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PUBLIC NOTICE

PLEASE TAKE NOTICE THAT

THE NASSAU COUNTY LEGISLATURE WILL HOLD

A MEETING OF THE RULES COMMITTEE

ON

MONDAY, JUNE 27, 2022 AT 1:00 PM

IN
THE PETER J. SCHMITT MEMORIAL LEGISLATIVE CHAMBER

THEODORE ROOSEVELT EXECUTIVE AND LEGISLATIVE BUILDING
1550 FRANKLIN AVENUE, MINEOLA, NEW YORK 11501

As per the Nassau County Fire Marshal’s Office, the Peter J. Schmitt Memorial Legislative 
Chamber has a maximum occupancy of 200 people. Attendees will be given an opportunity to 
sign in to address the Legislature. On Committee Meeting days,
Public comment will be limited to Agenda items.  Public comment on any item may also be 
emailed to the Clerk of the Legislature at  LegPublicComment@nassaucountyny.gov  and will be
made part of the formal record of this Legislative meeting.

The Nassau County Legislature is committed to making its public meetings accessible to 
individuals with disabilities and every reasonable accommodation will be made so that they can 
participate. Please contact the Office of the Clerk of the Legislature at 571-4252, or the Nassau 
County Office for the Physically Challenged at 227-7101 or TDD Telephone No. 227-8989 if 
any assistance is needed.  Every Legislative meeting is streamed live on 
http://www.nassaucountyny.gov/agencies/Legis/index.html

MICHAEL C. PULITZER
Clerk of the Legislature

                                                                                    Nassau County, New York

DATED:  June 20, 2022
Mineola, NY



      NASSAU COUNTY LEGISLATURE

14th TERM MEETING AGENDA

       RULES COMMITTEE
               JUNE 27, 2022 1:00 PM

Richard Nicolello – Chairman
Howard Kopel – Vice Chairman

Steve Rhoads
Laura Schaefer

Kevan Abrahams – Ranking
Delia DeRiggi-Whitton

Siela Bynoe

                                         Michael C. Pulitzer, Clerk of the Legislature



RULES  1

   Clerk Item
No.

 Proposed By  Assigned To Summary

A-16-22 PR R RULES RESOLUTION NO. – 2022
A RESOLUTION AUTHORIZING THE COMMISSIONER OF SHARED SERVICES TO
AWARD AND EXECUTE A BLANKET PURCHASE ORDER BETWEEN THE
COUNTY OF NASSAU, ACTING ON BEHALF OF THE NASSAU COUNTY
DEPARTMENT OF PUBLIC WORKS, AND ACV ENVIRONMENTAL SERVICES. A-
16-22 

A-18-22 PR R RULES RESOLUTION NO. – 2022
A RESOLUTION AUTHORIZING THE COMMISSIONER OF SHARED SERVICES TO
APPROVE ADDITIONAL FUNDING FOR A BLANKET PURCHASE ORDER
BETWEEN THE COUNTY OF NASSAU, ACTING ON BEHALF OF THE NASSAU
COUNTY DEPARTMENT OF PARKS, RECREATION AND MUSEUMS, AND EAGLE
CONTROL CORP. A-18-22

A-21-22 PR R RULES RESOLUTION NO. – 2022
A RESOLUTION AUTHORIZING THE COMMISSIONER OF SHARED SERVICES TO
AWARD AND EXECUTE A BLANKET PURCHASE ORDER BETWEEN THE
COUNTY OF NASSAU, ACTING ON BEHALF OF VARIOUS NASSAU COUNTY
AGENCIES, AND PATIFCO CORPORATION. A-21-22

B-3-22 PW R RULES RESOLUTION NO. – 2022
A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE TO EXECUTE A
CONTRACT AMENDMENT BETWEEN THE COUNTY OF NASSAU, ACTING ON
BEHALF OF THE NASSAU COUNTY DEPARTMENT OF PUBLIC WORKS AND
WELSBACH ELECTRIC CORP. OF L.I. B-3-22

E-68-22 PD R RULES RESOLUTION NO. – 2022
A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE TO EXECUTE AN
AMENDMENT TO A PERSONAL SERVICES AGREEMENT BETWEEN THE COUNTY
OF NASSAU, ACTING ON BEHALF OF THE NASSAU COUNTY POLICE
DEPARTMENT, AND SELEX ES, D/B/A ELSAG. E-68-22

E-69-22 AT R RULES RESOLUTION NO. -2022
A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE TO EXECUTE A
PERSONAL SERVICES AGREEMENT BETWEEN THE COUNTY OF NASSAU,
ACTING ON BEHALF OF THE OFFICE OF THE NASSAU COUNTY ATTORNEY,
AND THE LAW OFFICE OF VINCENT D. MCNAMARA. E-69-22



RULES  2

   Clerk Item
No.

 Proposed By  Assigned To Summary

E-70-22 TV R RULES RESOLUTION NO. – 2022
A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE TO EXECUTE A
PERSONAL SERVICES AGREEMENT BETWEEN THE COUNTY OF NASSAU
ACTING ON BEHALF OF THE TRAFFIC AND PARKING VIOLATIONS AGENCY
AND HOWARD S. KREBS. E-70-22

E-71-22 IT R RULES RESOLUTION NO. – 2022
A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE TO EXECUTE AN
AMENDMENT TO A PERSONAL SERVICES AGREEMENT BETWEEN THE COUNTY
OF NASSAU, ACTING ON BEHALF OF THE COUNTY DEPARTMENT OF
INFORMATION TECHNOLOGY, AND ORACLE AMERICA, INC. (“ORACLE”) E-71-
22

E-72-22 AT R RULES RESOLUTION NO. - 2022
A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE TO EXECUTE A
PERSONAL SERVICES AGREEMENT BETWEEN THE COUNTY OF NASSAU,
ACTING ON BEHALF OF THE OFFICE OF THE NASSAU COUNTY ATTORNEY,
AND SOKOLOFF STERN LLP. E-72-22 

E-73-22 PK R RULES RESOLUTION NO. - 2022
A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE TO EXECUTE AN
AMENDMENT TO A PERSONAL SERVICES AGREEMENT BETWEEN THE COUNTY
OF NASSAU, ACTING ON BEHALF OF THE COUNTY DEPARTMENT OF PARKS,
RECREATION & MUSEUMS, AND ED MOORE ADVERTISING AGENCY, INC.
E-73-22

U-3-22 PK R RULES RESOLUTION NO. – 2022
A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE TO EXECUTE A
PERSONAL SERVICES AGREEMENT BETWEEN THE COUNTY OF NASSAU,
ACTING ON BEHALF OF PARKS, RECREATION & MUSEUMS AND BACK STAGE
PASS MEDIA PRODUCTION, INC. U-3-22



RULES  3

   Clerk Item
No.

 Proposed By  Assigned To Summary

THE FOLLOWING ITEMS MAY BE UNTABLED
A-7-22 PR R RULES RESOLUTION NO. – 2022

A RESOLUTION AUTHORIZING THE COMMISSIONER OF SHARED SERVICES TO
AWARD AND EXECUTE A BLANKET PURCHASE ORDER BETWEEN THE
COUNTY OF NASSAU, ACTING ON BEHALF OF NASSAU COUNTY DEPARTMENT
OF PUBLIC WORKS, AND AETNA ELECTRIC. A-7-22

A-13-22 PR R RULES RESOLUTION NO. - 2022
A RESOLUTION AUTHORIZING THE COMMISSIONER OF SHARED SERVICES TO
AWARD AND EXECUTE A BLANKET PURCHASE ORDER BETWEEN THE
COUNTY OF NASSAU, ACTING ON BEHALF OF NASSAU COUNTY DEPARTMENT
OF INFORMATION TECHNOLOGY AND PITNEY BOWES, INC.
A-13-22

B-1-22 PW R RULES RESOLUTION NO.  -2022
A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE TO AWARD AND
EXECUTE A CONTRACT BETWEEN THE COUNTY OF NASSAU ACTING ON
BEHALF OF THE NASSAU COUNTY DEPARTMENT OF PUBLIC WORKS AND E &
A RESTORATION, INC. B-1-22

E-23-22 HS R RULES RESOLUTION NO. – 2022
A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE TO EXECUTE A
PERSONAL SERVICES AGREEMENT BETWEEN THE COUNTY OF NASSAU,
ACTING ON BEHALF OF THE DEPARTMENT OF HUMAN SERVICES, AND CHOICE
FOR ALL, INC. E-23-22

E-37-22 PK R RULES RESOLUTION NO. – 2022
A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE TO
EXECUTE AN AMENDMENT TO A PERSONAL SERVICES AGREEMENT
BETWEEN THE COUNTY OF NASSAU, ACTING ON BEHALF OF THE NASSAU
COUNTY DEPARTMENT OF PARKS, RECREATION AND MUSEUMS, AND
BICOASTAL PRODUCTIONS, LLC. E-37-22



RULES  4

   Clerk Item
No.

 Proposed By  Assigned To Summary

E-54-22 AT R RULES RESOLUTION NO. – 2022
A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE TO EXECUTE AN 
AMENDMENT TO A PERSONAL SERVICES AGREEMENT BETWEEN THE COUNTY
OF NASSAU, ACTING ON BEHALF OF THE OFFICE OF THE NASSAU COUNTY 
ATTORNEY, AND KAUFMAN DOLOWICH & VOLUCK, LLP. E-54-22





















































































































































































































































































































































































































































































































































































































































































































































































































































Certified: --

B-3-22

NIFS ID: CLPW22000013 Department: Public Works
Capital: Service: Amend 1 Traffic Signal System Operations Ph 4 

H6200003E PIN 0760.81-B03-22
Contract ID #: CHPW16000015 Term: No change in term - Amendment is for payment purposes

only.
NIFS Entry Date: 05/04/2022 Contract Delayed: X

Slip Type: Amendment

CRP: 

Time Extension: 

Addl. Funds: X

Blanket Resolution: 

Revenue: Federal Aid: State Aid: 

Vendor Submitted an Unsolicited Solicitation: 

1) Mandated Program: No

2) Comptroller Approval Form Attached: Yes

3) CSEA Agmt. & 32 Compliance Attached: No

4) Significant Adverse Information
Identified? (if yes, attach memo): No

5) Insurance Required: No

Vendor/Municipality Info: 

Name: Welsbach Electric Corp. of 
L.I.
DBA: Welsbach Electric Corp. of L.I.

ID#:112354251

Main Address: 300 Newtown Rd
Plainview, NY 11803

Main Contact: Darlene Kummer

Main Phone: (516) 454-0023

Department:

Contact Name: Jeff Lindgren

Address: Nassau County Dept. of Public Works
1194 Prospect Ave 
Westbury, NY 11590

Phone: (516) 571-6998

Email: 
amoore@nassaucountyny.gov,Jlindgren@nassaucountyn
y.gov,ldionisio@nassaucountyny.gov,ekobel@nassaucoun
tyny.gov

Contract Summary

Purpose: The contract was originally executed by Nassau County on November 1, 2016, in the amount of $2,448,500.00. This 

amendment is necessary for the payment of services provided through the extension of the contract with an additional $42,964.01. 

The purpose of this contract was to provide daily maintenance and operations of the County's signal communications and ITS 

infrastructure.

Method of Procurement: Was advertised in New York Newsday, NYS Contract Reporter and on the county's eProcurement site 

from February 17, 2016  until March 09, 2016. Following a review of bids, Welsbach Electric Corp of LI was determined to be the 

Filed with the 
Clerk of the Nassau County Legislature 
June 17, 2022 10:23AM



 

lowest responsible bidder.

Procurement History: Was advertised in New York Newsday, NYS Contract Reporter and on the county's eProcurement site from

February 17, 2016  until March 09, 2016. Two bids were received, a bid analysis was completed and Welsbach Electric Corp of LI 

was determined to be the lowest responsible bidder.

Description of General Provisions: The purpose of this contract is for the daily operations and maintenance of the County's 

Traffic Signal communication infrastructure for a three year period.

Impact on Funding / Price Analysis: The costs associated with this contract have been budgeted in the Public Works Operating 

Funds. This agreement is valued at $2,448,500. The entire 36 month contract is 80% reimbursable with Federal Funding.

Change in Contract from Prior Procurement: To increase the dollar value of the contract by $42,964.01 making the contract 

total $2,491,464.01, using the Pubic Works Operating Funds. This increase will allow the County to pay Welsbach Electric's final 

claim and close out the project.

Recommendation: Approve as Submitted



 

Advisement Information

Fund Control Resp. Center Object Index Code Sub Object Budget Code Line Amount
GEN 01 0154 DE PWGEN0154 DE554 PWGEN0154 DE554 05 $42,964.01

TOTAL $42,964.01

Additional Info
Blanket Encumbrance
Transaction 109

Renewal
% Increase
% Decrease

Funding Source Amount
Revenue Contract:
County $8,592.80
Federal $34,371.21
State $0.00
Capital $0.00
Other $0.00

Total $42,964.01

Routing Slip

Department
NIFS Entry Elizabeth Kobel 05/04/2022 03:03PM Approved
NIFS Final Approval Roseann D'Alleva 05/06/2022 12:20PM Approved
Final Approval Roseann D'Alleva 05/06/2022 12:20PM Approved

County Attorney
Approval as to Form Nick Sarandis 05/06/2022 02:00PM Approved
RE & Insurance Verification Andrew Amato 05/06/2022 12:23PM Approved
NIFS Approval Daniel Gregware 05/09/2022 12:17PM Approved
Final Approval Daniel Gregware 05/09/2022 12:17PM Approved

OMB
NIFS Approval Nadiya Gumieniak 05/09/2022 12:02PM Approved
NIFA Approval Christopher Nolan 05/12/2022 05:29PM Approved
Final Approval Christopher Nolan 05/12/2022 05:29PM Approved

Compliance & Vertical DCE
Procurement Compliance 
Approval

Ari Schulman 05/13/2022 10:20AM Approved

DCE Compliance Approval Robert Cleary 05/25/2022 04:51PM Approved
Vertical DCE Approval Edward Powers 05/26/2022 10:12AM Approved
Final Approval Edward Powers 05/26/2022 10:12AM Approved

Legislative Affairs Review
Final Approval Christopher Leimone 06/17/2022 10:04AM Approved

Legislature
Final Approval In Progress

Comptroller
Claims Approval Pending
Legal Approval Pending



 

Accounting / NIFS Approval Pending
Deputy Approval Pending
Final Approval Pending

NIFA
NIFA Approval Pending



RULES RESOLUTION NO.   -2022

A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE TO EXECUTE A 
CONTRACT AMENDMENT BETWEEN THE COUNTY OF NASSAU, ACTING ON 
BEHALF OF THE NASSAU COUNTY DEPARTMENT OF PUBLIC WORKS AND  

WELSBACH ELECTRIC CORP. OF L.I. 

              WHEREAS, pursuant to County contract number H62000-03E, for NASSAU 

COUNTY TRAFFIC SIGNAL SYSTEM OPERATIONS-PHASE IV- P.I.N. 0760.81, 

NASSAU COUNTY, NEW YORK (“Contract”) between the County and  

             WELSBACH ELECTRIC CORP. OF L.I. (“Contractor”), the Contractor 

performed services as more particularly described in the contract documents a copy of 

which is on file with the Clerk of the Legislature; and 

WHEREAS, the County and the Contractor desire to increase the maximum 

amount of the Original Contract by $ 42,964.01, such that the total Maximum Amount 

the County shall pay the Contractor shall not exceed $ 2,491,464.01, (the “Amended 

Maximum Amount), and now, therefore, be it 

RESOLVED, that the Rules Committee of the Nassau County Legislature based 

upon the representations of the Department and the recommendation of the 

Commissioner of the Department, authorizes the County Executive to award and execute 

the said contract amendment with the vendor. 

B03-22



AMENDMENT NO. 1 

This AMENDMENT Number 1, (this “Amendment”), between (i) Nassau County, a 
municipal corporation having its principal office at 1550 Franklin Avenue, Mineola, New 
York 11501 (the “County”), acting on behalf of the Department of Public Works having 
its principal office at 1194 Prospect Avenue, Westbury, New York 11590 and (ii) 
Welsbach Electric Corp. of LI., having its principal office at 300 Newtown Road, 
Plainview NY 11803 (the "Firm"). 

W I T N E S S E T H: 

WHEREAS, pursuant to County contract number H6200003E between the 
County and the Firm, executed on behalf of the County on November 1, 2016 (the 
“Original Agreement”), the Firm performed certain services for the County in connection 
with the daily operations and maintenance of the County’s Traffic Signal communication 
infrastructure for the Nassau County Traffic Management Center, which services are 
more fully described in the Original Agreement (the services contemplated by the 
Original Agreement, the “Services”); 

WHEREAS, the term of the Original Agreement was from November 1, 2016 
through October 31, 2019 (the “Original Term”) and then extended three more months to 
January 31, 2020.  

WHEREAS, the maximum amount that the County agreed to reimburse the 
Firm for Services under the Original Agreement, as full compensation for the 
Services, was Two Million Four Hundred Forty-Eight Thousand Five Hundred Dollars 
($2,448,500.00) (the “Maximum Amount”). 

WHEREAS, the County and the Firm desire to amend the Maximum Amount; and, 

NOW, THEREFORE, in consideration of the premises and mutual covenants 
contained in this Amendment, the parties agree as follows: 

Amended Maximum. The Maximum Amount is amended by Forty-Two Thousand Nine 
Hundred Sixty-Four Dollars One Cent ($42,964.01) to an agreement maximum of Two 
Million Four Hundred Ninety-One Thousand Four Hundred Sixty-Four Dollars One Cent 
($2,491,464.01) (“Amended Maximum Amount). 



Full Force and Effect. All other conditions of the Original Agreement not expressly 
amended by this Amendment shall remain in full force and effect and govern the 
relationship of the parties for the term of the amended Agreement. 

 
Compliance with Law. 

 
(a) Prohibition of Gifts. In accordance with County Executive Order 2-2018, the 

Contractor shall not offer, give, or agree to give anything of value to any County 
employee, agent, consultant, construction manager, or other person or firm representing 
the County (a “County Representative”), including members of a County 
Representative’s immediate family, in connection with the performance by such County 
Representative of duties involving transactions with the Contractor on behalf of the 
County, whether such duties are related to this Agreement or any other County contract 
or matter. As used herein, “anything of value” shall include, but not be limited to, meals, 
holiday gifts, holiday baskets, gift cards, tickets to golf outings, tickets to sporting events, 
currency of any kind, or any other gifts, gratuities, favorable opportunities or 
preferences. For purposes of this subsection, an immediate family member shall include 
a spouse, child, parent, or sibling. The Contractor shall include the provisions of this 
subsection in each subcontract entered into under this Agreement. 

 
(b) Disclosure of Conflicts of Interest. In accordance with County Executive 

Order 2-2018, the Contractor has disclosed as part of its response to the County’s 
Business History Form, or other disclosure form(s), any and all instances where the 
Contractor employs any spouse, child, or parent of a County employee of the agency or 
department that contracted or procured the goods and/or services described under this 
Agreement. The Contractor shall have a continuing obligation, as circumstances arise, to 
update this disclosure throughout the term of this Agreement. 

 
(c) Vendor Code of Ethics. By executing this Agreement, the Contractor hereby 

certifies and covenants that: 
 

(i) The Contractor has been provided a copy of the Nassau County 
Vendor Code of Ethics issued on June 5, 2019, as may be amended 
from time to time (the “Vendor Code of Ethics”), and will comply 
with all of its provisions; 

 
(ii) All of the Contractor’s Participating Employees, as such term is 

defined in the Vendor Code of Ethics (the “Participating 
Employees”), have been provided a copy of the Vendor Code of 
Ethics prior to their participation in the underlying procurement; 

 
(iii) All Participating Employees have completed the acknowledgment 

required by the Vendor Code of Ethics; 
 

(iv) The Contractor will retain all of the signed Participating Employee 
acknowledgements for the period it is required to retain other 
records pertinent to performance under this Agreement; 



(v) The Contractor will continue to distribute the Vendor Code of 
Ethics, obtain signed Participating Employee acknowledgments as 
new Participating Employees are added or changed during the term 
of this Agreement, and retain such signed acknowledgments for the 
period the Contractor is required to retain other records pertinent to 
performance under this Agreement; and 

The Contractor has obtained the certifications required by the Vendor Code of Ethics 
from any subcontractors or other lower tier participants who have participated in 
procurements for work performed under this Agreement. 

 
 
 
 
 
 
 
 
 

{Remainder of page intentionally left blank} 







      NIFA Nassau County Interim Finance Authority

Contract Approval Request Form (As of January 1, 2015)

1. Vendor: Welsbach Electric Corp. of L.I.

2. Amount requiring NIFA approval: $42,964.01

Amount to be encumbered: $42,964.01

Slip Type: Amendment

If new contract - $ amount should be full amount of contract
If advisement - NIFA only needs to review if it is increasing funds above the amount previously approved by NIFA 
If amendment - $ amount should be full amount of amendment only

3. Contract Term:  to No change in term - Amendment is for payment purposes only.
    Has work or services on this contract commenced? No

    If yes, please explain: 

4. Funding Source:
General Fund (GEN) X Grant Fund (GRT)
Capital Improvement Fund 
(CAP)

Other

Federal %  0
State % 0
County %   100

Is the cash available for the full amount of the contract?   Yes

If not, will it require a future borrowing? No

Has the County Legislature approved the borrowing? N/A

Has NIFA approved the borrowing for this contract? N/A

5. Provide a brief description (4 to 5 sentences) of the item for which this approval is requested:

The contract was originally executed by Nassau County on November 1, 2016, in the amount of $2,448,500.00. This amendment is necessary for the payment of 

services provided through the extension of the contract with an additional $42,964.01. The purpose of this contract was to provide daily maintenance and operations 

of the County's signal communications and ITS infrastructure.

6. Has the item requested herein followed all proper procedures and thereby approved by the:

Nassau County Attorney as to form Yes

Nassau County Committee and/or Legislature

Date of approval(s) and citation to the resolution where approval for this item was provided:

  

7. Identify all contracts (with dollar amounts) with this or an affiliated party within the prior 12 months:

Contract ID Posting Date Amount Added in Prior 12 Months



AUTHORIZATION

To the best of my knowledge, I hereby certify that the information contained in this 
Contract Approval Request Form and any additional information submitted in 
connection with this request is true and accurate and that all expenditures that will be 
made in reliance on this authorization are in conformance with the Nassau County 
Approved Budget and not in conflict with the Nassau County Multi-Year Financial Plan. 
I understand that NIFA will rely upon this information in its official deliberations.

   CNOLAN   05/12/2022

Authenticated User D  a  te  

COMPTROLLER’S OFFICE

To the best of my knowledge, I hereby certify that the information listed is true and 
accurate and is in conformance with the Nassau County Approved Budget and not in 
conflict with the Nassau County Multi-Year Financial Plan.

Regarding funding, please check the correct response:

I certify that the funds are available to be encumbered pending NIFA approval of this contract. 

If this is a capital project:
I certify that the bonding for this contract has been approved by NIFA. 

Budget is available and funds have been encumbered but the project requires NIFA bonding authorization. 

    

Authenticated User D  a  te  

NIFA

Amount being approved by NIFA: 

Payment is not guaranteed for any work commenced prior to this approval.

    

Authenticated User D  a  te  

NOTE: All contract submissions MUST include the County’s own routing slip, current
NIFS printouts for all relevant accounts and relevant Nassau County Legislature
communication documents and relevant supplemental information pertaining to the item
requested herein.

NIFA Contract Approval Request Form MUST be filled out in its entirety before being 
submitted to NIFA for review.

NIFA reserves the right to request additional information as needed.
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Elaine Phillips   
Comptroller      
 
     
   
 
        
                                                                                OFFICE OF THE COMPTROLLER 
                                                                              240 Old Country Road 
                              Mineola, New York 11501   
  
  

COMPTROLLER APPROVAL FORM FOR PERSONAL, 
PROFESSIONAL OR HUMAN SERVICES CONTRACTS 

 Attach this form along with all personal, professional or human services contracts, contract renewals, extensions  
and amendments.   

 
CONTRACTOR NAME: _Welsbach Electric Corp of LI 
 
CONTRACTOR ADDRESS: _300 Newtown Road, Plainview NY 11803  
  
FEDERAL TAX ID  #: __11-2354251         
 

 
Instructions: Please check the appropriate box (“”) after one of the following 
roman numerals, and provide all the requested information.  
 
I.  The contract was awarded to the lowest, responsible bidder after advertisement 
for sealed bids. The contract was awarded after a request for sealed bids was published 
in____________________________________ [newspaper] on ____________________                                          
[date].  The sealed bids were publicly opened on ____________________ [date]. ________  [#] of 
sealed bids were received and opened. 
 
II.  The contractor was selected pursuant to a Request for Proposals.  
The Contract was entered into after a written request for proposals was issued on ____________.  
Potential proposers were made aware of the availability of the RFP by advertisement in ____________ 
interested parties and by publication on the County procurement website. Proposals were due on 
________.   _______ proposers requested copies of the RFP.  _______ proposals were received and 
evaluated. The evaluation committee consisted of: ______________.  Following a review of the 
proposal, it was determined that the _____ proposal be selected and awarded. 



    

  
2 

 
III.  This is a renewal, extension or amendment of an existing contract.  

The contract was originally executed by Nassau County on August 23, 2016, in the amount  
of $2,448,500.00. This is an amendment to fund the project with an additional $42,964.01.  

 
IV.  Pursuant to Executive Order No. 1 of 1993, as amended, at least three 
proposals were solicited and received. The attached memorandum from the 
department head describes the proposals received, along with the cost of each 
proposal.  
 
  A. The contract has been awarded to the proposer offering the lowest cost proposal; OR: 
  
  B.  The attached memorandum contains a detailed explanation as to the reason(s)why the 

contract was awarded to other than the lowest-cost proposer.  The attachment includes a specific 
delineation of the unique skills and experience, the specific reasons why a proposal is deemed 
superior, and/or why the proposer has been judged to be able to perform more quickly than other 
proposers.  

 
V.  Pursuant to Executive Order No. 1 of 1993 as amended, the attached 
memorandum from the department head explains why the department did not 
obtain at least three proposals.  
 
 A. There are only one or two providers of the services sought or less than three providers 

submitted proposals. The memorandum describes how the contractor was determined to be the 
sole source provider of the personal service needed or explains why only two proposals could be 
obtained. If two proposals were obtained, the memorandum explains that the contract was 
awarded to the lowest cost proposer, or why the selected proposer offered the higher quality 
proposal, the proposer’s unique and special experience, skill, or expertise, or its availability to 
perform in the most immediate and timely manner.  

 
 B.  The memorandum explains that the contractor’s selection was dictated by the terms of a 

federal or New York State grant, by legislation or by a court order. (Copies of the relevant 
documents are attached). 

 
 C. Pursuant to General Municipal Law Section 104, the department is purchasing the services 

required through a New York State Office of General Services contract 
no._______________________, and the attached memorandum explains how the purchase is 
within the scope of the terms of that contract.  

 
 
 D. Pursuant to General Municipal Law Section 119-o, the department is purchasing the services     

required through an inter-municipal agreement. 
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VI.  This is a human services contract with a not-for-profit agency for which a 
competitive process has not been initiated.  Attached is a memorandum that explains the reasons 
for entering into this contract without conducting a competitive process, and details when the department 
intends to initiate a competitive process for the future award of these services. For any such contract, where 
the vendor has previously provided services to the county, attach a copy of the most recent evaluation of 
the vendor’s performance. If the contractor has not received a satisfactory evaluation, the department must 
explain why the contractor should nevertheless be permitted to contract with the county. 
 
In certain limited circumstances, conducting a competitive process and/or completing performance 
evaluations may not be possible because of the nature of the human services program, or because of a 
compelling need to continue services through the same provider. In those circumstances, attach an 
explanation of why a competitive process and/or performance evaluation is inapplicable. 

 

VII.  This is a public works contract for the provision of architectural, engineering 
or surveying services.  The attached memorandum provides details of the department’s compliance 
with Board of Supervisors’ Resolution No. 928 of 1993, including its receipt and evaluation of annual 
Statements of Qualifications & Performance Data, and its negotiations with the most highly qualified 
firms.  
 
Instructions with respect to Sections VIII, IX and X: All Departments must check the box for VIII. 
Then, check the box for either IX or X, as applicable. 
VIII.  Participation of Minority Group Members and Women in Nassau County 
Contracts. The selected contractor has agreed that it has an obligation to utilize best efforts to hire 
MWBE sub-contractors. Proof of the contractual utilization of best efforts as outlined in Exhibit “EE” 
may be requested at any time, from time to time, by the Comptroller’s Office prior to the approval of 
claim vouchers. 
 
IX.  Department MWBE responsibilities. To ensure compliance with MWBE requirements 
as outlined in Exhibit “EE”, Department will require vendor to submit list of sub-contractor 
requirements prior to submission of the first claim voucher, for services under this contract being 
submitted to the Comptroller. 
 
X.  Vendor will not require any sub-contractors. 

 
In addition, if this is a contract with an individual or with an entity that has only one or two employees:  a review of the 
criteria set forth by the Internal Revenue Service, Revenue Ruling No. 87-41, 1987-1 C.B. 296, attached as Appendix A to the 
Comptroller’s Memorandum, dated February 13, 2004, concerning independent contractors and employees indicates that the 
contractor would not be considered an employee for federal tax purposes.    
     
                                                                                                _________________________________ 

                                       Department Head Signature 
 

_______________ 
            Date 

 
NOTE: Any information requested above, or in the exhibit below, may be included in the county’s “staff summary” form 
in lieu of a separate memorandum. 
Compt. form Pers./Prof. Services Contracts: Rev. 03/16 

04-04-22



Certificate of No Change Form

All fields must be filled. 
A materially false statement willfully or fraudulently made in connection with this certification, and/or the failure to 
conduct appropriate due diligence in verifying the information that is the subject of this certification, may result in 
rendering the submitting entity non-responsible for the purpose of contract award. 
A materially false statement willfully or fraudulently made in connection with this certification may subject the person 
making the false statement to criminal charges. 

I, Timothy P. Miller state that I have read and understand all the items contained in the 
disclosure documents listed below and certify that as of this date, these items have not changed. I further certify 
that, to the best of my knowledge, information and belief, those answers are full, complete, and accurate; and that, 
to the best of my knowledge, information, and belief, those answers continue to be full, complete, and accurate.

In addition, I further certify on behalf of the submitting vendor that the information contained in the principal 
questionnaire(s) have not changed and have been verified and continue, to the best of my knowledge, to be full, 
complete and accurate.

I understand that Nassau County will rely on the information supplied in this certification as additional inducement to 
enter into a contract with the submitting entity.

Vendor Disclosures
This refers to the vendor integrity and disclosure forms submitted for the vendor doing business with the County.

 Name of Submitting Entity: Welsbach Electric Corp. of L.I.

Vendor's Address: 300 Newtown Rd Plainview NY US 11803

 Vendor's EIN or TIN: 11-2354251

 Forms Submitted:

Political Campaign Contribution Disclosure Form: 
03/28/2022 01:43:09 PM

Lobbyist Registration and Disclosure Form: 
03/28/2022 01:09:44 PM

Business History Form certified: 
03/28/2022 01:20:08 PM

Consultant's, Contractor's, and Vendor's Disclosure Form: 
03/28/2022 01:22:38 PM



Principal Questionnaire(s)
This refers to the most recent principal questionnaire submissions.
 

Principal Name Date Certified
Timothy P. Miller[TPMILLER@EMCOR.NET] 03/04/2022 04:08:15 PM
Michele L. Valenti[MVALENTI@EMCOR.NET] 01/31/2022 04:51:59 PM
Daniel T. Piquette[DAN_PIQUETTE@EMCORGROUP.COM] 02/01/2022 07:21:07 AM
Darlene Kummer[DKUMMER@EMCOR.NET] 01/31/2022 03:45:51 PM
peter a. ronzetti[PRONZETTI@EMCOR.NET] 03/04/2022 03:26:59 PM
 

I, Timothy P. Miller hereby acknowledge that a materially false statement willfully or 
fraudulently made in connection with this form may result in rendering the submitting business entity and/or any 
affiliated entities non-responsible, and, in addition, may subject me to criminal charges.

I further certify that I have read and understand all the items contained in this form; that I supplied full and complete 
answers to each item therein to the best of my knowledge, information and belief; that I will notify the County in 
writing of any change in circumstances occurring after the submission of this form; and that all information supplied 
by me is true to the best of my knowledge, information and belief. I understand that the County will rely on the 
information supplied in this form as additional inducement to enter into a contract with the submitting business entity

CERTIFICATION

A MATERIALLY FALSE STATEMENT WILLFULLY OR FRAUDULENTLY MADE IN CONNECTION WITH 
THIS QUESTIONNAIRE MAY RESULT IN RENDERING THE SUBMITTING BUSINESS ENTITY NOT 
RESPONSIBLE WITH RESPECT TO THE PRESENT BID OR FUTURE BIDS, AND, IN ADDITION, MAY 
SUBJECT THE PERSON MAKING THE FALSE STATEMENT TO CRIMINAL CHARGES."

Timothy P. Miller TPMILLER@EMCOR.NET
Name 

President / C.E.O.
Title 

Welsbach Electric Corp. of L.I.
Name of Submitting Entity 

03/29/2022 02:48:56 PM
Date 
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COUNTY OF NASSAU

POLITICAL CAMPAIGN CONTRIBUTION DISCLOSURE FORM

1. Has the vendor or any corporate officers of the vendor provided campaign contributions pursuant to the New York 
State Election Law in (a) the period beginning April 1, 2016 and ending on the date of this disclosure, or (b), beginning 
April 1, 2018, the period beginning two years prior to the date of this disclosure and ending on the date of this 
disclosure, to the campaign committees of any of the following Nassau County elected officials or to the campaign 
committees of any candidates for any of the following Nassau County elected offices: the County Executive, the County
Clerk, the Comptroller, the District Attorney, or any County Legislator? 

YES NO X If yes, to what campaign committee?  

2. VERIFICATION: This section must be signed by a principal of the consultant, contractor or Vendor authorized as a 
signatory of the firm for the purpose of executing Contracts. 

The undersigned affirms and so swears that he/she has read and understood the foregoing statements and they are, to 
his/her knowledge, true and accurate. 

The undersigned further certifies and affirms that the contribution(s) to the campaign committees identified above were 
made freely and without duress, threat or any promise of a governmental benefit or in exchange for any benefit or 
remuneration. 

Electronically signed and certified at the date and time indicated by:
Timothy P. Miller [TPMILLER@EMCOR.NET]

Dated: 03/28/2022 01:43:09 PM Vendor: Welsbach Electric Corp. of L.I.

Title: President / C.E.O.
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COUNTY OF NASSAU

LOBBYIST REGISTRATION AND DISCLOSURE FORM

1.  Name, address and telephone number of lobbyist(s)/lobbying organization. The term "lobbyist" means any and every
person or organization retained, employed or designated by any client to influence - or promote a matter before - 
Nassau County, its agencies, boards, commissions, department heads, legislators or committees, including but not 
limited to the Open Space and Parks Advisory Committee and Planning Commission. Such matters include, but are not 
limited to, requests for proposals, development or improvement of real property subject to County regulation, 
procurements. The term "lobbyist" does not include any officer, director, trustee, employee, counsel or agent of the 
County of Nassau, or State of New York, when discharging his or her official duties.

None.

2.  List whether and where the person/organization is registered as a lobbyist (e.g., Nassau County, New York State):

None.

3.  Name, address and telephone number of client(s) by whom, or on whose behalf, the lobbyist is retained, employed 
or designated:

None.

4.  Describe lobbying activity conducted, or to be conducted, in Nassau County, and identify client(s) for each activity 
listed. See the last page for a complete description of lobbying activities.

None.

5.  The name of persons, organizations or governmental entities before whom the lobbyist expects to lobby:

None.

6.  If such lobbyist is retained or employed pursuant to a written agreement of retainer or employment, you must attach 
a copy of such document; and if agreement of retainer or employment is oral, attach a written statement of the 
substance thereof. If the written agreement of retainer or employment does not contain a signed authorization from the 
client by whom you have been authorized to lobby. separately attach such a written authorization from the client.
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7.  Has the lobbyist/lobbying organization or any of its corporate officers provided campaign contributions pursuant to 
the New York State Election Law in (a) the period beginning April 1, 2016 and ending on the date of this disclosure, or 
(b), beginning April 1, 2018, the period beginning two years prior to the date of this disclosure and ending on the date of
this disclosure, to the campaign committees of any of the following Nassau County elected officials or to the campaign 
committees of any candidates for any of the following Nassau County elected offices: the County Executive, the County
Clerk, the Comptroller, the District Attorney, or any County Legislator?

YES NO X If yes, to what campaign committee?  If none, you must so state:

I understand that copies of this form will be sent to the Nassau County Department of Information Technology ("IT") to 
be posted on the County's website.

I also understand that upon termination of retainer, employment or designation I must give written notice to the County 
Attorney within thirty (30) days of termination.

VERIFICATION: The undersigned affirms and so swears that he/she has read and understood the foregoing 
statements and they are, to his/her knowledge, true and accurate.

The undersigned further certifies and affirms that the contribution(s) to the campaign committees listed above were 
made freely and without duress. threat or any promise of a governmental benefit or in exchange for any benefit or 
remuneration.

Electronically signed and certified at the date and time indicated by:
Timothy P. Miller [TPMILLER@EMCOR.NET]

Dated: 03/28/2022 01:09:44 PM Vendor: Welsbach Electric Corp. of L.I.

Title: President / C.E.O.
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The term lobbying shall mean any attempt to influence: any determination made by the Nassau County Legislature,
or any member thereof, with respect to the introduction, passage, defeat, or substance of any local legislation or 
resolution; any determination by the County Executive to support, oppose, approve or disapprove any local legislation 
or resolution, whether or not such legislation has been introduced in the County Legislature; any determination by an 
elected County official or an officer or employee of the County with respect to the procurement of goods, services or 
construction, including the preparation of contract specifications, including by not limited to the preparation of requests 
for proposals, or solicitation, award or administration of a contract or with respect to the solicitation, award or 
administration of a grant, loan, or agreement involving the disbursement of public monies; any determination made by 
the County Executive, County Legislature, or by the County of Nassau, its agencies, boards, commissions department 
heads or committees, including but not limited to the Open Space and Parks Advisory Committee, the Planning 
Commission with respect to the zoning, use, development or improvement of real property subject to County regulation,
or any agencies, boards, commissions, department heads or committees with respect to requests for proposals, 
bidding, procurement or contracting for services for the County; any determination made by an elected county official or
an officer or employee of the county with respect to the terms of the acquisition or disposition by the county of any 
interest in real property, with respect to a license or permit for the use of real property of or by the county, or with 
respect to a franchise, concession or revocable consent; the proposal, adoption, amendment or rejection by an agency 
of any rule having the force and effect of law; the decision to hold, timing or outcome of any rate making proceeding 
before an agency; the agenda or any determination of a board or commission; any determination regarding the 
calendaring or scope of any legislature oversight hearing; the issuance, repeal, modification or substance of a County 
Executive Order; or any determination made by an elected county official or an officer or employee of the county to 
support or oppose any state or federal legislation, rule or regulation, including any determination made to support or 
oppose that is contingent on any amendment of such legislation, rule or regulation, whether or not such legislation has 
been formally introduced and whether or not such rule or regulation has been formally proposed.

The term "lobbying" or "lobbying activities" does not include: Persons engaged in drafting legislation, rules, 
regulations or rates; persons advising clients and rendering opinions on proposed legislation, rules, regulations or rates,
where such professional services are not otherwise connected with legislative or executive action on such legislation or 
administrative action on such rules, regulations or rates; newspapers and other periodicals and radio and television 
stations and owners and employees thereof, provided that their activities in connection with proposed legislation, rules, 
regulations or rates are limited to the publication or broadcast of news items, editorials or other comment, or paid 
advertisements; persons who participate as witnesses. attorneys or other representatives in public rule-making or rate-
making proceedings of a County agency, with respect to all participation by such persons which is part of the public 
record thereof and all preparation by such persons for such participation; persons who attempt to influence a County 
agency in an adjudicatory proceeding, as defined by § 102 of the New York State Administrative Procedure Act.
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PRINCIPAL QUESTIONNAIRE FORM

All questions on these questionnaires must be answered by all officers and any individuals who hold a ten percent 
(10%) or greater ownership interest in the proposer. Answers typewritten or printed in ink. If you need more space to 
answer any question, make as many photocopies of the appropriate page(s) as necessary and attach them to the 
questionnaire.

COMPLETE THIS QUESTIONNAIRE CAREFULLY AND COMPLETELY. FAILURE TO SUBMIT A COMPLETE 
QUESTIONNAIRE MAY MEAN THAT YOUR BID OR PROPOSAL WILL BE REJECTED AS NON-RESPONSIVE 
AND IT WILL NOT BE CONSIDERED FOR AWARD

1. Principal Name: Darlene Kummer
Date of birth:
Home address:
City: State/Province/Territory: Zip/Postal Code:
Country: US

Business Address: 300 Newtown Road
City: Plainview State/Province/Territory: NY Zip/Postal Code: 11803
Country US
Telephone: 5164540023

Other present address(es):
City: Plainview State/Province/Territory: Zip/Postal Code: 11803
Country: US
Telephone: 5164540023

List of other addresses and telephone numbers attached

2. Positions held in submitting business and starting date of each (check all applicable)

President Treasurer
Chairman of Board Shareholder
Chief Exec. Officer Secretary
Chief Financial Officer Partner
Vice President 01/15/2022
(Other)

3. Do you have an equity interest in the business submitting the questionnaire?
YES NO X If Yes, provide details.

4. Are there any outstanding loans, guarantees or any other form of security or lease or any other type of 
contribution made in whole or in part between you and the business submitting the questionnaire?
YES NO X If Yes, provide details.

5. Within the past 3 years, have you been a principal owner or officer of any business or notfor-profit organization 
other than the one submitting the questionnaire?
YES NO X If Yes, provide details.
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6. Has any governmental entity awarded any contracts to a business or organization listed in Section 5 in the past
3 years while you were a principal owner or officer?
YES NO X If Yes, provide details.

NOTE: An affirmative answer is required below whether the sanction arose automatically, by operation of law, or as a 
result of any action taken by a government agency. Provide a detailed response to all questions checked "YES". If you
need more space, photocopy the appropriate page and attach it to the questionnaire.

7. In the past (5) years, have you and/or any affiliated businesses or not-for-profit organizations listed in Section 5
in which you have been a principal owner or officer:
a. Been debarred by any government agency from entering into contracts with that agency?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Been declared in default and/or terminated for cause on any contract, and/or had any contracts 
cancelled for cause?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Been denied the award of a contract and/or the opportunity to bid on a contract, including, but not 
limited to, failure to meet pre-qualification standards?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. Been suspended by any government agency from entering into any contract with it; and/or is any action
pending that could formally debar or otherwise affect such business's ability to bid or propose on 
contract?
YES NO X If yes, provide an explanation of the circumstances and corrective action 
taken.

8. Have any of the businesses or organizations listed in response to Question 5 filed a bankruptcy petition and/or 
been the subject of involuntary bankruptcy proceedings during the past 7 years, and/or for any portion of the 
last 7 year period, been in a state of bankruptcy as a result of bankruptcy proceedings initiated more than 7 
years ago and/or is any such business now the subject of any pending bankruptcy proceedings, whenever 
initiated?
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YES NO X If 'Yes', provide details for each such instance. (Provide a detailed response to 
all questions check "Yes". If you need more space, photocopy the appropriate page and attached it to the 
questionnaire.)

9.
a. Is there any felony charge pending against you?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Is there any misdemeanor charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Is there any administrative charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. In the past 10 years, have you been convicted, after trial or by plea, of any felony, or of any other crime,
an element of which relates to truthfulness or the underlying facts of which related to the conduct of 
business? Y
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

e. In the past 5 years, have you been convicted, after trial or by plea, of a misdemeanor?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

f. In the past 5 years, have you been found in violation of any administrative or statutory charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

10. In addition to the information provided in response to the previous questions, in the past 5 years, have you 
been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or local 
prosecuting or investigative agency and/or the subject of an investigation where such investigation was related 
to activities performed at, for, or on behalf of the submitting business entity and/or an affiliated business listed 
in response to Question 5?
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YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

11. In addition to the information provided, in the past 5 years has any business or organization listed in response 
to Question 5, been the subject of a criminal investigation and/or a civil anti-trust investigation and/or any other 
type of investigation by any government agency, including but not limited to federal, state, and local regulatory 
agencies while you were a principal owner or officer?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

12. In the past 5 years, have you or this business, or any other affiliated business listed in response to Question 5 
had any sanction imposed as a result of judicial or administrative proceedings with respect to any professional 
license held?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

13. For the past 5 tax years, have you failed to file any required tax returns or failed to pay any applicable federal, 
state or local taxes or other assessed charges, including but not limited to water and sewer charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.
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I, Darlene Kummer , hereby acknowledge that a materially false statement 
willfully or fraudulently made in connection with this form may result in rendering the submitting business entity and/or 
any affiliated entities non-responsible, and, in addition, may subject me to criminal charges.

I, Darlene Kummer , hereby certify that I have read and understand all the 
items contained in this form; that I supplied full and complete answers to each item therein to the best of my 
knowledge, information and belief; that I will notify the County in writing of any change in circumstances occurring 
after the submission of this form; and that all information supplied by me is true to the best of my knowledge, 
information and belief. I understand that the County will rely on the information supplied in this form as additional 
inducement to enter into a contract with the submitting business entity.

CERTIFICATION
A MATERIALLY FALSE STATEMENT WILLFULLY OR FRAUDULENTLY MADE IN CONNECTION WITH THIS 
QUESTIONNAIRE MAY RESULT IN RENDERING THE SUBMITTING BUSINESS ENTITY NOT RESPONSIBLE 
WITH RESPECT TO THE PRESENT BID OR FUTURE BIDS, AND, IN ADDITION, MAY SUBJECT THE PERSON 
MAKING THE FALSE STATEMENT TO CRIMINAL CHARGES.

Welsbach Electric Corp. of L.I.
Name of submitting business

Electronically signed and certified at the date and time indicated by:
Darlene Kummer [DKUMMER@EMCOR.NET]

Vice President of Transportation
Title

01/31/2022 03:45:51 PM
Date
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PRINCIPAL QUESTIONNAIRE FORM

All questions on these questionnaires must be answered by all officers and any individuals who hold a ten percent 
(10%) or greater ownership interest in the proposer. Answers typewritten or printed in ink. If you need more space to 
answer any question, make as many photocopies of the appropriate page(s) as necessary and attach them to the 
questionnaire.

COMPLETE THIS QUESTIONNAIRE CAREFULLY AND COMPLETELY. FAILURE TO SUBMIT A COMPLETE 
QUESTIONNAIRE MAY MEAN THAT YOUR BID OR PROPOSAL WILL BE REJECTED AS NON-RESPONSIVE 
AND IT WILL NOT BE CONSIDERED FOR AWARD

1. Principal Name: Daniel T. Piquette
Date of birth:
Home address:
City: State/Province/Territory: Zip/Postal Code:
Country: US

Business Address: 300 Newtown Rd
City: Plainview State/Province/Territory: NY Zip/Postal Code: 11803
Country US
Telephone: 5164540023

Other present address(es):
City: Plainview State/Province/Territory: NY Zip/Postal Code: 11803
Country: US
Telephone: 5164540023

List of other addresses and telephone numbers attached

2. Positions held in submitting business and starting date of each (check all applicable)

President Treasurer
Chairman of Board Shareholder
Chief Exec. Officer Secretary
Chief Financial Officer Partner
Vice President 01/15/2022
(Other)

 
Type Description Start Date
Other Asst. Vice President 05/20/2015

3. Do you have an equity interest in the business submitting the questionnaire?
YES NO X If Yes, provide details.

4. Are there any outstanding loans, guarantees or any other form of security or lease or any other type of 
contribution made in whole or in part between you and the business submitting the questionnaire?
YES NO X If Yes, provide details.
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5. Within the past 3 years, have you been a principal owner or officer of any business or notfor-profit organization 
other than the one submitting the questionnaire?
YES NO X If Yes, provide details.

6. Has any governmental entity awarded any contracts to a business or organization listed in Section 5 in the past
3 years while you were a principal owner or officer?
YES NO X If Yes, provide details.

NOTE: An affirmative answer is required below whether the sanction arose automatically, by operation of law, or as a 
result of any action taken by a government agency. Provide a detailed response to all questions checked "YES". If you
need more space, photocopy the appropriate page and attach it to the questionnaire.

7. In the past (5) years, have you and/or any affiliated businesses or not-for-profit organizations listed in Section 5
in which you have been a principal owner or officer:
a. Been debarred by any government agency from entering into contracts with that agency?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Been declared in default and/or terminated for cause on any contract, and/or had any contracts 
cancelled for cause?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Been denied the award of a contract and/or the opportunity to bid on a contract, including, but not 
limited to, failure to meet pre-qualification standards?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. Been suspended by any government agency from entering into any contract with it; and/or is any action
pending that could formally debar or otherwise affect such business's ability to bid or propose on 
contract?
YES NO X If yes, provide an explanation of the circumstances and corrective action 
taken.
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8. Have any of the businesses or organizations listed in response to Question 5 filed a bankruptcy petition and/or 
been the subject of involuntary bankruptcy proceedings during the past 7 years, and/or for any portion of the 
last 7 year period, been in a state of bankruptcy as a result of bankruptcy proceedings initiated more than 7 
years ago and/or is any such business now the subject of any pending bankruptcy proceedings, whenever 
initiated?
YES NO X If 'Yes', provide details for each such instance. (Provide a detailed response to 
all questions check "Yes". If you need more space, photocopy the appropriate page and attached it to the 
questionnaire.)

9.
a. Is there any felony charge pending against you?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Is there any misdemeanor charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Is there any administrative charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. In the past 10 years, have you been convicted, after trial or by plea, of any felony, or of any other crime,
an element of which relates to truthfulness or the underlying facts of which related to the conduct of 
business? Y
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

e. In the past 5 years, have you been convicted, after trial or by plea, of a misdemeanor?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

f. In the past 5 years, have you been found in violation of any administrative or statutory charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.
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10. In addition to the information provided in response to the previous questions, in the past 5 years, have you 
been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or local 
prosecuting or investigative agency and/or the subject of an investigation where such investigation was related 
to activities performed at, for, or on behalf of the submitting business entity and/or an affiliated business listed 
in response to Question 5?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

11. In addition to the information provided, in the past 5 years has any business or organization listed in response 
to Question 5, been the subject of a criminal investigation and/or a civil anti-trust investigation and/or any other 
type of investigation by any government agency, including but not limited to federal, state, and local regulatory 
agencies while you were a principal owner or officer?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

12. In the past 5 years, have you or this business, or any other affiliated business listed in response to Question 5 
had any sanction imposed as a result of judicial or administrative proceedings with respect to any professional 
license held?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

13. For the past 5 tax years, have you failed to file any required tax returns or failed to pay any applicable federal, 
state or local taxes or other assessed charges, including but not limited to water and sewer charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.
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I, Daniel T. Piquette , hereby acknowledge that a materially false statement 
willfully or fraudulently made in connection with this form may result in rendering the submitting business entity and/or 
any affiliated entities non-responsible, and, in addition, may subject me to criminal charges.

I, Daniel T. Piquette , hereby certify that I have read and understand all the 
items contained in this form; that I supplied full and complete answers to each item therein to the best of my 
knowledge, information and belief; that I will notify the County in writing of any change in circumstances occurring 
after the submission of this form; and that all information supplied by me is true to the best of my knowledge, 
information and belief. I understand that the County will rely on the information supplied in this form as additional 
inducement to enter into a contract with the submitting business entity.

CERTIFICATION
A MATERIALLY FALSE STATEMENT WILLFULLY OR FRAUDULENTLY MADE IN CONNECTION WITH THIS 
QUESTIONNAIRE MAY RESULT IN RENDERING THE SUBMITTING BUSINESS ENTITY NOT RESPONSIBLE 
WITH RESPECT TO THE PRESENT BID OR FUTURE BIDS, AND, IN ADDITION, MAY SUBJECT THE PERSON 
MAKING THE FALSE STATEMENT TO CRIMINAL CHARGES.

Welsbach Electric Corp. of L.I.
Name of submitting business

Electronically signed and certified at the date and time indicated by:
Daniel T. Piquette [DAN_PIQUETTE@EMCORGROUP.COM]

Vice President of Industrial/Commercial/Asst. Secretary
Title

02/01/2022 07:21:07 AM
Date
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PRINCIPAL QUESTIONNAIRE FORM

All questions on these questionnaires must be answered by all officers and any individuals who hold a ten percent 
(10%) or greater ownership interest in the proposer. Answers typewritten or printed in ink. If you need more space to 
answer any question, make as many photocopies of the appropriate page(s) as necessary and attach them to the 
questionnaire.

COMPLETE THIS QUESTIONNAIRE CAREFULLY AND COMPLETELY. FAILURE TO SUBMIT A COMPLETE 
QUESTIONNAIRE MAY MEAN THAT YOUR BID OR PROPOSAL WILL BE REJECTED AS NON-RESPONSIVE 
AND IT WILL NOT BE CONSIDERED FOR AWARD

1. Principal Name: Michele L Valenti
Date of birth:
Home address:
City: State/Province/Territory: Zip/Postal Code:
Country: US

Business Address: 300 Newtown Road
City: Plainview State/Province/Territory: NY Zip/Postal Code: 11803
Country US
Telephone: 516-454-0023

Other present address(es):
City: Plainview State/Province/Territory: NY Zip/Postal Code: 11803
Country: US
Telephone: 5164540023

List of other addresses and telephone numbers attached

2. Positions held in submitting business and starting date of each (check all applicable)

President Treasurer 01/15/2022
Chairman of Board Shareholder
Chief Exec. Officer Secretary 01/15/2022
Chief Financial Officer Partner
Vice President 01/15/2022
(Other)

 
Type Description Start Date
Other Asst. Secretary / Asst. Treasurer 06/01/2002

3. Do you have an equity interest in the business submitting the questionnaire?
YES NO X If Yes, provide details.

4. Are there any outstanding loans, guarantees or any other form of security or lease or any other type of 
contribution made in whole or in part between you and the business submitting the questionnaire?
YES NO X If Yes, provide details.
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5. Within the past 3 years, have you been a principal owner or officer of any business or notfor-profit organization 
other than the one submitting the questionnaire?
YES NO X If Yes, provide details.

6. Has any governmental entity awarded any contracts to a business or organization listed in Section 5 in the past
3 years while you were a principal owner or officer?
YES NO X If Yes, provide details.

NOTE: An affirmative answer is required below whether the sanction arose automatically, by operation of law, or as a 
result of any action taken by a government agency. Provide a detailed response to all questions checked "YES". If you
need more space, photocopy the appropriate page and attach it to the questionnaire.

7. In the past (5) years, have you and/or any affiliated businesses or not-for-profit organizations listed in Section 5
in which you have been a principal owner or officer:
a. Been debarred by any government agency from entering into contracts with that agency?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Been declared in default and/or terminated for cause on any contract, and/or had any contracts 
cancelled for cause?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Been denied the award of a contract and/or the opportunity to bid on a contract, including, but not 
limited to, failure to meet pre-qualification standards?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. Been suspended by any government agency from entering into any contract with it; and/or is any action
pending that could formally debar or otherwise affect such business's ability to bid or propose on 
contract?
YES NO X If yes, provide an explanation of the circumstances and corrective action 
taken.
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8. Have any of the businesses or organizations listed in response to Question 5 filed a bankruptcy petition and/or 
been the subject of involuntary bankruptcy proceedings during the past 7 years, and/or for any portion of the 
last 7 year period, been in a state of bankruptcy as a result of bankruptcy proceedings initiated more than 7 
years ago and/or is any such business now the subject of any pending bankruptcy proceedings, whenever 
initiated?
YES NO X If 'Yes', provide details for each such instance. (Provide a detailed response to 
all questions check "Yes". If you need more space, photocopy the appropriate page and attached it to the 
questionnaire.)

9.
a. Is there any felony charge pending against you?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Is there any misdemeanor charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Is there any administrative charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. In the past 10 years, have you been convicted, after trial or by plea, of any felony, or of any other crime,
an element of which relates to truthfulness or the underlying facts of which related to the conduct of 
business? Y
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

e. In the past 5 years, have you been convicted, after trial or by plea, of a misdemeanor?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

f. In the past 5 years, have you been found in violation of any administrative or statutory charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.
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10. In addition to the information provided in response to the previous questions, in the past 5 years, have you 
been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or local 
prosecuting or investigative agency and/or the subject of an investigation where such investigation was related 
to activities performed at, for, or on behalf of the submitting business entity and/or an affiliated business listed 
in response to Question 5?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

11. In addition to the information provided, in the past 5 years has any business or organization listed in response 
to Question 5, been the subject of a criminal investigation and/or a civil anti-trust investigation and/or any other 
type of investigation by any government agency, including but not limited to federal, state, and local regulatory 
agencies while you were a principal owner or officer?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

12. In the past 5 years, have you or this business, or any other affiliated business listed in response to Question 5 
had any sanction imposed as a result of judicial or administrative proceedings with respect to any professional 
license held?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

13. For the past 5 tax years, have you failed to file any required tax returns or failed to pay any applicable federal, 
state or local taxes or other assessed charges, including but not limited to water and sewer charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.
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I, Michele L. Valenti , hereby acknowledge that a materially false statement 
willfully or fraudulently made in connection with this form may result in rendering the submitting business entity and/or 
any affiliated entities non-responsible, and, in addition, may subject me to criminal charges.

I, Michele L. Valenti , hereby certify that I have read and understand all the 
items contained in this form; that I supplied full and complete answers to each item therein to the best of my 
knowledge, information and belief; that I will notify the County in writing of any change in circumstances occurring 
after the submission of this form; and that all information supplied by me is true to the best of my knowledge, 
information and belief. I understand that the County will rely on the information supplied in this form as additional 
inducement to enter into a contract with the submitting business entity.

CERTIFICATION
A MATERIALLY FALSE STATEMENT WILLFULLY OR FRAUDULENTLY MADE IN CONNECTION WITH THIS 
QUESTIONNAIRE MAY RESULT IN RENDERING THE SUBMITTING BUSINESS ENTITY NOT RESPONSIBLE 
WITH RESPECT TO THE PRESENT BID OR FUTURE BIDS, AND, IN ADDITION, MAY SUBJECT THE PERSON 
MAKING THE FALSE STATEMENT TO CRIMINAL CHARGES.

Welsbach Electric Corp. of L.I.
Name of submitting business

Electronically signed and certified at the date and time indicated by:
Michele L. Valenti [MVALENTI@EMCOR.NET]

Vice President of Finance / Secretary / Treasurer / 
Controller
Title

01/31/2022 04:51:59 PM
Date
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PRINCIPAL QUESTIONNAIRE FORM

All questions on these questionnaires must be answered by all officers and any individuals who hold a ten percent 
(10%) or greater ownership interest in the proposer. Answers typewritten or printed in ink. If you need more space to 
answer any question, make as many photocopies of the appropriate page(s) as necessary and attach them to the 
questionnaire.

COMPLETE THIS QUESTIONNAIRE CAREFULLY AND COMPLETELY. FAILURE TO SUBMIT A COMPLETE 
QUESTIONNAIRE MAY MEAN THAT YOUR BID OR PROPOSAL WILL BE REJECTED AS NON-RESPONSIVE 
AND IT WILL NOT BE CONSIDERED FOR AWARD

1. Principal Name: peter ronzetti
Date of birth:
Home address:
City: State/Province/Territory: Zip/Postal Code:
Country: US

Business Address: 300 newtown road
City: plainview State/Province/Territory: NY Zip/Postal Code: 11803
Country US
Telephone: 516 4540023

Other present address(es):
City: oyster bay State/Province/Territory: Zip/Postal Code: 11771
Country: US
Telephone: 6462086821

List of other addresses and telephone numbers attached

2. Positions held in submitting business and starting date of each (check all applicable)

President Treasurer
Chairman of Board Shareholder
Chief Exec. Officer Secretary
Chief Financial Officer Partner
Vice President 10/01/2021
(Other)

3. Do you have an equity interest in the business submitting the questionnaire?
YES NO X If Yes, provide details.

4. Are there any outstanding loans, guarantees or any other form of security or lease or any other type of 
contribution made in whole or in part between you and the business submitting the questionnaire?
YES NO X If Yes, provide details.

5. Within the past 3 years, have you been a principal owner or officer of any business or notfor-profit organization 
other than the one submitting the questionnaire?
YES X NO If Yes, provide details.
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6. Has any governmental entity awarded any contracts to a business or organization listed in Section 5 in the past
3 years while you were a principal owner or officer?
YES X NO If Yes, provide details.
numerous government contracts

NOTE: An affirmative answer is required below whether the sanction arose automatically, by operation of law, or as a 
result of any action taken by a government agency. Provide a detailed response to all questions checked "YES". If you
need more space, photocopy the appropriate page and attach it to the questionnaire.

7. In the past (5) years, have you and/or any affiliated businesses or not-for-profit organizations listed in Section 5
in which you have been a principal owner or officer:
a. Been debarred by any government agency from entering into contracts with that agency?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Been declared in default and/or terminated for cause on any contract, and/or had any contracts 
cancelled for cause?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Been denied the award of a contract and/or the opportunity to bid on a contract, including, but not 
limited to, failure to meet pre-qualification standards?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. Been suspended by any government agency from entering into any contract with it; and/or is any action
pending that could formally debar or otherwise affect such business's ability to bid or propose on 
contract?
YES NO X If yes, provide an explanation of the circumstances and corrective action 
taken.

8. Have any of the businesses or organizations listed in response to Question 5 filed a bankruptcy petition and/or 
been the subject of involuntary bankruptcy proceedings during the past 7 years, and/or for any portion of the 
last 7 year period, been in a state of bankruptcy as a result of bankruptcy proceedings initiated more than 7 
years ago and/or is any such business now the subject of any pending bankruptcy proceedings, whenever 
initiated?
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YES NO X If 'Yes', provide details for each such instance. (Provide a detailed response to 
all questions check "Yes". If you need more space, photocopy the appropriate page and attached it to the 
questionnaire.)

9.
a. Is there any felony charge pending against you?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Is there any misdemeanor charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Is there any administrative charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. In the past 10 years, have you been convicted, after trial or by plea, of any felony, or of any other crime,
an element of which relates to truthfulness or the underlying facts of which related to the conduct of 
business? Y
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

e. In the past 5 years, have you been convicted, after trial or by plea, of a misdemeanor?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

f. In the past 5 years, have you been found in violation of any administrative or statutory charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

10. In addition to the information provided in response to the previous questions, in the past 5 years, have you 
been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or local 
prosecuting or investigative agency and/or the subject of an investigation where such investigation was related 
to activities performed at, for, or on behalf of the submitting business entity and/or an affiliated business listed 
in response to Question 5?
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YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

11. In addition to the information provided, in the past 5 years has any business or organization listed in response 
to Question 5, been the subject of a criminal investigation and/or a civil anti-trust investigation and/or any other 
type of investigation by any government agency, including but not limited to federal, state, and local regulatory 
agencies while you were a principal owner or officer?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

12. In the past 5 years, have you or this business, or any other affiliated business listed in response to Question 5 
had any sanction imposed as a result of judicial or administrative proceedings with respect to any professional 
license held?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

13. For the past 5 tax years, have you failed to file any required tax returns or failed to pay any applicable federal, 
state or local taxes or other assessed charges, including but not limited to water and sewer charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.
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I, peter ronzetti , hereby acknowledge that a materially false statement 
willfully or fraudulently made in connection with this form may result in rendering the submitting business entity and/or 
any affiliated entities non-responsible, and, in addition, may subject me to criminal charges.

I, peter ronzetti , hereby certify that I have read and understand all the 
items contained in this form; that I supplied full and complete answers to each item therein to the best of my 
knowledge, information and belief; that I will notify the County in writing of any change in circumstances occurring 
after the submission of this form; and that all information supplied by me is true to the best of my knowledge, 
information and belief. I understand that the County will rely on the information supplied in this form as additional 
inducement to enter into a contract with the submitting business entity.

CERTIFICATION
A MATERIALLY FALSE STATEMENT WILLFULLY OR FRAUDULENTLY MADE IN CONNECTION WITH THIS 
QUESTIONNAIRE MAY RESULT IN RENDERING THE SUBMITTING BUSINESS ENTITY NOT RESPONSIBLE 
WITH RESPECT TO THE PRESENT BID OR FUTURE BIDS, AND, IN ADDITION, MAY SUBJECT THE PERSON 
MAKING THE FALSE STATEMENT TO CRIMINAL CHARGES.

Welsbach Electric Corp. of L.I.
Name of submitting business

Electronically signed and certified at the date and time indicated by:
peter a. ronzetti [PRONZETTI@EMCOR.NET]

Executive Vice President Chief Operating Officer
Title

03/04/2022 03:26:59 PM
Date
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PRINCIPAL QUESTIONNAIRE FORM

All questions on these questionnaires must be answered by all officers and any individuals who hold a ten percent 
(10%) or greater ownership interest in the proposer. Answers typewritten or printed in ink. If you need more space to 
answer any question, make as many photocopies of the appropriate page(s) as necessary and attach them to the 
questionnaire.

COMPLETE THIS QUESTIONNAIRE CAREFULLY AND COMPLETELY. FAILURE TO SUBMIT A COMPLETE 
QUESTIONNAIRE MAY MEAN THAT YOUR BID OR PROPOSAL WILL BE REJECTED AS NON-RESPONSIVE 
AND IT WILL NOT BE CONSIDERED FOR AWARD

1. Principal Name: Timothy P. Miller
Date of birth:
Home address:
City: State/Province/Territory: Zip/Postal Code:
Country: US

Business Address: 300 Newtown Road
City: Plainview State/Province/Territory: NY Zip/Postal Code: 11803
Country US
Telephone: 516 454-0023

Other present address(es):
City: State/Province/Territory: Zip/Postal Code:
Country:
Telephone: 

List of other addresses and telephone numbers attached

2. Positions held in submitting business and starting date of each (check all applicable)

President 10/01/2021 Treasurer
Chairman of Board Shareholder
Chief Exec. Officer 10/01/2021 Secretary
Chief Financial Officer Partner
Vice President
(Other)

3. Do you have an equity interest in the business submitting the questionnaire?
YES NO X If Yes, provide details.

4. Are there any outstanding loans, guarantees or any other form of security or lease or any other type of 
contribution made in whole or in part between you and the business submitting the questionnaire?
YES NO X If Yes, provide details.

5. Within the past 3 years, have you been a principal owner or officer of any business or notfor-profit organization 
other than the one submitting the questionnaire?
YES X NO If Yes, provide details.
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6. Has any governmental entity awarded any contracts to a business or organization listed in Section 5 in the past
3 years while you were a principal owner or officer?
YES X NO If Yes, provide details.
Welsbach Electric Corp. has been awarded numerous contracts from various public and private owners 
including City and State agencies.

NOTE: An affirmative answer is required below whether the sanction arose automatically, by operation of law, or as a 
result of any action taken by a government agency. Provide a detailed response to all questions checked "YES". If you
need more space, photocopy the appropriate page and attach it to the questionnaire.

7. In the past (5) years, have you and/or any affiliated businesses or not-for-profit organizations listed in Section 5
in which you have been a principal owner or officer:
a. Been debarred by any government agency from entering into contracts with that agency?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Been declared in default and/or terminated for cause on any contract, and/or had any contracts 
cancelled for cause?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Been denied the award of a contract and/or the opportunity to bid on a contract, including, but not 
limited to, failure to meet pre-qualification standards?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. Been suspended by any government agency from entering into any contract with it; and/or is any action
pending that could formally debar or otherwise affect such business's ability to bid or propose on 
contract?
YES NO X If yes, provide an explanation of the circumstances and corrective action 
taken.
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8. Have any of the businesses or organizations listed in response to Question 5 filed a bankruptcy petition and/or 
been the subject of involuntary bankruptcy proceedings during the past 7 years, and/or for any portion of the 
last 7 year period, been in a state of bankruptcy as a result of bankruptcy proceedings initiated more than 7 
years ago and/or is any such business now the subject of any pending bankruptcy proceedings, whenever 
initiated?
YES NO X If 'Yes', provide details for each such instance. (Provide a detailed response to 
all questions check "Yes". If you need more space, photocopy the appropriate page and attached it to the 
questionnaire.)

9.
a. Is there any felony charge pending against you?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Is there any misdemeanor charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Is there any administrative charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. In the past 10 years, have you been convicted, after trial or by plea, of any felony, or of any other crime,
an element of which relates to truthfulness or the underlying facts of which related to the conduct of 
business? Y
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

e. In the past 5 years, have you been convicted, after trial or by plea, of a misdemeanor?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

f. In the past 5 years, have you been found in violation of any administrative or statutory charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.
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10. In addition to the information provided in response to the previous questions, in the past 5 years, have you 
been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or local 
prosecuting or investigative agency and/or the subject of an investigation where such investigation was related 
to activities performed at, for, or on behalf of the submitting business entity and/or an affiliated business listed 
in response to Question 5?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

11. In addition to the information provided, in the past 5 years has any business or organization listed in response 
to Question 5, been the subject of a criminal investigation and/or a civil anti-trust investigation and/or any other 
type of investigation by any government agency, including but not limited to federal, state, and local regulatory 
agencies while you were a principal owner or officer?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

12. In the past 5 years, have you or this business, or any other affiliated business listed in response to Question 5 
had any sanction imposed as a result of judicial or administrative proceedings with respect to any professional 
license held?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

13. For the past 5 tax years, have you failed to file any required tax returns or failed to pay any applicable federal, 
state or local taxes or other assessed charges, including but not limited to water and sewer charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.
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I, Timothy P. Miller , hereby acknowledge that a materially false statement 
willfully or fraudulently made in connection with this form may result in rendering the submitting business entity and/or 
any affiliated entities non-responsible, and, in addition, may subject me to criminal charges.

I, Timothy P. Miller , hereby certify that I have read and understand all the 
items contained in this form; that I supplied full and complete answers to each item therein to the best of my 
knowledge, information and belief; that I will notify the County in writing of any change in circumstances occurring 
after the submission of this form; and that all information supplied by me is true to the best of my knowledge, 
information and belief. I understand that the County will rely on the information supplied in this form as additional 
inducement to enter into a contract with the submitting business entity.

CERTIFICATION
A MATERIALLY FALSE STATEMENT WILLFULLY OR FRAUDULENTLY MADE IN CONNECTION WITH THIS 
QUESTIONNAIRE MAY RESULT IN RENDERING THE SUBMITTING BUSINESS ENTITY NOT RESPONSIBLE 
WITH RESPECT TO THE PRESENT BID OR FUTURE BIDS, AND, IN ADDITION, MAY SUBJECT THE PERSON 
MAKING THE FALSE STATEMENT TO CRIMINAL CHARGES.

Welsbach Electric Corp. of L.I.
Name of submitting business

Electronically signed and certified at the date and time indicated by:
Timothy P. Miller [TPMILLER@EMCOR.NET]

President/CEO
Title

03/04/2022 04:08:15 PM
Date



Page 1 of 6 Rev. 3-2016

Business History Form

The contract shall be awarded to the responsible proposer who, at the discretion of the County, taking into 
consideration the reliability of the proposer and the capacity of the proposer to perform the services required by the 
County, offers the best value to the County and who will best promote the public interest.

In addition to the submission of proposals, each proposer shall complete and submit this questionnaire. The 
questionnaire shall be filled out by the owner of a sole proprietorship or by an authorized representative of the firm, 
corporation or partnership submitting the Proposal.

NOTE: All questions require a response, even if response is "none" or "not-applicable." No blanks.

(USE ADDITIONAL SHEETS IF NECESSARY TO FULLY ANSWER THE FOLLOWING QUESTIONS).

Date: 03/21/2022

1) Proposer's Legal Name: Welsbach Electric Corp. of L.I.

2) Address of Place of Business: 300 Newtown Rd

   City: Plainview State/Province/Territory: NY Zip/Postal Code: 11803

Country: US

3) Mailing Address (if different):

   City: State/Province/Territory: Zip/Postal Code:

Country:

  Phone:

  Does the business own or rent its facilities? Rent If other, please provide details:

4) Dun and Bradstreet number: 01-272-8168

5) Federal I.D. Number: 11-2354251

6) The proposer is a: Corporation  (Describe)

7) Does this business share office space, staff, or equipment expenses with any other business?

    YES NO X If yes, please provide details:
    

8) Does this business control one or more other businesses?
YES NO X If yes, please provide details:

9) Does this business have one or more affiliates, and/or is it a subsidiary of, or controlled by, any other business?
YES X NO If yes, please provide details:
Welsbach Electric Corp. of L.I. is a wholly owned subsidiary of Emcor Group, Inc. See Emcor Group 2021 



Page 2 of 6 Rev. 3-2016

Annual Report attached.  Significant subsidiaries listed on Page 100. Welsbach Electric Corp. of L.I. is part of 
Emcor Construction Services.

 1 File(s) Uploaded: EME_AR_10K_2021.pdf 

10) Has the proposer ever had a bond or surety cancelled or forfeited, or a contract with Nassau County or any 
other government entity terminated?
YES NO X If yes, state the name of bonding agency, (if a bond), date, amount of bond 
and reason for such cancellation or forfeiture: or details regarding the termination (if a contract).

11) Has the proposer, during the past seven years, been declared bankrupt?
YES NO X If yes, state date, court jurisdiction, amount of liabilities and amount of assets

12) In the past five years, has this business and/or any of its owners and/or officers and/or any affiliated business, 
been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or local 
prosecuting or investigative agency? And/or, in the past 5 years, have any owner and/or officer of any affiliated 
business been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or
local prosecuting or investigative agency, where such investigation was related to activities performed at, for, or
on behalf of an affiliated business.
YES NO X If yes, provide details for each such investigation, an explanation of the 
circumstances and corrective action taken.

13) In the past 5 years, has this business and/or any of its owners and/or officers and/or any affiliated business 
been the subject of an investigation by any government agency, including but not limited to federal, state and 
local regulatory agencies? And/or, in the past 5 years, has any owner and/or officer of an affiliated business 
been the subject of an investigation by any government agency, including but not limited to federal, state and 
local regulatory agencies, for matters pertaining to that individual's position at or relationship to an affiliated 
business.

 

 1 File(s) Uploaded: Business History Form, Question 13 Support, 22.03.24.pdf 

14) Has any current or former director, owner or officer or managerial employee of this business had, either before 
or during such person's employment, or since such employment if the charges pertained to events that 
allegedly occurred during the time of employment by the submitting business, and allegedly related to the 
conduct of that business:
a) Any felony charge pending?
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

b) Any misdemeanor charge pending?
YES NO X If yes, provide details for each such investigation, an explanation of the
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circumstances and corrective action taken.

c) In the past 10 years, you been convicted, after trial or by plea, of any felony and/or any other crime, an 
element of which relates to truthfulness or the underlying facts of which related to the conduct of business?
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

d) In the past 5 years, been convicted, after trial or by plea, of a misdemeanor?
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

e) In the past 5 years, been found in violation of any administrative, statutory, or regulatory provisions?
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

15) In the past (5) years, has this business or any of its owners or officers, or any other affiliated business had any 
sanction imposed as a result of judicial or administrative proceedings with respect to any professional license 
held?
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

16) For the past (5) tax years, has this business failed to file any required tax returns or failed to pay any applicable 
federal, state or local taxes or other assessed charges, including but not limited to water and sewer charges?
YES NO X If yes, provide details for each such year. Provide a detailed response to all 
questions checked 'YES'. If you need more space, photocopy the appropriate page and attach it to the 
questionnaire.

17 Conflict of Interest:
a) Please disclose any conflicts of interest as outlined below. NOTE: If no conflicts exist, please expressly 

state "No conflict exists."
(i) Any material financial relationships that your firm or any firm employee has that may create a conflict 
of interest or the appearance of a conflict of interest in acting on behalf of Nassau County.
No conflict exists.

(ii) Any family relationship that any employee of your firm has with any County public servant that may 
create a conflict of interest or the appearance of a conflict of interest in acting on behalf of Nassau 
County.
No conflict exists.



Page 4 of 6 Rev. 3-2016

(iii) Any other matter that your firm believes may create a conflict of interest or the appearance of a 
conflict of interest in acting on behalf of Nassau County.
No conflict exists.

b) Please describe any procedures your firm has, or would adopt, to assure the County that a conflict of 
interest would not exist for your firm in the future.
It is Welsbach Electric Corp. of L.I.'s policy that should any actual or potential conflict of interest be 
suspected, management is to be notified immediately. At such time, all parties would be notified and 
actions pursued to resolve said conflict.

A. Include a resume or detailed description of the Proposer's professional qualifications, demonstrating extensive 
experience in your profession. Any prior similar experiences, and the results of these experiences, must be 
identified. 

Have you previously uploaded the below information under in the Document Vault?
YES NO X

Is the proposer an individual?
YES NO X Should the proposer be other than an individual, the Proposal MUST include:

i) Date of formation;
11/14/1955

ii) Name, addresses, and position of all persons having a financial interest in the company, including 
shareholders, members, general or limited partner.  If none, explain.
None. Emcor Group, Inc. is a publicly traded company on the Stock Exchange under symbol EME. No 
individual shareholder retains 10% or more of available stocks. According to the latest NASDAQ summary
(available daily at NASDAQ.com), almost 95% of all available shares are retained by institutional 
investment firms. Leaving approximately 5% to all remaining individual shareholders. All mandated SEC 
filings reflecting such, and as referenced in the attached 2021 10K under Question 9, are available at any 
of the following websites: NASDAQ.com, SEC.gov or EmcorGroup.com.

No individuals with a financial interest in the company have been attached..

iii) Name, address and position of all officers and directors of the company. If none, explain.

No officers and directors from this company have been attached. 

iv) State of incorporation (if applicable);
NY
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v) The number of employees in the firm;

vi) Annual revenue of firm;

vii) Summary of relevant accomplishments
Largest traffic and street lighting contractor on Long Island. Public safety is our priority.

viii) Copies of all state and local licenses and permits.

 3 File(s) Uploaded: Hempstead Tri-Town Exp 12.31.23.pdf, North Hempstead Exp 12.31.22.pdf, Oyster 
Bay Exp 12.31.23.pdf 

B. Indicate number of years in business.
67

C. Provide any other information which would be appropriate and helpful in determining the Proposer's capacity 
and reliability to perform these services.
Current Traffic Signal Maintenance contractor, current Traffic Signal Operations contractor and current Traffic 
Signal Requirements contractor.

D. Provide names and addresses for no fewer than three references for whom the Proposer has provided similar 
services or who are qualified to evaluate the Proposer's capability to perform this work.

Company New York State D.O.T.
Contact Person Andrew Mareska
Address 140 Nikon Court
City Hauppauge State/Province/Territory NY
Country US
Telephone (631) 904-3010
Fax #
E-Mail Address AMareska@Dot.State.NY.gov

Company GPI
Contact Person Sheila Dukacz
Address 325 West Main Street
City Babylon State/Province/Territory NY
Country US 
Telephone (631) 761-7245
Fax #
E-Mail Address SDukacz@GPINet.com

Company Town of Huntington
Contact Person Brad Kusko
Address 100 Main Street
City Huntington State/Province/Territory NY
Country US
Telephone (631) 351-3053
Fax #
E-Mail Address BKusko@HuntingtonNY.gov
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I, Timothy P. Miller , hereby acknowledge that a materially false statement
willfully or fraudulently made in connection with this form may result in rendering the submitting business entity and/or 
any affiliated entities non-responsible, and, in addition, may subject me to criminal charges.

I, Timothy P. Miller , hereby certify that I have read and understand all the
items contained in this form; that I supplied full and complete answers to each item therein to the best of my 
knowledge, information and belief; that I will notify the County in writing of any change in circumstances occurring after
the submission of this form; and that all information supplied by me is true to the best of my knowledge, information 
and belief. I understand that the County will rely on the information supplied in this form as additional inducement to 
enter into a contract with the submitting business entity.

CERTIFICATION

A MATERIALLY FALSE STATEMENT WILLFULLY OR FRAUDULENTLY MADE IN CONNECTION WITH THIS 
QUESTIONNAIRE MAY RESULT IN RENDERING THE SUBMITTING BUSINESS ENTITY NOT RESPONSIBLE 
WITH RESPECT TO THE PRESENT BID OR FUTURE BIDS, AND, IN ADDITION, MAY SUBJECT THE PERSON 
MAKING THE FALSE STATEMENT TO CRIMINAL CHARGES.

Name of submitting business: Welsbach Electric Corp. of L.I.

Electronically signed and certified at the date and time indicated by:
Timothy P. Miller [TPMILLER@EMCOR.NET]

President / C.E.O.
Title

03/28/2022 01:20:08 PM
Date
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FORWARD-LOOKING STATEMENTS 

This report contains forward-looking statements. You can identify these statements by the fact that they do not relate strictly 
to historical or current facts. They generally contain words such as “anticipate,” “estimate,” “expect,” “project,” “intend,” 
“plan,” “believe,” “may,” “can,” “could,” “might,” variations of such wording and other words or phrases of similar meaning. 
Forward-looking statements in this report include discussions of our future operating or financial performance and other 
forward-looking commentary regarding aspects of our business, including market share growth, gross profit, remaining 
performance obligations, project mix, projects with varying profit margins, selling, general and administrative expenses, and 
trends in our business, and other characterizations of future events or circumstances, such as the effects of the COVID-19 
pandemic. Each forward-looking statement included in this report is subject to risks and uncertainties, including those identified 
below in the “Risk Factors” section, the “Management’s Discussion and Analysis of Financial Condition and Results of 
Operations” section, and other sections of this report. Such risks and uncertainties could cause actual results to differ materially 
from those that might be anticipated from, or projected or implied by, our forward-looking statements. The forward-looking 
statements contained in this report speak only as of the filing date of this report. We undertake no obligation to update any 
forward-looking statements. However, any further disclosures made on related subjects in our subsequent reports filed with the 
Securities and Exchange Commission (the “SEC”) should be consulted. We caution investors not to place undue reliance on 
forward-looking statements, due to their inherent uncertainty. 
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PART I

ITEM 1. BUSINESS 

References to the “Company,” “EMCOR,” “we,” “us,” “our” and similar words refer to EMCOR Group, Inc. and its 
consolidated subsidiaries unless the context indicates otherwise. 

Overview 

We are one of the largest specialty contractors in the United States and a leading provider of electrical and mechanical 
construction and facilities services, building services, and industrial services. In 2021, we had revenues of approximately $9.9 
billion. Our services are provided to a broad range of commercial, industrial, utility, and institutional customers through 
approximately 90 operating subsidiaries, which specialize principally in providing construction services relating to electrical 
and mechanical systems in all types of facilities and in providing various services relating to the operation, maintenance, and 
management of those facilities. Such operating subsidiaries are organized into the following reportable segments:

• United States electrical construction and facilities services

• United States mechanical construction and facilities services

• United States building services

• United States industrial services

• United Kingdom building services 

Our operating subsidiaries offer comprehensive and diverse solutions on a broad scale and have a solid base of customers, 
including many long-standing relationships. We provide construction services and building services directly to corporations, 
municipalities and federal and state governmental entities, owners/developers, and tenants of buildings. We also provide our 
construction services indirectly by acting as a subcontractor to general contractors, systems suppliers, construction managers, 
developers, property managers, and other subcontractors. Our industrial services are generally provided directly to refineries 
and petrochemical plants. 

Our revenues are derived from many different customers in numerous industries, which have operations in several different 
geographical areas. Of our 2021 revenues, approximately 95% were generated in the United States and approximately 5% were 
generated in foreign countries, substantially all in the United Kingdom. In 2021, approximately 60% of our revenues were 
derived from our construction operations, approximately 30% of our revenues were derived from our building services 
operations and approximately 10% of our revenues were derived from our industrial services operations. For additional 
information regarding our revenues, see Note 3 - Revenue from Contracts with Customers of the notes to consolidated financial 
statements included in Item 8. Financial Statements and Supplementary Data.

We believe that our range of service offerings, technical capability, and strong project execution, along with our safety 
culture and financial resources, differentiate us from our competition and position us to benefit from future capital spending by 
our customers. Our strategies of expanding our portfolio of service offerings for existing and potential customers and increasing 
or enhancing our presence in core end markets, along with our commitment to industry-leading best practices and technological 
and training capabilities, place us in the position to capitalize on opportunities and trends in the industries we serve and expand 
our operations to select new markets.

Increasingly, our services are focused on delivering sustainable energy solutions, enhancements in energy efficiency, 
reductions in waste and emissions, and improvements in the safety and comfort of our customers’ facilities.

The broad scope of our operations is more particularly described below. For detailed segment financial information refer to 
Note 18 - Segment Information of the notes to consolidated financial statements included in Item 8. Financial Statements and 
Supplementary Data. 

Our executive offices are located at 301 Merritt Seven, Norwalk, Connecticut 06851-1092, and our telephone number at those 
offices is (203) 849-7800. 
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Operations 

United States electrical and mechanical construction and facilities services operations:

Our electrical and mechanical construction services primarily involve the design, integration, installation, start-up, operation 
and maintenance, and provision of services relating to: 

• Systems for electrical power transmission, distribution, and generation, including power cables, conduits, distribution 
panels, transformers, generators, uninterruptible power supply systems, and related switch gear and controls; 

• Sustainable energy solutions such as solar, photovoltaic, and wind, as well as the installation of electric vehicle charging 
stations;

• Premises electrical and lighting systems, including fixtures and controls;

• Process instrumentation in the refining, chemical processing, and food processing industries; 

• Low-voltage systems, such as fire alarm, security, and process control systems; 

• Voice and data communications, including fiber optic and low voltage cabling, distributed antenna systems, audiovisual 
systems, and wireless access points; 

• Roadway and transit lighting and signaling and fiber optic lines; 

• Heating, ventilation, air conditioning, and refrigeration, including both traditional mechanical systems as well as 
geothermal solutions;

• Clean-room process ventilation systems; 

• Fire protection and suppression systems; 

• Plumbing, process and high-purity piping systems; 

• Controls and filtration systems; 

• Water and wastewater treatment systems; 

• Central plant heating and cooling systems; 

• Crane and rigging services; 

• Millwright services; and 

• Steel fabrication, erection, and welding services. 

The electrical and mechanical construction services industry has experienced growth due principally to the increased content, 
complexity, and sophistication of electrical and mechanical systems resulting, in part, from growth in digital processing, cloud 
computing, and data storage. In addition, facilities of all types require extensive electrical distribution systems, sophisticated 
power supplies, networks of low-voltage and fiber-optic communications cabling, and various mechanical, plumbing, and fire 
protection and suppression systems. Moreover, the need for substantial environmental controls within a building, due to the 
heightened need to maintain extensive computer systems at optimal temperatures, and the demand for increased energy 
efficiency, have continued to expand opportunities for our electrical and mechanical services businesses. The demand for these 
services is typically driven by non-residential construction and renovation activity. 

Our electrical and mechanical construction services generally fall into one of three categories: (a) large installation projects, 
with contracts often in the multi-million dollar range, that involve: (i) the construction of manufacturing facilities, data centers, 
warehousing and distribution facilities, and commercial buildings, (ii) institutional and public works projects, or (iii) the fit-out 
of large blocks of space within commercial buildings, (b) large and medium sized capital and maintenance projects for 
commercial, manufacturing, pharmaceutical, healthcare, oil and gas, industrial, and petrochemical clients and (c) smaller 
installation projects, of a short duration, typically involving fit-out, renovation, and retrofit work. We also install and maintain 
lighting for streets, highways, bridges and tunnels, traffic signals, computerized traffic control systems, and signal and 
communication systems for mass transit systems in several metropolitan areas. In addition, we manufacture and install sheet 
metal air handling systems for both our own mechanical construction operations and for unrelated mechanical contractors. We 
also maintain welding and pipe fabrication shops in support of some of our mechanical operations. 
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Our United States electrical and mechanical construction operations accounted for about 60% of our 2021 total revenues. Of 
such revenues, approximately 34% were generated by our electrical construction operations and approximately 66% were 
generated by our mechanical construction operations. 

We provide electrical and mechanical construction services for both large and small installation and renovation projects. Our 
largest projects have included those: (a) for commercial purposes (such as office buildings, data centers, convention centers, 
sports stadiums, and shopping malls); (b) for manufacturing and industrial purposes (such as pharmaceutical plants, steel, pulp 
and paper mills, food processing, automotive and semiconductor manufacturing facilities, power generation (including 
sustainable energy solutions such as solar and wind), oil and gas refineries, and chemical processing plants); (c) for 
transportation purposes (such as highways, bridges, airports, and transit systems); (d) for institutional purposes (such as 
educational and correctional facilities and research laboratories); (e) for healthcare purposes; (f) for water and wastewater 
purposes; and (g) for hospitality purposes (such as resorts, hotels, and gaming facilities). Our largest projects, which typically 
range in size from $10 million up to and occasionally exceeding $200 million, represented approximately 38% of our electrical 
and mechanical construction services revenues in 2021. Depending on the size and complexity of these projects, they may span 
multiple years and typically require significant technical and management skills and the financial strength to obtain 
performance bonds, which are often a condition to bidding for and winning these projects.

Our projects of less than $10 million accounted for approximately 62% of our electrical and mechanical construction services 
revenues in 2021. These projects are typically completed in less than one year. They usually involve electrical and mechanical 
construction services when an end-user or owner undertakes construction or modification of a facility to accommodate a 
specific use, upgrade or replace aging systems, or increase energy efficiency. These projects frequently require electrical and 
mechanical systems to meet special needs such as critical systems power supply, fire protection systems, special environmental 
controls and high-purity air systems, sophisticated electrical and mechanical systems for data centers, new production lines in 
manufacturing plants, and office arrangements in existing office buildings. They are not usually dependent upon the new 
construction market. Demand for these projects and types of services is often prompted by the expiration of leases, changes in 
technology, the demand for more energy efficient systems, or changes in the customer’s plant or office layout in the normal 
course of a customer’s business. 

United States and United Kingdom building services operations:

Our building services, which are provided to a wide range of facilities, including commercial, utility, institutional, and 
governmental facilities, include: 

• Mobile mechanical maintenance and services for mechanical, electrical, plumbing, fire safety, and building automation 
systems; 

• Small modification and retrofit projects;

• Program development, management, and maintenance for energy systems, including LEED Certified solutions to assist 
our customers in reducing energy consumption; 

• Technical consulting and diagnostic services;

• Services aimed at improving indoor air quality;

• Installation and support for building systems; 

• Commercial and government site-based operations and maintenance; 

• Facility management, maintenance, and services; 

• Floor care and janitorial services, including enhanced cleaning and sanitization services; 

• Landscaping, lot sweeping, and snow removal; 

• Other building services, including reception, security, and catering services;

• Vendor management and call center services;

• Military base operations support services; 

• Infrastructure and building projects for federal, state, and local governmental agencies; and

• Outage services to utilities and industrial plants. 

While not all of the above services are performed in both countries, we provide building services throughout the United 
States and United Kingdom. Our building services operations have built upon our traditional electrical and mechanical 
construction operations and our client relationships to expand the scope of services being offered and to develop packages of 
services for customers on a local, regional, and national basis.
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Our building services operations, which generated approximately 30% of our 2021 total revenues, provide services to owners, 
operators, tenants, and managers of all types of facilities both on a contractual basis for a specified period of time and on an 
individual task order basis. Of our building services revenues for 2021, approximately 83% were generated in the United States 
and approximately 17% were generated in the United Kingdom. 

 Demand for our building services is often driven by customers’ decisions to focus on their core competencies, customers’ 
programs to reduce costs, the increasing technical complexity of their facilities, including their mechanical, electrical, building 
automation, voice and data, and other systems, and the need for increased reliability, energy efficiency, and air filtration and 
sanitization. These trends have led to outsourcing and privatization programs whereby customers in both the private and public 
sectors seek to contract out those activities that support, but are not directly associated with, the customer’s core business. 
Clients of our building services business include federal and state governments, institutional organizations, utilities, 
independent power producers, healthcare providers, and major corporations engaged in information technology, 
telecommunications, pharmaceuticals, financial services, and manufacturing, as well as large retailers and other businesses with 
geographically dispersed locations.

We provide building services at a number of prominent buildings, including those that house the Secret Service, the Federal 
Deposit Insurance Corporation, the Government Accountability Office, and the Department of Health and Human Services, as 
well as other government facilities, including the NASA Jet Propulsion Laboratory. We also provide building services, as a 
prime contractor or a subcontractor, to U.S. military bases, including the Defense Intelligence Agency located on Joint Base 
Anacostia-Bolling, and are involved in a joint venture providing building services to NASA’s Armstrong Flight Research 
Center. The agreements pursuant to which this division provides services to the federal government are frequently for a base 
period and a number of option years exercisable at the sole discretion of the government, are often subject to renegotiation by 
the government in terms of scope of services, and are subject to termination by the government prior to the expiration of the 
applicable term. 

United States industrial services operations:

Our industrial services are primarily provided to customers within the oil, gas, and petrochemical industries and consist of:

• Refinery turnaround planning and engineering services;

• Specialty welding services;

• Overhaul and maintenance of critical process units in refineries and petrochemical plants;

• Specialty technical services for refineries and petrochemical plants;

• Instrumentation and electrical services for energy infrastructure;

• On-site repairs, maintenance, and service of heat exchangers, towers, vessels, and piping; 

• Design, manufacturing, repair, and hydro blast cleaning of shell and tube heat exchangers and related equipment; and

• Renewable energy services, including large scale solar projects, energy storage, and waste to biogas solutions.

Our industrial services business, which generated approximately 10% of our 2021 total revenues, is a recognized leader in the 
refinery turnaround market and has a presence in the petrochemical market. Demand for these services is highly dependent on 
the strength of the oil and gas and related industrial markets. Our industrial services operations perform turnaround and 
maintenance services for critical units of refineries and petrochemical plants to upgrade, repair, and maintain them. Such 
services include: (a) engineering and planning in advance of complex refinery turnarounds; (b) overhaul and maintenance of 
critical process units (including hydrofluoric alkylation units, fluid catalytic cracking units, coking units, heaters, heat 
exchangers, and related mechanical equipment) during refinery and petrochemical plant shut downs; (c) replacement and new 
construction capital projects for refineries and petrochemical plants; (d) instrumentation and electrical services for energy 
infrastructure; and (e) other related specialty services such as: (i) welding (including pipe welding) and fabrication; (ii) heater, 
boiler, and reformer repairs and replacements; converter repair and revamps; and vessel, exchanger and tower services; (iii) 
tower and column repairs in refineries and petrochemical plants; (iv) installation and repair of refractory materials for critical 
units in process plants to protect equipment from corrosion, erosion, and extreme temperatures; and (v) acid-proofing services 
to protect critical components at refineries from chemical exposure. These businesses also design and manufacture highly 
engineered shell and tube heat exchangers and provide maintenance, repair, and cleaning services for heat exchangers both in 
the field and at our own shops, including tube and shell repairs, bundle repairs, and extraction services. 

In addition to these traditional industrial services, we are working to leverage our expertise in industrial services to construct 
and maintain carbon capture technologies and renewable energy projects. 
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Competition 

Across our operations, we compete with national, regional, and local companies, many of which are small, owner-operated 
entities that carry on their businesses in a limited geographic area, as well as with certain foreign companies. 

The electrical and mechanical construction services industry is highly fragmented and our competition includes thousands of 
small companies across the United States. In addition, there are a number of larger public companies focused on providing 
either electrical and/or mechanical construction services, such as APi Group Corporation, Comfort Systems USA, Inc., Dycom 
Industries, Inc., IES Holdings, Inc., MasTec, Inc., MYR Group, Inc., and Tutor Perini Corporation. A majority of our revenues 
are derived from projects requiring competitive bids; however, an invitation to bid is often conditioned upon prior experience, 
technical capability, and financial strength. Competitive factors in the electrical and mechanical construction services business 
include: (a) the availability of qualified and/or licensed personnel; (b) reputation for integrity and quality; (c) safety record; 
(d) cost structure and the ability to control project costs; (e) relationships with customers; (f) price; (g) geographic diversity; 
(h) experience in specialized markets; (i) the ability to obtain surety bonding; and (j) adequate working capital or access to bank 
credit. We believe our financial position, operating results, access to bank credit and surety bonding, technical expertise, and 
safety record, among other factors, give us an advantage over many of our competitors. However, relatively few barriers exist 
to prevent entry into the electrical and mechanical construction services industry. 

While the building services industry is also highly fragmented, with most competitors operating in a specific geographic 
region, a number of large corporations such as Amentum Services, Inc., IAP Worldwide Services, Inc., Fluor Corporation, J&J 
Worldwide Services, Cushman & Wakefield plc, CBRE Group, Inc., Jones Lang LaSalle Incorporated, Sodexo, Inc., Aramark, 
and ABM Industries Incorporated are engaged in this field, as are large original equipment manufacturers such as Carrier 
Global Corporation and Trane Technologies plc. In addition, we compete with several regional firms serving all or portions of 
the markets we target, such as BrightView Holdings, Inc., Kellermeyer Bergensons Services, LLC, SMS Assist, LLC, and 
Ferandino & Son, Inc. Our principal competitors in the United Kingdom include CBRE Group, Inc., Bouygues UK Ltd., ISS 
UK Ltd., and Mitie Group plc. The key competitive factors in the building services industry include: (a) availability of qualified 
personnel and managers; (b) service quality and technical expertise; (c) cost structure and the ability to control project costs; (d) 
price; and (e) geographic diversity. Due to our size, our technical capability and management experience, and our geographic 
presence, we believe our building services operations are in a strong competitive position. However, there are relatively few 
barriers to entry into the building services industry. 

The market for providing industrial services includes large national providers, as well as numerous regional companies. In the 
manufacture of heat exchangers, we compete with both U.S. and foreign manufacturers. Competitors within this industry 
include JVIC Catalyst Services, Universal Plant Services, Inc., Turner Industries Group, LLC, Team, Inc., Cust-O-Fab, Inc., 
Dunn Heat Exchangers, Inc., and Wyatt Field Service Company, LLC, among others. The key competitive factors in the 
industrial services market consist of: (a) availability of skilled workforce; (b) technical expertise; (c) service, quality, and ability 
to respond quickly; (d) price; and (e) safety record. Due to our technical capabilities, skilled workforce, and safety record, we 
believe that we are in a strong competitive position in the industrial services markets that we serve. Because of the complex 
tasks associated with turnaround projects, and the precision and cost investment required in manufacturing heat exchangers, we 
believe that the barriers to entry in this business are significant.

Human Capital

At December 31, 2021, we employed approximately 34,000 people, approximately 30,000 of whom were located within the 
United States and approximately 4,000 of whom were located in the United Kingdom. 

Based on the most recent information available from our latest filing with the U.S. Equal Employment Opportunity 
Commission, the gender demographic of our U.S. employees was 90% male and 10% female. Additionally, based on such 
information, our U.S. employees had the following race and ethnicity demographics:

Employee Demographic % of 
Total

White  70 %
Hispanic / Latinx  17 %
Black / African American  8 %
Asian  2 %
Multiracial, Native American, Native 
Hawaiian, and Pacific Islander  3 %
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Approximately 60% of our employees are represented by various unions pursuant to nearly 450 collective bargaining 
agreements between our individual subsidiaries or trade associations and local unions, as well as two collective bargaining 
agreements that are national or regional in scope. We believe that our relations with our labor unions are generally positive.

Our ability to execute complex projects for our customers, and to perform all of our services with the excellence that makes 
us an industry leader, depends on our success in attracting and retaining skilled labor in a competitive market. We therefore 
strive to be and remain an employer of choice for the most talented employees in each of the industries and markets in which 
we operate. This begins with offering competitive employee compensation and benefits packages, specifically designed to meet 
the unique needs of each individual in our organization, which include:

• Health and Welfare Plans: All full-time employees who do not participate in union plans are offered a range of choices 
among medical, dental and vision plans, life, accident, dependent and disability insurance, and pre-tax health spending 
accounts that include employer contributions. 

• Retirement Savings: We help provide our employees with financial security by offering a 401(k) Savings Plan and an 
Employee Stock Purchase Plan, both of which include company matching contributions.

• Degree Assistance: Eligible employees may apply for reimbursement for job-related courses or courses taken as part of a 
curriculum for a business or job-related degree at an accredited institution.

• Employee Assistance Program: Through our Employee Assistance Program, we offer our employees, and their 
dependents or household members, access to services and counseling on a variety of personal, professional, legal, and 
financial matters, at no cost. 

Key to our attraction and retention of employees is our commitment to our EMCOR Values and our focus on employee safety 
and diversity, equity, and inclusion. Our Board of Directors and senior leadership engage in oversight and management, 
respectively, of our significant human capital initiatives. Our Board of Directors is regularly briefed and provides input on key 
human capital initiatives and metrics.

Commitment to Core Values

We are committed to our EMCOR Values of Mission First: Integrity, Discipline, and Transparency and People Always: 
Mutual Respect and Trust, Commitment to Safety, and Teamwork. We constantly strive to ensure these values are reflected in 
how we do business every day, from our corporate culture and “tone at the top,” established by our Board of Directors and 
management team, to the critical work performed by all of our people at every level throughout our organization. We reinforce 
our EMCOR Values through many ongoing initiatives. Our EMCOR Values are embodied in our policies and procedures, 
including our Code of Business Ethics and Conduct. We also regularly provide training on these values, both at time of hire and 
on an ongoing, periodic basis. In addition, to develop and reinforce our values company-wide, and empower our leaders to 
perform at the highest levels, senior leaders are invited to our Leadership for Results course at Babson College and our Leading 
with Character program at the Thayer Leadership Development Group at West Point. 

Workplace Safety

We believe that our focus on employee safety and well-being is reflected in our results. In a year in which our employees 
worked a total of approximately 76 million hours, the second highest in our history, the Company’s Total Recordable Incident 
Rate in 2021 was approximately 1.06, which was more than 60% lower than the most recently available industry average of 
2.70. This represents our thirteenth consecutive year with a Total Recordable Incident Rate which was less than half the 
industry average. Our position as an industry leader in safety begins with a strong culture of care and vigilance embodied in our 
EMCOR Values and is supported by a comprehensive suite of training, resources, and analytics. These include: (a) our 
signature Be There for Life! Zero Injuries Program and Be Vigilant! Campaign, (b) incident and injury prevention planning, 
including in-person and online training tools, adoption of new technology, and best practice guides available through our 
company intranet, (c) enterprise level reporting and analysis of leading and lagging indicators, (d) a 24-hour incident reporting 
hotline, and (e) a company-wide program to share and champion best safety practices across our range of businesses.    

Diversity, Equity, and Inclusion

We believe that a diverse workforce is important to the long-term success of our business. We actively seek to increase the 
diversity of our workforce and to practice our commitment to diversity and inclusion in hiring, development, and training. This 
extends to our senior leadership and Board of Directors, where we require that any slate of candidates for a named executive 
officer or other corporate officer position, and new management-supported director nominees, include individuals from 
underrepresented demographics. We have also designed and implemented policies and practices to promote a workplace free 
from discrimination, including our Affirmative Action and Equal Opportunity Policy, the implementation, effectiveness, and 
reporting requirements of which are overseen by our designated Affirmative Action Officer.
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We strive to help all our employees realize their full potential with an equal opportunity to succeed. We work to unlock the 
full potential of all employees at every level through: (a) the EMCOR Manager Certificate Program, which promotes 
supervisory management skills, (b) our Degree Assistance Program, which provides tuition reimbursement for continuing 
education, and (c) the resources available to all employees on our online learning platform, the EMCOR Learning Center, 
which includes thousands of on-demand training courses on a wide range of topics.  

In furtherance of our EMCOR Values, all EMCOR employees are required to complete diversity & inclusion training, and 
our current and future leaders undergo implicit association and unconscious bias training. 

Available Information 

We file annual, quarterly and current reports, proxy statements and other information with the SEC. These filings are 
available to the public over the internet at the SEC’s website at http://www.sec.gov. 

Our Internet address is www.emcorgroup.com. We make available, free of charge, through www.emcorgroup.com our annual 
reports on Form 10-K, quarterly reports on Form 10-Q, current reports on Form 8-K, and amendments to those reports, as soon 
as reasonably practicable after we electronically file such material with, or furnish it to, the SEC. References to our website 
addressed in this report are provided as a convenience and do not constitute, and should not be viewed as, an incorporation by 
reference of the information contained on, or available through, the website. Therefore, such information should not be 
considered part of this report.

Our Board of Directors has an audit committee, a compensation and personnel committee, and a nominating and corporate 
governance committee. Each of these committees has a formal charter. We also have Corporate Governance Guidelines, which 
include guidelines regarding related party transactions, a Code of Ethics for our Chief Executive Officer and Senior Financial 
Officers, and a Code of Ethics and Business Conduct for Directors, Officers, and Employees. Copies of these charters, 
guidelines and codes, and any waivers or amendments to such codes which are applicable to our executive officers, senior 
financial officers, or directors, can be obtained free of charge on our website, www.emcorgroup.com. 

You may request a copy of the foregoing filings (excluding exhibits), charters, guidelines and codes, and any waivers or 
amendments to such codes which are applicable to our executive officers, senior financial officers, or directors, at no cost by 
writing to us at EMCOR Group, Inc., 301 Merritt Seven, Norwalk, CT 06851-1092, Attention: Corporate Secretary, or by 
telephoning us at (203) 849-7800. 
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ITEM 1A. RISK FACTORS 

Our business is subject to a variety of risks, including the risks described below as well as adverse business and market 
conditions and risks associated with our operations. The risks and uncertainties described below are not the only ones facing us. 
Additional risks and uncertainties not known to us or not described below, which we have not determined to be material, may 
also impair our business operations. You should carefully consider the risks described below, together with all other 
information in this report, including information contained in the “Business,” “Management’s Discussion and Analysis of 
Financial Condition and Results of Operations,” and “Quantitative and Qualitative Disclosures about Market Risk” sections. If 
any of the following risks actually occur, our business, financial position, results of operations, and/or cash flows could be 
adversely affected, and we may not be able to achieve our goals. Such events may cause actual results to differ materially from 
expected and historical results, and the trading price of our common stock could decline.

Economic and Strategic Risk Factors

Economic downturns have historically led to reductions in demand for our services. Negative conditions in the credit 
markets, including rising interest rates, may adversely impact our ability to operate our business. The level of demand from our 
clients for our services has been, in the past, adversely impacted by slowdowns in the industries we service, as well as in the 
economy in general. When the general level of economic activity has been reduced from historical levels, certain of our 
ultimate customers have delayed or canceled projects or capital spending, especially with respect to more profitable private 
sector work, and such slowdowns adversely affect our ability to grow, reducing our revenues and profitability. A number of 
economic factors, including financing conditions, the prices of commodities, and energy prices, have, in the past, adversely 
affected the industries we serve and our ultimate customers’ ability or willingness to fund expenditures. General concerns about 
the fundamental soundness of domestic and foreign economies may also cause ultimate customers to defer projects even if they 
have credit available to them. A prolonged stagnation or weakening in financial and macroeconomic conditions, including as a 
result of the COVID-19 pandemic, could therefore have a significant adverse effect on our revenues and profitability. 

Many of our clients depend on the availability of credit to help finance their capital and maintenance projects. At times, 
tightened availability of credit or increased interest rates have negatively impacted the ability of existing and prospective 
ultimate customers to fund projects we might otherwise perform, particularly those in the more profitable private sector. As a 
result, our ultimate customers may defer such projects for an unknown, and perhaps lengthy, period. Any such deferrals would 
inhibit our growth and would adversely affect our results of operations. 

In a weak economic environment, particularly in a period of restrictive credit markets, we may experience greater difficulties 
in collecting payments from, and negotiating change orders and/or claims with, our clients due to, among other reasons, a 
diminution in our ultimate customers’ access to the credit markets or potential bankruptcies. If clients delay in paying or fail to 
pay a significant amount of our outstanding receivables, or we fail to successfully negotiate a significant portion of our change 
orders and/or claims with clients, it could have an adverse effect on our liquidity, results of operations, and financial position. 

Our business has traditionally lagged recoveries in the general economy and, therefore, after an economic downtown we may 
not recover as quickly as the economy at large. 

Certain of our businesses, including those within our United States industrial services segment, are exposed to risks 
associated with the oil and gas industry. These risks, which are not subject to our control, include volatility in the price and 
production of crude oil, the development of and consumer demand for alternative energy sources, including as a result of a 
change in consumer preference, or in an effort to reduce greenhouse gas emissions or combat climate change, and legislative 
and regulatory actions. Specifically, lower prices and production volumes, or perceived risk thereof, typically results in the 
curtailment or deferral of spending by our customers. In addition, macroeconomic conditions, influenced by a variety of events 
and circumstances, can also affect customer demand for our services within these businesses. For example, during 2020, the 
escalation of geopolitical tensions between the Organization of Petroleum Exporting Countries (OPEC) and Russia contributed 
to a significant drop in the price of crude oil, impacting customers in the energy sector and the demand for certain of our 
services. Continued unfavorable conditions within these markets, including the impact of sustained lower demand for refined 
products as a result of the COVID-19 pandemic, could further negatively impact our financial position, results of operations, 
and cash flows.

Our business is vulnerable to the cyclical nature of the markets in which our clients operate and is dependent upon the timing 
and funding of new awards. We provide construction and maintenance services to ultimate customers operating in a number of 
markets which have been, and we expect will continue to be, cyclical and subject to significant fluctuations due to a variety of 
factors beyond our control, including economic conditions and changes in client spending. 
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Regardless of economic or market conditions, investment decisions by our ultimate customers may vary by location or as a 
result of other factors like the availability of labor, relative construction costs, or competitive conditions in their industries. 
Because we are dependent on the timing and funding of new awards, we are therefore vulnerable to changes in our clients’ 
markets and investment decisions. 

Our business may be adversely affected by significant reductions in government spending or delays or disruptions in the 
government appropriations process. Some of our businesses derive a significant portion of their revenues from federal, state, 
and local governmental agencies. As a result, reduced or delayed spending by the federal government and/or state and local 
governments may have a material and adverse impact on our business, financial condition, results of operations, and cash flows. 
Significant reductions in spending aimed at reducing federal, state, or local budget deficits, the absence of a bipartisan 
agreement on the federal government's budget, renewed focus on budget deficits following recent increases in government 
spending in response to the COVID-19 pandemic, personnel reductions, the closure of government facilities and offices, or 
other changes in budget priorities could result in the deferral, delay, disruption, or cancellation of projects or contracts that we 
might otherwise have sought to perform. These potential events could impact the level of demand for our services and our 
ability to execute, complete, and receive compensation for our current contracts, or bid for and enter into new contracts with 
governmental agencies.

An increase in the prices or availability of certain materials used in our businesses, including as a result of inflation, and 
protectionist trade measures could adversely affect our businesses. We are exposed to market risk of increases in certain 
commodity prices of materials, such as copper and steel, which are used as components of supplies or materials utilized in our 
operations. We are also exposed to increases in energy prices, particularly as they relate to gasoline prices for our fleet of 
approximately 12,000 vehicles. While we believe we can increase our prices to adjust for some price increases in commodities, 
there can be no assurance that price increases of commodities, if they were to occur, would be recoverable. Additionally, our 
fixed price contracts generally do not allow us to adjust our prices and, as a result, increases in material or fuel costs could 
reduce our profitability with respect to projects in progress. For example, during 2021, certain of our operations experienced 
declines in gross profit and gross profit margin as a result of supply chain disruptions, including long lead times for certain 
materials and equipment, as well as an escalation in material and fuel prices, and such supply chain disruptions and price 
escalations have continued into 2022. Fluctuations in energy prices as well as in commodity prices of materials, whether 
resulting from fluctuations in market supply or demand, or geopolitical conditions, including an increase in trade protection 
measures such as tariffs and the disruption, modification, or cancellation of multilateral trade agreements, may adversely affect 
our customers and as a result cause them to curtail the use of our services. 

Business and Operational Risk Factors

The loss of one or a few customers could have an adverse effect on us. Although we have long-standing relationships with 
many of our significant customers, our customers may unilaterally reduce, fail to renew, or terminate their contracts with us at 
any time. A loss of business from a significant customer, or a number of significant customers, could have a material adverse 
effect on our business, financial position, and results of operations. 

Our industry is highly competitive. Our industry is served by numerous small, owner-operated private companies, a few 
public companies, and several large regional companies. In addition, relatively few barriers exist to prevent entry into most of 
the industries in which we operate. As a result, any organization that has adequate financial resources, and access to technical 
expertise, may become a competitor. Competition in our industry depends on numerous factors, including price. Certain of our 
competitors have lower overhead cost structures and, therefore, are able to provide their services at lower rates than we are 
currently able to provide. Our project and service work is frequently awarded through a competitive bidding process, which is 
standard in our industry. We are constantly competing for contracts based on pricing, schedule, and technical expertise. 
Competition can place downward pressure on our contract prices and profit margins, which may make it difficult to win the 
project or force us to accept contractual terms and conditions that are less favorable to us, thereby increasing the risk that, 
among other things, we may not realize profit margins at the same rates we have seen in the past or may become responsible for 
costs or other liabilities we have not incurred in the past.

In addition, some of our competitors have greater resources than we do. We cannot be certain that our competitors will not 
develop the expertise, experience, and resources necessary to provide services that are superior in quality, and lower in price, to 
ours. Similarly, we cannot be certain that we will be able to maintain or enhance our competitive position within our industries, 
or maintain a customer base at current levels. We may also face competition from the in-house service organizations of existing 
or prospective customers, particularly with respect to building services. Many of our customers employ personnel who perform 
some of the same types of building services that we do. We cannot be certain that our existing or prospective customers will 
continue to outsource building services in the future. If we are unable to compete effectively, we may experience a loss of 
market share, reduced profitability, or both, which if significant, could have a material adverse effect on our business, financial 
condition, and results of operations. Refer also to “Business - Competition” in Item 1 of this Form 10-K. 
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We are a decentralized company, which presents certain risks. While we believe decentralization has enhanced our growth 
and enabled us to remain responsive to opportunities and to our customers’ needs, it necessarily places significant control and 
decision-making powers in the hands of local management. This presents various risks, including the risk that we may be 
slower or less able to identify or react to external market conditions or problems affecting a key business than we would in a 
more centralized environment. 

Our business may be affected by weather conditions. Adverse weather conditions, particularly during the winter season, could 
impact our construction services operations as those conditions affect our ability to perform efficient work outdoors in certain 
regions of the United States, adversely affecting the revenues and profitability of those operations. However, the absence of 
snow in certain regions of the United States during the winter could also cause us to experience reduced revenues and 
profitability in our United States building services segment, as a portion of their revenues is generated from snow removal 
contracts. In addition, cooler than normal temperatures during the summer months could reduce the need for our services, 
particularly in our businesses that install or service air conditioning units, and result in reduced revenues and profitability 
during the period that such unseasonal weather conditions persist. 

Our business may be affected by the work environment. We perform our work under a variety of conditions, including but not 
limited to, difficult terrain, difficult site conditions, and busy urban centers where delivery of materials and availability of labor 
may be impacted, clean-room environments where strict procedures must be followed, and sites which contain harsh or 
hazardous conditions, especially at chemical plants, refineries and other process facilities. Performing work under these 
conditions can increase the cost of such work or negatively affect efficiency and, therefore, our profitability. 

Our dependence upon fixed price contracts could adversely affect our business. We currently generate, and expect to 
continue to generate, a significant portion of our revenues from fixed price contracts. We must estimate the total costs of a 
particular project to bid for fixed price contracts. Cost and scheduling estimates are based on a number of assumptions, 
including those about future economic conditions, commodity and other materials pricing, cost and availability of labor, 
equipment, and materials, and supply chain efficiency, among other factors. The actual cost of labor and materials, however, 
may vary from the costs we originally estimated. These variations, along with other risks, inherent in the execution of projects 
subject to fixed price contracts, may cause actual gross profits from projects to differ from those we originally estimated and 
could result in reduced profitability or losses on projects. Depending upon the size of a particular project, variations from the 
estimated contract costs can have a significant impact on our operating results for any fiscal quarter or year. 

We could incur additional costs to cover certain guarantees or other contractual requirements. In some instances, we 
guarantee completion of a project by a specific date or price, cost savings, achievement of certain performance standards, or 
performance of our services at a certain standard of quality. For other arrangements, including those within our government 
services operations, the terms of our contracts may include provisions which require us to achieve certain minority participation 
or small or disadvantaged business “set-aside” goals. Such requirements have become more frequent in recent years and we 
expect them to be increasingly prevalent, and more strictly enforced in the near future, especially under the current 
administration in Washington, D.C. If we subsequently fail to meet such guarantees, or comply with such provisions, we may 
be held responsible for costs resulting from such failures, including payment of penalties or liquidated or other damages. To the 
extent that any of these events occur, the total costs of a project could exceed the original estimated costs, and we would 
experience reduced profits or, in some cases, a loss. 

Many of our contracts, especially our building and industrial services contracts, may be canceled or delayed on short notice, 
and we may be unsuccessful in replacing such contracts if they are canceled or as they are completed or expire. We could 
experience a decrease in revenues, net income, and liquidity if any of the following occur: 

• customers cancel a significant number of contracts or delay services or projects; 

• we fail to win a significant number of our existing contracts upon re-bid; 

• we complete a significant number of non-recurring projects and cannot replace them with similar projects; or 

• we fail to reduce operating and overhead expenses consistent with any decrease in our revenues. 

Uncertainty surrounding the timing of contract awards, or project cancellations or delays, can also present difficulties in 
matching our workforce size with contract needs. In some cases, in anticipation of contract awards, we maintain and bear the 
cost of a ready workforce that is larger than necessary under our existing contract portfolio. When a contract is canceled or 
delayed, or an anticipated contract award is not received, it may result in lower profitability as a result of labor under-
utilization, or additional costs resulting from reductions in staff, which could have a material adverse effect on our business, 
financial condition, and results of operations.
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We may be unsuccessful in generating internal growth. Our ability to generate internal growth will be affected by, among 
other factors, our ability to: 

• expand the range of services offered to customers to address their evolving needs; 

• attract new customers; and 

• retain and/or increase the number of projects performed for existing customers. 

In addition, existing and potential customers may reduce the number or size of projects available to us because of general 
economic conditions or due to their inability to obtain capital or pay for services we provide. Many of the factors affecting our 
ability to generate internal growth are beyond our control, and we cannot be certain that our strategies will be successful or that 
we will be able to generate cash flow sufficient to fund our operations and to support internal growth. If we are not successful, 
we may not be able to achieve internal growth, expand operations, or grow our business. 

Fluctuating foreign currency exchange rates impact our financial results. We have operations in the United Kingdom, which 
in 2021 accounted for approximately 5% of our revenues. Our reported financial position and results of operations are exposed 
to the effects (both positive and negative) that fluctuating exchange rates have on the process of translating the financial 
statements of our United Kingdom operations, which are denominated in local currencies, into the U.S. dollar. The factors that 
impact exchange rate fluctuation, including macroeconomic and geopolitical conditions, are outside the control of the 
Company.

As part of our risk management strategy, we are effectively self-insured against certain potential liabilities. Although we 
maintain insurance policies with respect to a broad range of risks, including automobile liability, general liability, workers’ 
compensation, and employee-related healthcare, these policies do not cover all possible claims and certain of the policies are 
subject to large deductibles and retentions. In addition, we maintain a wholly-owned captive insurance subsidiary to manage 
certain of our insurance liabilities. Accordingly, we are effectively self-insured for a substantial number of actual and potential 
claims. Further, if any of our insurance carriers defaulted on its obligations to provide insurance coverage by reason of its 
insolvency or for other reasons, our exposure to claims would increase and our profits would be adversely affected. Our 
estimates for unpaid claims and expenses are based on known facts, historical trends, and industry averages, utilizing the 
assistance of an independent third-party actuary. The determination of such estimated liabilities and their appropriateness are 
reviewed and updated at least quarterly. However, these liabilities are difficult to assess and estimate due to many relevant 
factors, the effects of which are often unknown, including the severity of an injury or damage, the determination of liability in 
proportion to other parties, the timeliness of reported claims, the effectiveness of our risk management and safety programs, and 
the terms and conditions of our insurance policies. Our accruals are based upon known facts, historical trends and our 
reasonable estimate of future expenses, and we believe such accruals are adequate. However, unknown or changing trends, 
risks, or circumstances, such as increases in claims, a weakening economy, increases in medical costs, changes in case law or 
legislation, or changes in the nature of the work we perform, could render our current estimates and accruals inadequate. In 
such case, adjustments may be required to increase our insurance liabilities in the period that the experience becomes known. 

External market conditions, including catastrophic losses resulting from an increase in severe weather events and the 
prolonged pandemic, among other factors, have resulted in an insurance market that is characterized by higher premiums, 
diminished capacity, and more conservative underwriting. If these market conditions persist, insurance carriers may be 
unwilling, in the future, to provide our current levels of coverage without a significant increase in insurance premiums, self-
insured retention limits, or collateral requirements to cover our obligations to them. Increased collateral requirements may be in 
the form of additional letters of credit, surety bonds, and/or cash, and an increase in collateral requirements could significantly 
reduce our liquidity. If insurance premiums or self-insured retention limits increase, and/or if insurance claims are higher than 
our estimates, our profitability could be adversely affected. 

Failure to provide our services in accordance with professional standards or contractual requirements could expose us to 
significant monetary damages. Our services often involve professional judgments regarding the planning, design, development, 
construction, or operations and management of complex facilities. Although we have adopted a range of insurance, risk 
management, and risk avoidance programs designed to reduce potential liabilities, a catastrophic event at one of our project 
sites or a completed project, resulting from the services we have performed, could result in significant professional or product 
liability and warranty or other claims against us, as well as reputational harm. These liabilities could exceed our insurance limits 
or impact our ability to obtain insurance in the future. Further, even where insurance coverage applies, such policies have limits 
and deductibles or retentions, which could result in our assumption of exposure for certain amounts with respect to any claim 
filed against us. In addition, customers or subcontractors who have agreed to indemnify us against any such liabilities or losses 
might refuse or be unable to uphold their obligations to us. An uninsured claim, either in part or in whole, as well as any claim 
covered by insurance but subject to a policy limit, high deductible and/or retention, could have a material adverse effect on our 
business, financial condition, and results of operations.
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Our business strategy relies, in part, on acquisitions to sustain our growth, and these transactions present certain risk and 
uncertainties. As part of our growth strategy, we acquire companies that expand, complement, and/or diversify our businesses. 
However, there is no guarantee that we will be successful in identifying targets that meet our requirements for acquisition. We 
may also face increased competition from other potential acquirers who may have greater financial resources available to them 
or who may be in a position to offer more favorable terms to the target company. This competition may limit our ability to 
pursue acquisition opportunities. Additionally, circumstances beyond our control, such as the COVID-19 pandemic, has and 
may continue to hinder our ability to pursue and complete acquisitions. Further, realization of the anticipated benefits of an 
acquisition, and avoiding or mitigating the potential risks associated with an acquisition, will depend, among other things, upon 
our ability to: (a) effectively conduct due diligence to identify potential problems at companies we propose to acquire, (b) 
recognize incompatibilities or other obstacles to the successful integration of the acquired business with our other operations, 
and (c) gain greater efficiencies and scale that will translate into reduced costs or anticipated synergies in a timely manner. 
However, there can be no assurance that an acquisition we may make in the future will provide the benefits anticipated when 
entering into the transaction. Acquisitions we have completed, and future acquisitions we may make, could expose us to 
operational challenges and risks, including the diversion of management’s attention from our existing businesses, the failure to 
retain key personnel or customers of the acquired business, and the assumption of unknown liabilities of the acquired business 
for which there are inadequate reserves. Our ability to sustain our growth and maintain our competitive position may be 
affected by our ability to identify and acquire desirable businesses and successfully integrate any acquired business. 

In addition, while we work to rapidly implement or maintain internal controls and financial reporting standards and 
procedures in the businesses we acquire, including integrating such acquired businesses into our consolidated financial 
reporting systems and controls, we cannot be certain that such implementation and integration will be quickly and effectively 
completed. Our internal control processes and procedures with respect to such businesses may need to be adjusted or enhanced 
in order to ensure that such businesses are in compliance with the regulations we are subject to as well as our internal policies 
and standards. Such changes could result in significant additional costs to us and could require the diversion of management’s 
attention from our existing businesses or other strategic initiatives.

Amounts included in our remaining performance obligations may not result in actual revenues or translate into profits. Many 
contracts are subject to cancellation or suspension on short notice at the discretion of the client, and the contracts in our 
remaining performance obligations are subject to changes in the scope of services to be provided as well as adjustments to the 
costs relating to the contract. The risk of contracts included in our remaining performance obligations being delayed or canceled 
generally increases during economic slowdowns or in response to significant fluctuations in commodity prices. Accordingly, 
there is no assurance that revenue from remaining performance obligations will actually be realized. If our remaining 
performance obligations fail to materialize, we could experience a decline in profitability, which could result in a deterioration 
of our financial position and liquidity. 

We recognize revenue for the majority of our construction projects based on estimates; therefore, variations of actual results 
from our assumptions may reduce our profitability. As discussed in further detail in the “Critical Accounting Policies and 
Estimates” section included in Item 7. Management’s Discussion and Analysis of Financial Condition and Results of 
Operations, revenue is recognized as performance obligations are satisfied and earnings or losses recognized on individual 
contracts are based on estimates of contract price, costs, and profitability. Changes in estimates of transaction prices as well as 
estimated costs are recognized on a cumulative catch-up basis in the period in which the revisions to the estimates are made. 
Consequently, changes in estimates, or variations of actual results from previous projections, on an unusually large project, or 
on a number of average size projects, could be material and could have an adverse impact on our financial condition, results of 
operations, and cash flows.

We are increasingly dependent on sophisticated information technology systems; our business and results of operations are 
subject to adverse impacts due to disruption, failure, and cybersecurity breaches of these systems. We and our customers and 
third-party providers rely on information technology systems, hardware, and software to run critical accounting, project 
management, and financial information systems. We rely upon security measures, products, and services to attempt to secure 
our information technology systems and the confidential, proprietary, and sensitive information they contain. However, our 
information technology systems and those of our customers and third-party providers are subject to cyber-attacks, hacking, 
other intrusions, failure, and damage, which result in operational disruption and could result in information misappropriation, 
such as theft of intellectual property or inappropriate disclosure of customer data or confidential or personal information. On 
February 15, 2020, for example, we became aware of an infiltration and encryption of portions of our information technology 
network. This attack temporarily disrupted our use of the impacted systems. While we maintain insurance coverage for these 
types of incidents, such policies may not completely provide coverage for, or completely offset, the costs associated with such 
incidents. We are continuously developing and enhancing our controls, processes, and practices designed to protect our 
systems, computers, software, data, and networks from attack, damage, or unauthorized access. This continued development 
and enhancement requires us to expend additional resources. However, we may not anticipate or combat all types of potential 
disruptions or breaches. If any of these events were to occur, we could be required to expend additional capital and other 
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resources, including costs to deploy additional personnel and protection technologies, train employees, and engage third-party 
experts and consultants. Additionally, as many of our employees use our information technology systems to collaborate with 
colleagues in different geographic locations and periodically access our systems remotely, we may be subject to heightened 
security risks, including the risks of cyber-attacks. 

The proper functioning of our information technology systems could also be impacted by other causes and circumstances 
beyond our control, including malware embedded in third party applications, the decision by software vendors to discontinue 
further development, integration, or long-term software maintenance support for our information systems, or hardware 
interruption, damage or disruption as a result of power outages, natural disasters, or computer network failures. Key business 
processes are subject to interruption to the extent that our information technology systems, or those of our customers or third-
party providers, are disabled for a long period of time. Such operational disruptions and/or misappropriation or inappropriate 
disclosure of information could result in lost or reduced revenues, negative publicity, loss of customers or contracts, or business 
delays that could have a material adverse effect on our business, financial position, and results of operations. 

In addition, new or evolving laws and regulations governing data privacy and the unauthorized disclosure of confidential 
information, including the European Union General Data Protection Regulation ("GDPR"), the California Consumer Privacy 
Act, and other emerging U.S. state privacy laws pose increasingly complex compliance challenges and could potentially elevate 
our compliance costs. Any failure to comply with these laws and regulations could result in significant penalties and legal 
liability, and increased costs in this area could have a negative impact on our financial condition, results of operations, and cash 
flow. 

Financial Risk Factors

A material portion of our business depends on our ability to provide surety bonds. We may be unable to compete for or work 
on certain projects if we are not able to obtain the necessary surety bonds. Our construction contracts frequently require that 
we obtain from surety companies, and provide to our customers, payment and performance bonds as a condition to the award of 
such contracts. Such surety bonds secure our payment and performance obligations. Under standard terms in the surety market, 
surety companies issue bonds on a project-by-project basis and can decline to issue bonds at any time or require the posting of 
collateral as a condition to issuing any bonds. Current or future market conditions, as well as changes in our sureties’ 
assessment of our or their own operating and financial risk, could cause our surety companies to decline to issue, or 
substantially reduce the amount of, bonds for our work or to increase our bonding costs. These actions can be taken on short 
notice. If our surety companies were to limit or eliminate our access to bonding, our alternatives would include seeking bonding 
capacity from other surety companies, increasing business with clients that do not require bonds, or posting other forms of 
collateral for project performance, such as letters of credit, parent company guarantees, or cash. We may be unable to secure 
these alternatives in a timely manner, on acceptable terms, or at all. Accordingly, if we were to experience an interruption or 
reduction in the availability of bonding, we may be unable to compete for or work on certain projects. Increases in the costs of 
surety bonds could also adversely impact our profitability.

Our results of operations could be adversely affected as a result of goodwill and identifiable intangible asset impairments. 
When we acquire a business, we record an asset called “goodwill” equal to the excess of the consideration transferred over the 
fair value of the net tangible and identifiable intangible assets acquired. Goodwill and indefinite-lived intangible assets are not 
amortized but instead evaluated for impairment annually, or more frequently if events or circumstances indicate that the 
carrying amount of the asset may be impaired. Impairment may result from a deterioration in macroeconomic conditions, 
declining financial performance, deterioration in the operational environment, or changes in the manner in which acquired 
assets are used. While no impairment was recognized during 2021, we recorded $232.8 million of impairment charges during 
2020 as a result of certain of these conditions. Significant judgment is required in determining whether goodwill and indefinite-
lived intangible assets are impaired and assumptions utilized for purposes of our impairment testing may change in future 
periods. There can be no assurance that our estimates and assumptions will prove to be accurate predictions of the future. 
Significant adverse changes to external market conditions or our internal forecasts, if any, could result in future impairment 
charges. It is not possible at this time to determine if any future impairment charge will result or, if it does, whether such a 
charge would be material to our results of operations. For further discussion of our impairment testing, see Note 8 - Goodwill, 
Identifiable Intangible Assets, and Other Long-Lived Assets included in Item 8. Financial Statements and Supplementary Data.

Failure to maintain effective internal controls over financial reporting could adversely impact our ability to timely and 
accurately report financial results and comply with our reporting obligations, which could materially affect our business. 
Regardless of how internal financial reporting control systems are designed, implemented, and enforced, they cannot ensure 
with absolute certainty that our policy objectives will be met in every instance. Because of the inherent limitations of all such 
systems, our internal controls over financial reporting may not always prevent or detect misstatements. Failure to maintain 
effective internal control over financial reporting could adversely affect our ability to accurately and timely report financial 
results, to prevent or detect fraud, or to comply with the requirements of the SEC or the Sarbanes-Oxley Act of 2002, which 
could necessitate a restatement of our financial statements, and/or result in an investigation, or the imposition of sanctions, by 
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regulators. Such failure could additionally expose us to litigation and/or reputational harm, impair our ability to obtain 
financing, or increase the cost of any financing we obtain. All of these impacts could adversely affect the price of our common 
stock and our business overall.

Legal and Regulatory Risk Factors

We are subject to many laws and regulations in the jurisdictions in which we operate; changes to such laws and regulations 
may result in additional costs and impact our operations. We are committed to upholding the highest standards of corporate 
governance and legal and ethical compliance. We are subject to many laws and regulations, including various laws and 
regulations that apply specifically to U.S. public companies. These include the rules and regulations of the New York Stock 
Exchange, the Sarbanes-Oxley Act of 2002, and the Dodd-Frank Wall Street Reform and Consumer Protection Act, as well as 
the various regulations, standards, and guidance put forth by the SEC and other governmental agencies to implement and 
enforce those laws. New laws, rules, and regulations, or changes to existing laws or their interpretations, could create added 
legal and compliance costs and uncertainty for us. In addition, our United Kingdom operations are subject to laws and 
regulations that are in some cases different from those of the United States, including labor laws such as the U.K. Modern 
Slavery Act and laws and regulations governing information collected from employees, customers and others, specifically the 
GDPR. These laws and regulations could increase the cost and complexity of doing business in the U.K. and negatively impact 
our financial position and results of operations. Our efforts to comply with evolving laws, regulations, and reporting standards 
may increase our general and administrative expenses, divert management time and attention, or limit our operational 
flexibility, all of which could have a material adverse effect on our business, financial position, and results of operations. Many 
of our non-public competitors and competitors operating solely in the U.S. are not subject to these laws and regulations and the 
related costs and expenses of compliance.

Our failure to comply with environmental laws could result in significant liabilities. Our operations are subject to various 
laws, including environmental laws and regulations, among which many deal with the handling and disposal of asbestos and 
other hazardous or universal waste products, polychlorinated biphenyls (PCBs), per- and polyfluoroalkyl substances (PFAS) 
and fuel storage. A violation of such laws and regulations, or a release of such substances, has and may in the future, expose us 
to various claims, including claims by third parties, as well as remediation costs and fines. We own and lease many facilities. 
Some of these facilities contain hazardous materials, such as lead and asbestos, and fuel storage tanks, which may be above or 
below ground. If these tanks were to leak, we could be responsible for the cost of remediation as well as potential fines. As a 
part of our business, we also install fuel storage tanks and are sometimes required to deal with hazardous materials, all of which 
may expose us to environmental liability. 

In addition, new laws and regulations, stricter enforcement of existing laws and regulations, the discovery of previously 
unknown contamination or leaks, exposure to or the release of materials subsequently identified as hazardous by a 
governmental authority, the imposition of new clean-up requirements, or the exposure of our employees or other contractors to 
hazardous materials, could require us to incur significant costs or become the basis for new or increased liabilities that could 
harm our financial position and results of operations, although certain of these costs might be covered by insurance. In some 
instances, we have obtained indemnification or covenants from third parties (including predecessors or lessors) for such clean-
up and other obligations and liabilities, and we believe such indemnities and covenants are adequate to cover such obligations 
and liabilities. However, such third-party indemnities or covenants may not cover all of such costs or third-party indemnitors 
may default on their obligations. In addition, unanticipated obligations or liabilities, or future obligations and liabilities, may 
have a material adverse effect on our business operations. Further, we cannot be certain that we will be able to identify, or be 
indemnified for, all potential environmental liabilities relating to any acquired business. 

Adverse resolution of litigation and other legal and regulatory proceedings may harm our operating results or financial 
position. From time to time, we are a party to lawsuits and other legal proceedings, most of which occur in the normal course of 
our business. These actions and proceedings may involve actual or threatened claims by customers, employees, or other third 
parties for, among other things, compensation or indemnification for alleged personal injury, workers’ compensation, 
employment discrimination, breach of contract, property damage, or other general commercial disputes. In addition, we have 
been, and may in the future be, subject to class action claims alleging violations of the Fair Labor Standards Act and state wage 
and hour laws. Litigation and other legal proceedings can be expensive, lengthy, and disruptive to normal business operations, 
and their outcome is inherently uncertain and difficult to accurately predict or quantify. In addition, plaintiffs in many types of 
actions may seek punitive damages, civil penalties, consequential damages or other losses, or injunctive or declaratory relief. 
An unfavorable resolution of a particular legal proceeding or claim, whether through a settlement, mediation, court judgment, or 
otherwise, could have a material adverse effect on our business, operating results, financial position, and cash flows, and in 
some cases, on our reputation or our ability to obtain projects from customers, including governmental entities. See Item 3. 
Legal Proceedings and Note 15 - Commitments and Contingencies of the notes to consolidated financial statements included in 
Item 8. Financial Statements and Supplementary Data, for more information regarding any significant legal proceedings in 
which we are involved. 
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We may incur liabilities or suffer negative financial impacts relating to occupational, health, and safety matters. Our 
operations are subject to extensive laws and regulations relating to the maintenance of safe conditions in the workplace. While 
we have invested, and will continue to invest, substantial resources in our robust occupational, health, and safety programs, 
many of our businesses involve a high degree of operational risk, and there can be no assurance that we will avoid significant 
exposure. These hazards can cause personal injury and loss of life, severe damage to or destruction of property and equipment, 
and other consequential damages, and could lead to suspension of operations, large damage claims, an increase in employee 
turnover, and, in extreme cases, criminal liability. Any of the foregoing could result in financial losses or reputational harm, 
which could have a material adverse impact on our business, financial condition, and results of operations. 

Our customers seek to minimize safety risks on their sites and they frequently review the safety records of contractors during 
the bidding process. Accordingly, if our safety record were to substantially deteriorate over time, we might become ineligible to 
bid on certain work and our customers could cancel our contracts and/or not award us future business. 

Our failure to comply with anti-bribery statutes such as the Foreign Corrupt Practices Act and the U.K. Bribery Act of 2010 
could result in fines, criminal penalties, and other sanctions that could have an adverse effect on our business. The U.S. 
Foreign Corrupt Practices Act (the “FCPA”), the U.K. Bribery Act of 2010 (the “Bribery Act”), and similar anti-bribery laws in 
other jurisdictions generally prohibit companies and their intermediaries from making improper payments to foreign officials 
for the purpose of obtaining or retaining business or securing an improper advantage. From time to time, we conduct a limited 
amount of business in a few countries that have experienced corruption to some degree. Our policies require that all of our 
employees, subcontractors, vendors, and agents worldwide must comply with applicable anti-bribery laws. However, there is no 
assurance that our policies and procedures to ensure compliance with the FCPA, the Bribery Act, and similar anti-bribery laws, 
will eliminate the possibility of liability under such laws for actions taken by our employees, agents, and intermediaries. If we 
were found to be liable for violations under the FCPA, the Bribery Act, or similar anti-bribery laws, either due to our own acts 
or omissions or due to the acts or omissions of others, we could incur substantial legal expenses and suffer civil and criminal 
penalties or other sanctions, which could have a material adverse effect on our business, financial condition, and results of 
operations, as well as our reputation. In addition, whether or not such expenses, penalties, or sanctions are actually incurred, the 
actual or alleged violation of the FCPA, the Bribery Act, or any similar anti-bribery laws could have a negative impact on our 
reputation.

Opportunities within the government sector could lead to increased governmental rules and regulations applicable to us.  As 
a government contractor, we are subject to a number of procurement rules and other regulations, any deemed violation of which 
could lead to fines or penalties or a loss of business. Government agencies routinely audit and investigate government 
contractors. Government agencies may review a contractor’s performance under its contracts, cost structure, and compliance 
with applicable laws, regulations, and standards. If government agencies determine through these audits or reviews that costs 
are improperly allocated to specific contracts, they will not reimburse the contractor for those costs or may require the 
contractor to refund previously reimbursed costs. If government agencies determine that we are engaged in improper activity, 
we may be subject to civil and criminal penalties and debarment or suspension from doing business with the government. 
Government contracts are also subject to renegotiation of terms by the government, termination by the government prior to the 
expiration of the term, and non-renewal by the government. 

Human Capital and Labor Risk Factors

The departure of key personnel could disrupt our business. We depend on the continued efforts of our senior management. 
The loss of key personnel, including a temporary loss as a result of illness, or the inability to hire and retain qualified 
executives, could negatively impact our ability to manage our business. 

We may be unable to attract and retain skilled employees. Our ability to grow and maintain productivity and profitability will 
be limited by our ability to employ, train, and retain skilled personnel necessary to meet our requirements. We are dependent 
upon a workforce of approximately 34,000 employees, including our project managers and field supervisors who are 
responsible for managing our projects, and there can be no assurance that any individual will continue in his or her capacity for 
any particular period of time. The loss of such qualified employees could have an adverse effect on our business. We cannot be 
certain that we will be able to maintain an adequate skilled labor force necessary to operate efficiently and to support our 
business strategy or that labor expenses will not increase as a result of a shortage in the supply of these skilled personnel. The 
availability and costs to adequately train and maintain a skilled labor force could be impacted by factors we cannot control, 
including changes in the unemployment rate, prevailing wage rates, benefit costs, the COVID-19 pandemic, and competition for 
labor from our competitors in the markets we serve. Labor shortages or increased labor costs could impair our ability to provide 
services to our customers, maintain our business, or grow our revenues. 
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Our unionized workforce could adversely affect our operations; our participation in many multiemployer pension plans could 
result in substantial liabilities being incurred. As of December 31, 2021, approximately 60% of our employees were covered 
by collective bargaining agreements. Although the majority of these agreements prohibit strikes and work stoppages, we cannot 
be certain that strikes or work stoppages will not occur in the future. However, only two of our collective bargaining 
agreements are national or regional in scope, and not all of our collective bargaining agreements expire at the same time. Strikes 
or work stoppages likely would adversely impact our relationships with our customers and could have a material adverse effect 
on our financial position, results of operations, and cash flows. We contribute to approximately 200 multiemployer pension 
plans. Under the Employee Retirement Income Security Act, we may become liable for our proportionate share of a 
multiemployer pension plan’s underfunding if we cease to contribute to that pension plan or significantly reduce the employees 
in respect of which we make contributions to that pension plan. Our potential liability for unfunded liabilities could be material. 
See Note 14 - Retirement Plans of the notes to consolidated financial statements included in Item 8. Financial Statements and 
Supplementary Data for additional information regarding multiemployer pension plans. 

Risk Factors Related to the Ownership of our Common Stock

Certain provisions of our corporate governance documents could make an acquisition of us, or a substantial interest in us, 
more difficult. The following provisions of our certificate of incorporation and by-laws, as currently in effect, as well as 
Delaware law, could discourage potential proposals to acquire us, delay or prevent a change in control of us, or limit the price 
that investors may be willing to pay in the future for shares of our common stock: 

• our certificate of incorporation permits our board of directors to issue “blank check” preferred stock and to adopt 
amendments to our by-laws; 

• our by-laws contain restrictions regarding the right of our stockholders to nominate directors and to submit proposals to 
be considered at stockholder meetings; 

• our certificate of incorporation and by-laws limit the right of our stockholders to call a special meeting of stockholders 
and to act by written consent; and 

• we are subject to provisions of Delaware law, which prohibit us from engaging in any of a broad range of business 
transactions with an “interested stockholder” for a period of three years following the date such stockholder becomes 
classified as an interested stockholder. 

Climate Change Related Risk Factors

Climate change and related environmental issues could have a material adverse impact on our business, financial condition, 
and results of operations. Climate change related events, such as increased frequency and severity of storms, floods, wildfires, 
droughts, hurricanes, freezing conditions, and other natural disasters, may have an adverse impact on our business, financial 
condition, and results of operation. While we have invested in programs to mitigate the risk that these events disrupt our ability 
to serve our customers, these events pose inherent risks regardless of where or how we conduct our business. For example, 
severe weather or a catastrophic natural disaster could negatively impact our and our customers’ offices, facilities, or job sites. 
Access to clean water and reliable energy where we conduct our business is also critical to our operations. Accordingly, severe 
weather events or natural disasters have the potential to disrupt our and our customers’ businesses and may cause us to 
experience work stoppages, project delays or cancellations, financial losses, and additional costs to resume operations, in 
addition to potential adverse impacts on the health and safety of our workforce and their ability to work or travel. Further, 
climate change poses direct physical risks to infrastructure across the industry sectors we serve, both as a result of chronic 
environmental changes, such as rising sea levels and temperatures, as well as acute events, such as hurricanes, droughts, and 
wildfires. These impacts and the costs to address them could result in fewer resources for strategic investment by our 
customers, which could result in a decrease in demand for certain of our services. Any of these events could have a material 
adverse impact on our business, financial condition, and results of operations.

We may be affected by market or regulatory responses to climate change. Growing public concern about climate change has 
resulted in the increased focus of local, state, regional, national, and international regulatory bodies on greenhouse gas (“GHG”) 
emissions and climate change issues. Legislation to regulate GHG emissions has periodically been introduced in the U.S. 
Congress, and there has been a wide-ranging policy debate, both in the United States and internationally, regarding the impact 
of these gases and possible means for their regulation. The Biden Administration has made climate change and the limitation of 
GHG emissions one of its primary objectives, including a renewed commitment to the Paris Agreement and a Nationally 
Determined Contribution under such agreement that aims to reduce U.S. emissions by 50-52%, compared to a 2005 baseline, by 
2030. Several states and geographic regions in the United States have also adopted legislation and regulations to reduce 
emissions of GHGs. Additional legislation or regulation by these states and regions, the federal government, and/or any 
international agreements to which the United States may become a party, that control or limit GHG emissions, or otherwise 
seek to address climate change, could result in increased compliance costs for us and our clients or have other impacts on our 
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clients, including those who are involved in the exploration, production, or refining of fossil fuels, or who emit greenhouse 
gases through the combustion of fossil fuels, or through the mining, manufacture, utilization, or production of materials or 
goods. Such policy changes could increase the costs of projects for our clients or, in some cases, prevent a project from going 
forward, thereby potentially reducing the need for certain of our services, which could in turn have a material adverse effect on 
our business, financial condition, and results of operations. However, policy changes and climate legislation could also increase 
the overall demand for our services as our clients and partners work to comply with these policies, such as by decarbonizing 
their industries, transitioning from fossil fuels to renewable energy sources, reducing their energy consumption, and developing 
integrated and sustainable solutions, all of which could have a positive impact on our business. We cannot predict with certainty 
what the effect of such regulation may be on us or our customers.

We may be unable to achieve our current or future climate commitments and targets, or we may incur substantial costs in 
meeting such targets. To help mitigate the impacts of GHG emissions on climate change, EMCOR has established initial 
carbon-based fuel consumption and GHG emission reduction targets. However, achievement of such targets, or similar targets 
that may be established in the future, is subject to risks and uncertainties, many of which are outside of our control. These risks 
and uncertainties include, but are not limited to: (a) our ability to execute our operational strategies and achieve our goals within 
the currently projected costs and the expected timeframes; (b) the availability and cost of alternative fuels, electrical charging 
infrastructure, off-site renewable energy, and other materials and components; (c) unforeseen design, operational, and 
technological difficulties; (d) the outcome of research efforts and future technology developments, including the availability of 
alternate or more fuel efficient vehicles for our fleet, including hybrid or electric vehicles; (e) regulations and requirements that 
restrict or prohibit our ability to impose requirements on third party contractors; (f) an acquisition of or merger with another 
company that has not adopted similar targets and goals or whose progress towards reaching its goals is not as advanced as ours; 
and (g) the pace of recovery from the COVID-19 pandemic, which could result in fluctuations in our fuel consumption and 
GHG emissions in a given period. In addition, we could be required to expend amounts in future periods as we continue to work 
towards achieving our targets, which may have a material effect on our business, financial condition, results of operations, or 
liquidity.

General Risk Factors

Public health emergencies, epidemics, or pandemics, including the COVID-19 pandemic, impact our business. The impact of 
the global spread of COVID-19, and the responses of governments, businesses, and individuals to combat it, have caused 
significant volatility, uncertainty, and economic disruption, which has and may continue to adversely impact our operations and 
those of our customers. Government authorities in the United States and United Kingdom have at various times recommended 
or imposed certain social distancing, quarantine, and isolation measures to varying degrees, with many such measures 
impacting large portions of the population. These measures have included limitations on travel and mandatory cessation of 
certain business activities, some of which have been relaxed or adjusted and others of which remain in effect. Both the outbreak 
and the containment and mitigation measures resulted in serious adverse impacts on the economy, some of which are ongoing, 
and both the severity and duration of those impacts and the extent and pace of economic recovery continue to remain uncertain.

Our workforce and ongoing operations have been, are, and may continue to be impacted by the COVID-19 pandemic. For 
example, we have experienced disruptions that have impacted our ability to perform our work. Such impacts include, but are 
not limited to, access restrictions and temporary job site shutdowns, reduced labor efficiency resulting from adherence to 
physical distancing, quarantine, and isolation requirements due to illness or exposure to an infected person, and other enhanced 
safety protocols mandated at the majority of our worksite locations, and the deferral of maintenance and service projects by our 
customers. The extent to which the COVID-19 pandemic will continue to impact our business and results of operations remains 
highly uncertain and will be affected by a number of factors. These include the duration and extent of the pandemic; the 
potential for additional variants of the virus that are more virulent, contagious, or against which current vaccines are less 
effective; the duration and extent of containment and mitigation measures that continue to be imposed or recommended; the 
widespread adoption and long-term efficacy of vaccines and the availability and efficacy of other treatments; the cost and/or 
disruption of testing that may be required of our employees either by customer requirements or government mandates; the 
continued impact of the pandemic on economic activity, including on planning and funding for construction projects and our 
customers’ demand for our services; supply chain disruptions or commodity price volatility that could impact our and our 
vendors’ ability to source the supplies and materials needed to operate our business; our ability to effectively operate, including 
as a result of travel restrictions and mandatory business and facility closures; the ability of our customers to pay us for services 
rendered; any further closures of our and our customers’ offices and facilities; and any additional project delays or shutdowns. 
Customers may also continue to delay decision-making, delay planned work, or seek to terminate existing agreements. Any of 
these events could have a material adverse effect on our business, financial condition, results of operations, and/or stock price.
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While the emergency temporary standard requiring employers with 100 or more employees to ensure their workforce is fully 
vaccinated or to require unvaccinated workers to produce a negative test result on at least a weekly basis (the “ETS”) has been 
withdrawn by the Occupational Safety and Health Administration (“OSHA”), and Executive Order 14042 mandating 
vaccination for all federal contractors and subcontractors is currently stayed by the courts, it is unclear whether OSHA or 
another federal agency will mandate vaccination and/or testing. Costs related to any mandatory testing, including both the costs 
of tests and the costs to compensate employees for the time to undergo such testing, will likely represent a substantial expense 
to the Company, which could have a material adverse effect on our business, financial condition, and/or results of operations to 
the extent that a significant portion of our workforce does not choose to become vaccinated.

On January 10, 2022, the Biden Administration announced that it would require insurance companies and group health plans 
to cover the cost of at-home COVID-19 tests. As we are self-insured for employee-related healthcare claims, this new 
requirement could result in an additional expense for the Company. It is not possible at this time to determine the impact of this 
new requirement or whether it could have a material adverse effect on our financial condition and/or results of operations. 

Additionally, as many of our employees periodically access our systems remotely, in part as a result of the COVID-19 
pandemic and the potential business or facility closures or reduced or staggered in-person attendance, we may be subject to 
heightened security risks, including the risks of cyber-attacks. Further, if any of our key personnel are unable to perform their 
duties for a period of time, including as a result of illness, our results of operations could be adversely affected.

Our business, financial condition, results of operations, and/or stock price could also be adversely affected in the future by the 
effects of another epidemic or pandemic, or otherwise by the spread of contagious diseases other than COVID-19. Such effects 
could be similar to those of the COVID-19 pandemic or could impact our business in different ways, including supply-chain 
disruptions, restrictions on our ability to provide services in the regions affected, adverse impacts on our workforce, and 
impacts to the U.S. or global economy or financial markets generally.

Terrorist attacks and other catastrophic events could disrupt our operations and services. Acts of terrorism and other 
catastrophic events, and the actions taken by the United States and/or other governments or actors in response to such events, 
may result in property damage, supply disruption, or economic dislocations throughout the country. Although it is not possible 
to predict such events or their consequences, these events could increase the volatility of our financial results due to decreased 
demand and unforeseen costs, with partial or no corresponding compensation from clients.

ITEM 1B. UNRESOLVED STAFF COMMENTS 

None. 
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ITEM 2. PROPERTIES     

We own a limited number of facilities; however, the majority of our operations are conducted at leased properties, which are 
located throughout the United States and United Kingdom. These properties consist of offices, warehouses, fabrication shops, 
and maintenance and cleaning facilities. We do not consider any one of these locations to be material to our operations. We 
believe that our facilities are well maintained, in good operating condition, and suitable for the purposes for which they are 
used.

See Note 16 - Leases of the notes to consolidated financial statements included in Item 8. Financial Statements and 
Supplementary Data for additional information regarding our leases. We utilize substantially all of our leased or owned 
facilities and believe there will be no difficulty either in negotiating the renewal of such leases as they expire or in finding 
alternative space, if necessary.

ITEM 3. LEGAL PROCEEDINGS 

We are involved in several legal proceedings in which damages and claims have been asserted against us. We believe that we 
have a number of valid defenses to such proceedings and claims and intend to vigorously defend ourselves. We do not believe 
that any such matters will have a material adverse effect on our financial position, results of operations, or liquidity. We record 
a loss contingency if the potential loss from a proceeding or claim is considered probable and the amount can be reasonably 
estimated or a range of loss can be determined. We provide disclosure when it is reasonably possible that a loss will be incurred 
in excess of any recorded provision. Significant judgment is required in these determinations. As additional information 
becomes available, we reassess prior determinations and may change our estimates. Additional claims may be asserted against 
us in the future. Litigation is subject to many uncertainties, and the outcome of litigation is not predictable with assurance. It is 
possible that a litigation matter for which liabilities have not been recorded could be decided unfavorably to us, and that any 
such unfavorable decision could have a material adverse effect on our financial position, results of operations, or liquidity.

ITEM 4. MINE SAFETY DISCLOSURES 

Information concerning mine safety violations or other regulatory matters required by Section 1503(a) of the Dodd-Frank 
Wall Street Reform and Consumer Protection Act and Item 104 of Regulation S-K (17 CFR 229.104) is included in Exhibit 
95.1 to this Form 10-K.
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EXECUTIVE OFFICERS OF THE REGISTRANT 

Anthony J. Guzzi, Age 57; President since October 2004, Chief Executive Officer since January 2011 and Chairman of the 
Board since June 2018. From October 2004 to January 2011, Mr. Guzzi served as Chief Operating Officer of the Company. 
From August 2001 until he joined the Company, Mr. Guzzi was President of the North American Distribution and Aftermarket 
Division of Carrier Corporation (“Carrier”). Carrier is a manufacturer and distributor of commercial and residential HVAC and 
refrigeration systems and equipment and a provider of aftermarket services and components of its own products and those of 
other manufacturers in both the HVAC and refrigeration industries. 

Mark A. Pompa, Age 57; Executive Vice President and Chief Financial Officer of the Company since April 2006 and 
Treasurer of the Company from October 2019 to June 2020. From June 2003 to April 2006, Mr. Pompa was Senior Vice 
President-Chief Accounting Officer of the Company, and from June 2003 to January 2007, Mr. Pompa also served as Treasurer 
of the Company. From September 1994 to June 2003, Mr. Pompa was Vice President and Controller of the Company.

R. Kevin Matz, Age 63; Executive Vice President-Shared Services of the Company since December 2007 and Senior Vice 
President-Shared Services from June 2003 to December 2007. From April 1996 to June 2003, Mr. Matz served as Vice 
President and Treasurer of the Company and Staff Vice President-Financial Services of the Company from March 1993 to April 
1996. 

Maxine L. Mauricio, Age 50; General Counsel and Secretary of the Company since January 2016 and Executive Vice 
President since February 2021. Ms. Mauricio was a Senior Vice President of the Company from January 2016 to February 
2021. From January 2012 to December 2015, Ms. Mauricio was Vice President and Deputy General Counsel of the Company, 
and from May 2002 to December 2011, she served as Assistant General Counsel of the Company. Prior to joining the 
Company, Ms. Mauricio was an associate at Ropes & Gray LLP.
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PART II

ITEM 5. MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER MATTERS AND 
ISSUER PURCHASES OF EQUITY SECURITIES 

Market Information. Our common stock trades on the New York Stock Exchange under the symbol “EME.” 

Holders. As of February 18, 2022, there were approximately 480 stockholders of record.

Dividends. We have paid quarterly dividends since October 25, 2011. We expect that such quarterly dividends will be paid for 
the foreseeable future. Prior to October 25, 2011, no cash dividends had been paid on the Company’s common stock. We 
currently pay a regular quarterly dividend of $0.13 per share. Our 2020 Credit Agreement places limitations on the payment of 
dividends on our common stock. However, we do not believe that the terms of such agreement currently materially limit our 
ability to pay a quarterly dividend of $0.13 per share for the foreseeable future. See Note 9 - Debt of the notes to consolidated 
financial statements included in Item 8. Financial Statements and Supplementary Data for further information regarding our 
2020 Credit Agreement.

Purchase of Equity Securities by the Issuer and Affiliated Purchasers 

The following table summarizes repurchases of our common stock made by us during the quarter ended December 31, 2021: 

Period
Total Number of

Shares Purchased (1) (2)
Average Price
Paid Per Share

Total Number of
Shares Purchased as Part

of Publicly Announced
Plans or Programs

Maximum Number
(or Approximate Dollar Value)

of Shares That May Yet be
Purchased Under

the Plan or Programs

October 1, 2021 to
October 31, 2021  13,800 $114.95  13,800 $361,120,633
November 1, 2021 to
November 30, 2021  47,466 $120.06  47,466 $355,421,942
December 1, 2021 to
December 31, 2021  41,607 $120.49  41,607 $350,408,840

Total  102,873 $119.55  102,873 

_________
 
(1) In September 2011, our Board of Directors (the “Board”) authorized a share repurchase program allowing us to begin repurchasing 

shares of our outstanding common stock. Subsequently, the Board has from time to time increased the amount of our common stock that 
we may repurchase under such program. Since the inception of the repurchase program, the Board has authorized us to repurchase up to 
$1.45 billion of our outstanding common stock. As of December 31, 2021, there remained authorization for us to repurchase 
approximately $350.4 million of our shares. No shares have been repurchased by us since the program was announced other than 
pursuant to such program. Refer to Note 12 - Common Stock of the notes to consolidated financial statements included in Item 8. 
Financial Statements and Supplementary Data for further information regarding our share repurchase program.

(2) Excludes 1,518 shares surrendered to the Company by participants in our share-based compensation plans to satisfy minimum tax 
withholdings for common stock issued under such plans. 

ITEM 6. [RESERVED] 
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ITEM 7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF 
OPERATIONS 

Business Description

We are one of the largest specialty contractors in the United States and a leading provider of electrical and mechanical 
construction and facilities services, building services, and industrial services. Our services are provided to a broad range of 
commercial, industrial, utility, and institutional customers through approximately 90 operating subsidiaries. Such operating 
subsidiaries are organized into the following reportable segments:

• United States electrical construction and facilities services;

• United States mechanical construction and facilities services;

• United States building services;

• United States industrial services; and

• United Kingdom building services. 

For a more complete description of our operations, refer to Item 1. Business.

Our reportable segments reflect certain reclassifications of prior year amounts from our United States electrical construction 
and facilities services segment to our United States industrial services and our United States building services segments due to 
changes in our internal reporting structure aimed at realigning our service offerings. Consequently, we have included and 
updated the year-over-year discussion and analysis of results of operations for 2020 compared to 2019 to reflect these changes.

COVID-19 and Market Update

As a result of the COVID-19 pandemic, we experienced significant disruptions throughout calendar year 2020, which  
impacted our ability to execute on our remaining performance obligations in many of the markets in which we operate. The 
economic and operational impact of the pandemic, which were most acute during the second quarter of 2020, negatively 
affected our results of operations during such period and continued to impact portions of our business in 2021. However, our 
strong balance sheet and operational flexibility have allowed us to manage through the ongoing impacts of the pandemic while 
protecting our cash flow and liquidity.

Although the majority of our businesses have largely recovered from the financial impacts of the COVID-19 pandemic 
experienced in 2020, as evidenced by our consolidated performance and the growth in our remaining performance obligations, 
our United States industrial services segment continues to be negatively impacted by the lingering effects of the pandemic. The 
prolonged impacts of lower demand and the overall lagging recovery of the oil and gas market have resulted in customers of 
this segment canceling or deferring regularly scheduled maintenance projects, reducing capital spending, implementing various 
cost cutting measures, and closing certain of their facilities. Such customer actions continue to impact the demand for our 
service offerings within this segment. 

We continue to monitor the short- and long-term impacts of the pandemic. While our employees and customers have 
adapted to a new work environment and there continues to be scientific, societal, and economic progress to address the effects 
of COVID-19, including the widespread availability of effective vaccines in the markets we serve, there remains significant 
uncertainty about the future impacts of the pandemic, or any resulting market disruption or volatility, including the potential 
effects on our operations. We continue to be cautiously optimistic about the markets in which we operate and the customers we 
serve; however, should there be a slowdown in economic activity due to surges in the number of cases, or an increase in 
variants of the virus that are more virulent, contagious, or against which current vaccines are less effective, it is possible that 
projects could be delayed or canceled or that we could experience access restrictions to our customers’ facilities, preventing us 
from performing maintenance and service projects. The extent to which our business and results of operations are impacted in 
future periods will also depend upon a number of other factors. These include the duration and extent of the pandemic; 
limitations on the ability of our employees to perform their work due to illness caused by the pandemic or local, state, or federal 
orders requiring employees to quarantine; the cost and/or disruption of testing that may be required of our employees either by 
customer requirements or government mandates; the extent, duration, and effective execution of government stabilization and 
recovery efforts; the widespread adoption and long-term efficacy of vaccines and the availability and efficacy of other 
treatments; our customers’ demand for our services; our ability to continue to safely and effectively operate in this environment; 
and the ability of our customers to pay us for services rendered.
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While the emergency temporary standard requiring employers with 100 or more employees to ensure their workforce is fully 
vaccinated or to require unvaccinated workers to produce a negative test result on at least a weekly basis (the “ETS”) has been 
withdrawn by the Occupational Safety and Health Administration (“OSHA”), and Executive Order 14042 mandating 
vaccination for all federal contractors and subcontractors is currently stayed by the courts, it is unclear whether OSHA or 
another federal agency will mandate vaccination and/or testing. Costs related to any mandatory testing, including both the costs 
of tests and the costs to compensate employees for the time to undergo such testing, will likely represent a substantial expense 
to the Company, which could have a material adverse effect on our business, financial condition, and/or results of operations to 
the extent that a significant portion of our workforce does not choose to become vaccinated.

On January 10, 2022, the Biden Administration announced that it would require insurance companies and group health plans 
to cover the cost of at-home COVID-19 tests. As we are self-insured for employee-related healthcare claims, this new 
requirement could result in an additional expense for the Company. It is not possible at this time to determine the impact of this 
new requirement or whether it could have a material adverse effect on our financial condition and/or results of operations. 

Supply chain disruptions, material shortages, or escalating commodity prices have and may continue to negatively impact 
our business. For example, we have experienced lead times significantly in excess of normal levels and have seen the effects of 
inflation through increases in commodity and material prices. Despite these challenges, to date, we have been able to manage 
our business through enhanced labor planning and project scheduling, increased pricing to the extent contractually permitted, 
and by leveraging our relationships with our suppliers and customers, resulting in only modest disruptions to our project and 
service work within the majority of our reportable segments. However, the impact of the COVID-19 pandemic on our vendors 
and the pricing and availability of materials or supplies utilized in our operations continues to evolve and may have an adverse 
impact on our operations in future periods. While we believe our remaining performance obligations are firm, customers may 
also slow decision-making, delay planned work, or seek to terminate existing agreements. Any of these events could have a 
material adverse effect on our business, financial condition, and/or results of operations.

2021 versus 2020
Overview 

The following table presents selected financial data for the fiscal years ended December 31, 2021 and 2020 (in thousands, 
except percentages and per share data):  

 2021 2020
Revenues $ 9,903,580 $ 8,797,061 

Revenues increase (decrease) from prior year  12.6 %  (4.1) %
Gross profit $ 1,501,737 $ 1,395,382 

Gross profit as a percentage of revenues  15.2 %  15.9 %
Impairment loss on goodwill, identifiable intangible assets, and other long-lived assets $ — $ 232,750 
Operating income $ 530,800 $ 256,834 

Operating income as a percentage of revenues  5.4 %  2.9 %
Net income attributable to EMCOR Group, Inc. $ 383,532 $ 132,943 
Diluted earnings per common share $ 7.06 $ 2.40 

Revenues of $9.90 billion for the year ended December 31, 2021 set a new annual record for the Company and represent an 
increase of 12.6% from revenues of $8.80 billion for the year ended December 31, 2020. As described in further detail below, 
we experienced revenue growth within all of our reportable segments.

Operating income for 2021 was $530.8 million, or 5.4% of revenues, compared to operating income of $256.8 million, or 
2.9% of revenues, in 2020. Our operating results for the year ended December 31, 2020 included $232.8 million of non-cash 
impairment charges, which negatively impacted the Company’s operating margin for 2020 by approximately 270 basis points. 
Excluding the impact of such impairment charges on our 2020 results, operating income increased by $41.2 million for the year 
ended December 31, 2021, as a result of increased operating income contribution from all of our reportable segments, except 
for our United States industrial services segment, which continues to be impacted by the effect of adverse market conditions on 
the demand for its service offerings, as described in further detail below.

Net income of $383.5 million, or $7.06 per diluted share, for the year ended December 31, 2021, compares favorably to net 
income of $132.9 million, or $2.40 per diluted share, for the year ended December 31, 2020. While such increases were largely 
attributable to the growth in operating income referenced above, net income and diluted earnings per common share for the year 
ended December 31, 2021 also benefited from a more normalized income tax rate, as our tax rate in the prior year was 
negatively impacted by the non-cash impairment charges recorded in 2020, the majority of which were non-deductible for tax 
purposes. Our diluted earnings per share for 2021 additionally benefited from a reduced weighted average share count given the 
impact of common stock repurchases made by us throughout 2020 and 2021.
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Impact of Acquisitions

In order to provide a more meaningful period-over-period discussion of our operating results, we may discuss amounts 
generated or incurred (revenues, gross profit, selling, general and administrative expenses and operating income) from 
companies acquired. The amounts discussed reflect the acquired companies’ operating results in the current reported period 
only for the time period these entities were not owned by EMCOR in the comparable prior reported period.

We acquired eight companies in 2021 for total consideration of $131.2 million. Such acquisitions include: (a) two companies, 
the results of operations of which were de minimis, included within our United States mechanical construction and facilities 
services segment, consisting of: (i) a company that provides mechanical services within the Southern region of the United 
States and (ii) a company that provides fire protection services in the Midwestern region of the United States, (b) two 
companies that provide electrical construction services for a broad array of customers in the Midwestern region of the United 
States, the results of operations of which have been included in our United States electrical construction and facilities services 
segment, and (c) four companies included within our United States building services segment, consisting of: (i) a company that 
provides mobile mechanical services across North Texas and (ii) three companies, the results of operations of which were de 
minimis, that bolster our presence in geographies where we have existing operations and provide either mobile mechanical 
services or building automation and controls solutions.

We acquired three companies in 2020 for total consideration of $50.3 million. Such acquisitions include: (a) a company that 
provides building automation and controls solutions within the Northeastern region of the United States, (b) a full service 
provider of mechanical services within the Washington, D.C. metro area, and (c) a company, the results of operations of which 
were de minimis, that provides mobile mechanical services in the Southern region of the United States. The results of 
operations for all three companies have been included within our United States building services segment.

Companies acquired in 2021 and 2020 generated incremental revenues of $196.3 million and incremental operating income 
of $4.0 million, inclusive of $11.5 million of amortization expense associated with identifiable intangible assets, for the year 
ended December 31, 2021. 

Discussion and Analysis of Results of Operations 

Revenues 

The following table presents our revenues for each of our operating segments and the approximate percentages that each 
segment’s revenues were of total revenues for the years ended December 31, 2021 and 2020 (in thousands, except for 
percentages): 

 2021
% of
Total 2020

% of
Total 

Revenues from unrelated entities:     

United States electrical construction and facilities services $ 2,015,466  20 % $ 1,806,092  20 %
United States mechanical construction and facilities services  3,922,864  40 %  3,485,495  40 %
United States building services  2,468,892  25 %  2,134,016  24 %
United States industrial services  986,407  10 %  940,895  11 %
Total United States operations  9,393,629  95 %  8,366,498  95 %
United Kingdom building services  509,951  5 %  430,563  5 %
Total operations $ 9,903,580  100 % $ 8,797,061  100 %

     

As described in more detail below, revenues for the year ended December 31, 2021 increased to $9.90 billion compared to 
$8.80 billion for the year ended December 31, 2020. The increase in revenues for the year ended December 31, 2021 was 
attributable to revenue growth within all of our reportable segments. Companies acquired in 2021 and 2020 generated 
incremental revenues of $196.3 million in 2021. 

Revenues of our United States electrical construction and facilities services segment were $2,015.5 million for the year ended 
December 31, 2021 compared to revenues of $1,806.1 million for the year ended December 31, 2020. Excluding the impact of 
acquisitions, the increase in revenues of this segment for the year ended December 31, 2021 was primarily attributable to: (a) a 
resumption of project activity within certain major metropolitan areas, where work was previously postponed due to access 
restrictions caused by the various containment and mitigation measures mandated in the prior year by certain of our customers 
and/or governmental authorities in response to the COVID-19 pandemic, leading to: (i) an increase in commercial market sector 
revenues and (ii) greater short-duration project volumes in the current year, (b) an increase in public works projects in the 
Western region of the United States, resulting in greater revenue contribution from the institutional market sector, (c) revenue 
growth within the healthcare market sector, due to greater construction project activity in the Northeastern region of the United 
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States, and (d) an increase in telecommunication project activity within the commercial market sector. The results of this 
segment for the year ended December 31, 2021 included $93.1 million of incremental revenues generated by companies 
acquired in 2021. The revenue increases referenced above were partially offset by a reduction in revenues within the 
manufacturing and transportation market sectors due to the completion or substantial completion of certain projects in the 
Northeastern and Western regions of the United States. 

Our United States mechanical construction and facilities services segment revenues for the year ended December 31, 2021 
were $3,922.9 million, a $437.4 million increase compared to revenues of $3,485.5 million for the year ended December 31, 
2020. The increase in this segment’s revenues for the year ended December 31, 2021 was attributable to revenue growth within 
the majority of the market sectors in which we operate, including: (a) the commercial market sector, driven by: (i) the continued 
build-out of our customers’ e-commerce supply chains, which has resulted in increased demand for our fire protection services 
within their warehousing and distribution facilities, (ii) continued growth in digital processing, cloud computing, and data 
storage, which has resulted in an increase in telecommunication construction project opportunities, and (iii) increased demand 
for our mechanical construction services by customers within the biotech, life-sciences, and pharmaceutical industries, as well 
as certain customers engaged in the production and development of electric vehicles and/or lithium batteries, (b) the healthcare 
market sector, due to increased mechanical system retrofits and installations as our healthcare customers seek to upgrade their 
existing facilities or build new facilities, (c) the manufacturing market sector, inclusive of certain large food processing 
projects, which began to accelerate during the second half of 2021, and (d) the water and wastewater market sector, given 
increased project activity within the Southern region of the United States. These increases were partially offset by the 
completion or substantial completion of certain projects within the institutional market sector, which resulted in a reduction of 
revenues within such sector during 2021.

Revenues of our United States building services segment were $2,468.9 million and $2,134.0 million for the years ended 
December 31, 2021 and 2020, respectively. Excluding incremental acquisition revenues within this segment’s mobile 
mechanical services division of $103.2 million, this segment’s revenue growth for the year ended December 31, 2021 was 
primarily attributable to: (a) greater project, service repair and maintenance, and building automation and controls activities 
within our mobile mechanical services operations, as well as an increase in project volume within our commercial site-based 
services operations, in both cases, partially as a result of a resumption in demand for certain of our service offerings when 
compared to the prior year, which was negatively impacted by the COVID-19 pandemic given the temporary closure of certain 
customer facilities, (b) a net increase in facilities maintenance contract revenues, partially as a result of new contract awards, (c) 
increased customer demand, stemming in part from the COVID-19 pandemic, for certain services aimed at either: (i) improving 
the indoor air quality or (ii) enhancing the cleaning protocols within their facilities, and (d) an increase in snow removal activity 
year-over-year within our commercial site-based services division.

Revenues of our United States industrial services segment for the year ended December 31, 2021 were $986.4 million, a 
$45.5 million increase compared to revenues of $940.9 million for the year ended December 31, 2020. The increase in this 
segment’s revenues for the year ended December 31, 2021 was attributable to greater revenues from both our field services and 
shop services operations during the second half of 2021, when compared to the same prior year period. While this segment’s 
revenues throughout the majority of both 2021 and 2020 were negatively impacted by the adverse market conditions within the 
oil and gas and related industrial markets, the impact on the demand for its service offerings was most severe during the second 
half of 2020, resulting in a favorable comparison in the current year. Although the demand for oil and other refined products 
has not returned to pre-pandemic levels, the oil and gas industry continues to recover and we remain cautiously optimistic that 
the demand for our traditional industrial services will continue to improve in future periods. Revenues of this segment for the 
year ended December 31, 2021 additionally benefited from the completion of a 200-megawatt solar project by certain 
subsidiaries of this segment during 2021.

Our United Kingdom building services segment revenues were $510.0 million in 2021 compared to $430.6 million in 2020.  
The increase in this segment’s revenues for the year ended December 31, 2021 was primarily a result of growth in project 
activities with existing customers, primarily within the commercial and water and wastewater market sectors, partially as a 
result of a resumption in demand as customers began to release projects which were previously deferred due to the uncertainty 
created by the COVID-19 pandemic. Similar to our United States building services segment, this segment additionally 
experienced increased revenues resulting from greater demand for services aimed at enhancing the cleaning protocols within its 
customers’ facilities in response to COVID-19. This segment’s revenues for the year ended December 31, 2021 were positively 
impacted by $34.6 million related to the effect of favorable exchange rates for the British pound versus the United States dollar.
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Cost of sales and gross profit 

The following table presents cost of sales, gross profit (revenues less cost of sales), and gross profit margin (gross profit as a 
percentage of revenues) for the years ended December 31, 2021 and 2020 (in thousands, except for percentages):  

 2021 2020
Cost of sales $ 8,401,843 $ 7,401,679 
Gross profit $ 1,501,737 $ 1,395,382 
Gross profit margin  15.2 %  15.9 %

Our gross profit for the year ended December 31, 2021 was $1,501.7 million, a $106.4 million increase compared to gross 
profit of $1,395.4 million for the year ended December 31, 2020. The increase in gross profit for the year ended December 31, 
2021 was predominately a result of increased gross profit contribution from our United States construction segments and our 
United States building services segment given greater revenue volume during 2021. In addition, we experienced an increase in 
gross profit within our United Kingdom building services segment due, in part, to both increased revenue and gross profit 
margin expansion when compared to 2020.

Our gross profit margin was 15.2% and 15.9% for 2021 and 2020, respectively. The decrease in gross profit margin for the 
year ended December 31, 2021 was predominantly attributable to a reduction in gross profit margin within all of our reportable 
segments, except for our United Kingdom building services segment. Refer to the operating income section below for further 
discussion regarding the operating performance of each of our reportable segments.

Selling, general and administrative expenses 

The following table presents selling, general and administrative expenses and SG&A margin (selling, general and 
administrative expenses as a percentage of revenues) for the years ended December 31, 2021 and 2020 (in thousands, except for 
percentages):  

 2021 2020
Selling, general and administrative expenses $ 970,937 $ 903,584 
SG&A margin  9.8 %  10.3 %

Our selling, general and administrative expenses for the year ended December 31, 2021 were $970.9 million compared to 
selling, general and administrative expenses of $903.6 million for the year ended December 31, 2020. For the year ended 
December 31, 2021, selling, general and administrative expenses included $19.2 million of incremental expenses directly 
related to companies acquired in 2021 and 2020, including amortization expense attributable to identifiable intangible assets of 
$4.3 million. Excluding incremental expenses from businesses acquired, our selling, general and administrative expenses 
increased by $48.2 million for the year ended December 31, 2021. Such organic increase in selling, general and administrative 
expenses was primarily attributable to an increase in: (a) employee benefit costs, driven by greater medical claim activity 
related in part to the COVID-19 pandemic, (b) incentive compensation expense, predominantly within our United States 
construction segments and our United States building services segment given greater operating income when compared to the 
prior year, (c) salaries, as a result of: (i) an increase in headcount to support our organic revenue growth in the current year and 
(ii) the favorable impact in the prior year of certain short-term cost cutting measures enacted in response to the COVID-19 
pandemic, including temporary furloughs and salary reductions, (d) computer hardware and software costs as a result of various 
information technology and cybersecurity initiatives currently in process, and (e) the provision for credit losses, within our 
United States industrial services segment, which included $5.8 million of expense associated with two customer bankruptcies 
during 2021.

Selling, general and administrative expenses as a percentage of revenues were 9.8% and 10.3% for 2021 and 2020, 
respectively. The decrease in SG&A margin for the year ended December 31, 2021 was a result of an increase in revenues 
without a commensurate increase in overhead costs, as we were able to leverage our existing overhead cost structure.

Impairment loss on goodwill, identifiable intangible assets, and other long-lived assets 

During the second quarter of 2020, we identified certain indicators of impairment resulting from the COVID-19 pandemic 
and its impact on the oil and gas and related industrial markets. These adverse conditions resulted in lower forecasted revenue 
and operating margin expectations for those of our businesses that are highly dependent on the strength of such markets, 
resulting in the recognition, during 2020, of impairment charges totaling $232.8 million within our United States industrial 
services segment. 
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Despite the weaker results of our United States industrial services segment for the year ended December 31, 2021, when 
compared to historical periods, we did not identify any indicators of impairment in the current year, as the operating 
performance of this segment remained materially consistent with our near term expectations and forecasts. Further, we 
performed our annual impairment assessment as of October 1, 2021 and determined that the fair value of the industrial reporting 
unit remained in excess of its carrying value. However, a further deterioration in this segment’s operating performance, 
significant adverse changes to external market conditions or the assumptions utilized in our impairment tests, such as the 
weighted average cost of capital and our internal forecasts, if any, could result in the identification of future impairment 
indicators and potentially future goodwill impairment charges. It is not possible at this time to determine if any future 
impairment charge will result or, if it does, whether such charge would be material to our results of operations.

Operating income (loss) 

The following table presents by segment our operating income (loss) and each segment’s operating margin (operating income 
(loss) as a percentage of such segment’s revenues) for the years ended December 31, 2021 and 2020 (in thousands, except for 
percentages): 
 

 2021

% of
Segment

Revenues 2020

% of
Segment

Revenues 
Operating income (loss):     

United States electrical construction and facilities services $ 168,363  8.4 % $ 161,810  9.0 %
United States mechanical construction and facilities services  319,112  8.1 %  292,536  8.4 %
United States building services  119,024  4.8 %  114,159  5.3 %
United States industrial services  (1,666)  (0.2) %  1,175  0.1 %
Total United States operations  604,833  6.4 %  569,680  6.8 %
United Kingdom building services  27,998  5.5 %  20,660  4.8 %
Corporate administration  (102,031)  —  (98,542)  — 
Restructuring expenses  —  —  (2,214)  — 
Impairment loss on goodwill, identifiable intangible assets, 
and other long-lived assets  —  —  (232,750)  — 
Total operations  530,800  5.4 %  256,834  2.9 %

Other items:     

Net periodic pension (cost) income  3,625  2,980 
Interest expense  (6,071)  (9,009) 
Interest income  949   1,521  

Income before income taxes $ 529,303  $ 252,326  

As described in more detail below, operating income was $530.8 million, or 5.4% of revenues, for the year ended December 
31, 2021, compared to operating income of $256.8 million, or 2.9% of revenues, for the year ended December 31, 2020. Our 
operating results for 2020 included $232.8 million of non-cash impairment charges, which negatively impacted the Company’s 
operating margin in 2020 by approximately 270 basis points. Excluding the impact of such impairment charges on our 2020 
results, operating income increased by $41.2 million for the year ended December 31, 2021, as a result of increased operating 
income contribution from all of our reportable segments, except for our United States industrial services segment, which 
continues to be impacted by the effect of adverse market conditions on the demand for its service offerings. Companies 
acquired in 2021 and 2020, generated incremental operating income of $4.0 million, inclusive of $11.5 million of amortization 
expense associated with identifiable intangible assets, for the year ended December 31, 2021.

Operating income of our United States electrical construction and facilities services segment for the year ended December 31, 
2021 was $168.4 million compared to operating income of $161.8 million for the year ended December 31, 2020. Companies 
acquired in 2021 contributed incremental operating income of $3.7 million, inclusive of $4.9 million of amortization expense 
associated with identifiable intangible assets. Excluding such acquisition contribution, operating income of this segment 
increased a modest $2.9 million for the year ended December 31, 2021. Gross profit gains from construction projects within the 
institutional and healthcare market sectors, primarily as a result of the revenue growth within these market sectors, as 
referenced above, were largely offset by gross profit declines within the transportation and manufacturing market sector, given 
the completion or close-out of certain projects in the prior year. Operating margins within this segment for the years ended 
December 31, 2021 and 2020 were 8.4% and 9.0%, respectively. The decrease in operating margin year-over-year was a result 
of a decline in this segment’s gross profit margin during 2021, predominantly within: (a) the commercial market sector, 
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partially due to a change in the composition of project work performed period-over-period, and (b) the transportation market 
sector as the results for the prior year benefited from the successful close-out of several large construction projects within the 
Northeastern region of the United States.

Our United States mechanical construction and facilities services segment’s operating income for the year ended December 
31, 2021 was $319.1 million, a $26.6 million increase compared to operating income of $292.5 million for the year ended 
December 31, 2020. The increase in operating income for 2021 was a result of an increase in gross profit from construction 
projects within the majority of the market sectors in which we operate, driven by increased revenue volume year-over-year. 
Operating margins within this segment for the years ended December 31, 2021 and 2020 were 8.1% and 8.4%, respectively. 
The 30 basis point reduction in this segment’s operating margin in 2021 was primarily a result of a decrease in gross profit 
margin within the manufacturing market sector as: (a) the results for the prior year benefited from the favorable close-out of 
several projects and (b) the results for the current year include increased revenues from certain large food processing projects, 
for which we are acting as the construction manager and therefore carry lower than average gross profit margins. This decrease 
in gross profit margin was partially offset by a reduction in the ratio of selling, general and administrative expenses to revenues 
given an increase in segment revenues without a commensurate increase in overhead costs.

Operating income of our United States building services segment for the year ended December 31, 2021 was $119.0 million, 
or 4.8% of revenues, compared to operating income of $114.2 million, or 5.3% of revenues, for the year ended December 31, 
2020. The increase in this segment’s operating income for 2021 was primarily due to the resumption in demand for certain of 
our service offerings when compared to the prior year, which led to increased gross profit from project, service repair and 
maintenance, and building automation and controls activities within our mobile mechanical services operations, and project 
volumes within our commercial site-based services operations. In addition, gross profit for the year ended December 31, 2021 
benefited from greater snow removal activity for our customers with whom we are contracted on a per snow event basis. 
Companies acquired in 2021 and 2020, which are included within this segment’s mobile mechanical services division, 
generated incremental operating income of approximately $0.7 million, inclusive of $6.2 million of amortization expense 
associated with identifiable intangible assets, during 2021. The 50 basis point reduction in operating margin for the year ended 
December 31, 2021 was attributable to a decrease in gross profit margin, partially offset by a reduction in the ratio of selling, 
general and administrative expenses to revenues as this segment was able to effectively leverage its overhead cost structure 
during this period of revenue growth. The decline in gross profit margin resulted from a less favorable mix of work within this 
segment’s mobile mechanical services division, including a greater number of fixed price capital projects, which traditionally 
have lower gross profit margins than the other service and repair offerings of this segment. Gross profit margin of this segment 
in 2021 was also negatively impacted by: (a) supply chain disruptions, including longer lead times for certain materials and 
equipment, which resulted in a greater amount of unabsorbed labor costs in instances where projects were delayed pending the 
receipt of materials, and (b) an escalation in fuel prices for its fleet of over 4,000 service vans, a portion of which we were 
unable to pass along to our customers. 

Our United States industrial services segment reported an operating loss of $1.7 million for the year ended December 31, 
2021 compared to operating income of $1.2 million for the year ended December 31, 2020. Operating margin of this segment 
was (0.2)% and 0.1% for 2021 and 2020, respectively. Despite the increase in annual revenues compared to full year 2020, this 
segment’s operating results continue to be negatively impacted by the adverse macroeconomic conditions within the oil and gas 
industry. For example, pricing pressure from the customers of this segment has resulted in a lower margin portfolio of work, 
and therefore a decrease in gross profit when compared to the prior year, within both our field services and shop services 
operations. In addition to the effect of lower gross profit, operating income of this segment was negatively impacted by an 
increase in the provision for credit losses, which included approximately $5.8 million of expense associated with two customer 
bankruptcies during 2021, which resulted in a 60 basis point reduction to this segment’s operating margin.

Our United Kingdom building services segment operating income for the year ended December 31, 2021 was $28.0 million, 
or 5.5% of revenues, which compares favorably to operating income of $20.7 million, or 4.8% of revenues, for the year ended 
December 31, 2020. The increase in this segment’s operating income and operating margin for 2021 was primarily a result of 
an increase in gross profit and gross profit margin from projects within the commercial market sector, partially offset by an 
increase in selling, general and administrative expenses to support the segment’s revenue growth. In addition, this segment’s 
operating income and operating margin for the year ended December 31, 2021 benefited from successful contract close-outs 
during 2021. This segment’s operating income was positively impacted by $2.1 million during 2021 related to the effect of 
favorable exchange rates for the British pound versus the United States dollar.
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Our corporate administration expenses were $102.0 million for 2021 compared to $98.5 million in 2020. The increase in 
corporate administration expenses for the year ended December 31, 2021 was primarily due to: (a) an increase in employment 
costs, such as: (i) long-term incentive compensation expense given higher projected future operating results, as our expectations 
during 2020 were negatively impacted by the uncertainty created by the COVID-19 pandemic, and (ii) salaries, inclusive of 
certain non-recurring severance expenses associated with the continued realignment of  our back office functions, and (b) a net 
increase in computer hardware, software, and consulting costs, as a result of various information technology and cybersecurity 
initiatives currently in process.

Other items 

Interest expense was $6.1 million and $9.0 million for 2021 and 2020, respectively, and interest income was $0.9 million and 
$1.5 million for 2021 and 2020, respectively. The decrease in both interest expense and interest income for 2021 resulted from 
lower interest rates when compared to 2020. In addition, the decrease in interest expense was partially attributable to reduced 
average outstanding borrowings year-over-year.

Our income tax provision for the year ended December 31, 2021 was $145.6 million, based on an income tax rate of 27.5%, 
compared to an income tax provision and an income tax rate of $119.4 million and 47.3%, respectively, for the year ended 
December 31, 2020. Our income tax rate, and resulting income tax provision, for the year ended December 31, 2020 were 
impacted by the tax effect of the $232.8 million of non-cash goodwill, identifiable intangible asset, and other long-lived asset 
impairment charges recorded during 2020, the majority of which was non-deductible for tax purposes.

Remaining Unsatisfied Performance Obligations 

The following table presents the transaction price allocated to remaining unsatisfied performance obligations (“remaining 
performance obligations”) for each of our reportable segments and their respective percentage of total remaining performance 
obligations (in thousands, except for percentages):

December 31, 
2021

% of 
Total

December 31, 
2020

% of 
Total

Remaining performance obligations:
United States electrical construction and facilities services $ 1,210,568  22 % $ 1,055,089  23 %
United States mechanical construction and facilities services  3,320,359  59 %  2,673,293  58 %
United States building services  838,324  15 %  618,353  13 %
United States industrial services  111,838  2 %  117,212  3 %
Total United States operations  5,481,089  98 %  4,463,947  97 %
United Kingdom building services  118,208  2 %  130,673  3 %
Total operations $ 5,599,297  100 % $ 4,594,620  100 %

Remaining performance obligations increase with awards of new contracts and decrease as we perform work and recognize 
revenue on existing contracts. We include a project within our remaining performance obligations at such time as the project is 
awarded and agreement on contract terms has been reached. Our remaining performance obligations include amounts related to 
contracts for which a fixed price contract value is not assigned when a reasonable estimate of the total transaction price can be 
made.

Remaining performance obligations include unrecognized revenues to be realized from uncompleted construction contracts. 
Although many of our construction contracts are subject to cancellation at the election of our customers, in accordance with 
industry practice, we do not limit the amount of unrecognized revenue included within remaining performance obligations for 
these contracts as the risk of cancellation is very low due to the inherent substantial economic penalty that our customers would 
incur upon cancellation or termination. We believe our reported remaining performance obligations for our construction 
contracts are firm and contract cancellations have not had a material adverse effect on us.

Remaining performance obligations also include unrecognized revenues expected to be realized over the remaining term of 
service contracts. However, to the extent a service contract includes a cancellation clause which allows for the termination of 
such contract by either party without a substantive penalty, the remaining contract term, and therefore, the amount of 
unrecognized revenues included within remaining performance obligations, is limited to the notice period required for the 
termination. 
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Our remaining performance obligations are comprised of: (a) original contract amounts, (b) change orders for which we have 
received written confirmations from our customers, (c) pending change orders for which we expect to receive confirmations in 
the ordinary course of business, (d) claim amounts that we have made against customers for which we have determined we have 
a legal basis under existing contractual arrangements and as to which the variable consideration constraint does not apply, and 
(e) other forms of variable consideration to the extent that such variable consideration has been included within the transaction 
price of our contracts. Such claim and other variable consideration amounts were immaterial for all periods presented.  

Our remaining performance obligations at December 31, 2021 were $5.60 billion compared to $4.59 billion at December 31, 
2020. The increase in remaining performance obligations year-over-year was primarily attributable to an increase in remaining 
performance obligations within our United States construction segments, driven by the award of various construction projects 
within the majority of the market sectors in which we operate, most notably: (a) the commercial market sector, inclusive of 
certain semiconductor projects, (b) the manufacturing market sector, inclusive of several food processing projects, and (c) the 
healthcare, institutional, and water and wastewater market sectors. In addition, we experienced an increase in remaining 
performance obligations within our United States building services segment given increased project opportunities within its 
mobile mechanical services division and the award of several facilities maintenance contracts within its commercial site-based 
services division. Remaining performance obligations increased by $162.8 million as a result of acquisitions during 2021.

2020 versus 2019 

Overview 

The following table presents selected financial data for the fiscal years ended December 31, 2020 and 2019 (in thousands, 
except percentages and per share data):  

 2020 2019
Revenues $ 8,797,061 $ 9,174,611 

Revenues (decrease) increase from prior year  (4.1) %  12.8 %
Gross profit $ 1,395,382 $ 1,355,868 

Gross profit as a percentage of revenues  15.9 %  14.8 %
Impairment loss on goodwill, identifiable intangible assets, and other long-lived assets $ 232,750 $ — 
Operating income $ 256,834 $ 460,892 

Operating income as a percentage of revenues  2.9 %  5.0 %
Net income attributable to EMCOR Group, Inc. $ 132,943 $ 325,140 
Diluted earnings per common share $ 2.40 $ 5.75 

Revenues of $8.80 billion for the year ended December 31, 2020 decreased by 4.1% from revenues of $9.17 billion for the 
year ended December 31, 2019. As discussed in further detail below, such decrease in revenues was largely attributable to 
revenue declines within our United States industrial services segment, as a result of a decrease in demand for our service 
offerings within the oil and gas and related industrial markets given the negative macroeconomic conditions impacting these 
markets. In addition, we experienced a decrease in revenues within our United States electrical construction and facilities 
services segment, due to: (a) the effects of the COVID-19 pandemic on our operations during 2020, which resulted in: (i) a 
decrease in the number of short duration projects and (ii) project delays or access restrictions resulting from the various 
containment and mitigation measures mandated by certain of our customers and/or governmental authorities, and (b) a 
reduction in commercial market sector activities given the completion or substantial completion of several projects. These 
revenue declines were partially offset by revenue growth within our United States mechanical construction and facilities 
services segment and our United States building services segment, inclusive of the impact of businesses acquired, as discussed 
below, as well as an increase in revenues of our United Kingdom building services segment. 

Operating income for 2020 was $256.8 million, or 2.9% of revenues, compared to operating income of $460.9 million, or 
5.0% of revenues, in 2019. Our operating results for the year ended December 31, 2020 included $232.8 million of non-cash 
impairment charges within our United States industrial services segment, which negatively impacted the Company’s operating 
margin for 2020 by approximately 270 basis points. Excluding the impact of such impairments, operating income and operating 
margin for the twelve months ended December 31, 2020 increased by $28.7 million and 60 basis points, respectively, primarily 
as a result of favorable execution within our United States construction segments, as described in further detail below.

Net income of $132.9 million, or $2.40 per diluted share, for the year ended December 31, 2020, compares unfavorably to net 
income of $325.1 million, or $5.75 per diluted share, for the year ended December 31, 2019. The decline in both net income 
and diluted earnings per common share are a result of the aforementioned impairment charges and the related tax effects as the 
majority of such charges were non-deductible for tax purposes.

30



Impact of Acquisitions

We acquired three companies in 2020 for total consideration of $50.3 million. Such acquisitions include: (a) a company that 
provides building automation and controls solutions within the Northeastern region of the United States, (b) a full service 
provider of mechanical services within the Washington, D.C. metro area, and (c) a company, the results of operations of which 
were de minimis, that provides mobile mechanical services in the Southern region of the United States. The results of 
operations for all three companies have been included within our United States building services segment.

On November 1, 2019, we completed the acquisition of Batchelor & Kimball, Inc. (“BKI”), a leading full service provider of 
mechanical construction and maintenance services, for total consideration of $220.3 million. This acquisition strengthens our 
position and broadens our capabilities in the Southern and Southeastern regions of the United States, and the results of its 
operations have been included within our United States mechanical construction and facilities services segment. In addition to 
BKI, during 2019, we completed six other acquisitions for total consideration of $85.4 million. Such acquisitions include: (a) a 
company that provides electrical contracting services in central Iowa, the results of operations of which have been included 
within our United States electrical construction and facilities services segment, (b) a company that provides mechanical 
contracting services in south-central and eastern Texas, the results of operations of which have been included within our United 
States mechanical construction and facilities services segment, and (c) four companies included within our United States 
building services segment, consisting of: (i) a company that provides mobile mechanical services in the Southern region of the 
United States and (ii) three companies, the results of operations of which were de minimis, which bolster our presence in 
geographies where we have existing operations and provide either mobile mechanical services or building automation and 
controls solutions.

Companies acquired in 2020 and 2019 generated incremental revenues of $269.6 million and incremental operating income 
of $15.4 million, inclusive of $16.0 million of amortization expense associated with identifiable intangible assets, for the year 
ended December 31, 2020.

Discussion and Analysis of Results of Operations 

Revenues 

 The following table presents our revenues for each of our operating segments and the approximate percentages that each 
segment’s revenues were of total revenues for the years ended December 31, 2020 and 2019 (in thousands, except for 
percentages): 

 2020
% of
Total 2019

% of
Total 

Revenues from unrelated entities:     

United States electrical construction and facilities services $ 1,806,092  20 % $ 1,961,798  21 %
United States mechanical construction and facilities services  3,485,495  40 %  3,340,337  36 %
United States building services  2,134,016  24 %  2,121,661  23 %
United States industrial services  940,895  11 %  1,327,556  15 %
Total United States operations  8,366,498  95 %  8,751,352  95 %
United Kingdom building services  430,563  5 %  423,259  5 %
Total operations $ 8,797,061  100 % $ 9,174,611  100 %

     

As described in more detail below, revenues for the year ended December 31, 2020 decreased to $8.80 billion compared to 
$9.17 billion for the year ended December 31, 2019. Revenue declines within our United States industrial services segment, as 
a result of a decrease in demand for our service offerings within the oil and gas and related industrial markets, and our United 
States electrical construction and facilities services segment, as described in further detail below, were partially offset by 
revenue growth within our United States mechanical construction and facilities services segment, our United States building 
services segment, and our United Kingdom building services segment. Companies acquired in 2020 and 2019, which are 
reported in our United States electrical construction and facilities services segment, our United States mechanical construction 
and facilities services segment and our United States building services segment, generated incremental revenues of $269.6 
million in 2020. 

Revenues of our United States electrical construction and facilities services segment were $1,806.1 million for the year ended 
December 31, 2020 compared to revenues of $1,961.8 million for the year ended December 31, 2019. The decrease in revenues 
was attributable to: (a) the effects of the COVID-19 pandemic on our operations during 2020, which resulted in: (i) a decrease 
in the number of short duration projects and (ii) project delays or access restrictions resulting from the various containment and 
mitigation measures mandated by certain of our customers and/or governmental authorities, and (b) a decline in revenues from 
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construction projects within the commercial market sector, as a result of the completion or substantial completion of several 
projects. The results for the year ended December 31, 2020 included $25.4 million of incremental revenues generated by a 
company acquired in 2019. 

Our United States mechanical construction and facilities services segment revenues for the year ended December 31, 2020 
were $3,485.5 million, a $145.2 million increase compared to revenues of $3,340.3 million for the year ended December 31, 
2019. The results for the year ended December 31, 2020 included $188.8 million of incremental revenues generated by 
companies acquired in 2019. Excluding the impact of acquisitions, revenues of this segment decreased by $43.7 million, 
primarily as a result of a decline in revenues from: (a) the manufacturing market sector, inclusive of certain large food 
processing construction projects, and (b) several telecommunications and technology projects. Similar to our United States 
electrical construction and facilities services segment, revenues of this segment were also negatively impacted by the effects of 
the COVID-19 pandemic during 2020, which resulted in project delays and temporary job site shutdowns, as well as a decrease 
in the number of short duration projects. These revenue reductions were partially offset by increased revenues from the majority 
of the remaining market sectors in which we operate, most notably the institutional, transportation, and commercial market 
sectors.

Revenues of our United States building services segment were $2,134.0 million and $2,121.7 million for the years ended 
December 31, 2020 and 2019, respectively. Excluding acquisition revenues of $55.4 million, this segment’s revenues decreased 
by approximately $43.0 million during the year ended December 31, 2020. Such reduction in revenues was primarily 
attributable to: (a) decreased project and controls activities within our mobile mechanical services operations, largely as a result 
of the impact of the COVID-19 pandemic during 2020, which resulted in fewer project opportunities given the temporary 
closure of certain customer facilities, (b) decreased large project activity within our energy services operations, primarily as a 
result of the completion of certain projects which were active in 2019, and (c) the loss of certain contracts not renewed pursuant 
to rebid within our government services business. These revenue declines were partially offset by increased customer demand 
for certain services aimed at improving the indoor air quality within their facilities as well as an increase in revenues within our 
commercial site-based services operations, as a result of new contract awards and scope expansion on certain contracts with 
existing customers.

Revenues of our United States industrial services segment for the year ended December 31, 2020 were $940.9 million, a 
$386.7 million decrease compared to revenues of $1,327.6 million for the year ended December 31, 2019. Revenues of this 
segment for the year ended December 31, 2020 were negatively impacted by adverse market conditions including 
unprecedented volatility in the price of crude oil, largely as a result of a decline in demand caused by the COVID-19 pandemic. 
Such macroeconomic conditions led to a decrease in demand for our services, which resulted in: (a) a decrease in maintenance 
and capital project activity within our field services operations and (b) a reduction in new build heat exchanger sales and a 
decrease in maintenance, repair, and hydro blast cleaning services within our shop services operations. In addition, revenues for 
the year ended December 31, 2020 were negatively impacted by project stoppages resulting from hurricanes, including certain 
named storms, within the Gulf Coast region.

Our United Kingdom building services segment revenues were $430.6 million in 2020 compared to $423.3 million in 2019.  
The year-over-year increase in revenues within this segment was primarily attributable to: (a) an increase in revenues from new 
maintenance contract awards within the commercial market sector, and (b) increased project activity with existing customers, 
primarily within the water and wastewater market sector, despite reduced opportunities for project work brought upon by the 
temporary closure of certain customer facilities and the temporary suspension of capital spending as a result of the COVID-19 
pandemic in the first half of 2020. This segment’s revenues during 2020 were positively impacted by $2.3 million related to the 
effect of favorable exchange rates for the British pound versus the United States dollar.

Cost of sales and gross profit 

The following table presents cost of sales, gross profit, and gross profit margin for the years ended December 31, 2020 and 
2019 (in thousands, except for percentages):  

 2020 2019
Cost of sales $ 7,401,679 $ 7,818,743 
Gross profit $ 1,395,382 $ 1,355,868 
Gross profit margin  15.9 %  14.8 %

Our gross profit for the year ended December 31, 2020 was $1,395.4 million, a $39.5 million increase compared to gross 
profit of $1,355.9 million for the year ended December 31, 2019. Our gross profit margin was 15.9% and 14.8% for 2020 and 
2019, respectively. The increase in gross profit and gross profit margin for the year ended December 31, 2020 was 
predominantly a result of improved operating performance within both of our United States construction segments, as described 
in further detail below, despite the challenges brought on by the COVID-19 pandemic.
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Selling, general and administrative expenses 
The following table presents selling, general and administrative expenses and SG&A margin, for the years ended 

December 31, 2020 and 2019 (in thousands, except for percentages):  

 2020 2019
Selling, general and administrative expenses $ 903,584 $ 893,453 
SG&A margin  10.3 %  9.7 %

Our selling, general and administrative expenses for the year ended December 31, 2020 were $903.6 million compared to 
selling, general and administrative expenses of $893.5 million for the year ended December 31, 2019. For the year ended 
December 31, 2020, selling, general and administrative expenses included $29.6 million of incremental expenses directly 
related to companies acquired in 2020 and 2019, including amortization expense attributable to identifiable intangible assets of 
$9.5 million. Excluding incremental expenses from businesses acquired, our selling, general and administrative expenses for 
2020 decreased by $19.4 million, primarily as a result of certain cost reductions resulting from, or actions taken in response to, 
the COVID-19 pandemic, including: (a) a reduction in certain discretionary spending, such as travel and entertainment costs, 
(b) a decrease in salary expense due to: (i) a reduction in headcount, resulting from lower revenues than in the same 2019 
period, and (ii) certain short-term cost cutting measures, including temporary furloughs and salary reductions, and (c) a 
decrease in employee benefit costs, partially due to a decline in medical claims. These cost reductions were partially offset by 
an increase in incentive compensation expense, predominantly within our United States mechanical construction and facilities 
services segment, due to improved operating performance by several of our subsidiaries when compared to 2019.

Selling, general and administrative expenses as a percentage of revenues were 10.3% and 9.7% for 2020 and 2019, 
respectively. The increase in SG&A margin for the year ended December 31, 2020 was primarily due to a reduction in revenues 
without a commensurate decrease in certain of our overhead costs, including: (a) certain fixed costs within our United States 
industrial services segment, despite the significant revenue decline within such segment, and (b) the above referenced increase 
in incentive compensation expense.
Impairment loss on goodwill, identifiable intangible assets, and other long-lived assets 

During the second quarter of 2020, we identified certain indicators of impairment resulting from the uncertainties caused by 
the COVID-19 pandemic and the significant volatility in the price of crude oil. These uncertainties resulted in lower forecasted 
revenue and operating margin expectations for those of our businesses that are highly dependent on the strength of the oil and 
gas and related industrial markets, resulting in the recognition, during 2020, of impairment charges totaling $232.8 million 
within our United States industrial services segment. 
Operating income (loss) 

The following table presents by segment our operating income (loss) and each segment’s operating margin for the years 
ended December 31, 2020 and 2019 (in thousands, except for percentages):
 

 2020

% of
Segment

Revenues 2019

% of
Segment

Revenues 
Operating income (loss):     

United States electrical construction and facilities services $ 161,810  9.0 % $ 147,817  7.5 %
United States mechanical construction and facilities services  292,536  8.4 %  225,040  6.7 %
United States building services  114,159  5.3 %  115,432  5.4 %
United States industrial services  1,175  0.1 %  57,529  4.3 %
Total United States operations  569,680  6.8 %  545,818  6.2 %
United Kingdom building services  20,660  4.8 %  18,323  4.3 %
Corporate administration  (98,542)  —  (101,726)  — 
Restructuring expenses  (2,214)  —  (1,523)  — 
Impairment loss on goodwill, identifiable intangible assets, 
and other long-lived assets  (232,750)  —  —  — 
Total operations  256,834  2.9 %  460,892  5.0 %

Other items:     

Net periodic pension (cost) income  2,980  1,553 
Interest expense  (9,009)  (13,821) 
Interest income  1,521   2,265  

Income before income taxes $ 252,326  $ 450,889  
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As described in more detail below, operating income was $256.8 million, or 2.9% of revenues, for the year ended December 
31, 2020, compared to operating income of $460.9 million, or 5.0% of revenues, for the year ended December 31, 2019. Our 
operating results for 2020 included $232.8 million of non-cash impairment charges, which negatively impacted the Company’s 
operating margin in 2020 by approximately 270 basis points. Excluding the impact of such impairment charges on our 2020 
results, operating income and operating margin for the year ended December 31, 2020 increased by $28.7 million and 60 basis 
points, primarily as a result of favorable execution within our United States construction segments. Companies acquired in 2020 
and 2019, which are reported in our United States electrical construction and facilities services segment, our United States 
mechanical construction and facilities services segment, and our United States building services segment, generated incremental 
operating income of $15.4 million, inclusive of $16.0 million of amortization expense associated with identifiable intangible 
assets, for the year ended December 31, 2020.

Operating income of our United States electrical construction and facilities services segment for the year ended December 31, 
2020 was $161.8 million, or 9.0% of revenues, compared to operating income of $147.8 million, or 7.5% of revenues, for the 
year ended December 31, 2019. A company acquired in 2019 contributed incremental operating income of $1.6 million, 
inclusive of $0.1 million of amortization expense associated with identifiable intangible assets, during 2020. The year-over-year 
increase in operating income and operating margin was largely attributable to an increase in gross profit and gross profit margin 
given favorable project execution and a more profitable mix of work within this segment during 2020. Improved profitability 
was experienced within: (a) the commercial market sector, inclusive of several telecommunication construction projects, despite 
the decrease in revenues within such market sector, (b) the manufacturing market sector, and (c) the transportation market 
sector, due to the successful completion or close-out of certain projects. These gross profit gains were partially offset by a 
reduction in gross profit from short duration project activities, given the effects of the COVID-19 pandemic, which led to fewer 
short duration project opportunities. Operating income of this segment for the year ended December 31, 2020 additionally 
benefited from a reduction in selling, general and administrative expenses, including a curtailment in certain discretionary 
spending, such as travel and entertainment costs, and a decrease in employee benefit costs, resulting from a decline in medical 
claims. 

Our United States mechanical construction and facilities services segment’s operating income for the year ended December 
31, 2020 was $292.5 million, a $67.5 million increase compared to operating income of $225.0 million for the year ended 
December 31, 2019. Companies acquired in 2019 contributed incremental operating income of $9.3 million, inclusive of $12.7 
million of amortization expense associated with identifiable intangible assets for the year ended December 31, 2020. Excluding 
the impact of businesses acquired, annual operating income of this segment increased by approximately $58.2 million. Despite 
the disruption caused by the COVID-19 pandemic during 2020, our United States mechanical construction and facilities 
services segment experienced an increase in gross profit from construction projects within the majority of the market sectors in 
which we operate. Operating margins within this segment for the years ended December 31, 2020 and 2019 were 8.4% and 
6.7%, respectively. The year-over-year increase in operating margin for this segment was attributable to an increase in gross 
profit margin, primarily within: (a) the manufacturing market sector, driven by certain large food processing construction 
projects, and (b) the commercial market sector, inclusive of a number of technology and semiconductor projects, which reached 
substantial completion during the year. The increases in gross profit and gross profit margin were partially offset by an increase 
in selling, general and administrative expenses, as well as the ratio of selling, general and administrative expenses to revenues, 
largely as a result of an increase in incentive compensation expense due to the improved year-over-year operating performance 
and an increase in amortization expense associated with identifiable intangible assets resulting from companies acquired in 
2019.

Operating income of our United States building services segment was $114.2 million in 2020, compared to $115.4 million in 
2019. Operating margin of this segment was 5.3% and 5.4% for 2020 and 2019, respectively. Companies acquired in 2020, 
which are included within this segment’s mobile mechanical services division, contributed incremental operating income of 
$4.5 million, inclusive of $3.2 million of amortization expense associated with identifiable intangible assets. The decrease in 
segment operating income for the year ended December 31, 2020 was primarily due to a decrease in gross profit resulting from: 
(a) a reduction in large project activity within our energy services operations, and (b) when excluding the impact of acquired 
businesses, reduced project and controls activities within our mobile mechanical services operations, largely as a result of the 
temporary closure of certain customer facilities impacted by the COVID-19 pandemic. These gross profit reductions were 
partially offset by increased gross profit from service repair and maintenance activities within our mobile mechanical services 
operations, partially as a result of increased customer demand for certain services aimed at improving the indoor air quality 
within their facilities. Operating income of this segment additionally benefited from an overall decrease in selling, general and 
administrative expenses due to certain cost reduction measures enacted during 2020. 
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Our United States industrial services segment’s operating income for the year ended December 31, 2020 was $1.2 million, or 
0.1% of revenues, compared to $57.5 million, or 4.3% of revenues, for the year ended December 31, 2019. As previously 
referenced, this segment’s results for the year ended December 31, 2020 were severely impacted by adverse macroeconomic 
factors impacting the oil and gas industry. As a result of such conditions, this segment experienced a reduction in gross profit 
from both our field services and shop services operations due to: (a) a decrease in demand for our service offerings, (b) the 
deferral, curtailment, or cancellation of previously scheduled projects with certain customers, and (c) an unfavorable mix of 
work, which included a greater number of projects with lower than typical gross profit margins. The aforementioned decrease in 
gross profit was partially offset by a reduction in selling, general and administrative expenses during the year, including: (a) 
incentive compensation and salaries, (b) employee benefit costs, and (c) certain discretionary spending, such as travel and 
entertainment costs. The decrease in operating margin for the year ended December 31, 2020 was attributable to a decrease in 
gross profit margin resulting from the above noted factors, as well as an increase in the ratio of selling, general and 
administrative expenses to revenues due to a decrease in revenue without a commensurate decrease in certain of this segment’s 
fixed overhead costs.

Our United Kingdom building services segment’s operating income for the year ended December 31, 2020 was $20.7 million, 
or 4.8% of revenues, which compares favorably to operating income of $18.3 million, or 4.3% of revenues, for the year ended 
December 31, 2019. The increase in annual operating income of this segment was primarily a result of incremental gross profit 
from new maintenance contract awards. Exchange rate movements for the British pound versus the United States dollar did not 
have a significant impact on this segment’s operating income for the twelve months ended December 31, 2020. The year-over-
year increase in this segment’s operating margin was attributable to an increase in gross profit margin, primarily as a result of a 
more favorable mix of work, and a decrease in the ratio of selling, general and administrative expenses to revenues.

Our corporate administration expenses were $98.5 million for 2020 compared to $101.7 million in 2019. The decrease in 
corporate administration expenses for the year ended December 31, 2020 was primarily due to: (a) a decrease in long-term 
incentive compensation expense, (b) a decrease in salary expense as a result of: (i) certain short-term cost cutting measures, 
including temporary furloughs and salary reductions, and (ii) permanent headcount reductions resulting from the realignment of 
certain of our back office functions, (c) curtailment in certain discretionary spending, such as travel and entertainment costs, 
and (d) a reduction in professional fees.

Other items 

Interest expense was $9.0 million and $13.8 million for 2020 and 2019, respectively. Interest income was $1.5 million and 
$2.3 million for 2020 and 2019, respectively. The decrease in both interest expense and interest income for 2020 resulted from 
lower interest rates. The decrease in interest expense was partially offset by the impact of higher average outstanding 
borrowings during 2020.

Our income tax provision for the year ended December 31, 2020 was $119.4 million based on an income tax rate of 47.3%, 
compared to an income tax provision and an income tax rate of $125.7 million and 27.9%, respectively, for the year ended 
December 31, 2019. Our income tax rate and income tax provision for 2020 were impacted by the tax-effect of the $232.8 
million of non-cash goodwill, identifiable intangible asset, and other long-lived asset impairment charges recorded during 2020, 
the majority of which was non-deductible for tax purposes.
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Liquidity and Capital Resources

The following section discusses our principal liquidity and capital resources, as well as our primary liquidity requirements 
and sources and uses of cash. 

We are focused on the efficient conversion of operating income into cash to provide for the Company’s material cash 
requirements, including working capital needs, investment in our growth strategies through business acquisitions and capital 
expenditures, satisfaction of contractual commitments, including principal and interest payments on our outstanding 
indebtedness, and shareholder return through dividend payments and share repurchases. We strive to maintain a balanced 
approach to capital allocation in order to achieve growth, deliver value, and minimize risk. 

Management monitors financial markets and overall economic conditions for factors that may affect our liquidity and capital 
resources and adjusts our capital allocation strategy as necessary. For example, the uncertainty brought on by the COVID-19 
pandemic in 2020 resulted in the temporary suspension of acquisition and share repurchase activity, during portions of such 
year, while we focused on maintaining operational flexibility. Negative macroeconomic trends could have an adverse effect on 
future liquidity if we experience delays in the payment of outstanding receivables beyond normal payment terms, an increase in 
credit losses, or significant increases in the price of commodities or the materials and equipment utilized for our project and 
service work. In addition, during economic downturns, there have typically been fewer small discretionary projects from the 
private sector and our competitors have aggressively bid larger long-term infrastructure and public sector contracts. Our 
liquidity is also impacted by: (a) the type and length of construction contracts in place, as performance of long duration 
contracts typically requires greater amounts of working capital, (b) the level of turnaround activities within our United States 
industrial services segment, as such projects are billed in arrears pursuant to contractual terms that are standard within the 
industry, and (c) the billing terms of our maintenance contracts, including those within our United States and United Kingdom 
building services segments. While we strive to negotiate favorable billing terms, which allow us to invoice in advance of costs 
incurred on certain of our contracts, there can be no assurance that such terms will be agreed to by our customers.

As of December 31, 2021, we had cash and cash equivalents, excluding restricted cash, of $821.3 million, which are 
maintained in highly liquid investments with original maturity dates of three months or less. Both our short-term and long-term 
liquidity requirements are expected to be met through our cash and cash equivalent balances, cash generated from our 
operations, and, if necessary, the borrowing capacity under our revolving credit facility. Our credit agreement provides for a 
$1.30 billion revolving credit facility, for which there is $1.23 billion of available capacity as of December 31, 2021. Refer to 
Note 9 - Debt of the notes to consolidated financial statements included in Item 8. Financial Statements and Supplementary 
Data for further information regarding our credit agreement. Based upon our current credit rating and financial position, we can 
also reasonably expect to be able to secure long-term debt financing if required to achieve our strategic objectives; however, no 
assurances can be made that such debt financing will be available on favorable terms. We believe that we have sufficient 
financial resources available to meet our short-term and foreseeable long-term liquidity requirements.

Cash Flows
The following table presents our net cash provided by (used in) operating activities, investing activities, and financing 

activities (in thousands):
 

 2021 2020
Net cash provided by operating activities $ 318,817 $ 806,366 
Net cash used in investing activities $ (153,076) $ (94,863) 
Net cash used in financing activities $ (245,456) $ (171,907) 
(Decrease) increase in cash, cash equivalents, and restricted cash $ (80,994) $ 543,642 

For the year ended December 31, 2021, our cash balance, including cash equivalents and restricted cash, decreased by 
approximately $81.0 million from $903.6 million as of December 31, 2020 to $822.6 million as of December 31, 2021. 
Changes in our cash position from December 31, 2020 to December 31, 2021 are described in further detail below. For a 
discussion of the changes in our cash position from December 31, 2019 to December 31, 2020, refer to the Liquidity and 
Capital Resources section included in Item 7. Management’s Discussion and Analysis of Financial Condition and Results of 
Operations of our Form 10-K for the year ended December 31, 2020. 

Operating Activities – Operating cash flows generally represent our net income as adjusted for certain non-cash items and 
changes in assets and liabilities. For 2021, net cash provided by operating activities was approximately $318.8 million 
compared to approximately $806.4 million of net cash provided by operating activities in 2020. 

The $487.5 million decrease in operating cash flows during 2021, when compared to 2020, was primarily attributable to 
strong organic revenue growth in the current year, which resulted in an increase in working capital balances, most notably 
accounts receivable and contract assets. In addition, operating cash flow in 2020 benefited from the deferral of approximately 
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$117.5 million of certain non-income based taxes resulting from various government measures enacted in response to the 
COVID-19 pandemic, of which approximately $66 million was repaid in 2021.

Investing Activities – Investing cash flows consist primarily of payments for the acquisition of businesses, capital 
expenditures, and proceeds from the sale or disposal of property, plant, and equipment. For 2021, we utilized approximately 
$153.1 million of cash for investing activities compared to $94.9 million in 2020. The increase in investing cash flows year-
over-year was primarily driven by a $67.9 million increase in payments for acquisitions, partially offset by a $11.8 million 
reduction in capital expenditures.

Financing Activities – Financing cash flows consist primarily of the issuance and repayment of short-term and long-term 
debt, repurchases of common stock, payment of dividends to stockholders, and the issuance of common stock through certain 
employee equity plans. Net cash used in financing activities for 2021 was $245.5 million compared to $171.9 million in 2020. 

The increase in cash used in financing activities in 2021, when compared to 2020, was primarily due to an $83.0 million 
increase in funds used for the repurchase of our common stock. During the year ended December 31, 2021, cash payments 
related to share repurchases were $195.5 million compared to $112.6 million for the year ended December 31, 2020. The timing 
of repurchases is at management’s discretion subject to securities laws and other legal requirements and will depend upon 
several factors, including market and business conditions, future liquidity, share price, and share availability, among others. The 
repurchase program has been and will be funded from our operations. For additional detail regarding our share repurchase 
program, refer to Note 12 - Common Stock of the notes to consolidated financial statements included in Item 8. Financial 
Statements and Supplementary Data.

Throughout 2021, we paid a quarterly dividend of $0.13 per share compared to a quarterly dividend of $0.08 per share during 
2020. For the years ended December 31, 2021 and 2020, cash payments related to dividends were $28.2 million and $17.7 
million, respectively. Our credit agreement places limitations on the payment of dividends on our common stock. However, we 
do not believe that the terms of such agreement currently materially limit our ability to pay a quarterly dividend of $0.13 per 
share for the foreseeable future. 

Material Cash Requirements from Contractual and Other Obligations

As of December 31, 2021, our short-term and long-term material cash requirements for known contractual and other 
obligations were as follows: 

Outstanding Debt and Interest Payments – As of December 31, 2021, the amount outstanding under our term loan was 
$256.7 million. Based on our outstanding balance, we are required to make annual principal payments of $13.9 million on 
December 31 of each year until maturity. Any remaining unpaid principal is due on March 2, 2025, when the credit agreement 
governing our term loan expires. We have no direct borrowings outstanding under our revolving credit facility. In addition to 
annual principal payments, we are required to make quarterly interest payments on our outstanding indebtedness. Future interest 
payments will be determined based on prevailing interest rates during that time. Refer to Note 9 - Debt of the notes to 
consolidated financial statements included in Item 8. Financial Statements and Supplementary Data for further detail of our debt 
obligations, including our term loan and revolving credit facility.

Operating and Finance Leases – In the normal course of business, we lease real estate, vehicles, and equipment under various 
arrangements which are classified as either operating or finance leases. Future payments for such leases, excluding leases with 
initial terms of one year or less, were $317.8 million at December 31, 2021, with $69.0 million payable within the next 12 
months. Refer to Note 16 - Leases of the notes to consolidated financial statements included in Item 8. Financial Statements and 
Supplementary Data for further detail surrounding our lease obligations and the timing of expected future payments.

Open Purchase Obligations – As of December 31, 2021, we had $1.73 billion of open purchase obligations, of which 
payments totaling approximately $1.50 billion are expected to become due within the next 12 months. These obligations 
represent open purchase orders to suppliers and subcontractors related to our construction and services contracts. These 
purchase orders are not reflected in the Consolidated Balance Sheets and are not expected to impact future liquidity as amounts 
should be recovered through customer billings. 

Insurance Obligations – As described in further detail in Note 2 - Summary of Significant Accounting Policies of the notes to 
consolidated financial statements included in Item 8. Financial Statements and Supplementary Data, we have loss payment 
deductibles and/or self-insured retentions for certain insurance matters. As of December 31, 2021, our insurance liabilities, net 
of estimated recoveries, were $178.6 million. Of this net amount, approximately $35.2 million is estimated to be payable within 
the next 12 months. Due to many uncertainties inherent in resolving these matters, it is not practical to estimate these payments 
beyond such period.
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Retirement Plan Obligations – As of December 31, 2021, expected future payments relating to our defined benefit post 
retirement plans were approximately $4.6 million per year. We provide funding to our post retirement plans based on at least 
the minimum funding required by applicable regulations. In determining the minimum funding required, we utilize current 
actuarial assumptions and exchange rates to forecast amounts that may be payable. In our judgment, minimum funding 
estimates cannot be reliably estimated beyond a five-year time horizon. Refer to Note 14 - Retirement Plans of the notes to 
consolidated financial statements in Item 8. Financial Statements and Supplementary Data for further information about our 
post retirement plans. 

Deferred Payroll Taxes – The Coronavirus Aid, Relief, and Economic Security Act (the “CARES Act”) allowed U.S. 
companies to defer the employer’s portion of social security taxes between March 27, 2020 and December 31, 2020. Our first 
installment of these deferred social security taxes, totaling approximately $51 million, was paid in the fourth quarter of 2021 
and our second installment of approximately $51 million is expected to be paid in the fourth quarter of 2022.

Contingent Consideration Liabilities – We have incurred liabilities related to contingent consideration arrangements 
associated with certain acquisitions, payable in the event discrete performance objectives are achieved by the acquired 
businesses during designated post-acquisition periods. The aggregate amount of these liabilities can change due to additional 
business acquisitions, settlement of outstanding liabilities, changes in the fair value of amounts owed based on performance 
during such post-acquisition periods, and accretion in present value. As of December 31, 2021, the present value of expected 
future payments relating to these contingent consideration arrangements was $11.8 million. Of this amount, $5.6 million is 
estimated as being payable during 2022, with the remainder due substantially during 2023.

In addition, material cash requirements for other potential obligations, for which we cannot reasonably estimate future 
payments, include the following:

Legal Proceedings – We are involved in several legal proceedings in which damages and claims have been asserted against 
us. While litigation is subject to many uncertainties and the outcome of litigation is not predictable with assurance, we do not 
believe that any such matters will have a material adverse effect on our financial position, results of operations, or liquidity. 
Refer to Note 15 - Commitments and Contingencies of the notes to consolidated financial statements included in Item 8. 
Financial Statements and Supplementary Data for more information regarding legal proceedings.

Multiemployer Benefit Plans – In addition to our Company sponsored benefit plans, we participate in certain multiemployer 
pension and other post retirement plans. The cost of these plans is equal to the annual required contributions determined in 
accordance with the provisions of negotiated collective bargaining agreements. During 2021, 2020, and 2019, contributions 
made to these plans were $396.5 million, $360.2 million, and $369.0 million, respectively; however, our future contributions to 
the multiemployer plans are dependent upon a number of factors. Amounts of future contributions that we would be 
contractually obligated to make pursuant to these plans cannot be reasonably estimated. Refer to Note 14 - Retirement Plans of 
the notes to consolidated financial statements included in Item 8. Financial Statements and Supplementary Data for more 
information regarding these multiemployer benefit plans.

Off-Balance Sheet Arrangements and Other Commercial Commitments

The terms of our construction contracts frequently require that we obtain from surety companies, and provide to our 
customers, surety bonds as a condition to the award of such contracts. These surety bonds are issued in return for premiums, 
which vary depending on the size and type of the bond, and secure our payment and performance obligations under such 
contracts. We have agreed to indemnify the surety companies for amounts, if any, paid by them in respect of surety bonds 
issued on our behalf. As of December 31, 2021, based on the percentage-of-completion of our projects covered by surety bonds, 
our aggregate estimated exposure, assuming defaults on all our then existing contractual obligations, was approximately $1.5 
billion, which represents approximately 26% of our total remaining performance obligations. 

Surety bonds expire at various times ranging from final completion of a project to a period extending beyond contract 
completion in certain circumstances. Such amounts can also fluctuate from period to period based upon the mix and level of our 
bonded operating activity. For example, public sector contracts require surety bonds more frequently than private sector 
contracts and, accordingly, our bonding requirements typically increase as the amount of our public sector work increases. Our 
estimated maximum exposure as it relates to the value of the surety bonds outstanding is lowered on each bonded project as the 
cost to complete is reduced, and each commitment under a surety bond generally extinguishes concurrently with the expiration 
of its related contractual obligation.

Surety bonds are sometimes provided to secure obligations for wages and benefits payable to or for certain of our employees, 
at the request of labor unions representing such employees. In addition, surety bonds or letters of credit may be issued as 
collateral for certain insurance obligations. As of December 31, 2021, we satisfied approximately $48.1 million and $71.2 
million of the collateral requirements of our insurance programs by utilizing surety bonds and letters of credit, respectively. All 
such letters of credit were issued under our revolving credit facility, therefore reducing the available capacity under such 
facility.
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 We are not aware of any losses in connection with surety bonds that have been posted on our behalf, and we do not expect to 
incur significant losses in the foreseeable future.

From time to time, we discuss with our current and other surety bond providers the amounts of surety bonds that may be 
available to us based on our financial strength and the absence of any default by us on any surety bond issued on our behalf and 
believe those amounts are currently adequate for our needs. However, if we experience changes in our bonding relationships or 
if there are adverse changes in the surety industry, we may: (a) seek to satisfy certain customer requests for surety bonds by 
posting other forms of collateral in lieu of surety bonds, such as letters of credit, parent company guarantees, or cash, in order to 
convince customers to forego the requirement for surety bonds, (b) increase our activities in our businesses that rarely require 
surety bonds, and/or (c) refrain from bidding for certain projects that require surety bonds. 

There can be no assurance that we would be able to effectuate alternatives to providing surety bonds to our customers or to 
obtain, on favorable terms, sufficient additional work that does not require surety bonds. Accordingly, a reduction in the 
availability of surety bonds could have a material adverse effect on our financial position, results of operations, and/or cash 
flows.

In the ordinary course of business, we, at times, guarantee obligations of our subsidiaries under certain contracts. Generally, 
we are liable under such an arrangement only if our subsidiary fails to perform its obligations under the contract. Historically, 
we have not incurred any substantial liabilities as a consequence of these guarantees. 

We do not have any other material financial guarantees or off-balance sheet arrangements other than those disclosed herein. 

Other Items

To help mitigate the impacts of greenhouse gas emissions on climate change, EMCOR has established initial carbon-based 
fuel consumption and greenhouse gas emission reduction targets, and will continue to refine such targets as necessary. 
Although to date we have not incurred any material costs or capital expenditures associated with achieving our targets, we 
could be required to expend amounts in future periods as we continue to work towards our goals. During 2021, EMCOR 
purchased carbon credits totaling nearly 25,000 metric tonnes, for approximately $0.3 million. It is not possible, at this time, to 
estimate the impact that future costs and/or capital expenditures may have on our business, financial condition, results of 
operations, or liquidity.

New Accounting Pronouncements 

We review new accounting standards to determine the expected impact, if any, that the adoption of such standards will have 
on our financial position and/or results of operations. See Note 2 - Summary of Significant Accounting Policies of the notes to 
consolidated financial statements included in Item 8. Financial Statements and Supplementary Data for further information 
regarding new accounting standards, including the anticipated dates of adoption and the effects on our consolidated financial 
position, results of operations, or liquidity. 

Critical Accounting Policies and Estimates 

The preparation of our consolidated financial statements is based on the application of significant accounting policies, which 
require management to make estimates and assumptions. Our significant accounting policies are described further in Note 2 - 
Summary of Significant Accounting Policies of the notes to consolidated financial statements included in Item 8. Financial 
Statements and Supplementary Data. We base our estimates on historical experience, known or expected trends, third-party 
valuations, and various other assumptions that we believe to be reasonable under the circumstances. As future events and their 
effects cannot be determined with precision, actual results could differ significantly from these estimates. There have been no 
significant changes to our critical accounting policies or methods for the year ended December 31, 2021. We believe the 
following critical accounting policies govern the more significant judgments and estimates used in the preparation of our 
financial statements.

Revenue Recognition from Contracts with Customers 

For our construction contracts, revenue is generally recognized over time as our performance creates or enhances an asset that 
the customer controls as it is created or enhanced. Our fixed price construction projects generally use a cost-to-cost input 
method to measure our progress towards complete satisfaction of the performance obligation as we believe it best depicts the 
transfer of control to the customer which occurs as we incur costs on our contracts. Under the cost-to-cost measure of progress, 
the extent of progress towards completion is measured based on the ratio of costs incurred to date to the total estimated costs at 
completion of the performance obligation. For our unit price construction contracts, progress towards complete satisfaction is 
measured through an output method, such as the number of units produced or delivered, when our performance does not 
produce significant amounts of work in process or finished goods prior to complete satisfaction of such performance 
obligations. 
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For our services contracts, revenue is also generally recognized over time as the customer simultaneously receives and 
consumes the benefits of our performance as we perform the service. For our fixed price service contracts with specified service 
periods, revenue is generally recognized on a straight-line basis over such service period when our inputs are expended evenly, 
and the customer receives and consumes the benefits of our performance throughout the contract term.

The timing of revenue recognition for the manufacturing of new build heat exchangers within our United States industrial 
services segment depends on the payment terms of the contract, as our performance does not create an asset with an alternative 
use to us. For those contracts for which we have a right to payment for performance completed to date at all times throughout 
our performance, inclusive of a cancellation, we recognize revenue over time. For these performance obligations, we use a cost-
to-cost input method to measure our progress towards complete satisfaction of the performance obligation as we believe it best 
depicts the transfer of control to the customer which occurs as we incur costs on our contracts. However, for those contracts for 
which we do not have a right, at all times, to payment for performance completed to date, we recognize revenue at the point in 
time when control is transferred to the customer. For bill-and-hold arrangements, revenue is recognized when the customer 
obtains control of the heat exchanger, which may be prior to shipping if certain recognition criteria are met.

For certain of our revenue streams, such as call-out repair and service work, outage services, refinery turnarounds, and 
specialty welding services that are performed under time and materials contracts, our progress towards complete satisfaction of 
such performance obligations is measured using an output method as the customer receives and consumes the benefits of our 
performance completed to date.

The nature of our contracts gives rise to several types of variable consideration, including pending change orders and claims; 
contract bonuses and incentive fees; and liquidated damages and penalties. We recognize revenue for such variable 
consideration when it is probable, in our judgment, that a significant future reversal in the amount of cumulative revenue 
recognized under the contract will not occur when the uncertainty associated with the variable consideration is subsequently 
resolved. The Company estimates the amount of variable consideration to be included in the transaction price utilizing one of 
two prescribed methods, depending on which method better predicts the amount of consideration to which the entity will be 
entitled. 

Due to uncertainties inherent in the estimation process, as well as the significant judgment involved in determining variable 
consideration, it is possible that estimates of costs to complete a performance obligation, and/or our estimates of transaction 
prices, will be revised in the near-term. For those performance obligations for which revenue is recognized using a cost-to-cost 
input method, changes in total estimated costs, and related progress towards complete satisfaction of the performance 
obligation, or changes in the estimate of transaction prices, are recognized on a cumulative catch-up basis in the period in which 
the revisions to the estimates are made. 

During each of the years ended December 31, 2021, 2020, and 2019, there were no changes in total estimated costs that had a 
significant impact on our operating results. Additionally, there were no significant amounts of revenue recognized during the 
years ended December 31, 2021 or 2019 related to performance obligations satisfied in prior periods. During the year ended 
December 31, 2020, we recognized revenue of $6.1 million associated with the final settlement of contract value for two 
projects within our United States electrical construction and facilities services segment that were completed or substantially 
completed in prior periods. For each of the years ended December 31, 2021, 2020, and 2019, there were no significant reversals 
of revenue recognized associated with the revision of transaction prices.

Due to the significant judgments utilized in the estimation process described above, if subsequent actual results and/or 
updated assumptions, estimates, or projections related to our underlying project positions were to change from those utilized at 
December 31, 2021, it could result in a material impact to our results of operations. For example, a 50 basis point increase or 
decrease in the estimated gross profit margin on our uncompleted construction projects, in the aggregate, as a result of a 
revision in estimated costs to complete a performance obligation or a revision in estimated transaction price, would have 
resulted in an increase or decrease to operating income of approximately $60 million for the year ended December 31, 2021. 

See Note 3 - Revenue from Contracts with Customers of the notes to consolidated financial statements included in Item 8. 
Financial Statements and Supplementary Data for further disclosure regarding revenue recognition.
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Accounts Receivable and Allowance for Credit Losses

Accounts receivable are recognized in the period we deliver goods or provide services to our customers or when our right to 
consideration is unconditional. The Company maintains an allowance for credit losses to reduce outstanding receivables to their 
net realizable value. A considerable amount of judgment is required when determining expected credit losses. Estimates of such 
losses are recorded when we believe a customer, or group of customers, may not be able to meet their financial obligations due 
to deterioration in financial condition or credit rating. Factors relevant to our assessment include our prior collection history 
with our customers, the related aging of past due balances, projections of credit losses based on historical trends in credit 
quality indicators or past events, and forecasts of future economic conditions. In addition to monitoring delinquent accounts, 
management reviews the credit quality of its receivables by, among other things, obtaining credit ratings of significant 
customers, assessing economic and market conditions, and evaluating material changes to a customer’s business, cash flows, 
and financial condition. 

At December 31, 2021 and 2020, our accounts receivable of $2,204.5 million and $1,922.1 million, respectively, were 
recorded net of allowances for credit losses of $23.5 million and $18.0 million, respectively. The increase in our allowance for 
credit losses was predominantly attributable to our evaluation of specific outstanding receivables within our United States 
industrial services segment. Allowances for credit losses are based on the best facts available and are reassessed and adjusted on 
a regular basis as additional information is received. The provision for credit losses during 2021, 2020, and 2019 amounted to 
approximately $8.0 million, $3.3 million, and $2.6 million, respectively.

Should anticipated collections fail to materialize, or if future economic conditions compare unfavorably to our forecasts, we 
could experience an increase in our allowances for credit losses. For example, if economic conditions were to significantly 
deteriorate, such as to those experienced during the last global financial crisis, the portion of our allowance for credit losses, 
which is estimated based on our historical credit loss experience, could increase by up to approximately $13.0 million. 

Insurance Liabilities 

We have loss payment deductibles for certain workers’ compensation, automobile liability, general liability, and property 
claims, have self-insured retentions for certain other casualty claims, and are self-insured for employee-related healthcare 
claims. In addition, we maintain a wholly-owned captive insurance subsidiary to manage certain of our insurance liabilities. 
Losses are recorded based upon estimates of our liability for claims incurred and for claims incurred but not reported. The 
liabilities are derived from known facts, historical trends, and industry averages, utilizing the assistance of an independent third-
party actuary to determine the best estimate for the majority of these obligations. We believe the liabilities recognized on the 
Consolidated Balance Sheets for these obligations are adequate. However, such obligations are difficult to assess and estimate 
due to numerous factors, including severity of injury, determination of liability in proportion to other parties, timely reporting 
of occurrences, and effectiveness of safety and risk management programs. Therefore, if our actual experience differs from the 
assumptions and estimates used for recording the liabilities, adjustments may be required and will be recorded in the period that 
the experience becomes known. Our estimated net insurance liabilities for workers’ compensation, automobile liability, general 
liability, and property claims increased by $6.3 million for the year ended December 31, 2021 compared to the year ended 
December 31, 2020, partially as a result of greater potential exposures, including the impact of acquired companies. If our 
estimated insurance liabilities for workers’ compensation, automobile liability, general liability, and property claims were to 
increase by 10%, it would have resulted in $17.9 million of additional expense for the year ended December 31, 2021.

Income Taxes

As of December 31, 2021 and 2020, we had net deferred income tax liabilities of $51.0 million and $29.4 million, 
respectively, primarily resulting from differences between the carrying value and income tax bases of certain identifiable 
intangible assets, goodwill, and depreciable fixed assets. Included within these net deferred income tax liabilities are $212.3 
million and $217.1 million of deferred income tax assets as of December 31, 2021 and 2020, respectively. The total valuation 
allowance on deferred income tax assets was approximately $2.5 million and $3.9 million as of December 31, 2021 and 2020, 
respectively. The ultimate realization of deferred income tax assets is dependent upon the generation of future taxable income 
during the periods in which those temporary differences become deductible. Based on our taxable income, which has generally 
exceeded the amount of our net deferred income tax asset balance, as well as current projections of future taxable income, we 
have determined that it is more likely than not that our net deferred income tax assets will be realized. However, revisions to 
our forecasts or declining macroeconomic conditions could result in changes to our assessment of the realization of these 
deferred income tax assets. Refer to Note 11 - Income Taxes of the notes to consolidated financial statements in Item 8. 
Financial Statements and Supplementary Data for further detail regarding our deferred income taxes. 
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Goodwill, Identifiable Intangible Assets, and Other Long-Lived Assets

Goodwill

As of December 31, 2021 and 2020, we had goodwill of $890.3 million and $851.8 million, respectively, arising out of the 
acquisition of businesses. Goodwill is not amortized but instead allocated to its respective reporting unit and evaluated for 
impairment annually, or more frequently if events or circumstances indicate that the carrying amount of goodwill may be 
impaired. We have determined that our reporting units are consistent with the reportable segments identified in Note 18 - 
Segment Information of the notes to consolidated financial statements included in Item 8. Financial Statements and 
Supplementary Data. As of December 31, 2021, approximately 17.9% of our goodwill related to our United States electrical 
construction and facilities services segment, approximately 34.2% related to our United States mechanical construction and 
facilities services segment, approximately 35.1% related to our United States building services segment, and approximately 
12.8% related to our United States industrial services segment. 

We performed our annual impairment assessment of all reporting units as of October 1, 2021 and determined there was no 
impairment of goodwill. Based on these impairment assessments, the fair values of our United States electrical construction and 
facilities services segment, our United States mechanical construction and facilities services segment, our United States 
building services segment, and our United States industrial services segment exceeded their carrying values by approximately 
$1,516.1 million, $2,772.7 million, $784.2 million, and $40.6 million, respectively. 

In completing our annual impairment assessment, we determined the fair value of each of our reporting units using an income 
approach whereby fair value was calculated utilizing discounted estimated future cash flows, assuming a risk-adjusted industry 
weighted average cost of capital. The weighted average cost of capital used in our annual impairment testing was 10.4% for our 
United States construction segments and our United States building services segment, and 11.3% for our United States 
industrial services segment. These weighted average cost of capital estimates were developed with the assistance of an 
independent third-party valuation specialist and reflect the overall level of inherent risk within the respective reporting unit and 
the rate of return a market participant would expect to earn. 

Our cash flow projections were derived from our most recent internal forecasts of anticipated revenue growth rates and 
operating margins, with cash flows beyond the discrete forecast period estimated using a terminal value calculation which 
incorporated historical and forecasted trends, an estimate of long-term growth rates, and assumptions about the future demand 
for our services. The perpetual growth rate used for our annual testing was 2.0% for all of our reporting units.

Due to the inherent uncertainties involved in making estimates, our assumptions may change in future periods. Estimates and 
assumptions made for purposes of our goodwill impairment testing may prove to be inaccurate predictions of the future, and 
other factors used in assessing fair value, such as the weighted average cost of capital, are outside the control of management. 
Unfavorable changes in certain of these key assumptions may affect future testing results. For example, keeping all other 
assumptions constant, a 50 basis point increase in the weighted average cost of capital would cause the estimated fair values of 
our United States electrical construction and facilities services segment, our United States mechanical construction and facilities 
services segment, our United States building services segment, and our United States industrial services segment to decrease by 
approximately $103.6 million, $185.5 million, $74.5 million, and $25.9 million, respectively. In addition, keeping all other 
assumptions constant, a 50 basis point reduction in the perpetual growth rate would cause the estimated fair values of our 
United States electrical construction and facilities services segment, our United States mechanical construction and facilities 
services segment, our United States building services segment, and our United States industrial services segment to decrease by 
approximately $52.4 million, $95.9 million, $35.8 million, and $9.5 million, respectively. Given the amounts by which the fair 
value exceeds the carrying value for each of our reporting units, the decreases in estimated fair values described above would 
not have significantly impacted the results of our impairment tests. Further, for each of our reporting units, other than our 
United States industrial services segment, a 10% decline in the estimated fair value of such reporting unit, due to other changes 
in our assumptions, including forecasted future cash flows, would not have significantly impacted the results of our impairment 
tests. In the case of our United States industrial services segment, however, such a 10% decrease would cause the estimated fair 
value of this reporting unit to approximate its carrying value. 

Identifiable Intangible Assets and Other Long-Lived Assets

As of December 31, 2021 and 2020, net identifiable intangible assets (primarily consisting of our customer relationships, 
subsidiary trade names, developed technology/vendor network, and contract backlog) arising out of the acquisition of 
businesses were $589.4 million and $582.9 million, respectively. The determination of related estimated useful lives for 
identifiable intangible assets and whether those assets are impaired involves significant judgments based upon short- and long-
term projections of future performance. These forecasts reflect assumptions regarding anticipated macroeconomic conditions as 
well as our ability to successfully integrate acquired businesses.
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Absent earlier indicators of impairment, we test for impairment of subsidiary trade names that are not subject to amortization 
on an annual basis (October 1).  In addition, we review for impairment of identifiable intangible assets that are being amortized 
as well as other long-lived assets whenever facts and circumstances indicate that their carrying values may not be fully 
recoverable. 

As of October 1, 2021, we performed our annual impairment testing of all subsidiary trade names that are not subject to 
amortization and determined that there was no impairment of these assets. In performing this impairment assessment, we 
considered the sensitivity of the reported amounts to the methods, assumptions, and estimates underlying our testing. For 
example, we performed sensitivity analyses and concluded that, individually, none of the following changes in estimates or 
assumptions would have significantly impacted the results of our testing or resulted in an impairment of our subsidiary trade 
names: (a) a 50 basis point increase in the discount rate utilized in our testing, (b) a 50 basis point decline in the perpetual 
growth rate utilized in our testing, or (c) a 10% decrease in the estimated fair value of each trade name.

With respect to identifiable intangible assets that are being amortized as well as other long-lived assets, we did not identify 
any circumstances indicating that their carrying values may not be fully recoverable and, therefore, no impairment testing was 
required for these assets during the year ended December 31, 2021.  

Other Considerations 

As referenced above, impairment testing is based upon assumptions and estimates determined by management from a review 
of our operating results and business plans as well as forecasts of anticipated growth rates and margins, among other 
considerations. In addition, estimates of weighted average costs of capital are developed with the assistance of an independent 
third-party valuation specialist. These assumptions and estimates may change in future periods, especially in consideration of 
the uncertainty created by the COVID-19 pandemic and its potential impact on the broader economy and our results of 
operations in future periods, particularly with respect to our United States industrial services segment. Significant adverse 
changes to external market conditions or our internal forecasts, if any, could result in future impairment charges. It is not 
possible at this time to determine if any future impairment charge will result or, if it does, whether such a charge would be 
material to our results of operations. 

Refer to Note 8 - Goodwill, Identifiable Intangible Assets, and Other Long-Lived Assets of the notes to consolidated financial 
statements included in Item 8. Financial Statements and Supplementary Data for further information about our goodwill and 
identifiable intangible assets as well as our impairment testing, including the $232.8 million of impairment charges recorded 
during the year ended December 31, 2020. For the year ended December 31, 2019, no impairment of our goodwill or 
identifiable intangible assets was recognized.
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ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK 

We have not used any derivative financial instruments during the years ended December 31, 2021 and 2020, including 
trading or speculating on changes in interest rates or commodity prices of materials used in our business. 

We are exposed to market risk for changes in interest rates for borrowings under the 2020 Credit Agreement, which provides 
for a revolving credit facility and a term loan. Borrowings under the 2020 Credit Agreement bear interest at variable rates. For 
further information on our outstanding debt and borrowing rates, refer to Note 9 - Debt of the notes to consolidated financial 
statements included in Item 8. Financial Statements and Supplementary Data. As of December 31, 2021, there were no direct 
borrowings outstanding under the 2020 Revolving Credit Facility; however, the balance of the 2020 Term Loan was $256.7 
million. Based on the $256.7 million borrowings outstanding under the 2020 Credit Agreement, if overall interest rates were to 
increase by 100 basis points, interest expense, net of income taxes, would increase by approximately $1.9 million in the next 
twelve months. Conversely, if overall interest rates were to decrease by 100 basis points, interest expense, net of income taxes, 
would decrease by approximately $1.9 million in the next twelve months. The 2020 Credit Agreement expires on March 2, 
2025.

At the end of 2021, one-week and two-month LIBOR were discontinued. It is expected that the remaining maturities of 
LIBOR will continue to be published through June 2023. We believe our exposure to market risk associated with the 
discontinuation of LIBOR is limited as: (a) our 2020 Credit Agreement contains provisions which allow for the use of alternate 
benchmark rates, (b) we have not historically utilized the maturities that were discontinued in 2021 for any transaction, 
including borrowings under our 2020 Credit Agreement, and (c) we are not exposed to any other material contracts that 
reference LIBOR. 

We are exposed to construction market risk and its potential related impact on accounts receivable or contract assets on 
uncompleted contracts. The amounts recorded may be at risk if our customers’ ability to pay these obligations is negatively 
impacted by economic conditions. We continually monitor the creditworthiness of our customers and maintain on-going 
discussions with customers regarding contract status with respect to change orders and billing terms. Therefore, we believe we 
take appropriate action to manage market and other risks, but there is no assurance that we will be able to reasonably identify all 
risks with respect to the collectability of these assets. See also the previous discussion of Accounts Receivable and Allowance 
for Credit Losses under the heading “Critical Accounting Policies and Estimates” in Item 7. Management’s Discussion and 
Analysis of Financial Condition and Results of Operations. 

Amounts invested in our foreign operations are translated into U.S. dollars at the exchange rates in effect at year end. The 
resulting translation adjustments are recorded as accumulated other comprehensive (loss) income, a component of equity, in the 
Consolidated Balance Sheets. We believe our exposure to the effects that fluctuating foreign currencies may have on our 
consolidated results of operations is limited because our foreign operations primarily invoice customers and collect obligations 
in their respective local currencies. Additionally, expenses associated with these transactions are generally contracted and paid 
for in their same local currencies. 

In addition, we are exposed to market risk of fluctuations in certain commodity prices of materials, such as copper and steel, 
which are used as components of supplies or materials utilized in our construction, building services, and industrial services 
operations. We are also exposed to increases in energy prices, particularly as they relate to gasoline prices for our fleet of 
approximately 12,000 vehicles. While we believe we can increase our contract prices to adjust for some price increases in 
commodities, there can be no assurance that such price increases, if they were to occur, would be recoverable. Additionally, our 
fixed price contracts generally do not allow us to adjust our prices and, as a result, increases in material costs could reduce our 
profitability with respect to projects in progress. Refer to Item 7. Management’s Discussion and Analysis of Financial 
Condition and Results of Operations for further discussion regarding the impact of fluctuations in commodity and material 
prices on our results of operations for the year ended December 31, 2021.
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ITEM 8. FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA

EMCOR Group, Inc. and Subsidiaries

CONSOLIDATED BALANCE SHEETS
(In thousands, except share and per share data) 

December 31,
2021

December 31,
2020

ASSETS
Current assets:

Cash and cash equivalents $ 821,345 $ 902,867 
Accounts receivable, less allowance for credit losses of $23,534 and $18,031, respectively  2,204,519  1,922,096 
Contract assets  230,143  171,956 
Inventories  54,098  53,338 
Prepaid expenses and other  80,889  70,679 
Total current assets  3,390,994  3,120,936 

Property, plant and equipment, net  152,066  158,427 
Operating lease right-of-use assets  260,778  242,155 
Goodwill  890,268  851,783 
Identifiable intangible assets, net  589,365  582,893 
Other assets  157,975  107,646 

Total assets $ 5,441,446 $ 5,063,840 
LIABILITIES AND EQUITY

Current liabilities:
Current maturities of long-term debt and finance lease liabilities $ 16,235 $ 16,910 
Accounts payable  734,275  671,886 
Contract liabilities  788,134  722,252 
Accrued payroll and benefits  490,867  450,955 
Other accrued expenses and liabilities  274,406  247,597 
Operating lease liabilities, current  57,814  53,632 

Total current liabilities  2,361,731  2,163,232 
Long-term debt and finance lease liabilities  245,450  259,619 
Operating lease liabilities, long-term  220,836  205,362 
Other long-term obligations  360,340  382,383 

Total liabilities  3,188,357  3,010,596 
Equity:

EMCOR Group, Inc. stockholders’ equity:
Preferred stock, $0.10 par value, 1,000,000 shares authorized, zero issued and 
outstanding  —  — 
Common stock, $0.01 par value, 200,000,000 shares authorized, 60,737,006 and 
60,571,140 shares issued, respectively  607  606 
Capital surplus  61,874  47,464 
Accumulated other comprehensive loss  (83,562)  (109,233) 
Retained earnings  2,835,504  2,480,321 
Treasury stock, at cost 7,437,268 and 5,815,240 shares, respectively  (562,036)  (366,490) 

Total EMCOR Group, Inc. stockholders’ equity  2,252,387  2,052,668 
Noncontrolling interests  702  576 

Total equity  2,253,089  2,053,244 
Total liabilities and equity $ 5,441,446 $ 5,063,840 

The accompanying notes to consolidated financial statements are an integral part of these statements.
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2021 2020 2019

Revenues $ 9,903,580 $ 8,797,061 $ 9,174,611 
Cost of sales  8,401,843  7,401,679  7,818,743 
Gross profit  1,501,737  1,395,382  1,355,868 
Selling, general and administrative expenses  970,937  903,584  893,453 
Restructuring expenses  —  2,214  1,523 
Impairment loss on goodwill, identifiable intangible assets, 
and other long-lived assets  —  232,750  — 
Operating income  530,800  256,834  460,892 
Net periodic pension (cost) income  3,625  2,980  1,553 
Interest expense  (6,071)  (9,009)  (13,821) 
Interest income  949  1,521  2,265 
Income before income taxes  529,303  252,326  450,889 
Income tax provision  145,602  119,383  125,749 
Net income including noncontrolling interests  383,701  132,943  325,140 
Net income attributable to noncontrolling interests  169  —  — 
Net income attributable to EMCOR Group, Inc. $ 383,532 $ 132,943 $ 325,140 

Basic earnings per common share $ 7.09 $ 2.41 $ 5.78 

Diluted earnings per common share $ 7.06 $ 2.40 $ 5.75 

Dividends declared per common share $ 0.52 $ 0.32 $ 0.32 

The accompanying notes to consolidated financial statements are an integral part of these statements.

EMCOR Group, Inc. and Subsidiaries

CONSOLIDATED STATEMENTS OF OPERATIONS
For The Years Ended December 31,
(In thousands, except per share data)

46



EMCOR Group, Inc. and Subsidiaries

CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME
For The Years Ended December 31,

(In thousands)
2021 2020 2019

Net income including noncontrolling interests $ 383,701 $ 132,943 $ 325,140 
Other comprehensive income (loss), net of tax:

Foreign currency translation adjustments  (360)  2,088  1,689 
Changes in post retirement plans (1)  26,031  (22,033)  (3,315) 
Other comprehensive income (loss)  25,671  (19,945)  (1,626) 

Comprehensive income  409,372  112,998  323,514 
Comprehensive income attributable to noncontrolling interests  169  —  — 
Comprehensive income attributable to EMCOR Group, Inc. $ 409,203 $ 112,998 $ 323,514 

_________________

(1) Net of tax (provision) benefit of $(8.7) million, $5.1 million, and $0.7 million for the years ended December 31, 2021, 2020, and 2019, 
respectively.

The accompanying notes to consolidated financial statements are an integral part of these statements.
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EMCOR Group, Inc. and Subsidiaries

CONSOLIDATED STATEMENTS OF CASH FLOWS
For The Years Ended December 31,

(In thousands)

2021 2020 2019
Cash flows - operating activities:
Net income including noncontrolling interests $ 383,701 $ 132,943 $ 325,140 
Adjustments to reconcile net income to net cash provided by operating activities:

Depreciation and amortization  48,347  46,721  43,945 
Amortization of identifiable intangible assets  64,089  59,950  48,142 
Provision for credit losses  8,041  3,269  2,628 
Deferred income taxes  9,517  (36,354)  1,701 
Gain on sale or disposal of property, plant and equipment  (782)  (122)  (3,981) 
Excess tax benefits from share-based compensation  (828)  (191)  (984) 
Equity loss (income) from unconsolidated entities  1,170  (14)  2,990 
Non-cash expense for amortization of debt issuance costs  960  998  1,186 
Non-cash expense from contingent consideration arrangements  1,810  649  1,373 
Non-cash expense for impairment of goodwill, identifiable intangible assets, 
and other long-  lived assets  —  232,750  — 
Non-cash share-based compensation expense  11,107  11,151  11,386 
Distributions from unconsolidated entities  44  —  1,074 

Changes in operating assets and liabilities, excluding the effect of businesses acquired:
(Increase) decrease in accounts receivable  (246,856)  139,377  (135,954) 
(Increase) decrease in inventories  (116)  (12,709)  4,345 
(Increase) decrease in contract assets  (50,648)  7,829  (10,111) 
Increase (decrease) in accounts payable  54,849  (9,022)  (33,971) 
Increase in contract liabilities  44,713  85,142  51,310 
Increase in accrued payroll and benefits and other accrued expenses and liabilities  46,573  113,835  49,551 
Changes in other assets and liabilities, net  (56,874)  30,164  (4,070) 

Net cash provided by operating activities  318,817  806,366  355,700 
Cash flows - investing activities:

Payments for acquisitions of businesses, net of cash acquired  (118,239)  (50,357)  (300,980) 
Proceeds from sale or disposal of property, plant and equipment  2,754  3,463  5,487 
Purchases of property, plant and equipment  (36,192)  (47,969)  (48,432) 
Investments in and advances to unconsolidated entities  (1,595)  —  (2,252) 
Distributions from unconsolidated entities  196  —  838 

Net cash used in investing activities  (153,076)  (94,863)  (345,339) 
Cash flows - financing activities:

Proceeds from revolving credit facility  —  200,000  50,000 
Repayments of revolving credit facility  —  (250,000)  (25,000) 
Proceeds from long-term debt  —  300,000  — 
Repayments of long-term debt and debt issuance costs  (13,875)  (286,987)  (15,198) 
Repayments of finance lease liabilities  (4,189)  (4,470)  (4,571) 
Dividends paid to stockholders  (28,163)  (17,674)  (17,950) 
Repurchases of common stock  (195,546)  (112,553)  — 
Taxes paid related to net share settlements of equity awards  (4,210)  (2,640)  (6,451) 
Issuances of common stock under employee stock purchase plan  7,328  6,557  6,090 
Payments for contingent consideration arrangements  (6,758)  (4,070)  (5,917) 
Distributions to noncontrolling interests  (43)  (70)  (250) 

Net cash used in financing activities  (245,456)  (171,907)  (19,247) 
Effect of exchange rate changes on cash, cash equivalents, and restricted cash  (1,279)  4,046  2,592 
(Decrease) increase in cash, cash equivalents, and restricted cash  (80,994)  543,642  (6,294) 
Cash, cash equivalents, and restricted cash at beginning of year (1)  903,562  359,920  366,214 
Cash, cash equivalents, and restricted cash at end of period (1) $ 822,568 $ 903,562 $ 359,920 

_________________
(1) Includes $1.2 million, $0.7 million, $1.1 million, and $2.3 million of restricted cash classified as “Prepaid expenses and other” in the Consolidated 

Balance Sheets as of December 31, 2021, 2020, 2019, and 2018, respectively.

The accompanying notes to consolidated financial statements are an integral part of these statements.
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EMCOR Group, Inc. and Subsidiaries

CONSOLIDATED STATEMENTS OF EQUITY
For The Years Ended December 31,

(In thousands) 

  EMCOR Group, Inc. Stockholders  

 Total
Common

stock
Capital
surplus

Accumulated 
other 

comprehensive 
loss (1)

Retained
earnings

Treasury
stock

Noncontrolling
interests

Balance, December 31, 2018 $ 1,741,441 $ 601 $ 21,103 $ (87,662) $ 2,060,440 $ (253,937) $ 896 
Net income including noncontrolling 
interests  325,140  —  —  —  325,140  —  — 
Other comprehensive loss  (1,626)  —  —  (1,626)  —  —  — 
Common stock issued under share-based 
compensation plans  —  3  (3)  —  —  —  — 
Tax withholding for common stock issued 
under share-based compensation plans  (6,451)  —  (6,451)  —  —  —  — 
Common stock issued under employee 
stock purchase plan  6,090  —  6,090  —  —  —  — 
Common stock dividends  (17,950)  —  149  —  (18,099)  —  — 
Distributions to noncontrolling interests  (250)  —  —  —  —  —  (250) 
Share-based compensation expense  11,386  —  11,386  —  —  —  — 

Balance, December 31, 2019 $ 2,057,780 $ 604 $ 32,274 $ (89,288) $ 2,367,481 $ (253,937) $ 646 
Net income including noncontrolling 
interests  132,943  —  —  —  132,943  —  — 
Other comprehensive loss  (19,945)  —  —  (19,945)  —  —  — 
Cumulative-effect adjustment (2)  (2,307)  —  —  —  (2,307)  —  — 
Common stock issued under share-based 
compensation plans  2  2  —  —  —  —  — 
Tax withholding for common stock issued 
under share-based compensation plans  (2,640)  —  (2,640)  —  —  —  — 
Common stock issued under employee 
stock purchase plan  6,557  —  6,557  —  —  —  — 
Common stock dividends  (17,674)  —  122  —  (17,796)  —  — 
Repurchases of common stock  (112,553)  —  —  —  —  (112,553)  — 
Distributions to noncontrolling interests  (70)  —  —  —  —  —  (70) 
Share-based compensation expense  11,151  —  11,151  —  —  —  — 

Balance, December 31, 2020 $ 2,053,244 $ 606 $ 47,464 $ (109,233) $ 2,480,321 $ (366,490) $ 576 
Net income including noncontrolling 
interests  383,701  —  —  —  383,532  —  169 
Other comprehensive income  25,671  —  —  25,671  —  —  — 
Common stock issued under share-based 
compensation plans  —  1  (1)  —  —  —  — 
Tax withholding for common stock issued 
under share-based compensation plans  (4,210)  —  (4,210)  —  —  —  — 
Common stock issued under employee 
stock purchase plan  7,328  —  7,328  —  —  —  — 
Common stock dividends  (28,163)  —  186  —  (28,349)  —  — 
Repurchases of common stock  (195,546)  —  —  —  —  (195,546)  — 
Distributions to noncontrolling interests  (43)  —  —  —  —  —  (43) 
Share-based compensation expense  11,107  —  11,107  —  —  —  — 

Balance, December 31, 2021 $ 2,253,089 $ 607 $ 61,874 $ (83,562) $ 2,835,504 $ (562,036) $ 702 
_________________

(1) Represents cumulative foreign currency translation and post retirement liability adjustments of $2.5 million and $(86.1) million, respectively, as of 
December 31, 2021, $2.9 million and $(112.1) million, respectively, as of December 31, 2020, and $0.8 million and $(90.1) million, respectively, as of 
December 31, 2019. 

(2) Represents adjustment to retained earnings upon the adoption of Accounting Standards Codification Topic 326. 

The accompanying notes to consolidated financial statements are an integral part of these statements.
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NOTE 1 - NATURE OF OPERATIONS 

References to the “Company,” “EMCOR,” “we,” “us,” “our” and similar words refer to EMCOR Group, Inc. and its 
consolidated subsidiaries unless the context indicates otherwise. 

We are one of the largest specialty contractors in the United States and a leading provider of electrical and mechanical 
construction and facilities services, building services, and industrial services. Our services are provided to a broad range of 
commercial, industrial, utility, and institutional customers through approximately 90 operating subsidiaries, which specialize 
principally in providing construction services relating to electrical and mechanical systems in all types of facilities and in 
providing various services relating to the operation, maintenance, and management of those facilities. 

NOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES 

Principles of Consolidation 

The consolidated financial statements include the accounts of the Company and its majority-owned subsidiaries and joint 
ventures. Significant intercompany accounts and transactions have been eliminated. All investments over which we exercise 
significant influence, but do not control (a 20% to 50% ownership interest), are accounted for using the equity method of 
accounting. For joint ventures that have been accounted for using the consolidation method of accounting, noncontrolling 
interests represent the allocation of earnings to our joint venture partners who either have a minority-ownership interest in the 
joint venture or are not at risk for the majority of losses of the joint venture. 

The results of operations of companies acquired have been included in the results of operations from the date of the 
respective acquisition. 

Principles of Preparation 

The preparation of the consolidated financial statements, in conformity with accounting principles generally accepted in the 
United States, requires us to make estimates and assumptions that affect the reported amounts of assets and liabilities at the date 
of the financial statements and the reported amounts of revenues and expenses during the reporting period. Actual results could 
materially differ from those estimates. 

Our reportable segments and related disclosures reflect certain reclassifications of prior year amounts from our United States 
electrical construction and facilities services segment to our United States industrial services and our United States building 
services segments due to changes in our internal reporting structure aimed at realigning our service offerings.

Revenue Recognition 

Revenue is recognized when promised goods or services are transferred to customers in an amount that reflects the 
consideration to which the Company expects to be entitled in exchange for those goods or services. Refer to Note 3 - Revenue 
from Contracts with Customers of the notes to consolidated financial statements for additional information.

Cash and Cash Equivalents 

For purposes of the consolidated financial statements, we consider all highly liquid instruments with original maturities of 
three months or less to be cash equivalents. We maintain a centralized cash management system whereby our excess cash 
balances are invested in high quality short-term money market instruments, which are considered cash equivalents. We have 
cash balances in certain of our domestic bank accounts that exceed federally insured limits.

Accounts Receivable and Allowance for Credit Losses 

Accounts receivable are recognized in the period we deliver goods and services to our customers or when our right to 
consideration is unconditional. The Company maintains an allowance for credit losses to reduce outstanding receivables to their 
net realizable value. A considerable amount of judgment is required when determining expected credit losses. Estimates of such 
losses are recorded when we believe a customer, or group of customers, may not be able to meet their financial obligations due 
to deterioration in financial condition or credit rating. Factors relevant to our assessment include our prior collection history 
with our customers, the related aging of past due balances, projections of credit losses based on historical trends in credit 
quality indicators or past events, and forecasts of future economic conditions. In addition to monitoring delinquent accounts, 
management reviews the credit quality of its receivables by, among other things, obtaining credit ratings of significant 
customers, assessing economic and market conditions, and evaluating material changes to a customer’s business, cash flows, 
and financial condition.

EMCOR Group, Inc. and Subsidiaries

NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
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NOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES (Continued)

At December 31, 2021 and 2020, our accounts receivable of $2,204.5 million and $1,922.1 million, respectively, were 
recorded net of allowances for credit losses of $23.5 million and $18.0 million, respectively. The increase in our allowance for 
credit losses was predominantly attributable to our evaluation of specific outstanding receivables within our United States 
industrial services segment. Allowances for credit losses are based on the best facts available and are reassessed and adjusted on 
a regular basis as additional information is received. Should anticipated collections fail to materialize, or if future economic 
conditions compare unfavorably to our forecasts, we could experience an increase in our credit losses. The provision for credit 
losses during 2021, 2020, and 2019 amounted to approximately $8.0 million, $3.3 million, and $2.6 million, respectively. 

The change in the allowance for credit losses for the year ended December 31, 2021 was as follows (in thousands):

Balance at December 31, 2020 $ 18,031 
Provision for credit losses  8,041 
Amounts written off against the allowance, net of recoveries  (2,538) 
Balance at December 31, 2021 $ 23,534 

Inventories 

Inventories are stated at the lower of cost or net realizable value. Cost is determined principally using the average cost 
method. 

Leases

At the inception of a contract, we determine whether the arrangement is or contains a lease. Leases are classified as either 
operating or finance, based on our evaluation of certain criteria. With the exception of short-term leases (leases with an initial 
term of 12 months or less), we record right-of-use assets and corresponding lease liabilities on the Consolidated Balance Sheets 
for all leases with contractual fixed payments. Lease liabilities are measured at the present value of remaining lease payments, 
while right-of-use assets are initially set equal to the lease liability, as adjusted for any payments made prior to lease 
commencement, lease incentives, and any initial direct costs incurred by us. For operating leases, rent expense is recognized on 
a straight-line basis over the term of the lease, and right-of-use assets are subsequently re-measured to reflect the effect of 
uneven lease payments. For finance leases, right-of-use assets are amortized on a straight-line basis over the lease term. 
Expenses for finance leases include the amortization of right-of-use assets, which is recorded as depreciation and amortization 
expense, and interest expense, which reflects interest accrued on the lease liability.

Short-term leases are not recorded on the Consolidated Balance Sheets but are expensed on a straight-line basis over the lease 
term. The majority of the Company’s short-term leases relate to equipment used on construction projects. Such equipment 
leases are considered short-term in nature unless it is reasonably certain that the equipment will be leased for a period greater 
than 12 months.

Refer to Note 16 - Leases of the notes to consolidated financial statements for additional information.

Property, Plant and Equipment 

Property, plant and equipment is stated at cost. Depreciation, including amortization of assets under finance leases, is 
recorded principally using the straight-line method over estimated useful lives of 3 to 10 years for machinery and equipment, 3 
to 7 years for vehicles, furniture and fixtures and computer hardware/software, and 25 years for buildings. Leasehold 
improvements are amortized over the shorter of the remaining lease term or the expected useful life of the improvement. 

The carrying values of property, plant and equipment are reviewed for impairment whenever facts and circumstances indicate 
that the carrying amount may not be fully recoverable. In performing this review for recoverability, property, plant and 
equipment is assessed for possible impairment by comparing their carrying values to their undiscounted net pre-tax cash flows 
expected to result from the use of the asset. Impaired assets are written down to their fair values, generally determined based on 
their estimated future discounted cash flows. 

EMCOR Group, Inc. and Subsidiaries
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NOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES (Continued)

Goodwill, Identifiable Intangible Assets, and Other Long-Lived Assets 

Goodwill and indefinite-lived intangible assets, such as trade names, are evaluated at least annually for impairment (each 
October 1, absent any earlier identified impairment indicators) and are written down if impaired. Identifiable intangible assets 
with finite lives are amortized over their useful lives and are reviewed for impairment whenever facts and circumstances 
indicate that their carrying values may not be fully recoverable. See Note 8 - Goodwill, Identifiable Intangible Assets, and 
Other Long-Lived Assets of the notes to consolidated financial statements for additional information. 

Insurance Liabilities 

We have loss payment deductibles for certain workers’ compensation, automobile liability, general liability, and property 
claims, have self-insured retentions for certain other casualty claims, and are self-insured for employee-related healthcare 
claims. In addition, we maintain a wholly-owned captive insurance subsidiary to manage certain of our insurance liabilities. 
Losses are recorded based upon estimates of our liability for claims incurred and for claims incurred but not reported. The 
liabilities are derived from known facts, historical trends, and industry averages, utilizing the assistance of an independent third-
party actuary to determine the best estimate for the majority of these obligations. As of December 31, 2021 and 2020, the 
estimated current portion of such undiscounted insurance liabilities, included in “Other accrued expenses and liabilities” in the 
accompanying Consolidated Balance Sheets, were $61.5 million and $48.2 million, respectively. The estimated non-current 
portion of such undiscounted insurance liabilities included in “Other long-term obligations” as of  December 31, 2021 and 2020 
were $242.4 million and $192.8 million, respectively. The current portion of anticipated insurance recoveries of $26.4 million 
and $14.4 million as of December 31, 2021 and 2020, respectively, were included in “Prepaid expenses and other” and the non-
current portion of anticipated insurance recoveries of $99.0 million and $54.3 million as of December 31, 2021 and 2020, 
respectively, were included in “Other assets” in the accompanying Consolidated Balance Sheets. These balances increased from 
December 31, 2020 as a result of revised estimates for claims on which we expect substantial coverage by insurance.

Foreign Operations 

The financial statements and transactions of our foreign subsidiaries are maintained in their functional currency and translated 
into U.S. dollars when preparing our consolidated financial statements. Statements of operations, comprehensive income, and 
cash flows are translated using weighted average monthly exchange rates, while balance sheets are translated at month-end 
exchange rates. Translation adjustments are recorded as “Accumulated other comprehensive loss,” a separate component of 
“Equity.” 

Income Taxes 

The Company follows the liability method of accounting for income taxes. Under this method, deferred income tax assets and 
liabilities are recognized for the expected future tax consequences of temporary differences between the financial statement and 
income tax bases of assets and liabilities as well as for net operating loss and tax credit carryforwards. Deferred income taxes 
are valued using enacted tax rates expected to be in effect when income taxes are paid or recovered, with the effect of a change 
in tax laws or rates recognized in the statement of operations in the periods in which such change is enacted. The ultimate 
realization of deferred income tax assets is dependent upon the generation of future taxable income during the period in which 
those temporary differences become deductible. Deferred income taxes are recorded net of a valuation allowance when it is 
more likely than not that all or a portion of a deferred tax asset will not be realized. In making such determination, we consider 
all available evidence, including projections of future taxable income, tax-planning strategies, and recent results of operations.

Tax benefits associated with uncertain tax positions are recognized only if it is more likely than not that the tax position 
would be sustained on its technical merits. For positions not meeting the “more likely than not” test, no tax benefit is 
recognized. To the extent interest and penalties may be assessed related to unrecognized tax benefits, we record accruals for 
such amounts as a component of the income tax provision. We had no unrecognized income tax benefits as of December 31, 
2021 and 2020. 
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NOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES (Continued)

Valuation of Share-Based Compensation Plans 

Our share-based compensation plans and programs are administered by our Board of Directors or its Compensation and 
Personnel Committee. See Note 13 - Share-Based Compensation Plans of the notes to consolidated financial statements for 
additional information regarding these share-based compensation plans and programs. 

We recognize all share-based payments issued to acquire goods or services in the statement of operations based on the fair 
value of such payments. Compensation expense related to share-based awards is generally recognized on a straight-line basis 
over the requisite service period, which is generally the vesting period. The benefits of tax deductions in excess of recognized 
compensation expense are recognized in the Consolidated Statements of Operations when the underlying awards vest or are 
settled.

New Accounting Pronouncements 

On January 1, 2021, we adopted the accounting pronouncement issued by the Financial Accounting Standards Board 
(“FASB”) that simplifies the accounting for income taxes by eliminating certain exceptions to the guidance in Accounting 
Standards Codification (“ASC”) 740 related to intraperiod tax allocations and the methodology for calculating income taxes in 
an interim period. The guidance also simplifies aspects of the accounting for franchise taxes as well as enacted changes in tax 
laws or rates and clarifies the accounting for transactions that result in a step-up in the tax basis of goodwill. The adoption of 
this accounting pronouncement did not have a material impact on our financial position and/or results of operations.

The Company is currently evaluating the impact of an accounting standards update issued by the FASB, which provides 
temporary optional expedients and exceptions to existing U.S. GAAP. This guidance is aimed at easing the financial reporting 
burdens related to reference rate reform, including the expected market transition from LIBOR, or other interbank offered rates, 
to alternative reference rates. Such accounting pronouncement allows entities to account for and present certain contract 
modifications, which occur before December 31, 2022 and result from the transition to an alternative reference rate, as an event 
that does not require remeasurement at the modification date or reassessment of a previous accounting determination. While we 
are still evaluating the impact of this pronouncement, we do not anticipate that it will have a material impact on our financial 
position and/or results of operations, as we are not exposed to any contracts that reference LIBOR, other than our credit 
agreement dated as of March 2, 2020, which contains provisions that allow for the amendment of such agreement to use 
alternative reference rates in the event of the discontinuation of LIBOR. 

In October 2021, an accounting pronouncement was issued by the FASB, which changes how an entity accounts for revenue 
contracts it acquires in a business combination. The pronouncement requires entities to apply the revenue recognition guidance 
within ASC 606 to recognize and measure contract assets and liabilities from contracts with customers in a business 
combination, creating an exception to the fair value recognition and measurement principle typically utilized when valuing 
acquired assets. The guidance is aimed at improving comparability by addressing when an acquirer should recognize a contract 
asset or contract liability, as well as how such assets and liabilities should be measured, and will generally result in companies 
recognizing contract assets and contract liabilities at amounts consistent with those recorded by the target entity prior to 
acquisition. This guidance is effective for public business entities for fiscal years beginning after December 15, 2022, with early 
adoption permitted. We are currently evaluating the potential impact of this accounting pronouncement; however, we do not 
believe that its adoption will have a material impact on our financial position and/or results of operations.

NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS

The Company recognizes revenue when it transfers promised goods or services to customers in an amount that reflects the 
consideration to which we expect to be entitled in exchange for those goods or services by applying the following five step 
model:

(1)  Identify the contract with a customer

A contract with a customer exists when: (a) the parties have approved the contract and are committed to perform their 
respective obligations, (b) the rights of the parties can be identified, (c) payment terms can be identified, (d) the arrangement 
has commercial substance, and (e) collectability of consideration is probable. Judgment is required when determining if the 
contractual criteria are met, specifically in the earlier stages of a project when a formally executed contract may not yet exist. In 
these situations, the Company evaluates all relevant facts and circumstances, including the existence of other forms of 
documentation or historical experience with our customers that may indicate a contractual agreement is in place and revenue 
should be recognized. In determining if the collectability of consideration is probable, the Company considers the customer’s 
ability and intention to pay such consideration through an evaluation of several factors, including an assessment of the 
creditworthiness of the customer and our prior collection history with such customer.
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NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS (Continued)

(2)  Identify the performance obligations in the contract

At contract inception, the Company assesses the goods or services promised in a contract and identifies, as a separate 
performance obligation, each distinct promise to transfer goods or services to the customer. The identified performance 
obligations represent the “unit of account” for purposes of determining revenue recognition. In order to properly identify 
separate performance obligations, the Company applies judgment in determining whether each good or service provided is: (a) 
capable of being distinct, whereby the customer can benefit from the good or service either on its own or together with other 
resources that are readily available to the customer, and (b) distinct within the context of the contract, whereby the transfer of 
the good or service to the customer is separately identifiable from other promises in the contract.

In addition, when assessing performance obligations within a contract, the Company considers the warranty provisions 
included within such contract. To the extent the warranty terms provide the customer with an additional service, other than 
assurance that the promised good or service complies with agreed upon specifications, such warranty is accounted for as a 
separate performance obligation. In determining whether a warranty provides an additional service, the Company considers 
each warranty provision in comparison to warranty terms which are standard in the industry. 

Our contracts are often modified through change orders to account for changes in the scope and price of the goods or services 
we are providing. Although the Company evaluates each change order to determine whether such modification creates a 
separate performance obligation, the majority of our change orders are for goods or services that are not distinct within the 
context of our original contract and, therefore, are not treated as separate performance obligations.

(3)  Determine the transaction price

The transaction price represents the amount of consideration to which the Company expects to be entitled in exchange for 
transferring promised goods or services to our customers. The consideration promised within a contract may include fixed 
amounts, variable amounts, or both. To the extent the performance obligation includes variable consideration, including 
contract bonuses and penalties that can either increase or decrease the transaction price, the Company estimates the amount of 
variable consideration to be included in the transaction price utilizing one of two prescribed methods, depending on which 
method better predicts the amount of consideration to which the entity will be entitled. Such methods include: (a) the expected 
value method, whereby the amount of variable consideration to be recognized represents the sum of probability-weighted 
amounts in a range of possible consideration amounts, and (b) the most likely amount method, whereby the amount of variable 
consideration to be recognized represents the single most likely amount in a range of possible consideration amounts. When 
applying these methods, the Company considers all information that is reasonably available, including historical, current, and 
estimates of future performance. The expected value method is typically utilized in situations where a contract contains a large 
number of possible outcomes while the most likely amount method is typically utilized in situations where a contract has only 
two possible outcomes.

Variable consideration is included in the transaction price only to the extent it is probable, in the Company’s judgment, that a 
significant future reversal in the amount of cumulative revenue recognized under the contract will not occur when the 
uncertainty associated with the variable consideration is subsequently resolved. This threshold is referred to as the variable 
consideration constraint. In assessing whether to apply the variable consideration constraint, the Company considers if factors 
exist that could increase the likelihood or the magnitude of a potential reversal of revenue, including, but not limited to, 
whether: (a) the amount of consideration is highly susceptible to factors outside of the Company’s influence, such as the actions 
of third parties, (b) the uncertainty surrounding the amount of consideration is not expected to be resolved for a long period of 
time, (c) the Company’s experience with similar types of contracts is limited or that experience has limited predictive value, (d) 
the Company has a practice of either offering a broad range of price concessions or changing the payment terms and conditions 
of similar contracts in similar circumstances, and (e) the contract has a large number and broad range of possible consideration 
amounts.

Pending change orders represent one of the most common forms of variable consideration included within contract value and 
typically represent contract modifications for which a change in scope has been authorized or acknowledged by our customer 
but the final adjustment to contract price is yet to be negotiated. In estimating the transaction price for pending change orders, 
the Company considers all relevant facts, including documented correspondence with the customer regarding acknowledgment 
of and/or agreement with the modification, as well as historical experience with the customer or similar contractual 
circumstances. Based upon this assessment, the Company estimates the transaction price, including whether the variable 
consideration constraint should be applied.
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NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS (Continued)

Contract claims are another form of variable consideration which is common within our industry. Claim amounts represent 
revenue that has been recognized for contract modifications that are not submitted or are in dispute as to both scope and price. 
In estimating the transaction price for claims, the Company considers all relevant facts available. However, given the 
uncertainty surrounding claims, including the potential long-term nature of dispute resolution and the broad range of possible 
consideration amounts, there is an increased likelihood that any additional contract revenue associated with contract claims is 
constrained. The resolution of claims involves negotiations and, in certain cases, litigation. In the event litigation costs are 
incurred by us in connection with claims, such litigation costs are expensed as incurred, although we may seek to recover these 
costs.

For some transactions, the receipt of consideration does not match the timing of the transfer of goods or services to the 
customer. For such contracts, the Company evaluates whether this timing difference represents a financing arrangement within 
the contract. Although rare, if a contract is determined to contain a significant financing component, the Company adjusts the 
promised amount of consideration for the effects of the time value of money when determining the transaction price of such 
contract. Although our customers may retain a portion of the contract price until completion of the project and final contract 
settlement, these retainage amounts are not considered a significant financing component as the intent of the withheld amounts 
is to provide the customer with assurance that we will complete our obligations under the contract rather than to provide 
financing to the customer. In addition, although we may be entitled to advanced payments from our customers on certain 
contracts, these advanced payments generally do not represent a significant financing component as the payments are used to 
meet working capital demands that can be higher in the early stages of a contract, as well as to protect us from our customer 
failing to meet its obligations under the contract.

Changes in the estimates of transaction prices are recognized on a cumulative catch-up basis in the period in which the 
revisions to the estimates are made. Such changes in estimates can result in the recognition of revenue in a current period for 
performance obligations which were satisfied or partially satisfied in prior periods. Such changes in estimates may also result in 
the reversal of previously recognized revenue if the ultimate outcome differs from the Company’s previous estimate. There 
were no significant amounts of revenue recognized during the years ended December 31, 2021 or 2019 related to performance 
obligations satisfied in prior periods. During the year ended December 31, 2020, we recognized revenue of $6.1 million 
associated with the final settlement of the contract value for two projects within our United States electrical construction and 
facilities services segment that were completed or substantially completed in prior periods. For each of the years ended 
December 31, 2021, 2020, and 2019, there were no significant reversals of revenue recognized associated with the revision of 
transaction prices.

(4)  Allocate the transaction price to performance obligations in the contract

For contracts that contain multiple performance obligations, the Company allocates the transaction price to each performance 
obligation based on a relative standalone selling price. The Company determines the standalone selling price based on the price 
at which the performance obligation would have been sold separately in similar circumstances to similar customers. If the 
standalone selling price is not observable, the Company estimates the standalone selling price taking into account all available 
information such as market conditions and internal pricing guidelines. In certain circumstances, the standalone selling price is 
determined using an expected profit margin on anticipated costs related to the performance obligation.

(5)  Recognize revenue as performance obligations are satisfied

The Company recognizes revenue at the time the related performance obligation is satisfied by transferring a promised good 
or service to its customers. A good or service is considered to be transferred when the customer obtains control. The Company 
can transfer control of a good or service and satisfy its performance obligations either over time or at a point in time. The 
Company transfers control of a good or service over time and, therefore, satisfies a performance obligation and recognizes 
revenue over time if one of the following three criteria are met: (a) the customer simultaneously receives and consumes the 
benefits provided by the Company’s performance as we perform, (b) the Company’s performance creates or enhances an asset 
that the customer controls as the asset is created or enhanced, or (c) the Company’s performance does not create an asset with 
an alternative use to us, and we have an enforceable right to payment for performance completed to date.

For our performance obligations satisfied over time, we recognize revenue by measuring the progress toward complete 
satisfaction of that performance obligation. The selection of the method to measure progress towards completion can be either 
an input method or an output method and requires judgment based on the nature of the goods or services to be provided.
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NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS (Continued)

For our construction contracts, revenue is generally recognized over time as our performance creates or enhances an asset that 
the customer controls as it is created or enhanced. Our fixed price construction projects generally use a cost-to-cost input 
method to measure our progress towards complete satisfaction of the performance obligation as we believe it best depicts the 
transfer of control to the customer which occurs as we incur costs on our contracts. Under the cost-to-cost measure of progress, 
the extent of progress towards completion is measured based on the ratio of costs incurred to date to the total estimated costs at 
completion of the performance obligation. For our unit price construction contracts, progress towards complete satisfaction is 
measured through an output method, such as the number of units produced or delivered, when our performance does not 
produce significant amounts of work in process or finished goods prior to complete satisfaction of such performance 
obligations. 

For our services contracts, revenue is also generally recognized over time as the customer simultaneously receives and 
consumes the benefits of our performance as we perform the service. For our fixed price service contracts with specified service 
periods, revenue is generally recognized on a straight-line basis over such service period when our inputs are expended evenly, 
and the customer receives and consumes the benefits of our performance throughout the contract term.  

The timing of revenue recognition for the manufacturing of new build heat exchangers within our United States industrial 
services segment depends on the payment terms of the contract, as our performance does not create an asset with an alternative 
use to us. For those contracts for which we have a right to payment for performance completed to date at all times throughout 
our performance, inclusive of a cancellation, we recognize revenue over time. For these performance obligations, we use a cost-
to-cost input method to measure our progress towards complete satisfaction of the performance obligation as we believe it best 
depicts the transfer of control to the customer which occurs as we incur costs on our contracts. However, for those contracts for 
which we do not have a right, at all times, to payment for performance completed to date, we recognize revenue at the point in 
time when control is transferred to the customer. For bill-and-hold arrangements, revenue is recognized when the customer 
obtains control of the heat exchanger, which may be prior to shipping if certain recognition criteria are met. 

For certain of our revenue streams, such as call-out repair and service work, outage services, refinery turnarounds, and 
specialty welding services that are performed under time and materials contracts, our progress towards complete satisfaction of 
such performance obligations is measured using an output method as the customer receives and consumes the benefits of our 
performance completed to date.

Due to uncertainties inherent in the estimation process, it is possible that estimates of costs to complete a performance 
obligation will be revised in the near-term. For those performance obligations for which revenue is recognized using a cost-to-
cost input method, changes in total estimated costs, and related progress towards complete satisfaction of the performance 
obligation, are recognized on a cumulative catch-up basis in the period in which the revisions to the estimates are made. When 
the current estimate of total costs for a performance obligation indicate a loss, a provision for the entire estimated loss on the 
unsatisfied performance obligation is made in the period in which the loss becomes evident. During each of the years ended 
December 31, 2021, 2020, and 2019, there were no changes in total estimated costs that had a significant impact on our 
operating results. In addition, there were no significant losses recognized during each of the years ended December 31, 2021, 
2020, and 2019.

Disaggregation of Revenues

Our revenues are principally derived from contracts to provide construction services relating to electrical and mechanical 
systems, as well as to provide a number of building services and industrial services to our customers. Our contracts are with 
many different customers in numerous industries. Refer to Note 18 - Segment Information of the notes to consolidated financial 
statements for additional information on how we disaggregate our revenues by reportable segment, as well as a more complete 
description of our business. 
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NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS (Continued)

The following tables provide further disaggregation of our revenues by categories we use to evaluate our financial 
performance within each of our reportable segments (in thousands):

2021
% of
Total 2020

% of
Total 2019

% of
Total

United States electrical construction and facilities services:
Commercial market sector $ 1,059,908  52 % $ 963,452  53 % $ 1,078,200  55 %
Manufacturing market sector  226,644  11 %  241,415  13 %  224,913  11 %
Healthcare market sector  106,412  5 %  72,778  4 %  85,088  4 %
Institutional market sector  177,312  9 %  140,837  8 %  120,991  6 %
Transportation market sector  196,313  10 %  192,656  11 %  209,830  11 %
Water and wastewater market sector  14,962  1 %  6,882  1 %  19,888  1 %
Hospitality market sector  15,342  1 %  23,797  1 %  16,985  1 %
Short duration projects (1)  182,614  9 %  142,542  8 %  170,631  9 %
Service work  39,199  2 %  26,858  1 %  38,500  2 %

 2,018,706  1,811,217  1,965,026 
Less intersegment revenues  (3,240)  (5,125)  (3,228) 
Total segment revenues $ 2,015,466 $ 1,806,092 $ 1,961,798 

2021
% of
Total 2020

% of
Total 2019

% of
Total

United States mechanical construction and facilities services:
Commercial market sector $ 1,525,816  39 % $ 1,316,013  38 % $ 1,185,129  36 %
Manufacturing market sector  523,896  13 %  430,365  12 %  533,699  16 %
Healthcare market sector  489,028  12 %  349,235  10 %  304,622  9 %
Institutional market sector  280,463  7 %  377,780  11 %  313,409  9 %
Transportation market sector  84,503  2 %  70,692  2 %  32,686  1 %
Water and wastewater market sector  213,315  6 %  185,996  5 %  202,428  6 %
Hospitality market sector  38,405  1 %  40,079  1 %  35,385  1 %
Short duration projects (1)  308,467  8 %  343,799  10 %  365,721  11 %
Service work  466,860  12 %  378,054  11 %  378,839  11 %

 3,930,753  3,492,013  3,351,918 
Less intersegment revenues  (7,889)  (6,518)  (11,581) 
Total segment revenues $ 3,922,864 $ 3,485,495 $ 3,340,337 

_________________

(1) Represents those projects which generally are completed within three months or less.

2021
% of
Total 2020

% of
Total 2019

% of
Total

United States building services:
Mobile mechanical services $ 1,501,919  61 % $ 1,282,803  60 % $ 1,253,209  59 %
Commercial site-based services  680,351  28 %  587,345  28 %  571,345  27 %
Government site-based services  184,272  7 %  167,990  8 %  176,282  8 %
Energy services  102,350  4 %  95,878  4 %  120,825  6 %
Total segment revenues $ 2,468,892 $ 2,134,016 $ 2,121,661 
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NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS (Continued)

2021
% of
Total 2020

% of
Total 2019

% of
Total

United States industrial services:
Field services $ 853,143  86 % $ 813,872  86 % $ 1,162,321  88 %
Shop services  133,264  14 %  127,023  14 %  165,235  12 %
Total segment revenues $ 986,407 $ 940,895 $ 1,327,556 

Total United States operations $ 9,393,629 $ 8,366,498 $ 8,751,352 

2021
% of
Total 2020

% of
Total 2019

% of
Total

United Kingdom building services:
Service work $ 261,889  51 % $ 221,373  51 % $ 212,876  50 %
Project work  248,062  49 %  209,190  49 %  210,383  50 %
Total segment revenues $ 509,951 $ 430,563 $ 423,259 

Total operations $ 9,903,580 $ 8,797,061 $ 9,174,611 

Contract Assets and Contract Liabilities 

The timing of revenue recognition may differ from the timing of invoicing to customers. Contract assets include unbilled 
amounts from our construction projects when revenues recognized under the cost-to-cost measure of progress exceed the 
amounts invoiced to our customers, as the amounts are not yet billable under the terms of our contracts. Such amounts are 
recoverable from our customers based upon various measures of performance, including achievement of certain milestones, 
completion of specified units, or completion of a contract. In addition, many of our time and materials arrangements, as well as 
our contracts to perform turnaround services within the United States industrial services segment, are billed in arrears pursuant 
to contract terms that are standard within the industry, resulting in contract assets and/or unbilled receivables being recorded as 
revenue is recognized in advance of billings. Also included in contract assets are amounts we seek or will seek to collect from 
customers or others for errors or changes in contract specifications or design, contract change orders or modifications in dispute 
or unapproved as to scope and/or price, or other customer-related causes of unanticipated additional contract costs (claims and 
unapproved change orders). Our contract assets do not include capitalized costs to obtain and fulfill a contract. Contract assets 
are generally classified as current within the Consolidated Balance Sheets.

As of December 31, 2021 and 2020, contract assets included unbilled revenues for unapproved change orders of 
approximately $24.1 million and $15.3 million, respectively. Contract assets as of December 31, 2021 additionally included 
$2.5 million associated with claims. There were no claim amounts included within accounts receivable as of December 31, 
2021 or within contract assets or accounts receivable as of December 31, 2020. There were contractually billed amounts and 
retention related to contracts with unapproved change orders and claims of approximately $130.7 million and $87.9 million as 
of December 31, 2021 and 2020, respectively. For contracts in claim status, contractually billed amounts will generally not be 
paid by the customer to us until final resolution of the related claims.

Contract liabilities from our construction contracts arise when amounts invoiced to our customers exceed revenues 
recognized under the cost-to-cost measure of progress. Contract liabilities additionally include advanced payments from our 
customers on certain contracts. Contract liabilities decrease as we recognize revenue from the satisfaction of the related 
performance obligation and are recorded as either current or long-term, depending upon when we expect to recognize such 
revenue. The long-term portion of contract liabilities is included in “Other long-term obligations” in the Consolidated Balance 
Sheets. 
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NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS (Continued)

Net contract liabilities in the accompanying Consolidated Balance Sheets consisted of the following amounts as of 
December 31, 2021 and 2020 (in thousands):

December 31, 
2021

December 31, 
2020

Contract assets, current $ 230,143 $ 171,956 
Contract assets, non-current  —  — 
Contract liabilities, current  (788,134)  (722,252) 
Contract liabilities, non-current  (2,505)  (2,283) 
Net contract liabilities $ (560,496) $ (552,579) 

Included within net contract liabilities were $500.3 million and $496.8 million of net contract liabilities on uncompleted 
construction projects as of December 31, 2021 and 2020, respectively, as follows (in thousands):

 

December 31, 
2021

December 31, 
2020

Costs incurred on uncompleted construction contracts $ 11,034,038 $ 10,727,358 
Estimated earnings, thereon  1,731,479  1,640,250 
  12,765,517  12,367,608 
Less: billings to date  13,265,865  12,864,404 
 $ (500,348) $ (496,796) 

Contract assets and contract liabilities increased by approximately $8.1 million and $23.2 million, respectively, as a result of 
acquisitions made by us in 2021. Excluding the impact of acquisitions, net contract liabilities decreased by approximately 
$7.2 million for the year ended December 31, 2021, primarily as a result of the timing of invoicing to customers on our 
uncompleted construction projects, which, based on the various stages of completion, included a greater percentage of contracts 
that were recorded in contract asset positions. There was no significant impairment of contract assets recognized during the 
periods presented.

Contract Retentions

As of December 31, 2021 and 2020, accounts receivable included $375.3 million and $323.9 million, respectively, of 
retainage billed under terms of our contracts. These retainage amounts represent amounts which have been contractually 
invoiced to customers where payments have been partially withheld pending the achievement of certain milestones, satisfaction 
of other contractual conditions, or completion of the project. We estimate that approximately 90% of the retainage outstanding 
as of December 31, 2021 will be collected during 2022.

As of December 31, 2021 and 2020, accounts payable included $71.1 million and $59.8 million, respectively, of retainage 
withheld under terms of our subcontracts. These retainage amounts represent amounts invoiced to the Company by our 
subcontractors where payments have been partially withheld pending the achievement of certain milestones, satisfaction of 
other contractual conditions, or upon completion of the project.  We estimate that approximately 90% of the retainage 
outstanding as of December 31, 2021 will be paid during 2022.
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NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS (Continued)

Transaction Price Allocated to Remaining Unsatisfied Performance Obligations 

The following table presents the transaction price allocated to remaining unsatisfied performance obligations (“remaining 
performance obligations”) for each of our reportable segments and their respective percentages of total remaining performance 
obligations (in thousands, except for percentages):

December 31, 
2021

% of 
Total

Remaining performance obligations:
United States electrical construction and facilities services $ 1,210,568  22 %
United States mechanical construction and facilities services  3,320,359  59 %
United States building services  838,324  15 %
United States industrial services  111,838  2 %
Total United States operations  5,481,089  98 %
United Kingdom building services  118,208  2 %
Total operations $ 5,599,297  100 %

Our remaining performance obligations at December 31, 2021 were $5.60 billion. Remaining performance obligations 
increase with awards of new contracts and decrease as we perform work and recognize revenue on existing contracts. We 
include a project within our remaining performance obligations at such time the project is awarded and agreement on contract 
terms has been reached. Our remaining performance obligations include amounts related to contracts for which a fixed price 
contract value is not assigned when a reasonable estimate of the total transaction price can be made.

Remaining performance obligations include unrecognized revenues to be realized from uncompleted construction contracts. 
Although many of our construction contracts are subject to cancellation at the election of our customers, in accordance with 
industry practice, we do not limit the amount of unrecognized revenue included within remaining performance obligations for 
these contracts as the risk of cancellation is very low due to the inherent substantial economic penalty that our customers would 
incur upon cancellation or termination. We believe our reported remaining performance obligations for our construction 
contracts are firm and contract cancellations have not had a material adverse effect on us.

Remaining performance obligations also include unrecognized revenues expected to be realized over the remaining term of 
service contracts. However, to the extent a service contract includes a cancellation clause which allows for the termination of 
such contract by either party without a substantive penalty, the remaining contract term, and therefore, the amount of 
unrecognized revenues included within remaining performance obligations, is limited to the notice period required for the 
termination. 

Our remaining performance obligations are comprised of: (a) original contract amounts, (b) change orders for which we 
have received written confirmations from our customers, (c) pending change orders for which we expect to receive 
confirmations in the ordinary course of business, (d) claim amounts that we have made against customers for which we have 
determined we have a legal basis under existing contractual arrangements and as to which the variable consideration constraint 
does not apply, and (e) other forms of variable consideration to the extent that such variable consideration has been included 
within the transaction price of our contracts. Such claim and other variable consideration amounts were immaterial for all 
periods presented.  
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NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS (Continued)

Refer to the table below for additional information regarding our remaining performance obligations, including an estimate of 
when we expect to recognize such remaining performance obligations as revenue (in thousands): 

Within
one year

Greater than 
one year

Remaining performance obligations:
        United States electrical construction and facilities services $ 1,073,432 $ 137,136 
        United States mechanical construction and facilities services  2,640,609  679,750 
        United States building services  751,602  86,722 
        United States industrial services  111,838  — 
        Total United States operations  4,577,481  903,608 
        United Kingdom building services  92,371  25,837 
        Total operations $ 4,669,852 $ 929,445 

NOTE 4 - ACQUISITIONS OF BUSINESSES

Acquisitions are accounted for utilizing the acquisition method of accounting and the prices paid for them are allocated to 
their respective assets and liabilities based upon the estimated fair value of such assets and liabilities at the dates of their 
respective acquisition by us.

During 2021, we acquired eight companies for total consideration of $131.2 million. Such acquisitions include: (a) two 
companies, the results of operations of which have been included within our United States mechanical construction and 
facilities services segment, consisting of: (i) a company that provides mechanical services within the Southern region of the 
United States and (ii) a company that provides fire protection services in the Midwestern region of the United States, (b) two 
companies that provide electrical construction services for a broad array of customers in the Midwestern region of the United 
States, the results of operations of which have been included in our United States electrical construction and facilities services 
segment, and (c) four companies, the results of operations of which have been included within our United States building 
services segment, consisting of: (i) a company that provides mobile mechanical services across North Texas and (ii) three 
companies that bolster our presence in geographies where we have existing operations and provide either mobile mechanical 
services or building automation and controls solutions. In connection with these acquisitions, we acquired working capital of 
$22.9 million and other net liabilities of $0.6 million, including certain deferred tax liabilities, and have preliminarily ascribed 
$38.3 million to goodwill and $70.6 million to identifiable intangible assets.

During 2020, we acquired three companies for total consideration of $50.3 million. Such acquisitions include: (a) a company 
that provides building automation and controls solutions within the Northeastern region of the United States, (b) a full service 
provider of mechanical services in the Washington, D.C. metro area, and (c) a company that provides mobile mechanical 
services in the Southern region of the United States. The results of operations for all three companies have been included within 
our United States building services segment. In connection with these acquisitions, we acquired working capital of $3.0 million 
and other net liabilities of $3.9 million and have ascribed $13.1 million to goodwill and $38.1 million to identifiable intangible 
assets.

On November 1, 2019, we completed the acquisition of Batchelor & Kimball, Inc. (“BKI”), a leading full service provider of 
mechanical construction and maintenance services. This acquisition strengthens our position and broadens our capabilities in 
the Southern and Southeastern regions of the United States, and the results of its operations have been included within our 
United States mechanical construction and facilities services segment. Under the terms of the transaction, we acquired 100% of 
BKI’s outstanding capital stock for total consideration of approximately $220.3 million. In connection with the acquisition of 
BKI, we acquired working capital of $29.8 million and other net assets of $4.9 million and have ascribed $43.9 million to 
goodwill and $141.7 million to identifiable intangible assets. Goodwill is calculated as the excess of the consideration 
transferred over the fair value of the net assets acquired and represents the future economic benefits expected from this strategic 
acquisition. The weighted average amortization period for the identifiable intangible assets, which consist of a trade name, 
customer relationships, and contract backlog, is approximately 10.5 years.
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NOTE 4 - ACQUISITIONS OF BUSINESSES (Continued)

In addition to BKI, during 2019, we completed six other acquisitions for total consideration of $85.4 million. Such 
acquisitions include: (a) a company that provides electrical contracting services in central Iowa, the results of operations of 
which have been included within our United States electrical construction and facilities services segment, (b) a company that 
provides mechanical contracting services in south-central and eastern Texas, the results of operations of which have been 
included within our United States mechanical construction and facilities services segment, and (c) four companies within our 
United States building services segment which bolster our presence in geographies where we have existing operations and 
provide either mobile mechanical services or building automation and controls solutions. In connection with these acquisitions, 
we acquired working capital of $25.3 million and other net assets of $1.3 million and have ascribed $29.2 million to goodwill 
and $29.6 million to identifiable intangible assets.

We expect that the majority of the goodwill acquired in connection with these acquisitions will be deductible for tax 
purposes. The purchase price allocations for two of the businesses acquired in 2021 are preliminary and subject to change 
during their respective measurement periods. As we finalize such purchase price allocations, adjustments may be recorded 
relating to finalization of intangible asset valuations, tax matters, or other items. Although not expected to be significant, such 
adjustments may result in changes in the valuation of assets and liabilities acquired. The purchase price allocations for the other 
businesses acquired in 2021 and the businesses acquired in 2020 and 2019 have been finalized during their respective 
measurement periods with an insignificant impact.

NOTE 5 - EARNINGS PER SHARE

The following tables summarize our calculation of Basic and Diluted Earnings per Common Share (“EPS”) for the years 
ended December 31, 2021, 2020, and 2019 (in thousands, except share and per share data):

 2021 2020 2019

Numerator:
Net income attributable to EMCOR Group, Inc. common stockholders $ 383,532 $ 132,943 $ 325,140 
Denominator:
Weighted average shares outstanding used to compute basic earnings per common 
share  54,068,982  55,196,173  56,208,280 
Effect of dilutive securities—Share-based awards  278,552  225,098  311,001 
Shares used to compute diluted earnings per common share  54,347,534  55,421,271  56,519,281 

Basic earnings per common share $ 7.09 $ 2.41 $ 5.78 

Diluted earnings per common share $ 7.06 $ 2.40 $ 5.75 

The number of outstanding share-based awards excluded from the computation of diluted EPS for the years ended 
December 31, 2021, 2020, and 2019 because they would be anti-dilutive were 9,250, 24,450, and 4,800, respectively.

NOTE 6 - INVENTORIES

Inventories in the accompanying Consolidated Balance Sheets consisted of the following amounts as of December 31, 2021 
and 2020 (in thousands):

December 31, 
2021

December 31, 
2020

Raw materials and construction materials $ 46,186 $ 42,240 
Work in process  7,912  11,098 
Inventories $ 54,098 $ 53,338 
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NOTE 7 - PROPERTY, PLANT AND EQUIPMENT 
Property, plant and equipment in the accompanying Consolidated Balance Sheets consisted of the following amounts as of 

December 31, 2021 and 2020 (in thousands): 

 

December 31, 
2021

December 31, 
2020

Machinery and equipment $ 188,022 $ 176,031 
Vehicles  65,946  61,624 
Furniture and fixtures  23,698  23,724 
Computer hardware/software  108,830  111,846 
Land, buildings and leasehold improvements  127,736  124,309 
Construction in progress  6,125  7,754 
Finance lease right-of-use assets (1)  7,666  9,638 
  528,023  514,926 
Accumulated depreciation and amortization  (375,957)  (356,499) 
 $ 152,066 $ 158,427 

____________________________________________  

(1) Finance lease right-of-use assets are recorded net of accumulated amortization.

Depreciation and amortization expense related to property, plant and equipment, including finance leases, was $48.3 million, 
$46.7 million, and $43.9 million for the years ended December 31, 2021, 2020, and 2019, respectively. 

NOTE 8 - GOODWILL, IDENTIFIABLE INTANGIBLE ASSETS, AND OTHER LONG-LIVED ASSETS
Goodwill 

In connection with our acquisition of businesses, we have recorded goodwill, which represents the excess of the consideration 
transferred over the fair value of the net tangible and identifiable intangible assets acquired. Our goodwill balance at 
December 31, 2021 and 2020 was $890.3 million and $851.8 million, respectively, with goodwill attributable to companies 
acquired in 2021 and 2020 valued at $38.3 million and $13.1 million, respectively. Goodwill is not amortized but instead 
allocated to its respective reporting unit and evaluated for impairment annually, or more frequently if events or circumstances 
indicate that the carrying amount of goodwill may be impaired. We have determined that our reporting units are consistent with 
the reportable segments identified in Note 18 - Segment Information of the notes to consolidated financial statements. As of 
December 31, 2021, approximately 17.9% of our goodwill related to our United States electrical construction and facilities 
services segment, approximately 34.2% of our goodwill related to our United States mechanical construction and facilities 
services segment, approximately 35.1% of our goodwill related to our United States building services segment and 
approximately 12.8% of our goodwill related to our United States industrial services segment. 

Absent any earlier identified impairment indicators, we perform our annual goodwill impairment assessment on October 1 
each fiscal year. Qualitative indicators that may trigger the need for interim quantitative impairment testing include, among 
others, deterioration in macroeconomic conditions, declining financial performance, deterioration in the operational 
environment, or an expectation of selling or disposing of a portion of a reporting unit. Additionally, an interim impairment test 
may be triggered by a significant change in business climate, a loss of a significant customer, increased competition, or a 
sustained decrease in share price. In assessing whether our goodwill is impaired, we compare the fair value of the reporting unit 
to its carrying amount, including goodwill. If the fair value exceeds the carrying amount, no impairment is recognized. 
However, if the carrying amount of the reporting unit exceeds the fair value, the goodwill of the reporting unit is impaired and 
an impairment loss in the amount of the excess is recognized and charged to operations.

We performed our 2021 annual impairment assessment of all reporting units as of October 1, 2021, and determined there was 
no impairment of goodwill. In completing our annual impairment assessment, we determined the fair value of each of our 
reporting units using an income approach whereby fair value was calculated utilizing discounted estimated future cash flows, 
assuming a risk-adjusted industry weighted average cost of capital. The weighted average cost of capital used in our annual 
impairment testing was 10.4% for our United States construction segments and our United States building services segment, 
and 11.3% for our United States industrial services segment. These weighted average cost of capital estimates were developed 
with the assistance of an independent third-party valuation specialist and reflect the overall level of inherent risk within the 
respective reporting unit and the rate of return a market participant would expect to earn. Our cash flow projections were 
derived from our most recent internal forecasts of anticipated revenue growth rates and operating margins, with cash flows 
beyond the discrete forecast period estimated using a terminal value calculation which incorporated historical and forecasted 
trends, an estimate of long-term growth rates, and assumptions about the future demand for our services. The perpetual growth 
rate used for our annual testing was 2.0% for all of our reporting units.
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NOTE 8 - GOODWILL, IDENTIFIABLE INTANGIBLE ASSETS, AND OTHER LONG-LIVED ASSETS (Continued)

During the second quarter of 2020, we concluded that the carrying amount of our United States industrial services segment 
exceeded its fair value, resulting in the recognition of a non-cash goodwill impairment charge of $225.5 million which was 
included within our results of operations for the year ended December 31, 2020. An interim impairment assessment was 
considered necessary as a result of the significant impact the COVID-19 pandemic and concurrent decline in demand for oil and 
other refined products had on our near term revenue and operating margin expectations for such segment. The valuation 
methodology utilized in this prior year interim impairment test was consistent with the approach described above. We did not 
identify indicators of impairment related to any other reporting unit that would have required an interim impairment assessment 
during 2020 and there was no other impairment of goodwill recognized for the years ended December 31, 2020 or 2019.

Due to the inherent uncertainties involved in making estimates, our assumptions may change in future periods. Estimates and 
assumptions made for purposes of our goodwill impairment testing may prove to be inaccurate predictions of the future, and 
other factors used in assessing fair value, such as the weighted average cost of capital, are outside the control of management. 
Unfavorable changes in certain of these key assumptions may affect future testing results. For example, keeping all other 
assumptions constant, a 50 basis point increase in the weighted average cost of capital would cause the estimated fair values of 
our United States electrical construction and facilities services segment, our United States mechanical construction and facilities 
services segment, our United States building services segment, and our United States industrial services segment to decrease by 
approximately $103.6 million, $185.5 million, $74.5 million, and $25.9 million, respectively. In addition, keeping all other 
assumptions constant, a 50 basis point reduction in the perpetual growth rate would cause the estimated fair values of our 
United States electrical construction and facilities services segment, our United States mechanical construction and facilities 
services segment, our United States building services segment, and our United States industrial services segment to decrease by 
approximately  $52.4 million, $95.9 million, $35.8 million, and $9.5 million, respectively. Given the amounts by which the fair 
value exceeds the carrying value for each of our reporting units, the decreases in estimated fair values described above would 
not have significantly impacted the results of our 2021 impairment tests. Further, for each of our reporting units, other than our 
United States industrial services segment, a 10% decline in the estimated fair value of such reporting unit, due to other changes 
in our assumptions, including forecasted future cash flows, would not have significantly impacted the results of our 2021 
impairment tests. In the case of our United States industrial services segment, however, such a decrease would cause the 
estimated fair value of this reporting unit to approximate its carrying value.  

The changes in the carrying amount of goodwill by reportable segment during the years ended December 31, 2021 and 2020 
were as follows (in thousands):  

 

United States
electrical

construction
and facilities

services segment

United States
mechanical
construction
and facilities

services segment

United States
building

services segment

United States
industrial 

services segment Total

Balance at December 31, 2019 $ 142,545 $ 299,220 $ 289,158 $ 332,988 $ 1,063,911 
Acquisitions and purchase price 
adjustments  —  398  12,974  —  13,372 
Impairment  —  —  —  (225,500)  (225,500) 

Balance at December 31, 2020  142,545  299,618  302,132  107,488  851,783 
Acquisitions and purchase price 
adjustments  24,467  4,269  9,749  —  38,485 
Intersegment transfers  (7,500)  —  900  6,600  — 

Balance at December 31, 2021 $ 159,512 $ 303,887 $ 312,781 $ 114,088 $ 890,268 

The aggregate goodwill balance as of December 31, 2019 included $268.1 million of accumulated impairment charges, which 
were comprised of $139.5 million within the United States building services segment and $128.6 million within the United 
States industrial services segment.
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NOTE 8 - GOODWILL, IDENTIFIABLE INTANGIBLE ASSETS, AND OTHER LONG-LIVED ASSETS (Continued)

Identifiable Intangible Assets and Other Long-Lived Assets

Our identifiable intangible assets, arising out of the acquisition of businesses, include customer relationships, certain 
subsidiary trade names, developed technology/vendor network, and contract backlog, all of which are subject to amortization. 
In addition, our identifiable intangible assets include certain other subsidiary trade names, which are indefinite-lived and 
therefore not subject to amortization.

Absent earlier indicators of impairment, we test for impairment of subsidiary trade names that are not subject to amortization 
on an annual basis (October 1). In performing this test, we calculate the fair value of each trade name using the “relief from 
royalty payments” methodology. This approach involves two steps: (a) estimating reasonable royalty rates for each trade name 
and (b) applying these royalty rates to a net revenue stream and discounting the resulting cash flows to determine fair value. 
This fair value is then compared with the carrying value of each trade name. If the carrying amount of the trade name is greater 
than the implied fair value of the trade name, an impairment in the amount of the excess is recognized and charged to 
operations. In addition, we review for impairment of identifiable intangible assets that are being amortized as well as other 
long-lived assets whenever facts and circumstances indicate that their carrying values may not be fully recoverable. This test 
compares their carrying values to the undiscounted pre-tax cash flows expected to result from the use of the assets. If the assets 
are impaired, the assets are written down to their fair values, generally determined based on their discounted estimated future 
cash flows.

For the years ended December 31, 2021 and 2019, no impairment of our indefinite-lived intangible assets, finite-lived 
intangible assets, or other long-lived assets was recognized. 

Given the negative market conditions disclosed above, we evaluated certain of our identifiable intangible assets and other 
long-lived assets for impairment during the second quarter of 2020. Such assets included those associated with the businesses in 
our United States industrial services segment. As a result of these assessments, we recorded non-cash impairment charges of 
$7.3 million, which were included within our results of operations for the year ended December 31, 2020. 

Identifiable intangible assets as of December 31, 2021 and 2020 consisted of the following (in thousands):  

 December 31, 2021

 

Gross
Carrying
Amount

Accumulated
Amortization

Accumulated
Impairment

Charge Total

Customer relationships $ 717,666 $ (374,764) $ (4,834) $ 338,068 
Trade names (unamortized)  274,721  —  (58,933)  215,788 
Developed technology/Vendor network  95,661  (69,688)  —  25,973 
Trade names (amortized)  32,366  (24,180)  —  8,186 
Contract backlog  77,995  (76,645)  —  1,350 
Total $ 1,198,409 $ (545,277) $ (63,767) $ 589,365 

 December 31, 2020

 

Gross
Carrying
Amount

Accumulated
Amortization

Accumulated
Impairment

Charge Total

Customer relationships $ 670,155 $ (324,426) $ (4,834) $ 340,895 
Trade names (unamortized)  258,471  —  (58,933)  199,538 
Developed technology/Vendor network  95,661  (64,994)  —  30,667 
Trade names (amortized)  31,516  (23,002)  —  8,514 
Contract backlog  72,045  (68,766)  —  3,279 
Total $ 1,127,848 $ (481,188) $ (63,767) $ 582,893 
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NOTE 8 - GOODWILL, IDENTIFIABLE INTANGIBLE ASSETS, AND OTHER LONG-LIVED ASSETS (Continued)

Identifiable intangible assets attributable to businesses acquired in 2021 and 2020 have been valued at $70.6 million and 
$38.1 million, respectively, and consist of customer relationships, trade names, and contract backlog. See Note 4 - Acquisitions 
of Businesses of the notes to consolidated financial statements for additional information with respect to acquisitions. 

Identifiable intangible assets are amortized in a manner that best approximates the pattern in which the economic benefits of 
such assets are consumed, which is generally on a straight-line basis. The weighted average amortization periods for the 
unamortized balances remaining are, in the aggregate, approximately 7.50 years, which are comprised of the following: 7.50 
years for customer relationships, 8.50 years for trade names, 5.75 years for developed technology/vendor network, and 0.25 
years for contract backlog. 

Amortization expense related to identifiable intangible assets with finite lives was $64.1 million, $60.0 million, and $48.1 
million for the years ended December 31, 2021, 2020, and 2019, respectively. The following table presents the estimated future 
amortization expense of identifiable intangible assets in the following years (in thousands):  

2022 $ 57,321 
2023  54,891 
2024  54,240 
2025  53,158 
2026  47,382 
Thereafter  106,585 
 $ 373,577 

Other Considerations 

As referenced above, impairment testing is based upon assumptions and estimates determined by management from a review 
of our operating results and business plans as well as forecasts of anticipated growth rates and margins, among other 
considerations. In addition, estimates of weighted average costs of capital are developed with the assistance of an independent 
third-party valuation specialist. These assumptions and estimates may change in future periods, especially in consideration of 
the uncertainty created by the COVID-19 pandemic and its potential impact on the broader economy and our results of 
operations in future periods, particularly with respect to our United States industrial services segment. Significant adverse 
changes to external market conditions or our internal forecasts, if any, could result in future impairment charges. It is not 
possible at this time to determine if any future impairment charge will result or, if it does, whether such a charge would be 
material to our results of operations. 
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NOTE 9 - DEBT

Debt in the accompanying Consolidated Balance Sheets consisted of the following amounts as of December 31, 2021 and 
2020 (in thousands): 

December 31, 
2021

December 31, 
2020

Term loan, interest payable at varying amounts through 2025 $ 256,688 $ 270,563 
Unamortized debt issuance costs  (3,040)  (4,000) 
Finance lease liabilities  8,037  9,966 
Total debt  261,685  276,529 
Less: current maturities  16,235  16,910 
Total long-term debt $ 245,450 $ 259,619 

Credit Agreement

Until March 2, 2020, we had a credit agreement dated as of August 3, 2016, which provided for a $900.0 million revolving 
credit facility (the “2016 Revolving Credit Facility”) and a $400.0 million term loan (the “2016 Term Loan”) (collectively 
referred to as the “2016 Credit Agreement”). On March 2, 2020, we amended and restated the 2016 Credit Agreement to 
provide for a $1.3 billion revolving credit facility (the “2020 Revolving Credit Facility”) and a $300.0 million term loan (the 
“2020 Term Loan”) (collectively referred to as the “2020 Credit Agreement”) expiring March 2, 2025. We may increase the 
2020 Revolving Credit Facility to $1.9 billion if additional lenders are identified and/or existing lenders are willing to increase 
their current commitments. We may allocate up to $400.0 million of available capacity under the 2020 Revolving Credit 
Facility to letters of credit for our account or for the account of any of our subsidiaries.

At the Company’s election, borrowings under the 2020 Credit Agreement bear interest at either: (1) a base rate plus a margin 
of 0.00% to 0.75%, based on certain financial tests, or (2) United States dollar LIBOR (0.10% at December 31, 2021) plus 
1.00% to 1.75%, based on certain financial tests. The base rate is determined by the greater of: (a) the prime commercial 
lending rate announced by Bank of Montreal from time to time (3.25% at December 31, 2021), (b) the federal funds effective 
rate, plus ½ of 1.00%, (c) the daily one month LIBOR rate, plus 1.00%, or (d) 0.00%. In the event of the discontinuation of 
LIBOR, our 2020 Credit Agreement contains provisions which allow for the use of alternate benchmark rates. The interest rate 
in effect at December 31, 2021 was 1.10%. A commitment fee is payable on the average daily unused amount of the 2020 
Revolving Credit Facility, which ranges from 0.10% to 0.25%, based on certain financial tests. The fee was 0.10% of the 
unused amount as of December 31, 2021. Fees for letters of credit issued under the 2020 Revolving Credit Facility range from 
0.75% to 1.75% of the respective face amounts of outstanding letters of credit, depending on the nature of the letter of credit, 
and are computed based on certain financial tests.

As of December 31, 2021 and 2020, the balance of the 2020 Term Loan was $256.7 million and $270.6 million, respectively. 
As of December 31, 2021 and 2020, there were no direct borrowings outstanding under the 2020 Revolving Credit Facility; 
however, we had $71.3 million of letters of credit outstanding, which reduce the available capacity under such facility. We 
capitalized an additional $3.1 million of debt issuance costs associated with the 2020 Credit Agreement. Debt issuance costs are 
amortized over the life of the agreement as part of interest expense. 

Obligations under the 2020 Credit Agreement are guaranteed by most of our direct and indirect subsidiaries and are secured 
by substantially all of our assets. The 2020 Credit Agreement contains various covenants providing for, among other things, the 
maintenance of certain financial ratios and certain limitations on the payment of dividends, common stock repurchases, 
investments, acquisitions, indebtedness, and capital expenditures. We were in compliance with all such covenants as of 
December 31, 2021 and 2020.

We are required to make annual principal payments on the 2020 Term Loan. Any voluntary prepayments are applied against 
the outstanding balance of the loan and reduce our future scheduled payments on a ratable basis. Based on our outstanding 
balance, principal payments of $13.9 million are due on December 31 of each year until maturity, with any remaining unpaid 
principal and interest due on March 2, 2025. 

Finance Lease Liabilities

See Note 16 - Leases of the notes to consolidated financial statements for additional information. 
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NOTE 10 - FAIR VALUE MEASUREMENTS

For disclosure purposes, we utilize a fair value hierarchy to categorize qualifying assets and liabilities into three broad levels 
based on the priority of the inputs used to determine their fair values. The hierarchy, which gives the highest priority to 
unadjusted quoted prices in active markets for identical assets and liabilities and the lowest priority to unobservable inputs, is 
comprised of the following three levels:

Level 1 – Unadjusted quoted prices in active markets for identical assets and liabilities.

Level 2 – Observable inputs, other than Level 1 inputs, that are directly or indirectly observable for the asset or liability, 
including quoted prices for similar assets and liabilities in active markets; quoted prices for identical or similar assets or 
liabilities in markets that are not active; and model-derived valuations whose inputs are observable or whose significant value 
drivers are observable.

Level 3 – Unobservable inputs that reflect the reporting entity’s own assumptions.

Recurring Fair Value Measurements

The following tables summarize the assets and liabilities carried at fair value measured on a recurring basis as of 
December 31, 2021 and 2020 (in thousands):
 Assets at Fair Value as of December 31, 2021
Asset Category Level 1 Level 2 Level 3 Total

Cash and cash equivalents (1) $ 821,345 $ — $ — $ 821,345 
Restricted cash (2)  1,223  —  —  1,223 
Deferred compensation plan assets (3)  42,344  —  —  42,344 
Total $ 864,912 $ — $ — $ 864,912 

 

 Assets at Fair Value as of December 31, 2020
Asset Category Level 1 Level 2 Level 3 Total

Cash and cash equivalents (1) $ 902,867 $ — $ — $ 902,867 
Restricted cash (2)  695  —  —  695 
Deferred compensation plan assets (3)  36,491  —  —  36,491 
Total $ 940,053 $ — $ — $ 940,053 

_________________

(1) Cash and cash equivalents consist of deposit accounts and money market funds with original maturity dates of three months or less, 
which are Level 1 assets. At December 31, 2021 and 2020, we had $336.0 million and $482.2 million, respectively, in money market 
funds.

(2) Restricted cash is classified as “Prepaid expenses and other” in the Consolidated Balance Sheets. Restricted cash primarily represents 
cash held in account for use on customer contracts.

(3) Deferred compensation plan assets are classified as “Other assets” in the Consolidated Balance Sheets.

Nonrecurring Fair Value Measurements

We have recorded goodwill and identifiable intangible assets in connection with our business acquisitions. Such assets are 
measured at fair value at the time of acquisition based on valuation techniques that appropriately represent the methods which 
would be used by other market participants in determining fair value. In addition, goodwill and intangible assets are tested for 
impairment using similar valuation methodologies to determine the fair value of such assets. Periodically, we engage an 
independent third-party valuation specialist to assist with the valuation process, including the selection of appropriate 
methodologies and the development of market-based assumptions. The inputs used for these nonrecurring fair value 
measurements represent Level 3 inputs.

Fair Value of Financial Instruments

We believe that the carrying values of our financial instruments, which include accounts receivable and other financing 
commitments, approximate their fair values due primarily to their short-term maturities and low risk of counterparty default. 
The carrying value of our debt associated with the 2020 Credit Agreement approximates its fair value due to the variable rate on 
such debt.
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NOTE 11 - INCOME TAXES

For the years ended December 31, 2021, 2020, and 2019, our income tax provision was calculated based on income before 
income taxes as follows (in thousands): 

 2021 2020 2019

United States $ 497,421 $ 228,181 $ 430,253 
Foreign  31,882  24,145  20,636 

 $ 529,303 $ 252,326 $ 450,889 

Foreign income for each of the years ended December 31, 2021, 2020, and 2019 was predominately earned in the United 
Kingdom.

The income tax provision for the years ended December 31, 2021, 2020, and 2019 consisted of the following (in thousands): 

 2021 2020 2019

Current provision:    
Federal $ 95,782 $ 115,633 $ 89,264 
State and local  35,883  36,182  31,099 
Foreign  4,420  3,922  3,685 
  136,085  155,737  124,048 
Deferred provision (benefit)  9,517  (36,354)  1,701 

 $ 145,602 $ 119,383 $ 125,749 

For the year ended December 31, 2021, our income tax provision was $145.6 million compared to $119.4 million for the year 
ended December 31, 2020 and $125.7 million for the year ended December 31, 2019. The increase in the income tax provision 
for 2021, when compared to 2020, was primarily driven by increased income before income taxes and the effect of certain 
increases in the deferred state tax provision. The decrease in the income tax provision for 2020, when compared to 2019, was 
primarily driven by reduced state income taxes, inclusive of a deferred state benefit, resulting from a change in the mix of 
earnings.

The income tax rates on income before income taxes for the years ended December 31, 2021, 2020, and 2019, were 27.5%, 
47.3%, and 27.9%, respectively. The decrease in the 2021 income tax rate, when compared to 2020, and the increase in the 
2020 income tax rate, when compared to 2019, was predominantly due to the tax effect, in 2020, of the impairment charges 
recorded during such year, the majority of which were non-deductible for tax purposes. Refer to Note 8 - Goodwill, Identifiable 
Intangible Assets, and Other Long-Lived Assets of the notes to consolidated financial statements for further discussion 
regarding such impairment charges.
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NOTE 11 - INCOME TAXES (Continued)

Items accounting for the differences between income taxes computed at the federal statutory rate and the income tax 
provision for the years ended December 31, 2021, 2020, and 2019 were as follows (in thousands): 

 2021 2020 2019

Federal income taxes at the statutory rate $ 111,118 $ 52,989 $ 94,687 
State and local income taxes, net of federal tax benefits  31,257  19,290  24,904 
Permanent differences  5,316  5,860  7,149 
Non-deductible impairment charges  —  40,165  — 
Foreign income taxes (including UK statutory rate changes)  (2,241)  (140)  (170) 
Other  152  1,219  (821) 
 $ 145,602 $ 119,383 $ 125,749 

The minimum tax on global intangible low-taxed income for certain earnings of our foreign subsidiaries was approximately 
$0.1 million for each of the years ended December 31, 2021, 2020, and 2019. The Company recognizes such tax as an expense 
in the period incurred. 

As of December 31, 2021, we had undistributed foreign earnings from certain foreign subsidiaries of approximately $117.1 
million. Based on our evaluation, and given that a significant portion of such earnings were subject to tax in prior periods, or 
are indefinitely reinvested, we have concluded that any taxes associated with the repatriation of such foreign earnings would be 
immaterial. As of December 31, 2021, the amount of cash held by these foreign subsidiaries was approximately $113.5 million 
which, if repatriated, should not result in any material federal or state income taxes.

We file a consolidated federal income tax return including all of our U.S. subsidiaries with the Internal Revenue Service. We 
additionally file income tax returns with various state, local, and foreign tax agencies. Our income tax returns are subject to 
audit by various taxing authorities and are currently under examination for the years 2017 through 2019. 

On March 27, 2020, the Coronavirus Aid, Relief, and Economic Security Act (the “CARES Act”) was signed into law. The 
CARES Act provides for various tax relief and tax incentive measures, which did not have a material impact on our results of 
operations. Certain provisions of the CARES Act, however, did favorably impact our liquidity throughout 2020 as they allowed 
for the deferral of the employer’s portion of current year Social Security tax payments. Our first installment of these deferred 
Social Security taxes, totaling approximately $51 million, was repaid in the fourth quarter of 2021, and our second installment 
of approximately $51 million is expected to be paid in the fourth quarter of 2022. 

On December 27, 2020, the Consolidated Appropriations Act, 2021, was signed into law. This act provides for tax relief, as 
well as an omnibus appropriations package that extends various expiring tax provisions and allows for a 100% tax deduction for 
the cost of business meals in 2021 and 2022. The Consolidated Appropriations Act did not have a material impact on our 
income tax provision for the year ended December 31, 2021 and is not expected to have a material impact on our income tax 
provision for the year ending December 31, 2022.

On March 11, 2021, the American Rescue Plan Act was signed into law. Such act includes certain tax provisions that could 
have an impact on the Company in future periods, including expanded limits on compensation deductions under Section 162(m) 
of the Internal Revenue Code for tax years beginning after December 31, 2026. We are currently evaluating the impact that this 
act may have on our financial position and/or results of operations; however, we anticipate that the expanded provisions of 
Section 162(m) will result in an increase in our income tax rate for years beginning after December 31, 2026.
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NOTE 11 - INCOME TAXES (Continued)

Deferred income tax assets and liabilities are recognized for the expected future tax consequences of temporary differences 
between the financial statement and income tax bases of assets and liabilities. The deferred income tax assets and deferred 
income tax liabilities recorded as of December 31, 2021 and 2020 were as follows (in thousands): 

 

December 31, 
2021

December 31, 
2020

Deferred income tax assets:   
Excess of amounts expensed for financial statement purposes over amounts deducted for 
income tax purposes:   
Insurance liabilities $ 50,316 $ 47,602 
Pension liability  —  6,789 
Operating lease liabilities  76,451  68,652 
Deferred compensation  40,080  36,790 
Accrued federal payroll taxes (1)  14,235  27,428 
Other (including liabilities and reserves)  31,252  29,816 
Total deferred income tax assets  212,334  217,077 
Valuation allowance for deferred tax assets  (2,465)  (3,856) 
Net deferred income tax assets  209,869  213,221 

Deferred income tax liabilities:   
Costs capitalized for financial statement purposes and deducted for income tax purposes:   
Goodwill and identifiable intangible assets  (154,382)  (146,821) 
Operating lease right-of-use assets  (71,759)  (64,434) 
Depreciation of property, plant and equipment  (25,341)  (23,958) 
Pension asset  (1,847)  — 
Other  (7,491)  (7,444) 
Total deferred income tax liabilities  (260,820)  (242,657) 

Net deferred income tax liabilities $ (50,951) $ (29,436) 

_________________

(1) Represents employer Social Security tax payments deferred under the CARES Act.

At December 31, 2021, our net deferred income tax liabilities of $51.0 million were included in “Other long-term 
obligations” in the accompanying Consolidated Balance Sheet. At December 31, 2020, the components of our net deferred 
income tax liabilities in the accompanying Consolidated Balance Sheet were included in “Other assets” in the amount of $7.4 
million and “Other long-term obligations” in the amount of $36.8 million.

Valuation allowances are established when necessary to reduce deferred income tax assets when it is more likely than not that 
a tax benefit will not be realized. As of December 31, 2021 and 2020, the total valuation allowance on deferred income tax 
assets, related to state and local net operating losses and foreign income tax credit carryovers, was approximately $2.5 million 
and $3.9 million, respectively. The reduction in our valuation allowances at December 31, 2021 was a result of our assessment 
of recent financial performance and updated projections of future earnings for certain of our subsidiaries, which indicated that 
we would likely be able to utilize all, or a portion of, certain net operating loss carryforwards, for which we had previously 
established valuation allowances. 

Realization of our deferred income tax assets is dependent on our generating sufficient taxable income in the jurisdictions in 
which such deferred tax assets will reverse. Although realization is not assured, based on current projections of future taxable 
income, we believe it is more likely than not that the deferred income tax assets, net of the valuation allowance discussed 
above, will be realized. However, revisions to our forecasts or declining macroeconomic conditions could result in changes to 
our assessment of the realization of these deferred income tax assets. 
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NOTE 12 - COMMON STOCK

As of December 31, 2021 and 2020, there were 53,299,738 and 54,755,900 shares of our common stock outstanding, 
respectively.

We have paid quarterly dividends since October 25, 2011. We currently pay a regular quarterly dividend of $0.13 per share. 

In September 2011, our Board of Directors (the “Board”) authorized a share repurchase program allowing us to begin 
repurchasing shares of our outstanding common stock. Subsequently, the Board has from time to time increased the amount of 
our common stock that we may repurchase under such program. Since the inception of the repurchase program, the Board has 
authorized us to repurchase up to $1.45 billion of our outstanding common stock. During the year ended December 31, 2021, 
we repurchased approximately 1.6 million shares of our common stock for approximately $195.5 million. Since the inception of 
the repurchase program through December 31, 2021, we have repurchased approximately 19.2 million shares of our common 
stock for approximately $1.10 billion. As of December 31, 2021, there remained authorization for us to repurchase 
approximately $350.4 million of our shares. The repurchase program has no expiration date, does not obligate the Company to 
acquire any particular amount of common stock, and may be suspended, recommenced, or discontinued at any time or from 
time to time without prior notice. We may repurchase our shares from time to time to the extent permitted by securities laws 
and other legal requirements, including provisions in our 2020 Credit Agreement placing limitations on such repurchases. The 
repurchase program has been and will be funded from our operations.

NOTE 13 - SHARE-BASED COMPENSATION PLANS 

We have an incentive plan under which stock awards, stock units, and other share-based compensation may be granted to 
officers, non-employee directors, and key employees of the Company. During 2020, we amended and restated our incentive 
plan, eliminating the ability to grant new stock options, until such time, if any, as the plan is subsequently amended to provide 
for the ability to make such grants. Under the terms of this plan, 3,250,000 shares were authorized, and 895,682 shares remain 
available for grant or issuance as of December 31, 2021. Any issuances under this plan are valued at the fair market value of 
our common stock on the grant date. Forfeitures are recognized as they occur. 

The following table summarizes activity regarding stock options and restricted stock units since December 31, 2018: 

Stock Options Restricted Stock Units

 Shares

Weighted
Average

Price  Shares

Weighted
Average

Price

Balance, December 31, 2018  40,000 $ 24.48 Balance, December 31, 2018  476,586 $ 63.52 
Granted  —  — Granted  169,766 $ 64.34 
Expired  —  — Forfeited  (2,545) $ 71.88 
Exercised  (20,000) $ 24.48 Vested  (226,229) $ 51.64 
Balance, December 31, 2019  20,000 $ 24.48 Balance, December 31, 2019  417,578 $ 70.24 
Granted  —  — Granted  137,771 $ 81.56 
Expired  —  — Forfeited  (984) $ 79.17 
Exercised  (20,000) $ 24.48 Vested  (156,447) $ 72.72 
Balance, December 31, 2020  —  — Balance, December 31, 2020  397,918 $ 73.16 
Granted  —  — Granted  129,859 $ 96.32 
Expired  —  — Forfeited  (2,242) $ 78.86 
Exercised  —  — Vested  (121,067) $ 77.86 
Balance, December 31, 2021  —  — Balance, December 31, 2021  404,468 $ 79.16 

We recognized approximately $11.1 million, $11.2 million, and $11.4 million of compensation expense for stock units 
awarded to non-employee directors and employees pursuant to incentive plans for the years ended December 31, 2021, 2020, 
and 2019, respectively. We have approximately $9.3 million of compensation expense, net of income taxes, which will be 
recognized over the remaining vesting periods of up to 3 years. In addition, an aggregate of 67,942 restricted stock units granted 
to current or former non-employee directors vested as of December 31, 2021, but, at the election of such directors, issuance has 
been deferred for up to 5 years. 
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NOTE 13 - SHARE-BASED COMPENSATION PLANS (Continued)

The income tax benefit derived in 2021, 2020, and 2019 as a result of share-based compensation was approximately $2.6 
million, $1.9 million, and $2.6 million, respectively, of which approximately $0.8 million, $0.2 million, and $1.0 million, 
respectively, represented excess tax benefits.

The total intrinsic value (the amounts by which the stock price exceeded the exercise price on the date of exercise) of options 
that were exercised during both 2020 and 2019 was approximately $1.2 million. There were no options outstanding at 
December 31, 2021 and 2020, however, the aggregate intrinsic value of options outstanding and exercisable as of December 31, 
2019 was approximately $1.2 million.

We have an employee stock purchase plan. Under the terms of this plan, the maximum number of shares of our common 
stock that may be purchased is 3,000,000 shares. Generally, our corporate employees and non-union employees of our United 
States subsidiaries are eligible to participate in this plan. Employees covered by collective bargaining agreements generally are 
not eligible to participate in this plan.

NOTE 14 - RETIREMENT PLANS

Defined Benefit Plans 

The funded status of our defined benefit plans, which represents the difference between the fair value of plan assets and the 
projected benefit obligations, is recognized in the Consolidated Balance Sheets with a corresponding adjustment to accumulated 
other comprehensive income (loss). Gains and losses for the differences between actuarial assumptions and actual results are 
recognized through accumulated other comprehensive income (loss). These amounts will be subsequently recognized as net 
periodic pension cost (income) within the Consolidated Statement of Operations, as described further below.

Our United Kingdom subsidiary has a defined benefit pension plan covering all eligible employees (the “UK Plan”); 
however, no individual joining the company after October 31, 2001 may participate in the UK Plan. On May 31, 2010, we 
curtailed the future accrual of benefits for active employees under such plan.

The change in benefit obligations and assets of the UK Plan for the years ended December 31, 2021 and 2020 consisted of the 
following components (in thousands): 

 2021 2020

Change in pension benefit obligation   
Benefit obligation at beginning of year $ 383,142 $ 322,766 
Interest cost  5,326  6,401 
Actuarial (gain) loss  (22,071)  50,863 
Benefits paid  (13,939)  (10,029) 
Foreign currency exchange rate changes  (3,311)  13,141 
Benefit obligation at end of year  349,147  383,142 
Change in pension plan assets   

Fair value of plan assets at beginning of year  347,411  307,001 
Actual return on plan assets  21,809  34,380 
Employer contributions  4,956  4,665 
Benefits paid  (13,939)  (10,029) 
Foreign currency exchange rate changes  (3,705)  11,394 
Fair value of plan assets at end of year  356,532  347,411 
Funded (unfunded) status at end of year $ 7,385 $ (35,731) 

The overfunded status of the UK Plan of $7.4 million at December 31, 2021 and the underfunded status of the UK Plan of 
$35.7 million at December 31, 2020 are included in “Other Assets” and “Other long-term obligations,” respectively, in the 
accompanying Consolidated Balance Sheets. No plan assets are expected to be returned to us during the year ending 
December 31, 2022. 
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NOTE 14 - RETIREMENT PLANS (Continued)

The weighted average assumptions used to determine benefit obligations as of December 31, 2021 and 2020 were as follows: 

 2021 2020

Discount rate  1.8 %  1.4 %

The below table shows certain information for the UK Plan, as of December 31, 2020, when the accumulated benefit 
obligation was in excess of plan assets (in thousands): 

 

December 31, 
2020

Projected benefit obligation $ 383,142 
Accumulated benefit obligation $ 383,142 
Fair value of plan assets $ 347,411 

The components of net periodic pension cost (income) of the UK Plan for the years ended December 31, 2021, 2020, and 
2019 were as follows (in thousands):

 2021 2020 2019

Interest cost $ 5,326 $ 6,401 $ 7,961 
Expected return on plan assets  (12,726)  (12,023)  (12,165) 
Amortization of unrecognized loss  3,642  2,389  2,342 
Net periodic pension cost (income) $ (3,758) $ (3,233) $ (1,862) 

The weighted average assumptions used to determine net periodic pension cost for the years ended December 31, 2021, 2020, 
and 2019 were as follows: 

 2021 2020 2019

Discount rate  1.4 %  2.1 %  2.9 %
Annual rate of return on plan assets  3.9 %  4.3 %  4.9 %

The annual rate of return on plan assets has been determined by modeling possible returns using the actuary’s portfolio return 
calculator and the fair value of plan assets. This approach models the long term expected returns of the various asset classes 
held in the portfolio and takes into account the additional benefits of holding a diversified portfolio. For measurement purposes 
of the liability, the annual rates of inflation of covered pension benefits assumed for 2021 and 2020 were 2.9% and 2.5%, 
respectively.

Amounts not yet reflected in net periodic pension cost and included in accumulated other comprehensive loss were as follows 
(in thousands): 

 

December 31, 
2021

December 31, 
2020

Unrecognized actuarial losses $ 89,572 $ 125,020 

Actuarial gains and losses are amortized using a corridor approach whereby cumulative gains and losses in excess of the 
greater of 10% of the pension benefit obligation or the fair value of plan assets are amortized over the average life expectancy 
of plan participants. The amortization period for 2021 was 24 years. 

The reclassification adjustment, net of income taxes, for the UK Plan from accumulated other comprehensive loss into net 
periodic pension cost was approximately $2.9 million for the year ended December 31, 2021, and approximately $1.9 million 
for the years ended December 31, 2020 and 2019. The estimated unrecognized loss for the UK Plan that will be amortized from 
accumulated other comprehensive loss into net periodic pension cost over the next year is approximately $1.8 million, net of 
income taxes. 
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NOTE 14 - RETIREMENT PLANS (Continued)

UK Plan Assets 

The investment policies and strategies for the assets of the UK Plan are established by its trustees (who are independent of the 
Company) to achieve a reasonable balance between risk, likely return, and administration expense, as well as to maintain funds 
at a level to meet minimum funding requirements. In order to ensure that an appropriate investment strategy is in place, an 
analysis of the UK Plan’s assets and liabilities is completed periodically. Target allocation percentages vary over time 
depending on the perceived risk and return potential of various asset classes and market conditions. The weighted average asset 
allocations and weighted average target allocations at December 31, 2021 and 2020 were as follows: 
 

Asset Category

Target Asset
Allocation

2021 

Actual 
December 31, 

2021

Target Asset
Allocation

2020

Actual 
December 31, 

2020
Debt  75.0 %  76.0 %  65.0 %  63.0 %
Equity  — %  — %  15.0 %  12.7 %
Cash and cash equivalents  15.0 %  16.5 %  10.0 %  17.1 %
Real estate  10.0 %  7.5 %  10.0 %  7.2 %
Total  100.0 %  100.0 %  100.0 %  100.0 %

Plan assets of our UK Plan are invested through third-party fund managers in various investments with underlying holdings 
which, as of December 31, 2021 and 2020, consisted of: (a) cash and cash equivalents, primarily held as collateral for other 
financial instruments, (b) debt securities, which include United Kingdom government debt and United States, United Kingdom, 
European, and emerging market corporate debt, and (c) real estate assets, which represent trusts which invest directly or 
indirectly in various properties throughout the United Kingdom. In addition, investment holdings as of December 31, 2020 
contained equity securities, which included marketable equity and equity like instruments across developed global equity 
markets.

The following tables set forth the fair value of assets of the UK Plan as of December 31, 2021 and 2020 (in thousands): 

 Assets at Fair Value as of December 31, 2021

Asset Category     Level 1 Level 2 Level 3 Total
Corporate debt funds $ — $ 67,226 $ — $ 67,226 
Government bond funds  —  91,899  —  91,899 
Cash and cash equivalents  58,772  —  —  58,772 
Total plan assets in fair value hierarchy $ 58,772 $ 159,125 $ —  217,897 
Plan assets measured using NAV as a practical expedient: (1)

Debt funds  111,971 
Real estate funds  26,664 
Total plan assets at fair value $ 356,532 

 Assets at Fair Value as of December 31, 2020

Asset Category     Level 1 Level 2 Level 3 Total
Corporate debt funds $ — $ 65,486 $ — $ 65,486 
Government bond funds  —  57,133  —  57,133 
Equity funds  —  44,132  —  44,132 
Cash and cash equivalents  59,246  —  —  59,246 
Total plan assets in fair value hierarchy $ 59,246 $ 166,751 $ —  225,997 
Plan assets measured using NAV as a practical expedient: (1)

Debt funds  96,196 
Real estate funds  25,218 
Total plan assets at fair value $ 347,411 

_________________

(1) Certain investments measured using net asset value (“NAV”) as a practical expedient have not been classified in the fair value hierarchy. 
The fair value amounts presented in the table are intended to permit reconciliation of the fair value hierarchy to the total fair value of 
plan assets.
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NOTE 14 - RETIREMENT PLANS (Continued)

Assets of the UK Plan are allocated within the fair value hierarchy discussed in Note 10 - Fair Value Measurements, based on 
the nature of the investment. Level 1 assets represent cash and cash equivalents. Level 2 assets consist of corporate debt funds, 
government bond funds, and equity funds whose underlying investments are valued using observable marketplace inputs. The 
fair value of the Level 2 assets are generally determined under a market approach using valuation models that incorporate 
observable inputs such as interest rates, bond yields, and quoted prices. 

Investments valued using NAV as a practical expedient are excluded from the fair value hierarchy. These investments 
include: (a) funds which invest predominantly in senior secured debt instruments, targeting diversity across regions and sectors, 
as well as funds which invest in diversified credit vehicles that seek higher returns than traditional fixed income, primarily 
through investments in U.S. corporate debt, global credit, and structured debt, and (b) funds which aim to provide long-term 
income through investment in UK property assets. These investments are redeemable at NAV on a monthly or quarterly basis 
and have redemption notice periods of up to 90 days. In addition, certain of these investments are subject to a lockup period of 
up to 24 months.

The methods described above may produce fair values that may not be indicative of net realizable value or reflective of future 
fair values. Furthermore, while the Company believes the valuation methodologies are appropriate and consistent with other 
market participants, the use of different methodologies or assumptions to determine fair value of certain financial instruments 
could result in a different fair value measurement at the reporting date.

Cash Flows: 

Contributions 

Our United Kingdom subsidiary expects to contribute approximately $4.5 million to the UK Plan in 2022. 

Estimated Future Benefit Payments 

The following estimated benefit payments are expected to be paid in the following years (in thousands): 

 

Pension
Benefit 

Payments

2022 $ 11,266 
2023 $ 11,171 
2024 $ 11,525 
2025 $ 12,099 
2026 $ 12,545 
Succeeding five years $ 69,416 

We also sponsor three domestic retirement plans in which participation by new individuals is frozen. The benefit obligation 
associated with these plans as of December 31, 2021 and 2020 was approximately $8.5 million and $9.2 million, respectively. 
The estimated fair value of the plan assets as of December 31, 2021 and 2020 was approximately $6.3 million and $6.0 million, 
respectively. The plan assets are considered Level 1 assets within the fair value hierarchy and are predominantly invested in 
cash, equities, and equity and bond funds. The liability balances as of December 31, 2021 and 2020 are classified as “Other 
long-term obligations” in the accompanying Consolidated Balance Sheets. The measurement date for these plans is 
December 31 of each year. The major assumptions used in the actuarial valuations to determine benefit obligations as of 
December 31, 2021 and 2020 included discount rates of 2.40% to 2.50% for 2021 and 2.00% to 2.25% for 2020. Also, included 
was an expected rate of return of 7.00% for both 2021 and 2020. The net periodic pension cost associated with the domestic 
plans was approximately $0.1 million for the year ended December 31, 2021 and $0.3 million for each of the years ended 
December 31, 2020 and 2019. The reclassification adjustment, net of income taxes, from accumulated other comprehensive loss 
into net periodic pension cost was approximately $0.3 million for each of the years ended December 31, 2021 and 2020, and 
approximately $0.2 million for the year ended December 31, 2019. The estimated loss for these plans that will be amortized 
from accumulated other comprehensive loss into net periodic pension cost over the next year is approximately $0.1 million, net 
of income taxes. The future estimated benefit payments expected to be paid from the plans for the next ten years is 
approximately $0.6 million per year. 
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NOTE 14 - RETIREMENT PLANS (Continued)

Defined Contribution Plans

 We have defined contribution retirement and savings plans that cover eligible employees in the United States. Contributions 
to these plans are based on a percentage of the employee’s base compensation. The expenses recognized for employer 
contributions to these plans were approximately $33.0 million for the year ended December 31, 2021 and approximately $32.4 
million for each of the years ended December 31, 2020 and 2019. At our discretion and subject to applicable plan documents, 
we may make additional supplemental matching contributions to one of our defined contribution retirement and savings plans. 
The expenses recognized related to additional supplemental matching contributions for the years ended December 31, 2021, 
2020, and 2019 were approximately $7.7 million, $9.1 million, and $6.8 million, respectively. 

Our United Kingdom subsidiary also has defined contribution retirement plans. The expense recognized related to employer 
matching contributions for the years ended December 31, 2021, 2020, and 2019 was approximately $8.3 million, $7.4 million, 
and $6.1 million, respectively. 

Multiemployer Plans

We participate in approximately 200 multiemployer pension plans (“MEPPs”) that provide retirement benefits to certain 
union employees in accordance with various collective bargaining agreements (“CBAs”). As one of many participating 
employers in an MEPP, we are potentially liable with the other participating employers for any plan underfunding, either 
through an increase in our required contributions or, in the case of our withdrawal from the plan, a payment based upon our 
proportionate share of the plan's unfunded benefits, in each case, as described below. Our contributions to a particular MEPP 
are established by the applicable CBAs; however, our required contributions may increase based on the funded status of an 
MEPP and legal requirements of the Pension Protection Act of 2006 (the “PPA”), which requires substantially underfunded 
MEPPs to implement a funding improvement plan (“FIP”) or a rehabilitation plan (“RP”) to improve their funded status. 
Factors that could impact the funded status of an MEPP include, without limitation, investment performance, changes in the 
participant demographics, decline in the number of contributing employers, changes in actuarial assumptions, and the utilization 
of extended amortization provisions. 

An FIP or RP requires a particular MEPP to adopt measures to correct its underfunding status. These measures may include, 
but are not limited to: (a) an increase in our contribution rate as a signatory to the applicable CBA, (b) a reallocation of the 
contributions already being made by participating employers for various benefits to individuals participating in the MEPP, and/
or (c) a reduction in the benefits to be paid to future and/or current retirees. In addition, the PPA requires that a 5% surcharge be 
levied on employer contributions for the first year commencing after the date the employer receives notice that the MEPP is in 
critical status and a 10% surcharge on each succeeding year until a CBA is in place with terms and conditions consistent with 
the RP. 

We could also be obligated to make payments to MEPPs if we either cease to have an obligation to contribute to the MEPP or 
significantly reduce our contributions to the MEPP because we reduce our number of employees who are covered by the 
relevant MEPP for various reasons, including, but not limited to, layoffs or closure of a subsidiary assuming the MEPP has 
unfunded vested benefits. The amount of such payments (known as a complete or partial withdrawal liability) would equal our 
proportionate share of the MEPPs’ unfunded vested benefits. We believe that certain of the MEPPs in which we participate may 
have unfunded vested benefits. Due to uncertainty regarding future factors that could trigger withdrawal liability, as well as the 
absence of specific information regarding the MEPP’s current financial situation, we are unable to determine: (a) the amount 
and timing of a future withdrawal liability, if any, and (b) whether our participation in these MEPPs could have a material 
adverse impact on our financial position, results of operations, or liquidity. We did not record any withdrawal liability for the 
years ended December 31, 2021, 2020, and 2019. 
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NOTE 14 - RETIREMENT PLANS (Continued)

The following table lists all MEPPs to which our contributions exceeded $2.0 million in 2021. This table also lists all MEPPs 
to which we contributed in 2021 in excess of $0.5 million for MEPPs in the critical status, “red zone,” and $1.0 million for 
MEPPs in the endangered status, “orange or yellow zones,” as defined by the PPA (in thousands): 

 

Pension Fund

EIN/
Pension Plan 

Number

PPA Zone Status (1)

FIP/RP
Status

Contributions 
Contributions 

greater than 5% of 
total plan 

contributions (2)

Expiration
date or range 
of expiration 

dates of 
CBA(s)2021 2020 2021 2020 2019

National Automatic Sprinkler 
Industry Pension Fund 52-6054620 001 Green Red NA $ 20,987 $ 17,504 $ 15,924 Yes

March 2022 to
August 2025

United Association National 
Pension Fund (Formerly 
Plumbers & Pipefitters National 
Pension Fund) 52-6152779 001 Green Yellow NA  14,723  14,095  13,821 No

February     
2022 to
August 2026

National Electrical Benefit Fund 53-0181657 001 Green Green NA  12,310  11,573  16,901 No
April 2022 to
May 2026

Pension, Hospitalization & 
Benefit Plan of the Electrical 
Industry-Pension Trust Account 13-6123601 001 Green Green NA  12,291  11,264  10,075 No

April 2022 to     
June 2024

Sheet Metal Workers National 
Pension Fund 52-6112463 001 Yellow Yellow Implemented  10,307  11,621  11,713 No

May 2022 to
July 2027

Electrical Workers Local No. 26 
Pension Trust Fund 52-6117919 001 Green Green NA  9,346  7,086  8,434 Yes

May 2022 to 
July 2024

Sheet Metal Workers Pension 
Plan of Northern California 51-6115939 001 Red Red Implemented  7,850  6,605  6,233 No

June 2022 to 
June 2026

Plumbers Pipefitters & 
Mechanical Equipment Service 
Local Union 392 Pension Plan 31-0655223 001 Red Red Implemented  7,110  5,667  6,412 Yes June 2022

Central Pension Fund of the 
IUOE & Participating Employers 36-6052390 001 Green Green NA  6,627  6,115  6,253 No

March 2022 to
December 
2024

Southern California Pipe Trades 
Retirement Fund 51-6108443 001 Green Green NA  6,272  4,043  3,274 No

June 2022 to
August 2026

Pipefitters Union Local 537 
Pension Fund 51-6030859 001 Green Green NA  5,922  4,275  4,754 Yes

February  
2022 to  
August 2025

Heating, Piping & Refrigeration 
Pension Fund 52-1058013 001 Green Green NA  5,591  3,349  4,185 No July 2022

Southern California IBEW-
NECA Pension Trust Fund 95-6392774 001 Yellow Yellow Implemented  4,876  5,719  6,277 No

June 2022 to
May 2026

Edison Pension Plan 93-6061681 001 Green Green NA  4,229  3,864  5,361 Yes
December 
2023

Electrical Contractors Association 
of the City of Chicago Local 
Union 134, IBEW Joint Pension 
Trust of Chicago Pension Plan 2 51-6030753 002 Green Green NA  4,225  3,004  3,204 No

May 2022 to 
June 2022

Arizona Pipe Trades Pension 
Trust Fund 86-6025734 001 Green Green NA  4,076  4,142  6,071 Yes

May 2022 to 
June 2024

San Diego Electrical Pension Plan 95-6101801 001 Green Green NA  4,068  4,383  3,843 Yes May 2024

U.A. Local 393 Pension Trust 
Fund Defined Benefit 94-6359772 002 Green Green NA  3,507  3,168  3,858 Yes

June 2022 to 
June 2024

Boilermaker-Blacksmith National 
Pension Trust 48-6168020 001 Yellow Yellow Implemented  3,479  1,574  1,681 No

April 2022 to 
September 
2024

Sheet Metal Workers Pension 
Plan of Southern California, 
Arizona & Nevada 95-6052257 001 Yellow Yellow Implemented  3,322  2,706  2,423 No

June 2022 to 
June 2026

Eighth District Electrical Pension 
Fund 84-6100393 001 Green Green NA  3,298  3,242  3,590 Yes

May 2023 to 
August 2024

Northern California Pipe Trades 
Pension Plan 94-3190386 001 Green Green NA  2,663  2,463  3,077 No

June 2022 to 
June 2024
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NOTE 14 - RETIREMENT PLANS (Continued)

Pension Fund

EIN/
Pension Plan 

Number

PPA Zone Status (1)

FIP/RP
Status

Contributions Contributions 
greater than 5% of 

total plan 
contributions (2)

Expiration
date or range 
of expiration 

dates of 
CBA(s)2021 2020 2021 2020 2019

Atlanta Plumbers and 
Steamfitters Pension Fund 58-1233396 001 Green Green NA  2,496  1,576  310 Yes

May 2022 to 
January 2025

NECA-IBEW Pension Trust Fund 51-6029903 001 Green Green NA  2,491  2,369  2,528 No

May 2022 to 
December 
2022

IBEW 332 Pension Fund - Part A 94-2688032 004 Green Green NA  2,339  1,211  1,633 No May 2024

U.A. Plumbers Local 24 Pension 
Fund 22-6042823 001 Green Green NA  2,270  2,460  2,460 Yes April 2025

IBEW Local 595 Pension Plan 94-6279541 001 Green Green NA  2,042  569  1,653 No

November 
2022 to
May 2023

Plumbing & Pipe Fitting Local 
219 Pension Fund 34-6682376 001 Red Red Implemented  1,167  1,680  1,937 Yes

May 2022 to 
May 2025

Plumbers & Pipefitters Local 162 
Pension Fund 31-6125999 001 Yellow Yellow Implemented  1,034  969  1,124 Yes May 2022

Steamfitters Local Union No. 420 
Pension Plan 23-2004424 001 Red Red Implemented  677  553  641 No

May 2022 to 
April 2024

South Florida Electrical Workers 
Pension Plan and Trust 59-6230530 001 Red Red Implemented  594  261  323 No August 2022

Carpenters Pension Trust Fund 
for Northern California 94-6050970 001 Red Red Implemented  568  385  435 No June 2023

Other Multiemployer Pension 
Plans      55,315  54,587  55,070  Various

Total Contributions     $ 228,072 $ 204,082 $ 215,478   
 _________________

(1) The zone status represents the most recent available information for the respective MEPP, which may be 2020 or earlier for the 2021 year and 2019 or 
earlier for the 2020 year. In general, plans with a “green” zone status have a funding ratio of at least 80%, plans with an “orange” or “yellow” zone status 
have a funding ratio of between 65% and less than 80%, and plans with a “red” zone status are less than 65% funded.

(2) This information was obtained from the respective plan’s Form 5500 (“Forms”) for the most current available filing. These dates may not correspond with 
our fiscal year contributions. The percentages of contributions are based upon disclosures contained in the plans’ Forms. Those Forms, among other 
things, disclose the names of individual participating employers whose annual contributions account for more than 5% of the aggregate annual amount 
contributed by all participating employers for a plan year. Accordingly, if the annual contribution of two or more of our subsidiaries each accounted for 
less than 5% of such contributions, but in the aggregate accounted for in excess of 5% of such contributions, that greater percentage is not available and 
accordingly is not disclosed. 

The nature and diversity of our operations may result in volatility in the amount of our contributions to a particular MEPP for 
any given period. That is because, in any given market, a change in the mix, volume of, or size of our projects could result in a 
change in our direct labor force and a corresponding change in our contributions to the MEPP(s) dictated by the applicable 
CBA. Additionally, the amount of contributions to a particular MEPP could also be affected by the terms of the CBA, which 
could require at a particular time, an increase in the contribution rate and/or surcharges. Acquisitions made by us since 2019 
have resulted in incremental contributions to various MEPPs of approximately $3.8 million.

Additionally, we contribute to certain multiemployer plans that provide post retirement benefits such as health and welfare 
benefits and/or defined contribution/annuity plans, among others. Our contributions to these plans were approximately $168.4 
million, $156.1 million, and $153.5 million for the years ended December 31, 2021, 2020, and 2019, respectively. Acquisitions 
made by use since 2019 have resulted in incremental contributions to such other post retirement benefit plans of approximately 
$2.9 million. The amount of contributions to these plans is also subject, for the most part, to the factors discussed above in 
conjunction with the MEPPs. 
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NOTE 15 - COMMITMENTS AND CONTINGENCIES

 Severance Agreements 

We have agreements with our executive officers and certain other key management personnel providing for severance 
benefits for such employees upon termination of their employment under certain circumstances. 

Guarantees

In the ordinary course of business, we, at times, guarantee obligations of our subsidiaries under certain contracts. Generally, 
we are liable under such an arrangement only if our subsidiary fails to perform its obligations under the contract. Historically, 
we have not incurred any substantial liabilities as a consequence of these guarantees. 

Surety Bonds

The terms of our construction contracts frequently require that we obtain from surety companies, and provide to our 
customers, surety bonds as a condition to the award of such contracts. These surety bonds are issued in return for premiums, 
which vary depending on the size and type of the bond, and secure our payment and performance obligations under such 
contracts. We have agreed to indemnify the surety companies for amounts, if any, paid by them in respect of surety bonds 
issued on our behalf. As of December 31, 2021, based on the percentage-of-completion of our projects covered by surety bonds, 
our aggregate estimated exposure, assuming defaults on all our then existing contractual obligations, was approximately $1.5 
billion, which represents approximately 26% of our total remaining performance obligations. 

Surety bonds are sometimes provided to secure obligations for wages and benefits payable to or for certain of our employees, 
at the request of labor unions representing such employees. In addition, surety bonds may be issued as collateral for certain 
insurance obligations. As of December 31, 2021, we satisfied approximately $48.1 million of the collateral requirements of our 
insurance programs by utilizing surety bonds. 

We are not aware of any losses in connection with surety bonds that have been posted on our behalf, and we do not expect to 
incur significant losses in the foreseeable future.

Hazardous Materials

We are subject to regulation with respect to the handling of certain materials used in construction, which are classified as 
hazardous or toxic by federal, state, and local agencies. Our practice is to avoid participation in projects principally involving 
the remediation or removal of such materials. However, when remediation is required as part of our contract performance, we 
believe we comply with all applicable regulations governing the discharge of hazardous materials into the environment or 
otherwise relating to the protection of the environment. 

Collective Bargaining Agreements

At December 31, 2021, we employed approximately 34,000 people, approximately 60% of whom are represented by various 
unions pursuant to nearly 450 collective bargaining agreements between our individual subsidiaries or trade associations and 
local unions, as well as  two collective bargaining agreements that are national or regional in scope. We believe that our 
relations with our labor unions are generally positive.

Government Contracts

As a government contractor, we are subject to U.S. government audits and investigations relating to our operations, which 
such audits may result in fines, penalties and compensatory and treble damages, and possible suspension or debarment from 
doing business with the government. Based on currently available information, we believe the outcome of ongoing government 
disputes and investigations will not have a material impact on our financial position, results of operations, or liquidity.

Legal Proceedings  

We are involved in several legal proceedings in which damages and claims have been asserted against us. We believe that we 
have a number of valid defenses to such proceedings and claims and intend to vigorously defend ourselves. We do not believe 
that any such matters will have a material adverse effect on our financial position, results of operations, or liquidity. We record 
a loss contingency if the potential loss from a proceeding or claim is considered probable and the amount can be reasonably 
estimated or a range of loss can be determined. We provide disclosure when it is reasonably possible that a loss will be incurred 
in excess of any recorded provision. Significant judgment is required in these determinations. As additional information 
becomes available, we reassess prior determinations and may change our estimates. Additional claims may be asserted against 
us in the future. Litigation is subject to many uncertainties, and the outcome of litigation is not predictable with assurance. It is 
possible that a litigation matter for which liabilities have not been recorded could be decided unfavorably to us, and that any 
such unfavorable decision could have a material adverse effect on our financial position, results of operations, or liquidity.
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NOTE 16 - LEASES 

We lease real estate, vehicles, and equipment under various arrangements which are classified as either operating or finance 
leases. A lease exists when a contract or part of a contract conveys the right to control the use of an identified asset for a period 
of time in exchange for consideration. In determining whether a lease exists, we consider whether a contract provides us with 
both: (a) the right to obtain substantially all of the economic benefits from the use of the identified asset and (b) the right to 
direct the use of the identified asset. 

Many of our leases include base rental periods coupled with options to renew or terminate the lease, generally at our 
discretion. Certain leases additionally include options to purchase the leased asset. In evaluating the lease term, we consider 
whether we are reasonably certain to exercise such options. To the extent a significant economic incentive exists to exercise an 
option, that option is included within the lease term. However, based on the nature of our lease arrangements, options generally 
do not provide us with a significant economic incentive and are therefore excluded from the lease term for the majority of our 
arrangements.

Our leases typically include a combination of fixed and variable payments. Fixed payments are generally included when 
measuring the right-of-use asset and lease liability. Variable payments, which primarily represent payments based on usage of 
the underlying asset, are generally excluded from such measurement and expensed as incurred. In addition, certain of our lease 
arrangements may contain a lease coupled with an arrangement to provide other services, such as maintenance, or may require 
us to make other payments on behalf of the lessor related to the leased asset, such as payments for taxes or insurance. We 
account for these non-lease components together with the associated lease component for each of our asset classes.

The measurement of right-of-use assets and lease liabilities requires us to estimate appropriate discount rates. To the extent 
the rate implicit in the lease is readily determinable, such rate is utilized. However, based on information available at lease 
commencement for the majority of our leases, the rate implicit in the lease is not known. In these instances, we utilize an 
incremental borrowing rate, which represents the rate of interest that we would pay to borrow on a collateralized basis, over a 
similar term, an amount equal to the lease payments.

Our lease arrangements generally do not contain significant restrictions or covenants; however, certain of our vehicle and 
equipment leases include residual value guarantees, whereby we provide a guarantee to the lessor that the value of the 
underlying asset will be at least a specified amount at the end of the lease. Amounts probable of being owed under these 
guarantees are included within the measurement of the right-of-use asset and lease liability. 

Lease Position 

The following table presents our lease-related assets and liabilities as of December 31, 2021 and 2020 (in thousands):

Classification on the Consolidated Balance Sheet
December 31,

2021
December 31,

2020
Assets
Operating lease assets Operating lease right-of-use assets $ 260,778 $ 242,155 
Finance lease assets Property, plant and equipment, net  7,666  9,638 
Total lease assets $ 268,444 $ 251,793 

Liabilities
Current

Operating Operating lease liabilities, current $ 57,814 $ 53,632 
Finance Current maturities of long-term debt and finance lease liabilities  3,320  3,995 

Noncurrent
Operating Operating lease liabilities, long-term  220,836  205,362 
Finance Long-term debt and finance lease liabilities  4,717  5,971 

Total lease liabilities $ 286,687 $ 268,960 
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NOTE 16 - LEASES (Continued)
Lease Costs

The following table presents information related to our lease expense for the years ended December 31, 2021, 2020, and 2019 
(in thousands):

2021 2020 2019

Finance lease expense:
Amortization expense $ 4,255 $ 4,562 $ 4,575 
Interest expense  255  355  427 

Operating lease expense  70,928  69,208  66,650 
Short-term lease expense (1)  150,500  139,706  149,528 
Variable lease expense  5,421  5,441  4,924 
Total lease expense $ 231,359 $ 219,272 $ 226,104 

_________________

(1) Short-term lease expense includes both leases and rentals with initial terms of one year or less and predominantly represents equipment 
used on construction projects.

Sublease rental income was approximately $0.2 million for the year ended December 31, 2021, and $0.5 million for each of 
the years ended December 31, 2020 and 2019.

Lease Term and Discount Rate 

The following table presents certain information related to the lease terms and discount rates for our leases as of 
December 31, 2021 and 2020:

December 31,
2021

December 31,
2020

Weighted-average remaining lease term:
Operating leases 6.4 years 6.6 years
Finance leases 2.9 years 3.1 years

Weighted-average discount rate:
Operating leases  3.20 %  3.59 %
Finance leases  2.61 %  3.24 %

Other Information

The following table presents supplemental cash flow information related to our leases for the years ended December 31, 
2021, 2020, and 2019 (in thousands):

2021 2020 2019

Cash paid for amounts included in the measurement of lease liabilities:
Operating cash flows used for operating leases $ 69,797 $ 65,016 $ 65,757 
Operating cash flows used for finance leases $ 255 $ 355 $ 427 
Financing cash flows used for finance leases $ 4,189 $ 4,470 $ 4,571 

Right-of-use assets obtained in exchange for new operating lease liabilities $ 80,661 $ 55,895 $ 84,089 
Right-of-use assets obtained in exchange for new finance lease liabilities $ 2,301 $ 4,558 $ 5,311 
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NOTE 16 - LEASES (Continued)
Maturity of Lease Liabilities

The following table reconciles our future minimum lease payments on an undiscounted cash flow basis to our lease liabilities 
reported in the Consolidated Balance Sheet as of December 31, 2021 (in thousands):

Operating 
Leases

Finance   
Leases

2022 $ 65,528 $ 3,469 
2023  56,229  2,238 
2024  45,037  1,742 
2025  36,077  705 
2026  29,044  140 
Thereafter  77,556  10 
Total minimum lease payments  309,471  8,304 
Less: Amount of lease payments representing interest  (30,821)  (267) 
Present value of future minimum lease payments $ 278,650 $ 8,037 

Current portion of lease liabilities $ 57,814 $ 3,320 
Noncurrent portion of lease liabilities  220,836  4,717 
Present value of future minimum lease payments $ 278,650 $ 8,037 

NOTE 17 - ADDITIONAL CASH FLOW INFORMATION 

The following table presents information about cash paid for interest and income taxes for the years ended December 31, 
2021, 2020, and 2019 (in thousands):  

 2021 2020 2019

Cash paid during the year for:    
Interest $ 5,259 $ 8,289 $ 12,683 
Income taxes $ 130,811 $ 145,386 $ 126,169 

NOTE 18 - SEGMENT INFORMATION

We are one of the largest specialty contractors in the United States and a leading provider of electrical and mechanical 
construction and facilities services, building services, and industrial services. Our services are provided to a broad range of 
commercial, industrial, utility, and institutional customers through approximately 90 operating subsidiaries. Such operating 
subsidiaries are organized into the following reportable segments:

• United States electrical construction and facilities services;

• United States mechanical construction and facilities services;

• United States building services;

• United States industrial services; and

• United Kingdom building services. 

For a more complete description of our operations, refer to Item 1. Business.

Our reportable segments reflect certain reclassifications of prior year amounts from our United States electrical construction 
and facilities services segment to our United States industrial services and our United States building services segments due to 
changes in our internal reporting structure aimed at realigning our service offerings.
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NOTE 18 - SEGMENT INFORMATION (Continued)

The following tables present financial information for each of our reportable segments for the years ended December 31, 
2021, 2020, and 2019 (in thousands): 

 2021 2020 2019

Revenues from unrelated entities:
United States electrical construction and facilities services $ 2,015,466 $ 1,806,092 $ 1,961,798 
United States mechanical construction and facilities services  3,922,864  3,485,495  3,340,337 
United States building services  2,468,892  2,134,016  2,121,661 
United States industrial services  986,407  940,895  1,327,556 
Total United States operations  9,393,629  8,366,498  8,751,352 
United Kingdom building services  509,951  430,563  423,259 
Total operations $ 9,903,580 $ 8,797,061 $ 9,174,611 

2021 2020 2019

Total revenues:
United States electrical construction and facilities services $ 2,019,400 $ 1,812,445 $ 1,965,483 
United States mechanical construction and facilities services  3,939,753  3,502,131  3,370,960 
United States building services  2,564,013  2,213,161  2,197,305 
United States industrial services  1,021,217  956,373  1,351,448 
Less intersegment revenues  (150,754)  (117,612)  (133,844) 
Total United States operations  9,393,629  8,366,498  8,751,352 
United Kingdom building services  509,951  430,563  423,259 
Total operations $ 9,903,580 $ 8,797,061 $ 9,174,611 

2021 2020 2019

Operating income (loss):
United States electrical construction and facilities services $ 168,363 $ 161,810 $ 147,817 
United States mechanical construction and facilities services  319,112  292,536  225,040 
United States building services  119,024  114,159  115,432 
United States industrial services  (1,666)  1,175  57,529 
Total United States operations  604,833  569,680  545,818 
United Kingdom building services  27,998  20,660  18,323 
Corporate administration  (102,031)  (98,542)  (101,726) 
Restructuring expenses  —  (2,214)  (1,523) 
Impairment loss on goodwill, identifiable intangible assets, 
and other long-lived assets  —  (232,750)  — 
Total operations  530,800  256,834  460,892 

Other items:
Net periodic pension (cost) income  3,625  2,980  1,553 
Interest expense  (6,071)  (9,009)  (13,821) 
Interest income  949  1,521  2,265 
Income before income taxes $ 529,303 $ 252,326 $ 450,889 
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NOTE 18 - SEGMENT INFORMATION (Continued)
2021 2020 2019

Capital expenditures:    

United States electrical construction and facilities services $ 4,976 $ 8,674 $ 4,839 
United States mechanical construction and facilities services  10,420  11,239  7,890 
United States building services  11,236  10,372  14,370 
United States industrial services  6,159  9,595  16,760 
Total United States operations  32,791  39,880  43,859 
United Kingdom building services  3,015  3,693  3,598 
Corporate administration  386  4,396  975 
Total operations $ 36,192 $ 47,969 $ 48,432 

2021 2020 2019

Depreciation and amortization of property, plant and equipment:    
United States electrical construction and facilities services $ 7,189 $ 6,693 $ 6,664 
United States mechanical construction and facilities services  11,130  10,683  8,764 
United States building services  12,354  12,325  12,752 
United States industrial services  11,723  12,405  12,016 
Total United States operations  42,396  42,106  40,196 
United Kingdom building services  3,938  3,046  2,942 
Corporate administration  2,013  1,569  807 
Total operations $ 48,347 $ 46,721 $ 43,945 

December 31, 
2021

December 31, 
2020

December 31, 
2019

Contract assets:   

United States electrical construction and facilities services $ 48,161 $ 30,728 $ 47,522 
United States mechanical construction and facilities services  87,516  68,058  61,225 
United States building services  44,625  31,304  30,557 
United States industrial services  18,992  11,311  12,982 
Total United States operations  199,294  141,401  152,286 
United Kingdom building services  30,849  30,555  25,544 
Total operations $ 230,143 $ 171,956 $ 177,830 

December 31, 
2021

December 31, 
2020

December 31, 
2019

Contract liabilities:   

United States electrical construction and facilities services $ 198,247 $ 182,228 $ 166,448 
United States mechanical construction and facilities services  406,509  386,180  317,083 
United States building services  133,061  106,691  101,963 
United States industrial services  16,481  17,304  15,548 
Total United States operations  754,298  692,403  601,042 
United Kingdom building services  33,836  29,849  22,600 
Total operations $ 788,134 $ 722,252 $ 623,642 
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NOTE 18 - SEGMENT INFORMATION (Continued)
December 31, 

2021
December 31, 

2020
December 31, 

2019

Long-lived assets:
United States electrical construction and facilities services $ 236,813 $ 176,708 $ 175,038 
United States mechanical construction and facilities services  506,290  512,243  530,561 
United States building services  509,096  493,274  459,934 
United States industrial services  365,563  394,505  654,956 
Total United States operations  1,617,762  1,576,730  1,820,489 
United Kingdom building services  11,402  12,017  9,622 
Corporate administration  2,535  4,356  1,431 
Total operations $ 1,631,699 $ 1,593,103 $ 1,831,542 

December 31, 
2021

December 31, 
2020

December 31, 
2019

Total assets:
United States electrical construction and facilities services $ 848,306 $ 672,226 $ 736,688 
United States mechanical construction and facilities services  1,668,419  1,542,531  1,536,325 
United States building services  1,101,082  1,040,160  1,008,263 
United States industrial services  589,017  550,513  916,308 
Total United States operations  4,206,824  3,805,430  4,197,584 
United Kingdom building services  241,740  227,894  181,147 
Corporate administration  992,882  1,030,516  451,627 
Total operations $ 5,441,446 $ 5,063,840 $ 4,830,358 
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Report of Independent Registered Public Accounting Firm 

To the Stockholders and Board of Directors of EMCOR Group, Inc. and subsidiaries: 

Opinion on the Financial Statements

We have audited the accompanying consolidated balance sheets of EMCOR Group, Inc. and subsidiaries (the Company) as of 
December 31, 2021 and 2020, the related consolidated statements of operations, comprehensive income, equity and cash flows 
for each of the three years in the period ended December 31, 2021, and the related notes and financial statement schedule listed 
in the Index at Item 15(a)(2) (collectively referred to as the “consolidated financial statements”). In our opinion, the 
consolidated financial statements present fairly, in all material respects, the financial position of the Company at December 31, 
2021 and 2020, and the results of its operations and its cash flows for each of the three years in the period ended December 31, 
2021, in conformity with U.S. generally accepted accounting principles. 

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States) 
(PCAOB), the Company’s internal control over financial reporting as of December 31, 2021, based on criteria established in 
Internal Control-Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission 
(2013 framework) and our report dated February 24, 2022 expressed an unqualified opinion thereon.

Basis for Opinion

These financial statements are the responsibility of the Company’s management. Our responsibility is to express an opinion 
on the Company’s financial statements based on our audits. We are a public accounting firm registered with the PCAOB and 
are required to be independent with respect to the Company in accordance with the U.S. federal securities laws and the 
applicable rules and regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and perform 
the audit to obtain reasonable assurance about whether the financial statements are free of material misstatement, whether due 
to error or fraud. Our audits included performing procedures to assess the risks of material misstatement of the financial 
statements, whether due to error or fraud, and performing procedures that respond to those risks. Such procedures included 
examining, on a test basis, evidence regarding the amounts and disclosures in the financial statements. Our audits also included 
evaluating the accounting principles used and significant estimates made by management, as well as evaluating the overall 
presentation of the financial statements. We believe that our audits provide a reasonable basis for our opinion. 

Critical Audit Matters

The critical audit matters communicated below are matters arising from the current period audit of the financial statements that 
were communicated or required to be communicated to the audit committee and that: (1) relate to accounts or disclosures that 
are material to the financial statements and (2) involved our especially challenging, subjective or complex judgments. The 
communication of critical audit matters does not alter in any way our opinion on the consolidated financial statements, taken as 
a whole, and we are not, by communicating the critical audit matters below, providing separate opinions on the critical audit 
matters or on the accounts or disclosures to which they relate.
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Revenue Recognition from Construction Contracts

Description of 
the Matter

As described in Note 3 to the consolidated financial statements, the Company generally recognizes 
revenue from construction contracts over time using a cost-to-cost input method in which the extent of 
progress is measured based on the ratio of costs incurred to date to the total estimated costs at completion. 
In addition, the revenue recognition process requires the Company to determine the transaction price that 
represents the amount of consideration to which the Company expects to be entitled. A significant portion 
of the Company’s revenues for the year ended December 31, 2021 were derived from construction 
contracts. 

The determination of revenue recognized from construction contracts commonly requires the Company to 
estimate variable consideration that arises from pending change orders, contract claims, contract bonuses, 
and penalties, as well as to prepare estimates of the costs to complete contracts. Factors inherent in the 
estimation processes include, among others, historical experience with customers, the potential long-term 
nature of dispute resolutions, actions of third parties as well as the Company’s experience with similar 
types of contracts. Due to uncertainties attributed to such factors, auditing revenue recognized from 
construction contracts involved especially challenging, subjective, and complex judgments.

How We 
Addressed the 
Matter in Our 
Audit

We obtained an understanding, evaluated the design, and tested the operating effectiveness of the 
Company’s controls related to revenue recognition from construction contracts. For example, we tested 
controls over the Company’s determination and review of estimates of variable consideration, costs to 
complete, and the completeness and accuracy of data utilized in conjunction with such estimation 
processes. 

To test the amount of revenue recognized from construction contracts in the current period, we selected a 
sample of contracts and performed procedures to test the project revenue and cost forecasts. For example, 
we obtained and inspected the related contract agreements, amendments, and change orders to test the 
existence of customer arrangements and understand the scope and pricing of the related projects; 
performed inquiries of management and project personnel regarding facts and circumstances relevant to 
the accounting for such contracts; tested key components of the estimated costs to complete, including 
materials, labor, and subcontractors costs; agreed actual costs incurred to supporting documentation; and 
recalculated revenues recognized based on the project's percentage of completion and management's 
estimate of transaction price. In addition, we performed certain retrospective review procedures to assess 
management’s historical ability to accurately estimate the transaction price and costs to complete 
contracts as well as to identify any significant or unusual changes in project revenue and cost forecasts 
during the period.
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Valuation of Goodwill and Indefinite-Lived Intangible Assets

Description of 
the Matter

At December 31, 2021, the Company’s goodwill and indefinite-lived trade name intangible assets were 
approximately $890.3 million and $215.8 million, respectively. As discussed in Note 8 to the consolidated 
financial statements, goodwill and trade names with indefinite lives are tested for impairment at least 
annually.  

Auditing management’s annual impairment tests was especially complex and subjective due to the 
significant estimation required in determining the fair value of the reporting units for goodwill and the fair 
value of trade name intangible assets. In particular, the fair value estimates for goodwill were sensitive to 
significant assumptions inherent in the Company’s discounted estimated future cash flows such as the 
weighted average cost of capital, revenue growth rates, and operating margins. The fair value estimates 
for trade name intangible assets were sensitive to significant assumptions inherent in the Company’s 
discounted estimated future cash flows such as the royalty rate, discount rate, and revenue growth rates. 
The fair value estimates for goodwill and trade name intangible assets are affected by expectations about 
future market or economic conditions, including the effects of the COVID-19 pandemic and other 
macroeconomic events relevant to certain markets in which the Company operates. 

How We 
Addressed the 
Matter in Our 
Audit

We obtained an understanding, evaluated the design, and tested the operating effectiveness of controls 
over the Company’s impairment review processes for goodwill and trade name intangible assets. For 
example, we tested management’s review controls over the valuation models and significant assumptions 
described above, including those developed by the Company's third-party valuation specialists.

To test the estimated fair value of the Company’s reporting units and trade name intangible assets, with 
the support of a valuation specialist, we performed audit procedures that included, among others, 
assessing methodologies and testing the significant assumptions and completeness and accuracy of the 
underlying data used by the Company in its analyses. For example, we compared the significant 
assumptions used by management to the historical financial results of the Company’s reporting units and 
to current industry and economic trends. We assessed the historical accuracy of management’s estimates 
by comparing past projections to actual performance and performed sensitivity analyses of significant 
assumptions to evaluate the changes in fair value that would result from changes in the assumptions. In 
addition, we reviewed the reconciliation of the aggregate fair value of the Company’s reporting units to 
the market capitalization of the Company.

/s/ Ernst & Young LLP

We have served as the Company’s auditor since 2002.

Stamford, Connecticut
February 24, 2022  
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Report of Independent Registered Public Accounting Firm 

To the Stockholders and Board of Directors of EMCOR Group, Inc. and subsidiaries: 

Opinion on Internal Control Over Financial Reporting

We have audited EMCOR Group, Inc. and subsidiaries’ internal control over financial reporting as of December 31, 2021, 
based on criteria established in Internal Control-Integrated Framework issued by the Committee of Sponsoring Organizations of 
the Treadway Commission (2013 framework) (the COSO criteria). In our opinion, EMCOR Group, Inc. and subsidiaries (the 
Company) maintained, in all material respects, effective internal control over financial reporting as of December 31, 2021, 
based on the COSO criteria. 

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States) 
(PCAOB), the 2021 consolidated financial statements of the Company and our report dated February 24, 2022 expressed an 
unqualified opinion thereon. 

Basis for Opinion

The Company’s management is responsible for maintaining effective internal control over financial reporting and for its 
assessment of the effectiveness of internal control over financial reporting included in the accompanying Management’s Report 
on Internal Control over Financial Reporting. Our responsibility is to express an opinion on the Company’s internal control 
over financial reporting based on our audit. We are a public accounting firm registered with the PCAOB and are required to be 
independent with respect to the Company in accordance with the U.S. federal securities laws and the applicable rules and 
regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we plan and perform 
the audit to obtain reasonable assurance about whether effective internal control over financial reporting was maintained in all 
material respects. 

Our audit included obtaining an understanding of internal control over financial reporting, assessing the risk that a material 
weakness exists, testing and evaluating the design and operating effectiveness of internal control based on the assessed risk, and 
performing such other procedures as we considered necessary in the circumstances. We believe that our audit provides a 
reasonable basis for our opinion. 

Definition and Limitations of Internal Control Over Financial Reporting

A company’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the 
reliability of financial reporting and the preparation of financial statements for external purposes in accordance with generally 
accepted accounting principles. A company’s internal control over financial reporting includes those policies and procedures 
that (1) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and 
dispositions of the assets of the company; (2) provide reasonable assurance that transactions are recorded as necessary to permit 
preparation of financial statements in accordance with generally accepted accounting principles, and that receipts and 
expenditures of the company are being made only in accordance with authorizations of management and directors of the 
company; and (3) provide reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use, or 
disposition of the company’s assets that could have a material effect on the financial statements. 

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, 
projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate 
because of changes in conditions, or that the degree of compliance with the policies or procedures may deteriorate. 

/s/  Ernst & Young LLP

Stamford, Connecticut
February 24, 2022  
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ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND FINANCIAL 
DISCLOSURE 

Not applicable. 

ITEM 9A. CONTROLS AND PROCEDURES 
Based on an evaluation of our disclosure controls and procedures (as required by Rules 13a-15(b) of the Securities Exchange 

Act of 1934), our Chairman, President and Chief Executive Officer, Anthony J. Guzzi, and our Executive Vice President and 
Chief Financial Officer, Mark A. Pompa, have concluded that our disclosure controls and procedures (as defined in Rule 
13a-15(e) of the Securities Exchange Act of 1934) are effective as of the end of the period covered by this report. 

Management’s Report on Internal Control over Financial Reporting 
Our management is responsible for establishing and maintaining adequate internal control over financial reporting (as defined 

in Rules 13a-15(f) and 15d-15(f) under the Securities Exchange Act of 1934). Our internal control over financial reporting is a 
process designed with the participation of our principal executive officer and principal financial officer or persons performing 
similar functions to provide reasonable assurance regarding the reliability of financial reporting and the preparation of our 
financial statements for external reporting purposes in accordance with U.S. generally accepted accounting principles. 

Our internal control over financial reporting includes policies and procedures that: (a) pertain to the maintenance of records 
that, in reasonable detail, accurately and fairly reflect our transactions and dispositions of assets, (b) provide reasonable 
assurance that transactions are recorded as necessary to permit preparation of financial statements in accordance with U.S. 
generally accepted accounting principles, and that our receipts and expenditures are being made only in accordance with 
authorizations of our management and Board of Directors, and (c) provide reasonable assurance regarding prevention or timely 
detection of unauthorized acquisition, use, or disposition of our assets that could have a material effect on our financial 
statements. 

Because of its inherent limitations, our disclosure controls and procedures may not prevent or detect misstatements. A control 
system, no matter how well conceived and operated, can only provide reasonable, not absolute, assurance that the objectives of 
the control system are met. Because of the inherent limitations in all control systems, no evaluation of controls can provide 
absolute assurance that all control issues and instances of fraud, if any, have been detected. Also, projections of any evaluation 
of effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in conditions 
or that the degree of compliance with the policies or procedures may deteriorate. 

As of December 31, 2021, our management conducted an evaluation of the effectiveness of our internal control over financial 
reporting based on the framework established in Internal Control-Integrated Framework (2013) issued by the Committee of 
Sponsoring Organizations of the Treadway Commission. Based on this evaluation, management has determined that EMCOR’s 
internal control over financial reporting was effective as of December 31, 2021. 

The effectiveness of our internal control over financial reporting as of December 31, 2021 has been audited by Ernst & 
Young LLP, an independent registered public accounting firm, as stated in its report appearing in Item 8 of this Form 10-K, 
which such report expressed an unqualified opinion on the effectiveness of our internal control over financial reporting as of 
December 31, 2021. 

Changes in Internal Control over Financial Reporting 
In addition, our management with the participation of our principal executive officer and principal financial officer or persons 

performing similar functions has determined that no change in our internal control over financial reporting (as that term is 
defined in Rules 13(a)-15(f) and 15(d)-15(f) of the Securities Exchange Act of 1934) occurred during the fourth quarter of our 
fiscal year ended December 31, 2021 that has materially affected, or is reasonably likely to materially affect, our internal 
control over financial reporting.

ITEM 9B. OTHER INFORMATION 

Not applicable. 
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PART III

ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE 

The information required by this Item 10 with respect to directors is incorporated herein by reference to the section of our 
definitive Proxy Statement for the 2022 Annual Meeting of Stockholders entitled “Election of Directors,” which Proxy 
Statement is to be filed with the Securities and Exchange Commission pursuant to Regulation 14A not later than 120 days after 
the end of the fiscal year to which this Form 10-K relates (the “Proxy Statement”). The information, if any, required by this 
Item 10 concerning compliance with Section 16(a) of the Securities Exchange Act of 1934 is incorporated herein by reference 
to the section of the Proxy Statement entitled “Delinquent Section 16(a) Reports.” The information required by this Item 10 
concerning the Audit Committee of our Board of Directors and Audit Committee financial experts is incorporated by reference 
to the section of the Proxy Statement entitled “Meetings and Committees of the Board of Directors” and “Corporate 
Governance.” The information required by this Item 10 regarding stockholder recommendations for director candidates is 
incorporated by reference to the section of the Proxy Statement entitled “Recommendations for Director Candidates.” 
Information regarding our executive officers is contained in Part I of this Form 10-K following Item 4 under the heading 
“Executive Officers of the Registrant.” We have adopted a Code of Ethics that applies to our Chief Executive Officer and our 
Senior Financial Officers, which is listed on the Exhibit Index. 

ITEM 11. EXECUTIVE COMPENSATION 

The information required by this Item 11 is incorporated herein by reference to the sections of the Proxy Statement entitled 
“Compensation Discussion and Analysis,” “Executive Compensation and Related Information,” “Potential Post Employment 
Payments,” “Director Compensation,” “Compensation Committee Interlocks and Insider Participation” and “Compensation 
Committee Report.” 

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND 
RELATED STOCKHOLDER MATTERS 

The information required by this Item 12 (other than the information required by Section 201(d) of Regulation S-K, which is 
set forth below) is incorporated herein by reference to the sections of the Proxy Statement entitled “Security Ownership of 
Certain Beneficial Owners” and “Security Ownership of Management.” 

Securities Authorized for Issuance Under Equity Compensation Plans. The following table summarizes, as of December 31, 
2021, certain information regarding equity compensation plans that were approved by stockholders and equity compensation 
plans that were not approved by stockholders. 

Equity Compensation Plan Information
A B C

Plan Category

Number of Securities to 
be Issued upon Exercise 
of Outstanding Options, 

Warrants and Rights

Weighted Average 
Exercise Price of 

Outstanding 
Options, Warrants 

and Rights

Number of Securities 
Remaining Available 
for Future Issuance 

under Equity 
Compensation Plans 
(Excluding Securities 

Reflected in Column A)

Equity Compensation Plans Approved by Security 
Holders  472,410 $ — 895,682 (1)

Equity Compensation Plans Not Approved by 
Security Holders  —  —  — 
Total  472,410 $ — 895,682 (1)

_________
 
(1) Represents shares of our common stock available for future issuance under our 2010 Incentive Plan, which may be issued pursuant to the 

award of restricted stock, unrestricted stock and/or awards that are valued in whole or in part by reference to, or are otherwise based on 
the fair market value of, our common stock. 

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS AND DIRECTOR INDEPENDENCE 

The information required by this Item 13 is incorporated herein by reference to the sections of the Proxy Statement entitled 
“Compensation Committee Interlocks and Insider Participation” and “Corporate Governance.” 

ITEM 14. PRINCIPAL ACCOUNTANT FEES AND SERVICES 

The information required by this Item 14 is incorporated herein by reference to the section of the Proxy Statement entitled 
“Ratification of Appointment of Independent Auditors.” 
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PART IV

ITEM 15. EXHIBITS AND FINANCIAL STATEMENT SCHEDULES  

(a)(1) The following consolidated financial statements of EMCOR Group, Inc. and Subsidiaries are 
filed as part of this report under Part II, Item 8. Financial Statements and Supplementary Data:

 Financial Statements:

 Consolidated Balance Sheets - December 31, 2021 and 2020

 Consolidated Statements of Operations - Years Ended December 31, 2021, 2020, and 2019

Consolidated Statements Comprehensive Income - Years Ended December 31, 2021, 2020, and 
2019

 Consolidated Statements of Cash Flows - Years Ended December 31, 2021, 2020, and 2019

 Consolidated Statements of Equity - Years Ended December 31, 2021, 2020, and 2019

 Notes to Consolidated Financial Statements

 Reports of Independent Registered Public Accounting Firm (PCAOB ID: 42)

(a)(2) The following financial statement schedule is included in this Form 10-K: Schedule II - 
Valuation and Qualifying Accounts

 

All other schedules are omitted because they are not required, are inapplicable, or the 
information is otherwise shown in the consolidated financial statements or notes thereto.

(a)(3) The exhibits filed in response to Item 601 of Regulation S-K are listed in the Exhibit Index.

(b) Exhibit Index
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Exhibit
No. Description

Incorporated By Reference to or
Filed Herewith, as Indicated Below

3(a-1) Restated Certificate of Incorporation of EMCOR filed 
December 15, 1994

3(a-2) Amendment dated November 28, 1995 to the Restated 
Certificate of Incorporation of EMCOR

3(a-3) Amendment dated February 12, 1998 to the Restated 
Certificate of Incorporation of EMCOR

3(a-4) Amendment dated January 27, 2006 to the Restated 
Certificate of Incorporation of EMCOR

3(a-5) Amendment dated September 18, 2007 to the Restated 
Certificate of Incorporation of EMCOR

3(b) Amended and Restated By-Laws and Amendments 
thereto

4(a) Sixth Amended and Restated Credit Agreement dated 
as of March 2, 2020 by and among EMCOR and a 
subsidiary and Bank of Montreal, as Agent and the 
lenders listed on the signature pages thereof

4(b) Sixth Amended and Restated Security Agreement 
dated as of March 2, 2020 among EMCOR, certain of 
its U.S. subsidiaries, and Bank of Montreal, as Agent

4(c) Sixth Amended and Restated Pledge Agreement dated 
as of March 2, 2020 among EMCOR, certain of its 
U.S. subsidiaries, and Bank of Montreal, as Agent

4(d) Fifth Amended and Restated Guaranty Agreement 
dated as of March 2, 2020 by certain of EMCOR’s 
U.S. subsidiaries in favor of Bank of Montreal, as 
Agent

4(e) Description of Registrant’s Securities

4(f) LIBOR Cessation Letter Agreement
10(a) Form of Severance Agreement (“Severance 

Agreement”) between EMCOR and each of R. Kevin 
Matz and Mark A. Pompa

10(b) Form of Amendment to Severance Agreement 
between EMCOR and each of R. Kevin Matz and 
Mark A. Pompa

10(c) Letter Agreement dated October 12, 2004 between 
Anthony Guzzi and EMCOR (the “Guzzi Letter 
Agreement”)

Exhibit 3(a-5) to EMCOR’s Registration Statement on 
Form 10 as originally filed March 17, 1995 (“Form 
10”)
Exhibit 3(a-2) to EMCOR’s Annual Report on Form 
10-K for the year ended December 31, 1995 (“1995 
Form 10-K”)
Exhibit 3(a-3) to EMCOR’s Annual Report on Form 
10-K for the year ended December 31, 1997 (“1997 
Form 10-K”)
Exhibit 3(a-4) to EMCOR’s Annual Report on Form 
10-K for the year ended December 31, 2005 (“2005 
Form 10-K”)
Exhibit A to EMCOR’s Proxy Statement dated August 
17, 2007 for Special Meeting of Stockholders held 
September 18, 2007
Exhibit 3(b) to EMCOR’s Annual Report on Form 10-
K for the year ended December 31, 2016 (“2016 Form 
10-K”)
Exhibit 4(a) to EMCOR’s Quarterly Report on Form 
10-Q for the quarter ended March 31, 2020 (“March 
2020 Form 10-Q”)

Exhibit 4(b) to the March 2020 Form 10-Q

Exhibit 4(c) to the March 2020 Form 10-Q

Exhibit 4(d) to the March 2020 Form 10-Q

Exhibit 4(e) to EMCOR’s Annual Report on Form 
10-K for the year ended December 31, 2020 (“2020 
Form 10-K”)
Filed herewith
Exhibit 10.1 to EMCOR's Report on Form 8-K (Date 
of Report April 25, 2005)

Exhibit 10(c) to EMCOR’s Quarterly Report on Form 
10-Q for the quarter ended March 31, 2007 (“March 
2007 Form 10-Q”)
Exhibit 10.1 to EMCOR’s Report on Form 8-K (Date 
of Report October 12, 2004)

10(d) Form of Confidentiality Agreement between Anthony 
Guzzi and EMCOR

Exhibit C to the Guzzi Letter Agreement

10(e) Form of Indemnification Agreement between EMCOR 
and each of its officers and directors

Exhibit F to the Guzzi Letter Agreement

EXHIBIT INDEX
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Exhibit
No. Description

Incorporated By Reference to or
Filed Herewith, as Indicated Below

10(f-1) Severance Agreement (“Guzzi Severance 
Agreement”) dated October 25, 2004 between 
Anthony Guzzi and EMCOR

Exhibit D to the Guzzi Letter Agreement

10(f-2) Amendment to Guzzi Severance Agreement Exhibit 10(g-2) to the March 2007 Form 10-Q
10(g-1) Continuity Agreement dated as of June 22, 1998 

between R. Kevin Matz and EMCOR (“Matz 
Continuity Agreement”)

Exhibit 10(f) to EMCOR's Quarterly Report on Form 
10-Q for the quarter ended June 30, 1998 ("June 1998
Form 10-Q")

10(g-2) Amendment dated as of May 4, 1999 to Matz 
Continuity Agreement

Exhibit 10(m) to EMCOR's Quarterly Report on Form 
10-Q for the quarter ended June 30, 1999 ("June 1999
Form 10-Q")

10(g-3) Amendment dated as of January 1, 2002 to Matz 
Continuity Agreement

Exhibit 10(o-3) to EMCOR’s Quarterly Report on 
Form 10-Q for the quarter ended March 31, 2002 
(“March 2002 Form 10-Q”)

10(g-4) Amendment dated as of March 1, 2007 to Matz 
Continuity Agreement

Exhibit 10(n-4) to the March 2007 Form 10-Q

10(h-1) Continuity Agreement dated as of June 22, 1998 
between Mark A. Pompa and EMCOR (“Pompa 
Continuity Agreement”)

Exhibit 10(g) to the June 1998 Form 10-Q

10(h-2) Amendment dated as of May 4, 1999 to Pompa 
Continuity Agreement

Exhibit 10(n) to the June 1999 Form 10-Q

10(h-3) Amendment dated as of January 1, 2002 to Pompa 
Continuity Agreement

Exhibit 10(p-3) to the March 2002 Form 10-Q

10(h-4) Amendment dated as of March 1, 2007 to Pompa 
Continuity Agreement

Exhibit 10(o-4) to the March 2007 Form 10-Q

10(i-1) Change of Control Agreement dated as of October 25, 
2004 between Anthony Guzzi (“Guzzi”) and EMCOR 
(“Guzzi Continuity Agreement”)

Exhibit E to the Guzzi Letter Agreement

10(i-2) Amendment dated as of March 1, 2007 to Guzzi 
Continuity Agreement

Exhibit 10(p-2) to the March 2007 Form 10-Q

10(i-3) Amendment to Continuity Agreements and Severance 
Agreements with Anthony J. Guzzi, R. Kevin Matz 
and Mark A. Pompa

Exhibit 10(Q) to EMCOR’s Annual Report on Form 
10-K for the year ended December 31, 2008 (“2008
Form 10-K”)

10(j) Amendment dated as of March 29, 2010 to Severance 
Agreement with Anthony J. Guzzi, R. Kevin Matz and 
Mark A. Pompa

Exhibit 10.1 to Form 8-K (Date of Report March 29, 
2010) (“March 2010 Form 8-K”)

10(k-1) Severance Agreement dated as of October 26, 2016 
between EMCOR and Maxine L. Mauricio

Exhibit 10(l-1) to EMCOR's Quarterly Report on 
Form 10-Q for the quarter ended September 30, 2016 
("September 2016 Form 10-Q")

10(k-2) Continuity Agreement dated as of October 26, 2016 
between EMCOR and Maxine L. Mauricio (“Mauricio 
Continuity Agreement”)

Exhibit 10(l-2) to the September 2016 Form 10-Q

10(k-3) Amendment dated April 10, 2017 to Mauricio 
Continuity Agreement

Exhibit 10(l-3) to EMCOR’s Quarterly Report on 
Form 10-Q for the quarter ended March 31, 2017

10(l-1) EMCOR Group, Inc. Long-Term Incentive Plan 
(“LTIP”)

Exhibit 10 to Form 8-K (Date of Report December 15, 
2005)

10(l-2) First Amendment to LTIP and updated Schedule A to 
LTIP

Exhibit 10(S-2) to 2008 Form 10-K 

10(l-3) Second Amendment to LTIP Exhibit 10.2 to March 2010 Form 8-K
10(l-4) Third Amendment to LTIP Exhibit 10(q-4) to EMCOR’s Quarterly Report on 

Form 10-Q for the quarter ended March 31, 2012 
(“March 2012 Form 10-Q”)

EXHIBIT INDEX
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Exhibit
No. Description

Incorporated By Reference to or
Filed Herewith, as Indicated Below

10(l-5) Fourth Amendment to LTIP

10(l-6) Form of Certificate Representing Stock Units issued 
under LTIP

10(l-7) Fifth Amendment to LTIP

10(l-8) Sixth Amendment to LTIP
10(l-9) Seventh Amendment to LTIP
10(m) Key Executive Incentive Bonus Plan, as amended and 

restated
10(n) Amended and Restated 2010 Incentive Plan

10(o) EMCOR Group, Inc. Employee Stock Purchase Plan

10(p) Director Award Program Adopted May 13, 2011, as 
amended and restated December 14, 2011

10(q) Form of Non-LTIP Stock Unit Certificate
10(r) Form of Director Restricted Stock Unit Agreement

10(s) Director Award Program, as Amended and Restated 
December 16, 2014

10(t)

EMCOR Group, Inc. Voluntary Deferral Plan
10(u) First Amendment to EMCOR Group, Inc. Voluntary 

Deferral Plan
10(v) Form of Executive Restricted Stock Unit Agreement
10(w)

Executive Compensation Recoupment Policy
10(x) Restricted Stock Unit Award Agreement dated June 

30, 2017 between EMCOR and Mark A. Pompa
14 Code of Ethics of EMCOR for Chief Executive 

Officer and Senior Financial Officers
21 List of Significant Subsidiaries

Exhibit 10(l-5) to EMCOR’s Quarterly Report on 
Form 10-Q for the quarter ended June 30, 2013
Exhibit 10(T-2) to EMCOR’s Annual Report on Form 
10-K for the year ended December 31, 2007 (“2007 
Form 10-K”)
Exhibit 10(l-7) to EMCOR’s Annual Report on Form 
10-K for the year ended December 31, 2015 (“2015 
Form 10-K”)
Exhibit 10(l-8) to 2015 Form 10-K
Filed herewith
Exhibit B to EMCOR’s Proxy Statement for its 
Annual Meeting held June 13, 2013
Exhibit 10.1 to Form 8-K (Date of Report June 11, 
2020)
Exhibit C to EMCOR’s Proxy Statement for its 
Annual Meeting held June 18, 2008
Exhibit 10(n)(n) to EMCOR's Annual Report on Form 
10-K for the year ended December 31, 2011
Exhibit 10(p)(p) to the March 31, 2012 Form 10-Q
Exhibit 10(k)(k) to EMCOR’s Quarterly Report on 
Form 10-Q for the quarter ended June 30, 2012 (“June 
2012 Form 10-Q”)
Exhibit 10(z) to EMCOR’s Annual Report on Form 
10-K for the year ended December 31, 2014
Exhibit 10(E)(E) to EMCOR's Annual Report on Form 
10-K for the year ended December 31, 2012 (“2012 
Form 10-K”)
Exhibit 10(e)(e) to EMCOR's Annual Report on Form 
10-K for the year ended December 31, 2013
Exhibit 10(F)(F) to 2012 Form 10-K
Exhibit 10(h)(h) to EMCOR's Annual Report on Form 
10-K for the year ended December 31, 2015
Exhibit 10(f)(f) to EMCOR’s Quarterly Report on 
Form 10-Q for the quarter ended June 30, 2017
Exhibit 14 to EMCOR's Annual Report on Form 10-K 
for the year ended December 31, 2003
Filed herewith

23.1 Consent of Ernst & Young LLP Filed herewith
31.1 Certification Pursuant to Section 302 of the Sarbanes-

Oxley Act of 2002 by Anthony J. Guzzi, the 
Chairman, President and Chief Executive Officer

Filed herewith

31.2 Certification Pursuant to Section 302 of the Sarbanes-
Oxley Act of 2002 by Mark A. Pompa, the Executive 
Vice President and Chief Financial Officer

Filed herewith

32.1 Certification Pursuant to Section 906 of the Sarbanes-
Oxley Act of 2002 by the Chairman, President and 
Chief Executive Officer

Furnished

32.2 Certification Pursuant to Section 906 of the Sarbanes-
Oxley Act of 2002 by the Executive Vice President 
and Chief Financial Officer

Furnished

95.1 Information concerning mine safety violations or other 
regulatory matters

Filed herewith

EXHIBIT INDEX
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Exhibit
No. Description

Incorporated By Reference to or
Filed Herewith, as Indicated Below

101 The following materials from EMCOR Group, Inc.’s 
Annual Report on Form 10-K for the year ended 
December 31, 2021, formatted in iXBRL (Inline 
eXtensible Business Reporting Language): (i) the 
Consolidated Balance Sheets, (ii) the Consolidated 
Statements of Operations, (iii) the Consolidated 
Statements of Comprehensive Income, (iv) the 
Consolidated Statements of Cash Flows, (v) the 
Consolidated Statements of Equity and (vi) the Notes 
to Consolidated Financial Statements.

Filed

104 Cover Page Interactive Data File (formatted in Inline 
XBRL and contained in Exhibit 101)

Filed

Pursuant to Item 601(b)(4)(iii) of Regulation S-K, upon request of the Securities and Exchange Commission, the Registrant 
hereby undertakes to furnish a copy of any unfiled instrument which defines the rights of holders of long-term debt of the 
Registrant’s subsidiaries. 

ITEM 16. FORM 10-K SUMMARY

None.

EXHIBIT INDEX
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the Registrant has duly caused 
this report to be signed on its behalf by the undersigned thereunto duly authorized. 

Date: February 24, 2022 
 

EMCOR GROUP, INC.
(Registrant)

BY: /s/ ANTHONY J. GUZZI
Anthony J. Guzzi

Chairman, President and Chief Executive Officer
 

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by the following 
persons on behalf of the Registrant and in the capacities indicated on February 24, 2022. 
 

/S/  ANTHONY J. GUZZI Chairman, President and Chief Executive Officer
Anthony J. Guzzi (Principal Executive Officer)

/S/  MARK A. POMPA Executive Vice President and Chief Financial Officer
Mark A. Pompa (Principal Financial Officer)

/S/  JASON R. NALBANDIAN Vice President and Chief Accounting Officer
Jason R. Nalbandian (Principal Accounting Officer)

/S/  JOHN W. ALTMEYER Director
John W. Altmeyer

/S/  RONALD L. JOHNSON Director
Ronald L. Johnson

/S/  DAVID H. LAIDLEY Director
David H. Laidley

/S/  CAROL P. LOWE Director
Carol P. Lowe

/S/  M. KEVIN MCEVOY Director
M. Kevin McEvoy

/S/  WILLIAM P. REID Director
William P. Reid

/s/  STEVEN B. SCHWARZWAELDER Director
Steven B. Schwarzwaelder

/S/  ROBIN WALKER-LEE Director
Robin Walker-Lee
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SCHEDULE II - VALUATION AND QUALIFYING ACCOUNTS 
(In thousands) 

 

Description

Balance at
Beginning
of Year 

Costs and
Expenses

Cumulative 
Effect 

Adjustment (1) Deductions (2)
Balance at

End of Year
Allowance for credit losses     

Year Ended December 31, 2021 $ 18,031  8,041  —  (2,538) $ 23,534 
Year Ended December 31, 2020 $ 14,466  3,269  3,150  (2,854) $ 18,031 
Year Ended December 31, 2019 $ 15,361  2,628  —  (3,523) $ 14,466 

_________________

(1) Represents the adjustment to our allowance for credit losses, which was recorded to retained earnings upon the adoption of Accounting 
Standards Codification Topic 326. 

(2)  Deductions primarily represent uncollectible balances of accounts receivable written off, net of recoveries. 
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EXHIBIT 21 

LIST OF SIGNIFICANT SUBSIDIARIES JURISDICTION OF INCORPORATION

Dyn Specialty Contracting, Inc. Virginia
MES Holdings Corporation Delaware
EMCOR Construction Services, Inc. Delaware
EMCOR International, Inc. Delaware
EMCOR Mechanical/Electrical Services (East), Inc. Delaware
EMCOR (UK) Limited England
EMCOR Group (UK) plc England
EMCOR Facilities Services, Inc. Ohio
EMCOR-CSI Holding Co. Delaware
FR X Ohmstede Acquisitions Co. Delaware
RepconStrickland, Inc. Delaware
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EXHIBIT 23.1 

Consent of Independent Registered Public Accounting Firm 

We consent to the incorporation by reference in the following Registration Statements: 

(1) Registration Statement (Form S-8 No. 333-168503) pertaining to the 2010 Incentive Plan of EMCOR Group, Inc.,

(2) Registration Statement (Form S-8 No. 333-152764) pertaining to the EMCOR Group, Inc. Employee Stock Purchase 
Plan, 

(3) Registration Statement (Form S-8 No. 333-147015) pertaining to the 2007 Incentive Plan of EMCOR Group, Inc.,

(4) Registration Statement (Form S-8 No. 333-112940) pertaining to the EMCOR Group, Inc. Stock Option Agreements 
dated as of January 4, 1999, May 5, 1999, January 3, 2000, January 2, 2001, December 14, 2001, January 2, 
2002, June 19, 2002, October 25, 2002, January 2, 2003, February 27, 2003, and January 2, 2004, the EMCOR Group, 
Inc. 2003 Non-Employee Directors’ Stock Option Plan and the EMCOR Group, Inc. 2003 Management Stock 
Incentive Plan, and 

(5) Registration Statement (Form S-8 No. 333-186926) pertaining to the EMCOR Group, Inc. Voluntary Deferral Plan;

of our reports dated February 24, 2022, with respect to the consolidated financial statements of EMCOR Group, Inc. and 
subsidiaries, and the effectiveness of internal control over financial reporting of EMCOR Group, Inc. and subsidiaries, included 
in this Annual Report (Form 10-K) of EMCOR Group, Inc. for the year ended December 31, 2021.

/s/ Ernst & Young LLP

Stamford, Connecticut
February 24, 2022
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EXHIBIT 31.1 

CERTIFICATION 

I, Anthony J. Guzzi, certify that: 

1. I have reviewed this annual report on Form 10-K of EMCOR Group, Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a 
material fact necessary to make the statements made, in light of the circumstances under which such statements were 
made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly 
present in all material respects the financial condition, results of operations and cash flows of the registrant as of, 
and for, the periods presented in this report;

4. The registrant’s other certifying officer(s) and I are responsible for establishing and maintaining disclosure controls 
and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)), and internal control over financial 
reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be 
designed under our supervision, to ensure that material information relating to the registrant, including its 
consolidated subsidiaries, is made known to us by others within those entities, particularly during the period 
in which this report is being prepared;

b) Designed such internal control over financial reporting, or caused such internal control over financial 
reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability of 
financial reporting and the preparation of financial statements for external purposes in accordance with 
generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report 
our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period 
covered by this report based on such evaluation; and

d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred 
during the registrant’s most recent fiscal quarter (the registrant's fourth fiscal quarter in the case of an annual 
report) that has materially affected, or is reasonably likely to materially affect, the registrant’s internal control 
over financial reporting; and

5. The registrant’s other certifying officer(s) and I have disclosed, based on our most recent evaluation of internal 
control over financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board of 
directors (or persons performing the equivalent functions):

a) All significant deficiencies and material weaknesses in the design or operation of internal control over 
financial reporting which are reasonably likely to adversely affect the registrant’s ability to record, process, 
summarize and report financial information; and

b) Any fraud, whether or not material, that involves management or other employees who have a significant role 
in the registrant’s internal control over financial reporting.

Date: February 24, 2022 /s/ ANTHONY J. GUZZI
Anthony J. Guzzi 

Chairman, President and
Chief Executive Officer
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EXHIBIT 31.2 

CERTIFICATION 

I, Mark A. Pompa, certify that:

1. I have reviewed this annual report on Form 10-K of EMCOR Group, Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a 
material fact necessary to make the statements made, in light of the circumstances under which such statements were 
made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly 
present in all material respects the financial condition, results of operations and cash flows of the registrant as of, 
and for, the periods presented in this report;

4. The registrant’s other certifying officer(s) and I are responsible for establishing and maintaining disclosure controls 
and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)), and internal control over financial 
reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be 
designed under our supervision, to ensure that material information relating to the registrant, including its 
consolidated subsidiaries, is made known to us by others within those entities, particularly during the period 
in which this report is being prepared;

b) Designed such internal control over financial reporting, or caused such internal control over financial 
reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability of 
financial reporting and the preparation of financial statements for external purposes in accordance with 
generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report 
our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period 
covered by this report based on such evaluation; and

d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred 
during the registrant’s most recent fiscal quarter (the registrant's fourth fiscal quarter in the case of an annual 
report) that has materially affected, or is reasonably likely to materially affect, the registrant’s internal control 
over financial reporting; and

5. The registrant’s other certifying officer(s) and I have disclosed, based on our most recent evaluation of internal 
control over financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board of 
directors (or persons performing the equivalent functions):

a) All significant deficiencies and material weaknesses in the design or operation of internal control over 
financial reporting which are reasonably likely to adversely affect the registrant’s ability to record, process, 
summarize and report financial information; and

b) Any fraud, whether or not material, that involves management or other employees who have a significant role 
in the registrant’s internal control over financial reporting.

Date: February 24, 2022 /s/ MARK A. POMPA
Mark A. Pompa

Executive Vice President and
Chief Financial Officer
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EXHIBIT 32.1 

CERTIFICATION PURSUANT TO 
18 U.S.C. SECTION 1350, 

AS ADOPTED PURSUANT TO 
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002 

In connection with the Annual Report of EMCOR Group, Inc. (the “Company”) on Form 10-K for the period ended 
December 31, 2021 as filed with the Securities and Exchange Commission on the date hereof (the “Report”), I, Anthony J. 
Guzzi, Chairman, President and Chief Executive Officer of the Company, certify, pursuant to 18 U.S.C. Section 1350, as 
adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that: 

1. The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 
1934; and

2. The information contained in the Report fairly presents, in all material respects, the financial condition and 
results of operations of the Company.

Date: February 24, 2022 /s/ ANTHONY J. GUZZI
Anthony J. Guzzi

Chairman, President and
Chief Executive Officer
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EXHIBIT 32.2

CERTIFICATION PURSUANT TO 
18 U.S.C. SECTION 1350, 

AS ADOPTED PURSUANT TO 
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002 

In connection with the Annual Report of EMCOR Group, Inc. (the “Company”) on Form 10-K for the period ended 
December 31, 2021 as filed with the Securities and Exchange Commission on the date hereof (the “Report”), I, Mark A. 
Pompa, Executive Vice President and Chief Financial Officer of the Company, certify, pursuant to 18 U.S.C. Section 1350, as 
adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that: 

1. The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 
1934; and

2. The information contained in the Report fairly presents, in all material respects, the financial condition and 
results of operations of the Company.

Date: February 24, 2022 /s/ MARK A. POMPA
Mark A. Pompa

Executive Vice President and
Chief Financial Officer
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WELSBACH ELECTRIC CORP. of L.I. Page 1 of 2 

 

 

 

 
 

Business History Form 

Welsbach Electric Corp. of L.I. 

300 Newtown Road 

Plainview, NY 11803 

516.454.0023  Fax: 516.454.0282 

 

Referring to affirmative answer to 
Question 13 

13. In the past 5 years, has this business and/or any of its owners and/or officers and/or any affiliated business been the 
subject of an investigation by any government agency, including but not limited to federal, state and local regulatory 
agencies? And/or, in the past 5 years, has any owner and/or officer of an affiliated business been the subject of an 
investigation by any government agency, including but not limited to federal, state and local regulatory agencies, for 
matters pertaining to that individual's position at or relationship to an affiliated business. 

 

The following is a schedule detailing same for the past five (5) years: 

WELSBACH ELECTRIC CORP. (College Point) 
 

Date Agency Complaint Outcome 

9/19/19 OSHA Citation 1 Employees performing maintenance 
work on traffic lanterns from the bucket truck 
over an active traffic lane were exposed to 
struck-by-hazards from vehicles passing 
underneath. 
OSHA Citation and Notification Penalty No. 
1430177 (the "Citation") was resolved upon the 
filing on October 2, 2020 of a Joint Notification 
of Settlement with the Occupational Safety and 
Health Review Commission under Docket No. 
20-0511. A copy is attached. One violation was 
alleged in the Citation, which violation has been 
amended to an, other than serious violation of 29 
C.F.R. 1926 200(g)(1). Welsbach has bolstered 
its safety program by (i) retraining all workers in 
the safe operation of vehicles used in the 
performance of work, which training shall again 
be conducted in October 2020, and (ii) 
augmenting its spot check of nighttime work 
locations. 

 
See Attachment IV (a) 

Status: Settled 
Citation: Other than Serious 
Conference: 10/2/2020 

3/9/2021 NYC HR Discrimination Paul Tortorice Status: Pending 

3/29/2021 NYC HR Disability Mario Perez Status: Settled 
6/21/2021 
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Various NYC DEP Citizens Idling Summons 

See Attachment IV (b) 

See Attachment IV (b) 

 

Except for common ownership by the same parent, there is no direct relationship between Welsbach Electric 
Corp. of L. I. and Welsbach Electric Corp., including no facilities, or operations. 

 
 

HERITAGE MECHANICAL SERVICES, INC. 
 

Date Agency Complaint Outcome 
03//10/17 NYS Division of 

Human Rights 
Gender Discrimination 
(Melanie Demicco) 

NYS Dismissal, No 
probable cause 
12/14/2017 

07/05/19 NYS Division of 
Human Rights 

Discrimination 
(Dilber Pacheco) 

NYS Dismissal, No 
probable cause 
12/19/2019 

Various NYC DEP Citizens Idling Summons 
 
See Attachment IV (b) 

See Attachment IV (b) 

Except for common ownership by the same parent, there is no direct relationship between Welsbach Electric 
Corp. of L. I. and Heritage Mechanical Services Inc., including no common management, personnel, facilities, or 
operations. 

 
 
 

Forest Electric Corp. 
 

Date Agency Complaint Outcome 
Various NYC DEP Citizens Idling Summons 

 
See Attachment IV (b) 

See Attachment IV (b) 

Except for common ownership by the same parent, there is no direct relationship between Welsbach Electric 
Corp. of L.I. and Forest Electric Corp., including no common management, personnel, facilities, or operations. 

 
 

Penguin Air Conditioning Corp. 
 

Date Agency Complaint Outcome 
Various NYC DEP Citizens Idling Summons 

 
See Attachment IV (b) 

See Attachment IV (b) 

Except for common ownership by the same parent, there is no direct relationship between 
Welsbach Electric Corp. of L.I. and Penguin Air Conditioning Corp., including no common 
management, personnel, facilities, or 
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COUNTY OF NASSAU

CONSULTANT'S, CONTRACTOR'S AND VENDOR'S DISCLOSURE FORM

1. Name of the Entity: Welsbach Electric Corp. of L.I.

Address: 300 Newtown Rd

City: Plainview State/Province/Territory: NY Zip/Postal Code: 11803

Country: US

2. Entity's Vendor Identification Number: 11-2354251

3. Type of Business: Public Corp (specify)

4. List names and addresses of all principals; that is, all individuals serving on the Board of Directors or comparable 
body, all partners and limited partners, all corporate officers, all parties of Joint Ventures, and all members and 
officers of limited liability companies (attach additional sheets if necessary):

1 File(s) uploaded WEC LI Officer Affidavit, 2022.pdf 

 No principals have been attached to this form.  

5. List names and addresses of all shareholders, members, or partners of the firm. If the shareholder is not an 
individual, list the individual shareholders/partners/members. If a Publicly held Corporation, include a copy of the 
10K in lieu of completing this section.
If none, explain.
See Emcor Group, Inc. 2021 Annual Report (10k) for Executive Officers (Page 20) and Board of Directors (Page 98)
of Emcor Group, Inc. 

 1 File(s) uploaded EME_AR_10K_2021.pdf 

 No shareholders, members, or partners have been attached to this form.

6. List all affiliated and related companies and their relationship to the firm entered on line 1. above (if none, enter 
"None"). Attach a separate disclosure form for each affiliated or subsidiary company that may take part in the 
performance of this contract. Such disclosure shall be updated to include affiliated or subsidiary companies not 
previously disclosed that participate in the performance of the contract.

See Emcor Group, Inc. 2021 Annual Report (Attached under Question 5) page 100 for significant subsidiaries. Welsbach
Electric Corp. of L.I. is part of EMCOR Construction Services and is the only Emcor subsidiary that will be taking part in 
the performance of any Nassau County contracts. 

7. List all lobbyists whose services were utilized at any stage in this matter (i.e., pre-bid, bid, post-bid, etc.). If none, enter
"None." The term "lobbyist" means any and every person or organization retained, employed or designated by any client 
to influence - or promote a matter before - Nassau County, its agencies, boards, commissions, department heads, 
legislators or committees, including but not limited to the Open Space and Parks Advisory Committee and Planning 
Commission. Such matters include, but are not limited to, requests for proposals, development or improvement of real 
property subject to County regulation, procurements. The term "lobbyist" does not include any officer, director, trustee, 
employee, counsel or agent of the County of Nassau, or State of New York, when discharging his or her official duties.

Are there lobbyists involved in this matter?
YES NO X

(a) Name, title, business address and telephone number of lobbyist(s):
None.



Page 2 of 3

(b) Describe lobbying activity of each lobbyist. See below for a complete description of lobbying activities.
None.

(c) List whether and where the person/organization is registered as a lobbyist (e.g., Nassau County, New 
York State):
None.

8. VERIFICATION: This section must be signed by a principal of the consultant, contractor or Vendor authorized as a 
signatory of the firm for the purpose of executing Contracts.

The undersigned affirms and so swears that he/she has read and understood the foregoing statements and they are, to 
his/her knowledge, true and accurate.

Electronically signed and certified at the date and time indicated by: 
Timothy P. Miller [TPMILLER@EMCOR.NET]

Dated: 03/28/2022 01:22:38 PM

Title: President / C.E.O.
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The term lobbying shall mean any attempt to influence: any determination made by the Nassau County 
Legislature, or any member thereof, with respect to the introduction, passage, defeat, or substance of any local 
legislation or resolution; any determination by the County Executive to support, oppose, approve or disapprove any 
local legislation or resolution, whether or not such legislation has been introduced in the County Legislature; any 
determination by an elected County official or an officer or employee of the County with respect to the procurement of 
goods, services or construction, including the preparation of contract specifications, including by not limited to the 
preparation of requests for proposals, or solicitation, award or administration of a contract or with respect to the 
solicitation, award or administration of a grant, loan, or agreement involving the disbursement of public monies; any 
determination made by the County Executive, County Legislature, or by the County of Nassau, its agencies, boards, 
commissions, department heads or committees, including but not limited to the Open Space and Parks Advisory 
Committee, the Planning Commission, with respect to the zoning, use, development or improvement of real property 
subject to County regulation, or any agencies, boards, commissions, department heads or committees with respect to 
requests for proposals, bidding, procurement or contracting for services for the County; any determination made by an
elected county official or an officer or employee of the county with respect to the terms of the acquisition or disposition 
by the county of any interest in real property, with respect to a license or permit for the use of real property of or by the
county, or with respect to a franchise, concession or revocable consent; the proposal, adoption, amendment or 
rejection by an agency of any rule having the force and effect of law; the decision to hold, timing or outcome of any 
rate making proceeding before an agency; the agenda or any determination of a board or commission; any 
determination regarding the calendaring or scope of any legislature oversight hearing; the issuance, repeal, 
modification or substance of a County Executive Order; or any determination made by an elected county official or an 
officer or employee of the county to support or oppose any state or federal legislation, rule or regulation, including any 
determination made to support or oppose that is contingent on any amendment of such legislation, rule or regulation, 
whether or not such legislation has been formally introduced and whether or not such rule or regulation has been 
formally proposed.







UNITED STATES
SECURITIES AND EXCHANGE COMMISSION

Washington, D.C. 20549

FORM 10-K

☒ ANNUAL REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934
For the fiscal year ended December 31, 2021 

☐ TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934
For the transition period from             to             

Commission file number 1-8267 

EMCOR Group, Inc.
(Exact name of registrant as specified in its charter)

Delaware 11-2125338
(State or other jurisdiction of incorporation or organization) (I.R.S. Employer Identification Number)

301 Merritt Seven Norwalk, Connecticut 06851-1092
(Address of principal executive offices) (Zip Code)

Registrant’s telephone number, including area code: (203) 849-7800 
Securities registered pursuant to Section 12(b) of the Act:

Title of each class Trading Symbol Name of each exchange on which registered
Common Stock EME New York Stock Exchange

Securities registered pursuant to Section 12(g) of the Act: None
Indicate by check mark if the registrant is a well-known seasoned issuer, as defined in Rule 405 of the Securities Act. Yes  ☒   

 No  ☐
Indicate by check mark if the registrant is not required to file reports pursuant to Section 13 or Section 15(d) of the Securities 

Exchange Act. Yes  ☐    No  ☒
Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities 

Exchange Act of 1934 during the preceding 12 months (or for such shorter period that the registrant was required to file such 
reports), and (2) has been subject to such filing requirements for the past 90 days. Yes  ☒    No  ☐

Indicate by check mark whether the registrant has submitted electronically every Interactive Data File required to be submitted 
pursuant to Rule 405 of Regulation S-T (Section 232.405 of this chapter) during the preceding 12 months (or for such shorter period 
that the registrant was required to submit such files). Yes  ☒    No  ☐

Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer, a smaller 
reporting company, or an emerging growth company. See the definitions of “large accelerated filer,” “accelerated filer,” “smaller 
reporting company,” and “emerging growth company” in Rule 12b-2 of the Exchange Act.

Large Accelerated 
Filer ☒

Accelerated 
Filer ☐

Non-accelerated 
Filer ☐

Smaller Reporting 
Company ☐

Emerging Growth 
Company ☐

If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition period for 
complying with any new or revised financial accounting standards provided pursuant to Section 13(a) of the Exchange Act.  ☐

Indicate by check mark whether the registrant has filed a report on and attestation to its management’s assessment of the 
effectiveness of its internal control over financial reporting under Section 404(b) of the Sarbanes-Oxley Act (15 U.S.C. 7262(b)) by 
the registered public accounting firm that prepared or issued its audit report.  ☒

Indicate by check mark whether the registrant is a shell company (as defined by Rule 12b-2 of the Exchange Act). Yes  ☐   No  ☒
The aggregate market value of the common stock held by non-affiliates of the registrant was approximately $4,566,000,000 as of 

the last business day of the registrant’s most recently completed second fiscal quarter, based upon the closing sale price on the New 
York Stock Exchange reported for such date. Shares of common stock held by each executive officer and director and by each 
person who owns 5% or more of the outstanding common stock (based solely on filings of such 5% holders) have been excluded 
from such calculation as such persons may be deemed to be affiliates. This determination of affiliate status is not necessarily a 
conclusive determination for other purposes. 

Number of shares of the registrant’s common stock outstanding as of the close of business on February 18, 2022: 52,666,149 shares. 
DOCUMENTS INCORPORATED BY REFERENCE

Part III. Portions of the definitive proxy statement for the 2022 Annual Meeting of Stockholders, which document will be filed with 
the Securities and Exchange Commission pursuant to Regulation 14A not later than 120 days after the end of the fiscal year to 
which this Form 10-K relates, are incorporated by reference into Items 10 through 14 of Part III of this Form 10-K. 
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FORWARD-LOOKING STATEMENTS 

This report contains forward-looking statements. You can identify these statements by the fact that they do not relate strictly 
to historical or current facts. They generally contain words such as “anticipate,” “estimate,” “expect,” “project,” “intend,” 
“plan,” “believe,” “may,” “can,” “could,” “might,” variations of such wording and other words or phrases of similar meaning. 
Forward-looking statements in this report include discussions of our future operating or financial performance and other 
forward-looking commentary regarding aspects of our business, including market share growth, gross profit, remaining 
performance obligations, project mix, projects with varying profit margins, selling, general and administrative expenses, and 
trends in our business, and other characterizations of future events or circumstances, such as the effects of the COVID-19 
pandemic. Each forward-looking statement included in this report is subject to risks and uncertainties, including those identified 
below in the “Risk Factors” section, the “Management’s Discussion and Analysis of Financial Condition and Results of 
Operations” section, and other sections of this report. Such risks and uncertainties could cause actual results to differ materially 
from those that might be anticipated from, or projected or implied by, our forward-looking statements. The forward-looking 
statements contained in this report speak only as of the filing date of this report. We undertake no obligation to update any 
forward-looking statements. However, any further disclosures made on related subjects in our subsequent reports filed with the 
Securities and Exchange Commission (the “SEC”) should be consulted. We caution investors not to place undue reliance on 
forward-looking statements, due to their inherent uncertainty. 
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PART I

ITEM 1. BUSINESS 

References to the “Company,” “EMCOR,” “we,” “us,” “our” and similar words refer to EMCOR Group, Inc. and its 
consolidated subsidiaries unless the context indicates otherwise. 

Overview 

We are one of the largest specialty contractors in the United States and a leading provider of electrical and mechanical 
construction and facilities services, building services, and industrial services. In 2021, we had revenues of approximately $9.9 
billion. Our services are provided to a broad range of commercial, industrial, utility, and institutional customers through 
approximately 90 operating subsidiaries, which specialize principally in providing construction services relating to electrical 
and mechanical systems in all types of facilities and in providing various services relating to the operation, maintenance, and 
management of those facilities. Such operating subsidiaries are organized into the following reportable segments:

• United States electrical construction and facilities services

• United States mechanical construction and facilities services

• United States building services

• United States industrial services

• United Kingdom building services 

Our operating subsidiaries offer comprehensive and diverse solutions on a broad scale and have a solid base of customers, 
including many long-standing relationships. We provide construction services and building services directly to corporations, 
municipalities and federal and state governmental entities, owners/developers, and tenants of buildings. We also provide our 
construction services indirectly by acting as a subcontractor to general contractors, systems suppliers, construction managers, 
developers, property managers, and other subcontractors. Our industrial services are generally provided directly to refineries 
and petrochemical plants. 

Our revenues are derived from many different customers in numerous industries, which have operations in several different 
geographical areas. Of our 2021 revenues, approximately 95% were generated in the United States and approximately 5% were 
generated in foreign countries, substantially all in the United Kingdom. In 2021, approximately 60% of our revenues were 
derived from our construction operations, approximately 30% of our revenues were derived from our building services 
operations and approximately 10% of our revenues were derived from our industrial services operations. For additional 
information regarding our revenues, see Note 3 - Revenue from Contracts with Customers of the notes to consolidated financial 
statements included in Item 8. Financial Statements and Supplementary Data.

We believe that our range of service offerings, technical capability, and strong project execution, along with our safety 
culture and financial resources, differentiate us from our competition and position us to benefit from future capital spending by 
our customers. Our strategies of expanding our portfolio of service offerings for existing and potential customers and increasing 
or enhancing our presence in core end markets, along with our commitment to industry-leading best practices and technological 
and training capabilities, place us in the position to capitalize on opportunities and trends in the industries we serve and expand 
our operations to select new markets.

Increasingly, our services are focused on delivering sustainable energy solutions, enhancements in energy efficiency, 
reductions in waste and emissions, and improvements in the safety and comfort of our customers’ facilities.

The broad scope of our operations is more particularly described below. For detailed segment financial information refer to 
Note 18 - Segment Information of the notes to consolidated financial statements included in Item 8. Financial Statements and 
Supplementary Data. 

Our executive offices are located at 301 Merritt Seven, Norwalk, Connecticut 06851-1092, and our telephone number at those 
offices is (203) 849-7800. 
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Operations 

United States electrical and mechanical construction and facilities services operations:

Our electrical and mechanical construction services primarily involve the design, integration, installation, start-up, operation 
and maintenance, and provision of services relating to: 

• Systems for electrical power transmission, distribution, and generation, including power cables, conduits, distribution 
panels, transformers, generators, uninterruptible power supply systems, and related switch gear and controls; 

• Sustainable energy solutions such as solar, photovoltaic, and wind, as well as the installation of electric vehicle charging 
stations;

• Premises electrical and lighting systems, including fixtures and controls;

• Process instrumentation in the refining, chemical processing, and food processing industries; 

• Low-voltage systems, such as fire alarm, security, and process control systems; 

• Voice and data communications, including fiber optic and low voltage cabling, distributed antenna systems, audiovisual 
systems, and wireless access points; 

• Roadway and transit lighting and signaling and fiber optic lines; 

• Heating, ventilation, air conditioning, and refrigeration, including both traditional mechanical systems as well as 
geothermal solutions;

• Clean-room process ventilation systems; 

• Fire protection and suppression systems; 

• Plumbing, process and high-purity piping systems; 

• Controls and filtration systems; 

• Water and wastewater treatment systems; 

• Central plant heating and cooling systems; 

• Crane and rigging services; 

• Millwright services; and 

• Steel fabrication, erection, and welding services. 

The electrical and mechanical construction services industry has experienced growth due principally to the increased content, 
complexity, and sophistication of electrical and mechanical systems resulting, in part, from growth in digital processing, cloud 
computing, and data storage. In addition, facilities of all types require extensive electrical distribution systems, sophisticated 
power supplies, networks of low-voltage and fiber-optic communications cabling, and various mechanical, plumbing, and fire 
protection and suppression systems. Moreover, the need for substantial environmental controls within a building, due to the 
heightened need to maintain extensive computer systems at optimal temperatures, and the demand for increased energy 
efficiency, have continued to expand opportunities for our electrical and mechanical services businesses. The demand for these 
services is typically driven by non-residential construction and renovation activity. 

Our electrical and mechanical construction services generally fall into one of three categories: (a) large installation projects, 
with contracts often in the multi-million dollar range, that involve: (i) the construction of manufacturing facilities, data centers, 
warehousing and distribution facilities, and commercial buildings, (ii) institutional and public works projects, or (iii) the fit-out 
of large blocks of space within commercial buildings, (b) large and medium sized capital and maintenance projects for 
commercial, manufacturing, pharmaceutical, healthcare, oil and gas, industrial, and petrochemical clients and (c) smaller 
installation projects, of a short duration, typically involving fit-out, renovation, and retrofit work. We also install and maintain 
lighting for streets, highways, bridges and tunnels, traffic signals, computerized traffic control systems, and signal and 
communication systems for mass transit systems in several metropolitan areas. In addition, we manufacture and install sheet 
metal air handling systems for both our own mechanical construction operations and for unrelated mechanical contractors. We 
also maintain welding and pipe fabrication shops in support of some of our mechanical operations. 
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Our United States electrical and mechanical construction operations accounted for about 60% of our 2021 total revenues. Of 
such revenues, approximately 34% were generated by our electrical construction operations and approximately 66% were 
generated by our mechanical construction operations. 

We provide electrical and mechanical construction services for both large and small installation and renovation projects. Our 
largest projects have included those: (a) for commercial purposes (such as office buildings, data centers, convention centers, 
sports stadiums, and shopping malls); (b) for manufacturing and industrial purposes (such as pharmaceutical plants, steel, pulp 
and paper mills, food processing, automotive and semiconductor manufacturing facilities, power generation (including 
sustainable energy solutions such as solar and wind), oil and gas refineries, and chemical processing plants); (c) for 
transportation purposes (such as highways, bridges, airports, and transit systems); (d) for institutional purposes (such as 
educational and correctional facilities and research laboratories); (e) for healthcare purposes; (f) for water and wastewater 
purposes; and (g) for hospitality purposes (such as resorts, hotels, and gaming facilities). Our largest projects, which typically 
range in size from $10 million up to and occasionally exceeding $200 million, represented approximately 38% of our electrical 
and mechanical construction services revenues in 2021. Depending on the size and complexity of these projects, they may span 
multiple years and typically require significant technical and management skills and the financial strength to obtain 
performance bonds, which are often a condition to bidding for and winning these projects.

Our projects of less than $10 million accounted for approximately 62% of our electrical and mechanical construction services 
revenues in 2021. These projects are typically completed in less than one year. They usually involve electrical and mechanical 
construction services when an end-user or owner undertakes construction or modification of a facility to accommodate a 
specific use, upgrade or replace aging systems, or increase energy efficiency. These projects frequently require electrical and 
mechanical systems to meet special needs such as critical systems power supply, fire protection systems, special environmental 
controls and high-purity air systems, sophisticated electrical and mechanical systems for data centers, new production lines in 
manufacturing plants, and office arrangements in existing office buildings. They are not usually dependent upon the new 
construction market. Demand for these projects and types of services is often prompted by the expiration of leases, changes in 
technology, the demand for more energy efficient systems, or changes in the customer’s plant or office layout in the normal 
course of a customer’s business. 

United States and United Kingdom building services operations:

Our building services, which are provided to a wide range of facilities, including commercial, utility, institutional, and 
governmental facilities, include: 

• Mobile mechanical maintenance and services for mechanical, electrical, plumbing, fire safety, and building automation 
systems; 

• Small modification and retrofit projects;

• Program development, management, and maintenance for energy systems, including LEED Certified solutions to assist 
our customers in reducing energy consumption; 

• Technical consulting and diagnostic services;

• Services aimed at improving indoor air quality;

• Installation and support for building systems; 

• Commercial and government site-based operations and maintenance; 

• Facility management, maintenance, and services; 

• Floor care and janitorial services, including enhanced cleaning and sanitization services; 

• Landscaping, lot sweeping, and snow removal; 

• Other building services, including reception, security, and catering services;

• Vendor management and call center services;

• Military base operations support services; 

• Infrastructure and building projects for federal, state, and local governmental agencies; and

• Outage services to utilities and industrial plants. 

While not all of the above services are performed in both countries, we provide building services throughout the United 
States and United Kingdom. Our building services operations have built upon our traditional electrical and mechanical 
construction operations and our client relationships to expand the scope of services being offered and to develop packages of 
services for customers on a local, regional, and national basis.
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Our building services operations, which generated approximately 30% of our 2021 total revenues, provide services to owners, 
operators, tenants, and managers of all types of facilities both on a contractual basis for a specified period of time and on an 
individual task order basis. Of our building services revenues for 2021, approximately 83% were generated in the United States 
and approximately 17% were generated in the United Kingdom. 

 Demand for our building services is often driven by customers’ decisions to focus on their core competencies, customers’ 
programs to reduce costs, the increasing technical complexity of their facilities, including their mechanical, electrical, building 
automation, voice and data, and other systems, and the need for increased reliability, energy efficiency, and air filtration and 
sanitization. These trends have led to outsourcing and privatization programs whereby customers in both the private and public 
sectors seek to contract out those activities that support, but are not directly associated with, the customer’s core business. 
Clients of our building services business include federal and state governments, institutional organizations, utilities, 
independent power producers, healthcare providers, and major corporations engaged in information technology, 
telecommunications, pharmaceuticals, financial services, and manufacturing, as well as large retailers and other businesses with 
geographically dispersed locations.

We provide building services at a number of prominent buildings, including those that house the Secret Service, the Federal 
Deposit Insurance Corporation, the Government Accountability Office, and the Department of Health and Human Services, as 
well as other government facilities, including the NASA Jet Propulsion Laboratory. We also provide building services, as a 
prime contractor or a subcontractor, to U.S. military bases, including the Defense Intelligence Agency located on Joint Base 
Anacostia-Bolling, and are involved in a joint venture providing building services to NASA’s Armstrong Flight Research 
Center. The agreements pursuant to which this division provides services to the federal government are frequently for a base 
period and a number of option years exercisable at the sole discretion of the government, are often subject to renegotiation by 
the government in terms of scope of services, and are subject to termination by the government prior to the expiration of the 
applicable term. 

United States industrial services operations:

Our industrial services are primarily provided to customers within the oil, gas, and petrochemical industries and consist of:

• Refinery turnaround planning and engineering services;

• Specialty welding services;

• Overhaul and maintenance of critical process units in refineries and petrochemical plants;

• Specialty technical services for refineries and petrochemical plants;

• Instrumentation and electrical services for energy infrastructure;

• On-site repairs, maintenance, and service of heat exchangers, towers, vessels, and piping; 

• Design, manufacturing, repair, and hydro blast cleaning of shell and tube heat exchangers and related equipment; and

• Renewable energy services, including large scale solar projects, energy storage, and waste to biogas solutions.

Our industrial services business, which generated approximately 10% of our 2021 total revenues, is a recognized leader in the 
refinery turnaround market and has a presence in the petrochemical market. Demand for these services is highly dependent on 
the strength of the oil and gas and related industrial markets. Our industrial services operations perform turnaround and 
maintenance services for critical units of refineries and petrochemical plants to upgrade, repair, and maintain them. Such 
services include: (a) engineering and planning in advance of complex refinery turnarounds; (b) overhaul and maintenance of 
critical process units (including hydrofluoric alkylation units, fluid catalytic cracking units, coking units, heaters, heat 
exchangers, and related mechanical equipment) during refinery and petrochemical plant shut downs; (c) replacement and new 
construction capital projects for refineries and petrochemical plants; (d) instrumentation and electrical services for energy 
infrastructure; and (e) other related specialty services such as: (i) welding (including pipe welding) and fabrication; (ii) heater, 
boiler, and reformer repairs and replacements; converter repair and revamps; and vessel, exchanger and tower services; (iii) 
tower and column repairs in refineries and petrochemical plants; (iv) installation and repair of refractory materials for critical 
units in process plants to protect equipment from corrosion, erosion, and extreme temperatures; and (v) acid-proofing services 
to protect critical components at refineries from chemical exposure. These businesses also design and manufacture highly 
engineered shell and tube heat exchangers and provide maintenance, repair, and cleaning services for heat exchangers both in 
the field and at our own shops, including tube and shell repairs, bundle repairs, and extraction services. 

In addition to these traditional industrial services, we are working to leverage our expertise in industrial services to construct 
and maintain carbon capture technologies and renewable energy projects. 
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Competition 

Across our operations, we compete with national, regional, and local companies, many of which are small, owner-operated 
entities that carry on their businesses in a limited geographic area, as well as with certain foreign companies. 

The electrical and mechanical construction services industry is highly fragmented and our competition includes thousands of 
small companies across the United States. In addition, there are a number of larger public companies focused on providing 
either electrical and/or mechanical construction services, such as APi Group Corporation, Comfort Systems USA, Inc., Dycom 
Industries, Inc., IES Holdings, Inc., MasTec, Inc., MYR Group, Inc., and Tutor Perini Corporation. A majority of our revenues 
are derived from projects requiring competitive bids; however, an invitation to bid is often conditioned upon prior experience, 
technical capability, and financial strength. Competitive factors in the electrical and mechanical construction services business 
include: (a) the availability of qualified and/or licensed personnel; (b) reputation for integrity and quality; (c) safety record; 
(d) cost structure and the ability to control project costs; (e) relationships with customers; (f) price; (g) geographic diversity; 
(h) experience in specialized markets; (i) the ability to obtain surety bonding; and (j) adequate working capital or access to bank 
credit. We believe our financial position, operating results, access to bank credit and surety bonding, technical expertise, and 
safety record, among other factors, give us an advantage over many of our competitors. However, relatively few barriers exist 
to prevent entry into the electrical and mechanical construction services industry. 

While the building services industry is also highly fragmented, with most competitors operating in a specific geographic 
region, a number of large corporations such as Amentum Services, Inc., IAP Worldwide Services, Inc., Fluor Corporation, J&J 
Worldwide Services, Cushman & Wakefield plc, CBRE Group, Inc., Jones Lang LaSalle Incorporated, Sodexo, Inc., Aramark, 
and ABM Industries Incorporated are engaged in this field, as are large original equipment manufacturers such as Carrier 
Global Corporation and Trane Technologies plc. In addition, we compete with several regional firms serving all or portions of 
the markets we target, such as BrightView Holdings, Inc., Kellermeyer Bergensons Services, LLC, SMS Assist, LLC, and 
Ferandino & Son, Inc. Our principal competitors in the United Kingdom include CBRE Group, Inc., Bouygues UK Ltd., ISS 
UK Ltd., and Mitie Group plc. The key competitive factors in the building services industry include: (a) availability of qualified 
personnel and managers; (b) service quality and technical expertise; (c) cost structure and the ability to control project costs; (d) 
price; and (e) geographic diversity. Due to our size, our technical capability and management experience, and our geographic 
presence, we believe our building services operations are in a strong competitive position. However, there are relatively few 
barriers to entry into the building services industry. 

The market for providing industrial services includes large national providers, as well as numerous regional companies. In the 
manufacture of heat exchangers, we compete with both U.S. and foreign manufacturers. Competitors within this industry 
include JVIC Catalyst Services, Universal Plant Services, Inc., Turner Industries Group, LLC, Team, Inc., Cust-O-Fab, Inc., 
Dunn Heat Exchangers, Inc., and Wyatt Field Service Company, LLC, among others. The key competitive factors in the 
industrial services market consist of: (a) availability of skilled workforce; (b) technical expertise; (c) service, quality, and ability 
to respond quickly; (d) price; and (e) safety record. Due to our technical capabilities, skilled workforce, and safety record, we 
believe that we are in a strong competitive position in the industrial services markets that we serve. Because of the complex 
tasks associated with turnaround projects, and the precision and cost investment required in manufacturing heat exchangers, we 
believe that the barriers to entry in this business are significant.

Human Capital

At December 31, 2021, we employed approximately 34,000 people, approximately 30,000 of whom were located within the 
United States and approximately 4,000 of whom were located in the United Kingdom. 

Based on the most recent information available from our latest filing with the U.S. Equal Employment Opportunity 
Commission, the gender demographic of our U.S. employees was 90% male and 10% female. Additionally, based on such 
information, our U.S. employees had the following race and ethnicity demographics:

Employee Demographic % of 
Total

White  70 %
Hispanic / Latinx  17 %
Black / African American  8 %
Asian  2 %
Multiracial, Native American, Native 
Hawaiian, and Pacific Islander  3 %
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Approximately 60% of our employees are represented by various unions pursuant to nearly 450 collective bargaining 
agreements between our individual subsidiaries or trade associations and local unions, as well as two collective bargaining 
agreements that are national or regional in scope. We believe that our relations with our labor unions are generally positive.

Our ability to execute complex projects for our customers, and to perform all of our services with the excellence that makes 
us an industry leader, depends on our success in attracting and retaining skilled labor in a competitive market. We therefore 
strive to be and remain an employer of choice for the most talented employees in each of the industries and markets in which 
we operate. This begins with offering competitive employee compensation and benefits packages, specifically designed to meet 
the unique needs of each individual in our organization, which include:

• Health and Welfare Plans: All full-time employees who do not participate in union plans are offered a range of choices 
among medical, dental and vision plans, life, accident, dependent and disability insurance, and pre-tax health spending 
accounts that include employer contributions. 

• Retirement Savings: We help provide our employees with financial security by offering a 401(k) Savings Plan and an 
Employee Stock Purchase Plan, both of which include company matching contributions.

• Degree Assistance: Eligible employees may apply for reimbursement for job-related courses or courses taken as part of a 
curriculum for a business or job-related degree at an accredited institution.

• Employee Assistance Program: Through our Employee Assistance Program, we offer our employees, and their 
dependents or household members, access to services and counseling on a variety of personal, professional, legal, and 
financial matters, at no cost. 

Key to our attraction and retention of employees is our commitment to our EMCOR Values and our focus on employee safety 
and diversity, equity, and inclusion. Our Board of Directors and senior leadership engage in oversight and management, 
respectively, of our significant human capital initiatives. Our Board of Directors is regularly briefed and provides input on key 
human capital initiatives and metrics.

Commitment to Core Values

We are committed to our EMCOR Values of Mission First: Integrity, Discipline, and Transparency and People Always: 
Mutual Respect and Trust, Commitment to Safety, and Teamwork. We constantly strive to ensure these values are reflected in 
how we do business every day, from our corporate culture and “tone at the top,” established by our Board of Directors and 
management team, to the critical work performed by all of our people at every level throughout our organization. We reinforce 
our EMCOR Values through many ongoing initiatives. Our EMCOR Values are embodied in our policies and procedures, 
including our Code of Business Ethics and Conduct. We also regularly provide training on these values, both at time of hire and 
on an ongoing, periodic basis. In addition, to develop and reinforce our values company-wide, and empower our leaders to 
perform at the highest levels, senior leaders are invited to our Leadership for Results course at Babson College and our Leading 
with Character program at the Thayer Leadership Development Group at West Point. 

Workplace Safety

We believe that our focus on employee safety and well-being is reflected in our results. In a year in which our employees 
worked a total of approximately 76 million hours, the second highest in our history, the Company’s Total Recordable Incident 
Rate in 2021 was approximately 1.06, which was more than 60% lower than the most recently available industry average of 
2.70. This represents our thirteenth consecutive year with a Total Recordable Incident Rate which was less than half the 
industry average. Our position as an industry leader in safety begins with a strong culture of care and vigilance embodied in our 
EMCOR Values and is supported by a comprehensive suite of training, resources, and analytics. These include: (a) our 
signature Be There for Life! Zero Injuries Program and Be Vigilant! Campaign, (b) incident and injury prevention planning, 
including in-person and online training tools, adoption of new technology, and best practice guides available through our 
company intranet, (c) enterprise level reporting and analysis of leading and lagging indicators, (d) a 24-hour incident reporting 
hotline, and (e) a company-wide program to share and champion best safety practices across our range of businesses.    

Diversity, Equity, and Inclusion

We believe that a diverse workforce is important to the long-term success of our business. We actively seek to increase the 
diversity of our workforce and to practice our commitment to diversity and inclusion in hiring, development, and training. This 
extends to our senior leadership and Board of Directors, where we require that any slate of candidates for a named executive 
officer or other corporate officer position, and new management-supported director nominees, include individuals from 
underrepresented demographics. We have also designed and implemented policies and practices to promote a workplace free 
from discrimination, including our Affirmative Action and Equal Opportunity Policy, the implementation, effectiveness, and 
reporting requirements of which are overseen by our designated Affirmative Action Officer.
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We strive to help all our employees realize their full potential with an equal opportunity to succeed. We work to unlock the 
full potential of all employees at every level through: (a) the EMCOR Manager Certificate Program, which promotes 
supervisory management skills, (b) our Degree Assistance Program, which provides tuition reimbursement for continuing 
education, and (c) the resources available to all employees on our online learning platform, the EMCOR Learning Center, 
which includes thousands of on-demand training courses on a wide range of topics.  

In furtherance of our EMCOR Values, all EMCOR employees are required to complete diversity & inclusion training, and 
our current and future leaders undergo implicit association and unconscious bias training. 

Available Information 

We file annual, quarterly and current reports, proxy statements and other information with the SEC. These filings are 
available to the public over the internet at the SEC’s website at http://www.sec.gov. 

Our Internet address is www.emcorgroup.com. We make available, free of charge, through www.emcorgroup.com our annual 
reports on Form 10-K, quarterly reports on Form 10-Q, current reports on Form 8-K, and amendments to those reports, as soon 
as reasonably practicable after we electronically file such material with, or furnish it to, the SEC. References to our website 
addressed in this report are provided as a convenience and do not constitute, and should not be viewed as, an incorporation by 
reference of the information contained on, or available through, the website. Therefore, such information should not be 
considered part of this report.

Our Board of Directors has an audit committee, a compensation and personnel committee, and a nominating and corporate 
governance committee. Each of these committees has a formal charter. We also have Corporate Governance Guidelines, which 
include guidelines regarding related party transactions, a Code of Ethics for our Chief Executive Officer and Senior Financial 
Officers, and a Code of Ethics and Business Conduct for Directors, Officers, and Employees. Copies of these charters, 
guidelines and codes, and any waivers or amendments to such codes which are applicable to our executive officers, senior 
financial officers, or directors, can be obtained free of charge on our website, www.emcorgroup.com. 

You may request a copy of the foregoing filings (excluding exhibits), charters, guidelines and codes, and any waivers or 
amendments to such codes which are applicable to our executive officers, senior financial officers, or directors, at no cost by 
writing to us at EMCOR Group, Inc., 301 Merritt Seven, Norwalk, CT 06851-1092, Attention: Corporate Secretary, or by 
telephoning us at (203) 849-7800. 
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ITEM 1A. RISK FACTORS 

Our business is subject to a variety of risks, including the risks described below as well as adverse business and market 
conditions and risks associated with our operations. The risks and uncertainties described below are not the only ones facing us. 
Additional risks and uncertainties not known to us or not described below, which we have not determined to be material, may 
also impair our business operations. You should carefully consider the risks described below, together with all other 
information in this report, including information contained in the “Business,” “Management’s Discussion and Analysis of 
Financial Condition and Results of Operations,” and “Quantitative and Qualitative Disclosures about Market Risk” sections. If 
any of the following risks actually occur, our business, financial position, results of operations, and/or cash flows could be 
adversely affected, and we may not be able to achieve our goals. Such events may cause actual results to differ materially from 
expected and historical results, and the trading price of our common stock could decline.

Economic and Strategic Risk Factors

Economic downturns have historically led to reductions in demand for our services. Negative conditions in the credit 
markets, including rising interest rates, may adversely impact our ability to operate our business. The level of demand from our 
clients for our services has been, in the past, adversely impacted by slowdowns in the industries we service, as well as in the 
economy in general. When the general level of economic activity has been reduced from historical levels, certain of our 
ultimate customers have delayed or canceled projects or capital spending, especially with respect to more profitable private 
sector work, and such slowdowns adversely affect our ability to grow, reducing our revenues and profitability. A number of 
economic factors, including financing conditions, the prices of commodities, and energy prices, have, in the past, adversely 
affected the industries we serve and our ultimate customers’ ability or willingness to fund expenditures. General concerns about 
the fundamental soundness of domestic and foreign economies may also cause ultimate customers to defer projects even if they 
have credit available to them. A prolonged stagnation or weakening in financial and macroeconomic conditions, including as a 
result of the COVID-19 pandemic, could therefore have a significant adverse effect on our revenues and profitability. 

Many of our clients depend on the availability of credit to help finance their capital and maintenance projects. At times, 
tightened availability of credit or increased interest rates have negatively impacted the ability of existing and prospective 
ultimate customers to fund projects we might otherwise perform, particularly those in the more profitable private sector. As a 
result, our ultimate customers may defer such projects for an unknown, and perhaps lengthy, period. Any such deferrals would 
inhibit our growth and would adversely affect our results of operations. 

In a weak economic environment, particularly in a period of restrictive credit markets, we may experience greater difficulties 
in collecting payments from, and negotiating change orders and/or claims with, our clients due to, among other reasons, a 
diminution in our ultimate customers’ access to the credit markets or potential bankruptcies. If clients delay in paying or fail to 
pay a significant amount of our outstanding receivables, or we fail to successfully negotiate a significant portion of our change 
orders and/or claims with clients, it could have an adverse effect on our liquidity, results of operations, and financial position. 

Our business has traditionally lagged recoveries in the general economy and, therefore, after an economic downtown we may 
not recover as quickly as the economy at large. 

Certain of our businesses, including those within our United States industrial services segment, are exposed to risks 
associated with the oil and gas industry. These risks, which are not subject to our control, include volatility in the price and 
production of crude oil, the development of and consumer demand for alternative energy sources, including as a result of a 
change in consumer preference, or in an effort to reduce greenhouse gas emissions or combat climate change, and legislative 
and regulatory actions. Specifically, lower prices and production volumes, or perceived risk thereof, typically results in the 
curtailment or deferral of spending by our customers. In addition, macroeconomic conditions, influenced by a variety of events 
and circumstances, can also affect customer demand for our services within these businesses. For example, during 2020, the 
escalation of geopolitical tensions between the Organization of Petroleum Exporting Countries (OPEC) and Russia contributed 
to a significant drop in the price of crude oil, impacting customers in the energy sector and the demand for certain of our 
services. Continued unfavorable conditions within these markets, including the impact of sustained lower demand for refined 
products as a result of the COVID-19 pandemic, could further negatively impact our financial position, results of operations, 
and cash flows.

Our business is vulnerable to the cyclical nature of the markets in which our clients operate and is dependent upon the timing 
and funding of new awards. We provide construction and maintenance services to ultimate customers operating in a number of 
markets which have been, and we expect will continue to be, cyclical and subject to significant fluctuations due to a variety of 
factors beyond our control, including economic conditions and changes in client spending. 
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Regardless of economic or market conditions, investment decisions by our ultimate customers may vary by location or as a 
result of other factors like the availability of labor, relative construction costs, or competitive conditions in their industries. 
Because we are dependent on the timing and funding of new awards, we are therefore vulnerable to changes in our clients’ 
markets and investment decisions. 

Our business may be adversely affected by significant reductions in government spending or delays or disruptions in the 
government appropriations process. Some of our businesses derive a significant portion of their revenues from federal, state, 
and local governmental agencies. As a result, reduced or delayed spending by the federal government and/or state and local 
governments may have a material and adverse impact on our business, financial condition, results of operations, and cash flows. 
Significant reductions in spending aimed at reducing federal, state, or local budget deficits, the absence of a bipartisan 
agreement on the federal government's budget, renewed focus on budget deficits following recent increases in government 
spending in response to the COVID-19 pandemic, personnel reductions, the closure of government facilities and offices, or 
other changes in budget priorities could result in the deferral, delay, disruption, or cancellation of projects or contracts that we 
might otherwise have sought to perform. These potential events could impact the level of demand for our services and our 
ability to execute, complete, and receive compensation for our current contracts, or bid for and enter into new contracts with 
governmental agencies.

An increase in the prices or availability of certain materials used in our businesses, including as a result of inflation, and 
protectionist trade measures could adversely affect our businesses. We are exposed to market risk of increases in certain 
commodity prices of materials, such as copper and steel, which are used as components of supplies or materials utilized in our 
operations. We are also exposed to increases in energy prices, particularly as they relate to gasoline prices for our fleet of 
approximately 12,000 vehicles. While we believe we can increase our prices to adjust for some price increases in commodities, 
there can be no assurance that price increases of commodities, if they were to occur, would be recoverable. Additionally, our 
fixed price contracts generally do not allow us to adjust our prices and, as a result, increases in material or fuel costs could 
reduce our profitability with respect to projects in progress. For example, during 2021, certain of our operations experienced 
declines in gross profit and gross profit margin as a result of supply chain disruptions, including long lead times for certain 
materials and equipment, as well as an escalation in material and fuel prices, and such supply chain disruptions and price 
escalations have continued into 2022. Fluctuations in energy prices as well as in commodity prices of materials, whether 
resulting from fluctuations in market supply or demand, or geopolitical conditions, including an increase in trade protection 
measures such as tariffs and the disruption, modification, or cancellation of multilateral trade agreements, may adversely affect 
our customers and as a result cause them to curtail the use of our services. 

Business and Operational Risk Factors

The loss of one or a few customers could have an adverse effect on us. Although we have long-standing relationships with 
many of our significant customers, our customers may unilaterally reduce, fail to renew, or terminate their contracts with us at 
any time. A loss of business from a significant customer, or a number of significant customers, could have a material adverse 
effect on our business, financial position, and results of operations. 

Our industry is highly competitive. Our industry is served by numerous small, owner-operated private companies, a few 
public companies, and several large regional companies. In addition, relatively few barriers exist to prevent entry into most of 
the industries in which we operate. As a result, any organization that has adequate financial resources, and access to technical 
expertise, may become a competitor. Competition in our industry depends on numerous factors, including price. Certain of our 
competitors have lower overhead cost structures and, therefore, are able to provide their services at lower rates than we are 
currently able to provide. Our project and service work is frequently awarded through a competitive bidding process, which is 
standard in our industry. We are constantly competing for contracts based on pricing, schedule, and technical expertise. 
Competition can place downward pressure on our contract prices and profit margins, which may make it difficult to win the 
project or force us to accept contractual terms and conditions that are less favorable to us, thereby increasing the risk that, 
among other things, we may not realize profit margins at the same rates we have seen in the past or may become responsible for 
costs or other liabilities we have not incurred in the past.

In addition, some of our competitors have greater resources than we do. We cannot be certain that our competitors will not 
develop the expertise, experience, and resources necessary to provide services that are superior in quality, and lower in price, to 
ours. Similarly, we cannot be certain that we will be able to maintain or enhance our competitive position within our industries, 
or maintain a customer base at current levels. We may also face competition from the in-house service organizations of existing 
or prospective customers, particularly with respect to building services. Many of our customers employ personnel who perform 
some of the same types of building services that we do. We cannot be certain that our existing or prospective customers will 
continue to outsource building services in the future. If we are unable to compete effectively, we may experience a loss of 
market share, reduced profitability, or both, which if significant, could have a material adverse effect on our business, financial 
condition, and results of operations. Refer also to “Business - Competition” in Item 1 of this Form 10-K. 

9



We are a decentralized company, which presents certain risks. While we believe decentralization has enhanced our growth 
and enabled us to remain responsive to opportunities and to our customers’ needs, it necessarily places significant control and 
decision-making powers in the hands of local management. This presents various risks, including the risk that we may be 
slower or less able to identify or react to external market conditions or problems affecting a key business than we would in a 
more centralized environment. 

Our business may be affected by weather conditions. Adverse weather conditions, particularly during the winter season, could 
impact our construction services operations as those conditions affect our ability to perform efficient work outdoors in certain 
regions of the United States, adversely affecting the revenues and profitability of those operations. However, the absence of 
snow in certain regions of the United States during the winter could also cause us to experience reduced revenues and 
profitability in our United States building services segment, as a portion of their revenues is generated from snow removal 
contracts. In addition, cooler than normal temperatures during the summer months could reduce the need for our services, 
particularly in our businesses that install or service air conditioning units, and result in reduced revenues and profitability 
during the period that such unseasonal weather conditions persist. 

Our business may be affected by the work environment. We perform our work under a variety of conditions, including but not 
limited to, difficult terrain, difficult site conditions, and busy urban centers where delivery of materials and availability of labor 
may be impacted, clean-room environments where strict procedures must be followed, and sites which contain harsh or 
hazardous conditions, especially at chemical plants, refineries and other process facilities. Performing work under these 
conditions can increase the cost of such work or negatively affect efficiency and, therefore, our profitability. 

Our dependence upon fixed price contracts could adversely affect our business. We currently generate, and expect to 
continue to generate, a significant portion of our revenues from fixed price contracts. We must estimate the total costs of a 
particular project to bid for fixed price contracts. Cost and scheduling estimates are based on a number of assumptions, 
including those about future economic conditions, commodity and other materials pricing, cost and availability of labor, 
equipment, and materials, and supply chain efficiency, among other factors. The actual cost of labor and materials, however, 
may vary from the costs we originally estimated. These variations, along with other risks, inherent in the execution of projects 
subject to fixed price contracts, may cause actual gross profits from projects to differ from those we originally estimated and 
could result in reduced profitability or losses on projects. Depending upon the size of a particular project, variations from the 
estimated contract costs can have a significant impact on our operating results for any fiscal quarter or year. 

We could incur additional costs to cover certain guarantees or other contractual requirements. In some instances, we 
guarantee completion of a project by a specific date or price, cost savings, achievement of certain performance standards, or 
performance of our services at a certain standard of quality. For other arrangements, including those within our government 
services operations, the terms of our contracts may include provisions which require us to achieve certain minority participation 
or small or disadvantaged business “set-aside” goals. Such requirements have become more frequent in recent years and we 
expect them to be increasingly prevalent, and more strictly enforced in the near future, especially under the current 
administration in Washington, D.C. If we subsequently fail to meet such guarantees, or comply with such provisions, we may 
be held responsible for costs resulting from such failures, including payment of penalties or liquidated or other damages. To the 
extent that any of these events occur, the total costs of a project could exceed the original estimated costs, and we would 
experience reduced profits or, in some cases, a loss. 

Many of our contracts, especially our building and industrial services contracts, may be canceled or delayed on short notice, 
and we may be unsuccessful in replacing such contracts if they are canceled or as they are completed or expire. We could 
experience a decrease in revenues, net income, and liquidity if any of the following occur: 

• customers cancel a significant number of contracts or delay services or projects; 

• we fail to win a significant number of our existing contracts upon re-bid; 

• we complete a significant number of non-recurring projects and cannot replace them with similar projects; or 

• we fail to reduce operating and overhead expenses consistent with any decrease in our revenues. 

Uncertainty surrounding the timing of contract awards, or project cancellations or delays, can also present difficulties in 
matching our workforce size with contract needs. In some cases, in anticipation of contract awards, we maintain and bear the 
cost of a ready workforce that is larger than necessary under our existing contract portfolio. When a contract is canceled or 
delayed, or an anticipated contract award is not received, it may result in lower profitability as a result of labor under-
utilization, or additional costs resulting from reductions in staff, which could have a material adverse effect on our business, 
financial condition, and results of operations.
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We may be unsuccessful in generating internal growth. Our ability to generate internal growth will be affected by, among 
other factors, our ability to: 

• expand the range of services offered to customers to address their evolving needs; 

• attract new customers; and 

• retain and/or increase the number of projects performed for existing customers. 

In addition, existing and potential customers may reduce the number or size of projects available to us because of general 
economic conditions or due to their inability to obtain capital or pay for services we provide. Many of the factors affecting our 
ability to generate internal growth are beyond our control, and we cannot be certain that our strategies will be successful or that 
we will be able to generate cash flow sufficient to fund our operations and to support internal growth. If we are not successful, 
we may not be able to achieve internal growth, expand operations, or grow our business. 

Fluctuating foreign currency exchange rates impact our financial results. We have operations in the United Kingdom, which 
in 2021 accounted for approximately 5% of our revenues. Our reported financial position and results of operations are exposed 
to the effects (both positive and negative) that fluctuating exchange rates have on the process of translating the financial 
statements of our United Kingdom operations, which are denominated in local currencies, into the U.S. dollar. The factors that 
impact exchange rate fluctuation, including macroeconomic and geopolitical conditions, are outside the control of the 
Company.

As part of our risk management strategy, we are effectively self-insured against certain potential liabilities. Although we 
maintain insurance policies with respect to a broad range of risks, including automobile liability, general liability, workers’ 
compensation, and employee-related healthcare, these policies do not cover all possible claims and certain of the policies are 
subject to large deductibles and retentions. In addition, we maintain a wholly-owned captive insurance subsidiary to manage 
certain of our insurance liabilities. Accordingly, we are effectively self-insured for a substantial number of actual and potential 
claims. Further, if any of our insurance carriers defaulted on its obligations to provide insurance coverage by reason of its 
insolvency or for other reasons, our exposure to claims would increase and our profits would be adversely affected. Our 
estimates for unpaid claims and expenses are based on known facts, historical trends, and industry averages, utilizing the 
assistance of an independent third-party actuary. The determination of such estimated liabilities and their appropriateness are 
reviewed and updated at least quarterly. However, these liabilities are difficult to assess and estimate due to many relevant 
factors, the effects of which are often unknown, including the severity of an injury or damage, the determination of liability in 
proportion to other parties, the timeliness of reported claims, the effectiveness of our risk management and safety programs, and 
the terms and conditions of our insurance policies. Our accruals are based upon known facts, historical trends and our 
reasonable estimate of future expenses, and we believe such accruals are adequate. However, unknown or changing trends, 
risks, or circumstances, such as increases in claims, a weakening economy, increases in medical costs, changes in case law or 
legislation, or changes in the nature of the work we perform, could render our current estimates and accruals inadequate. In 
such case, adjustments may be required to increase our insurance liabilities in the period that the experience becomes known. 

External market conditions, including catastrophic losses resulting from an increase in severe weather events and the 
prolonged pandemic, among other factors, have resulted in an insurance market that is characterized by higher premiums, 
diminished capacity, and more conservative underwriting. If these market conditions persist, insurance carriers may be 
unwilling, in the future, to provide our current levels of coverage without a significant increase in insurance premiums, self-
insured retention limits, or collateral requirements to cover our obligations to them. Increased collateral requirements may be in 
the form of additional letters of credit, surety bonds, and/or cash, and an increase in collateral requirements could significantly 
reduce our liquidity. If insurance premiums or self-insured retention limits increase, and/or if insurance claims are higher than 
our estimates, our profitability could be adversely affected. 

Failure to provide our services in accordance with professional standards or contractual requirements could expose us to 
significant monetary damages. Our services often involve professional judgments regarding the planning, design, development, 
construction, or operations and management of complex facilities. Although we have adopted a range of insurance, risk 
management, and risk avoidance programs designed to reduce potential liabilities, a catastrophic event at one of our project 
sites or a completed project, resulting from the services we have performed, could result in significant professional or product 
liability and warranty or other claims against us, as well as reputational harm. These liabilities could exceed our insurance limits 
or impact our ability to obtain insurance in the future. Further, even where insurance coverage applies, such policies have limits 
and deductibles or retentions, which could result in our assumption of exposure for certain amounts with respect to any claim 
filed against us. In addition, customers or subcontractors who have agreed to indemnify us against any such liabilities or losses 
might refuse or be unable to uphold their obligations to us. An uninsured claim, either in part or in whole, as well as any claim 
covered by insurance but subject to a policy limit, high deductible and/or retention, could have a material adverse effect on our 
business, financial condition, and results of operations.
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Our business strategy relies, in part, on acquisitions to sustain our growth, and these transactions present certain risk and 
uncertainties. As part of our growth strategy, we acquire companies that expand, complement, and/or diversify our businesses. 
However, there is no guarantee that we will be successful in identifying targets that meet our requirements for acquisition. We 
may also face increased competition from other potential acquirers who may have greater financial resources available to them 
or who may be in a position to offer more favorable terms to the target company. This competition may limit our ability to 
pursue acquisition opportunities. Additionally, circumstances beyond our control, such as the COVID-19 pandemic, has and 
may continue to hinder our ability to pursue and complete acquisitions. Further, realization of the anticipated benefits of an 
acquisition, and avoiding or mitigating the potential risks associated with an acquisition, will depend, among other things, upon 
our ability to: (a) effectively conduct due diligence to identify potential problems at companies we propose to acquire, (b) 
recognize incompatibilities or other obstacles to the successful integration of the acquired business with our other operations, 
and (c) gain greater efficiencies and scale that will translate into reduced costs or anticipated synergies in a timely manner. 
However, there can be no assurance that an acquisition we may make in the future will provide the benefits anticipated when 
entering into the transaction. Acquisitions we have completed, and future acquisitions we may make, could expose us to 
operational challenges and risks, including the diversion of management’s attention from our existing businesses, the failure to 
retain key personnel or customers of the acquired business, and the assumption of unknown liabilities of the acquired business 
for which there are inadequate reserves. Our ability to sustain our growth and maintain our competitive position may be 
affected by our ability to identify and acquire desirable businesses and successfully integrate any acquired business. 

In addition, while we work to rapidly implement or maintain internal controls and financial reporting standards and 
procedures in the businesses we acquire, including integrating such acquired businesses into our consolidated financial 
reporting systems and controls, we cannot be certain that such implementation and integration will be quickly and effectively 
completed. Our internal control processes and procedures with respect to such businesses may need to be adjusted or enhanced 
in order to ensure that such businesses are in compliance with the regulations we are subject to as well as our internal policies 
and standards. Such changes could result in significant additional costs to us and could require the diversion of management’s 
attention from our existing businesses or other strategic initiatives.

Amounts included in our remaining performance obligations may not result in actual revenues or translate into profits. Many 
contracts are subject to cancellation or suspension on short notice at the discretion of the client, and the contracts in our 
remaining performance obligations are subject to changes in the scope of services to be provided as well as adjustments to the 
costs relating to the contract. The risk of contracts included in our remaining performance obligations being delayed or canceled 
generally increases during economic slowdowns or in response to significant fluctuations in commodity prices. Accordingly, 
there is no assurance that revenue from remaining performance obligations will actually be realized. If our remaining 
performance obligations fail to materialize, we could experience a decline in profitability, which could result in a deterioration 
of our financial position and liquidity. 

We recognize revenue for the majority of our construction projects based on estimates; therefore, variations of actual results 
from our assumptions may reduce our profitability. As discussed in further detail in the “Critical Accounting Policies and 
Estimates” section included in Item 7. Management’s Discussion and Analysis of Financial Condition and Results of 
Operations, revenue is recognized as performance obligations are satisfied and earnings or losses recognized on individual 
contracts are based on estimates of contract price, costs, and profitability. Changes in estimates of transaction prices as well as 
estimated costs are recognized on a cumulative catch-up basis in the period in which the revisions to the estimates are made. 
Consequently, changes in estimates, or variations of actual results from previous projections, on an unusually large project, or 
on a number of average size projects, could be material and could have an adverse impact on our financial condition, results of 
operations, and cash flows.

We are increasingly dependent on sophisticated information technology systems; our business and results of operations are 
subject to adverse impacts due to disruption, failure, and cybersecurity breaches of these systems. We and our customers and 
third-party providers rely on information technology systems, hardware, and software to run critical accounting, project 
management, and financial information systems. We rely upon security measures, products, and services to attempt to secure 
our information technology systems and the confidential, proprietary, and sensitive information they contain. However, our 
information technology systems and those of our customers and third-party providers are subject to cyber-attacks, hacking, 
other intrusions, failure, and damage, which result in operational disruption and could result in information misappropriation, 
such as theft of intellectual property or inappropriate disclosure of customer data or confidential or personal information. On 
February 15, 2020, for example, we became aware of an infiltration and encryption of portions of our information technology 
network. This attack temporarily disrupted our use of the impacted systems. While we maintain insurance coverage for these 
types of incidents, such policies may not completely provide coverage for, or completely offset, the costs associated with such 
incidents. We are continuously developing and enhancing our controls, processes, and practices designed to protect our 
systems, computers, software, data, and networks from attack, damage, or unauthorized access. This continued development 
and enhancement requires us to expend additional resources. However, we may not anticipate or combat all types of potential 
disruptions or breaches. If any of these events were to occur, we could be required to expend additional capital and other 
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resources, including costs to deploy additional personnel and protection technologies, train employees, and engage third-party 
experts and consultants. Additionally, as many of our employees use our information technology systems to collaborate with 
colleagues in different geographic locations and periodically access our systems remotely, we may be subject to heightened 
security risks, including the risks of cyber-attacks. 

The proper functioning of our information technology systems could also be impacted by other causes and circumstances 
beyond our control, including malware embedded in third party applications, the decision by software vendors to discontinue 
further development, integration, or long-term software maintenance support for our information systems, or hardware 
interruption, damage or disruption as a result of power outages, natural disasters, or computer network failures. Key business 
processes are subject to interruption to the extent that our information technology systems, or those of our customers or third-
party providers, are disabled for a long period of time. Such operational disruptions and/or misappropriation or inappropriate 
disclosure of information could result in lost or reduced revenues, negative publicity, loss of customers or contracts, or business 
delays that could have a material adverse effect on our business, financial position, and results of operations. 

In addition, new or evolving laws and regulations governing data privacy and the unauthorized disclosure of confidential 
information, including the European Union General Data Protection Regulation ("GDPR"), the California Consumer Privacy 
Act, and other emerging U.S. state privacy laws pose increasingly complex compliance challenges and could potentially elevate 
our compliance costs. Any failure to comply with these laws and regulations could result in significant penalties and legal 
liability, and increased costs in this area could have a negative impact on our financial condition, results of operations, and cash 
flow. 

Financial Risk Factors

A material portion of our business depends on our ability to provide surety bonds. We may be unable to compete for or work 
on certain projects if we are not able to obtain the necessary surety bonds. Our construction contracts frequently require that 
we obtain from surety companies, and provide to our customers, payment and performance bonds as a condition to the award of 
such contracts. Such surety bonds secure our payment and performance obligations. Under standard terms in the surety market, 
surety companies issue bonds on a project-by-project basis and can decline to issue bonds at any time or require the posting of 
collateral as a condition to issuing any bonds. Current or future market conditions, as well as changes in our sureties’ 
assessment of our or their own operating and financial risk, could cause our surety companies to decline to issue, or 
substantially reduce the amount of, bonds for our work or to increase our bonding costs. These actions can be taken on short 
notice. If our surety companies were to limit or eliminate our access to bonding, our alternatives would include seeking bonding 
capacity from other surety companies, increasing business with clients that do not require bonds, or posting other forms of 
collateral for project performance, such as letters of credit, parent company guarantees, or cash. We may be unable to secure 
these alternatives in a timely manner, on acceptable terms, or at all. Accordingly, if we were to experience an interruption or 
reduction in the availability of bonding, we may be unable to compete for or work on certain projects. Increases in the costs of 
surety bonds could also adversely impact our profitability.

Our results of operations could be adversely affected as a result of goodwill and identifiable intangible asset impairments. 
When we acquire a business, we record an asset called “goodwill” equal to the excess of the consideration transferred over the 
fair value of the net tangible and identifiable intangible assets acquired. Goodwill and indefinite-lived intangible assets are not 
amortized but instead evaluated for impairment annually, or more frequently if events or circumstances indicate that the 
carrying amount of the asset may be impaired. Impairment may result from a deterioration in macroeconomic conditions, 
declining financial performance, deterioration in the operational environment, or changes in the manner in which acquired 
assets are used. While no impairment was recognized during 2021, we recorded $232.8 million of impairment charges during 
2020 as a result of certain of these conditions. Significant judgment is required in determining whether goodwill and indefinite-
lived intangible assets are impaired and assumptions utilized for purposes of our impairment testing may change in future 
periods. There can be no assurance that our estimates and assumptions will prove to be accurate predictions of the future. 
Significant adverse changes to external market conditions or our internal forecasts, if any, could result in future impairment 
charges. It is not possible at this time to determine if any future impairment charge will result or, if it does, whether such a 
charge would be material to our results of operations. For further discussion of our impairment testing, see Note 8 - Goodwill, 
Identifiable Intangible Assets, and Other Long-Lived Assets included in Item 8. Financial Statements and Supplementary Data.

Failure to maintain effective internal controls over financial reporting could adversely impact our ability to timely and 
accurately report financial results and comply with our reporting obligations, which could materially affect our business. 
Regardless of how internal financial reporting control systems are designed, implemented, and enforced, they cannot ensure 
with absolute certainty that our policy objectives will be met in every instance. Because of the inherent limitations of all such 
systems, our internal controls over financial reporting may not always prevent or detect misstatements. Failure to maintain 
effective internal control over financial reporting could adversely affect our ability to accurately and timely report financial 
results, to prevent or detect fraud, or to comply with the requirements of the SEC or the Sarbanes-Oxley Act of 2002, which 
could necessitate a restatement of our financial statements, and/or result in an investigation, or the imposition of sanctions, by 
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regulators. Such failure could additionally expose us to litigation and/or reputational harm, impair our ability to obtain 
financing, or increase the cost of any financing we obtain. All of these impacts could adversely affect the price of our common 
stock and our business overall.

Legal and Regulatory Risk Factors

We are subject to many laws and regulations in the jurisdictions in which we operate; changes to such laws and regulations 
may result in additional costs and impact our operations. We are committed to upholding the highest standards of corporate 
governance and legal and ethical compliance. We are subject to many laws and regulations, including various laws and 
regulations that apply specifically to U.S. public companies. These include the rules and regulations of the New York Stock 
Exchange, the Sarbanes-Oxley Act of 2002, and the Dodd-Frank Wall Street Reform and Consumer Protection Act, as well as 
the various regulations, standards, and guidance put forth by the SEC and other governmental agencies to implement and 
enforce those laws. New laws, rules, and regulations, or changes to existing laws or their interpretations, could create added 
legal and compliance costs and uncertainty for us. In addition, our United Kingdom operations are subject to laws and 
regulations that are in some cases different from those of the United States, including labor laws such as the U.K. Modern 
Slavery Act and laws and regulations governing information collected from employees, customers and others, specifically the 
GDPR. These laws and regulations could increase the cost and complexity of doing business in the U.K. and negatively impact 
our financial position and results of operations. Our efforts to comply with evolving laws, regulations, and reporting standards 
may increase our general and administrative expenses, divert management time and attention, or limit our operational 
flexibility, all of which could have a material adverse effect on our business, financial position, and results of operations. Many 
of our non-public competitors and competitors operating solely in the U.S. are not subject to these laws and regulations and the 
related costs and expenses of compliance.

Our failure to comply with environmental laws could result in significant liabilities. Our operations are subject to various 
laws, including environmental laws and regulations, among which many deal with the handling and disposal of asbestos and 
other hazardous or universal waste products, polychlorinated biphenyls (PCBs), per- and polyfluoroalkyl substances (PFAS) 
and fuel storage. A violation of such laws and regulations, or a release of such substances, has and may in the future, expose us 
to various claims, including claims by third parties, as well as remediation costs and fines. We own and lease many facilities. 
Some of these facilities contain hazardous materials, such as lead and asbestos, and fuel storage tanks, which may be above or 
below ground. If these tanks were to leak, we could be responsible for the cost of remediation as well as potential fines. As a 
part of our business, we also install fuel storage tanks and are sometimes required to deal with hazardous materials, all of which 
may expose us to environmental liability. 

In addition, new laws and regulations, stricter enforcement of existing laws and regulations, the discovery of previously 
unknown contamination or leaks, exposure to or the release of materials subsequently identified as hazardous by a 
governmental authority, the imposition of new clean-up requirements, or the exposure of our employees or other contractors to 
hazardous materials, could require us to incur significant costs or become the basis for new or increased liabilities that could 
harm our financial position and results of operations, although certain of these costs might be covered by insurance. In some 
instances, we have obtained indemnification or covenants from third parties (including predecessors or lessors) for such clean-
up and other obligations and liabilities, and we believe such indemnities and covenants are adequate to cover such obligations 
and liabilities. However, such third-party indemnities or covenants may not cover all of such costs or third-party indemnitors 
may default on their obligations. In addition, unanticipated obligations or liabilities, or future obligations and liabilities, may 
have a material adverse effect on our business operations. Further, we cannot be certain that we will be able to identify, or be 
indemnified for, all potential environmental liabilities relating to any acquired business. 

Adverse resolution of litigation and other legal and regulatory proceedings may harm our operating results or financial 
position. From time to time, we are a party to lawsuits and other legal proceedings, most of which occur in the normal course of 
our business. These actions and proceedings may involve actual or threatened claims by customers, employees, or other third 
parties for, among other things, compensation or indemnification for alleged personal injury, workers’ compensation, 
employment discrimination, breach of contract, property damage, or other general commercial disputes. In addition, we have 
been, and may in the future be, subject to class action claims alleging violations of the Fair Labor Standards Act and state wage 
and hour laws. Litigation and other legal proceedings can be expensive, lengthy, and disruptive to normal business operations, 
and their outcome is inherently uncertain and difficult to accurately predict or quantify. In addition, plaintiffs in many types of 
actions may seek punitive damages, civil penalties, consequential damages or other losses, or injunctive or declaratory relief. 
An unfavorable resolution of a particular legal proceeding or claim, whether through a settlement, mediation, court judgment, or 
otherwise, could have a material adverse effect on our business, operating results, financial position, and cash flows, and in 
some cases, on our reputation or our ability to obtain projects from customers, including governmental entities. See Item 3. 
Legal Proceedings and Note 15 - Commitments and Contingencies of the notes to consolidated financial statements included in 
Item 8. Financial Statements and Supplementary Data, for more information regarding any significant legal proceedings in 
which we are involved. 
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We may incur liabilities or suffer negative financial impacts relating to occupational, health, and safety matters. Our 
operations are subject to extensive laws and regulations relating to the maintenance of safe conditions in the workplace. While 
we have invested, and will continue to invest, substantial resources in our robust occupational, health, and safety programs, 
many of our businesses involve a high degree of operational risk, and there can be no assurance that we will avoid significant 
exposure. These hazards can cause personal injury and loss of life, severe damage to or destruction of property and equipment, 
and other consequential damages, and could lead to suspension of operations, large damage claims, an increase in employee 
turnover, and, in extreme cases, criminal liability. Any of the foregoing could result in financial losses or reputational harm, 
which could have a material adverse impact on our business, financial condition, and results of operations. 

Our customers seek to minimize safety risks on their sites and they frequently review the safety records of contractors during 
the bidding process. Accordingly, if our safety record were to substantially deteriorate over time, we might become ineligible to 
bid on certain work and our customers could cancel our contracts and/or not award us future business. 

Our failure to comply with anti-bribery statutes such as the Foreign Corrupt Practices Act and the U.K. Bribery Act of 2010 
could result in fines, criminal penalties, and other sanctions that could have an adverse effect on our business. The U.S. 
Foreign Corrupt Practices Act (the “FCPA”), the U.K. Bribery Act of 2010 (the “Bribery Act”), and similar anti-bribery laws in 
other jurisdictions generally prohibit companies and their intermediaries from making improper payments to foreign officials 
for the purpose of obtaining or retaining business or securing an improper advantage. From time to time, we conduct a limited 
amount of business in a few countries that have experienced corruption to some degree. Our policies require that all of our 
employees, subcontractors, vendors, and agents worldwide must comply with applicable anti-bribery laws. However, there is no 
assurance that our policies and procedures to ensure compliance with the FCPA, the Bribery Act, and similar anti-bribery laws, 
will eliminate the possibility of liability under such laws for actions taken by our employees, agents, and intermediaries. If we 
were found to be liable for violations under the FCPA, the Bribery Act, or similar anti-bribery laws, either due to our own acts 
or omissions or due to the acts or omissions of others, we could incur substantial legal expenses and suffer civil and criminal 
penalties or other sanctions, which could have a material adverse effect on our business, financial condition, and results of 
operations, as well as our reputation. In addition, whether or not such expenses, penalties, or sanctions are actually incurred, the 
actual or alleged violation of the FCPA, the Bribery Act, or any similar anti-bribery laws could have a negative impact on our 
reputation.

Opportunities within the government sector could lead to increased governmental rules and regulations applicable to us.  As 
a government contractor, we are subject to a number of procurement rules and other regulations, any deemed violation of which 
could lead to fines or penalties or a loss of business. Government agencies routinely audit and investigate government 
contractors. Government agencies may review a contractor’s performance under its contracts, cost structure, and compliance 
with applicable laws, regulations, and standards. If government agencies determine through these audits or reviews that costs 
are improperly allocated to specific contracts, they will not reimburse the contractor for those costs or may require the 
contractor to refund previously reimbursed costs. If government agencies determine that we are engaged in improper activity, 
we may be subject to civil and criminal penalties and debarment or suspension from doing business with the government. 
Government contracts are also subject to renegotiation of terms by the government, termination by the government prior to the 
expiration of the term, and non-renewal by the government. 

Human Capital and Labor Risk Factors

The departure of key personnel could disrupt our business. We depend on the continued efforts of our senior management. 
The loss of key personnel, including a temporary loss as a result of illness, or the inability to hire and retain qualified 
executives, could negatively impact our ability to manage our business. 

We may be unable to attract and retain skilled employees. Our ability to grow and maintain productivity and profitability will 
be limited by our ability to employ, train, and retain skilled personnel necessary to meet our requirements. We are dependent 
upon a workforce of approximately 34,000 employees, including our project managers and field supervisors who are 
responsible for managing our projects, and there can be no assurance that any individual will continue in his or her capacity for 
any particular period of time. The loss of such qualified employees could have an adverse effect on our business. We cannot be 
certain that we will be able to maintain an adequate skilled labor force necessary to operate efficiently and to support our 
business strategy or that labor expenses will not increase as a result of a shortage in the supply of these skilled personnel. The 
availability and costs to adequately train and maintain a skilled labor force could be impacted by factors we cannot control, 
including changes in the unemployment rate, prevailing wage rates, benefit costs, the COVID-19 pandemic, and competition for 
labor from our competitors in the markets we serve. Labor shortages or increased labor costs could impair our ability to provide 
services to our customers, maintain our business, or grow our revenues. 
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Our unionized workforce could adversely affect our operations; our participation in many multiemployer pension plans could 
result in substantial liabilities being incurred. As of December 31, 2021, approximately 60% of our employees were covered 
by collective bargaining agreements. Although the majority of these agreements prohibit strikes and work stoppages, we cannot 
be certain that strikes or work stoppages will not occur in the future. However, only two of our collective bargaining 
agreements are national or regional in scope, and not all of our collective bargaining agreements expire at the same time. Strikes 
or work stoppages likely would adversely impact our relationships with our customers and could have a material adverse effect 
on our financial position, results of operations, and cash flows. We contribute to approximately 200 multiemployer pension 
plans. Under the Employee Retirement Income Security Act, we may become liable for our proportionate share of a 
multiemployer pension plan’s underfunding if we cease to contribute to that pension plan or significantly reduce the employees 
in respect of which we make contributions to that pension plan. Our potential liability for unfunded liabilities could be material. 
See Note 14 - Retirement Plans of the notes to consolidated financial statements included in Item 8. Financial Statements and 
Supplementary Data for additional information regarding multiemployer pension plans. 

Risk Factors Related to the Ownership of our Common Stock

Certain provisions of our corporate governance documents could make an acquisition of us, or a substantial interest in us, 
more difficult. The following provisions of our certificate of incorporation and by-laws, as currently in effect, as well as 
Delaware law, could discourage potential proposals to acquire us, delay or prevent a change in control of us, or limit the price 
that investors may be willing to pay in the future for shares of our common stock: 

• our certificate of incorporation permits our board of directors to issue “blank check” preferred stock and to adopt 
amendments to our by-laws; 

• our by-laws contain restrictions regarding the right of our stockholders to nominate directors and to submit proposals to 
be considered at stockholder meetings; 

• our certificate of incorporation and by-laws limit the right of our stockholders to call a special meeting of stockholders 
and to act by written consent; and 

• we are subject to provisions of Delaware law, which prohibit us from engaging in any of a broad range of business 
transactions with an “interested stockholder” for a period of three years following the date such stockholder becomes 
classified as an interested stockholder. 

Climate Change Related Risk Factors

Climate change and related environmental issues could have a material adverse impact on our business, financial condition, 
and results of operations. Climate change related events, such as increased frequency and severity of storms, floods, wildfires, 
droughts, hurricanes, freezing conditions, and other natural disasters, may have an adverse impact on our business, financial 
condition, and results of operation. While we have invested in programs to mitigate the risk that these events disrupt our ability 
to serve our customers, these events pose inherent risks regardless of where or how we conduct our business. For example, 
severe weather or a catastrophic natural disaster could negatively impact our and our customers’ offices, facilities, or job sites. 
Access to clean water and reliable energy where we conduct our business is also critical to our operations. Accordingly, severe 
weather events or natural disasters have the potential to disrupt our and our customers’ businesses and may cause us to 
experience work stoppages, project delays or cancellations, financial losses, and additional costs to resume operations, in 
addition to potential adverse impacts on the health and safety of our workforce and their ability to work or travel. Further, 
climate change poses direct physical risks to infrastructure across the industry sectors we serve, both as a result of chronic 
environmental changes, such as rising sea levels and temperatures, as well as acute events, such as hurricanes, droughts, and 
wildfires. These impacts and the costs to address them could result in fewer resources for strategic investment by our 
customers, which could result in a decrease in demand for certain of our services. Any of these events could have a material 
adverse impact on our business, financial condition, and results of operations.

We may be affected by market or regulatory responses to climate change. Growing public concern about climate change has 
resulted in the increased focus of local, state, regional, national, and international regulatory bodies on greenhouse gas (“GHG”) 
emissions and climate change issues. Legislation to regulate GHG emissions has periodically been introduced in the U.S. 
Congress, and there has been a wide-ranging policy debate, both in the United States and internationally, regarding the impact 
of these gases and possible means for their regulation. The Biden Administration has made climate change and the limitation of 
GHG emissions one of its primary objectives, including a renewed commitment to the Paris Agreement and a Nationally 
Determined Contribution under such agreement that aims to reduce U.S. emissions by 50-52%, compared to a 2005 baseline, by 
2030. Several states and geographic regions in the United States have also adopted legislation and regulations to reduce 
emissions of GHGs. Additional legislation or regulation by these states and regions, the federal government, and/or any 
international agreements to which the United States may become a party, that control or limit GHG emissions, or otherwise 
seek to address climate change, could result in increased compliance costs for us and our clients or have other impacts on our 
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clients, including those who are involved in the exploration, production, or refining of fossil fuels, or who emit greenhouse 
gases through the combustion of fossil fuels, or through the mining, manufacture, utilization, or production of materials or 
goods. Such policy changes could increase the costs of projects for our clients or, in some cases, prevent a project from going 
forward, thereby potentially reducing the need for certain of our services, which could in turn have a material adverse effect on 
our business, financial condition, and results of operations. However, policy changes and climate legislation could also increase 
the overall demand for our services as our clients and partners work to comply with these policies, such as by decarbonizing 
their industries, transitioning from fossil fuels to renewable energy sources, reducing their energy consumption, and developing 
integrated and sustainable solutions, all of which could have a positive impact on our business. We cannot predict with certainty 
what the effect of such regulation may be on us or our customers.

We may be unable to achieve our current or future climate commitments and targets, or we may incur substantial costs in 
meeting such targets. To help mitigate the impacts of GHG emissions on climate change, EMCOR has established initial 
carbon-based fuel consumption and GHG emission reduction targets. However, achievement of such targets, or similar targets 
that may be established in the future, is subject to risks and uncertainties, many of which are outside of our control. These risks 
and uncertainties include, but are not limited to: (a) our ability to execute our operational strategies and achieve our goals within 
the currently projected costs and the expected timeframes; (b) the availability and cost of alternative fuels, electrical charging 
infrastructure, off-site renewable energy, and other materials and components; (c) unforeseen design, operational, and 
technological difficulties; (d) the outcome of research efforts and future technology developments, including the availability of 
alternate or more fuel efficient vehicles for our fleet, including hybrid or electric vehicles; (e) regulations and requirements that 
restrict or prohibit our ability to impose requirements on third party contractors; (f) an acquisition of or merger with another 
company that has not adopted similar targets and goals or whose progress towards reaching its goals is not as advanced as ours; 
and (g) the pace of recovery from the COVID-19 pandemic, which could result in fluctuations in our fuel consumption and 
GHG emissions in a given period. In addition, we could be required to expend amounts in future periods as we continue to work 
towards achieving our targets, which may have a material effect on our business, financial condition, results of operations, or 
liquidity.

General Risk Factors

Public health emergencies, epidemics, or pandemics, including the COVID-19 pandemic, impact our business. The impact of 
the global spread of COVID-19, and the responses of governments, businesses, and individuals to combat it, have caused 
significant volatility, uncertainty, and economic disruption, which has and may continue to adversely impact our operations and 
those of our customers. Government authorities in the United States and United Kingdom have at various times recommended 
or imposed certain social distancing, quarantine, and isolation measures to varying degrees, with many such measures 
impacting large portions of the population. These measures have included limitations on travel and mandatory cessation of 
certain business activities, some of which have been relaxed or adjusted and others of which remain in effect. Both the outbreak 
and the containment and mitigation measures resulted in serious adverse impacts on the economy, some of which are ongoing, 
and both the severity and duration of those impacts and the extent and pace of economic recovery continue to remain uncertain.

Our workforce and ongoing operations have been, are, and may continue to be impacted by the COVID-19 pandemic. For 
example, we have experienced disruptions that have impacted our ability to perform our work. Such impacts include, but are 
not limited to, access restrictions and temporary job site shutdowns, reduced labor efficiency resulting from adherence to 
physical distancing, quarantine, and isolation requirements due to illness or exposure to an infected person, and other enhanced 
safety protocols mandated at the majority of our worksite locations, and the deferral of maintenance and service projects by our 
customers. The extent to which the COVID-19 pandemic will continue to impact our business and results of operations remains 
highly uncertain and will be affected by a number of factors. These include the duration and extent of the pandemic; the 
potential for additional variants of the virus that are more virulent, contagious, or against which current vaccines are less 
effective; the duration and extent of containment and mitigation measures that continue to be imposed or recommended; the 
widespread adoption and long-term efficacy of vaccines and the availability and efficacy of other treatments; the cost and/or 
disruption of testing that may be required of our employees either by customer requirements or government mandates; the 
continued impact of the pandemic on economic activity, including on planning and funding for construction projects and our 
customers’ demand for our services; supply chain disruptions or commodity price volatility that could impact our and our 
vendors’ ability to source the supplies and materials needed to operate our business; our ability to effectively operate, including 
as a result of travel restrictions and mandatory business and facility closures; the ability of our customers to pay us for services 
rendered; any further closures of our and our customers’ offices and facilities; and any additional project delays or shutdowns. 
Customers may also continue to delay decision-making, delay planned work, or seek to terminate existing agreements. Any of 
these events could have a material adverse effect on our business, financial condition, results of operations, and/or stock price.
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While the emergency temporary standard requiring employers with 100 or more employees to ensure their workforce is fully 
vaccinated or to require unvaccinated workers to produce a negative test result on at least a weekly basis (the “ETS”) has been 
withdrawn by the Occupational Safety and Health Administration (“OSHA”), and Executive Order 14042 mandating 
vaccination for all federal contractors and subcontractors is currently stayed by the courts, it is unclear whether OSHA or 
another federal agency will mandate vaccination and/or testing. Costs related to any mandatory testing, including both the costs 
of tests and the costs to compensate employees for the time to undergo such testing, will likely represent a substantial expense 
to the Company, which could have a material adverse effect on our business, financial condition, and/or results of operations to 
the extent that a significant portion of our workforce does not choose to become vaccinated.

On January 10, 2022, the Biden Administration announced that it would require insurance companies and group health plans 
to cover the cost of at-home COVID-19 tests. As we are self-insured for employee-related healthcare claims, this new 
requirement could result in an additional expense for the Company. It is not possible at this time to determine the impact of this 
new requirement or whether it could have a material adverse effect on our financial condition and/or results of operations. 

Additionally, as many of our employees periodically access our systems remotely, in part as a result of the COVID-19 
pandemic and the potential business or facility closures or reduced or staggered in-person attendance, we may be subject to 
heightened security risks, including the risks of cyber-attacks. Further, if any of our key personnel are unable to perform their 
duties for a period of time, including as a result of illness, our results of operations could be adversely affected.

Our business, financial condition, results of operations, and/or stock price could also be adversely affected in the future by the 
effects of another epidemic or pandemic, or otherwise by the spread of contagious diseases other than COVID-19. Such effects 
could be similar to those of the COVID-19 pandemic or could impact our business in different ways, including supply-chain 
disruptions, restrictions on our ability to provide services in the regions affected, adverse impacts on our workforce, and 
impacts to the U.S. or global economy or financial markets generally.

Terrorist attacks and other catastrophic events could disrupt our operations and services. Acts of terrorism and other 
catastrophic events, and the actions taken by the United States and/or other governments or actors in response to such events, 
may result in property damage, supply disruption, or economic dislocations throughout the country. Although it is not possible 
to predict such events or their consequences, these events could increase the volatility of our financial results due to decreased 
demand and unforeseen costs, with partial or no corresponding compensation from clients.

ITEM 1B. UNRESOLVED STAFF COMMENTS 

None. 
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ITEM 2. PROPERTIES     

We own a limited number of facilities; however, the majority of our operations are conducted at leased properties, which are 
located throughout the United States and United Kingdom. These properties consist of offices, warehouses, fabrication shops, 
and maintenance and cleaning facilities. We do not consider any one of these locations to be material to our operations. We 
believe that our facilities are well maintained, in good operating condition, and suitable for the purposes for which they are 
used.

See Note 16 - Leases of the notes to consolidated financial statements included in Item 8. Financial Statements and 
Supplementary Data for additional information regarding our leases. We utilize substantially all of our leased or owned 
facilities and believe there will be no difficulty either in negotiating the renewal of such leases as they expire or in finding 
alternative space, if necessary.

ITEM 3. LEGAL PROCEEDINGS 

We are involved in several legal proceedings in which damages and claims have been asserted against us. We believe that we 
have a number of valid defenses to such proceedings and claims and intend to vigorously defend ourselves. We do not believe 
that any such matters will have a material adverse effect on our financial position, results of operations, or liquidity. We record 
a loss contingency if the potential loss from a proceeding or claim is considered probable and the amount can be reasonably 
estimated or a range of loss can be determined. We provide disclosure when it is reasonably possible that a loss will be incurred 
in excess of any recorded provision. Significant judgment is required in these determinations. As additional information 
becomes available, we reassess prior determinations and may change our estimates. Additional claims may be asserted against 
us in the future. Litigation is subject to many uncertainties, and the outcome of litigation is not predictable with assurance. It is 
possible that a litigation matter for which liabilities have not been recorded could be decided unfavorably to us, and that any 
such unfavorable decision could have a material adverse effect on our financial position, results of operations, or liquidity.

ITEM 4. MINE SAFETY DISCLOSURES 

Information concerning mine safety violations or other regulatory matters required by Section 1503(a) of the Dodd-Frank 
Wall Street Reform and Consumer Protection Act and Item 104 of Regulation S-K (17 CFR 229.104) is included in Exhibit 
95.1 to this Form 10-K.
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EXECUTIVE OFFICERS OF THE REGISTRANT 

Anthony J. Guzzi, Age 57; President since October 2004, Chief Executive Officer since January 2011 and Chairman of the 
Board since June 2018. From October 2004 to January 2011, Mr. Guzzi served as Chief Operating Officer of the Company. 
From August 2001 until he joined the Company, Mr. Guzzi was President of the North American Distribution and Aftermarket 
Division of Carrier Corporation (“Carrier”). Carrier is a manufacturer and distributor of commercial and residential HVAC and 
refrigeration systems and equipment and a provider of aftermarket services and components of its own products and those of 
other manufacturers in both the HVAC and refrigeration industries. 

Mark A. Pompa, Age 57; Executive Vice President and Chief Financial Officer of the Company since April 2006 and 
Treasurer of the Company from October 2019 to June 2020. From June 2003 to April 2006, Mr. Pompa was Senior Vice 
President-Chief Accounting Officer of the Company, and from June 2003 to January 2007, Mr. Pompa also served as Treasurer 
of the Company. From September 1994 to June 2003, Mr. Pompa was Vice President and Controller of the Company.

R. Kevin Matz, Age 63; Executive Vice President-Shared Services of the Company since December 2007 and Senior Vice 
President-Shared Services from June 2003 to December 2007. From April 1996 to June 2003, Mr. Matz served as Vice 
President and Treasurer of the Company and Staff Vice President-Financial Services of the Company from March 1993 to April 
1996. 

Maxine L. Mauricio, Age 50; General Counsel and Secretary of the Company since January 2016 and Executive Vice 
President since February 2021. Ms. Mauricio was a Senior Vice President of the Company from January 2016 to February 
2021. From January 2012 to December 2015, Ms. Mauricio was Vice President and Deputy General Counsel of the Company, 
and from May 2002 to December 2011, she served as Assistant General Counsel of the Company. Prior to joining the 
Company, Ms. Mauricio was an associate at Ropes & Gray LLP.
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PART II

ITEM 5. MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER MATTERS AND 
ISSUER PURCHASES OF EQUITY SECURITIES 

Market Information. Our common stock trades on the New York Stock Exchange under the symbol “EME.” 

Holders. As of February 18, 2022, there were approximately 480 stockholders of record.

Dividends. We have paid quarterly dividends since October 25, 2011. We expect that such quarterly dividends will be paid for 
the foreseeable future. Prior to October 25, 2011, no cash dividends had been paid on the Company’s common stock. We 
currently pay a regular quarterly dividend of $0.13 per share. Our 2020 Credit Agreement places limitations on the payment of 
dividends on our common stock. However, we do not believe that the terms of such agreement currently materially limit our 
ability to pay a quarterly dividend of $0.13 per share for the foreseeable future. See Note 9 - Debt of the notes to consolidated 
financial statements included in Item 8. Financial Statements and Supplementary Data for further information regarding our 
2020 Credit Agreement.

Purchase of Equity Securities by the Issuer and Affiliated Purchasers 

The following table summarizes repurchases of our common stock made by us during the quarter ended December 31, 2021: 

Period
Total Number of

Shares Purchased (1) (2)
Average Price
Paid Per Share

Total Number of
Shares Purchased as Part

of Publicly Announced
Plans or Programs

Maximum Number
(or Approximate Dollar Value)

of Shares That May Yet be
Purchased Under

the Plan or Programs

October 1, 2021 to
October 31, 2021  13,800 $114.95  13,800 $361,120,633
November 1, 2021 to
November 30, 2021  47,466 $120.06  47,466 $355,421,942
December 1, 2021 to
December 31, 2021  41,607 $120.49  41,607 $350,408,840

Total  102,873 $119.55  102,873 

_________
 
(1) In September 2011, our Board of Directors (the “Board”) authorized a share repurchase program allowing us to begin repurchasing 

shares of our outstanding common stock. Subsequently, the Board has from time to time increased the amount of our common stock that 
we may repurchase under such program. Since the inception of the repurchase program, the Board has authorized us to repurchase up to 
$1.45 billion of our outstanding common stock. As of December 31, 2021, there remained authorization for us to repurchase 
approximately $350.4 million of our shares. No shares have been repurchased by us since the program was announced other than 
pursuant to such program. Refer to Note 12 - Common Stock of the notes to consolidated financial statements included in Item 8. 
Financial Statements and Supplementary Data for further information regarding our share repurchase program.

(2) Excludes 1,518 shares surrendered to the Company by participants in our share-based compensation plans to satisfy minimum tax 
withholdings for common stock issued under such plans. 

ITEM 6. [RESERVED] 
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ITEM 7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF 
OPERATIONS 

Business Description

We are one of the largest specialty contractors in the United States and a leading provider of electrical and mechanical 
construction and facilities services, building services, and industrial services. Our services are provided to a broad range of 
commercial, industrial, utility, and institutional customers through approximately 90 operating subsidiaries. Such operating 
subsidiaries are organized into the following reportable segments:

• United States electrical construction and facilities services;

• United States mechanical construction and facilities services;

• United States building services;

• United States industrial services; and

• United Kingdom building services. 

For a more complete description of our operations, refer to Item 1. Business.

Our reportable segments reflect certain reclassifications of prior year amounts from our United States electrical construction 
and facilities services segment to our United States industrial services and our United States building services segments due to 
changes in our internal reporting structure aimed at realigning our service offerings. Consequently, we have included and 
updated the year-over-year discussion and analysis of results of operations for 2020 compared to 2019 to reflect these changes.

COVID-19 and Market Update

As a result of the COVID-19 pandemic, we experienced significant disruptions throughout calendar year 2020, which  
impacted our ability to execute on our remaining performance obligations in many of the markets in which we operate. The 
economic and operational impact of the pandemic, which were most acute during the second quarter of 2020, negatively 
affected our results of operations during such period and continued to impact portions of our business in 2021. However, our 
strong balance sheet and operational flexibility have allowed us to manage through the ongoing impacts of the pandemic while 
protecting our cash flow and liquidity.

Although the majority of our businesses have largely recovered from the financial impacts of the COVID-19 pandemic 
experienced in 2020, as evidenced by our consolidated performance and the growth in our remaining performance obligations, 
our United States industrial services segment continues to be negatively impacted by the lingering effects of the pandemic. The 
prolonged impacts of lower demand and the overall lagging recovery of the oil and gas market have resulted in customers of 
this segment canceling or deferring regularly scheduled maintenance projects, reducing capital spending, implementing various 
cost cutting measures, and closing certain of their facilities. Such customer actions continue to impact the demand for our 
service offerings within this segment. 

We continue to monitor the short- and long-term impacts of the pandemic. While our employees and customers have 
adapted to a new work environment and there continues to be scientific, societal, and economic progress to address the effects 
of COVID-19, including the widespread availability of effective vaccines in the markets we serve, there remains significant 
uncertainty about the future impacts of the pandemic, or any resulting market disruption or volatility, including the potential 
effects on our operations. We continue to be cautiously optimistic about the markets in which we operate and the customers we 
serve; however, should there be a slowdown in economic activity due to surges in the number of cases, or an increase in 
variants of the virus that are more virulent, contagious, or against which current vaccines are less effective, it is possible that 
projects could be delayed or canceled or that we could experience access restrictions to our customers’ facilities, preventing us 
from performing maintenance and service projects. The extent to which our business and results of operations are impacted in 
future periods will also depend upon a number of other factors. These include the duration and extent of the pandemic; 
limitations on the ability of our employees to perform their work due to illness caused by the pandemic or local, state, or federal 
orders requiring employees to quarantine; the cost and/or disruption of testing that may be required of our employees either by 
customer requirements or government mandates; the extent, duration, and effective execution of government stabilization and 
recovery efforts; the widespread adoption and long-term efficacy of vaccines and the availability and efficacy of other 
treatments; our customers’ demand for our services; our ability to continue to safely and effectively operate in this environment; 
and the ability of our customers to pay us for services rendered.
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While the emergency temporary standard requiring employers with 100 or more employees to ensure their workforce is fully 
vaccinated or to require unvaccinated workers to produce a negative test result on at least a weekly basis (the “ETS”) has been 
withdrawn by the Occupational Safety and Health Administration (“OSHA”), and Executive Order 14042 mandating 
vaccination for all federal contractors and subcontractors is currently stayed by the courts, it is unclear whether OSHA or 
another federal agency will mandate vaccination and/or testing. Costs related to any mandatory testing, including both the costs 
of tests and the costs to compensate employees for the time to undergo such testing, will likely represent a substantial expense 
to the Company, which could have a material adverse effect on our business, financial condition, and/or results of operations to 
the extent that a significant portion of our workforce does not choose to become vaccinated.

On January 10, 2022, the Biden Administration announced that it would require insurance companies and group health plans 
to cover the cost of at-home COVID-19 tests. As we are self-insured for employee-related healthcare claims, this new 
requirement could result in an additional expense for the Company. It is not possible at this time to determine the impact of this 
new requirement or whether it could have a material adverse effect on our financial condition and/or results of operations. 

Supply chain disruptions, material shortages, or escalating commodity prices have and may continue to negatively impact 
our business. For example, we have experienced lead times significantly in excess of normal levels and have seen the effects of 
inflation through increases in commodity and material prices. Despite these challenges, to date, we have been able to manage 
our business through enhanced labor planning and project scheduling, increased pricing to the extent contractually permitted, 
and by leveraging our relationships with our suppliers and customers, resulting in only modest disruptions to our project and 
service work within the majority of our reportable segments. However, the impact of the COVID-19 pandemic on our vendors 
and the pricing and availability of materials or supplies utilized in our operations continues to evolve and may have an adverse 
impact on our operations in future periods. While we believe our remaining performance obligations are firm, customers may 
also slow decision-making, delay planned work, or seek to terminate existing agreements. Any of these events could have a 
material adverse effect on our business, financial condition, and/or results of operations.

2021 versus 2020
Overview 

The following table presents selected financial data for the fiscal years ended December 31, 2021 and 2020 (in thousands, 
except percentages and per share data):  

 2021 2020
Revenues $ 9,903,580 $ 8,797,061 

Revenues increase (decrease) from prior year  12.6 %  (4.1) %
Gross profit $ 1,501,737 $ 1,395,382 

Gross profit as a percentage of revenues  15.2 %  15.9 %
Impairment loss on goodwill, identifiable intangible assets, and other long-lived assets $ — $ 232,750 
Operating income $ 530,800 $ 256,834 

Operating income as a percentage of revenues  5.4 %  2.9 %
Net income attributable to EMCOR Group, Inc. $ 383,532 $ 132,943 
Diluted earnings per common share $ 7.06 $ 2.40 

Revenues of $9.90 billion for the year ended December 31, 2021 set a new annual record for the Company and represent an 
increase of 12.6% from revenues of $8.80 billion for the year ended December 31, 2020. As described in further detail below, 
we experienced revenue growth within all of our reportable segments.

Operating income for 2021 was $530.8 million, or 5.4% of revenues, compared to operating income of $256.8 million, or 
2.9% of revenues, in 2020. Our operating results for the year ended December 31, 2020 included $232.8 million of non-cash 
impairment charges, which negatively impacted the Company’s operating margin for 2020 by approximately 270 basis points. 
Excluding the impact of such impairment charges on our 2020 results, operating income increased by $41.2 million for the year 
ended December 31, 2021, as a result of increased operating income contribution from all of our reportable segments, except 
for our United States industrial services segment, which continues to be impacted by the effect of adverse market conditions on 
the demand for its service offerings, as described in further detail below.

Net income of $383.5 million, or $7.06 per diluted share, for the year ended December 31, 2021, compares favorably to net 
income of $132.9 million, or $2.40 per diluted share, for the year ended December 31, 2020. While such increases were largely 
attributable to the growth in operating income referenced above, net income and diluted earnings per common share for the year 
ended December 31, 2021 also benefited from a more normalized income tax rate, as our tax rate in the prior year was 
negatively impacted by the non-cash impairment charges recorded in 2020, the majority of which were non-deductible for tax 
purposes. Our diluted earnings per share for 2021 additionally benefited from a reduced weighted average share count given the 
impact of common stock repurchases made by us throughout 2020 and 2021.
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Impact of Acquisitions

In order to provide a more meaningful period-over-period discussion of our operating results, we may discuss amounts 
generated or incurred (revenues, gross profit, selling, general and administrative expenses and operating income) from 
companies acquired. The amounts discussed reflect the acquired companies’ operating results in the current reported period 
only for the time period these entities were not owned by EMCOR in the comparable prior reported period.

We acquired eight companies in 2021 for total consideration of $131.2 million. Such acquisitions include: (a) two companies, 
the results of operations of which were de minimis, included within our United States mechanical construction and facilities 
services segment, consisting of: (i) a company that provides mechanical services within the Southern region of the United 
States and (ii) a company that provides fire protection services in the Midwestern region of the United States, (b) two 
companies that provide electrical construction services for a broad array of customers in the Midwestern region of the United 
States, the results of operations of which have been included in our United States electrical construction and facilities services 
segment, and (c) four companies included within our United States building services segment, consisting of: (i) a company that 
provides mobile mechanical services across North Texas and (ii) three companies, the results of operations of which were de 
minimis, that bolster our presence in geographies where we have existing operations and provide either mobile mechanical 
services or building automation and controls solutions.

We acquired three companies in 2020 for total consideration of $50.3 million. Such acquisitions include: (a) a company that 
provides building automation and controls solutions within the Northeastern region of the United States, (b) a full service 
provider of mechanical services within the Washington, D.C. metro area, and (c) a company, the results of operations of which 
were de minimis, that provides mobile mechanical services in the Southern region of the United States. The results of 
operations for all three companies have been included within our United States building services segment.

Companies acquired in 2021 and 2020 generated incremental revenues of $196.3 million and incremental operating income 
of $4.0 million, inclusive of $11.5 million of amortization expense associated with identifiable intangible assets, for the year 
ended December 31, 2021. 

Discussion and Analysis of Results of Operations 

Revenues 

The following table presents our revenues for each of our operating segments and the approximate percentages that each 
segment’s revenues were of total revenues for the years ended December 31, 2021 and 2020 (in thousands, except for 
percentages): 

 2021
% of
Total 2020

% of
Total 

Revenues from unrelated entities:     

United States electrical construction and facilities services $ 2,015,466  20 % $ 1,806,092  20 %
United States mechanical construction and facilities services  3,922,864  40 %  3,485,495  40 %
United States building services  2,468,892  25 %  2,134,016  24 %
United States industrial services  986,407  10 %  940,895  11 %
Total United States operations  9,393,629  95 %  8,366,498  95 %
United Kingdom building services  509,951  5 %  430,563  5 %
Total operations $ 9,903,580  100 % $ 8,797,061  100 %

     

As described in more detail below, revenues for the year ended December 31, 2021 increased to $9.90 billion compared to 
$8.80 billion for the year ended December 31, 2020. The increase in revenues for the year ended December 31, 2021 was 
attributable to revenue growth within all of our reportable segments. Companies acquired in 2021 and 2020 generated 
incremental revenues of $196.3 million in 2021. 

Revenues of our United States electrical construction and facilities services segment were $2,015.5 million for the year ended 
December 31, 2021 compared to revenues of $1,806.1 million for the year ended December 31, 2020. Excluding the impact of 
acquisitions, the increase in revenues of this segment for the year ended December 31, 2021 was primarily attributable to: (a) a 
resumption of project activity within certain major metropolitan areas, where work was previously postponed due to access 
restrictions caused by the various containment and mitigation measures mandated in the prior year by certain of our customers 
and/or governmental authorities in response to the COVID-19 pandemic, leading to: (i) an increase in commercial market sector 
revenues and (ii) greater short-duration project volumes in the current year, (b) an increase in public works projects in the 
Western region of the United States, resulting in greater revenue contribution from the institutional market sector, (c) revenue 
growth within the healthcare market sector, due to greater construction project activity in the Northeastern region of the United 
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States, and (d) an increase in telecommunication project activity within the commercial market sector. The results of this 
segment for the year ended December 31, 2021 included $93.1 million of incremental revenues generated by companies 
acquired in 2021. The revenue increases referenced above were partially offset by a reduction in revenues within the 
manufacturing and transportation market sectors due to the completion or substantial completion of certain projects in the 
Northeastern and Western regions of the United States. 

Our United States mechanical construction and facilities services segment revenues for the year ended December 31, 2021 
were $3,922.9 million, a $437.4 million increase compared to revenues of $3,485.5 million for the year ended December 31, 
2020. The increase in this segment’s revenues for the year ended December 31, 2021 was attributable to revenue growth within 
the majority of the market sectors in which we operate, including: (a) the commercial market sector, driven by: (i) the continued 
build-out of our customers’ e-commerce supply chains, which has resulted in increased demand for our fire protection services 
within their warehousing and distribution facilities, (ii) continued growth in digital processing, cloud computing, and data 
storage, which has resulted in an increase in telecommunication construction project opportunities, and (iii) increased demand 
for our mechanical construction services by customers within the biotech, life-sciences, and pharmaceutical industries, as well 
as certain customers engaged in the production and development of electric vehicles and/or lithium batteries, (b) the healthcare 
market sector, due to increased mechanical system retrofits and installations as our healthcare customers seek to upgrade their 
existing facilities or build new facilities, (c) the manufacturing market sector, inclusive of certain large food processing 
projects, which began to accelerate during the second half of 2021, and (d) the water and wastewater market sector, given 
increased project activity within the Southern region of the United States. These increases were partially offset by the 
completion or substantial completion of certain projects within the institutional market sector, which resulted in a reduction of 
revenues within such sector during 2021.

Revenues of our United States building services segment were $2,468.9 million and $2,134.0 million for the years ended 
December 31, 2021 and 2020, respectively. Excluding incremental acquisition revenues within this segment’s mobile 
mechanical services division of $103.2 million, this segment’s revenue growth for the year ended December 31, 2021 was 
primarily attributable to: (a) greater project, service repair and maintenance, and building automation and controls activities 
within our mobile mechanical services operations, as well as an increase in project volume within our commercial site-based 
services operations, in both cases, partially as a result of a resumption in demand for certain of our service offerings when 
compared to the prior year, which was negatively impacted by the COVID-19 pandemic given the temporary closure of certain 
customer facilities, (b) a net increase in facilities maintenance contract revenues, partially as a result of new contract awards, (c) 
increased customer demand, stemming in part from the COVID-19 pandemic, for certain services aimed at either: (i) improving 
the indoor air quality or (ii) enhancing the cleaning protocols within their facilities, and (d) an increase in snow removal activity 
year-over-year within our commercial site-based services division.

Revenues of our United States industrial services segment for the year ended December 31, 2021 were $986.4 million, a 
$45.5 million increase compared to revenues of $940.9 million for the year ended December 31, 2020. The increase in this 
segment’s revenues for the year ended December 31, 2021 was attributable to greater revenues from both our field services and 
shop services operations during the second half of 2021, when compared to the same prior year period. While this segment’s 
revenues throughout the majority of both 2021 and 2020 were negatively impacted by the adverse market conditions within the 
oil and gas and related industrial markets, the impact on the demand for its service offerings was most severe during the second 
half of 2020, resulting in a favorable comparison in the current year. Although the demand for oil and other refined products 
has not returned to pre-pandemic levels, the oil and gas industry continues to recover and we remain cautiously optimistic that 
the demand for our traditional industrial services will continue to improve in future periods. Revenues of this segment for the 
year ended December 31, 2021 additionally benefited from the completion of a 200-megawatt solar project by certain 
subsidiaries of this segment during 2021.

Our United Kingdom building services segment revenues were $510.0 million in 2021 compared to $430.6 million in 2020.  
The increase in this segment’s revenues for the year ended December 31, 2021 was primarily a result of growth in project 
activities with existing customers, primarily within the commercial and water and wastewater market sectors, partially as a 
result of a resumption in demand as customers began to release projects which were previously deferred due to the uncertainty 
created by the COVID-19 pandemic. Similar to our United States building services segment, this segment additionally 
experienced increased revenues resulting from greater demand for services aimed at enhancing the cleaning protocols within its 
customers’ facilities in response to COVID-19. This segment’s revenues for the year ended December 31, 2021 were positively 
impacted by $34.6 million related to the effect of favorable exchange rates for the British pound versus the United States dollar.
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Cost of sales and gross profit 

The following table presents cost of sales, gross profit (revenues less cost of sales), and gross profit margin (gross profit as a 
percentage of revenues) for the years ended December 31, 2021 and 2020 (in thousands, except for percentages):  

 2021 2020
Cost of sales $ 8,401,843 $ 7,401,679 
Gross profit $ 1,501,737 $ 1,395,382 
Gross profit margin  15.2 %  15.9 %

Our gross profit for the year ended December 31, 2021 was $1,501.7 million, a $106.4 million increase compared to gross 
profit of $1,395.4 million for the year ended December 31, 2020. The increase in gross profit for the year ended December 31, 
2021 was predominately a result of increased gross profit contribution from our United States construction segments and our 
United States building services segment given greater revenue volume during 2021. In addition, we experienced an increase in 
gross profit within our United Kingdom building services segment due, in part, to both increased revenue and gross profit 
margin expansion when compared to 2020.

Our gross profit margin was 15.2% and 15.9% for 2021 and 2020, respectively. The decrease in gross profit margin for the 
year ended December 31, 2021 was predominantly attributable to a reduction in gross profit margin within all of our reportable 
segments, except for our United Kingdom building services segment. Refer to the operating income section below for further 
discussion regarding the operating performance of each of our reportable segments.

Selling, general and administrative expenses 

The following table presents selling, general and administrative expenses and SG&A margin (selling, general and 
administrative expenses as a percentage of revenues) for the years ended December 31, 2021 and 2020 (in thousands, except for 
percentages):  

 2021 2020
Selling, general and administrative expenses $ 970,937 $ 903,584 
SG&A margin  9.8 %  10.3 %

Our selling, general and administrative expenses for the year ended December 31, 2021 were $970.9 million compared to 
selling, general and administrative expenses of $903.6 million for the year ended December 31, 2020. For the year ended 
December 31, 2021, selling, general and administrative expenses included $19.2 million of incremental expenses directly 
related to companies acquired in 2021 and 2020, including amortization expense attributable to identifiable intangible assets of 
$4.3 million. Excluding incremental expenses from businesses acquired, our selling, general and administrative expenses 
increased by $48.2 million for the year ended December 31, 2021. Such organic increase in selling, general and administrative 
expenses was primarily attributable to an increase in: (a) employee benefit costs, driven by greater medical claim activity 
related in part to the COVID-19 pandemic, (b) incentive compensation expense, predominantly within our United States 
construction segments and our United States building services segment given greater operating income when compared to the 
prior year, (c) salaries, as a result of: (i) an increase in headcount to support our organic revenue growth in the current year and 
(ii) the favorable impact in the prior year of certain short-term cost cutting measures enacted in response to the COVID-19 
pandemic, including temporary furloughs and salary reductions, (d) computer hardware and software costs as a result of various 
information technology and cybersecurity initiatives currently in process, and (e) the provision for credit losses, within our 
United States industrial services segment, which included $5.8 million of expense associated with two customer bankruptcies 
during 2021.

Selling, general and administrative expenses as a percentage of revenues were 9.8% and 10.3% for 2021 and 2020, 
respectively. The decrease in SG&A margin for the year ended December 31, 2021 was a result of an increase in revenues 
without a commensurate increase in overhead costs, as we were able to leverage our existing overhead cost structure.

Impairment loss on goodwill, identifiable intangible assets, and other long-lived assets 

During the second quarter of 2020, we identified certain indicators of impairment resulting from the COVID-19 pandemic 
and its impact on the oil and gas and related industrial markets. These adverse conditions resulted in lower forecasted revenue 
and operating margin expectations for those of our businesses that are highly dependent on the strength of such markets, 
resulting in the recognition, during 2020, of impairment charges totaling $232.8 million within our United States industrial 
services segment. 
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Despite the weaker results of our United States industrial services segment for the year ended December 31, 2021, when 
compared to historical periods, we did not identify any indicators of impairment in the current year, as the operating 
performance of this segment remained materially consistent with our near term expectations and forecasts. Further, we 
performed our annual impairment assessment as of October 1, 2021 and determined that the fair value of the industrial reporting 
unit remained in excess of its carrying value. However, a further deterioration in this segment’s operating performance, 
significant adverse changes to external market conditions or the assumptions utilized in our impairment tests, such as the 
weighted average cost of capital and our internal forecasts, if any, could result in the identification of future impairment 
indicators and potentially future goodwill impairment charges. It is not possible at this time to determine if any future 
impairment charge will result or, if it does, whether such charge would be material to our results of operations.

Operating income (loss) 

The following table presents by segment our operating income (loss) and each segment’s operating margin (operating income 
(loss) as a percentage of such segment’s revenues) for the years ended December 31, 2021 and 2020 (in thousands, except for 
percentages): 
 

 2021

% of
Segment

Revenues 2020

% of
Segment

Revenues 
Operating income (loss):     

United States electrical construction and facilities services $ 168,363  8.4 % $ 161,810  9.0 %
United States mechanical construction and facilities services  319,112  8.1 %  292,536  8.4 %
United States building services  119,024  4.8 %  114,159  5.3 %
United States industrial services  (1,666)  (0.2) %  1,175  0.1 %
Total United States operations  604,833  6.4 %  569,680  6.8 %
United Kingdom building services  27,998  5.5 %  20,660  4.8 %
Corporate administration  (102,031)  —  (98,542)  — 
Restructuring expenses  —  —  (2,214)  — 
Impairment loss on goodwill, identifiable intangible assets, 
and other long-lived assets  —  —  (232,750)  — 
Total operations  530,800  5.4 %  256,834  2.9 %

Other items:     

Net periodic pension (cost) income  3,625  2,980 
Interest expense  (6,071)  (9,009) 
Interest income  949   1,521  

Income before income taxes $ 529,303  $ 252,326  

As described in more detail below, operating income was $530.8 million, or 5.4% of revenues, for the year ended December 
31, 2021, compared to operating income of $256.8 million, or 2.9% of revenues, for the year ended December 31, 2020. Our 
operating results for 2020 included $232.8 million of non-cash impairment charges, which negatively impacted the Company’s 
operating margin in 2020 by approximately 270 basis points. Excluding the impact of such impairment charges on our 2020 
results, operating income increased by $41.2 million for the year ended December 31, 2021, as a result of increased operating 
income contribution from all of our reportable segments, except for our United States industrial services segment, which 
continues to be impacted by the effect of adverse market conditions on the demand for its service offerings. Companies 
acquired in 2021 and 2020, generated incremental operating income of $4.0 million, inclusive of $11.5 million of amortization 
expense associated with identifiable intangible assets, for the year ended December 31, 2021.

Operating income of our United States electrical construction and facilities services segment for the year ended December 31, 
2021 was $168.4 million compared to operating income of $161.8 million for the year ended December 31, 2020. Companies 
acquired in 2021 contributed incremental operating income of $3.7 million, inclusive of $4.9 million of amortization expense 
associated with identifiable intangible assets. Excluding such acquisition contribution, operating income of this segment 
increased a modest $2.9 million for the year ended December 31, 2021. Gross profit gains from construction projects within the 
institutional and healthcare market sectors, primarily as a result of the revenue growth within these market sectors, as 
referenced above, were largely offset by gross profit declines within the transportation and manufacturing market sector, given 
the completion or close-out of certain projects in the prior year. Operating margins within this segment for the years ended 
December 31, 2021 and 2020 were 8.4% and 9.0%, respectively. The decrease in operating margin year-over-year was a result 
of a decline in this segment’s gross profit margin during 2021, predominantly within: (a) the commercial market sector, 
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partially due to a change in the composition of project work performed period-over-period, and (b) the transportation market 
sector as the results for the prior year benefited from the successful close-out of several large construction projects within the 
Northeastern region of the United States.

Our United States mechanical construction and facilities services segment’s operating income for the year ended December 
31, 2021 was $319.1 million, a $26.6 million increase compared to operating income of $292.5 million for the year ended 
December 31, 2020. The increase in operating income for 2021 was a result of an increase in gross profit from construction 
projects within the majority of the market sectors in which we operate, driven by increased revenue volume year-over-year. 
Operating margins within this segment for the years ended December 31, 2021 and 2020 were 8.1% and 8.4%, respectively. 
The 30 basis point reduction in this segment’s operating margin in 2021 was primarily a result of a decrease in gross profit 
margin within the manufacturing market sector as: (a) the results for the prior year benefited from the favorable close-out of 
several projects and (b) the results for the current year include increased revenues from certain large food processing projects, 
for which we are acting as the construction manager and therefore carry lower than average gross profit margins. This decrease 
in gross profit margin was partially offset by a reduction in the ratio of selling, general and administrative expenses to revenues 
given an increase in segment revenues without a commensurate increase in overhead costs.

Operating income of our United States building services segment for the year ended December 31, 2021 was $119.0 million, 
or 4.8% of revenues, compared to operating income of $114.2 million, or 5.3% of revenues, for the year ended December 31, 
2020. The increase in this segment’s operating income for 2021 was primarily due to the resumption in demand for certain of 
our service offerings when compared to the prior year, which led to increased gross profit from project, service repair and 
maintenance, and building automation and controls activities within our mobile mechanical services operations, and project 
volumes within our commercial site-based services operations. In addition, gross profit for the year ended December 31, 2021 
benefited from greater snow removal activity for our customers with whom we are contracted on a per snow event basis. 
Companies acquired in 2021 and 2020, which are included within this segment’s mobile mechanical services division, 
generated incremental operating income of approximately $0.7 million, inclusive of $6.2 million of amortization expense 
associated with identifiable intangible assets, during 2021. The 50 basis point reduction in operating margin for the year ended 
December 31, 2021 was attributable to a decrease in gross profit margin, partially offset by a reduction in the ratio of selling, 
general and administrative expenses to revenues as this segment was able to effectively leverage its overhead cost structure 
during this period of revenue growth. The decline in gross profit margin resulted from a less favorable mix of work within this 
segment’s mobile mechanical services division, including a greater number of fixed price capital projects, which traditionally 
have lower gross profit margins than the other service and repair offerings of this segment. Gross profit margin of this segment 
in 2021 was also negatively impacted by: (a) supply chain disruptions, including longer lead times for certain materials and 
equipment, which resulted in a greater amount of unabsorbed labor costs in instances where projects were delayed pending the 
receipt of materials, and (b) an escalation in fuel prices for its fleet of over 4,000 service vans, a portion of which we were 
unable to pass along to our customers. 

Our United States industrial services segment reported an operating loss of $1.7 million for the year ended December 31, 
2021 compared to operating income of $1.2 million for the year ended December 31, 2020. Operating margin of this segment 
was (0.2)% and 0.1% for 2021 and 2020, respectively. Despite the increase in annual revenues compared to full year 2020, this 
segment’s operating results continue to be negatively impacted by the adverse macroeconomic conditions within the oil and gas 
industry. For example, pricing pressure from the customers of this segment has resulted in a lower margin portfolio of work, 
and therefore a decrease in gross profit when compared to the prior year, within both our field services and shop services 
operations. In addition to the effect of lower gross profit, operating income of this segment was negatively impacted by an 
increase in the provision for credit losses, which included approximately $5.8 million of expense associated with two customer 
bankruptcies during 2021, which resulted in a 60 basis point reduction to this segment’s operating margin.

Our United Kingdom building services segment operating income for the year ended December 31, 2021 was $28.0 million, 
or 5.5% of revenues, which compares favorably to operating income of $20.7 million, or 4.8% of revenues, for the year ended 
December 31, 2020. The increase in this segment’s operating income and operating margin for 2021 was primarily a result of 
an increase in gross profit and gross profit margin from projects within the commercial market sector, partially offset by an 
increase in selling, general and administrative expenses to support the segment’s revenue growth. In addition, this segment’s 
operating income and operating margin for the year ended December 31, 2021 benefited from successful contract close-outs 
during 2021. This segment’s operating income was positively impacted by $2.1 million during 2021 related to the effect of 
favorable exchange rates for the British pound versus the United States dollar.
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Our corporate administration expenses were $102.0 million for 2021 compared to $98.5 million in 2020. The increase in 
corporate administration expenses for the year ended December 31, 2021 was primarily due to: (a) an increase in employment 
costs, such as: (i) long-term incentive compensation expense given higher projected future operating results, as our expectations 
during 2020 were negatively impacted by the uncertainty created by the COVID-19 pandemic, and (ii) salaries, inclusive of 
certain non-recurring severance expenses associated with the continued realignment of  our back office functions, and (b) a net 
increase in computer hardware, software, and consulting costs, as a result of various information technology and cybersecurity 
initiatives currently in process.

Other items 

Interest expense was $6.1 million and $9.0 million for 2021 and 2020, respectively, and interest income was $0.9 million and 
$1.5 million for 2021 and 2020, respectively. The decrease in both interest expense and interest income for 2021 resulted from 
lower interest rates when compared to 2020. In addition, the decrease in interest expense was partially attributable to reduced 
average outstanding borrowings year-over-year.

Our income tax provision for the year ended December 31, 2021 was $145.6 million, based on an income tax rate of 27.5%, 
compared to an income tax provision and an income tax rate of $119.4 million and 47.3%, respectively, for the year ended 
December 31, 2020. Our income tax rate, and resulting income tax provision, for the year ended December 31, 2020 were 
impacted by the tax effect of the $232.8 million of non-cash goodwill, identifiable intangible asset, and other long-lived asset 
impairment charges recorded during 2020, the majority of which was non-deductible for tax purposes.

Remaining Unsatisfied Performance Obligations 

The following table presents the transaction price allocated to remaining unsatisfied performance obligations (“remaining 
performance obligations”) for each of our reportable segments and their respective percentage of total remaining performance 
obligations (in thousands, except for percentages):

December 31, 
2021

% of 
Total

December 31, 
2020

% of 
Total

Remaining performance obligations:
United States electrical construction and facilities services $ 1,210,568  22 % $ 1,055,089  23 %
United States mechanical construction and facilities services  3,320,359  59 %  2,673,293  58 %
United States building services  838,324  15 %  618,353  13 %
United States industrial services  111,838  2 %  117,212  3 %
Total United States operations  5,481,089  98 %  4,463,947  97 %
United Kingdom building services  118,208  2 %  130,673  3 %
Total operations $ 5,599,297  100 % $ 4,594,620  100 %

Remaining performance obligations increase with awards of new contracts and decrease as we perform work and recognize 
revenue on existing contracts. We include a project within our remaining performance obligations at such time as the project is 
awarded and agreement on contract terms has been reached. Our remaining performance obligations include amounts related to 
contracts for which a fixed price contract value is not assigned when a reasonable estimate of the total transaction price can be 
made.

Remaining performance obligations include unrecognized revenues to be realized from uncompleted construction contracts. 
Although many of our construction contracts are subject to cancellation at the election of our customers, in accordance with 
industry practice, we do not limit the amount of unrecognized revenue included within remaining performance obligations for 
these contracts as the risk of cancellation is very low due to the inherent substantial economic penalty that our customers would 
incur upon cancellation or termination. We believe our reported remaining performance obligations for our construction 
contracts are firm and contract cancellations have not had a material adverse effect on us.

Remaining performance obligations also include unrecognized revenues expected to be realized over the remaining term of 
service contracts. However, to the extent a service contract includes a cancellation clause which allows for the termination of 
such contract by either party without a substantive penalty, the remaining contract term, and therefore, the amount of 
unrecognized revenues included within remaining performance obligations, is limited to the notice period required for the 
termination. 
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Our remaining performance obligations are comprised of: (a) original contract amounts, (b) change orders for which we have 
received written confirmations from our customers, (c) pending change orders for which we expect to receive confirmations in 
the ordinary course of business, (d) claim amounts that we have made against customers for which we have determined we have 
a legal basis under existing contractual arrangements and as to which the variable consideration constraint does not apply, and 
(e) other forms of variable consideration to the extent that such variable consideration has been included within the transaction 
price of our contracts. Such claim and other variable consideration amounts were immaterial for all periods presented.  

Our remaining performance obligations at December 31, 2021 were $5.60 billion compared to $4.59 billion at December 31, 
2020. The increase in remaining performance obligations year-over-year was primarily attributable to an increase in remaining 
performance obligations within our United States construction segments, driven by the award of various construction projects 
within the majority of the market sectors in which we operate, most notably: (a) the commercial market sector, inclusive of 
certain semiconductor projects, (b) the manufacturing market sector, inclusive of several food processing projects, and (c) the 
healthcare, institutional, and water and wastewater market sectors. In addition, we experienced an increase in remaining 
performance obligations within our United States building services segment given increased project opportunities within its 
mobile mechanical services division and the award of several facilities maintenance contracts within its commercial site-based 
services division. Remaining performance obligations increased by $162.8 million as a result of acquisitions during 2021.

2020 versus 2019 

Overview 

The following table presents selected financial data for the fiscal years ended December 31, 2020 and 2019 (in thousands, 
except percentages and per share data):  

 2020 2019
Revenues $ 8,797,061 $ 9,174,611 

Revenues (decrease) increase from prior year  (4.1) %  12.8 %
Gross profit $ 1,395,382 $ 1,355,868 

Gross profit as a percentage of revenues  15.9 %  14.8 %
Impairment loss on goodwill, identifiable intangible assets, and other long-lived assets $ 232,750 $ — 
Operating income $ 256,834 $ 460,892 

Operating income as a percentage of revenues  2.9 %  5.0 %
Net income attributable to EMCOR Group, Inc. $ 132,943 $ 325,140 
Diluted earnings per common share $ 2.40 $ 5.75 

Revenues of $8.80 billion for the year ended December 31, 2020 decreased by 4.1% from revenues of $9.17 billion for the 
year ended December 31, 2019. As discussed in further detail below, such decrease in revenues was largely attributable to 
revenue declines within our United States industrial services segment, as a result of a decrease in demand for our service 
offerings within the oil and gas and related industrial markets given the negative macroeconomic conditions impacting these 
markets. In addition, we experienced a decrease in revenues within our United States electrical construction and facilities 
services segment, due to: (a) the effects of the COVID-19 pandemic on our operations during 2020, which resulted in: (i) a 
decrease in the number of short duration projects and (ii) project delays or access restrictions resulting from the various 
containment and mitigation measures mandated by certain of our customers and/or governmental authorities, and (b) a 
reduction in commercial market sector activities given the completion or substantial completion of several projects. These 
revenue declines were partially offset by revenue growth within our United States mechanical construction and facilities 
services segment and our United States building services segment, inclusive of the impact of businesses acquired, as discussed 
below, as well as an increase in revenues of our United Kingdom building services segment. 

Operating income for 2020 was $256.8 million, or 2.9% of revenues, compared to operating income of $460.9 million, or 
5.0% of revenues, in 2019. Our operating results for the year ended December 31, 2020 included $232.8 million of non-cash 
impairment charges within our United States industrial services segment, which negatively impacted the Company’s operating 
margin for 2020 by approximately 270 basis points. Excluding the impact of such impairments, operating income and operating 
margin for the twelve months ended December 31, 2020 increased by $28.7 million and 60 basis points, respectively, primarily 
as a result of favorable execution within our United States construction segments, as described in further detail below.

Net income of $132.9 million, or $2.40 per diluted share, for the year ended December 31, 2020, compares unfavorably to net 
income of $325.1 million, or $5.75 per diluted share, for the year ended December 31, 2019. The decline in both net income 
and diluted earnings per common share are a result of the aforementioned impairment charges and the related tax effects as the 
majority of such charges were non-deductible for tax purposes.
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Impact of Acquisitions

We acquired three companies in 2020 for total consideration of $50.3 million. Such acquisitions include: (a) a company that 
provides building automation and controls solutions within the Northeastern region of the United States, (b) a full service 
provider of mechanical services within the Washington, D.C. metro area, and (c) a company, the results of operations of which 
were de minimis, that provides mobile mechanical services in the Southern region of the United States. The results of 
operations for all three companies have been included within our United States building services segment.

On November 1, 2019, we completed the acquisition of Batchelor & Kimball, Inc. (“BKI”), a leading full service provider of 
mechanical construction and maintenance services, for total consideration of $220.3 million. This acquisition strengthens our 
position and broadens our capabilities in the Southern and Southeastern regions of the United States, and the results of its 
operations have been included within our United States mechanical construction and facilities services segment. In addition to 
BKI, during 2019, we completed six other acquisitions for total consideration of $85.4 million. Such acquisitions include: (a) a 
company that provides electrical contracting services in central Iowa, the results of operations of which have been included 
within our United States electrical construction and facilities services segment, (b) a company that provides mechanical 
contracting services in south-central and eastern Texas, the results of operations of which have been included within our United 
States mechanical construction and facilities services segment, and (c) four companies included within our United States 
building services segment, consisting of: (i) a company that provides mobile mechanical services in the Southern region of the 
United States and (ii) three companies, the results of operations of which were de minimis, which bolster our presence in 
geographies where we have existing operations and provide either mobile mechanical services or building automation and 
controls solutions.

Companies acquired in 2020 and 2019 generated incremental revenues of $269.6 million and incremental operating income 
of $15.4 million, inclusive of $16.0 million of amortization expense associated with identifiable intangible assets, for the year 
ended December 31, 2020.

Discussion and Analysis of Results of Operations 

Revenues 

 The following table presents our revenues for each of our operating segments and the approximate percentages that each 
segment’s revenues were of total revenues for the years ended December 31, 2020 and 2019 (in thousands, except for 
percentages): 

 2020
% of
Total 2019

% of
Total 

Revenues from unrelated entities:     

United States electrical construction and facilities services $ 1,806,092  20 % $ 1,961,798  21 %
United States mechanical construction and facilities services  3,485,495  40 %  3,340,337  36 %
United States building services  2,134,016  24 %  2,121,661  23 %
United States industrial services  940,895  11 %  1,327,556  15 %
Total United States operations  8,366,498  95 %  8,751,352  95 %
United Kingdom building services  430,563  5 %  423,259  5 %
Total operations $ 8,797,061  100 % $ 9,174,611  100 %

     

As described in more detail below, revenues for the year ended December 31, 2020 decreased to $8.80 billion compared to 
$9.17 billion for the year ended December 31, 2019. Revenue declines within our United States industrial services segment, as 
a result of a decrease in demand for our service offerings within the oil and gas and related industrial markets, and our United 
States electrical construction and facilities services segment, as described in further detail below, were partially offset by 
revenue growth within our United States mechanical construction and facilities services segment, our United States building 
services segment, and our United Kingdom building services segment. Companies acquired in 2020 and 2019, which are 
reported in our United States electrical construction and facilities services segment, our United States mechanical construction 
and facilities services segment and our United States building services segment, generated incremental revenues of $269.6 
million in 2020. 

Revenues of our United States electrical construction and facilities services segment were $1,806.1 million for the year ended 
December 31, 2020 compared to revenues of $1,961.8 million for the year ended December 31, 2019. The decrease in revenues 
was attributable to: (a) the effects of the COVID-19 pandemic on our operations during 2020, which resulted in: (i) a decrease 
in the number of short duration projects and (ii) project delays or access restrictions resulting from the various containment and 
mitigation measures mandated by certain of our customers and/or governmental authorities, and (b) a decline in revenues from 
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construction projects within the commercial market sector, as a result of the completion or substantial completion of several 
projects. The results for the year ended December 31, 2020 included $25.4 million of incremental revenues generated by a 
company acquired in 2019. 

Our United States mechanical construction and facilities services segment revenues for the year ended December 31, 2020 
were $3,485.5 million, a $145.2 million increase compared to revenues of $3,340.3 million for the year ended December 31, 
2019. The results for the year ended December 31, 2020 included $188.8 million of incremental revenues generated by 
companies acquired in 2019. Excluding the impact of acquisitions, revenues of this segment decreased by $43.7 million, 
primarily as a result of a decline in revenues from: (a) the manufacturing market sector, inclusive of certain large food 
processing construction projects, and (b) several telecommunications and technology projects. Similar to our United States 
electrical construction and facilities services segment, revenues of this segment were also negatively impacted by the effects of 
the COVID-19 pandemic during 2020, which resulted in project delays and temporary job site shutdowns, as well as a decrease 
in the number of short duration projects. These revenue reductions were partially offset by increased revenues from the majority 
of the remaining market sectors in which we operate, most notably the institutional, transportation, and commercial market 
sectors.

Revenues of our United States building services segment were $2,134.0 million and $2,121.7 million for the years ended 
December 31, 2020 and 2019, respectively. Excluding acquisition revenues of $55.4 million, this segment’s revenues decreased 
by approximately $43.0 million during the year ended December 31, 2020. Such reduction in revenues was primarily 
attributable to: (a) decreased project and controls activities within our mobile mechanical services operations, largely as a result 
of the impact of the COVID-19 pandemic during 2020, which resulted in fewer project opportunities given the temporary 
closure of certain customer facilities, (b) decreased large project activity within our energy services operations, primarily as a 
result of the completion of certain projects which were active in 2019, and (c) the loss of certain contracts not renewed pursuant 
to rebid within our government services business. These revenue declines were partially offset by increased customer demand 
for certain services aimed at improving the indoor air quality within their facilities as well as an increase in revenues within our 
commercial site-based services operations, as a result of new contract awards and scope expansion on certain contracts with 
existing customers.

Revenues of our United States industrial services segment for the year ended December 31, 2020 were $940.9 million, a 
$386.7 million decrease compared to revenues of $1,327.6 million for the year ended December 31, 2019. Revenues of this 
segment for the year ended December 31, 2020 were negatively impacted by adverse market conditions including 
unprecedented volatility in the price of crude oil, largely as a result of a decline in demand caused by the COVID-19 pandemic. 
Such macroeconomic conditions led to a decrease in demand for our services, which resulted in: (a) a decrease in maintenance 
and capital project activity within our field services operations and (b) a reduction in new build heat exchanger sales and a 
decrease in maintenance, repair, and hydro blast cleaning services within our shop services operations. In addition, revenues for 
the year ended December 31, 2020 were negatively impacted by project stoppages resulting from hurricanes, including certain 
named storms, within the Gulf Coast region.

Our United Kingdom building services segment revenues were $430.6 million in 2020 compared to $423.3 million in 2019.  
The year-over-year increase in revenues within this segment was primarily attributable to: (a) an increase in revenues from new 
maintenance contract awards within the commercial market sector, and (b) increased project activity with existing customers, 
primarily within the water and wastewater market sector, despite reduced opportunities for project work brought upon by the 
temporary closure of certain customer facilities and the temporary suspension of capital spending as a result of the COVID-19 
pandemic in the first half of 2020. This segment’s revenues during 2020 were positively impacted by $2.3 million related to the 
effect of favorable exchange rates for the British pound versus the United States dollar.

Cost of sales and gross profit 

The following table presents cost of sales, gross profit, and gross profit margin for the years ended December 31, 2020 and 
2019 (in thousands, except for percentages):  

 2020 2019
Cost of sales $ 7,401,679 $ 7,818,743 
Gross profit $ 1,395,382 $ 1,355,868 
Gross profit margin  15.9 %  14.8 %

Our gross profit for the year ended December 31, 2020 was $1,395.4 million, a $39.5 million increase compared to gross 
profit of $1,355.9 million for the year ended December 31, 2019. Our gross profit margin was 15.9% and 14.8% for 2020 and 
2019, respectively. The increase in gross profit and gross profit margin for the year ended December 31, 2020 was 
predominantly a result of improved operating performance within both of our United States construction segments, as described 
in further detail below, despite the challenges brought on by the COVID-19 pandemic.
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Selling, general and administrative expenses 
The following table presents selling, general and administrative expenses and SG&A margin, for the years ended 

December 31, 2020 and 2019 (in thousands, except for percentages):  

 2020 2019
Selling, general and administrative expenses $ 903,584 $ 893,453 
SG&A margin  10.3 %  9.7 %

Our selling, general and administrative expenses for the year ended December 31, 2020 were $903.6 million compared to 
selling, general and administrative expenses of $893.5 million for the year ended December 31, 2019. For the year ended 
December 31, 2020, selling, general and administrative expenses included $29.6 million of incremental expenses directly 
related to companies acquired in 2020 and 2019, including amortization expense attributable to identifiable intangible assets of 
$9.5 million. Excluding incremental expenses from businesses acquired, our selling, general and administrative expenses for 
2020 decreased by $19.4 million, primarily as a result of certain cost reductions resulting from, or actions taken in response to, 
the COVID-19 pandemic, including: (a) a reduction in certain discretionary spending, such as travel and entertainment costs, 
(b) a decrease in salary expense due to: (i) a reduction in headcount, resulting from lower revenues than in the same 2019 
period, and (ii) certain short-term cost cutting measures, including temporary furloughs and salary reductions, and (c) a 
decrease in employee benefit costs, partially due to a decline in medical claims. These cost reductions were partially offset by 
an increase in incentive compensation expense, predominantly within our United States mechanical construction and facilities 
services segment, due to improved operating performance by several of our subsidiaries when compared to 2019.

Selling, general and administrative expenses as a percentage of revenues were 10.3% and 9.7% for 2020 and 2019, 
respectively. The increase in SG&A margin for the year ended December 31, 2020 was primarily due to a reduction in revenues 
without a commensurate decrease in certain of our overhead costs, including: (a) certain fixed costs within our United States 
industrial services segment, despite the significant revenue decline within such segment, and (b) the above referenced increase 
in incentive compensation expense.
Impairment loss on goodwill, identifiable intangible assets, and other long-lived assets 

During the second quarter of 2020, we identified certain indicators of impairment resulting from the uncertainties caused by 
the COVID-19 pandemic and the significant volatility in the price of crude oil. These uncertainties resulted in lower forecasted 
revenue and operating margin expectations for those of our businesses that are highly dependent on the strength of the oil and 
gas and related industrial markets, resulting in the recognition, during 2020, of impairment charges totaling $232.8 million 
within our United States industrial services segment. 
Operating income (loss) 

The following table presents by segment our operating income (loss) and each segment’s operating margin for the years 
ended December 31, 2020 and 2019 (in thousands, except for percentages):
 

 2020

% of
Segment

Revenues 2019

% of
Segment

Revenues 
Operating income (loss):     

United States electrical construction and facilities services $ 161,810  9.0 % $ 147,817  7.5 %
United States mechanical construction and facilities services  292,536  8.4 %  225,040  6.7 %
United States building services  114,159  5.3 %  115,432  5.4 %
United States industrial services  1,175  0.1 %  57,529  4.3 %
Total United States operations  569,680  6.8 %  545,818  6.2 %
United Kingdom building services  20,660  4.8 %  18,323  4.3 %
Corporate administration  (98,542)  —  (101,726)  — 
Restructuring expenses  (2,214)  —  (1,523)  — 
Impairment loss on goodwill, identifiable intangible assets, 
and other long-lived assets  (232,750)  —  —  — 
Total operations  256,834  2.9 %  460,892  5.0 %

Other items:     

Net periodic pension (cost) income  2,980  1,553 
Interest expense  (9,009)  (13,821) 
Interest income  1,521   2,265  

Income before income taxes $ 252,326  $ 450,889  
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As described in more detail below, operating income was $256.8 million, or 2.9% of revenues, for the year ended December 
31, 2020, compared to operating income of $460.9 million, or 5.0% of revenues, for the year ended December 31, 2019. Our 
operating results for 2020 included $232.8 million of non-cash impairment charges, which negatively impacted the Company’s 
operating margin in 2020 by approximately 270 basis points. Excluding the impact of such impairment charges on our 2020 
results, operating income and operating margin for the year ended December 31, 2020 increased by $28.7 million and 60 basis 
points, primarily as a result of favorable execution within our United States construction segments. Companies acquired in 2020 
and 2019, which are reported in our United States electrical construction and facilities services segment, our United States 
mechanical construction and facilities services segment, and our United States building services segment, generated incremental 
operating income of $15.4 million, inclusive of $16.0 million of amortization expense associated with identifiable intangible 
assets, for the year ended December 31, 2020.

Operating income of our United States electrical construction and facilities services segment for the year ended December 31, 
2020 was $161.8 million, or 9.0% of revenues, compared to operating income of $147.8 million, or 7.5% of revenues, for the 
year ended December 31, 2019. A company acquired in 2019 contributed incremental operating income of $1.6 million, 
inclusive of $0.1 million of amortization expense associated with identifiable intangible assets, during 2020. The year-over-year 
increase in operating income and operating margin was largely attributable to an increase in gross profit and gross profit margin 
given favorable project execution and a more profitable mix of work within this segment during 2020. Improved profitability 
was experienced within: (a) the commercial market sector, inclusive of several telecommunication construction projects, despite 
the decrease in revenues within such market sector, (b) the manufacturing market sector, and (c) the transportation market 
sector, due to the successful completion or close-out of certain projects. These gross profit gains were partially offset by a 
reduction in gross profit from short duration project activities, given the effects of the COVID-19 pandemic, which led to fewer 
short duration project opportunities. Operating income of this segment for the year ended December 31, 2020 additionally 
benefited from a reduction in selling, general and administrative expenses, including a curtailment in certain discretionary 
spending, such as travel and entertainment costs, and a decrease in employee benefit costs, resulting from a decline in medical 
claims. 

Our United States mechanical construction and facilities services segment’s operating income for the year ended December 
31, 2020 was $292.5 million, a $67.5 million increase compared to operating income of $225.0 million for the year ended 
December 31, 2019. Companies acquired in 2019 contributed incremental operating income of $9.3 million, inclusive of $12.7 
million of amortization expense associated with identifiable intangible assets for the year ended December 31, 2020. Excluding 
the impact of businesses acquired, annual operating income of this segment increased by approximately $58.2 million. Despite 
the disruption caused by the COVID-19 pandemic during 2020, our United States mechanical construction and facilities 
services segment experienced an increase in gross profit from construction projects within the majority of the market sectors in 
which we operate. Operating margins within this segment for the years ended December 31, 2020 and 2019 were 8.4% and 
6.7%, respectively. The year-over-year increase in operating margin for this segment was attributable to an increase in gross 
profit margin, primarily within: (a) the manufacturing market sector, driven by certain large food processing construction 
projects, and (b) the commercial market sector, inclusive of a number of technology and semiconductor projects, which reached 
substantial completion during the year. The increases in gross profit and gross profit margin were partially offset by an increase 
in selling, general and administrative expenses, as well as the ratio of selling, general and administrative expenses to revenues, 
largely as a result of an increase in incentive compensation expense due to the improved year-over-year operating performance 
and an increase in amortization expense associated with identifiable intangible assets resulting from companies acquired in 
2019.

Operating income of our United States building services segment was $114.2 million in 2020, compared to $115.4 million in 
2019. Operating margin of this segment was 5.3% and 5.4% for 2020 and 2019, respectively. Companies acquired in 2020, 
which are included within this segment’s mobile mechanical services division, contributed incremental operating income of 
$4.5 million, inclusive of $3.2 million of amortization expense associated with identifiable intangible assets. The decrease in 
segment operating income for the year ended December 31, 2020 was primarily due to a decrease in gross profit resulting from: 
(a) a reduction in large project activity within our energy services operations, and (b) when excluding the impact of acquired 
businesses, reduced project and controls activities within our mobile mechanical services operations, largely as a result of the 
temporary closure of certain customer facilities impacted by the COVID-19 pandemic. These gross profit reductions were 
partially offset by increased gross profit from service repair and maintenance activities within our mobile mechanical services 
operations, partially as a result of increased customer demand for certain services aimed at improving the indoor air quality 
within their facilities. Operating income of this segment additionally benefited from an overall decrease in selling, general and 
administrative expenses due to certain cost reduction measures enacted during 2020. 
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Our United States industrial services segment’s operating income for the year ended December 31, 2020 was $1.2 million, or 
0.1% of revenues, compared to $57.5 million, or 4.3% of revenues, for the year ended December 31, 2019. As previously 
referenced, this segment’s results for the year ended December 31, 2020 were severely impacted by adverse macroeconomic 
factors impacting the oil and gas industry. As a result of such conditions, this segment experienced a reduction in gross profit 
from both our field services and shop services operations due to: (a) a decrease in demand for our service offerings, (b) the 
deferral, curtailment, or cancellation of previously scheduled projects with certain customers, and (c) an unfavorable mix of 
work, which included a greater number of projects with lower than typical gross profit margins. The aforementioned decrease in 
gross profit was partially offset by a reduction in selling, general and administrative expenses during the year, including: (a) 
incentive compensation and salaries, (b) employee benefit costs, and (c) certain discretionary spending, such as travel and 
entertainment costs. The decrease in operating margin for the year ended December 31, 2020 was attributable to a decrease in 
gross profit margin resulting from the above noted factors, as well as an increase in the ratio of selling, general and 
administrative expenses to revenues due to a decrease in revenue without a commensurate decrease in certain of this segment’s 
fixed overhead costs.

Our United Kingdom building services segment’s operating income for the year ended December 31, 2020 was $20.7 million, 
or 4.8% of revenues, which compares favorably to operating income of $18.3 million, or 4.3% of revenues, for the year ended 
December 31, 2019. The increase in annual operating income of this segment was primarily a result of incremental gross profit 
from new maintenance contract awards. Exchange rate movements for the British pound versus the United States dollar did not 
have a significant impact on this segment’s operating income for the twelve months ended December 31, 2020. The year-over-
year increase in this segment’s operating margin was attributable to an increase in gross profit margin, primarily as a result of a 
more favorable mix of work, and a decrease in the ratio of selling, general and administrative expenses to revenues.

Our corporate administration expenses were $98.5 million for 2020 compared to $101.7 million in 2019. The decrease in 
corporate administration expenses for the year ended December 31, 2020 was primarily due to: (a) a decrease in long-term 
incentive compensation expense, (b) a decrease in salary expense as a result of: (i) certain short-term cost cutting measures, 
including temporary furloughs and salary reductions, and (ii) permanent headcount reductions resulting from the realignment of 
certain of our back office functions, (c) curtailment in certain discretionary spending, such as travel and entertainment costs, 
and (d) a reduction in professional fees.

Other items 

Interest expense was $9.0 million and $13.8 million for 2020 and 2019, respectively. Interest income was $1.5 million and 
$2.3 million for 2020 and 2019, respectively. The decrease in both interest expense and interest income for 2020 resulted from 
lower interest rates. The decrease in interest expense was partially offset by the impact of higher average outstanding 
borrowings during 2020.

Our income tax provision for the year ended December 31, 2020 was $119.4 million based on an income tax rate of 47.3%, 
compared to an income tax provision and an income tax rate of $125.7 million and 27.9%, respectively, for the year ended 
December 31, 2019. Our income tax rate and income tax provision for 2020 were impacted by the tax-effect of the $232.8 
million of non-cash goodwill, identifiable intangible asset, and other long-lived asset impairment charges recorded during 2020, 
the majority of which was non-deductible for tax purposes.
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Liquidity and Capital Resources

The following section discusses our principal liquidity and capital resources, as well as our primary liquidity requirements 
and sources and uses of cash. 

We are focused on the efficient conversion of operating income into cash to provide for the Company’s material cash 
requirements, including working capital needs, investment in our growth strategies through business acquisitions and capital 
expenditures, satisfaction of contractual commitments, including principal and interest payments on our outstanding 
indebtedness, and shareholder return through dividend payments and share repurchases. We strive to maintain a balanced 
approach to capital allocation in order to achieve growth, deliver value, and minimize risk. 

Management monitors financial markets and overall economic conditions for factors that may affect our liquidity and capital 
resources and adjusts our capital allocation strategy as necessary. For example, the uncertainty brought on by the COVID-19 
pandemic in 2020 resulted in the temporary suspension of acquisition and share repurchase activity, during portions of such 
year, while we focused on maintaining operational flexibility. Negative macroeconomic trends could have an adverse effect on 
future liquidity if we experience delays in the payment of outstanding receivables beyond normal payment terms, an increase in 
credit losses, or significant increases in the price of commodities or the materials and equipment utilized for our project and 
service work. In addition, during economic downturns, there have typically been fewer small discretionary projects from the 
private sector and our competitors have aggressively bid larger long-term infrastructure and public sector contracts. Our 
liquidity is also impacted by: (a) the type and length of construction contracts in place, as performance of long duration 
contracts typically requires greater amounts of working capital, (b) the level of turnaround activities within our United States 
industrial services segment, as such projects are billed in arrears pursuant to contractual terms that are standard within the 
industry, and (c) the billing terms of our maintenance contracts, including those within our United States and United Kingdom 
building services segments. While we strive to negotiate favorable billing terms, which allow us to invoice in advance of costs 
incurred on certain of our contracts, there can be no assurance that such terms will be agreed to by our customers.

As of December 31, 2021, we had cash and cash equivalents, excluding restricted cash, of $821.3 million, which are 
maintained in highly liquid investments with original maturity dates of three months or less. Both our short-term and long-term 
liquidity requirements are expected to be met through our cash and cash equivalent balances, cash generated from our 
operations, and, if necessary, the borrowing capacity under our revolving credit facility. Our credit agreement provides for a 
$1.30 billion revolving credit facility, for which there is $1.23 billion of available capacity as of December 31, 2021. Refer to 
Note 9 - Debt of the notes to consolidated financial statements included in Item 8. Financial Statements and Supplementary 
Data for further information regarding our credit agreement. Based upon our current credit rating and financial position, we can 
also reasonably expect to be able to secure long-term debt financing if required to achieve our strategic objectives; however, no 
assurances can be made that such debt financing will be available on favorable terms. We believe that we have sufficient 
financial resources available to meet our short-term and foreseeable long-term liquidity requirements.

Cash Flows
The following table presents our net cash provided by (used in) operating activities, investing activities, and financing 

activities (in thousands):
 

 2021 2020
Net cash provided by operating activities $ 318,817 $ 806,366 
Net cash used in investing activities $ (153,076) $ (94,863) 
Net cash used in financing activities $ (245,456) $ (171,907) 
(Decrease) increase in cash, cash equivalents, and restricted cash $ (80,994) $ 543,642 

For the year ended December 31, 2021, our cash balance, including cash equivalents and restricted cash, decreased by 
approximately $81.0 million from $903.6 million as of December 31, 2020 to $822.6 million as of December 31, 2021. 
Changes in our cash position from December 31, 2020 to December 31, 2021 are described in further detail below. For a 
discussion of the changes in our cash position from December 31, 2019 to December 31, 2020, refer to the Liquidity and 
Capital Resources section included in Item 7. Management’s Discussion and Analysis of Financial Condition and Results of 
Operations of our Form 10-K for the year ended December 31, 2020. 

Operating Activities – Operating cash flows generally represent our net income as adjusted for certain non-cash items and 
changes in assets and liabilities. For 2021, net cash provided by operating activities was approximately $318.8 million 
compared to approximately $806.4 million of net cash provided by operating activities in 2020. 

The $487.5 million decrease in operating cash flows during 2021, when compared to 2020, was primarily attributable to 
strong organic revenue growth in the current year, which resulted in an increase in working capital balances, most notably 
accounts receivable and contract assets. In addition, operating cash flow in 2020 benefited from the deferral of approximately 
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$117.5 million of certain non-income based taxes resulting from various government measures enacted in response to the 
COVID-19 pandemic, of which approximately $66 million was repaid in 2021.

Investing Activities – Investing cash flows consist primarily of payments for the acquisition of businesses, capital 
expenditures, and proceeds from the sale or disposal of property, plant, and equipment. For 2021, we utilized approximately 
$153.1 million of cash for investing activities compared to $94.9 million in 2020. The increase in investing cash flows year-
over-year was primarily driven by a $67.9 million increase in payments for acquisitions, partially offset by a $11.8 million 
reduction in capital expenditures.

Financing Activities – Financing cash flows consist primarily of the issuance and repayment of short-term and long-term 
debt, repurchases of common stock, payment of dividends to stockholders, and the issuance of common stock through certain 
employee equity plans. Net cash used in financing activities for 2021 was $245.5 million compared to $171.9 million in 2020. 

The increase in cash used in financing activities in 2021, when compared to 2020, was primarily due to an $83.0 million 
increase in funds used for the repurchase of our common stock. During the year ended December 31, 2021, cash payments 
related to share repurchases were $195.5 million compared to $112.6 million for the year ended December 31, 2020. The timing 
of repurchases is at management’s discretion subject to securities laws and other legal requirements and will depend upon 
several factors, including market and business conditions, future liquidity, share price, and share availability, among others. The 
repurchase program has been and will be funded from our operations. For additional detail regarding our share repurchase 
program, refer to Note 12 - Common Stock of the notes to consolidated financial statements included in Item 8. Financial 
Statements and Supplementary Data.

Throughout 2021, we paid a quarterly dividend of $0.13 per share compared to a quarterly dividend of $0.08 per share during 
2020. For the years ended December 31, 2021 and 2020, cash payments related to dividends were $28.2 million and $17.7 
million, respectively. Our credit agreement places limitations on the payment of dividends on our common stock. However, we 
do not believe that the terms of such agreement currently materially limit our ability to pay a quarterly dividend of $0.13 per 
share for the foreseeable future. 

Material Cash Requirements from Contractual and Other Obligations

As of December 31, 2021, our short-term and long-term material cash requirements for known contractual and other 
obligations were as follows: 

Outstanding Debt and Interest Payments – As of December 31, 2021, the amount outstanding under our term loan was 
$256.7 million. Based on our outstanding balance, we are required to make annual principal payments of $13.9 million on 
December 31 of each year until maturity. Any remaining unpaid principal is due on March 2, 2025, when the credit agreement 
governing our term loan expires. We have no direct borrowings outstanding under our revolving credit facility. In addition to 
annual principal payments, we are required to make quarterly interest payments on our outstanding indebtedness. Future interest 
payments will be determined based on prevailing interest rates during that time. Refer to Note 9 - Debt of the notes to 
consolidated financial statements included in Item 8. Financial Statements and Supplementary Data for further detail of our debt 
obligations, including our term loan and revolving credit facility.

Operating and Finance Leases – In the normal course of business, we lease real estate, vehicles, and equipment under various 
arrangements which are classified as either operating or finance leases. Future payments for such leases, excluding leases with 
initial terms of one year or less, were $317.8 million at December 31, 2021, with $69.0 million payable within the next 12 
months. Refer to Note 16 - Leases of the notes to consolidated financial statements included in Item 8. Financial Statements and 
Supplementary Data for further detail surrounding our lease obligations and the timing of expected future payments.

Open Purchase Obligations – As of December 31, 2021, we had $1.73 billion of open purchase obligations, of which 
payments totaling approximately $1.50 billion are expected to become due within the next 12 months. These obligations 
represent open purchase orders to suppliers and subcontractors related to our construction and services contracts. These 
purchase orders are not reflected in the Consolidated Balance Sheets and are not expected to impact future liquidity as amounts 
should be recovered through customer billings. 

Insurance Obligations – As described in further detail in Note 2 - Summary of Significant Accounting Policies of the notes to 
consolidated financial statements included in Item 8. Financial Statements and Supplementary Data, we have loss payment 
deductibles and/or self-insured retentions for certain insurance matters. As of December 31, 2021, our insurance liabilities, net 
of estimated recoveries, were $178.6 million. Of this net amount, approximately $35.2 million is estimated to be payable within 
the next 12 months. Due to many uncertainties inherent in resolving these matters, it is not practical to estimate these payments 
beyond such period.
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Retirement Plan Obligations – As of December 31, 2021, expected future payments relating to our defined benefit post 
retirement plans were approximately $4.6 million per year. We provide funding to our post retirement plans based on at least 
the minimum funding required by applicable regulations. In determining the minimum funding required, we utilize current 
actuarial assumptions and exchange rates to forecast amounts that may be payable. In our judgment, minimum funding 
estimates cannot be reliably estimated beyond a five-year time horizon. Refer to Note 14 - Retirement Plans of the notes to 
consolidated financial statements in Item 8. Financial Statements and Supplementary Data for further information about our 
post retirement plans. 

Deferred Payroll Taxes – The Coronavirus Aid, Relief, and Economic Security Act (the “CARES Act”) allowed U.S. 
companies to defer the employer’s portion of social security taxes between March 27, 2020 and December 31, 2020. Our first 
installment of these deferred social security taxes, totaling approximately $51 million, was paid in the fourth quarter of 2021 
and our second installment of approximately $51 million is expected to be paid in the fourth quarter of 2022.

Contingent Consideration Liabilities – We have incurred liabilities related to contingent consideration arrangements 
associated with certain acquisitions, payable in the event discrete performance objectives are achieved by the acquired 
businesses during designated post-acquisition periods. The aggregate amount of these liabilities can change due to additional 
business acquisitions, settlement of outstanding liabilities, changes in the fair value of amounts owed based on performance 
during such post-acquisition periods, and accretion in present value. As of December 31, 2021, the present value of expected 
future payments relating to these contingent consideration arrangements was $11.8 million. Of this amount, $5.6 million is 
estimated as being payable during 2022, with the remainder due substantially during 2023.

In addition, material cash requirements for other potential obligations, for which we cannot reasonably estimate future 
payments, include the following:

Legal Proceedings – We are involved in several legal proceedings in which damages and claims have been asserted against 
us. While litigation is subject to many uncertainties and the outcome of litigation is not predictable with assurance, we do not 
believe that any such matters will have a material adverse effect on our financial position, results of operations, or liquidity. 
Refer to Note 15 - Commitments and Contingencies of the notes to consolidated financial statements included in Item 8. 
Financial Statements and Supplementary Data for more information regarding legal proceedings.

Multiemployer Benefit Plans – In addition to our Company sponsored benefit plans, we participate in certain multiemployer 
pension and other post retirement plans. The cost of these plans is equal to the annual required contributions determined in 
accordance with the provisions of negotiated collective bargaining agreements. During 2021, 2020, and 2019, contributions 
made to these plans were $396.5 million, $360.2 million, and $369.0 million, respectively; however, our future contributions to 
the multiemployer plans are dependent upon a number of factors. Amounts of future contributions that we would be 
contractually obligated to make pursuant to these plans cannot be reasonably estimated. Refer to Note 14 - Retirement Plans of 
the notes to consolidated financial statements included in Item 8. Financial Statements and Supplementary Data for more 
information regarding these multiemployer benefit plans.

Off-Balance Sheet Arrangements and Other Commercial Commitments

The terms of our construction contracts frequently require that we obtain from surety companies, and provide to our 
customers, surety bonds as a condition to the award of such contracts. These surety bonds are issued in return for premiums, 
which vary depending on the size and type of the bond, and secure our payment and performance obligations under such 
contracts. We have agreed to indemnify the surety companies for amounts, if any, paid by them in respect of surety bonds 
issued on our behalf. As of December 31, 2021, based on the percentage-of-completion of our projects covered by surety bonds, 
our aggregate estimated exposure, assuming defaults on all our then existing contractual obligations, was approximately $1.5 
billion, which represents approximately 26% of our total remaining performance obligations. 

Surety bonds expire at various times ranging from final completion of a project to a period extending beyond contract 
completion in certain circumstances. Such amounts can also fluctuate from period to period based upon the mix and level of our 
bonded operating activity. For example, public sector contracts require surety bonds more frequently than private sector 
contracts and, accordingly, our bonding requirements typically increase as the amount of our public sector work increases. Our 
estimated maximum exposure as it relates to the value of the surety bonds outstanding is lowered on each bonded project as the 
cost to complete is reduced, and each commitment under a surety bond generally extinguishes concurrently with the expiration 
of its related contractual obligation.

Surety bonds are sometimes provided to secure obligations for wages and benefits payable to or for certain of our employees, 
at the request of labor unions representing such employees. In addition, surety bonds or letters of credit may be issued as 
collateral for certain insurance obligations. As of December 31, 2021, we satisfied approximately $48.1 million and $71.2 
million of the collateral requirements of our insurance programs by utilizing surety bonds and letters of credit, respectively. All 
such letters of credit were issued under our revolving credit facility, therefore reducing the available capacity under such 
facility.
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 We are not aware of any losses in connection with surety bonds that have been posted on our behalf, and we do not expect to 
incur significant losses in the foreseeable future.

From time to time, we discuss with our current and other surety bond providers the amounts of surety bonds that may be 
available to us based on our financial strength and the absence of any default by us on any surety bond issued on our behalf and 
believe those amounts are currently adequate for our needs. However, if we experience changes in our bonding relationships or 
if there are adverse changes in the surety industry, we may: (a) seek to satisfy certain customer requests for surety bonds by 
posting other forms of collateral in lieu of surety bonds, such as letters of credit, parent company guarantees, or cash, in order to 
convince customers to forego the requirement for surety bonds, (b) increase our activities in our businesses that rarely require 
surety bonds, and/or (c) refrain from bidding for certain projects that require surety bonds. 

There can be no assurance that we would be able to effectuate alternatives to providing surety bonds to our customers or to 
obtain, on favorable terms, sufficient additional work that does not require surety bonds. Accordingly, a reduction in the 
availability of surety bonds could have a material adverse effect on our financial position, results of operations, and/or cash 
flows.

In the ordinary course of business, we, at times, guarantee obligations of our subsidiaries under certain contracts. Generally, 
we are liable under such an arrangement only if our subsidiary fails to perform its obligations under the contract. Historically, 
we have not incurred any substantial liabilities as a consequence of these guarantees. 

We do not have any other material financial guarantees or off-balance sheet arrangements other than those disclosed herein. 

Other Items

To help mitigate the impacts of greenhouse gas emissions on climate change, EMCOR has established initial carbon-based 
fuel consumption and greenhouse gas emission reduction targets, and will continue to refine such targets as necessary. 
Although to date we have not incurred any material costs or capital expenditures associated with achieving our targets, we 
could be required to expend amounts in future periods as we continue to work towards our goals. During 2021, EMCOR 
purchased carbon credits totaling nearly 25,000 metric tonnes, for approximately $0.3 million. It is not possible, at this time, to 
estimate the impact that future costs and/or capital expenditures may have on our business, financial condition, results of 
operations, or liquidity.

New Accounting Pronouncements 

We review new accounting standards to determine the expected impact, if any, that the adoption of such standards will have 
on our financial position and/or results of operations. See Note 2 - Summary of Significant Accounting Policies of the notes to 
consolidated financial statements included in Item 8. Financial Statements and Supplementary Data for further information 
regarding new accounting standards, including the anticipated dates of adoption and the effects on our consolidated financial 
position, results of operations, or liquidity. 

Critical Accounting Policies and Estimates 

The preparation of our consolidated financial statements is based on the application of significant accounting policies, which 
require management to make estimates and assumptions. Our significant accounting policies are described further in Note 2 - 
Summary of Significant Accounting Policies of the notes to consolidated financial statements included in Item 8. Financial 
Statements and Supplementary Data. We base our estimates on historical experience, known or expected trends, third-party 
valuations, and various other assumptions that we believe to be reasonable under the circumstances. As future events and their 
effects cannot be determined with precision, actual results could differ significantly from these estimates. There have been no 
significant changes to our critical accounting policies or methods for the year ended December 31, 2021. We believe the 
following critical accounting policies govern the more significant judgments and estimates used in the preparation of our 
financial statements.

Revenue Recognition from Contracts with Customers 

For our construction contracts, revenue is generally recognized over time as our performance creates or enhances an asset that 
the customer controls as it is created or enhanced. Our fixed price construction projects generally use a cost-to-cost input 
method to measure our progress towards complete satisfaction of the performance obligation as we believe it best depicts the 
transfer of control to the customer which occurs as we incur costs on our contracts. Under the cost-to-cost measure of progress, 
the extent of progress towards completion is measured based on the ratio of costs incurred to date to the total estimated costs at 
completion of the performance obligation. For our unit price construction contracts, progress towards complete satisfaction is 
measured through an output method, such as the number of units produced or delivered, when our performance does not 
produce significant amounts of work in process or finished goods prior to complete satisfaction of such performance 
obligations. 
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For our services contracts, revenue is also generally recognized over time as the customer simultaneously receives and 
consumes the benefits of our performance as we perform the service. For our fixed price service contracts with specified service 
periods, revenue is generally recognized on a straight-line basis over such service period when our inputs are expended evenly, 
and the customer receives and consumes the benefits of our performance throughout the contract term.

The timing of revenue recognition for the manufacturing of new build heat exchangers within our United States industrial 
services segment depends on the payment terms of the contract, as our performance does not create an asset with an alternative 
use to us. For those contracts for which we have a right to payment for performance completed to date at all times throughout 
our performance, inclusive of a cancellation, we recognize revenue over time. For these performance obligations, we use a cost-
to-cost input method to measure our progress towards complete satisfaction of the performance obligation as we believe it best 
depicts the transfer of control to the customer which occurs as we incur costs on our contracts. However, for those contracts for 
which we do not have a right, at all times, to payment for performance completed to date, we recognize revenue at the point in 
time when control is transferred to the customer. For bill-and-hold arrangements, revenue is recognized when the customer 
obtains control of the heat exchanger, which may be prior to shipping if certain recognition criteria are met.

For certain of our revenue streams, such as call-out repair and service work, outage services, refinery turnarounds, and 
specialty welding services that are performed under time and materials contracts, our progress towards complete satisfaction of 
such performance obligations is measured using an output method as the customer receives and consumes the benefits of our 
performance completed to date.

The nature of our contracts gives rise to several types of variable consideration, including pending change orders and claims; 
contract bonuses and incentive fees; and liquidated damages and penalties. We recognize revenue for such variable 
consideration when it is probable, in our judgment, that a significant future reversal in the amount of cumulative revenue 
recognized under the contract will not occur when the uncertainty associated with the variable consideration is subsequently 
resolved. The Company estimates the amount of variable consideration to be included in the transaction price utilizing one of 
two prescribed methods, depending on which method better predicts the amount of consideration to which the entity will be 
entitled. 

Due to uncertainties inherent in the estimation process, as well as the significant judgment involved in determining variable 
consideration, it is possible that estimates of costs to complete a performance obligation, and/or our estimates of transaction 
prices, will be revised in the near-term. For those performance obligations for which revenue is recognized using a cost-to-cost 
input method, changes in total estimated costs, and related progress towards complete satisfaction of the performance 
obligation, or changes in the estimate of transaction prices, are recognized on a cumulative catch-up basis in the period in which 
the revisions to the estimates are made. 

During each of the years ended December 31, 2021, 2020, and 2019, there were no changes in total estimated costs that had a 
significant impact on our operating results. Additionally, there were no significant amounts of revenue recognized during the 
years ended December 31, 2021 or 2019 related to performance obligations satisfied in prior periods. During the year ended 
December 31, 2020, we recognized revenue of $6.1 million associated with the final settlement of contract value for two 
projects within our United States electrical construction and facilities services segment that were completed or substantially 
completed in prior periods. For each of the years ended December 31, 2021, 2020, and 2019, there were no significant reversals 
of revenue recognized associated with the revision of transaction prices.

Due to the significant judgments utilized in the estimation process described above, if subsequent actual results and/or 
updated assumptions, estimates, or projections related to our underlying project positions were to change from those utilized at 
December 31, 2021, it could result in a material impact to our results of operations. For example, a 50 basis point increase or 
decrease in the estimated gross profit margin on our uncompleted construction projects, in the aggregate, as a result of a 
revision in estimated costs to complete a performance obligation or a revision in estimated transaction price, would have 
resulted in an increase or decrease to operating income of approximately $60 million for the year ended December 31, 2021. 

See Note 3 - Revenue from Contracts with Customers of the notes to consolidated financial statements included in Item 8. 
Financial Statements and Supplementary Data for further disclosure regarding revenue recognition.
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Accounts Receivable and Allowance for Credit Losses

Accounts receivable are recognized in the period we deliver goods or provide services to our customers or when our right to 
consideration is unconditional. The Company maintains an allowance for credit losses to reduce outstanding receivables to their 
net realizable value. A considerable amount of judgment is required when determining expected credit losses. Estimates of such 
losses are recorded when we believe a customer, or group of customers, may not be able to meet their financial obligations due 
to deterioration in financial condition or credit rating. Factors relevant to our assessment include our prior collection history 
with our customers, the related aging of past due balances, projections of credit losses based on historical trends in credit 
quality indicators or past events, and forecasts of future economic conditions. In addition to monitoring delinquent accounts, 
management reviews the credit quality of its receivables by, among other things, obtaining credit ratings of significant 
customers, assessing economic and market conditions, and evaluating material changes to a customer’s business, cash flows, 
and financial condition. 

At December 31, 2021 and 2020, our accounts receivable of $2,204.5 million and $1,922.1 million, respectively, were 
recorded net of allowances for credit losses of $23.5 million and $18.0 million, respectively. The increase in our allowance for 
credit losses was predominantly attributable to our evaluation of specific outstanding receivables within our United States 
industrial services segment. Allowances for credit losses are based on the best facts available and are reassessed and adjusted on 
a regular basis as additional information is received. The provision for credit losses during 2021, 2020, and 2019 amounted to 
approximately $8.0 million, $3.3 million, and $2.6 million, respectively.

Should anticipated collections fail to materialize, or if future economic conditions compare unfavorably to our forecasts, we 
could experience an increase in our allowances for credit losses. For example, if economic conditions were to significantly 
deteriorate, such as to those experienced during the last global financial crisis, the portion of our allowance for credit losses, 
which is estimated based on our historical credit loss experience, could increase by up to approximately $13.0 million. 

Insurance Liabilities 

We have loss payment deductibles for certain workers’ compensation, automobile liability, general liability, and property 
claims, have self-insured retentions for certain other casualty claims, and are self-insured for employee-related healthcare 
claims. In addition, we maintain a wholly-owned captive insurance subsidiary to manage certain of our insurance liabilities. 
Losses are recorded based upon estimates of our liability for claims incurred and for claims incurred but not reported. The 
liabilities are derived from known facts, historical trends, and industry averages, utilizing the assistance of an independent third-
party actuary to determine the best estimate for the majority of these obligations. We believe the liabilities recognized on the 
Consolidated Balance Sheets for these obligations are adequate. However, such obligations are difficult to assess and estimate 
due to numerous factors, including severity of injury, determination of liability in proportion to other parties, timely reporting 
of occurrences, and effectiveness of safety and risk management programs. Therefore, if our actual experience differs from the 
assumptions and estimates used for recording the liabilities, adjustments may be required and will be recorded in the period that 
the experience becomes known. Our estimated net insurance liabilities for workers’ compensation, automobile liability, general 
liability, and property claims increased by $6.3 million for the year ended December 31, 2021 compared to the year ended 
December 31, 2020, partially as a result of greater potential exposures, including the impact of acquired companies. If our 
estimated insurance liabilities for workers’ compensation, automobile liability, general liability, and property claims were to 
increase by 10%, it would have resulted in $17.9 million of additional expense for the year ended December 31, 2021.

Income Taxes

As of December 31, 2021 and 2020, we had net deferred income tax liabilities of $51.0 million and $29.4 million, 
respectively, primarily resulting from differences between the carrying value and income tax bases of certain identifiable 
intangible assets, goodwill, and depreciable fixed assets. Included within these net deferred income tax liabilities are $212.3 
million and $217.1 million of deferred income tax assets as of December 31, 2021 and 2020, respectively. The total valuation 
allowance on deferred income tax assets was approximately $2.5 million and $3.9 million as of December 31, 2021 and 2020, 
respectively. The ultimate realization of deferred income tax assets is dependent upon the generation of future taxable income 
during the periods in which those temporary differences become deductible. Based on our taxable income, which has generally 
exceeded the amount of our net deferred income tax asset balance, as well as current projections of future taxable income, we 
have determined that it is more likely than not that our net deferred income tax assets will be realized. However, revisions to 
our forecasts or declining macroeconomic conditions could result in changes to our assessment of the realization of these 
deferred income tax assets. Refer to Note 11 - Income Taxes of the notes to consolidated financial statements in Item 8. 
Financial Statements and Supplementary Data for further detail regarding our deferred income taxes. 

41



Goodwill, Identifiable Intangible Assets, and Other Long-Lived Assets

Goodwill

As of December 31, 2021 and 2020, we had goodwill of $890.3 million and $851.8 million, respectively, arising out of the 
acquisition of businesses. Goodwill is not amortized but instead allocated to its respective reporting unit and evaluated for 
impairment annually, or more frequently if events or circumstances indicate that the carrying amount of goodwill may be 
impaired. We have determined that our reporting units are consistent with the reportable segments identified in Note 18 - 
Segment Information of the notes to consolidated financial statements included in Item 8. Financial Statements and 
Supplementary Data. As of December 31, 2021, approximately 17.9% of our goodwill related to our United States electrical 
construction and facilities services segment, approximately 34.2% related to our United States mechanical construction and 
facilities services segment, approximately 35.1% related to our United States building services segment, and approximately 
12.8% related to our United States industrial services segment. 

We performed our annual impairment assessment of all reporting units as of October 1, 2021 and determined there was no 
impairment of goodwill. Based on these impairment assessments, the fair values of our United States electrical construction and 
facilities services segment, our United States mechanical construction and facilities services segment, our United States 
building services segment, and our United States industrial services segment exceeded their carrying values by approximately 
$1,516.1 million, $2,772.7 million, $784.2 million, and $40.6 million, respectively. 

In completing our annual impairment assessment, we determined the fair value of each of our reporting units using an income 
approach whereby fair value was calculated utilizing discounted estimated future cash flows, assuming a risk-adjusted industry 
weighted average cost of capital. The weighted average cost of capital used in our annual impairment testing was 10.4% for our 
United States construction segments and our United States building services segment, and 11.3% for our United States 
industrial services segment. These weighted average cost of capital estimates were developed with the assistance of an 
independent third-party valuation specialist and reflect the overall level of inherent risk within the respective reporting unit and 
the rate of return a market participant would expect to earn. 

Our cash flow projections were derived from our most recent internal forecasts of anticipated revenue growth rates and 
operating margins, with cash flows beyond the discrete forecast period estimated using a terminal value calculation which 
incorporated historical and forecasted trends, an estimate of long-term growth rates, and assumptions about the future demand 
for our services. The perpetual growth rate used for our annual testing was 2.0% for all of our reporting units.

Due to the inherent uncertainties involved in making estimates, our assumptions may change in future periods. Estimates and 
assumptions made for purposes of our goodwill impairment testing may prove to be inaccurate predictions of the future, and 
other factors used in assessing fair value, such as the weighted average cost of capital, are outside the control of management. 
Unfavorable changes in certain of these key assumptions may affect future testing results. For example, keeping all other 
assumptions constant, a 50 basis point increase in the weighted average cost of capital would cause the estimated fair values of 
our United States electrical construction and facilities services segment, our United States mechanical construction and facilities 
services segment, our United States building services segment, and our United States industrial services segment to decrease by 
approximately $103.6 million, $185.5 million, $74.5 million, and $25.9 million, respectively. In addition, keeping all other 
assumptions constant, a 50 basis point reduction in the perpetual growth rate would cause the estimated fair values of our 
United States electrical construction and facilities services segment, our United States mechanical construction and facilities 
services segment, our United States building services segment, and our United States industrial services segment to decrease by 
approximately $52.4 million, $95.9 million, $35.8 million, and $9.5 million, respectively. Given the amounts by which the fair 
value exceeds the carrying value for each of our reporting units, the decreases in estimated fair values described above would 
not have significantly impacted the results of our impairment tests. Further, for each of our reporting units, other than our 
United States industrial services segment, a 10% decline in the estimated fair value of such reporting unit, due to other changes 
in our assumptions, including forecasted future cash flows, would not have significantly impacted the results of our impairment 
tests. In the case of our United States industrial services segment, however, such a 10% decrease would cause the estimated fair 
value of this reporting unit to approximate its carrying value. 

Identifiable Intangible Assets and Other Long-Lived Assets

As of December 31, 2021 and 2020, net identifiable intangible assets (primarily consisting of our customer relationships, 
subsidiary trade names, developed technology/vendor network, and contract backlog) arising out of the acquisition of 
businesses were $589.4 million and $582.9 million, respectively. The determination of related estimated useful lives for 
identifiable intangible assets and whether those assets are impaired involves significant judgments based upon short- and long-
term projections of future performance. These forecasts reflect assumptions regarding anticipated macroeconomic conditions as 
well as our ability to successfully integrate acquired businesses.
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Absent earlier indicators of impairment, we test for impairment of subsidiary trade names that are not subject to amortization 
on an annual basis (October 1).  In addition, we review for impairment of identifiable intangible assets that are being amortized 
as well as other long-lived assets whenever facts and circumstances indicate that their carrying values may not be fully 
recoverable. 

As of October 1, 2021, we performed our annual impairment testing of all subsidiary trade names that are not subject to 
amortization and determined that there was no impairment of these assets. In performing this impairment assessment, we 
considered the sensitivity of the reported amounts to the methods, assumptions, and estimates underlying our testing. For 
example, we performed sensitivity analyses and concluded that, individually, none of the following changes in estimates or 
assumptions would have significantly impacted the results of our testing or resulted in an impairment of our subsidiary trade 
names: (a) a 50 basis point increase in the discount rate utilized in our testing, (b) a 50 basis point decline in the perpetual 
growth rate utilized in our testing, or (c) a 10% decrease in the estimated fair value of each trade name.

With respect to identifiable intangible assets that are being amortized as well as other long-lived assets, we did not identify 
any circumstances indicating that their carrying values may not be fully recoverable and, therefore, no impairment testing was 
required for these assets during the year ended December 31, 2021.  

Other Considerations 

As referenced above, impairment testing is based upon assumptions and estimates determined by management from a review 
of our operating results and business plans as well as forecasts of anticipated growth rates and margins, among other 
considerations. In addition, estimates of weighted average costs of capital are developed with the assistance of an independent 
third-party valuation specialist. These assumptions and estimates may change in future periods, especially in consideration of 
the uncertainty created by the COVID-19 pandemic and its potential impact on the broader economy and our results of 
operations in future periods, particularly with respect to our United States industrial services segment. Significant adverse 
changes to external market conditions or our internal forecasts, if any, could result in future impairment charges. It is not 
possible at this time to determine if any future impairment charge will result or, if it does, whether such a charge would be 
material to our results of operations. 

Refer to Note 8 - Goodwill, Identifiable Intangible Assets, and Other Long-Lived Assets of the notes to consolidated financial 
statements included in Item 8. Financial Statements and Supplementary Data for further information about our goodwill and 
identifiable intangible assets as well as our impairment testing, including the $232.8 million of impairment charges recorded 
during the year ended December 31, 2020. For the year ended December 31, 2019, no impairment of our goodwill or 
identifiable intangible assets was recognized.
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ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK 

We have not used any derivative financial instruments during the years ended December 31, 2021 and 2020, including 
trading or speculating on changes in interest rates or commodity prices of materials used in our business. 

We are exposed to market risk for changes in interest rates for borrowings under the 2020 Credit Agreement, which provides 
for a revolving credit facility and a term loan. Borrowings under the 2020 Credit Agreement bear interest at variable rates. For 
further information on our outstanding debt and borrowing rates, refer to Note 9 - Debt of the notes to consolidated financial 
statements included in Item 8. Financial Statements and Supplementary Data. As of December 31, 2021, there were no direct 
borrowings outstanding under the 2020 Revolving Credit Facility; however, the balance of the 2020 Term Loan was $256.7 
million. Based on the $256.7 million borrowings outstanding under the 2020 Credit Agreement, if overall interest rates were to 
increase by 100 basis points, interest expense, net of income taxes, would increase by approximately $1.9 million in the next 
twelve months. Conversely, if overall interest rates were to decrease by 100 basis points, interest expense, net of income taxes, 
would decrease by approximately $1.9 million in the next twelve months. The 2020 Credit Agreement expires on March 2, 
2025.

At the end of 2021, one-week and two-month LIBOR were discontinued. It is expected that the remaining maturities of 
LIBOR will continue to be published through June 2023. We believe our exposure to market risk associated with the 
discontinuation of LIBOR is limited as: (a) our 2020 Credit Agreement contains provisions which allow for the use of alternate 
benchmark rates, (b) we have not historically utilized the maturities that were discontinued in 2021 for any transaction, 
including borrowings under our 2020 Credit Agreement, and (c) we are not exposed to any other material contracts that 
reference LIBOR. 

We are exposed to construction market risk and its potential related impact on accounts receivable or contract assets on 
uncompleted contracts. The amounts recorded may be at risk if our customers’ ability to pay these obligations is negatively 
impacted by economic conditions. We continually monitor the creditworthiness of our customers and maintain on-going 
discussions with customers regarding contract status with respect to change orders and billing terms. Therefore, we believe we 
take appropriate action to manage market and other risks, but there is no assurance that we will be able to reasonably identify all 
risks with respect to the collectability of these assets. See also the previous discussion of Accounts Receivable and Allowance 
for Credit Losses under the heading “Critical Accounting Policies and Estimates” in Item 7. Management’s Discussion and 
Analysis of Financial Condition and Results of Operations. 

Amounts invested in our foreign operations are translated into U.S. dollars at the exchange rates in effect at year end. The 
resulting translation adjustments are recorded as accumulated other comprehensive (loss) income, a component of equity, in the 
Consolidated Balance Sheets. We believe our exposure to the effects that fluctuating foreign currencies may have on our 
consolidated results of operations is limited because our foreign operations primarily invoice customers and collect obligations 
in their respective local currencies. Additionally, expenses associated with these transactions are generally contracted and paid 
for in their same local currencies. 

In addition, we are exposed to market risk of fluctuations in certain commodity prices of materials, such as copper and steel, 
which are used as components of supplies or materials utilized in our construction, building services, and industrial services 
operations. We are also exposed to increases in energy prices, particularly as they relate to gasoline prices for our fleet of 
approximately 12,000 vehicles. While we believe we can increase our contract prices to adjust for some price increases in 
commodities, there can be no assurance that such price increases, if they were to occur, would be recoverable. Additionally, our 
fixed price contracts generally do not allow us to adjust our prices and, as a result, increases in material costs could reduce our 
profitability with respect to projects in progress. Refer to Item 7. Management’s Discussion and Analysis of Financial 
Condition and Results of Operations for further discussion regarding the impact of fluctuations in commodity and material 
prices on our results of operations for the year ended December 31, 2021.

44



ITEM 8. FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA

EMCOR Group, Inc. and Subsidiaries

CONSOLIDATED BALANCE SHEETS
(In thousands, except share and per share data) 

December 31,
2021

December 31,
2020

ASSETS
Current assets:

Cash and cash equivalents $ 821,345 $ 902,867 
Accounts receivable, less allowance for credit losses of $23,534 and $18,031, respectively  2,204,519  1,922,096 
Contract assets  230,143  171,956 
Inventories  54,098  53,338 
Prepaid expenses and other  80,889  70,679 
Total current assets  3,390,994  3,120,936 

Property, plant and equipment, net  152,066  158,427 
Operating lease right-of-use assets  260,778  242,155 
Goodwill  890,268  851,783 
Identifiable intangible assets, net  589,365  582,893 
Other assets  157,975  107,646 

Total assets $ 5,441,446 $ 5,063,840 
LIABILITIES AND EQUITY

Current liabilities:
Current maturities of long-term debt and finance lease liabilities $ 16,235 $ 16,910 
Accounts payable  734,275  671,886 
Contract liabilities  788,134  722,252 
Accrued payroll and benefits  490,867  450,955 
Other accrued expenses and liabilities  274,406  247,597 
Operating lease liabilities, current  57,814  53,632 

Total current liabilities  2,361,731  2,163,232 
Long-term debt and finance lease liabilities  245,450  259,619 
Operating lease liabilities, long-term  220,836  205,362 
Other long-term obligations  360,340  382,383 

Total liabilities  3,188,357  3,010,596 
Equity:

EMCOR Group, Inc. stockholders’ equity:
Preferred stock, $0.10 par value, 1,000,000 shares authorized, zero issued and 
outstanding  —  — 
Common stock, $0.01 par value, 200,000,000 shares authorized, 60,737,006 and 
60,571,140 shares issued, respectively  607  606 
Capital surplus  61,874  47,464 
Accumulated other comprehensive loss  (83,562)  (109,233) 
Retained earnings  2,835,504  2,480,321 
Treasury stock, at cost 7,437,268 and 5,815,240 shares, respectively  (562,036)  (366,490) 

Total EMCOR Group, Inc. stockholders’ equity  2,252,387  2,052,668 
Noncontrolling interests  702  576 

Total equity  2,253,089  2,053,244 
Total liabilities and equity $ 5,441,446 $ 5,063,840 

The accompanying notes to consolidated financial statements are an integral part of these statements.
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2021 2020 2019

Revenues $ 9,903,580 $ 8,797,061 $ 9,174,611 
Cost of sales  8,401,843  7,401,679  7,818,743 
Gross profit  1,501,737  1,395,382  1,355,868 
Selling, general and administrative expenses  970,937  903,584  893,453 
Restructuring expenses  —  2,214  1,523 
Impairment loss on goodwill, identifiable intangible assets, 
and other long-lived assets  —  232,750  — 
Operating income  530,800  256,834  460,892 
Net periodic pension (cost) income  3,625  2,980  1,553 
Interest expense  (6,071)  (9,009)  (13,821) 
Interest income  949  1,521  2,265 
Income before income taxes  529,303  252,326  450,889 
Income tax provision  145,602  119,383  125,749 
Net income including noncontrolling interests  383,701  132,943  325,140 
Net income attributable to noncontrolling interests  169  —  — 
Net income attributable to EMCOR Group, Inc. $ 383,532 $ 132,943 $ 325,140 

Basic earnings per common share $ 7.09 $ 2.41 $ 5.78 

Diluted earnings per common share $ 7.06 $ 2.40 $ 5.75 

Dividends declared per common share $ 0.52 $ 0.32 $ 0.32 

The accompanying notes to consolidated financial statements are an integral part of these statements.

EMCOR Group, Inc. and Subsidiaries

CONSOLIDATED STATEMENTS OF OPERATIONS
For The Years Ended December 31,
(In thousands, except per share data)
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EMCOR Group, Inc. and Subsidiaries

CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME
For The Years Ended December 31,

(In thousands)
2021 2020 2019

Net income including noncontrolling interests $ 383,701 $ 132,943 $ 325,140 
Other comprehensive income (loss), net of tax:

Foreign currency translation adjustments  (360)  2,088  1,689 
Changes in post retirement plans (1)  26,031  (22,033)  (3,315) 
Other comprehensive income (loss)  25,671  (19,945)  (1,626) 

Comprehensive income  409,372  112,998  323,514 
Comprehensive income attributable to noncontrolling interests  169  —  — 
Comprehensive income attributable to EMCOR Group, Inc. $ 409,203 $ 112,998 $ 323,514 

_________________

(1) Net of tax (provision) benefit of $(8.7) million, $5.1 million, and $0.7 million for the years ended December 31, 2021, 2020, and 2019, 
respectively.

The accompanying notes to consolidated financial statements are an integral part of these statements.
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EMCOR Group, Inc. and Subsidiaries

CONSOLIDATED STATEMENTS OF CASH FLOWS
For The Years Ended December 31,

(In thousands)

2021 2020 2019
Cash flows - operating activities:
Net income including noncontrolling interests $ 383,701 $ 132,943 $ 325,140 
Adjustments to reconcile net income to net cash provided by operating activities:

Depreciation and amortization  48,347  46,721  43,945 
Amortization of identifiable intangible assets  64,089  59,950  48,142 
Provision for credit losses  8,041  3,269  2,628 
Deferred income taxes  9,517  (36,354)  1,701 
Gain on sale or disposal of property, plant and equipment  (782)  (122)  (3,981) 
Excess tax benefits from share-based compensation  (828)  (191)  (984) 
Equity loss (income) from unconsolidated entities  1,170  (14)  2,990 
Non-cash expense for amortization of debt issuance costs  960  998  1,186 
Non-cash expense from contingent consideration arrangements  1,810  649  1,373 
Non-cash expense for impairment of goodwill, identifiable intangible assets, 
and other long-  lived assets  —  232,750  — 
Non-cash share-based compensation expense  11,107  11,151  11,386 
Distributions from unconsolidated entities  44  —  1,074 

Changes in operating assets and liabilities, excluding the effect of businesses acquired:
(Increase) decrease in accounts receivable  (246,856)  139,377  (135,954) 
(Increase) decrease in inventories  (116)  (12,709)  4,345 
(Increase) decrease in contract assets  (50,648)  7,829  (10,111) 
Increase (decrease) in accounts payable  54,849  (9,022)  (33,971) 
Increase in contract liabilities  44,713  85,142  51,310 
Increase in accrued payroll and benefits and other accrued expenses and liabilities  46,573  113,835  49,551 
Changes in other assets and liabilities, net  (56,874)  30,164  (4,070) 

Net cash provided by operating activities  318,817  806,366  355,700 
Cash flows - investing activities:

Payments for acquisitions of businesses, net of cash acquired  (118,239)  (50,357)  (300,980) 
Proceeds from sale or disposal of property, plant and equipment  2,754  3,463  5,487 
Purchases of property, plant and equipment  (36,192)  (47,969)  (48,432) 
Investments in and advances to unconsolidated entities  (1,595)  —  (2,252) 
Distributions from unconsolidated entities  196  —  838 

Net cash used in investing activities  (153,076)  (94,863)  (345,339) 
Cash flows - financing activities:

Proceeds from revolving credit facility  —  200,000  50,000 
Repayments of revolving credit facility  —  (250,000)  (25,000) 
Proceeds from long-term debt  —  300,000  — 
Repayments of long-term debt and debt issuance costs  (13,875)  (286,987)  (15,198) 
Repayments of finance lease liabilities  (4,189)  (4,470)  (4,571) 
Dividends paid to stockholders  (28,163)  (17,674)  (17,950) 
Repurchases of common stock  (195,546)  (112,553)  — 
Taxes paid related to net share settlements of equity awards  (4,210)  (2,640)  (6,451) 
Issuances of common stock under employee stock purchase plan  7,328  6,557  6,090 
Payments for contingent consideration arrangements  (6,758)  (4,070)  (5,917) 
Distributions to noncontrolling interests  (43)  (70)  (250) 

Net cash used in financing activities  (245,456)  (171,907)  (19,247) 
Effect of exchange rate changes on cash, cash equivalents, and restricted cash  (1,279)  4,046  2,592 
(Decrease) increase in cash, cash equivalents, and restricted cash  (80,994)  543,642  (6,294) 
Cash, cash equivalents, and restricted cash at beginning of year (1)  903,562  359,920  366,214 
Cash, cash equivalents, and restricted cash at end of period (1) $ 822,568 $ 903,562 $ 359,920 

_________________
(1) Includes $1.2 million, $0.7 million, $1.1 million, and $2.3 million of restricted cash classified as “Prepaid expenses and other” in the Consolidated 

Balance Sheets as of December 31, 2021, 2020, 2019, and 2018, respectively.

The accompanying notes to consolidated financial statements are an integral part of these statements.
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EMCOR Group, Inc. and Subsidiaries

CONSOLIDATED STATEMENTS OF EQUITY
For The Years Ended December 31,

(In thousands) 

  EMCOR Group, Inc. Stockholders  

 Total
Common

stock
Capital
surplus

Accumulated 
other 

comprehensive 
loss (1)

Retained
earnings

Treasury
stock

Noncontrolling
interests

Balance, December 31, 2018 $ 1,741,441 $ 601 $ 21,103 $ (87,662) $ 2,060,440 $ (253,937) $ 896 
Net income including noncontrolling 
interests  325,140  —  —  —  325,140  —  — 
Other comprehensive loss  (1,626)  —  —  (1,626)  —  —  — 
Common stock issued under share-based 
compensation plans  —  3  (3)  —  —  —  — 
Tax withholding for common stock issued 
under share-based compensation plans  (6,451)  —  (6,451)  —  —  —  — 
Common stock issued under employee 
stock purchase plan  6,090  —  6,090  —  —  —  — 
Common stock dividends  (17,950)  —  149  —  (18,099)  —  — 
Distributions to noncontrolling interests  (250)  —  —  —  —  —  (250) 
Share-based compensation expense  11,386  —  11,386  —  —  —  — 

Balance, December 31, 2019 $ 2,057,780 $ 604 $ 32,274 $ (89,288) $ 2,367,481 $ (253,937) $ 646 
Net income including noncontrolling 
interests  132,943  —  —  —  132,943  —  — 
Other comprehensive loss  (19,945)  —  —  (19,945)  —  —  — 
Cumulative-effect adjustment (2)  (2,307)  —  —  —  (2,307)  —  — 
Common stock issued under share-based 
compensation plans  2  2  —  —  —  —  — 
Tax withholding for common stock issued 
under share-based compensation plans  (2,640)  —  (2,640)  —  —  —  — 
Common stock issued under employee 
stock purchase plan  6,557  —  6,557  —  —  —  — 
Common stock dividends  (17,674)  —  122  —  (17,796)  —  — 
Repurchases of common stock  (112,553)  —  —  —  —  (112,553)  — 
Distributions to noncontrolling interests  (70)  —  —  —  —  —  (70) 
Share-based compensation expense  11,151  —  11,151  —  —  —  — 

Balance, December 31, 2020 $ 2,053,244 $ 606 $ 47,464 $ (109,233) $ 2,480,321 $ (366,490) $ 576 
Net income including noncontrolling 
interests  383,701  —  —  —  383,532  —  169 
Other comprehensive income  25,671  —  —  25,671  —  —  — 
Common stock issued under share-based 
compensation plans  —  1  (1)  —  —  —  — 
Tax withholding for common stock issued 
under share-based compensation plans  (4,210)  —  (4,210)  —  —  —  — 
Common stock issued under employee 
stock purchase plan  7,328  —  7,328  —  —  —  — 
Common stock dividends  (28,163)  —  186  —  (28,349)  —  — 
Repurchases of common stock  (195,546)  —  —  —  —  (195,546)  — 
Distributions to noncontrolling interests  (43)  —  —  —  —  —  (43) 
Share-based compensation expense  11,107  —  11,107  —  —  —  — 

Balance, December 31, 2021 $ 2,253,089 $ 607 $ 61,874 $ (83,562) $ 2,835,504 $ (562,036) $ 702 
_________________

(1) Represents cumulative foreign currency translation and post retirement liability adjustments of $2.5 million and $(86.1) million, respectively, as of 
December 31, 2021, $2.9 million and $(112.1) million, respectively, as of December 31, 2020, and $0.8 million and $(90.1) million, respectively, as of 
December 31, 2019. 

(2) Represents adjustment to retained earnings upon the adoption of Accounting Standards Codification Topic 326. 

The accompanying notes to consolidated financial statements are an integral part of these statements.
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NOTE 1 - NATURE OF OPERATIONS 

References to the “Company,” “EMCOR,” “we,” “us,” “our” and similar words refer to EMCOR Group, Inc. and its 
consolidated subsidiaries unless the context indicates otherwise. 

We are one of the largest specialty contractors in the United States and a leading provider of electrical and mechanical 
construction and facilities services, building services, and industrial services. Our services are provided to a broad range of 
commercial, industrial, utility, and institutional customers through approximately 90 operating subsidiaries, which specialize 
principally in providing construction services relating to electrical and mechanical systems in all types of facilities and in 
providing various services relating to the operation, maintenance, and management of those facilities. 

NOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES 

Principles of Consolidation 

The consolidated financial statements include the accounts of the Company and its majority-owned subsidiaries and joint 
ventures. Significant intercompany accounts and transactions have been eliminated. All investments over which we exercise 
significant influence, but do not control (a 20% to 50% ownership interest), are accounted for using the equity method of 
accounting. For joint ventures that have been accounted for using the consolidation method of accounting, noncontrolling 
interests represent the allocation of earnings to our joint venture partners who either have a minority-ownership interest in the 
joint venture or are not at risk for the majority of losses of the joint venture. 

The results of operations of companies acquired have been included in the results of operations from the date of the 
respective acquisition. 

Principles of Preparation 

The preparation of the consolidated financial statements, in conformity with accounting principles generally accepted in the 
United States, requires us to make estimates and assumptions that affect the reported amounts of assets and liabilities at the date 
of the financial statements and the reported amounts of revenues and expenses during the reporting period. Actual results could 
materially differ from those estimates. 

Our reportable segments and related disclosures reflect certain reclassifications of prior year amounts from our United States 
electrical construction and facilities services segment to our United States industrial services and our United States building 
services segments due to changes in our internal reporting structure aimed at realigning our service offerings.

Revenue Recognition 

Revenue is recognized when promised goods or services are transferred to customers in an amount that reflects the 
consideration to which the Company expects to be entitled in exchange for those goods or services. Refer to Note 3 - Revenue 
from Contracts with Customers of the notes to consolidated financial statements for additional information.

Cash and Cash Equivalents 

For purposes of the consolidated financial statements, we consider all highly liquid instruments with original maturities of 
three months or less to be cash equivalents. We maintain a centralized cash management system whereby our excess cash 
balances are invested in high quality short-term money market instruments, which are considered cash equivalents. We have 
cash balances in certain of our domestic bank accounts that exceed federally insured limits.

Accounts Receivable and Allowance for Credit Losses 

Accounts receivable are recognized in the period we deliver goods and services to our customers or when our right to 
consideration is unconditional. The Company maintains an allowance for credit losses to reduce outstanding receivables to their 
net realizable value. A considerable amount of judgment is required when determining expected credit losses. Estimates of such 
losses are recorded when we believe a customer, or group of customers, may not be able to meet their financial obligations due 
to deterioration in financial condition or credit rating. Factors relevant to our assessment include our prior collection history 
with our customers, the related aging of past due balances, projections of credit losses based on historical trends in credit 
quality indicators or past events, and forecasts of future economic conditions. In addition to monitoring delinquent accounts, 
management reviews the credit quality of its receivables by, among other things, obtaining credit ratings of significant 
customers, assessing economic and market conditions, and evaluating material changes to a customer’s business, cash flows, 
and financial condition.
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NOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES (Continued)

At December 31, 2021 and 2020, our accounts receivable of $2,204.5 million and $1,922.1 million, respectively, were 
recorded net of allowances for credit losses of $23.5 million and $18.0 million, respectively. The increase in our allowance for 
credit losses was predominantly attributable to our evaluation of specific outstanding receivables within our United States 
industrial services segment. Allowances for credit losses are based on the best facts available and are reassessed and adjusted on 
a regular basis as additional information is received. Should anticipated collections fail to materialize, or if future economic 
conditions compare unfavorably to our forecasts, we could experience an increase in our credit losses. The provision for credit 
losses during 2021, 2020, and 2019 amounted to approximately $8.0 million, $3.3 million, and $2.6 million, respectively. 

The change in the allowance for credit losses for the year ended December 31, 2021 was as follows (in thousands):

Balance at December 31, 2020 $ 18,031 
Provision for credit losses  8,041 
Amounts written off against the allowance, net of recoveries  (2,538) 
Balance at December 31, 2021 $ 23,534 

Inventories 

Inventories are stated at the lower of cost or net realizable value. Cost is determined principally using the average cost 
method. 

Leases

At the inception of a contract, we determine whether the arrangement is or contains a lease. Leases are classified as either 
operating or finance, based on our evaluation of certain criteria. With the exception of short-term leases (leases with an initial 
term of 12 months or less), we record right-of-use assets and corresponding lease liabilities on the Consolidated Balance Sheets 
for all leases with contractual fixed payments. Lease liabilities are measured at the present value of remaining lease payments, 
while right-of-use assets are initially set equal to the lease liability, as adjusted for any payments made prior to lease 
commencement, lease incentives, and any initial direct costs incurred by us. For operating leases, rent expense is recognized on 
a straight-line basis over the term of the lease, and right-of-use assets are subsequently re-measured to reflect the effect of 
uneven lease payments. For finance leases, right-of-use assets are amortized on a straight-line basis over the lease term. 
Expenses for finance leases include the amortization of right-of-use assets, which is recorded as depreciation and amortization 
expense, and interest expense, which reflects interest accrued on the lease liability.

Short-term leases are not recorded on the Consolidated Balance Sheets but are expensed on a straight-line basis over the lease 
term. The majority of the Company’s short-term leases relate to equipment used on construction projects. Such equipment 
leases are considered short-term in nature unless it is reasonably certain that the equipment will be leased for a period greater 
than 12 months.

Refer to Note 16 - Leases of the notes to consolidated financial statements for additional information.

Property, Plant and Equipment 

Property, plant and equipment is stated at cost. Depreciation, including amortization of assets under finance leases, is 
recorded principally using the straight-line method over estimated useful lives of 3 to 10 years for machinery and equipment, 3 
to 7 years for vehicles, furniture and fixtures and computer hardware/software, and 25 years for buildings. Leasehold 
improvements are amortized over the shorter of the remaining lease term or the expected useful life of the improvement. 

The carrying values of property, plant and equipment are reviewed for impairment whenever facts and circumstances indicate 
that the carrying amount may not be fully recoverable. In performing this review for recoverability, property, plant and 
equipment is assessed for possible impairment by comparing their carrying values to their undiscounted net pre-tax cash flows 
expected to result from the use of the asset. Impaired assets are written down to their fair values, generally determined based on 
their estimated future discounted cash flows. 
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NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

51



NOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES (Continued)

Goodwill, Identifiable Intangible Assets, and Other Long-Lived Assets 

Goodwill and indefinite-lived intangible assets, such as trade names, are evaluated at least annually for impairment (each 
October 1, absent any earlier identified impairment indicators) and are written down if impaired. Identifiable intangible assets 
with finite lives are amortized over their useful lives and are reviewed for impairment whenever facts and circumstances 
indicate that their carrying values may not be fully recoverable. See Note 8 - Goodwill, Identifiable Intangible Assets, and 
Other Long-Lived Assets of the notes to consolidated financial statements for additional information. 

Insurance Liabilities 

We have loss payment deductibles for certain workers’ compensation, automobile liability, general liability, and property 
claims, have self-insured retentions for certain other casualty claims, and are self-insured for employee-related healthcare 
claims. In addition, we maintain a wholly-owned captive insurance subsidiary to manage certain of our insurance liabilities. 
Losses are recorded based upon estimates of our liability for claims incurred and for claims incurred but not reported. The 
liabilities are derived from known facts, historical trends, and industry averages, utilizing the assistance of an independent third-
party actuary to determine the best estimate for the majority of these obligations. As of December 31, 2021 and 2020, the 
estimated current portion of such undiscounted insurance liabilities, included in “Other accrued expenses and liabilities” in the 
accompanying Consolidated Balance Sheets, were $61.5 million and $48.2 million, respectively. The estimated non-current 
portion of such undiscounted insurance liabilities included in “Other long-term obligations” as of  December 31, 2021 and 2020 
were $242.4 million and $192.8 million, respectively. The current portion of anticipated insurance recoveries of $26.4 million 
and $14.4 million as of December 31, 2021 and 2020, respectively, were included in “Prepaid expenses and other” and the non-
current portion of anticipated insurance recoveries of $99.0 million and $54.3 million as of December 31, 2021 and 2020, 
respectively, were included in “Other assets” in the accompanying Consolidated Balance Sheets. These balances increased from 
December 31, 2020 as a result of revised estimates for claims on which we expect substantial coverage by insurance.

Foreign Operations 

The financial statements and transactions of our foreign subsidiaries are maintained in their functional currency and translated 
into U.S. dollars when preparing our consolidated financial statements. Statements of operations, comprehensive income, and 
cash flows are translated using weighted average monthly exchange rates, while balance sheets are translated at month-end 
exchange rates. Translation adjustments are recorded as “Accumulated other comprehensive loss,” a separate component of 
“Equity.” 

Income Taxes 

The Company follows the liability method of accounting for income taxes. Under this method, deferred income tax assets and 
liabilities are recognized for the expected future tax consequences of temporary differences between the financial statement and 
income tax bases of assets and liabilities as well as for net operating loss and tax credit carryforwards. Deferred income taxes 
are valued using enacted tax rates expected to be in effect when income taxes are paid or recovered, with the effect of a change 
in tax laws or rates recognized in the statement of operations in the periods in which such change is enacted. The ultimate 
realization of deferred income tax assets is dependent upon the generation of future taxable income during the period in which 
those temporary differences become deductible. Deferred income taxes are recorded net of a valuation allowance when it is 
more likely than not that all or a portion of a deferred tax asset will not be realized. In making such determination, we consider 
all available evidence, including projections of future taxable income, tax-planning strategies, and recent results of operations.

Tax benefits associated with uncertain tax positions are recognized only if it is more likely than not that the tax position 
would be sustained on its technical merits. For positions not meeting the “more likely than not” test, no tax benefit is 
recognized. To the extent interest and penalties may be assessed related to unrecognized tax benefits, we record accruals for 
such amounts as a component of the income tax provision. We had no unrecognized income tax benefits as of December 31, 
2021 and 2020. 
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NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

52



NOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES (Continued)

Valuation of Share-Based Compensation Plans 

Our share-based compensation plans and programs are administered by our Board of Directors or its Compensation and 
Personnel Committee. See Note 13 - Share-Based Compensation Plans of the notes to consolidated financial statements for 
additional information regarding these share-based compensation plans and programs. 

We recognize all share-based payments issued to acquire goods or services in the statement of operations based on the fair 
value of such payments. Compensation expense related to share-based awards is generally recognized on a straight-line basis 
over the requisite service period, which is generally the vesting period. The benefits of tax deductions in excess of recognized 
compensation expense are recognized in the Consolidated Statements of Operations when the underlying awards vest or are 
settled.

New Accounting Pronouncements 

On January 1, 2021, we adopted the accounting pronouncement issued by the Financial Accounting Standards Board 
(“FASB”) that simplifies the accounting for income taxes by eliminating certain exceptions to the guidance in Accounting 
Standards Codification (“ASC”) 740 related to intraperiod tax allocations and the methodology for calculating income taxes in 
an interim period. The guidance also simplifies aspects of the accounting for franchise taxes as well as enacted changes in tax 
laws or rates and clarifies the accounting for transactions that result in a step-up in the tax basis of goodwill. The adoption of 
this accounting pronouncement did not have a material impact on our financial position and/or results of operations.

The Company is currently evaluating the impact of an accounting standards update issued by the FASB, which provides 
temporary optional expedients and exceptions to existing U.S. GAAP. This guidance is aimed at easing the financial reporting 
burdens related to reference rate reform, including the expected market transition from LIBOR, or other interbank offered rates, 
to alternative reference rates. Such accounting pronouncement allows entities to account for and present certain contract 
modifications, which occur before December 31, 2022 and result from the transition to an alternative reference rate, as an event 
that does not require remeasurement at the modification date or reassessment of a previous accounting determination. While we 
are still evaluating the impact of this pronouncement, we do not anticipate that it will have a material impact on our financial 
position and/or results of operations, as we are not exposed to any contracts that reference LIBOR, other than our credit 
agreement dated as of March 2, 2020, which contains provisions that allow for the amendment of such agreement to use 
alternative reference rates in the event of the discontinuation of LIBOR. 

In October 2021, an accounting pronouncement was issued by the FASB, which changes how an entity accounts for revenue 
contracts it acquires in a business combination. The pronouncement requires entities to apply the revenue recognition guidance 
within ASC 606 to recognize and measure contract assets and liabilities from contracts with customers in a business 
combination, creating an exception to the fair value recognition and measurement principle typically utilized when valuing 
acquired assets. The guidance is aimed at improving comparability by addressing when an acquirer should recognize a contract 
asset or contract liability, as well as how such assets and liabilities should be measured, and will generally result in companies 
recognizing contract assets and contract liabilities at amounts consistent with those recorded by the target entity prior to 
acquisition. This guidance is effective for public business entities for fiscal years beginning after December 15, 2022, with early 
adoption permitted. We are currently evaluating the potential impact of this accounting pronouncement; however, we do not 
believe that its adoption will have a material impact on our financial position and/or results of operations.

NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS

The Company recognizes revenue when it transfers promised goods or services to customers in an amount that reflects the 
consideration to which we expect to be entitled in exchange for those goods or services by applying the following five step 
model:

(1)  Identify the contract with a customer

A contract with a customer exists when: (a) the parties have approved the contract and are committed to perform their 
respective obligations, (b) the rights of the parties can be identified, (c) payment terms can be identified, (d) the arrangement 
has commercial substance, and (e) collectability of consideration is probable. Judgment is required when determining if the 
contractual criteria are met, specifically in the earlier stages of a project when a formally executed contract may not yet exist. In 
these situations, the Company evaluates all relevant facts and circumstances, including the existence of other forms of 
documentation or historical experience with our customers that may indicate a contractual agreement is in place and revenue 
should be recognized. In determining if the collectability of consideration is probable, the Company considers the customer’s 
ability and intention to pay such consideration through an evaluation of several factors, including an assessment of the 
creditworthiness of the customer and our prior collection history with such customer.
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NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS (Continued)

(2)  Identify the performance obligations in the contract

At contract inception, the Company assesses the goods or services promised in a contract and identifies, as a separate 
performance obligation, each distinct promise to transfer goods or services to the customer. The identified performance 
obligations represent the “unit of account” for purposes of determining revenue recognition. In order to properly identify 
separate performance obligations, the Company applies judgment in determining whether each good or service provided is: (a) 
capable of being distinct, whereby the customer can benefit from the good or service either on its own or together with other 
resources that are readily available to the customer, and (b) distinct within the context of the contract, whereby the transfer of 
the good or service to the customer is separately identifiable from other promises in the contract.

In addition, when assessing performance obligations within a contract, the Company considers the warranty provisions 
included within such contract. To the extent the warranty terms provide the customer with an additional service, other than 
assurance that the promised good or service complies with agreed upon specifications, such warranty is accounted for as a 
separate performance obligation. In determining whether a warranty provides an additional service, the Company considers 
each warranty provision in comparison to warranty terms which are standard in the industry. 

Our contracts are often modified through change orders to account for changes in the scope and price of the goods or services 
we are providing. Although the Company evaluates each change order to determine whether such modification creates a 
separate performance obligation, the majority of our change orders are for goods or services that are not distinct within the 
context of our original contract and, therefore, are not treated as separate performance obligations.

(3)  Determine the transaction price

The transaction price represents the amount of consideration to which the Company expects to be entitled in exchange for 
transferring promised goods or services to our customers. The consideration promised within a contract may include fixed 
amounts, variable amounts, or both. To the extent the performance obligation includes variable consideration, including 
contract bonuses and penalties that can either increase or decrease the transaction price, the Company estimates the amount of 
variable consideration to be included in the transaction price utilizing one of two prescribed methods, depending on which 
method better predicts the amount of consideration to which the entity will be entitled. Such methods include: (a) the expected 
value method, whereby the amount of variable consideration to be recognized represents the sum of probability-weighted 
amounts in a range of possible consideration amounts, and (b) the most likely amount method, whereby the amount of variable 
consideration to be recognized represents the single most likely amount in a range of possible consideration amounts. When 
applying these methods, the Company considers all information that is reasonably available, including historical, current, and 
estimates of future performance. The expected value method is typically utilized in situations where a contract contains a large 
number of possible outcomes while the most likely amount method is typically utilized in situations where a contract has only 
two possible outcomes.

Variable consideration is included in the transaction price only to the extent it is probable, in the Company’s judgment, that a 
significant future reversal in the amount of cumulative revenue recognized under the contract will not occur when the 
uncertainty associated with the variable consideration is subsequently resolved. This threshold is referred to as the variable 
consideration constraint. In assessing whether to apply the variable consideration constraint, the Company considers if factors 
exist that could increase the likelihood or the magnitude of a potential reversal of revenue, including, but not limited to, 
whether: (a) the amount of consideration is highly susceptible to factors outside of the Company’s influence, such as the actions 
of third parties, (b) the uncertainty surrounding the amount of consideration is not expected to be resolved for a long period of 
time, (c) the Company’s experience with similar types of contracts is limited or that experience has limited predictive value, (d) 
the Company has a practice of either offering a broad range of price concessions or changing the payment terms and conditions 
of similar contracts in similar circumstances, and (e) the contract has a large number and broad range of possible consideration 
amounts.

Pending change orders represent one of the most common forms of variable consideration included within contract value and 
typically represent contract modifications for which a change in scope has been authorized or acknowledged by our customer 
but the final adjustment to contract price is yet to be negotiated. In estimating the transaction price for pending change orders, 
the Company considers all relevant facts, including documented correspondence with the customer regarding acknowledgment 
of and/or agreement with the modification, as well as historical experience with the customer or similar contractual 
circumstances. Based upon this assessment, the Company estimates the transaction price, including whether the variable 
consideration constraint should be applied.
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NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS (Continued)

Contract claims are another form of variable consideration which is common within our industry. Claim amounts represent 
revenue that has been recognized for contract modifications that are not submitted or are in dispute as to both scope and price. 
In estimating the transaction price for claims, the Company considers all relevant facts available. However, given the 
uncertainty surrounding claims, including the potential long-term nature of dispute resolution and the broad range of possible 
consideration amounts, there is an increased likelihood that any additional contract revenue associated with contract claims is 
constrained. The resolution of claims involves negotiations and, in certain cases, litigation. In the event litigation costs are 
incurred by us in connection with claims, such litigation costs are expensed as incurred, although we may seek to recover these 
costs.

For some transactions, the receipt of consideration does not match the timing of the transfer of goods or services to the 
customer. For such contracts, the Company evaluates whether this timing difference represents a financing arrangement within 
the contract. Although rare, if a contract is determined to contain a significant financing component, the Company adjusts the 
promised amount of consideration for the effects of the time value of money when determining the transaction price of such 
contract. Although our customers may retain a portion of the contract price until completion of the project and final contract 
settlement, these retainage amounts are not considered a significant financing component as the intent of the withheld amounts 
is to provide the customer with assurance that we will complete our obligations under the contract rather than to provide 
financing to the customer. In addition, although we may be entitled to advanced payments from our customers on certain 
contracts, these advanced payments generally do not represent a significant financing component as the payments are used to 
meet working capital demands that can be higher in the early stages of a contract, as well as to protect us from our customer 
failing to meet its obligations under the contract.

Changes in the estimates of transaction prices are recognized on a cumulative catch-up basis in the period in which the 
revisions to the estimates are made. Such changes in estimates can result in the recognition of revenue in a current period for 
performance obligations which were satisfied or partially satisfied in prior periods. Such changes in estimates may also result in 
the reversal of previously recognized revenue if the ultimate outcome differs from the Company’s previous estimate. There 
were no significant amounts of revenue recognized during the years ended December 31, 2021 or 2019 related to performance 
obligations satisfied in prior periods. During the year ended December 31, 2020, we recognized revenue of $6.1 million 
associated with the final settlement of the contract value for two projects within our United States electrical construction and 
facilities services segment that were completed or substantially completed in prior periods. For each of the years ended 
December 31, 2021, 2020, and 2019, there were no significant reversals of revenue recognized associated with the revision of 
transaction prices.

(4)  Allocate the transaction price to performance obligations in the contract

For contracts that contain multiple performance obligations, the Company allocates the transaction price to each performance 
obligation based on a relative standalone selling price. The Company determines the standalone selling price based on the price 
at which the performance obligation would have been sold separately in similar circumstances to similar customers. If the 
standalone selling price is not observable, the Company estimates the standalone selling price taking into account all available 
information such as market conditions and internal pricing guidelines. In certain circumstances, the standalone selling price is 
determined using an expected profit margin on anticipated costs related to the performance obligation.

(5)  Recognize revenue as performance obligations are satisfied

The Company recognizes revenue at the time the related performance obligation is satisfied by transferring a promised good 
or service to its customers. A good or service is considered to be transferred when the customer obtains control. The Company 
can transfer control of a good or service and satisfy its performance obligations either over time or at a point in time. The 
Company transfers control of a good or service over time and, therefore, satisfies a performance obligation and recognizes 
revenue over time if one of the following three criteria are met: (a) the customer simultaneously receives and consumes the 
benefits provided by the Company’s performance as we perform, (b) the Company’s performance creates or enhances an asset 
that the customer controls as the asset is created or enhanced, or (c) the Company’s performance does not create an asset with 
an alternative use to us, and we have an enforceable right to payment for performance completed to date.

For our performance obligations satisfied over time, we recognize revenue by measuring the progress toward complete 
satisfaction of that performance obligation. The selection of the method to measure progress towards completion can be either 
an input method or an output method and requires judgment based on the nature of the goods or services to be provided.
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NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS (Continued)

For our construction contracts, revenue is generally recognized over time as our performance creates or enhances an asset that 
the customer controls as it is created or enhanced. Our fixed price construction projects generally use a cost-to-cost input 
method to measure our progress towards complete satisfaction of the performance obligation as we believe it best depicts the 
transfer of control to the customer which occurs as we incur costs on our contracts. Under the cost-to-cost measure of progress, 
the extent of progress towards completion is measured based on the ratio of costs incurred to date to the total estimated costs at 
completion of the performance obligation. For our unit price construction contracts, progress towards complete satisfaction is 
measured through an output method, such as the number of units produced or delivered, when our performance does not 
produce significant amounts of work in process or finished goods prior to complete satisfaction of such performance 
obligations. 

For our services contracts, revenue is also generally recognized over time as the customer simultaneously receives and 
consumes the benefits of our performance as we perform the service. For our fixed price service contracts with specified service 
periods, revenue is generally recognized on a straight-line basis over such service period when our inputs are expended evenly, 
and the customer receives and consumes the benefits of our performance throughout the contract term.  

The timing of revenue recognition for the manufacturing of new build heat exchangers within our United States industrial 
services segment depends on the payment terms of the contract, as our performance does not create an asset with an alternative 
use to us. For those contracts for which we have a right to payment for performance completed to date at all times throughout 
our performance, inclusive of a cancellation, we recognize revenue over time. For these performance obligations, we use a cost-
to-cost input method to measure our progress towards complete satisfaction of the performance obligation as we believe it best 
depicts the transfer of control to the customer which occurs as we incur costs on our contracts. However, for those contracts for 
which we do not have a right, at all times, to payment for performance completed to date, we recognize revenue at the point in 
time when control is transferred to the customer. For bill-and-hold arrangements, revenue is recognized when the customer 
obtains control of the heat exchanger, which may be prior to shipping if certain recognition criteria are met. 

For certain of our revenue streams, such as call-out repair and service work, outage services, refinery turnarounds, and 
specialty welding services that are performed under time and materials contracts, our progress towards complete satisfaction of 
such performance obligations is measured using an output method as the customer receives and consumes the benefits of our 
performance completed to date.

Due to uncertainties inherent in the estimation process, it is possible that estimates of costs to complete a performance 
obligation will be revised in the near-term. For those performance obligations for which revenue is recognized using a cost-to-
cost input method, changes in total estimated costs, and related progress towards complete satisfaction of the performance 
obligation, are recognized on a cumulative catch-up basis in the period in which the revisions to the estimates are made. When 
the current estimate of total costs for a performance obligation indicate a loss, a provision for the entire estimated loss on the 
unsatisfied performance obligation is made in the period in which the loss becomes evident. During each of the years ended 
December 31, 2021, 2020, and 2019, there were no changes in total estimated costs that had a significant impact on our 
operating results. In addition, there were no significant losses recognized during each of the years ended December 31, 2021, 
2020, and 2019.

Disaggregation of Revenues

Our revenues are principally derived from contracts to provide construction services relating to electrical and mechanical 
systems, as well as to provide a number of building services and industrial services to our customers. Our contracts are with 
many different customers in numerous industries. Refer to Note 18 - Segment Information of the notes to consolidated financial 
statements for additional information on how we disaggregate our revenues by reportable segment, as well as a more complete 
description of our business. 
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NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS (Continued)

The following tables provide further disaggregation of our revenues by categories we use to evaluate our financial 
performance within each of our reportable segments (in thousands):

2021
% of
Total 2020

% of
Total 2019

% of
Total

United States electrical construction and facilities services:
Commercial market sector $ 1,059,908  52 % $ 963,452  53 % $ 1,078,200  55 %
Manufacturing market sector  226,644  11 %  241,415  13 %  224,913  11 %
Healthcare market sector  106,412  5 %  72,778  4 %  85,088  4 %
Institutional market sector  177,312  9 %  140,837  8 %  120,991  6 %
Transportation market sector  196,313  10 %  192,656  11 %  209,830  11 %
Water and wastewater market sector  14,962  1 %  6,882  1 %  19,888  1 %
Hospitality market sector  15,342  1 %  23,797  1 %  16,985  1 %
Short duration projects (1)  182,614  9 %  142,542  8 %  170,631  9 %
Service work  39,199  2 %  26,858  1 %  38,500  2 %

 2,018,706  1,811,217  1,965,026 
Less intersegment revenues  (3,240)  (5,125)  (3,228) 
Total segment revenues $ 2,015,466 $ 1,806,092 $ 1,961,798 

2021
% of
Total 2020

% of
Total 2019

% of
Total

United States mechanical construction and facilities services:
Commercial market sector $ 1,525,816  39 % $ 1,316,013  38 % $ 1,185,129  36 %
Manufacturing market sector  523,896  13 %  430,365  12 %  533,699  16 %
Healthcare market sector  489,028  12 %  349,235  10 %  304,622  9 %
Institutional market sector  280,463  7 %  377,780  11 %  313,409  9 %
Transportation market sector  84,503  2 %  70,692  2 %  32,686  1 %
Water and wastewater market sector  213,315  6 %  185,996  5 %  202,428  6 %
Hospitality market sector  38,405  1 %  40,079  1 %  35,385  1 %
Short duration projects (1)  308,467  8 %  343,799  10 %  365,721  11 %
Service work  466,860  12 %  378,054  11 %  378,839  11 %

 3,930,753  3,492,013  3,351,918 
Less intersegment revenues  (7,889)  (6,518)  (11,581) 
Total segment revenues $ 3,922,864 $ 3,485,495 $ 3,340,337 

_________________

(1) Represents those projects which generally are completed within three months or less.

2021
% of
Total 2020

% of
Total 2019

% of
Total

United States building services:
Mobile mechanical services $ 1,501,919  61 % $ 1,282,803  60 % $ 1,253,209  59 %
Commercial site-based services  680,351  28 %  587,345  28 %  571,345  27 %
Government site-based services  184,272  7 %  167,990  8 %  176,282  8 %
Energy services  102,350  4 %  95,878  4 %  120,825  6 %
Total segment revenues $ 2,468,892 $ 2,134,016 $ 2,121,661 
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NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS (Continued)

2021
% of
Total 2020

% of
Total 2019

% of
Total

United States industrial services:
Field services $ 853,143  86 % $ 813,872  86 % $ 1,162,321  88 %
Shop services  133,264  14 %  127,023  14 %  165,235  12 %
Total segment revenues $ 986,407 $ 940,895 $ 1,327,556 

Total United States operations $ 9,393,629 $ 8,366,498 $ 8,751,352 

2021
% of
Total 2020

% of
Total 2019

% of
Total

United Kingdom building services:
Service work $ 261,889  51 % $ 221,373  51 % $ 212,876  50 %
Project work  248,062  49 %  209,190  49 %  210,383  50 %
Total segment revenues $ 509,951 $ 430,563 $ 423,259 

Total operations $ 9,903,580 $ 8,797,061 $ 9,174,611 

Contract Assets and Contract Liabilities 

The timing of revenue recognition may differ from the timing of invoicing to customers. Contract assets include unbilled 
amounts from our construction projects when revenues recognized under the cost-to-cost measure of progress exceed the 
amounts invoiced to our customers, as the amounts are not yet billable under the terms of our contracts. Such amounts are 
recoverable from our customers based upon various measures of performance, including achievement of certain milestones, 
completion of specified units, or completion of a contract. In addition, many of our time and materials arrangements, as well as 
our contracts to perform turnaround services within the United States industrial services segment, are billed in arrears pursuant 
to contract terms that are standard within the industry, resulting in contract assets and/or unbilled receivables being recorded as 
revenue is recognized in advance of billings. Also included in contract assets are amounts we seek or will seek to collect from 
customers or others for errors or changes in contract specifications or design, contract change orders or modifications in dispute 
or unapproved as to scope and/or price, or other customer-related causes of unanticipated additional contract costs (claims and 
unapproved change orders). Our contract assets do not include capitalized costs to obtain and fulfill a contract. Contract assets 
are generally classified as current within the Consolidated Balance Sheets.

As of December 31, 2021 and 2020, contract assets included unbilled revenues for unapproved change orders of 
approximately $24.1 million and $15.3 million, respectively. Contract assets as of December 31, 2021 additionally included 
$2.5 million associated with claims. There were no claim amounts included within accounts receivable as of December 31, 
2021 or within contract assets or accounts receivable as of December 31, 2020. There were contractually billed amounts and 
retention related to contracts with unapproved change orders and claims of approximately $130.7 million and $87.9 million as 
of December 31, 2021 and 2020, respectively. For contracts in claim status, contractually billed amounts will generally not be 
paid by the customer to us until final resolution of the related claims.

Contract liabilities from our construction contracts arise when amounts invoiced to our customers exceed revenues 
recognized under the cost-to-cost measure of progress. Contract liabilities additionally include advanced payments from our 
customers on certain contracts. Contract liabilities decrease as we recognize revenue from the satisfaction of the related 
performance obligation and are recorded as either current or long-term, depending upon when we expect to recognize such 
revenue. The long-term portion of contract liabilities is included in “Other long-term obligations” in the Consolidated Balance 
Sheets. 
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NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS (Continued)

Net contract liabilities in the accompanying Consolidated Balance Sheets consisted of the following amounts as of 
December 31, 2021 and 2020 (in thousands):

December 31, 
2021

December 31, 
2020

Contract assets, current $ 230,143 $ 171,956 
Contract assets, non-current  —  — 
Contract liabilities, current  (788,134)  (722,252) 
Contract liabilities, non-current  (2,505)  (2,283) 
Net contract liabilities $ (560,496) $ (552,579) 

Included within net contract liabilities were $500.3 million and $496.8 million of net contract liabilities on uncompleted 
construction projects as of December 31, 2021 and 2020, respectively, as follows (in thousands):

 

December 31, 
2021

December 31, 
2020

Costs incurred on uncompleted construction contracts $ 11,034,038 $ 10,727,358 
Estimated earnings, thereon  1,731,479  1,640,250 
  12,765,517  12,367,608 
Less: billings to date  13,265,865  12,864,404 
 $ (500,348) $ (496,796) 

Contract assets and contract liabilities increased by approximately $8.1 million and $23.2 million, respectively, as a result of 
acquisitions made by us in 2021. Excluding the impact of acquisitions, net contract liabilities decreased by approximately 
$7.2 million for the year ended December 31, 2021, primarily as a result of the timing of invoicing to customers on our 
uncompleted construction projects, which, based on the various stages of completion, included a greater percentage of contracts 
that were recorded in contract asset positions. There was no significant impairment of contract assets recognized during the 
periods presented.

Contract Retentions

As of December 31, 2021 and 2020, accounts receivable included $375.3 million and $323.9 million, respectively, of 
retainage billed under terms of our contracts. These retainage amounts represent amounts which have been contractually 
invoiced to customers where payments have been partially withheld pending the achievement of certain milestones, satisfaction 
of other contractual conditions, or completion of the project. We estimate that approximately 90% of the retainage outstanding 
as of December 31, 2021 will be collected during 2022.

As of December 31, 2021 and 2020, accounts payable included $71.1 million and $59.8 million, respectively, of retainage 
withheld under terms of our subcontracts. These retainage amounts represent amounts invoiced to the Company by our 
subcontractors where payments have been partially withheld pending the achievement of certain milestones, satisfaction of 
other contractual conditions, or upon completion of the project.  We estimate that approximately 90% of the retainage 
outstanding as of December 31, 2021 will be paid during 2022.
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NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS (Continued)

Transaction Price Allocated to Remaining Unsatisfied Performance Obligations 

The following table presents the transaction price allocated to remaining unsatisfied performance obligations (“remaining 
performance obligations”) for each of our reportable segments and their respective percentages of total remaining performance 
obligations (in thousands, except for percentages):

December 31, 
2021

% of 
Total

Remaining performance obligations:
United States electrical construction and facilities services $ 1,210,568  22 %
United States mechanical construction and facilities services  3,320,359  59 %
United States building services  838,324  15 %
United States industrial services  111,838  2 %
Total United States operations  5,481,089  98 %
United Kingdom building services  118,208  2 %
Total operations $ 5,599,297  100 %

Our remaining performance obligations at December 31, 2021 were $5.60 billion. Remaining performance obligations 
increase with awards of new contracts and decrease as we perform work and recognize revenue on existing contracts. We 
include a project within our remaining performance obligations at such time the project is awarded and agreement on contract 
terms has been reached. Our remaining performance obligations include amounts related to contracts for which a fixed price 
contract value is not assigned when a reasonable estimate of the total transaction price can be made.

Remaining performance obligations include unrecognized revenues to be realized from uncompleted construction contracts. 
Although many of our construction contracts are subject to cancellation at the election of our customers, in accordance with 
industry practice, we do not limit the amount of unrecognized revenue included within remaining performance obligations for 
these contracts as the risk of cancellation is very low due to the inherent substantial economic penalty that our customers would 
incur upon cancellation or termination. We believe our reported remaining performance obligations for our construction 
contracts are firm and contract cancellations have not had a material adverse effect on us.

Remaining performance obligations also include unrecognized revenues expected to be realized over the remaining term of 
service contracts. However, to the extent a service contract includes a cancellation clause which allows for the termination of 
such contract by either party without a substantive penalty, the remaining contract term, and therefore, the amount of 
unrecognized revenues included within remaining performance obligations, is limited to the notice period required for the 
termination. 

Our remaining performance obligations are comprised of: (a) original contract amounts, (b) change orders for which we 
have received written confirmations from our customers, (c) pending change orders for which we expect to receive 
confirmations in the ordinary course of business, (d) claim amounts that we have made against customers for which we have 
determined we have a legal basis under existing contractual arrangements and as to which the variable consideration constraint 
does not apply, and (e) other forms of variable consideration to the extent that such variable consideration has been included 
within the transaction price of our contracts. Such claim and other variable consideration amounts were immaterial for all 
periods presented.  
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NOTE 3 - REVENUE FROM CONTRACTS WITH CUSTOMERS (Continued)

Refer to the table below for additional information regarding our remaining performance obligations, including an estimate of 
when we expect to recognize such remaining performance obligations as revenue (in thousands): 

Within
one year

Greater than 
one year

Remaining performance obligations:
        United States electrical construction and facilities services $ 1,073,432 $ 137,136 
        United States mechanical construction and facilities services  2,640,609  679,750 
        United States building services  751,602  86,722 
        United States industrial services  111,838  — 
        Total United States operations  4,577,481  903,608 
        United Kingdom building services  92,371  25,837 
        Total operations $ 4,669,852 $ 929,445 

NOTE 4 - ACQUISITIONS OF BUSINESSES

Acquisitions are accounted for utilizing the acquisition method of accounting and the prices paid for them are allocated to 
their respective assets and liabilities based upon the estimated fair value of such assets and liabilities at the dates of their 
respective acquisition by us.

During 2021, we acquired eight companies for total consideration of $131.2 million. Such acquisitions include: (a) two 
companies, the results of operations of which have been included within our United States mechanical construction and 
facilities services segment, consisting of: (i) a company that provides mechanical services within the Southern region of the 
United States and (ii) a company that provides fire protection services in the Midwestern region of the United States, (b) two 
companies that provide electrical construction services for a broad array of customers in the Midwestern region of the United 
States, the results of operations of which have been included in our United States electrical construction and facilities services 
segment, and (c) four companies, the results of operations of which have been included within our United States building 
services segment, consisting of: (i) a company that provides mobile mechanical services across North Texas and (ii) three 
companies that bolster our presence in geographies where we have existing operations and provide either mobile mechanical 
services or building automation and controls solutions. In connection with these acquisitions, we acquired working capital of 
$22.9 million and other net liabilities of $0.6 million, including certain deferred tax liabilities, and have preliminarily ascribed 
$38.3 million to goodwill and $70.6 million to identifiable intangible assets.

During 2020, we acquired three companies for total consideration of $50.3 million. Such acquisitions include: (a) a company 
that provides building automation and controls solutions within the Northeastern region of the United States, (b) a full service 
provider of mechanical services in the Washington, D.C. metro area, and (c) a company that provides mobile mechanical 
services in the Southern region of the United States. The results of operations for all three companies have been included within 
our United States building services segment. In connection with these acquisitions, we acquired working capital of $3.0 million 
and other net liabilities of $3.9 million and have ascribed $13.1 million to goodwill and $38.1 million to identifiable intangible 
assets.

On November 1, 2019, we completed the acquisition of Batchelor & Kimball, Inc. (“BKI”), a leading full service provider of 
mechanical construction and maintenance services. This acquisition strengthens our position and broadens our capabilities in 
the Southern and Southeastern regions of the United States, and the results of its operations have been included within our 
United States mechanical construction and facilities services segment. Under the terms of the transaction, we acquired 100% of 
BKI’s outstanding capital stock for total consideration of approximately $220.3 million. In connection with the acquisition of 
BKI, we acquired working capital of $29.8 million and other net assets of $4.9 million and have ascribed $43.9 million to 
goodwill and $141.7 million to identifiable intangible assets. Goodwill is calculated as the excess of the consideration 
transferred over the fair value of the net assets acquired and represents the future economic benefits expected from this strategic 
acquisition. The weighted average amortization period for the identifiable intangible assets, which consist of a trade name, 
customer relationships, and contract backlog, is approximately 10.5 years.
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NOTE 4 - ACQUISITIONS OF BUSINESSES (Continued)

In addition to BKI, during 2019, we completed six other acquisitions for total consideration of $85.4 million. Such 
acquisitions include: (a) a company that provides electrical contracting services in central Iowa, the results of operations of 
which have been included within our United States electrical construction and facilities services segment, (b) a company that 
provides mechanical contracting services in south-central and eastern Texas, the results of operations of which have been 
included within our United States mechanical construction and facilities services segment, and (c) four companies within our 
United States building services segment which bolster our presence in geographies where we have existing operations and 
provide either mobile mechanical services or building automation and controls solutions. In connection with these acquisitions, 
we acquired working capital of $25.3 million and other net assets of $1.3 million and have ascribed $29.2 million to goodwill 
and $29.6 million to identifiable intangible assets.

We expect that the majority of the goodwill acquired in connection with these acquisitions will be deductible for tax 
purposes. The purchase price allocations for two of the businesses acquired in 2021 are preliminary and subject to change 
during their respective measurement periods. As we finalize such purchase price allocations, adjustments may be recorded 
relating to finalization of intangible asset valuations, tax matters, or other items. Although not expected to be significant, such 
adjustments may result in changes in the valuation of assets and liabilities acquired. The purchase price allocations for the other 
businesses acquired in 2021 and the businesses acquired in 2020 and 2019 have been finalized during their respective 
measurement periods with an insignificant impact.

NOTE 5 - EARNINGS PER SHARE

The following tables summarize our calculation of Basic and Diluted Earnings per Common Share (“EPS”) for the years 
ended December 31, 2021, 2020, and 2019 (in thousands, except share and per share data):

 2021 2020 2019

Numerator:
Net income attributable to EMCOR Group, Inc. common stockholders $ 383,532 $ 132,943 $ 325,140 
Denominator:
Weighted average shares outstanding used to compute basic earnings per common 
share  54,068,982  55,196,173  56,208,280 
Effect of dilutive securities—Share-based awards  278,552  225,098  311,001 
Shares used to compute diluted earnings per common share  54,347,534  55,421,271  56,519,281 

Basic earnings per common share $ 7.09 $ 2.41 $ 5.78 

Diluted earnings per common share $ 7.06 $ 2.40 $ 5.75 

The number of outstanding share-based awards excluded from the computation of diluted EPS for the years ended 
December 31, 2021, 2020, and 2019 because they would be anti-dilutive were 9,250, 24,450, and 4,800, respectively.

NOTE 6 - INVENTORIES

Inventories in the accompanying Consolidated Balance Sheets consisted of the following amounts as of December 31, 2021 
and 2020 (in thousands):

December 31, 
2021

December 31, 
2020

Raw materials and construction materials $ 46,186 $ 42,240 
Work in process  7,912  11,098 
Inventories $ 54,098 $ 53,338 
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NOTE 7 - PROPERTY, PLANT AND EQUIPMENT 
Property, plant and equipment in the accompanying Consolidated Balance Sheets consisted of the following amounts as of 

December 31, 2021 and 2020 (in thousands): 

 

December 31, 
2021

December 31, 
2020

Machinery and equipment $ 188,022 $ 176,031 
Vehicles  65,946  61,624 
Furniture and fixtures  23,698  23,724 
Computer hardware/software  108,830  111,846 
Land, buildings and leasehold improvements  127,736  124,309 
Construction in progress  6,125  7,754 
Finance lease right-of-use assets (1)  7,666  9,638 
  528,023  514,926 
Accumulated depreciation and amortization  (375,957)  (356,499) 
 $ 152,066 $ 158,427 

____________________________________________  

(1) Finance lease right-of-use assets are recorded net of accumulated amortization.

Depreciation and amortization expense related to property, plant and equipment, including finance leases, was $48.3 million, 
$46.7 million, and $43.9 million for the years ended December 31, 2021, 2020, and 2019, respectively. 

NOTE 8 - GOODWILL, IDENTIFIABLE INTANGIBLE ASSETS, AND OTHER LONG-LIVED ASSETS
Goodwill 

In connection with our acquisition of businesses, we have recorded goodwill, which represents the excess of the consideration 
transferred over the fair value of the net tangible and identifiable intangible assets acquired. Our goodwill balance at 
December 31, 2021 and 2020 was $890.3 million and $851.8 million, respectively, with goodwill attributable to companies 
acquired in 2021 and 2020 valued at $38.3 million and $13.1 million, respectively. Goodwill is not amortized but instead 
allocated to its respective reporting unit and evaluated for impairment annually, or more frequently if events or circumstances 
indicate that the carrying amount of goodwill may be impaired. We have determined that our reporting units are consistent with 
the reportable segments identified in Note 18 - Segment Information of the notes to consolidated financial statements. As of 
December 31, 2021, approximately 17.9% of our goodwill related to our United States electrical construction and facilities 
services segment, approximately 34.2% of our goodwill related to our United States mechanical construction and facilities 
services segment, approximately 35.1% of our goodwill related to our United States building services segment and 
approximately 12.8% of our goodwill related to our United States industrial services segment. 

Absent any earlier identified impairment indicators, we perform our annual goodwill impairment assessment on October 1 
each fiscal year. Qualitative indicators that may trigger the need for interim quantitative impairment testing include, among 
others, deterioration in macroeconomic conditions, declining financial performance, deterioration in the operational 
environment, or an expectation of selling or disposing of a portion of a reporting unit. Additionally, an interim impairment test 
may be triggered by a significant change in business climate, a loss of a significant customer, increased competition, or a 
sustained decrease in share price. In assessing whether our goodwill is impaired, we compare the fair value of the reporting unit 
to its carrying amount, including goodwill. If the fair value exceeds the carrying amount, no impairment is recognized. 
However, if the carrying amount of the reporting unit exceeds the fair value, the goodwill of the reporting unit is impaired and 
an impairment loss in the amount of the excess is recognized and charged to operations.

We performed our 2021 annual impairment assessment of all reporting units as of October 1, 2021, and determined there was 
no impairment of goodwill. In completing our annual impairment assessment, we determined the fair value of each of our 
reporting units using an income approach whereby fair value was calculated utilizing discounted estimated future cash flows, 
assuming a risk-adjusted industry weighted average cost of capital. The weighted average cost of capital used in our annual 
impairment testing was 10.4% for our United States construction segments and our United States building services segment, 
and 11.3% for our United States industrial services segment. These weighted average cost of capital estimates were developed 
with the assistance of an independent third-party valuation specialist and reflect the overall level of inherent risk within the 
respective reporting unit and the rate of return a market participant would expect to earn. Our cash flow projections were 
derived from our most recent internal forecasts of anticipated revenue growth rates and operating margins, with cash flows 
beyond the discrete forecast period estimated using a terminal value calculation which incorporated historical and forecasted 
trends, an estimate of long-term growth rates, and assumptions about the future demand for our services. The perpetual growth 
rate used for our annual testing was 2.0% for all of our reporting units.
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NOTE 8 - GOODWILL, IDENTIFIABLE INTANGIBLE ASSETS, AND OTHER LONG-LIVED ASSETS (Continued)

During the second quarter of 2020, we concluded that the carrying amount of our United States industrial services segment 
exceeded its fair value, resulting in the recognition of a non-cash goodwill impairment charge of $225.5 million which was 
included within our results of operations for the year ended December 31, 2020. An interim impairment assessment was 
considered necessary as a result of the significant impact the COVID-19 pandemic and concurrent decline in demand for oil and 
other refined products had on our near term revenue and operating margin expectations for such segment. The valuation 
methodology utilized in this prior year interim impairment test was consistent with the approach described above. We did not 
identify indicators of impairment related to any other reporting unit that would have required an interim impairment assessment 
during 2020 and there was no other impairment of goodwill recognized for the years ended December 31, 2020 or 2019.

Due to the inherent uncertainties involved in making estimates, our assumptions may change in future periods. Estimates and 
assumptions made for purposes of our goodwill impairment testing may prove to be inaccurate predictions of the future, and 
other factors used in assessing fair value, such as the weighted average cost of capital, are outside the control of management. 
Unfavorable changes in certain of these key assumptions may affect future testing results. For example, keeping all other 
assumptions constant, a 50 basis point increase in the weighted average cost of capital would cause the estimated fair values of 
our United States electrical construction and facilities services segment, our United States mechanical construction and facilities 
services segment, our United States building services segment, and our United States industrial services segment to decrease by 
approximately $103.6 million, $185.5 million, $74.5 million, and $25.9 million, respectively. In addition, keeping all other 
assumptions constant, a 50 basis point reduction in the perpetual growth rate would cause the estimated fair values of our 
United States electrical construction and facilities services segment, our United States mechanical construction and facilities 
services segment, our United States building services segment, and our United States industrial services segment to decrease by 
approximately  $52.4 million, $95.9 million, $35.8 million, and $9.5 million, respectively. Given the amounts by which the fair 
value exceeds the carrying value for each of our reporting units, the decreases in estimated fair values described above would 
not have significantly impacted the results of our 2021 impairment tests. Further, for each of our reporting units, other than our 
United States industrial services segment, a 10% decline in the estimated fair value of such reporting unit, due to other changes 
in our assumptions, including forecasted future cash flows, would not have significantly impacted the results of our 2021 
impairment tests. In the case of our United States industrial services segment, however, such a decrease would cause the 
estimated fair value of this reporting unit to approximate its carrying value.  

The changes in the carrying amount of goodwill by reportable segment during the years ended December 31, 2021 and 2020 
were as follows (in thousands):  

 

United States
electrical

construction
and facilities

services segment

United States
mechanical
construction
and facilities

services segment

United States
building

services segment

United States
industrial 

services segment Total

Balance at December 31, 2019 $ 142,545 $ 299,220 $ 289,158 $ 332,988 $ 1,063,911 
Acquisitions and purchase price 
adjustments  —  398  12,974  —  13,372 
Impairment  —  —  —  (225,500)  (225,500) 

Balance at December 31, 2020  142,545  299,618  302,132  107,488  851,783 
Acquisitions and purchase price 
adjustments  24,467  4,269  9,749  —  38,485 
Intersegment transfers  (7,500)  —  900  6,600  — 

Balance at December 31, 2021 $ 159,512 $ 303,887 $ 312,781 $ 114,088 $ 890,268 

The aggregate goodwill balance as of December 31, 2019 included $268.1 million of accumulated impairment charges, which 
were comprised of $139.5 million within the United States building services segment and $128.6 million within the United 
States industrial services segment.
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NOTE 8 - GOODWILL, IDENTIFIABLE INTANGIBLE ASSETS, AND OTHER LONG-LIVED ASSETS (Continued)

Identifiable Intangible Assets and Other Long-Lived Assets

Our identifiable intangible assets, arising out of the acquisition of businesses, include customer relationships, certain 
subsidiary trade names, developed technology/vendor network, and contract backlog, all of which are subject to amortization. 
In addition, our identifiable intangible assets include certain other subsidiary trade names, which are indefinite-lived and 
therefore not subject to amortization.

Absent earlier indicators of impairment, we test for impairment of subsidiary trade names that are not subject to amortization 
on an annual basis (October 1). In performing this test, we calculate the fair value of each trade name using the “relief from 
royalty payments” methodology. This approach involves two steps: (a) estimating reasonable royalty rates for each trade name 
and (b) applying these royalty rates to a net revenue stream and discounting the resulting cash flows to determine fair value. 
This fair value is then compared with the carrying value of each trade name. If the carrying amount of the trade name is greater 
than the implied fair value of the trade name, an impairment in the amount of the excess is recognized and charged to 
operations. In addition, we review for impairment of identifiable intangible assets that are being amortized as well as other 
long-lived assets whenever facts and circumstances indicate that their carrying values may not be fully recoverable. This test 
compares their carrying values to the undiscounted pre-tax cash flows expected to result from the use of the assets. If the assets 
are impaired, the assets are written down to their fair values, generally determined based on their discounted estimated future 
cash flows.

For the years ended December 31, 2021 and 2019, no impairment of our indefinite-lived intangible assets, finite-lived 
intangible assets, or other long-lived assets was recognized. 

Given the negative market conditions disclosed above, we evaluated certain of our identifiable intangible assets and other 
long-lived assets for impairment during the second quarter of 2020. Such assets included those associated with the businesses in 
our United States industrial services segment. As a result of these assessments, we recorded non-cash impairment charges of 
$7.3 million, which were included within our results of operations for the year ended December 31, 2020. 

Identifiable intangible assets as of December 31, 2021 and 2020 consisted of the following (in thousands):  

 December 31, 2021

 

Gross
Carrying
Amount

Accumulated
Amortization

Accumulated
Impairment

Charge Total

Customer relationships $ 717,666 $ (374,764) $ (4,834) $ 338,068 
Trade names (unamortized)  274,721  —  (58,933)  215,788 
Developed technology/Vendor network  95,661  (69,688)  —  25,973 
Trade names (amortized)  32,366  (24,180)  —  8,186 
Contract backlog  77,995  (76,645)  —  1,350 
Total $ 1,198,409 $ (545,277) $ (63,767) $ 589,365 

 December 31, 2020

 

Gross
Carrying
Amount

Accumulated
Amortization

Accumulated
Impairment

Charge Total

Customer relationships $ 670,155 $ (324,426) $ (4,834) $ 340,895 
Trade names (unamortized)  258,471  —  (58,933)  199,538 
Developed technology/Vendor network  95,661  (64,994)  —  30,667 
Trade names (amortized)  31,516  (23,002)  —  8,514 
Contract backlog  72,045  (68,766)  —  3,279 
Total $ 1,127,848 $ (481,188) $ (63,767) $ 582,893 
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NOTE 8 - GOODWILL, IDENTIFIABLE INTANGIBLE ASSETS, AND OTHER LONG-LIVED ASSETS (Continued)

Identifiable intangible assets attributable to businesses acquired in 2021 and 2020 have been valued at $70.6 million and 
$38.1 million, respectively, and consist of customer relationships, trade names, and contract backlog. See Note 4 - Acquisitions 
of Businesses of the notes to consolidated financial statements for additional information with respect to acquisitions. 

Identifiable intangible assets are amortized in a manner that best approximates the pattern in which the economic benefits of 
such assets are consumed, which is generally on a straight-line basis. The weighted average amortization periods for the 
unamortized balances remaining are, in the aggregate, approximately 7.50 years, which are comprised of the following: 7.50 
years for customer relationships, 8.50 years for trade names, 5.75 years for developed technology/vendor network, and 0.25 
years for contract backlog. 

Amortization expense related to identifiable intangible assets with finite lives was $64.1 million, $60.0 million, and $48.1 
million for the years ended December 31, 2021, 2020, and 2019, respectively. The following table presents the estimated future 
amortization expense of identifiable intangible assets in the following years (in thousands):  

2022 $ 57,321 
2023  54,891 
2024  54,240 
2025  53,158 
2026  47,382 
Thereafter  106,585 
 $ 373,577 

Other Considerations 

As referenced above, impairment testing is based upon assumptions and estimates determined by management from a review 
of our operating results and business plans as well as forecasts of anticipated growth rates and margins, among other 
considerations. In addition, estimates of weighted average costs of capital are developed with the assistance of an independent 
third-party valuation specialist. These assumptions and estimates may change in future periods, especially in consideration of 
the uncertainty created by the COVID-19 pandemic and its potential impact on the broader economy and our results of 
operations in future periods, particularly with respect to our United States industrial services segment. Significant adverse 
changes to external market conditions or our internal forecasts, if any, could result in future impairment charges. It is not 
possible at this time to determine if any future impairment charge will result or, if it does, whether such a charge would be 
material to our results of operations. 
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NOTE 9 - DEBT

Debt in the accompanying Consolidated Balance Sheets consisted of the following amounts as of December 31, 2021 and 
2020 (in thousands): 

December 31, 
2021

December 31, 
2020

Term loan, interest payable at varying amounts through 2025 $ 256,688 $ 270,563 
Unamortized debt issuance costs  (3,040)  (4,000) 
Finance lease liabilities  8,037  9,966 
Total debt  261,685  276,529 
Less: current maturities  16,235  16,910 
Total long-term debt $ 245,450 $ 259,619 

Credit Agreement

Until March 2, 2020, we had a credit agreement dated as of August 3, 2016, which provided for a $900.0 million revolving 
credit facility (the “2016 Revolving Credit Facility”) and a $400.0 million term loan (the “2016 Term Loan”) (collectively 
referred to as the “2016 Credit Agreement”). On March 2, 2020, we amended and restated the 2016 Credit Agreement to 
provide for a $1.3 billion revolving credit facility (the “2020 Revolving Credit Facility”) and a $300.0 million term loan (the 
“2020 Term Loan”) (collectively referred to as the “2020 Credit Agreement”) expiring March 2, 2025. We may increase the 
2020 Revolving Credit Facility to $1.9 billion if additional lenders are identified and/or existing lenders are willing to increase 
their current commitments. We may allocate up to $400.0 million of available capacity under the 2020 Revolving Credit 
Facility to letters of credit for our account or for the account of any of our subsidiaries.

At the Company’s election, borrowings under the 2020 Credit Agreement bear interest at either: (1) a base rate plus a margin 
of 0.00% to 0.75%, based on certain financial tests, or (2) United States dollar LIBOR (0.10% at December 31, 2021) plus 
1.00% to 1.75%, based on certain financial tests. The base rate is determined by the greater of: (a) the prime commercial 
lending rate announced by Bank of Montreal from time to time (3.25% at December 31, 2021), (b) the federal funds effective 
rate, plus ½ of 1.00%, (c) the daily one month LIBOR rate, plus 1.00%, or (d) 0.00%. In the event of the discontinuation of 
LIBOR, our 2020 Credit Agreement contains provisions which allow for the use of alternate benchmark rates. The interest rate 
in effect at December 31, 2021 was 1.10%. A commitment fee is payable on the average daily unused amount of the 2020 
Revolving Credit Facility, which ranges from 0.10% to 0.25%, based on certain financial tests. The fee was 0.10% of the 
unused amount as of December 31, 2021. Fees for letters of credit issued under the 2020 Revolving Credit Facility range from 
0.75% to 1.75% of the respective face amounts of outstanding letters of credit, depending on the nature of the letter of credit, 
and are computed based on certain financial tests.

As of December 31, 2021 and 2020, the balance of the 2020 Term Loan was $256.7 million and $270.6 million, respectively. 
As of December 31, 2021 and 2020, there were no direct borrowings outstanding under the 2020 Revolving Credit Facility; 
however, we had $71.3 million of letters of credit outstanding, which reduce the available capacity under such facility. We 
capitalized an additional $3.1 million of debt issuance costs associated with the 2020 Credit Agreement. Debt issuance costs are 
amortized over the life of the agreement as part of interest expense. 

Obligations under the 2020 Credit Agreement are guaranteed by most of our direct and indirect subsidiaries and are secured 
by substantially all of our assets. The 2020 Credit Agreement contains various covenants providing for, among other things, the 
maintenance of certain financial ratios and certain limitations on the payment of dividends, common stock repurchases, 
investments, acquisitions, indebtedness, and capital expenditures. We were in compliance with all such covenants as of 
December 31, 2021 and 2020.

We are required to make annual principal payments on the 2020 Term Loan. Any voluntary prepayments are applied against 
the outstanding balance of the loan and reduce our future scheduled payments on a ratable basis. Based on our outstanding 
balance, principal payments of $13.9 million are due on December 31 of each year until maturity, with any remaining unpaid 
principal and interest due on March 2, 2025. 

Finance Lease Liabilities

See Note 16 - Leases of the notes to consolidated financial statements for additional information. 
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NOTE 10 - FAIR VALUE MEASUREMENTS

For disclosure purposes, we utilize a fair value hierarchy to categorize qualifying assets and liabilities into three broad levels 
based on the priority of the inputs used to determine their fair values. The hierarchy, which gives the highest priority to 
unadjusted quoted prices in active markets for identical assets and liabilities and the lowest priority to unobservable inputs, is 
comprised of the following three levels:

Level 1 – Unadjusted quoted prices in active markets for identical assets and liabilities.

Level 2 – Observable inputs, other than Level 1 inputs, that are directly or indirectly observable for the asset or liability, 
including quoted prices for similar assets and liabilities in active markets; quoted prices for identical or similar assets or 
liabilities in markets that are not active; and model-derived valuations whose inputs are observable or whose significant value 
drivers are observable.

Level 3 – Unobservable inputs that reflect the reporting entity’s own assumptions.

Recurring Fair Value Measurements

The following tables summarize the assets and liabilities carried at fair value measured on a recurring basis as of 
December 31, 2021 and 2020 (in thousands):
 Assets at Fair Value as of December 31, 2021
Asset Category Level 1 Level 2 Level 3 Total

Cash and cash equivalents (1) $ 821,345 $ — $ — $ 821,345 
Restricted cash (2)  1,223  —  —  1,223 
Deferred compensation plan assets (3)  42,344  —  —  42,344 
Total $ 864,912 $ — $ — $ 864,912 

 

 Assets at Fair Value as of December 31, 2020
Asset Category Level 1 Level 2 Level 3 Total

Cash and cash equivalents (1) $ 902,867 $ — $ — $ 902,867 
Restricted cash (2)  695  —  —  695 
Deferred compensation plan assets (3)  36,491  —  —  36,491 
Total $ 940,053 $ — $ — $ 940,053 

_________________

(1) Cash and cash equivalents consist of deposit accounts and money market funds with original maturity dates of three months or less, 
which are Level 1 assets. At December 31, 2021 and 2020, we had $336.0 million and $482.2 million, respectively, in money market 
funds.

(2) Restricted cash is classified as “Prepaid expenses and other” in the Consolidated Balance Sheets. Restricted cash primarily represents 
cash held in account for use on customer contracts.

(3) Deferred compensation plan assets are classified as “Other assets” in the Consolidated Balance Sheets.

Nonrecurring Fair Value Measurements

We have recorded goodwill and identifiable intangible assets in connection with our business acquisitions. Such assets are 
measured at fair value at the time of acquisition based on valuation techniques that appropriately represent the methods which 
would be used by other market participants in determining fair value. In addition, goodwill and intangible assets are tested for 
impairment using similar valuation methodologies to determine the fair value of such assets. Periodically, we engage an 
independent third-party valuation specialist to assist with the valuation process, including the selection of appropriate 
methodologies and the development of market-based assumptions. The inputs used for these nonrecurring fair value 
measurements represent Level 3 inputs.

Fair Value of Financial Instruments

We believe that the carrying values of our financial instruments, which include accounts receivable and other financing 
commitments, approximate their fair values due primarily to their short-term maturities and low risk of counterparty default. 
The carrying value of our debt associated with the 2020 Credit Agreement approximates its fair value due to the variable rate on 
such debt.
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NOTE 11 - INCOME TAXES

For the years ended December 31, 2021, 2020, and 2019, our income tax provision was calculated based on income before 
income taxes as follows (in thousands): 

 2021 2020 2019

United States $ 497,421 $ 228,181 $ 430,253 
Foreign  31,882  24,145  20,636 

 $ 529,303 $ 252,326 $ 450,889 

Foreign income for each of the years ended December 31, 2021, 2020, and 2019 was predominately earned in the United 
Kingdom.

The income tax provision for the years ended December 31, 2021, 2020, and 2019 consisted of the following (in thousands): 

 2021 2020 2019

Current provision:    
Federal $ 95,782 $ 115,633 $ 89,264 
State and local  35,883  36,182  31,099 
Foreign  4,420  3,922  3,685 
  136,085  155,737  124,048 
Deferred provision (benefit)  9,517  (36,354)  1,701 

 $ 145,602 $ 119,383 $ 125,749 

For the year ended December 31, 2021, our income tax provision was $145.6 million compared to $119.4 million for the year 
ended December 31, 2020 and $125.7 million for the year ended December 31, 2019. The increase in the income tax provision 
for 2021, when compared to 2020, was primarily driven by increased income before income taxes and the effect of certain 
increases in the deferred state tax provision. The decrease in the income tax provision for 2020, when compared to 2019, was 
primarily driven by reduced state income taxes, inclusive of a deferred state benefit, resulting from a change in the mix of 
earnings.

The income tax rates on income before income taxes for the years ended December 31, 2021, 2020, and 2019, were 27.5%, 
47.3%, and 27.9%, respectively. The decrease in the 2021 income tax rate, when compared to 2020, and the increase in the 
2020 income tax rate, when compared to 2019, was predominantly due to the tax effect, in 2020, of the impairment charges 
recorded during such year, the majority of which were non-deductible for tax purposes. Refer to Note 8 - Goodwill, Identifiable 
Intangible Assets, and Other Long-Lived Assets of the notes to consolidated financial statements for further discussion 
regarding such impairment charges.
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NOTE 11 - INCOME TAXES (Continued)

Items accounting for the differences between income taxes computed at the federal statutory rate and the income tax 
provision for the years ended December 31, 2021, 2020, and 2019 were as follows (in thousands): 

 2021 2020 2019

Federal income taxes at the statutory rate $ 111,118 $ 52,989 $ 94,687 
State and local income taxes, net of federal tax benefits  31,257  19,290  24,904 
Permanent differences  5,316  5,860  7,149 
Non-deductible impairment charges  —  40,165  — 
Foreign income taxes (including UK statutory rate changes)  (2,241)  (140)  (170) 
Other  152  1,219  (821) 
 $ 145,602 $ 119,383 $ 125,749 

The minimum tax on global intangible low-taxed income for certain earnings of our foreign subsidiaries was approximately 
$0.1 million for each of the years ended December 31, 2021, 2020, and 2019. The Company recognizes such tax as an expense 
in the period incurred. 

As of December 31, 2021, we had undistributed foreign earnings from certain foreign subsidiaries of approximately $117.1 
million. Based on our evaluation, and given that a significant portion of such earnings were subject to tax in prior periods, or 
are indefinitely reinvested, we have concluded that any taxes associated with the repatriation of such foreign earnings would be 
immaterial. As of December 31, 2021, the amount of cash held by these foreign subsidiaries was approximately $113.5 million 
which, if repatriated, should not result in any material federal or state income taxes.

We file a consolidated federal income tax return including all of our U.S. subsidiaries with the Internal Revenue Service. We 
additionally file income tax returns with various state, local, and foreign tax agencies. Our income tax returns are subject to 
audit by various taxing authorities and are currently under examination for the years 2017 through 2019. 

On March 27, 2020, the Coronavirus Aid, Relief, and Economic Security Act (the “CARES Act”) was signed into law. The 
CARES Act provides for various tax relief and tax incentive measures, which did not have a material impact on our results of 
operations. Certain provisions of the CARES Act, however, did favorably impact our liquidity throughout 2020 as they allowed 
for the deferral of the employer’s portion of current year Social Security tax payments. Our first installment of these deferred 
Social Security taxes, totaling approximately $51 million, was repaid in the fourth quarter of 2021, and our second installment 
of approximately $51 million is expected to be paid in the fourth quarter of 2022. 

On December 27, 2020, the Consolidated Appropriations Act, 2021, was signed into law. This act provides for tax relief, as 
well as an omnibus appropriations package that extends various expiring tax provisions and allows for a 100% tax deduction for 
the cost of business meals in 2021 and 2022. The Consolidated Appropriations Act did not have a material impact on our 
income tax provision for the year ended December 31, 2021 and is not expected to have a material impact on our income tax 
provision for the year ending December 31, 2022.

On March 11, 2021, the American Rescue Plan Act was signed into law. Such act includes certain tax provisions that could 
have an impact on the Company in future periods, including expanded limits on compensation deductions under Section 162(m) 
of the Internal Revenue Code for tax years beginning after December 31, 2026. We are currently evaluating the impact that this 
act may have on our financial position and/or results of operations; however, we anticipate that the expanded provisions of 
Section 162(m) will result in an increase in our income tax rate for years beginning after December 31, 2026.
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NOTE 11 - INCOME TAXES (Continued)

Deferred income tax assets and liabilities are recognized for the expected future tax consequences of temporary differences 
between the financial statement and income tax bases of assets and liabilities. The deferred income tax assets and deferred 
income tax liabilities recorded as of December 31, 2021 and 2020 were as follows (in thousands): 

 

December 31, 
2021

December 31, 
2020

Deferred income tax assets:   
Excess of amounts expensed for financial statement purposes over amounts deducted for 
income tax purposes:   
Insurance liabilities $ 50,316 $ 47,602 
Pension liability  —  6,789 
Operating lease liabilities  76,451  68,652 
Deferred compensation  40,080  36,790 
Accrued federal payroll taxes (1)  14,235  27,428 
Other (including liabilities and reserves)  31,252  29,816 
Total deferred income tax assets  212,334  217,077 
Valuation allowance for deferred tax assets  (2,465)  (3,856) 
Net deferred income tax assets  209,869  213,221 

Deferred income tax liabilities:   
Costs capitalized for financial statement purposes and deducted for income tax purposes:   
Goodwill and identifiable intangible assets  (154,382)  (146,821) 
Operating lease right-of-use assets  (71,759)  (64,434) 
Depreciation of property, plant and equipment  (25,341)  (23,958) 
Pension asset  (1,847)  — 
Other  (7,491)  (7,444) 
Total deferred income tax liabilities  (260,820)  (242,657) 

Net deferred income tax liabilities $ (50,951) $ (29,436) 

_________________

(1) Represents employer Social Security tax payments deferred under the CARES Act.

At December 31, 2021, our net deferred income tax liabilities of $51.0 million were included in “Other long-term 
obligations” in the accompanying Consolidated Balance Sheet. At December 31, 2020, the components of our net deferred 
income tax liabilities in the accompanying Consolidated Balance Sheet were included in “Other assets” in the amount of $7.4 
million and “Other long-term obligations” in the amount of $36.8 million.

Valuation allowances are established when necessary to reduce deferred income tax assets when it is more likely than not that 
a tax benefit will not be realized. As of December 31, 2021 and 2020, the total valuation allowance on deferred income tax 
assets, related to state and local net operating losses and foreign income tax credit carryovers, was approximately $2.5 million 
and $3.9 million, respectively. The reduction in our valuation allowances at December 31, 2021 was a result of our assessment 
of recent financial performance and updated projections of future earnings for certain of our subsidiaries, which indicated that 
we would likely be able to utilize all, or a portion of, certain net operating loss carryforwards, for which we had previously 
established valuation allowances. 

Realization of our deferred income tax assets is dependent on our generating sufficient taxable income in the jurisdictions in 
which such deferred tax assets will reverse. Although realization is not assured, based on current projections of future taxable 
income, we believe it is more likely than not that the deferred income tax assets, net of the valuation allowance discussed 
above, will be realized. However, revisions to our forecasts or declining macroeconomic conditions could result in changes to 
our assessment of the realization of these deferred income tax assets. 
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NOTE 12 - COMMON STOCK

As of December 31, 2021 and 2020, there were 53,299,738 and 54,755,900 shares of our common stock outstanding, 
respectively.

We have paid quarterly dividends since October 25, 2011. We currently pay a regular quarterly dividend of $0.13 per share. 

In September 2011, our Board of Directors (the “Board”) authorized a share repurchase program allowing us to begin 
repurchasing shares of our outstanding common stock. Subsequently, the Board has from time to time increased the amount of 
our common stock that we may repurchase under such program. Since the inception of the repurchase program, the Board has 
authorized us to repurchase up to $1.45 billion of our outstanding common stock. During the year ended December 31, 2021, 
we repurchased approximately 1.6 million shares of our common stock for approximately $195.5 million. Since the inception of 
the repurchase program through December 31, 2021, we have repurchased approximately 19.2 million shares of our common 
stock for approximately $1.10 billion. As of December 31, 2021, there remained authorization for us to repurchase 
approximately $350.4 million of our shares. The repurchase program has no expiration date, does not obligate the Company to 
acquire any particular amount of common stock, and may be suspended, recommenced, or discontinued at any time or from 
time to time without prior notice. We may repurchase our shares from time to time to the extent permitted by securities laws 
and other legal requirements, including provisions in our 2020 Credit Agreement placing limitations on such repurchases. The 
repurchase program has been and will be funded from our operations.

NOTE 13 - SHARE-BASED COMPENSATION PLANS 

We have an incentive plan under which stock awards, stock units, and other share-based compensation may be granted to 
officers, non-employee directors, and key employees of the Company. During 2020, we amended and restated our incentive 
plan, eliminating the ability to grant new stock options, until such time, if any, as the plan is subsequently amended to provide 
for the ability to make such grants. Under the terms of this plan, 3,250,000 shares were authorized, and 895,682 shares remain 
available for grant or issuance as of December 31, 2021. Any issuances under this plan are valued at the fair market value of 
our common stock on the grant date. Forfeitures are recognized as they occur. 

The following table summarizes activity regarding stock options and restricted stock units since December 31, 2018: 

Stock Options Restricted Stock Units

 Shares

Weighted
Average

Price  Shares

Weighted
Average

Price

Balance, December 31, 2018  40,000 $ 24.48 Balance, December 31, 2018  476,586 $ 63.52 
Granted  —  — Granted  169,766 $ 64.34 
Expired  —  — Forfeited  (2,545) $ 71.88 
Exercised  (20,000) $ 24.48 Vested  (226,229) $ 51.64 
Balance, December 31, 2019  20,000 $ 24.48 Balance, December 31, 2019  417,578 $ 70.24 
Granted  —  — Granted  137,771 $ 81.56 
Expired  —  — Forfeited  (984) $ 79.17 
Exercised  (20,000) $ 24.48 Vested  (156,447) $ 72.72 
Balance, December 31, 2020  —  — Balance, December 31, 2020  397,918 $ 73.16 
Granted  —  — Granted  129,859 $ 96.32 
Expired  —  — Forfeited  (2,242) $ 78.86 
Exercised  —  — Vested  (121,067) $ 77.86 
Balance, December 31, 2021  —  — Balance, December 31, 2021  404,468 $ 79.16 

We recognized approximately $11.1 million, $11.2 million, and $11.4 million of compensation expense for stock units 
awarded to non-employee directors and employees pursuant to incentive plans for the years ended December 31, 2021, 2020, 
and 2019, respectively. We have approximately $9.3 million of compensation expense, net of income taxes, which will be 
recognized over the remaining vesting periods of up to 3 years. In addition, an aggregate of 67,942 restricted stock units granted 
to current or former non-employee directors vested as of December 31, 2021, but, at the election of such directors, issuance has 
been deferred for up to 5 years. 

EMCOR Group, Inc. and Subsidiaries

NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

72



NOTE 13 - SHARE-BASED COMPENSATION PLANS (Continued)

The income tax benefit derived in 2021, 2020, and 2019 as a result of share-based compensation was approximately $2.6 
million, $1.9 million, and $2.6 million, respectively, of which approximately $0.8 million, $0.2 million, and $1.0 million, 
respectively, represented excess tax benefits.

The total intrinsic value (the amounts by which the stock price exceeded the exercise price on the date of exercise) of options 
that were exercised during both 2020 and 2019 was approximately $1.2 million. There were no options outstanding at 
December 31, 2021 and 2020, however, the aggregate intrinsic value of options outstanding and exercisable as of December 31, 
2019 was approximately $1.2 million.

We have an employee stock purchase plan. Under the terms of this plan, the maximum number of shares of our common 
stock that may be purchased is 3,000,000 shares. Generally, our corporate employees and non-union employees of our United 
States subsidiaries are eligible to participate in this plan. Employees covered by collective bargaining agreements generally are 
not eligible to participate in this plan.

NOTE 14 - RETIREMENT PLANS

Defined Benefit Plans 

The funded status of our defined benefit plans, which represents the difference between the fair value of plan assets and the 
projected benefit obligations, is recognized in the Consolidated Balance Sheets with a corresponding adjustment to accumulated 
other comprehensive income (loss). Gains and losses for the differences between actuarial assumptions and actual results are 
recognized through accumulated other comprehensive income (loss). These amounts will be subsequently recognized as net 
periodic pension cost (income) within the Consolidated Statement of Operations, as described further below.

Our United Kingdom subsidiary has a defined benefit pension plan covering all eligible employees (the “UK Plan”); 
however, no individual joining the company after October 31, 2001 may participate in the UK Plan. On May 31, 2010, we 
curtailed the future accrual of benefits for active employees under such plan.

The change in benefit obligations and assets of the UK Plan for the years ended December 31, 2021 and 2020 consisted of the 
following components (in thousands): 

 2021 2020

Change in pension benefit obligation   
Benefit obligation at beginning of year $ 383,142 $ 322,766 
Interest cost  5,326  6,401 
Actuarial (gain) loss  (22,071)  50,863 
Benefits paid  (13,939)  (10,029) 
Foreign currency exchange rate changes  (3,311)  13,141 
Benefit obligation at end of year  349,147  383,142 
Change in pension plan assets   

Fair value of plan assets at beginning of year  347,411  307,001 
Actual return on plan assets  21,809  34,380 
Employer contributions  4,956  4,665 
Benefits paid  (13,939)  (10,029) 
Foreign currency exchange rate changes  (3,705)  11,394 
Fair value of plan assets at end of year  356,532  347,411 
Funded (unfunded) status at end of year $ 7,385 $ (35,731) 

The overfunded status of the UK Plan of $7.4 million at December 31, 2021 and the underfunded status of the UK Plan of 
$35.7 million at December 31, 2020 are included in “Other Assets” and “Other long-term obligations,” respectively, in the 
accompanying Consolidated Balance Sheets. No plan assets are expected to be returned to us during the year ending 
December 31, 2022. 
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NOTE 14 - RETIREMENT PLANS (Continued)

The weighted average assumptions used to determine benefit obligations as of December 31, 2021 and 2020 were as follows: 

 2021 2020

Discount rate  1.8 %  1.4 %

The below table shows certain information for the UK Plan, as of December 31, 2020, when the accumulated benefit 
obligation was in excess of plan assets (in thousands): 

 

December 31, 
2020

Projected benefit obligation $ 383,142 
Accumulated benefit obligation $ 383,142 
Fair value of plan assets $ 347,411 

The components of net periodic pension cost (income) of the UK Plan for the years ended December 31, 2021, 2020, and 
2019 were as follows (in thousands):

 2021 2020 2019

Interest cost $ 5,326 $ 6,401 $ 7,961 
Expected return on plan assets  (12,726)  (12,023)  (12,165) 
Amortization of unrecognized loss  3,642  2,389  2,342 
Net periodic pension cost (income) $ (3,758) $ (3,233) $ (1,862) 

The weighted average assumptions used to determine net periodic pension cost for the years ended December 31, 2021, 2020, 
and 2019 were as follows: 

 2021 2020 2019

Discount rate  1.4 %  2.1 %  2.9 %
Annual rate of return on plan assets  3.9 %  4.3 %  4.9 %

The annual rate of return on plan assets has been determined by modeling possible returns using the actuary’s portfolio return 
calculator and the fair value of plan assets. This approach models the long term expected returns of the various asset classes 
held in the portfolio and takes into account the additional benefits of holding a diversified portfolio. For measurement purposes 
of the liability, the annual rates of inflation of covered pension benefits assumed for 2021 and 2020 were 2.9% and 2.5%, 
respectively.

Amounts not yet reflected in net periodic pension cost and included in accumulated other comprehensive loss were as follows 
(in thousands): 

 

December 31, 
2021

December 31, 
2020

Unrecognized actuarial losses $ 89,572 $ 125,020 

Actuarial gains and losses are amortized using a corridor approach whereby cumulative gains and losses in excess of the 
greater of 10% of the pension benefit obligation or the fair value of plan assets are amortized over the average life expectancy 
of plan participants. The amortization period for 2021 was 24 years. 

The reclassification adjustment, net of income taxes, for the UK Plan from accumulated other comprehensive loss into net 
periodic pension cost was approximately $2.9 million for the year ended December 31, 2021, and approximately $1.9 million 
for the years ended December 31, 2020 and 2019. The estimated unrecognized loss for the UK Plan that will be amortized from 
accumulated other comprehensive loss into net periodic pension cost over the next year is approximately $1.8 million, net of 
income taxes. 
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NOTE 14 - RETIREMENT PLANS (Continued)

UK Plan Assets 

The investment policies and strategies for the assets of the UK Plan are established by its trustees (who are independent of the 
Company) to achieve a reasonable balance between risk, likely return, and administration expense, as well as to maintain funds 
at a level to meet minimum funding requirements. In order to ensure that an appropriate investment strategy is in place, an 
analysis of the UK Plan’s assets and liabilities is completed periodically. Target allocation percentages vary over time 
depending on the perceived risk and return potential of various asset classes and market conditions. The weighted average asset 
allocations and weighted average target allocations at December 31, 2021 and 2020 were as follows: 
 

Asset Category

Target Asset
Allocation

2021 

Actual 
December 31, 

2021

Target Asset
Allocation

2020

Actual 
December 31, 

2020
Debt  75.0 %  76.0 %  65.0 %  63.0 %
Equity  — %  — %  15.0 %  12.7 %
Cash and cash equivalents  15.0 %  16.5 %  10.0 %  17.1 %
Real estate  10.0 %  7.5 %  10.0 %  7.2 %
Total  100.0 %  100.0 %  100.0 %  100.0 %

Plan assets of our UK Plan are invested through third-party fund managers in various investments with underlying holdings 
which, as of December 31, 2021 and 2020, consisted of: (a) cash and cash equivalents, primarily held as collateral for other 
financial instruments, (b) debt securities, which include United Kingdom government debt and United States, United Kingdom, 
European, and emerging market corporate debt, and (c) real estate assets, which represent trusts which invest directly or 
indirectly in various properties throughout the United Kingdom. In addition, investment holdings as of December 31, 2020 
contained equity securities, which included marketable equity and equity like instruments across developed global equity 
markets.

The following tables set forth the fair value of assets of the UK Plan as of December 31, 2021 and 2020 (in thousands): 

 Assets at Fair Value as of December 31, 2021

Asset Category     Level 1 Level 2 Level 3 Total
Corporate debt funds $ — $ 67,226 $ — $ 67,226 
Government bond funds  —  91,899  —  91,899 
Cash and cash equivalents  58,772  —  —  58,772 
Total plan assets in fair value hierarchy $ 58,772 $ 159,125 $ —  217,897 
Plan assets measured using NAV as a practical expedient: (1)

Debt funds  111,971 
Real estate funds  26,664 
Total plan assets at fair value $ 356,532 

 Assets at Fair Value as of December 31, 2020

Asset Category     Level 1 Level 2 Level 3 Total
Corporate debt funds $ — $ 65,486 $ — $ 65,486 
Government bond funds  —  57,133  —  57,133 
Equity funds  —  44,132  —  44,132 
Cash and cash equivalents  59,246  —  —  59,246 
Total plan assets in fair value hierarchy $ 59,246 $ 166,751 $ —  225,997 
Plan assets measured using NAV as a practical expedient: (1)

Debt funds  96,196 
Real estate funds  25,218 
Total plan assets at fair value $ 347,411 

_________________

(1) Certain investments measured using net asset value (“NAV”) as a practical expedient have not been classified in the fair value hierarchy. 
The fair value amounts presented in the table are intended to permit reconciliation of the fair value hierarchy to the total fair value of 
plan assets.
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NOTE 14 - RETIREMENT PLANS (Continued)

Assets of the UK Plan are allocated within the fair value hierarchy discussed in Note 10 - Fair Value Measurements, based on 
the nature of the investment. Level 1 assets represent cash and cash equivalents. Level 2 assets consist of corporate debt funds, 
government bond funds, and equity funds whose underlying investments are valued using observable marketplace inputs. The 
fair value of the Level 2 assets are generally determined under a market approach using valuation models that incorporate 
observable inputs such as interest rates, bond yields, and quoted prices. 

Investments valued using NAV as a practical expedient are excluded from the fair value hierarchy. These investments 
include: (a) funds which invest predominantly in senior secured debt instruments, targeting diversity across regions and sectors, 
as well as funds which invest in diversified credit vehicles that seek higher returns than traditional fixed income, primarily 
through investments in U.S. corporate debt, global credit, and structured debt, and (b) funds which aim to provide long-term 
income through investment in UK property assets. These investments are redeemable at NAV on a monthly or quarterly basis 
and have redemption notice periods of up to 90 days. In addition, certain of these investments are subject to a lockup period of 
up to 24 months.

The methods described above may produce fair values that may not be indicative of net realizable value or reflective of future 
fair values. Furthermore, while the Company believes the valuation methodologies are appropriate and consistent with other 
market participants, the use of different methodologies or assumptions to determine fair value of certain financial instruments 
could result in a different fair value measurement at the reporting date.

Cash Flows: 

Contributions 

Our United Kingdom subsidiary expects to contribute approximately $4.5 million to the UK Plan in 2022. 

Estimated Future Benefit Payments 

The following estimated benefit payments are expected to be paid in the following years (in thousands): 

 

Pension
Benefit 

Payments

2022 $ 11,266 
2023 $ 11,171 
2024 $ 11,525 
2025 $ 12,099 
2026 $ 12,545 
Succeeding five years $ 69,416 

We also sponsor three domestic retirement plans in which participation by new individuals is frozen. The benefit obligation 
associated with these plans as of December 31, 2021 and 2020 was approximately $8.5 million and $9.2 million, respectively. 
The estimated fair value of the plan assets as of December 31, 2021 and 2020 was approximately $6.3 million and $6.0 million, 
respectively. The plan assets are considered Level 1 assets within the fair value hierarchy and are predominantly invested in 
cash, equities, and equity and bond funds. The liability balances as of December 31, 2021 and 2020 are classified as “Other 
long-term obligations” in the accompanying Consolidated Balance Sheets. The measurement date for these plans is 
December 31 of each year. The major assumptions used in the actuarial valuations to determine benefit obligations as of 
December 31, 2021 and 2020 included discount rates of 2.40% to 2.50% for 2021 and 2.00% to 2.25% for 2020. Also, included 
was an expected rate of return of 7.00% for both 2021 and 2020. The net periodic pension cost associated with the domestic 
plans was approximately $0.1 million for the year ended December 31, 2021 and $0.3 million for each of the years ended 
December 31, 2020 and 2019. The reclassification adjustment, net of income taxes, from accumulated other comprehensive loss 
into net periodic pension cost was approximately $0.3 million for each of the years ended December 31, 2021 and 2020, and 
approximately $0.2 million for the year ended December 31, 2019. The estimated loss for these plans that will be amortized 
from accumulated other comprehensive loss into net periodic pension cost over the next year is approximately $0.1 million, net 
of income taxes. The future estimated benefit payments expected to be paid from the plans for the next ten years is 
approximately $0.6 million per year. 
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NOTE 14 - RETIREMENT PLANS (Continued)

Defined Contribution Plans

 We have defined contribution retirement and savings plans that cover eligible employees in the United States. Contributions 
to these plans are based on a percentage of the employee’s base compensation. The expenses recognized for employer 
contributions to these plans were approximately $33.0 million for the year ended December 31, 2021 and approximately $32.4 
million for each of the years ended December 31, 2020 and 2019. At our discretion and subject to applicable plan documents, 
we may make additional supplemental matching contributions to one of our defined contribution retirement and savings plans. 
The expenses recognized related to additional supplemental matching contributions for the years ended December 31, 2021, 
2020, and 2019 were approximately $7.7 million, $9.1 million, and $6.8 million, respectively. 

Our United Kingdom subsidiary also has defined contribution retirement plans. The expense recognized related to employer 
matching contributions for the years ended December 31, 2021, 2020, and 2019 was approximately $8.3 million, $7.4 million, 
and $6.1 million, respectively. 

Multiemployer Plans

We participate in approximately 200 multiemployer pension plans (“MEPPs”) that provide retirement benefits to certain 
union employees in accordance with various collective bargaining agreements (“CBAs”). As one of many participating 
employers in an MEPP, we are potentially liable with the other participating employers for any plan underfunding, either 
through an increase in our required contributions or, in the case of our withdrawal from the plan, a payment based upon our 
proportionate share of the plan's unfunded benefits, in each case, as described below. Our contributions to a particular MEPP 
are established by the applicable CBAs; however, our required contributions may increase based on the funded status of an 
MEPP and legal requirements of the Pension Protection Act of 2006 (the “PPA”), which requires substantially underfunded 
MEPPs to implement a funding improvement plan (“FIP”) or a rehabilitation plan (“RP”) to improve their funded status. 
Factors that could impact the funded status of an MEPP include, without limitation, investment performance, changes in the 
participant demographics, decline in the number of contributing employers, changes in actuarial assumptions, and the utilization 
of extended amortization provisions. 

An FIP or RP requires a particular MEPP to adopt measures to correct its underfunding status. These measures may include, 
but are not limited to: (a) an increase in our contribution rate as a signatory to the applicable CBA, (b) a reallocation of the 
contributions already being made by participating employers for various benefits to individuals participating in the MEPP, and/
or (c) a reduction in the benefits to be paid to future and/or current retirees. In addition, the PPA requires that a 5% surcharge be 
levied on employer contributions for the first year commencing after the date the employer receives notice that the MEPP is in 
critical status and a 10% surcharge on each succeeding year until a CBA is in place with terms and conditions consistent with 
the RP. 

We could also be obligated to make payments to MEPPs if we either cease to have an obligation to contribute to the MEPP or 
significantly reduce our contributions to the MEPP because we reduce our number of employees who are covered by the 
relevant MEPP for various reasons, including, but not limited to, layoffs or closure of a subsidiary assuming the MEPP has 
unfunded vested benefits. The amount of such payments (known as a complete or partial withdrawal liability) would equal our 
proportionate share of the MEPPs’ unfunded vested benefits. We believe that certain of the MEPPs in which we participate may 
have unfunded vested benefits. Due to uncertainty regarding future factors that could trigger withdrawal liability, as well as the 
absence of specific information regarding the MEPP’s current financial situation, we are unable to determine: (a) the amount 
and timing of a future withdrawal liability, if any, and (b) whether our participation in these MEPPs could have a material 
adverse impact on our financial position, results of operations, or liquidity. We did not record any withdrawal liability for the 
years ended December 31, 2021, 2020, and 2019. 
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NOTE 14 - RETIREMENT PLANS (Continued)

The following table lists all MEPPs to which our contributions exceeded $2.0 million in 2021. This table also lists all MEPPs 
to which we contributed in 2021 in excess of $0.5 million for MEPPs in the critical status, “red zone,” and $1.0 million for 
MEPPs in the endangered status, “orange or yellow zones,” as defined by the PPA (in thousands): 

 

Pension Fund

EIN/
Pension Plan 

Number

PPA Zone Status (1)

FIP/RP
Status

Contributions 
Contributions 

greater than 5% of 
total plan 

contributions (2)

Expiration
date or range 
of expiration 

dates of 
CBA(s)2021 2020 2021 2020 2019

National Automatic Sprinkler 
Industry Pension Fund 52-6054620 001 Green Red NA $ 20,987 $ 17,504 $ 15,924 Yes

March 2022 to
August 2025

United Association National 
Pension Fund (Formerly 
Plumbers & Pipefitters National 
Pension Fund) 52-6152779 001 Green Yellow NA  14,723  14,095  13,821 No

February     
2022 to
August 2026

National Electrical Benefit Fund 53-0181657 001 Green Green NA  12,310  11,573  16,901 No
April 2022 to
May 2026

Pension, Hospitalization & 
Benefit Plan of the Electrical 
Industry-Pension Trust Account 13-6123601 001 Green Green NA  12,291  11,264  10,075 No

April 2022 to     
June 2024

Sheet Metal Workers National 
Pension Fund 52-6112463 001 Yellow Yellow Implemented  10,307  11,621  11,713 No

May 2022 to
July 2027

Electrical Workers Local No. 26 
Pension Trust Fund 52-6117919 001 Green Green NA  9,346  7,086  8,434 Yes

May 2022 to 
July 2024

Sheet Metal Workers Pension 
Plan of Northern California 51-6115939 001 Red Red Implemented  7,850  6,605  6,233 No

June 2022 to 
June 2026

Plumbers Pipefitters & 
Mechanical Equipment Service 
Local Union 392 Pension Plan 31-0655223 001 Red Red Implemented  7,110  5,667  6,412 Yes June 2022

Central Pension Fund of the 
IUOE & Participating Employers 36-6052390 001 Green Green NA  6,627  6,115  6,253 No

March 2022 to
December 
2024

Southern California Pipe Trades 
Retirement Fund 51-6108443 001 Green Green NA  6,272  4,043  3,274 No

June 2022 to
August 2026

Pipefitters Union Local 537 
Pension Fund 51-6030859 001 Green Green NA  5,922  4,275  4,754 Yes

February  
2022 to  
August 2025

Heating, Piping & Refrigeration 
Pension Fund 52-1058013 001 Green Green NA  5,591  3,349  4,185 No July 2022

Southern California IBEW-
NECA Pension Trust Fund 95-6392774 001 Yellow Yellow Implemented  4,876  5,719  6,277 No

June 2022 to
May 2026

Edison Pension Plan 93-6061681 001 Green Green NA  4,229  3,864  5,361 Yes
December 
2023

Electrical Contractors Association 
of the City of Chicago Local 
Union 134, IBEW Joint Pension 
Trust of Chicago Pension Plan 2 51-6030753 002 Green Green NA  4,225  3,004  3,204 No

May 2022 to 
June 2022

Arizona Pipe Trades Pension 
Trust Fund 86-6025734 001 Green Green NA  4,076  4,142  6,071 Yes

May 2022 to 
June 2024

San Diego Electrical Pension Plan 95-6101801 001 Green Green NA  4,068  4,383  3,843 Yes May 2024

U.A. Local 393 Pension Trust 
Fund Defined Benefit 94-6359772 002 Green Green NA  3,507  3,168  3,858 Yes

June 2022 to 
June 2024

Boilermaker-Blacksmith National 
Pension Trust 48-6168020 001 Yellow Yellow Implemented  3,479  1,574  1,681 No

April 2022 to 
September 
2024

Sheet Metal Workers Pension 
Plan of Southern California, 
Arizona & Nevada 95-6052257 001 Yellow Yellow Implemented  3,322  2,706  2,423 No

June 2022 to 
June 2026

Eighth District Electrical Pension 
Fund 84-6100393 001 Green Green NA  3,298  3,242  3,590 Yes

May 2023 to 
August 2024

Northern California Pipe Trades 
Pension Plan 94-3190386 001 Green Green NA  2,663  2,463  3,077 No

June 2022 to 
June 2024
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NOTE 14 - RETIREMENT PLANS (Continued)

Pension Fund

EIN/
Pension Plan 

Number

PPA Zone Status (1)

FIP/RP
Status

Contributions Contributions 
greater than 5% of 

total plan 
contributions (2)

Expiration
date or range 
of expiration 

dates of 
CBA(s)2021 2020 2021 2020 2019

Atlanta Plumbers and 
Steamfitters Pension Fund 58-1233396 001 Green Green NA  2,496  1,576  310 Yes

May 2022 to 
January 2025

NECA-IBEW Pension Trust Fund 51-6029903 001 Green Green NA  2,491  2,369  2,528 No

May 2022 to 
December 
2022

IBEW 332 Pension Fund - Part A 94-2688032 004 Green Green NA  2,339  1,211  1,633 No May 2024

U.A. Plumbers Local 24 Pension 
Fund 22-6042823 001 Green Green NA  2,270  2,460  2,460 Yes April 2025

IBEW Local 595 Pension Plan 94-6279541 001 Green Green NA  2,042  569  1,653 No

November 
2022 to
May 2023

Plumbing & Pipe Fitting Local 
219 Pension Fund 34-6682376 001 Red Red Implemented  1,167  1,680  1,937 Yes

May 2022 to 
May 2025

Plumbers & Pipefitters Local 162 
Pension Fund 31-6125999 001 Yellow Yellow Implemented  1,034  969  1,124 Yes May 2022

Steamfitters Local Union No. 420 
Pension Plan 23-2004424 001 Red Red Implemented  677  553  641 No

May 2022 to 
April 2024

South Florida Electrical Workers 
Pension Plan and Trust 59-6230530 001 Red Red Implemented  594  261  323 No August 2022

Carpenters Pension Trust Fund 
for Northern California 94-6050970 001 Red Red Implemented  568  385  435 No June 2023

Other Multiemployer Pension 
Plans      55,315  54,587  55,070  Various

Total Contributions     $ 228,072 $ 204,082 $ 215,478   
 _________________

(1) The zone status represents the most recent available information for the respective MEPP, which may be 2020 or earlier for the 2021 year and 2019 or 
earlier for the 2020 year. In general, plans with a “green” zone status have a funding ratio of at least 80%, plans with an “orange” or “yellow” zone status 
have a funding ratio of between 65% and less than 80%, and plans with a “red” zone status are less than 65% funded.

(2) This information was obtained from the respective plan’s Form 5500 (“Forms”) for the most current available filing. These dates may not correspond with 
our fiscal year contributions. The percentages of contributions are based upon disclosures contained in the plans’ Forms. Those Forms, among other 
things, disclose the names of individual participating employers whose annual contributions account for more than 5% of the aggregate annual amount 
contributed by all participating employers for a plan year. Accordingly, if the annual contribution of two or more of our subsidiaries each accounted for 
less than 5% of such contributions, but in the aggregate accounted for in excess of 5% of such contributions, that greater percentage is not available and 
accordingly is not disclosed. 

The nature and diversity of our operations may result in volatility in the amount of our contributions to a particular MEPP for 
any given period. That is because, in any given market, a change in the mix, volume of, or size of our projects could result in a 
change in our direct labor force and a corresponding change in our contributions to the MEPP(s) dictated by the applicable 
CBA. Additionally, the amount of contributions to a particular MEPP could also be affected by the terms of the CBA, which 
could require at a particular time, an increase in the contribution rate and/or surcharges. Acquisitions made by us since 2019 
have resulted in incremental contributions to various MEPPs of approximately $3.8 million.

Additionally, we contribute to certain multiemployer plans that provide post retirement benefits such as health and welfare 
benefits and/or defined contribution/annuity plans, among others. Our contributions to these plans were approximately $168.4 
million, $156.1 million, and $153.5 million for the years ended December 31, 2021, 2020, and 2019, respectively. Acquisitions 
made by use since 2019 have resulted in incremental contributions to such other post retirement benefit plans of approximately 
$2.9 million. The amount of contributions to these plans is also subject, for the most part, to the factors discussed above in 
conjunction with the MEPPs. 
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NOTE 15 - COMMITMENTS AND CONTINGENCIES

 Severance Agreements 

We have agreements with our executive officers and certain other key management personnel providing for severance 
benefits for such employees upon termination of their employment under certain circumstances. 

Guarantees

In the ordinary course of business, we, at times, guarantee obligations of our subsidiaries under certain contracts. Generally, 
we are liable under such an arrangement only if our subsidiary fails to perform its obligations under the contract. Historically, 
we have not incurred any substantial liabilities as a consequence of these guarantees. 

Surety Bonds

The terms of our construction contracts frequently require that we obtain from surety companies, and provide to our 
customers, surety bonds as a condition to the award of such contracts. These surety bonds are issued in return for premiums, 
which vary depending on the size and type of the bond, and secure our payment and performance obligations under such 
contracts. We have agreed to indemnify the surety companies for amounts, if any, paid by them in respect of surety bonds 
issued on our behalf. As of December 31, 2021, based on the percentage-of-completion of our projects covered by surety bonds, 
our aggregate estimated exposure, assuming defaults on all our then existing contractual obligations, was approximately $1.5 
billion, which represents approximately 26% of our total remaining performance obligations. 

Surety bonds are sometimes provided to secure obligations for wages and benefits payable to or for certain of our employees, 
at the request of labor unions representing such employees. In addition, surety bonds may be issued as collateral for certain 
insurance obligations. As of December 31, 2021, we satisfied approximately $48.1 million of the collateral requirements of our 
insurance programs by utilizing surety bonds. 

We are not aware of any losses in connection with surety bonds that have been posted on our behalf, and we do not expect to 
incur significant losses in the foreseeable future.

Hazardous Materials

We are subject to regulation with respect to the handling of certain materials used in construction, which are classified as 
hazardous or toxic by federal, state, and local agencies. Our practice is to avoid participation in projects principally involving 
the remediation or removal of such materials. However, when remediation is required as part of our contract performance, we 
believe we comply with all applicable regulations governing the discharge of hazardous materials into the environment or 
otherwise relating to the protection of the environment. 

Collective Bargaining Agreements

At December 31, 2021, we employed approximately 34,000 people, approximately 60% of whom are represented by various 
unions pursuant to nearly 450 collective bargaining agreements between our individual subsidiaries or trade associations and 
local unions, as well as  two collective bargaining agreements that are national or regional in scope. We believe that our 
relations with our labor unions are generally positive.

Government Contracts

As a government contractor, we are subject to U.S. government audits and investigations relating to our operations, which 
such audits may result in fines, penalties and compensatory and treble damages, and possible suspension or debarment from 
doing business with the government. Based on currently available information, we believe the outcome of ongoing government 
disputes and investigations will not have a material impact on our financial position, results of operations, or liquidity.

Legal Proceedings  

We are involved in several legal proceedings in which damages and claims have been asserted against us. We believe that we 
have a number of valid defenses to such proceedings and claims and intend to vigorously defend ourselves. We do not believe 
that any such matters will have a material adverse effect on our financial position, results of operations, or liquidity. We record 
a loss contingency if the potential loss from a proceeding or claim is considered probable and the amount can be reasonably 
estimated or a range of loss can be determined. We provide disclosure when it is reasonably possible that a loss will be incurred 
in excess of any recorded provision. Significant judgment is required in these determinations. As additional information 
becomes available, we reassess prior determinations and may change our estimates. Additional claims may be asserted against 
us in the future. Litigation is subject to many uncertainties, and the outcome of litigation is not predictable with assurance. It is 
possible that a litigation matter for which liabilities have not been recorded could be decided unfavorably to us, and that any 
such unfavorable decision could have a material adverse effect on our financial position, results of operations, or liquidity.
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NOTE 16 - LEASES 

We lease real estate, vehicles, and equipment under various arrangements which are classified as either operating or finance 
leases. A lease exists when a contract or part of a contract conveys the right to control the use of an identified asset for a period 
of time in exchange for consideration. In determining whether a lease exists, we consider whether a contract provides us with 
both: (a) the right to obtain substantially all of the economic benefits from the use of the identified asset and (b) the right to 
direct the use of the identified asset. 

Many of our leases include base rental periods coupled with options to renew or terminate the lease, generally at our 
discretion. Certain leases additionally include options to purchase the leased asset. In evaluating the lease term, we consider 
whether we are reasonably certain to exercise such options. To the extent a significant economic incentive exists to exercise an 
option, that option is included within the lease term. However, based on the nature of our lease arrangements, options generally 
do not provide us with a significant economic incentive and are therefore excluded from the lease term for the majority of our 
arrangements.

Our leases typically include a combination of fixed and variable payments. Fixed payments are generally included when 
measuring the right-of-use asset and lease liability. Variable payments, which primarily represent payments based on usage of 
the underlying asset, are generally excluded from such measurement and expensed as incurred. In addition, certain of our lease 
arrangements may contain a lease coupled with an arrangement to provide other services, such as maintenance, or may require 
us to make other payments on behalf of the lessor related to the leased asset, such as payments for taxes or insurance. We 
account for these non-lease components together with the associated lease component for each of our asset classes.

The measurement of right-of-use assets and lease liabilities requires us to estimate appropriate discount rates. To the extent 
the rate implicit in the lease is readily determinable, such rate is utilized. However, based on information available at lease 
commencement for the majority of our leases, the rate implicit in the lease is not known. In these instances, we utilize an 
incremental borrowing rate, which represents the rate of interest that we would pay to borrow on a collateralized basis, over a 
similar term, an amount equal to the lease payments.

Our lease arrangements generally do not contain significant restrictions or covenants; however, certain of our vehicle and 
equipment leases include residual value guarantees, whereby we provide a guarantee to the lessor that the value of the 
underlying asset will be at least a specified amount at the end of the lease. Amounts probable of being owed under these 
guarantees are included within the measurement of the right-of-use asset and lease liability. 

Lease Position 

The following table presents our lease-related assets and liabilities as of December 31, 2021 and 2020 (in thousands):

Classification on the Consolidated Balance Sheet
December 31,

2021
December 31,

2020
Assets
Operating lease assets Operating lease right-of-use assets $ 260,778 $ 242,155 
Finance lease assets Property, plant and equipment, net  7,666  9,638 
Total lease assets $ 268,444 $ 251,793 

Liabilities
Current

Operating Operating lease liabilities, current $ 57,814 $ 53,632 
Finance Current maturities of long-term debt and finance lease liabilities  3,320  3,995 

Noncurrent
Operating Operating lease liabilities, long-term  220,836  205,362 
Finance Long-term debt and finance lease liabilities  4,717  5,971 

Total lease liabilities $ 286,687 $ 268,960 
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NOTE 16 - LEASES (Continued)
Lease Costs

The following table presents information related to our lease expense for the years ended December 31, 2021, 2020, and 2019 
(in thousands):

2021 2020 2019

Finance lease expense:
Amortization expense $ 4,255 $ 4,562 $ 4,575 
Interest expense  255  355  427 

Operating lease expense  70,928  69,208  66,650 
Short-term lease expense (1)  150,500  139,706  149,528 
Variable lease expense  5,421  5,441  4,924 
Total lease expense $ 231,359 $ 219,272 $ 226,104 

_________________

(1) Short-term lease expense includes both leases and rentals with initial terms of one year or less and predominantly represents equipment 
used on construction projects.

Sublease rental income was approximately $0.2 million for the year ended December 31, 2021, and $0.5 million for each of 
the years ended December 31, 2020 and 2019.

Lease Term and Discount Rate 

The following table presents certain information related to the lease terms and discount rates for our leases as of 
December 31, 2021 and 2020:

December 31,
2021

December 31,
2020

Weighted-average remaining lease term:
Operating leases 6.4 years 6.6 years
Finance leases 2.9 years 3.1 years

Weighted-average discount rate:
Operating leases  3.20 %  3.59 %
Finance leases  2.61 %  3.24 %

Other Information

The following table presents supplemental cash flow information related to our leases for the years ended December 31, 
2021, 2020, and 2019 (in thousands):

2021 2020 2019

Cash paid for amounts included in the measurement of lease liabilities:
Operating cash flows used for operating leases $ 69,797 $ 65,016 $ 65,757 
Operating cash flows used for finance leases $ 255 $ 355 $ 427 
Financing cash flows used for finance leases $ 4,189 $ 4,470 $ 4,571 

Right-of-use assets obtained in exchange for new operating lease liabilities $ 80,661 $ 55,895 $ 84,089 
Right-of-use assets obtained in exchange for new finance lease liabilities $ 2,301 $ 4,558 $ 5,311 
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NOTE 16 - LEASES (Continued)
Maturity of Lease Liabilities

The following table reconciles our future minimum lease payments on an undiscounted cash flow basis to our lease liabilities 
reported in the Consolidated Balance Sheet as of December 31, 2021 (in thousands):

Operating 
Leases

Finance   
Leases

2022 $ 65,528 $ 3,469 
2023  56,229  2,238 
2024  45,037  1,742 
2025  36,077  705 
2026  29,044  140 
Thereafter  77,556  10 
Total minimum lease payments  309,471  8,304 
Less: Amount of lease payments representing interest  (30,821)  (267) 
Present value of future minimum lease payments $ 278,650 $ 8,037 

Current portion of lease liabilities $ 57,814 $ 3,320 
Noncurrent portion of lease liabilities  220,836  4,717 
Present value of future minimum lease payments $ 278,650 $ 8,037 

NOTE 17 - ADDITIONAL CASH FLOW INFORMATION 

The following table presents information about cash paid for interest and income taxes for the years ended December 31, 
2021, 2020, and 2019 (in thousands):  

 2021 2020 2019

Cash paid during the year for:    
Interest $ 5,259 $ 8,289 $ 12,683 
Income taxes $ 130,811 $ 145,386 $ 126,169 

NOTE 18 - SEGMENT INFORMATION

We are one of the largest specialty contractors in the United States and a leading provider of electrical and mechanical 
construction and facilities services, building services, and industrial services. Our services are provided to a broad range of 
commercial, industrial, utility, and institutional customers through approximately 90 operating subsidiaries. Such operating 
subsidiaries are organized into the following reportable segments:

• United States electrical construction and facilities services;

• United States mechanical construction and facilities services;

• United States building services;

• United States industrial services; and

• United Kingdom building services. 

For a more complete description of our operations, refer to Item 1. Business.

Our reportable segments reflect certain reclassifications of prior year amounts from our United States electrical construction 
and facilities services segment to our United States industrial services and our United States building services segments due to 
changes in our internal reporting structure aimed at realigning our service offerings.
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NOTE 18 - SEGMENT INFORMATION (Continued)

The following tables present financial information for each of our reportable segments for the years ended December 31, 
2021, 2020, and 2019 (in thousands): 

 2021 2020 2019

Revenues from unrelated entities:
United States electrical construction and facilities services $ 2,015,466 $ 1,806,092 $ 1,961,798 
United States mechanical construction and facilities services  3,922,864  3,485,495  3,340,337 
United States building services  2,468,892  2,134,016  2,121,661 
United States industrial services  986,407  940,895  1,327,556 
Total United States operations  9,393,629  8,366,498  8,751,352 
United Kingdom building services  509,951  430,563  423,259 
Total operations $ 9,903,580 $ 8,797,061 $ 9,174,611 

2021 2020 2019

Total revenues:
United States electrical construction and facilities services $ 2,019,400 $ 1,812,445 $ 1,965,483 
United States mechanical construction and facilities services  3,939,753  3,502,131  3,370,960 
United States building services  2,564,013  2,213,161  2,197,305 
United States industrial services  1,021,217  956,373  1,351,448 
Less intersegment revenues  (150,754)  (117,612)  (133,844) 
Total United States operations  9,393,629  8,366,498  8,751,352 
United Kingdom building services  509,951  430,563  423,259 
Total operations $ 9,903,580 $ 8,797,061 $ 9,174,611 

2021 2020 2019

Operating income (loss):
United States electrical construction and facilities services $ 168,363 $ 161,810 $ 147,817 
United States mechanical construction and facilities services  319,112  292,536  225,040 
United States building services  119,024  114,159  115,432 
United States industrial services  (1,666)  1,175  57,529 
Total United States operations  604,833  569,680  545,818 
United Kingdom building services  27,998  20,660  18,323 
Corporate administration  (102,031)  (98,542)  (101,726) 
Restructuring expenses  —  (2,214)  (1,523) 
Impairment loss on goodwill, identifiable intangible assets, 
and other long-lived assets  —  (232,750)  — 
Total operations  530,800  256,834  460,892 

Other items:
Net periodic pension (cost) income  3,625  2,980  1,553 
Interest expense  (6,071)  (9,009)  (13,821) 
Interest income  949  1,521  2,265 
Income before income taxes $ 529,303 $ 252,326 $ 450,889 
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NOTE 18 - SEGMENT INFORMATION (Continued)
2021 2020 2019

Capital expenditures:    

United States electrical construction and facilities services $ 4,976 $ 8,674 $ 4,839 
United States mechanical construction and facilities services  10,420  11,239  7,890 
United States building services  11,236  10,372  14,370 
United States industrial services  6,159  9,595  16,760 
Total United States operations  32,791  39,880  43,859 
United Kingdom building services  3,015  3,693  3,598 
Corporate administration  386  4,396  975 
Total operations $ 36,192 $ 47,969 $ 48,432 

2021 2020 2019

Depreciation and amortization of property, plant and equipment:    
United States electrical construction and facilities services $ 7,189 $ 6,693 $ 6,664 
United States mechanical construction and facilities services  11,130  10,683  8,764 
United States building services  12,354  12,325  12,752 
United States industrial services  11,723  12,405  12,016 
Total United States operations  42,396  42,106  40,196 
United Kingdom building services  3,938  3,046  2,942 
Corporate administration  2,013  1,569  807 
Total operations $ 48,347 $ 46,721 $ 43,945 

December 31, 
2021

December 31, 
2020

December 31, 
2019

Contract assets:   

United States electrical construction and facilities services $ 48,161 $ 30,728 $ 47,522 
United States mechanical construction and facilities services  87,516  68,058  61,225 
United States building services  44,625  31,304  30,557 
United States industrial services  18,992  11,311  12,982 
Total United States operations  199,294  141,401  152,286 
United Kingdom building services  30,849  30,555  25,544 
Total operations $ 230,143 $ 171,956 $ 177,830 

December 31, 
2021

December 31, 
2020

December 31, 
2019

Contract liabilities:   

United States electrical construction and facilities services $ 198,247 $ 182,228 $ 166,448 
United States mechanical construction and facilities services  406,509  386,180  317,083 
United States building services  133,061  106,691  101,963 
United States industrial services  16,481  17,304  15,548 
Total United States operations  754,298  692,403  601,042 
United Kingdom building services  33,836  29,849  22,600 
Total operations $ 788,134 $ 722,252 $ 623,642 
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NOTE 18 - SEGMENT INFORMATION (Continued)
December 31, 

2021
December 31, 

2020
December 31, 

2019

Long-lived assets:
United States electrical construction and facilities services $ 236,813 $ 176,708 $ 175,038 
United States mechanical construction and facilities services  506,290  512,243  530,561 
United States building services  509,096  493,274  459,934 
United States industrial services  365,563  394,505  654,956 
Total United States operations  1,617,762  1,576,730  1,820,489 
United Kingdom building services  11,402  12,017  9,622 
Corporate administration  2,535  4,356  1,431 
Total operations $ 1,631,699 $ 1,593,103 $ 1,831,542 

December 31, 
2021

December 31, 
2020

December 31, 
2019

Total assets:
United States electrical construction and facilities services $ 848,306 $ 672,226 $ 736,688 
United States mechanical construction and facilities services  1,668,419  1,542,531  1,536,325 
United States building services  1,101,082  1,040,160  1,008,263 
United States industrial services  589,017  550,513  916,308 
Total United States operations  4,206,824  3,805,430  4,197,584 
United Kingdom building services  241,740  227,894  181,147 
Corporate administration  992,882  1,030,516  451,627 
Total operations $ 5,441,446 $ 5,063,840 $ 4,830,358 
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Report of Independent Registered Public Accounting Firm 

To the Stockholders and Board of Directors of EMCOR Group, Inc. and subsidiaries: 

Opinion on the Financial Statements

We have audited the accompanying consolidated balance sheets of EMCOR Group, Inc. and subsidiaries (the Company) as of 
December 31, 2021 and 2020, the related consolidated statements of operations, comprehensive income, equity and cash flows 
for each of the three years in the period ended December 31, 2021, and the related notes and financial statement schedule listed 
in the Index at Item 15(a)(2) (collectively referred to as the “consolidated financial statements”). In our opinion, the 
consolidated financial statements present fairly, in all material respects, the financial position of the Company at December 31, 
2021 and 2020, and the results of its operations and its cash flows for each of the three years in the period ended December 31, 
2021, in conformity with U.S. generally accepted accounting principles. 

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States) 
(PCAOB), the Company’s internal control over financial reporting as of December 31, 2021, based on criteria established in 
Internal Control-Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission 
(2013 framework) and our report dated February 24, 2022 expressed an unqualified opinion thereon.

Basis for Opinion

These financial statements are the responsibility of the Company’s management. Our responsibility is to express an opinion 
on the Company’s financial statements based on our audits. We are a public accounting firm registered with the PCAOB and 
are required to be independent with respect to the Company in accordance with the U.S. federal securities laws and the 
applicable rules and regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and perform 
the audit to obtain reasonable assurance about whether the financial statements are free of material misstatement, whether due 
to error or fraud. Our audits included performing procedures to assess the risks of material misstatement of the financial 
statements, whether due to error or fraud, and performing procedures that respond to those risks. Such procedures included 
examining, on a test basis, evidence regarding the amounts and disclosures in the financial statements. Our audits also included 
evaluating the accounting principles used and significant estimates made by management, as well as evaluating the overall 
presentation of the financial statements. We believe that our audits provide a reasonable basis for our opinion. 

Critical Audit Matters

The critical audit matters communicated below are matters arising from the current period audit of the financial statements that 
were communicated or required to be communicated to the audit committee and that: (1) relate to accounts or disclosures that 
are material to the financial statements and (2) involved our especially challenging, subjective or complex judgments. The 
communication of critical audit matters does not alter in any way our opinion on the consolidated financial statements, taken as 
a whole, and we are not, by communicating the critical audit matters below, providing separate opinions on the critical audit 
matters or on the accounts or disclosures to which they relate.
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Revenue Recognition from Construction Contracts

Description of 
the Matter

As described in Note 3 to the consolidated financial statements, the Company generally recognizes 
revenue from construction contracts over time using a cost-to-cost input method in which the extent of 
progress is measured based on the ratio of costs incurred to date to the total estimated costs at completion. 
In addition, the revenue recognition process requires the Company to determine the transaction price that 
represents the amount of consideration to which the Company expects to be entitled. A significant portion 
of the Company’s revenues for the year ended December 31, 2021 were derived from construction 
contracts. 

The determination of revenue recognized from construction contracts commonly requires the Company to 
estimate variable consideration that arises from pending change orders, contract claims, contract bonuses, 
and penalties, as well as to prepare estimates of the costs to complete contracts. Factors inherent in the 
estimation processes include, among others, historical experience with customers, the potential long-term 
nature of dispute resolutions, actions of third parties as well as the Company’s experience with similar 
types of contracts. Due to uncertainties attributed to such factors, auditing revenue recognized from 
construction contracts involved especially challenging, subjective, and complex judgments.

How We 
Addressed the 
Matter in Our 
Audit

We obtained an understanding, evaluated the design, and tested the operating effectiveness of the 
Company’s controls related to revenue recognition from construction contracts. For example, we tested 
controls over the Company’s determination and review of estimates of variable consideration, costs to 
complete, and the completeness and accuracy of data utilized in conjunction with such estimation 
processes. 

To test the amount of revenue recognized from construction contracts in the current period, we selected a 
sample of contracts and performed procedures to test the project revenue and cost forecasts. For example, 
we obtained and inspected the related contract agreements, amendments, and change orders to test the 
existence of customer arrangements and understand the scope and pricing of the related projects; 
performed inquiries of management and project personnel regarding facts and circumstances relevant to 
the accounting for such contracts; tested key components of the estimated costs to complete, including 
materials, labor, and subcontractors costs; agreed actual costs incurred to supporting documentation; and 
recalculated revenues recognized based on the project's percentage of completion and management's 
estimate of transaction price. In addition, we performed certain retrospective review procedures to assess 
management’s historical ability to accurately estimate the transaction price and costs to complete 
contracts as well as to identify any significant or unusual changes in project revenue and cost forecasts 
during the period.
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Valuation of Goodwill and Indefinite-Lived Intangible Assets

Description of 
the Matter

At December 31, 2021, the Company’s goodwill and indefinite-lived trade name intangible assets were 
approximately $890.3 million and $215.8 million, respectively. As discussed in Note 8 to the consolidated 
financial statements, goodwill and trade names with indefinite lives are tested for impairment at least 
annually.  

Auditing management’s annual impairment tests was especially complex and subjective due to the 
significant estimation required in determining the fair value of the reporting units for goodwill and the fair 
value of trade name intangible assets. In particular, the fair value estimates for goodwill were sensitive to 
significant assumptions inherent in the Company’s discounted estimated future cash flows such as the 
weighted average cost of capital, revenue growth rates, and operating margins. The fair value estimates 
for trade name intangible assets were sensitive to significant assumptions inherent in the Company’s 
discounted estimated future cash flows such as the royalty rate, discount rate, and revenue growth rates. 
The fair value estimates for goodwill and trade name intangible assets are affected by expectations about 
future market or economic conditions, including the effects of the COVID-19 pandemic and other 
macroeconomic events relevant to certain markets in which the Company operates. 

How We 
Addressed the 
Matter in Our 
Audit

We obtained an understanding, evaluated the design, and tested the operating effectiveness of controls 
over the Company’s impairment review processes for goodwill and trade name intangible assets. For 
example, we tested management’s review controls over the valuation models and significant assumptions 
described above, including those developed by the Company's third-party valuation specialists.

To test the estimated fair value of the Company’s reporting units and trade name intangible assets, with 
the support of a valuation specialist, we performed audit procedures that included, among others, 
assessing methodologies and testing the significant assumptions and completeness and accuracy of the 
underlying data used by the Company in its analyses. For example, we compared the significant 
assumptions used by management to the historical financial results of the Company’s reporting units and 
to current industry and economic trends. We assessed the historical accuracy of management’s estimates 
by comparing past projections to actual performance and performed sensitivity analyses of significant 
assumptions to evaluate the changes in fair value that would result from changes in the assumptions. In 
addition, we reviewed the reconciliation of the aggregate fair value of the Company’s reporting units to 
the market capitalization of the Company.

/s/ Ernst & Young LLP

We have served as the Company’s auditor since 2002.

Stamford, Connecticut
February 24, 2022  
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Report of Independent Registered Public Accounting Firm 

To the Stockholders and Board of Directors of EMCOR Group, Inc. and subsidiaries: 

Opinion on Internal Control Over Financial Reporting

We have audited EMCOR Group, Inc. and subsidiaries’ internal control over financial reporting as of December 31, 2021, 
based on criteria established in Internal Control-Integrated Framework issued by the Committee of Sponsoring Organizations of 
the Treadway Commission (2013 framework) (the COSO criteria). In our opinion, EMCOR Group, Inc. and subsidiaries (the 
Company) maintained, in all material respects, effective internal control over financial reporting as of December 31, 2021, 
based on the COSO criteria. 

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States) 
(PCAOB), the 2021 consolidated financial statements of the Company and our report dated February 24, 2022 expressed an 
unqualified opinion thereon. 

Basis for Opinion

The Company’s management is responsible for maintaining effective internal control over financial reporting and for its 
assessment of the effectiveness of internal control over financial reporting included in the accompanying Management’s Report 
on Internal Control over Financial Reporting. Our responsibility is to express an opinion on the Company’s internal control 
over financial reporting based on our audit. We are a public accounting firm registered with the PCAOB and are required to be 
independent with respect to the Company in accordance with the U.S. federal securities laws and the applicable rules and 
regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we plan and perform 
the audit to obtain reasonable assurance about whether effective internal control over financial reporting was maintained in all 
material respects. 

Our audit included obtaining an understanding of internal control over financial reporting, assessing the risk that a material 
weakness exists, testing and evaluating the design and operating effectiveness of internal control based on the assessed risk, and 
performing such other procedures as we considered necessary in the circumstances. We believe that our audit provides a 
reasonable basis for our opinion. 

Definition and Limitations of Internal Control Over Financial Reporting

A company’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the 
reliability of financial reporting and the preparation of financial statements for external purposes in accordance with generally 
accepted accounting principles. A company’s internal control over financial reporting includes those policies and procedures 
that (1) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and 
dispositions of the assets of the company; (2) provide reasonable assurance that transactions are recorded as necessary to permit 
preparation of financial statements in accordance with generally accepted accounting principles, and that receipts and 
expenditures of the company are being made only in accordance with authorizations of management and directors of the 
company; and (3) provide reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use, or 
disposition of the company’s assets that could have a material effect on the financial statements. 

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, 
projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate 
because of changes in conditions, or that the degree of compliance with the policies or procedures may deteriorate. 

/s/  Ernst & Young LLP

Stamford, Connecticut
February 24, 2022  
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ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND FINANCIAL 
DISCLOSURE 

Not applicable. 

ITEM 9A. CONTROLS AND PROCEDURES 
Based on an evaluation of our disclosure controls and procedures (as required by Rules 13a-15(b) of the Securities Exchange 

Act of 1934), our Chairman, President and Chief Executive Officer, Anthony J. Guzzi, and our Executive Vice President and 
Chief Financial Officer, Mark A. Pompa, have concluded that our disclosure controls and procedures (as defined in Rule 
13a-15(e) of the Securities Exchange Act of 1934) are effective as of the end of the period covered by this report. 

Management’s Report on Internal Control over Financial Reporting 
Our management is responsible for establishing and maintaining adequate internal control over financial reporting (as defined 

in Rules 13a-15(f) and 15d-15(f) under the Securities Exchange Act of 1934). Our internal control over financial reporting is a 
process designed with the participation of our principal executive officer and principal financial officer or persons performing 
similar functions to provide reasonable assurance regarding the reliability of financial reporting and the preparation of our 
financial statements for external reporting purposes in accordance with U.S. generally accepted accounting principles. 

Our internal control over financial reporting includes policies and procedures that: (a) pertain to the maintenance of records 
that, in reasonable detail, accurately and fairly reflect our transactions and dispositions of assets, (b) provide reasonable 
assurance that transactions are recorded as necessary to permit preparation of financial statements in accordance with U.S. 
generally accepted accounting principles, and that our receipts and expenditures are being made only in accordance with 
authorizations of our management and Board of Directors, and (c) provide reasonable assurance regarding prevention or timely 
detection of unauthorized acquisition, use, or disposition of our assets that could have a material effect on our financial 
statements. 

Because of its inherent limitations, our disclosure controls and procedures may not prevent or detect misstatements. A control 
system, no matter how well conceived and operated, can only provide reasonable, not absolute, assurance that the objectives of 
the control system are met. Because of the inherent limitations in all control systems, no evaluation of controls can provide 
absolute assurance that all control issues and instances of fraud, if any, have been detected. Also, projections of any evaluation 
of effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in conditions 
or that the degree of compliance with the policies or procedures may deteriorate. 

As of December 31, 2021, our management conducted an evaluation of the effectiveness of our internal control over financial 
reporting based on the framework established in Internal Control-Integrated Framework (2013) issued by the Committee of 
Sponsoring Organizations of the Treadway Commission. Based on this evaluation, management has determined that EMCOR’s 
internal control over financial reporting was effective as of December 31, 2021. 

The effectiveness of our internal control over financial reporting as of December 31, 2021 has been audited by Ernst & 
Young LLP, an independent registered public accounting firm, as stated in its report appearing in Item 8 of this Form 10-K, 
which such report expressed an unqualified opinion on the effectiveness of our internal control over financial reporting as of 
December 31, 2021. 

Changes in Internal Control over Financial Reporting 
In addition, our management with the participation of our principal executive officer and principal financial officer or persons 

performing similar functions has determined that no change in our internal control over financial reporting (as that term is 
defined in Rules 13(a)-15(f) and 15(d)-15(f) of the Securities Exchange Act of 1934) occurred during the fourth quarter of our 
fiscal year ended December 31, 2021 that has materially affected, or is reasonably likely to materially affect, our internal 
control over financial reporting.

ITEM 9B. OTHER INFORMATION 

Not applicable. 
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PART III

ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE 

The information required by this Item 10 with respect to directors is incorporated herein by reference to the section of our 
definitive Proxy Statement for the 2022 Annual Meeting of Stockholders entitled “Election of Directors,” which Proxy 
Statement is to be filed with the Securities and Exchange Commission pursuant to Regulation 14A not later than 120 days after 
the end of the fiscal year to which this Form 10-K relates (the “Proxy Statement”). The information, if any, required by this 
Item 10 concerning compliance with Section 16(a) of the Securities Exchange Act of 1934 is incorporated herein by reference 
to the section of the Proxy Statement entitled “Delinquent Section 16(a) Reports.” The information required by this Item 10 
concerning the Audit Committee of our Board of Directors and Audit Committee financial experts is incorporated by reference 
to the section of the Proxy Statement entitled “Meetings and Committees of the Board of Directors” and “Corporate 
Governance.” The information required by this Item 10 regarding stockholder recommendations for director candidates is 
incorporated by reference to the section of the Proxy Statement entitled “Recommendations for Director Candidates.” 
Information regarding our executive officers is contained in Part I of this Form 10-K following Item 4 under the heading 
“Executive Officers of the Registrant.” We have adopted a Code of Ethics that applies to our Chief Executive Officer and our 
Senior Financial Officers, which is listed on the Exhibit Index. 

ITEM 11. EXECUTIVE COMPENSATION 

The information required by this Item 11 is incorporated herein by reference to the sections of the Proxy Statement entitled 
“Compensation Discussion and Analysis,” “Executive Compensation and Related Information,” “Potential Post Employment 
Payments,” “Director Compensation,” “Compensation Committee Interlocks and Insider Participation” and “Compensation 
Committee Report.” 

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND 
RELATED STOCKHOLDER MATTERS 

The information required by this Item 12 (other than the information required by Section 201(d) of Regulation S-K, which is 
set forth below) is incorporated herein by reference to the sections of the Proxy Statement entitled “Security Ownership of 
Certain Beneficial Owners” and “Security Ownership of Management.” 

Securities Authorized for Issuance Under Equity Compensation Plans. The following table summarizes, as of December 31, 
2021, certain information regarding equity compensation plans that were approved by stockholders and equity compensation 
plans that were not approved by stockholders. 

Equity Compensation Plan Information
A B C

Plan Category

Number of Securities to 
be Issued upon Exercise 
of Outstanding Options, 

Warrants and Rights

Weighted Average 
Exercise Price of 

Outstanding 
Options, Warrants 

and Rights

Number of Securities 
Remaining Available 
for Future Issuance 

under Equity 
Compensation Plans 
(Excluding Securities 

Reflected in Column A)

Equity Compensation Plans Approved by Security 
Holders  472,410 $ — 895,682 (1)

Equity Compensation Plans Not Approved by 
Security Holders  —  —  — 
Total  472,410 $ — 895,682 (1)

_________
 
(1) Represents shares of our common stock available for future issuance under our 2010 Incentive Plan, which may be issued pursuant to the 

award of restricted stock, unrestricted stock and/or awards that are valued in whole or in part by reference to, or are otherwise based on 
the fair market value of, our common stock. 

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS AND DIRECTOR INDEPENDENCE 

The information required by this Item 13 is incorporated herein by reference to the sections of the Proxy Statement entitled 
“Compensation Committee Interlocks and Insider Participation” and “Corporate Governance.” 

ITEM 14. PRINCIPAL ACCOUNTANT FEES AND SERVICES 

The information required by this Item 14 is incorporated herein by reference to the section of the Proxy Statement entitled 
“Ratification of Appointment of Independent Auditors.” 
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PART IV

ITEM 15. EXHIBITS AND FINANCIAL STATEMENT SCHEDULES  

(a)(1) The following consolidated financial statements of EMCOR Group, Inc. and Subsidiaries are 
filed as part of this report under Part II, Item 8. Financial Statements and Supplementary Data:

 Financial Statements:

 Consolidated Balance Sheets - December 31, 2021 and 2020

 Consolidated Statements of Operations - Years Ended December 31, 2021, 2020, and 2019

Consolidated Statements Comprehensive Income - Years Ended December 31, 2021, 2020, and 
2019

 Consolidated Statements of Cash Flows - Years Ended December 31, 2021, 2020, and 2019

 Consolidated Statements of Equity - Years Ended December 31, 2021, 2020, and 2019

 Notes to Consolidated Financial Statements

 Reports of Independent Registered Public Accounting Firm (PCAOB ID: 42)

(a)(2) The following financial statement schedule is included in this Form 10-K: Schedule II - 
Valuation and Qualifying Accounts

 

All other schedules are omitted because they are not required, are inapplicable, or the 
information is otherwise shown in the consolidated financial statements or notes thereto.

(a)(3) The exhibits filed in response to Item 601 of Regulation S-K are listed in the Exhibit Index.

(b) Exhibit Index
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Exhibit
No. Description

Incorporated By Reference to or
Filed Herewith, as Indicated Below

3(a-1) Restated Certificate of Incorporation of EMCOR filed 
December 15, 1994

3(a-2) Amendment dated November 28, 1995 to the Restated 
Certificate of Incorporation of EMCOR

3(a-3) Amendment dated February 12, 1998 to the Restated 
Certificate of Incorporation of EMCOR

3(a-4) Amendment dated January 27, 2006 to the Restated 
Certificate of Incorporation of EMCOR

3(a-5) Amendment dated September 18, 2007 to the Restated 
Certificate of Incorporation of EMCOR

3(b) Amended and Restated By-Laws and Amendments 
thereto

4(a) Sixth Amended and Restated Credit Agreement dated 
as of March 2, 2020 by and among EMCOR and a 
subsidiary and Bank of Montreal, as Agent and the 
lenders listed on the signature pages thereof

4(b) Sixth Amended and Restated Security Agreement 
dated as of March 2, 2020 among EMCOR, certain of 
its U.S. subsidiaries, and Bank of Montreal, as Agent

4(c) Sixth Amended and Restated Pledge Agreement dated 
as of March 2, 2020 among EMCOR, certain of its 
U.S. subsidiaries, and Bank of Montreal, as Agent

4(d) Fifth Amended and Restated Guaranty Agreement 
dated as of March 2, 2020 by certain of EMCOR’s 
U.S. subsidiaries in favor of Bank of Montreal, as 
Agent

4(e) Description of Registrant’s Securities

4(f) LIBOR Cessation Letter Agreement
10(a) Form of Severance Agreement (“Severance 

Agreement”) between EMCOR and each of R. Kevin 
Matz and Mark A. Pompa

10(b) Form of Amendment to Severance Agreement 
between EMCOR and each of R. Kevin Matz and 
Mark A. Pompa

10(c) Letter Agreement dated October 12, 2004 between 
Anthony Guzzi and EMCOR (the “Guzzi Letter 
Agreement”)

Exhibit 3(a-5) to EMCOR’s Registration Statement on 
Form 10 as originally filed March 17, 1995 (“Form 
10”)
Exhibit 3(a-2) to EMCOR’s Annual Report on Form 
10-K for the year ended December 31, 1995 (“1995 
Form 10-K”)
Exhibit 3(a-3) to EMCOR’s Annual Report on Form 
10-K for the year ended December 31, 1997 (“1997 
Form 10-K”)
Exhibit 3(a-4) to EMCOR’s Annual Report on Form 
10-K for the year ended December 31, 2005 (“2005 
Form 10-K”)
Exhibit A to EMCOR’s Proxy Statement dated August 
17, 2007 for Special Meeting of Stockholders held 
September 18, 2007
Exhibit 3(b) to EMCOR’s Annual Report on Form 10-
K for the year ended December 31, 2016 (“2016 Form 
10-K”)
Exhibit 4(a) to EMCOR’s Quarterly Report on Form 
10-Q for the quarter ended March 31, 2020 (“March 
2020 Form 10-Q”)

Exhibit 4(b) to the March 2020 Form 10-Q

Exhibit 4(c) to the March 2020 Form 10-Q

Exhibit 4(d) to the March 2020 Form 10-Q

Exhibit 4(e) to EMCOR’s Annual Report on Form 
10-K for the year ended December 31, 2020 (“2020 
Form 10-K”)
Filed herewith
Exhibit 10.1 to EMCOR's Report on Form 8-K (Date 
of Report April 25, 2005)

Exhibit 10(c) to EMCOR’s Quarterly Report on Form 
10-Q for the quarter ended March 31, 2007 (“March 
2007 Form 10-Q”)
Exhibit 10.1 to EMCOR’s Report on Form 8-K (Date 
of Report October 12, 2004)

10(d) Form of Confidentiality Agreement between Anthony 
Guzzi and EMCOR

Exhibit C to the Guzzi Letter Agreement

10(e) Form of Indemnification Agreement between EMCOR 
and each of its officers and directors

Exhibit F to the Guzzi Letter Agreement

EXHIBIT INDEX
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Exhibit
No. Description

Incorporated By Reference to or
Filed Herewith, as Indicated Below

10(f-1) Severance Agreement (“Guzzi Severance 
Agreement”) dated October 25, 2004 between 
Anthony Guzzi and EMCOR

Exhibit D to the Guzzi Letter Agreement

10(f-2) Amendment to Guzzi Severance Agreement Exhibit 10(g-2) to the March 2007 Form 10-Q
10(g-1) Continuity Agreement dated as of June 22, 1998 

between R. Kevin Matz and EMCOR (“Matz 
Continuity Agreement”)

Exhibit 10(f) to EMCOR's Quarterly Report on Form 
10-Q for the quarter ended June 30, 1998 ("June 1998
Form 10-Q")

10(g-2) Amendment dated as of May 4, 1999 to Matz 
Continuity Agreement

Exhibit 10(m) to EMCOR's Quarterly Report on Form 
10-Q for the quarter ended June 30, 1999 ("June 1999
Form 10-Q")

10(g-3) Amendment dated as of January 1, 2002 to Matz 
Continuity Agreement

Exhibit 10(o-3) to EMCOR’s Quarterly Report on 
Form 10-Q for the quarter ended March 31, 2002 
(“March 2002 Form 10-Q”)

10(g-4) Amendment dated as of March 1, 2007 to Matz 
Continuity Agreement

Exhibit 10(n-4) to the March 2007 Form 10-Q

10(h-1) Continuity Agreement dated as of June 22, 1998 
between Mark A. Pompa and EMCOR (“Pompa 
Continuity Agreement”)

Exhibit 10(g) to the June 1998 Form 10-Q

10(h-2) Amendment dated as of May 4, 1999 to Pompa 
Continuity Agreement

Exhibit 10(n) to the June 1999 Form 10-Q

10(h-3) Amendment dated as of January 1, 2002 to Pompa 
Continuity Agreement

Exhibit 10(p-3) to the March 2002 Form 10-Q

10(h-4) Amendment dated as of March 1, 2007 to Pompa 
Continuity Agreement

Exhibit 10(o-4) to the March 2007 Form 10-Q

10(i-1) Change of Control Agreement dated as of October 25, 
2004 between Anthony Guzzi (“Guzzi”) and EMCOR 
(“Guzzi Continuity Agreement”)

Exhibit E to the Guzzi Letter Agreement

10(i-2) Amendment dated as of March 1, 2007 to Guzzi 
Continuity Agreement

Exhibit 10(p-2) to the March 2007 Form 10-Q

10(i-3) Amendment to Continuity Agreements and Severance 
Agreements with Anthony J. Guzzi, R. Kevin Matz 
and Mark A. Pompa

Exhibit 10(Q) to EMCOR’s Annual Report on Form 
10-K for the year ended December 31, 2008 (“2008
Form 10-K”)

10(j) Amendment dated as of March 29, 2010 to Severance 
Agreement with Anthony J. Guzzi, R. Kevin Matz and 
Mark A. Pompa

Exhibit 10.1 to Form 8-K (Date of Report March 29, 
2010) (“March 2010 Form 8-K”)

10(k-1) Severance Agreement dated as of October 26, 2016 
between EMCOR and Maxine L. Mauricio

Exhibit 10(l-1) to EMCOR's Quarterly Report on 
Form 10-Q for the quarter ended September 30, 2016 
("September 2016 Form 10-Q")

10(k-2) Continuity Agreement dated as of October 26, 2016 
between EMCOR and Maxine L. Mauricio (“Mauricio 
Continuity Agreement”)

Exhibit 10(l-2) to the September 2016 Form 10-Q

10(k-3) Amendment dated April 10, 2017 to Mauricio 
Continuity Agreement

Exhibit 10(l-3) to EMCOR’s Quarterly Report on 
Form 10-Q for the quarter ended March 31, 2017

10(l-1) EMCOR Group, Inc. Long-Term Incentive Plan 
(“LTIP”)

Exhibit 10 to Form 8-K (Date of Report December 15, 
2005)

10(l-2) First Amendment to LTIP and updated Schedule A to 
LTIP

Exhibit 10(S-2) to 2008 Form 10-K 

10(l-3) Second Amendment to LTIP Exhibit 10.2 to March 2010 Form 8-K
10(l-4) Third Amendment to LTIP Exhibit 10(q-4) to EMCOR’s Quarterly Report on 

Form 10-Q for the quarter ended March 31, 2012 
(“March 2012 Form 10-Q”)

EXHIBIT INDEX
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Exhibit
No. Description

Incorporated By Reference to or
Filed Herewith, as Indicated Below

10(l-5) Fourth Amendment to LTIP

10(l-6) Form of Certificate Representing Stock Units issued 
under LTIP

10(l-7) Fifth Amendment to LTIP

10(l-8) Sixth Amendment to LTIP
10(l-9) Seventh Amendment to LTIP
10(m) Key Executive Incentive Bonus Plan, as amended and 

restated
10(n) Amended and Restated 2010 Incentive Plan

10(o) EMCOR Group, Inc. Employee Stock Purchase Plan

10(p) Director Award Program Adopted May 13, 2011, as 
amended and restated December 14, 2011

10(q) Form of Non-LTIP Stock Unit Certificate
10(r) Form of Director Restricted Stock Unit Agreement

10(s) Director Award Program, as Amended and Restated 
December 16, 2014

10(t)

EMCOR Group, Inc. Voluntary Deferral Plan
10(u) First Amendment to EMCOR Group, Inc. Voluntary 

Deferral Plan
10(v) Form of Executive Restricted Stock Unit Agreement
10(w)

Executive Compensation Recoupment Policy
10(x) Restricted Stock Unit Award Agreement dated June 

30, 2017 between EMCOR and Mark A. Pompa
14 Code of Ethics of EMCOR for Chief Executive 

Officer and Senior Financial Officers
21 List of Significant Subsidiaries

Exhibit 10(l-5) to EMCOR’s Quarterly Report on 
Form 10-Q for the quarter ended June 30, 2013
Exhibit 10(T-2) to EMCOR’s Annual Report on Form 
10-K for the year ended December 31, 2007 (“2007 
Form 10-K”)
Exhibit 10(l-7) to EMCOR’s Annual Report on Form 
10-K for the year ended December 31, 2015 (“2015 
Form 10-K”)
Exhibit 10(l-8) to 2015 Form 10-K
Filed herewith
Exhibit B to EMCOR’s Proxy Statement for its 
Annual Meeting held June 13, 2013
Exhibit 10.1 to Form 8-K (Date of Report June 11, 
2020)
Exhibit C to EMCOR’s Proxy Statement for its 
Annual Meeting held June 18, 2008
Exhibit 10(n)(n) to EMCOR's Annual Report on Form 
10-K for the year ended December 31, 2011
Exhibit 10(p)(p) to the March 31, 2012 Form 10-Q
Exhibit 10(k)(k) to EMCOR’s Quarterly Report on 
Form 10-Q for the quarter ended June 30, 2012 (“June 
2012 Form 10-Q”)
Exhibit 10(z) to EMCOR’s Annual Report on Form 
10-K for the year ended December 31, 2014
Exhibit 10(E)(E) to EMCOR's Annual Report on Form 
10-K for the year ended December 31, 2012 (“2012 
Form 10-K”)
Exhibit 10(e)(e) to EMCOR's Annual Report on Form 
10-K for the year ended December 31, 2013
Exhibit 10(F)(F) to 2012 Form 10-K
Exhibit 10(h)(h) to EMCOR's Annual Report on Form 
10-K for the year ended December 31, 2015
Exhibit 10(f)(f) to EMCOR’s Quarterly Report on 
Form 10-Q for the quarter ended June 30, 2017
Exhibit 14 to EMCOR's Annual Report on Form 10-K 
for the year ended December 31, 2003
Filed herewith

23.1 Consent of Ernst & Young LLP Filed herewith
31.1 Certification Pursuant to Section 302 of the Sarbanes-

Oxley Act of 2002 by Anthony J. Guzzi, the 
Chairman, President and Chief Executive Officer

Filed herewith

31.2 Certification Pursuant to Section 302 of the Sarbanes-
Oxley Act of 2002 by Mark A. Pompa, the Executive 
Vice President and Chief Financial Officer

Filed herewith

32.1 Certification Pursuant to Section 906 of the Sarbanes-
Oxley Act of 2002 by the Chairman, President and 
Chief Executive Officer

Furnished

32.2 Certification Pursuant to Section 906 of the Sarbanes-
Oxley Act of 2002 by the Executive Vice President 
and Chief Financial Officer

Furnished

95.1 Information concerning mine safety violations or other 
regulatory matters

Filed herewith

EXHIBIT INDEX
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Exhibit
No. Description

Incorporated By Reference to or
Filed Herewith, as Indicated Below

101 The following materials from EMCOR Group, Inc.’s 
Annual Report on Form 10-K for the year ended 
December 31, 2021, formatted in iXBRL (Inline 
eXtensible Business Reporting Language): (i) the 
Consolidated Balance Sheets, (ii) the Consolidated 
Statements of Operations, (iii) the Consolidated 
Statements of Comprehensive Income, (iv) the 
Consolidated Statements of Cash Flows, (v) the 
Consolidated Statements of Equity and (vi) the Notes 
to Consolidated Financial Statements.

Filed

104 Cover Page Interactive Data File (formatted in Inline 
XBRL and contained in Exhibit 101)

Filed

Pursuant to Item 601(b)(4)(iii) of Regulation S-K, upon request of the Securities and Exchange Commission, the Registrant 
hereby undertakes to furnish a copy of any unfiled instrument which defines the rights of holders of long-term debt of the 
Registrant’s subsidiaries. 

ITEM 16. FORM 10-K SUMMARY

None.

EXHIBIT INDEX
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the Registrant has duly caused 
this report to be signed on its behalf by the undersigned thereunto duly authorized. 

Date: February 24, 2022 
 

EMCOR GROUP, INC.
(Registrant)

BY: /s/ ANTHONY J. GUZZI
Anthony J. Guzzi

Chairman, President and Chief Executive Officer
 

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by the following 
persons on behalf of the Registrant and in the capacities indicated on February 24, 2022. 
 

/S/  ANTHONY J. GUZZI Chairman, President and Chief Executive Officer
Anthony J. Guzzi (Principal Executive Officer)

/S/  MARK A. POMPA Executive Vice President and Chief Financial Officer
Mark A. Pompa (Principal Financial Officer)

/S/  JASON R. NALBANDIAN Vice President and Chief Accounting Officer
Jason R. Nalbandian (Principal Accounting Officer)

/S/  JOHN W. ALTMEYER Director
John W. Altmeyer

/S/  RONALD L. JOHNSON Director
Ronald L. Johnson

/S/  DAVID H. LAIDLEY Director
David H. Laidley

/S/  CAROL P. LOWE Director
Carol P. Lowe

/S/  M. KEVIN MCEVOY Director
M. Kevin McEvoy

/S/  WILLIAM P. REID Director
William P. Reid

/s/  STEVEN B. SCHWARZWAELDER Director
Steven B. Schwarzwaelder

/S/  ROBIN WALKER-LEE Director
Robin Walker-Lee
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SCHEDULE II - VALUATION AND QUALIFYING ACCOUNTS 
(In thousands) 

 

Description

Balance at
Beginning
of Year 

Costs and
Expenses

Cumulative 
Effect 

Adjustment (1) Deductions (2)
Balance at

End of Year
Allowance for credit losses     

Year Ended December 31, 2021 $ 18,031  8,041  —  (2,538) $ 23,534 
Year Ended December 31, 2020 $ 14,466  3,269  3,150  (2,854) $ 18,031 
Year Ended December 31, 2019 $ 15,361  2,628  —  (3,523) $ 14,466 

_________________

(1) Represents the adjustment to our allowance for credit losses, which was recorded to retained earnings upon the adoption of Accounting 
Standards Codification Topic 326. 

(2)  Deductions primarily represent uncollectible balances of accounts receivable written off, net of recoveries. 
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EXHIBIT 21 

LIST OF SIGNIFICANT SUBSIDIARIES JURISDICTION OF INCORPORATION

Dyn Specialty Contracting, Inc. Virginia
MES Holdings Corporation Delaware
EMCOR Construction Services, Inc. Delaware
EMCOR International, Inc. Delaware
EMCOR Mechanical/Electrical Services (East), Inc. Delaware
EMCOR (UK) Limited England
EMCOR Group (UK) plc England
EMCOR Facilities Services, Inc. Ohio
EMCOR-CSI Holding Co. Delaware
FR X Ohmstede Acquisitions Co. Delaware
RepconStrickland, Inc. Delaware
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EXHIBIT 23.1 

Consent of Independent Registered Public Accounting Firm 

We consent to the incorporation by reference in the following Registration Statements: 

(1) Registration Statement (Form S-8 No. 333-168503) pertaining to the 2010 Incentive Plan of EMCOR Group, Inc.,

(2) Registration Statement (Form S-8 No. 333-152764) pertaining to the EMCOR Group, Inc. Employee Stock Purchase 
Plan, 

(3) Registration Statement (Form S-8 No. 333-147015) pertaining to the 2007 Incentive Plan of EMCOR Group, Inc.,

(4) Registration Statement (Form S-8 No. 333-112940) pertaining to the EMCOR Group, Inc. Stock Option Agreements 
dated as of January 4, 1999, May 5, 1999, January 3, 2000, January 2, 2001, December 14, 2001, January 2, 
2002, June 19, 2002, October 25, 2002, January 2, 2003, February 27, 2003, and January 2, 2004, the EMCOR Group, 
Inc. 2003 Non-Employee Directors’ Stock Option Plan and the EMCOR Group, Inc. 2003 Management Stock 
Incentive Plan, and 

(5) Registration Statement (Form S-8 No. 333-186926) pertaining to the EMCOR Group, Inc. Voluntary Deferral Plan;

of our reports dated February 24, 2022, with respect to the consolidated financial statements of EMCOR Group, Inc. and 
subsidiaries, and the effectiveness of internal control over financial reporting of EMCOR Group, Inc. and subsidiaries, included 
in this Annual Report (Form 10-K) of EMCOR Group, Inc. for the year ended December 31, 2021.

/s/ Ernst & Young LLP

Stamford, Connecticut
February 24, 2022
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EXHIBIT 31.1 

CERTIFICATION 

I, Anthony J. Guzzi, certify that: 

1. I have reviewed this annual report on Form 10-K of EMCOR Group, Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a 
material fact necessary to make the statements made, in light of the circumstances under which such statements were 
made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly 
present in all material respects the financial condition, results of operations and cash flows of the registrant as of, 
and for, the periods presented in this report;

4. The registrant’s other certifying officer(s) and I are responsible for establishing and maintaining disclosure controls 
and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)), and internal control over financial 
reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be 
designed under our supervision, to ensure that material information relating to the registrant, including its 
consolidated subsidiaries, is made known to us by others within those entities, particularly during the period 
in which this report is being prepared;

b) Designed such internal control over financial reporting, or caused such internal control over financial 
reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability of 
financial reporting and the preparation of financial statements for external purposes in accordance with 
generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report 
our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period 
covered by this report based on such evaluation; and

d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred 
during the registrant’s most recent fiscal quarter (the registrant's fourth fiscal quarter in the case of an annual 
report) that has materially affected, or is reasonably likely to materially affect, the registrant’s internal control 
over financial reporting; and

5. The registrant’s other certifying officer(s) and I have disclosed, based on our most recent evaluation of internal 
control over financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board of 
directors (or persons performing the equivalent functions):

a) All significant deficiencies and material weaknesses in the design or operation of internal control over 
financial reporting which are reasonably likely to adversely affect the registrant’s ability to record, process, 
summarize and report financial information; and

b) Any fraud, whether or not material, that involves management or other employees who have a significant role 
in the registrant’s internal control over financial reporting.

Date: February 24, 2022 /s/ ANTHONY J. GUZZI
Anthony J. Guzzi 

Chairman, President and
Chief Executive Officer
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EXHIBIT 31.2 

CERTIFICATION 

I, Mark A. Pompa, certify that:

1. I have reviewed this annual report on Form 10-K of EMCOR Group, Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a 
material fact necessary to make the statements made, in light of the circumstances under which such statements were 
made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly 
present in all material respects the financial condition, results of operations and cash flows of the registrant as of, 
and for, the periods presented in this report;

4. The registrant’s other certifying officer(s) and I are responsible for establishing and maintaining disclosure controls 
and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)), and internal control over financial 
reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be 
designed under our supervision, to ensure that material information relating to the registrant, including its 
consolidated subsidiaries, is made known to us by others within those entities, particularly during the period 
in which this report is being prepared;

b) Designed such internal control over financial reporting, or caused such internal control over financial 
reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability of 
financial reporting and the preparation of financial statements for external purposes in accordance with 
generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report 
our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period 
covered by this report based on such evaluation; and

d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred 
during the registrant’s most recent fiscal quarter (the registrant's fourth fiscal quarter in the case of an annual 
report) that has materially affected, or is reasonably likely to materially affect, the registrant’s internal control 
over financial reporting; and

5. The registrant’s other certifying officer(s) and I have disclosed, based on our most recent evaluation of internal 
control over financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board of 
directors (or persons performing the equivalent functions):

a) All significant deficiencies and material weaknesses in the design or operation of internal control over 
financial reporting which are reasonably likely to adversely affect the registrant’s ability to record, process, 
summarize and report financial information; and

b) Any fraud, whether or not material, that involves management or other employees who have a significant role 
in the registrant’s internal control over financial reporting.

Date: February 24, 2022 /s/ MARK A. POMPA
Mark A. Pompa

Executive Vice President and
Chief Financial Officer
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EXHIBIT 32.1 

CERTIFICATION PURSUANT TO 
18 U.S.C. SECTION 1350, 

AS ADOPTED PURSUANT TO 
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002 

In connection with the Annual Report of EMCOR Group, Inc. (the “Company”) on Form 10-K for the period ended 
December 31, 2021 as filed with the Securities and Exchange Commission on the date hereof (the “Report”), I, Anthony J. 
Guzzi, Chairman, President and Chief Executive Officer of the Company, certify, pursuant to 18 U.S.C. Section 1350, as 
adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that: 

1. The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 
1934; and

2. The information contained in the Report fairly presents, in all material respects, the financial condition and 
results of operations of the Company.

Date: February 24, 2022 /s/ ANTHONY J. GUZZI
Anthony J. Guzzi

Chairman, President and
Chief Executive Officer
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EXHIBIT 32.2

CERTIFICATION PURSUANT TO 
18 U.S.C. SECTION 1350, 

AS ADOPTED PURSUANT TO 
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002 

In connection with the Annual Report of EMCOR Group, Inc. (the “Company”) on Form 10-K for the period ended 
December 31, 2021 as filed with the Securities and Exchange Commission on the date hereof (the “Report”), I, Mark A. 
Pompa, Executive Vice President and Chief Financial Officer of the Company, certify, pursuant to 18 U.S.C. Section 1350, as 
adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that: 

1. The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 
1934; and

2. The information contained in the Report fairly presents, in all material respects, the financial condition and 
results of operations of the Company.

Date: February 24, 2022 /s/ MARK A. POMPA
Mark A. Pompa

Executive Vice President and
Chief Financial Officer
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Certified: --

E-68-22

NIFS ID: CLPD22000004 Department: Police Dept.
Capital: Service: License Plate Reader Maintenance

Contract ID #: CQPD16000001 Term: from 08/01/2021 to 07/31/2022 

NIFS Entry Date: 02/11/2022 Contract Delayed: X

Slip Type: Amendment

CRP: 

Time Extension: 

Addl. Funds: 

Blanket Resolution: 

Revenue: Federal Aid: State Aid: 

Vendor Submitted an Unsolicited Solicitation: 

1) Mandated Program: No

2) Comptroller Approval Form Attached: Yes

3) CSEA Agmt. & 32 Compliance Attached: No

4) Significant Adverse Information
Identified? (if yes, attach memo):

No

5) Insurance Required: Yes

Vendor/Municipality Info: 

Name: Selex ES Inc
DBA: ELSAG, Leonardo

ID#:980353098

Main Address: 4221 Tudor LaneGreensboro, NC 27410

Main Contact: Stephanie Pluchino

Main Phone: (845) 490-1381

Department:

Contact Name: Jaclyn Delle

Address: 1 West Street
Mineola, NY 11501

Phone: (516) 571-3054

Email: jdelle1@nassaucountyny.gov

Contract Summary

Purpose: This is an amendment to extend a contract for services related to the Department's license plate readers.  The purpose of 

the amendment is to extend the term of the contract for one (1) additional year and increase the maximum amount to pay for 

extended warranty coverage for the Department's stock of license plate readers.

Method of Procurement: Contract amendment.  Please see procurement history below.

Procurement History: The contractor was selected as a sole source provider.  The Department's stock of license plate readers are a

proprietary system for hardware and software.  ELSAGE is the sole manufacturer of its automated license plate reader equipment.  

The software includes proprietary features that allow the license plate reader units to report into the County's server for effective 

data sharing.

Description of General Provisions: Contractor provides extended warranty coverage for license plate reader hardware and 

Filed with the Clerk of the 
Nassau County Legislature
June 10, 2022 3:21PM



 

software.

Impact on Funding / Price Analysis: $145,484.75 increase to the maximum amount of the contract.  With this increase, the new 

maximum amount is $966,222.75.

Change in Contract from Prior Procurement: N/A

Recommendation: Approve as Submitted



 

Advisement Information

Fund Control Resp. Center Object Index Code Sub Object Budget Code Line Amount
PDH 10 1560 DE PDPDH1560 DE500 PDPDH1560 DE500 05 $145,484.75

TOTAL $145,484.75

Additional Info
Blanket Encumbrance
Transaction

Renewal
% Increase
% Decrease

Funding Source Amount
Revenue Contract:
County $145,484.75
Federal $0.00
State $0.00
Capital $0.00
Other $0.00

Total $145,484.75

Routing Slip

Department

NIFS Entry Jaclyn Delle 04/21/2022 10:55AM Approved

NIFS Final Approval Jaclyn Delle 04/21/2022 11:04AM Approved

Final Approval Jaclyn Delle 04/21/2022 11:04AM Approved

County Attorney

Approval as to Form Jaclyn Delle 04/21/2022 03:33PM Approved

RE & Insurance Verification Andrew Amato 04/21/2022 11:21AM Approved

NIFS Approval Daniel Gregware 04/21/2022 05:05PM Approved

Final Approval Daniel Gregware 04/21/2022 05:05PM Approved

OMB

NIFS Approval Jeff Nogid 04/21/2022 11:43AM Approved

NIFA Approval Irfan Qureshi 04/26/2022 09:24AM Approved

Final Approval Irfan Qureshi 04/26/2022 09:24AM Approved

Compliance & Vertical DCE

Procurement Compliance 
Approval

Ari Schulman 04/26/2022 12:06PM Approved

DCE Compliance Approval Robert Cleary 05/03/2022 05:36PM Approved

Vertical DCE Approval Arthur Walsh 05/17/2022 01:30PM Approved

Final Approval Arthur Walsh 05/17/2022 01:30PM Approved

Legislative Affairs Review

Final Approval Christopher Leimone 06/10/2022 03:11PM Approved

Legislature

Final Approval In Progress

Comptroller

Claims Approval Pending

Legal Approval Pending



 

Accounting / NIFS Approval Pending

Deputy Approval Pending

Final Approval Pending

NIFA

NIFA Approval Pending



   RULES RESOLUTION NO.      – 2022 

 

 

 

A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE 

TO EXECUTE AN AMENDMENT TO A PERSONAL SERVICES 

AGREEMENT BETWEEN THE COUNTY OF NASSAU, ACTING ON 

BEHALF OF THE NASSAU COUNTY POLICE DEPARTMENT, AND 

SELEX ES, INC D/B/A ELSAG 

 

 

 

 

WHEREAS, the County has negotiated an amendment to a personal 

services agreement with Selex ES, Inc. d/b/a ELSAG to provide 

maintenance and support related to license plate recognition services, a copy 

of which is on file with the Clerk of the Legislature; now, therefore, be it 

  

 RESOLVED, that the Rules Committee of the Nassau County 

Legislature authorizes the County Executive to execute the said amendment 

to an agreement with Selex ES, Inc. d/b/a ELSAG. 

















      NIFA Nassau County Interim Finance Authority

Contract Approval Request Form (As of January 1, 2015)

1. Vendor: Selex ES Inc

2. Amount requiring NIFA approval: $145,484.75

Amount to be encumbered: $145,484.75

Slip Type: Amendment

If new contract - $ amount should be full amount of contract
If advisement - NIFA only needs to review if it is increasing funds above the amount previously approved by NIFA 
If amendment - $ amount should be full amount of amendment only

3. Contract Term: 08/01/2021 to 07/31/2022
    Has work or services on this contract commenced? Yes

    If yes, please explain: Contractor continuing these important services as contract amendment is routed through approvals.

4. Funding Source:
General Fund (GEN) X Grant Fund (GRT)
Capital Improvement Fund 
(CAP)

Other

Federal %  0
State % 0
County %   100

Is the cash available for the full amount of the contract?   Yes

If not, will it require a future borrowing? No

Has the County Legislature approved the borrowing? N/A

Has NIFA approved the borrowing for this contract? N/A

5. Provide a brief description (4 to 5 sentences) of the item for which this approval is requested:

This is an amendment to extend a contract for services related to the Department's license plate readers.  The purpose of the amendment is to extend the term of the 

contract for one (1) additional year and increase the maximum amount to pay for extended warranty coverage for the Department's stock of license plate readers.

6. Has the item requested herein followed all proper procedures and thereby approved by the:

Nassau County Attorney as to form Yes

Nassau County Committee and/or Legislature

Date of approval(s) and citation to the resolution where approval for this item was provided:

  

7. Identify all contracts (with dollar amounts) with this or an affiliated party within the prior 12 months:

Contract ID Posting Date Amount Added in Prior 12 Months



AUTHORIZATION

To the best of my knowledge, I hereby certify that the information contained in this 
Contract Approval Request Form and any additional information submitted in 
connection with this request is true and accurate and that all expenditures that will be 
made in reliance on this authorization are in conformance with the Nassau County 
Approved Budget and not in conflict with the Nassau County Multi-Year Financial Plan. 
I understand that NIFA will rely upon this information in its official deliberations.

   IQURESHI   04/26/2022

Authenticated User D  a  te  

COMPTROLLER’S OFFICE

To the best of my knowledge, I hereby certify that the information listed is true and 
accurate and is in conformance with the Nassau County Approved Budget and not in 
conflict with the Nassau County Multi-Year Financial Plan.

Regarding funding, please check the correct response:

I certify that the funds are available to be encumbered pending NIFA approval of this contract. 

If this is a capital project:
I certify that the bonding for this contract has been approved by NIFA. 

Budget is available and funds have been encumbered but the project requires NIFA bonding authorization. 

    

Authenticated User D  a  te  

NIFA

Amount being approved by NIFA: 

Payment is not guaranteed for any work commenced prior to this approval.

    

Authenticated User D  a  te  

NOTE: All contract submissions MUST include the County’s own routing slip, current
NIFS printouts for all relevant accounts and relevant Nassau County Legislature
communication documents and relevant supplemental information pertaining to the item
requested herein.

NIFA Contract Approval Request Form MUST be filled out in its entirety before being 
submitted to NIFA for review.

NIFA reserves the right to request additional information as needed.
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COUNTY OF NASSAU

POLITICAL CAMPAIGN CONTRIBUTION DISCLOSURE FORM

1. Has the vendor or any corporate officers of the vendor provided campaign contributions pursuant to the New York 
State Election Law in (a) the period beginning April 1, 2016 and ending on the date of this disclosure, or (b), beginning 
April 1, 2018, the period beginning two years prior to the date of this disclosure and ending on the date of this 
disclosure, to the campaign committees of any of the following Nassau County elected officials or to the campaign 
committees of any candidates for any of the following Nassau County elected offices: the County Executive, the County
Clerk, the Comptroller, the District Attorney, or any County Legislator? 

YES NO X If yes, to what campaign committee?  

2. VERIFICATION: This section must be signed by a principal of the consultant, contractor or Vendor authorized as a 
signatory of the firm for the purpose of executing Contracts. 

The undersigned affirms and so swears that he/she has read and understood the foregoing statements and they are, to 
his/her knowledge, true and accurate. 

The undersigned further certifies and affirms that the contribution(s) to the campaign committees identified above were 
made freely and without duress, threat or any promise of a governmental benefit or in exchange for any benefit or 
remuneration. 

Electronically signed and certified at the date and time indicated by:
Barry Dilks [BARRY.DILKS@LEONARDOCOMPANY-US.COM]

Dated: 02/16/2022 01:40:33 PM Vendor: SELEX ES Inc.

Title: VP Finance
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Business History Form

The contract shall be awarded to the responsible proposer who, at the discretion of the County, taking into 
consideration the reliability of the proposer and the capacity of the proposer to perform the services required by the 
County, offers the best value to the County and who will best promote the public interest.

In addition to the submission of proposals, each proposer shall complete and submit this questionnaire. The 
questionnaire shall be filled out by the owner of a sole proprietorship or by an authorized representative of the firm, 
corporation or partnership submitting the Proposal.

NOTE: All questions require a response, even if response is "none" or "not-applicable." No blanks.

(USE ADDITIONAL SHEETS IF NECESSARY TO FULLY ANSWER THE FOLLOWING QUESTIONS).

Date: 08/02/2021

1) Proposer's Legal Name: Selex ES Inc.

2) Address of Place of Business: 4221 Tudor Lane

   City: Greensboro State/Province/Territory: NC Zip/Postal Code: 27410

Country: US

Address: 205 H. Creek Ridge Road
City: Greensboro State/Province/Territory: NC Zip/Postal Code: 27406
Country: US
Start Date: 26-SEP-07 End Date: 14-JUL-17

3) Mailing Address (if different):

   City: State/Province/Territory: Zip/Postal Code:

Country:

  Phone: (336) 379-7135

  Does the business own or rent its facilities? Rent If other, please provide details:

4) Dun and Bradstreet number: 198749777

5) Federal I.D. Number:

6) The proposer is a: Corporation  (Describe)

7) Does this business share office space, staff, or equipment expenses with any other business?

    YES NO X If yes, please provide details:
    

8) Does this business control one or more other businesses?



Page 2 of 7 Rev. 3-2016

YES NO X If yes, please provide details:

9) Does this business have one or more affiliates, and/or is it a subsidiary of, or controlled by, any other business?
YES X NO If yes, please provide details:
Selex ES Inc. is a subsidiary of Leonardo SpA, based in Rome, Italy.  Selex operates as a separate line of 
business and entity, and Leonardo will not take part in the performance of this contract.

10) Has the proposer ever had a bond or surety cancelled or forfeited, or a contract with Nassau County or any 
other government entity terminated?
YES NO X If yes, state the name of bonding agency, (if a bond), date, amount of bond 
and reason for such cancellation or forfeiture: or details regarding the termination (if a contract).

11) Has the proposer, during the past seven years, been declared bankrupt?
YES NO X If yes, state date, court jurisdiction, amount of liabilities and amount of assets

12) In the past five years, has this business and/or any of its owners and/or officers and/or any affiliated business, 
been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or local 
prosecuting or investigative agency? And/or, in the past 5 years, have any owner and/or officer of any affiliated 
business been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or
local prosecuting or investigative agency, where such investigation was related to activities performed at, for, or
on behalf of an affiliated business.
YES NO X If yes, provide details for each such investigation, an explanation of the 
circumstances and corrective action taken.

13) In the past 5 years, has this business and/or any of its owners and/or officers and/or any affiliated business 
been the subject of an investigation by any government agency, including but not limited to federal, state and 
local regulatory agencies? And/or, in the past 5 years, has any owner and/or officer of an affiliated business 
been the subject of an investigation by any government agency, including but not limited to federal, state and 
local regulatory agencies, for matters pertaining to that individual's position at or relationship to an affiliated 
business.
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

14) Has any current or former director, owner or officer or managerial employee of this business had, either before 
or during such person's employment, or since such employment if the charges pertained to events that 
allegedly occurred during the time of employment by the submitting business, and allegedly related to the 
conduct of that business:
a) Any felony charge pending?
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.
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b) Any misdemeanor charge pending?
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

c) In the past 10 years, you been convicted, after trial or by plea, of any felony and/or any other crime, an 
element of which relates to truthfulness or the underlying facts of which related to the conduct of business?
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

d) In the past 5 years, been convicted, after trial or by plea, of a misdemeanor?
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

e) In the past 5 years, been found in violation of any administrative, statutory, or regulatory provisions?
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

15) In the past (5) years, has this business or any of its owners or officers, or any other affiliated business had any 
sanction imposed as a result of judicial or administrative proceedings with respect to any professional license 
held?
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

16) For the past (5) tax years, has this business failed to file any required tax returns or failed to pay any applicable 
federal, state or local taxes or other assessed charges, including but not limited to water and sewer charges?
YES NO X If yes, provide details for each such year. Provide a detailed response to all 
questions checked 'YES'. If you need more space, photocopy the appropriate page and attach it to the 
questionnaire.

17 Conflict of Interest:
a) Please disclose any conflicts of interest as outlined below. NOTE: If no conflicts exist, please expressly 

state "No conflict exists."
(i) Any material financial relationships that your firm or any firm employee has that may create a conflict 
of interest or the appearance of a conflict of interest in acting on behalf of Nassau County.
No conflict exists.

(ii) Any family relationship that any employee of your firm has with any County public servant that may 
create a conflict of interest or the appearance of a conflict of interest in acting on behalf of Nassau 
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County.
No conflict exists

(iii) Any other matter that your firm believes may create a conflict of interest or the appearance of a 
conflict of interest in acting on behalf of Nassau County.
No conflict exists.

b) Please describe any procedures your firm has, or would adopt, to assure the County that a conflict of 
interest would not exist for your firm in the future.
Current procedure is for single points of contact for Sales and Contract Management to review potential 
conflicts and relevant obligations prior to contract execution.

A. Include a resume or detailed description of the Proposer's professional qualifications, demonstrating extensive 
experience in your profession. Any prior similar experiences, and the results of these experiences, must be 
identified. 

Have you previously uploaded the below information under in the Document Vault?
YES NO X

Is the proposer an individual?
YES NO X Should the proposer be other than an individual, the Proposal MUST include:

i) Date of formation;
06/11/2001

ii) Name, addresses, and position of all persons having a financial interest in the company, including 
shareholders, members, general or limited partner.  If none, explain.
Willlem Nieuwkerk, CEO

Jason Laquatra, President and General Manager

Barry Dilks, Vice President of Finance

Gary Stevens, CFO  
 

No individuals with a financial interest in the company have been attached..

iii) Name, address and position of all officers and directors of the company. If none, explain.
Willem Nieuwkerk, Gary Stevens, Francesco Noranto (Board of Directors) 
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Francesco Norante is located at:

Leonardo SpA 
 

No officers and directors from this company have been attached. 

iv) State of incorporation (if applicable);
DE

v) The number of employees in the firm;
160

vi) Annual revenue of firm;

vii) Summary of relevant accomplishments
I am attaching a document that details some of our other LPR projects:  Lower Manhattan Security 
Initiative (LMSI), National Capital Region Project, New York Division of Criminal Justice Services 
State Wide LPR Program, and the New York State Police program.

 1 File(s) Uploaded: Nassau County_References.docx 

viii) Copies of all state and local licenses and permits.

B. Indicate number of years in business.
20

C. Provide any other information which would be appropriate and helpful in determining the Proposer's capacity 
and reliability to perform these services.
Please refer to attached file in section vii

D. Provide names and addresses for no fewer than three references for whom the Proposer has provided similar 
services or who are qualified to evaluate the Proposer's capability to perform this work.

Company Nassau County Police Department
Contact Person Sgt. Thomas Schroh
Address 1194 Prospect Ave
City Westbury State/Province/Territory NY
Country US
Telephone (516) 573-8667
Fax #
E-Mail Address tschroh@pcdn.org

Company Hempstead Police Department
Contact Person Lt. Kevin Colgan
Address 99 Jamer A. Garner Way
City Hempstead State/Province/Territory NY
Country US 
Telephone (516) 478-6426
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Fax #
E-Mail Address kcolgan@hempsteadpd.com

Company Suffolk Police Department
Contact Person Ed Hammer
Address 30 Yaphank Ave
City Yaphank State/Province/Territory NY
Country US
Telephone (631) 852-6629
Fax #
E-Mail Address edward.hammer@suffolkcountyny.gov
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I, Tracy Brown , hereby acknowledge that a materially false statement
willfully or fraudulently made in connection with this form may result in rendering the submitting business entity and/or 
any affiliated entities non-responsible, and, in addition, may subject me to criminal charges.

I, Tracy Brown , hereby certify that I have read and understand all the
items contained in this form; that I supplied full and complete answers to each item therein to the best of my 
knowledge, information and belief; that I will notify the County in writing of any change in circumstances occurring after
the submission of this form; and that all information supplied by me is true to the best of my knowledge, information 
and belief. I understand that the County will rely on the information supplied in this form as additional inducement to 
enter into a contract with the submitting business entity.

CERTIFICATION

A MATERIALLY FALSE STATEMENT WILLFULLY OR FRAUDULENTLY MADE IN CONNECTION WITH THIS 
QUESTIONNAIRE MAY RESULT IN RENDERING THE SUBMITTING BUSINESS ENTITY NOT RESPONSIBLE 
WITH RESPECT TO THE PRESENT BID OR FUTURE BIDS, AND, IN ADDITION, MAY SUBJECT THE PERSON 
MAKING THE FALSE STATEMENT TO CRIMINAL CHARGES.

Name of submitting business: Selex ES Inc.

Electronically signed and certified at the date and time indicated by:
Tracy Brown [TRACY.BROWN@LEONARDOCOMPANY-US.COM]

Warranty Operations Manager
Title

02/16/2022 01:03:51 PM
Date



 

 

January 3, 2019  

Selex ES Inc. a Leonardo Company   

Selex ES Inc. (Selex), is the legal subsidiary of the fully owned Leonardo Company. ELSAG is the product 

branding for our automatic license plate recognition (ALPR) systems. Selex manufactures the ELSAG MPH-

900 LPR systems and its propriety software. Selex ALPR systems are manufactured in Greensboro, NC 

along with our help desk headquarters out of Greensboro, NC. Selex’s local technicians are hired and 

trained to be onsite for technical support. A. Relevant Experience:  

#1 Lower Manhattan Security Initiative (LMSI)   

Population: 8.3 million  

Implementation Date: May 2008  

Duration: Major installation was completed in 12 months, ELASG continues to manage and add 

systems as required by LMSI each year.   

Products: MPH-900 and FPH-900  

The New York City Police Department (NYPD) Lower Manhattan Security Initiative (LMSI) is a city-wide 

security program intended to increase surveillance and security in New York City (NYC) funded by the 

Department of Homeland Security (DHS). The LMSI is based on integration of counterterrorism 

technologies, including closed circuit televisions (CCTVs); chemical, biological, radiological, and nuclear 

detectors; street barriers; and license plate readers (LPRs). Selex was chosen to develop a large-scale 

LPR system, including mobile and fixed LPRs, which was integrated into the current NYPD’s Information 

infrastructure. Selex worked closely with the NYPD and the associate contractors to ensure that multiple 

independent solutions work seamlessly and simultaneously within a single management and control 

infrastructure.   

  

Selex provided 30 vehicle-based LPR systems and 86 fixed LPR systems located throughout Lower 

Manhattan. The cameras are connected to a set of local field control units that store and manage data 

and include automated communication capabilities continually exchanging data with central servers. 

The vehicle-based LPR and fixed LPR systems are integrated into a single collection, query, and reporting 

system tied to a custom set of alarms.  

  

Selex was required to install LPR system in a complex urban infrastructure. To install fixed camera units, 

Selex had to replace many light poles and associated subterranean ballast blocks. Selex coordinated with 

the New York State Department of Transportation (DOT), NYC DOT, utilities, unions, licensed 

contractors, and other regulatory and law enforcement agencies in the city. Selex also conducted site 

surveys on the Brooklyn Bridge, Battery Tunnel, and other historic sites throughout NYC, as required, to 

meet contract requirements.  

  

Relevancy of Work Performed  



 

 

➢ Successful deployment and integration of Fixed Lane Dual Use and Mobile LPR systems into a 

larger network.  

➢ Site surveys and site design documentation  

➢ Central management and monitoring capability for data storage and analysis  ➢ Follow-on 

warranty and customer support services  

  

Demonstrated Quality of Work  

➢ Integrated system seamlessly into existing security monitoring network  

➢ System design allowed information sharing with other local and Federal agencies  

➢ All components/systems installed on time and within budget  

➢ All components/system elements passed comprehensive acceptance  

  

  

#2 National Capital Region Project   

Population: 6 million  

Implementation Date: October 2010  

Duration: Major installation was completed in 6 months, ELASG continues to manage and add 

systems as required by NCR  

Products: MPH-900 and FPH-900  

  

An initiative of the US Department of Homeland Security, the National Capital Region Project is a 31 

agency multi- jurisdictional security project surrounding the nation’s Capital.  These agencies include all 

municipalities of the following areas:   

The City of Alexandria  

Arlington County  

The District of Columbia  

Fairfax County  

Loudoun County  

Montgomery County  

Prince George's County  

Prince William County  

                                                                                             

  

Selex was contracted to deploy both mobile and fixed cameras throughout the geographic landscape of 

the jurisdictions.  In total, over 100 fixed cameras have been installed in MD/DC/VA and 180 more will 

be complete by the end of 2011.  Servers at each jurisdiction are networked together via NCRNet, a fiber 

connection between jurisdictions. Statewide servers are in place with Maryland State Police with over 

100 cameras reporting to the Maryland Crime Analysis Center and soon Virginia State Police will have a 

similarly configured statewide server.  The Maryland Governors' Office supported the purchase of 



 

 

additional fixed systems for the University of Maryland and BWI Airport as a result of the success of 

NCR.    

  

Relevancy of Work Performed  

➢ Successful deployment and integration of Fixed Systems into a larger network involving 31 

jurisdictions.  

➢ Site surveys and site design documentation  

➢ Central management and monitoring capability for data storage and analysis  ➢ Follow-on 

warranty and customer support services  

  

Demonstrated Quality of Work  

➢ Integrated system seamlessly into existing security monitoring network  

➢ System design allowed information sharing with other local and Federal agencies  

➢ All components/systems installed on time and within budget  

➢ All components/system elements passed comprehensive acceptance  

  

#3 New York Division of Criminal Justice Services State Wide License Plate Reader (LPR) Program  

Population: 20 million  

Implementation Date: 2008, 2009, 2010  

Duration: Three years, three individual rounds of purchases  

Products: MPH-900 and FPH-900  

  

Selex deployed a wide range of mobile and fixed LPR cameras, including magnetic/transportable units, 

permanently installed units, fixed cameras, and covert units, across New York State for the New York  

Selex ES Inc., a Leonardo Company  
 Kansas Office (Corporate Headquarters)      North Carolina Office  New York Office  
 11300 W, 89th Street       4221 Tudor Lane  7 Sutton Place  

Overland Park, KS 66214 USA      Greensboro, NC 27410 USA  Brewster, NY 10509 USA Tel +1 913 495 

2600       Tel +1 877 773 5724                             Tel +1 845 278 5425  
 www.leonardocompany-us.com     info@leonardocompany-us.com   

  

  



  

  

  

Selex ES, Inc.    Page | 4  

  

State Division of Criminal Justice Services (NYS DCJS). Selex deployed mobile LPRs throughout the state 

to a diverse group of law enforcement agencies in a coordinated effort to combat vehicular crime and 

promote highway safety. Over 300 agencies in New York, including the largest police department in the 

world (NYPD), every County Sheriff’s Office, every agency in high drug and auto crime areas, probation 

offices, and even small towns along drug routes, have received LPRs in a coordinated program to reduce 

crime, improve officer safety and ensure compliance with traffic and insurance laws.   

Every square foot of New York State is covered by an agency with an LPR unit. The implementation is so 

broad that on a typical drive across the state, a vehicle can easily come across a plate reader-equipped 

police car five or more times. The units are deployed in the local department’s vehicle using the existing 

PC/laptop and integrated into their local systems. Data is distributed state-wide using existing 

infrastructure. The units use a state-specific set of alarm classes including stolen vehicles, stolen plates, 

wanted persons, suspended registrations, registered sex offenders, immigration violators, and 

individuals on supervised release. This data further improves officer safety by providing important 

information in advance of a traffic stop.  

  

Relevancy of Work Performed  

➢ Large scale deployment of LPR systems, integrated into an information network that allows data 

collection, storage, and analyses in support of criminal justice organization   

➢ Site surveys, site design documentation, installation, and integration with legacy components  

➢ On-site training and comprehensive acceptance testing  

➢ Warranty maintenance and follow-on customer support services  

  

Demonstrated Quality of Work  

The implementation of this project has had a measurable statewide impact on stolen vehicle recovery 

rates (down 21 percent), and vehicle and traffic law arrests (up 24 percent). Selex demonstrated an 

ability to implement an advanced software management system controlling LPR systems/computers in 

police cars without requiring computer reconfiguration and without interfering with the in-place mobile 

computer-aided dispatch system or records management systems. System software operates in a wide 

range of communication infrastructures, firewalls, and networks across the state.  

#4 New York State Police  

Population: 20 million  

Implementation Date: October 2005  

Technology Update: June 2013  

Duration: Major installation was completed within 6 months, ELASG continues to manage and 

add systems as required by NYSP  



  

  

  

Selex ES, Inc.    Page | 5  

  

Products: MPH-900   

  

Selex implemented a state-wide mobile License Plate Reader (LPR) system for the New York State Police 

(NYSP), resulting in the deployment of 100 mobile LPR units. Selex provided equipment, installation and 

follow-on support, integration engineering services, training, and integration of LPR systems into diverse 

networks.   

  

Selex installed the LPRs in patrol and unmarked vehicles across the state and the systems are tied to a 

central data distribution and collection system. Cameras and processors were carefully mounted in the 

trunk to maximize trunk space and safety. Selex worked with the NYSP Fleet Managers to integrate the 

installation process into the existing workflow for new vehicles. Each step in the installation process was 

reviewed to ensure minimal impact on the vehicle availability.   

  

Selex integrated the LPR 2-way data flow directly into the existing automated processes of the NYSP’s 

current system (TraCs CAD and RMS), minimizing the impact on the police’s standard shift procedures. 

NYSP continues to see outstanding LPR results daily and is a model for efficient and effective LPR 

implementation on a widely distributed geographic force.  

  

In June of 2013, NYSP added an additional 40 mobile camera systems, fixed cameras at three sites, and 

upgraded their back-office system to the newest release to EOC. In 2016, NYSP added 75 additional 

mobile units to their fleet and installed quarterly through 2017.   

  

Relevancy of Work Performed  

➢ Deployed and integrated100 Mobile LPR systems within an existing state-wide communications 

network, similar in size and scope to the CBP LPR system  

➢ Site surveys and site designs, component/system installation, on-site systems integration ➢ 

Customized interfaces into existing FBI data flow and data transmission infrastructure.  

➢ On-site training and formal acceptance testing   

➢ Follow-on warranty maintenance and support services  

  

Demonstrated Quality of Work  

➢ This fixed-price contract was completed on time and within budget.   

➢ Systems and components passed acceptance testing and are in use today. The project provided 

a dramatic and measurable increase in law enforcement effectiveness through a focused LPR 
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enabled capability, resulting in hundreds of stolen vehicle recoveries and a measurable 

reduction in suspended registrations and uninsured vehicle operation.  

➢ In 2008 alone, the system was credited with direct responsibility for more than 16,000 VTL 

arrests, 70 felony convictions, and 77 additional wanted person apprehensions.  

NYSP continues to expand the program and has repeatedly called on Selex support strategic and tactical 

planning efforts for patrol and special operations. Selex also developed covert models and approaches 

that have improved police safety and resulted in high profile convictions  

  

i) Date of Formation 1991 
ii) Name, address and position of persons having financial interest in company, 

including shareholders, members, general or limited partner 
Leonardo SpA  

Via Tiburtina Km 12.400 

Rome, Italy 00131 

iii) Name/address and position of all officers/directors of company 
Marco Buratti , Aldo Paggi, Willem Nieuwkerk and Massimiliano Veltroni 

(all of these individuals are employees of Leonardo SpA) 

iv) State of incorporation if applicable 
Delaware, United States (Selex ES Inc.) 

v) Number of employees in the firm 
145 

vi) Annual revenue of firm 
$54.9M (2017) 

B. 28 Years   

C. Selex focuses on License Plate Reader technology and related software.   

D. References:  

Captain Andrew Crowe Andrew.Crowe@troopers.ny.gov    

(518)786-2106  

New York State Police  

1120 Washington Ave   

Albany, NY 12226  
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Lieutenant Fred Webber frederick.webber@suffolkcountyny.gov   

631-852-6629  

Police Technology Bureau  

Suffolk County Police Department  

30 Yaphank Ave, Yaphank, NY 11980  
  

Andrew Calvo ACalvo@mcsonj.org   

732-431-6400  

Technology Director  

Monmouth County Sheriff’s Office  

2500 Kozloski Road Freehold, 

NJ 07728  
  

  

  

  

  

Sincerely,  

  

Stephanie Pluchino  

Northeast Field Operations Manager   

Stephanie.pluchino@leonardocompany-us.com  
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PRINCIPAL QUESTIONNAIRE FORM

All questions on these questionnaires must be answered by all officers and any individuals who hold a ten percent 
(10%) or greater ownership interest in the proposer. Answers typewritten or printed in ink. If you need more space to 
answer any question, make as many photocopies of the appropriate page(s) as necessary and attach them to the 
questionnaire.

COMPLETE THIS QUESTIONNAIRE CAREFULLY AND COMPLETELY. FAILURE TO SUBMIT A COMPLETE 
QUESTIONNAIRE MAY MEAN THAT YOUR BID OR PROPOSAL WILL BE REJECTED AS NON-RESPONSIVE 
AND IT WILL NOT BE CONSIDERED FOR AWARD

1. Principal Name: Gary Stevens
Date of birth:
Home address:
City: State/Province/Territory: Zip/Postal Code:
Country: US

Business Address: 11300 89 Street
City: Overland park State/Province/Territory: KS Zip/Postal Code: 66214
Country US
Telephone: 913-495-2617

Other present address(es):
City: LENEXA State/Province/Territory: KS Zip/Postal Code: 66215
Country: US
Telephone: 

List of other addresses and telephone numbers attached

2. Positions held in submitting business and starting date of each (check all applicable)

President Treasurer 04/29/2005
Chairman of Board Shareholder
Chief Exec. Officer Secretary 04/29/2005
Chief Financial Officer 04/29/2005 Partner
Vice President
(Other)

3. Do you have an equity interest in the business submitting the questionnaire?
YES NO X If Yes, provide details.

4. Are there any outstanding loans, guarantees or any other form of security or lease or any other type of 
contribution made in whole or in part between you and the business submitting the questionnaire?
YES NO X If Yes, provide details.

5. Within the past 3 years, have you been a principal owner or officer of any business or notfor-profit organization 
other than the one submitting the questionnaire?
YES NO X If Yes, provide details.
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6. Has any governmental entity awarded any contracts to a business or organization listed in Section 5 in the past
3 years while you were a principal owner or officer?
YES NO X If Yes, provide details.

NOTE: An affirmative answer is required below whether the sanction arose automatically, by operation of law, or as a 
result of any action taken by a government agency. Provide a detailed response to all questions checked "YES". If you
need more space, photocopy the appropriate page and attach it to the questionnaire.

7. In the past (5) years, have you and/or any affiliated businesses or not-for-profit organizations listed in Section 5
in which you have been a principal owner or officer:
a. Been debarred by any government agency from entering into contracts with that agency?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Been declared in default and/or terminated for cause on any contract, and/or had any contracts 
cancelled for cause?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Been denied the award of a contract and/or the opportunity to bid on a contract, including, but not 
limited to, failure to meet pre-qualification standards?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. Been suspended by any government agency from entering into any contract with it; and/or is any action
pending that could formally debar or otherwise affect such business's ability to bid or propose on 
contract?
YES NO X If yes, provide an explanation of the circumstances and corrective action 
taken.

8. Have any of the businesses or organizations listed in response to Question 5 filed a bankruptcy petition and/or 
been the subject of involuntary bankruptcy proceedings during the past 7 years, and/or for any portion of the 
last 7 year period, been in a state of bankruptcy as a result of bankruptcy proceedings initiated more than 7 
years ago and/or is any such business now the subject of any pending bankruptcy proceedings, whenever 
initiated?
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YES NO X If 'Yes', provide details for each such instance. (Provide a detailed response to 
all questions check "Yes". If you need more space, photocopy the appropriate page and attached it to the 
questionnaire.)

9.
a. Is there any felony charge pending against you?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Is there any misdemeanor charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Is there any administrative charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. In the past 10 years, have you been convicted, after trial or by plea, of any felony, or of any other crime,
an element of which relates to truthfulness or the underlying facts of which related to the conduct of 
business? Y
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

e. In the past 5 years, have you been convicted, after trial or by plea, of a misdemeanor?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

f. In the past 5 years, have you been found in violation of any administrative or statutory charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

10. In addition to the information provided in response to the previous questions, in the past 5 years, have you 
been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or local 
prosecuting or investigative agency and/or the subject of an investigation where such investigation was related 
to activities performed at, for, or on behalf of the submitting business entity and/or an affiliated business listed 
in response to Question 5?
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YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

11. In addition to the information provided, in the past 5 years has any business or organization listed in response 
to Question 5, been the subject of a criminal investigation and/or a civil anti-trust investigation and/or any other 
type of investigation by any government agency, including but not limited to federal, state, and local regulatory 
agencies while you were a principal owner or officer?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

12. In the past 5 years, have you or this business, or any other affiliated business listed in response to Question 5 
had any sanction imposed as a result of judicial or administrative proceedings with respect to any professional 
license held?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

13. For the past 5 tax years, have you failed to file any required tax returns or failed to pay any applicable federal, 
state or local taxes or other assessed charges, including but not limited to water and sewer charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.
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I, Gary Stevens , hereby acknowledge that a materially false statement 
willfully or fraudulently made in connection with this form may result in rendering the submitting business entity and/or 
any affiliated entities non-responsible, and, in addition, may subject me to criminal charges.

I, Gary Stevens , hereby certify that I have read and understand all the 
items contained in this form; that I supplied full and complete answers to each item therein to the best of my 
knowledge, information and belief; that I will notify the County in writing of any change in circumstances occurring 
after the submission of this form; and that all information supplied by me is true to the best of my knowledge, 
information and belief. I understand that the County will rely on the information supplied in this form as additional 
inducement to enter into a contract with the submitting business entity.

CERTIFICATION
A MATERIALLY FALSE STATEMENT WILLFULLY OR FRAUDULENTLY MADE IN CONNECTION WITH THIS 
QUESTIONNAIRE MAY RESULT IN RENDERING THE SUBMITTING BUSINESS ENTITY NOT RESPONSIBLE 
WITH RESPECT TO THE PRESENT BID OR FUTURE BIDS, AND, IN ADDITION, MAY SUBJECT THE PERSON 
MAKING THE FALSE STATEMENT TO CRIMINAL CHARGES.

Selex ES Inc
Name of submitting business

Electronically signed and certified at the date and time indicated by:
Gary Stevens [GARY.STEVENS@LEONARDOCOMPANY-US.COM]

Chief Financial Officer
Title

02/18/2022 10:01:26 AM
Date
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PRINCIPAL QUESTIONNAIRE FORM

All questions on these questionnaires must be answered by all officers and any individuals who hold a ten percent 
(10%) or greater ownership interest in the proposer. Answers typewritten or printed in ink. If you need more space to 
answer any question, make as many photocopies of the appropriate page(s) as necessary and attach them to the 
questionnaire.

COMPLETE THIS QUESTIONNAIRE CAREFULLY AND COMPLETELY. FAILURE TO SUBMIT A COMPLETE 
QUESTIONNAIRE MAY MEAN THAT YOUR BID OR PROPOSAL WILL BE REJECTED AS NON-RESPONSIVE 
AND IT WILL NOT BE CONSIDERED FOR AWARD

1. Principal Name: WILLEM J NIEUWKERK
Date of birth:
Home address:
City: State/Province/Territory: Zip/Postal Code:
Country: US

Business Address: 7 Sutton Place
City: Brewster State/Province/Territory: NY Zip/Postal Code: 10509
Country US
Telephone: 845-661-5753

Other present address(es):
City: State/Province/Territory: Zip/Postal Code:
Country:
Telephone: 

List of other addresses and telephone numbers attached

2. Positions held in submitting business and starting date of each (check all applicable)

President 06/19/2018 Treasurer
Chairman of Board 01/01/2019 Shareholder
Chief Exec. Officer 06/19/2018 Secretary
Chief Financial Officer 07/15/2008 Partner
Vice President
(Other)

3. Do you have an equity interest in the business submitting the questionnaire?
YES NO X If Yes, provide details.

4. Are there any outstanding loans, guarantees or any other form of security or lease or any other type of 
contribution made in whole or in part between you and the business submitting the questionnaire?
YES NO X If Yes, provide details.

5. Within the past 3 years, have you been a principal owner or officer of any business or notfor-profit organization 
other than the one submitting the questionnaire?
YES X NO If Yes, provide details.
Vacation Rentals.  I have a home in Maine that I occasionally rent out via VRBO
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6. Has any governmental entity awarded any contracts to a business or organization listed in Section 5 in the past
3 years while you were a principal owner or officer?
YES NO X If Yes, provide details.

NOTE: An affirmative answer is required below whether the sanction arose automatically, by operation of law, or as a 
result of any action taken by a government agency. Provide a detailed response to all questions checked "YES". If you
need more space, photocopy the appropriate page and attach it to the questionnaire.

7. In the past (5) years, have you and/or any affiliated businesses or not-for-profit organizations listed in Section 5
in which you have been a principal owner or officer:
a. Been debarred by any government agency from entering into contracts with that agency?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Been declared in default and/or terminated for cause on any contract, and/or had any contracts 
cancelled for cause?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Been denied the award of a contract and/or the opportunity to bid on a contract, including, but not 
limited to, failure to meet pre-qualification standards?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. Been suspended by any government agency from entering into any contract with it; and/or is any action
pending that could formally debar or otherwise affect such business's ability to bid or propose on 
contract?
YES NO X If yes, provide an explanation of the circumstances and corrective action 
taken.

8. Have any of the businesses or organizations listed in response to Question 5 filed a bankruptcy petition and/or 
been the subject of involuntary bankruptcy proceedings during the past 7 years, and/or for any portion of the 
last 7 year period, been in a state of bankruptcy as a result of bankruptcy proceedings initiated more than 7 
years ago and/or is any such business now the subject of any pending bankruptcy proceedings, whenever 
initiated?
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YES NO X If 'Yes', provide details for each such instance. (Provide a detailed response to 
all questions check "Yes". If you need more space, photocopy the appropriate page and attached it to the 
questionnaire.)

9.
a. Is there any felony charge pending against you?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Is there any misdemeanor charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Is there any administrative charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. In the past 10 years, have you been convicted, after trial or by plea, of any felony, or of any other crime,
an element of which relates to truthfulness or the underlying facts of which related to the conduct of 
business? Y
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

e. In the past 5 years, have you been convicted, after trial or by plea, of a misdemeanor?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

f. In the past 5 years, have you been found in violation of any administrative or statutory charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

10. In addition to the information provided in response to the previous questions, in the past 5 years, have you 
been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or local 
prosecuting or investigative agency and/or the subject of an investigation where such investigation was related 
to activities performed at, for, or on behalf of the submitting business entity and/or an affiliated business listed 
in response to Question 5?
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YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

11. In addition to the information provided, in the past 5 years has any business or organization listed in response 
to Question 5, been the subject of a criminal investigation and/or a civil anti-trust investigation and/or any other 
type of investigation by any government agency, including but not limited to federal, state, and local regulatory 
agencies while you were a principal owner or officer?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

12. In the past 5 years, have you or this business, or any other affiliated business listed in response to Question 5 
had any sanction imposed as a result of judicial or administrative proceedings with respect to any professional 
license held?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

13. For the past 5 tax years, have you failed to file any required tax returns or failed to pay any applicable federal, 
state or local taxes or other assessed charges, including but not limited to water and sewer charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.
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I, Willem J Nieuwkerk , hereby acknowledge that a materially false statement 
willfully or fraudulently made in connection with this form may result in rendering the submitting business entity and/or 
any affiliated entities non-responsible, and, in addition, may subject me to criminal charges.

I, Willem J Nieuwkerk , hereby certify that I have read and understand all the 
items contained in this form; that I supplied full and complete answers to each item therein to the best of my 
knowledge, information and belief; that I will notify the County in writing of any change in circumstances occurring 
after the submission of this form; and that all information supplied by me is true to the best of my knowledge, 
information and belief. I understand that the County will rely on the information supplied in this form as additional 
inducement to enter into a contract with the submitting business entity.

CERTIFICATION
A MATERIALLY FALSE STATEMENT WILLFULLY OR FRAUDULENTLY MADE IN CONNECTION WITH THIS 
QUESTIONNAIRE MAY RESULT IN RENDERING THE SUBMITTING BUSINESS ENTITY NOT RESPONSIBLE 
WITH RESPECT TO THE PRESENT BID OR FUTURE BIDS, AND, IN ADDITION, MAY SUBJECT THE PERSON 
MAKING THE FALSE STATEMENT TO CRIMINAL CHARGES.

Selex ES, Inc
Name of submitting business

Electronically signed and certified at the date and time indicated by:
Willem J Nieuwkerk [BILL.NIEUWKERK@LEONARDOCOMPANY-US.COM]

President, GM
Title

02/18/2022 09:17:25 AM
Date
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PRINCIPAL QUESTIONNAIRE FORM

All questions on these questionnaires must be answered by all officers and any individuals who hold a ten percent 
(10%) or greater ownership interest in the proposer. Answers typewritten or printed in ink. If you need more space to 
answer any question, make as many photocopies of the appropriate page(s) as necessary and attach them to the 
questionnaire.

COMPLETE THIS QUESTIONNAIRE CAREFULLY AND COMPLETELY. FAILURE TO SUBMIT A COMPLETE 
QUESTIONNAIRE MAY MEAN THAT YOUR BID OR PROPOSAL WILL BE REJECTED AS NON-RESPONSIVE 
AND IT WILL NOT BE CONSIDERED FOR AWARD

1. Principal Name: Jason Laquatra
Date of birth:
Home address:
City: State/Province/Territory: Zip/Postal Code:
Country: US

Business Address: 4221 Tudor Lane
City: Greensboro State/Province/Territory: NC Zip/Postal Code: 27410
Country US
Telephone: 336-379-7135

Other present address(es):
City: State/Province/Territory: Zip/Postal Code:
Country:
Telephone: 

List of other addresses and telephone numbers attached

2. Positions held in submitting business and starting date of each (check all applicable)

President 10/30/2015 Treasurer
Chairman of Board Shareholder
Chief Exec. Officer Secretary
Chief Financial Officer Partner
Vice President 07/02/2012
(Other)

3. Do you have an equity interest in the business submitting the questionnaire?
YES NO X If Yes, provide details.

4. Are there any outstanding loans, guarantees or any other form of security or lease or any other type of 
contribution made in whole or in part between you and the business submitting the questionnaire?
YES NO X If Yes, provide details.

5. Within the past 3 years, have you been a principal owner or officer of any business or notfor-profit organization 
other than the one submitting the questionnaire?
YES NO X If Yes, provide details.
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6. Has any governmental entity awarded any contracts to a business or organization listed in Section 5 in the past
3 years while you were a principal owner or officer?
YES NO X If Yes, provide details.

NOTE: An affirmative answer is required below whether the sanction arose automatically, by operation of law, or as a 
result of any action taken by a government agency. Provide a detailed response to all questions checked "YES". If you
need more space, photocopy the appropriate page and attach it to the questionnaire.

7. In the past (5) years, have you and/or any affiliated businesses or not-for-profit organizations listed in Section 5
in which you have been a principal owner or officer:
a. Been debarred by any government agency from entering into contracts with that agency?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Been declared in default and/or terminated for cause on any contract, and/or had any contracts 
cancelled for cause?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Been denied the award of a contract and/or the opportunity to bid on a contract, including, but not 
limited to, failure to meet pre-qualification standards?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. Been suspended by any government agency from entering into any contract with it; and/or is any action
pending that could formally debar or otherwise affect such business's ability to bid or propose on 
contract?
YES NO X If yes, provide an explanation of the circumstances and corrective action 
taken.

8. Have any of the businesses or organizations listed in response to Question 5 filed a bankruptcy petition and/or 
been the subject of involuntary bankruptcy proceedings during the past 7 years, and/or for any portion of the 
last 7 year period, been in a state of bankruptcy as a result of bankruptcy proceedings initiated more than 7 
years ago and/or is any such business now the subject of any pending bankruptcy proceedings, whenever 
initiated?
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YES NO X If 'Yes', provide details for each such instance. (Provide a detailed response to 
all questions check "Yes". If you need more space, photocopy the appropriate page and attached it to the 
questionnaire.)

9.
a. Is there any felony charge pending against you?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Is there any misdemeanor charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Is there any administrative charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. In the past 10 years, have you been convicted, after trial or by plea, of any felony, or of any other crime,
an element of which relates to truthfulness or the underlying facts of which related to the conduct of 
business? Y
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

e. In the past 5 years, have you been convicted, after trial or by plea, of a misdemeanor?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

f. In the past 5 years, have you been found in violation of any administrative or statutory charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

10. In addition to the information provided in response to the previous questions, in the past 5 years, have you 
been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or local 
prosecuting or investigative agency and/or the subject of an investigation where such investigation was related 
to activities performed at, for, or on behalf of the submitting business entity and/or an affiliated business listed 
in response to Question 5?
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YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

11. In addition to the information provided, in the past 5 years has any business or organization listed in response 
to Question 5, been the subject of a criminal investigation and/or a civil anti-trust investigation and/or any other 
type of investigation by any government agency, including but not limited to federal, state, and local regulatory 
agencies while you were a principal owner or officer?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

12. In the past 5 years, have you or this business, or any other affiliated business listed in response to Question 5 
had any sanction imposed as a result of judicial or administrative proceedings with respect to any professional 
license held?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

13. For the past 5 tax years, have you failed to file any required tax returns or failed to pay any applicable federal, 
state or local taxes or other assessed charges, including but not limited to water and sewer charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.
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I, Jason Laquatra , hereby acknowledge that a materially false statement 
willfully or fraudulently made in connection with this form may result in rendering the submitting business entity and/or 
any affiliated entities non-responsible, and, in addition, may subject me to criminal charges.

I, Jason Laquatra , hereby certify that I have read and understand all the 
items contained in this form; that I supplied full and complete answers to each item therein to the best of my 
knowledge, information and belief; that I will notify the County in writing of any change in circumstances occurring 
after the submission of this form; and that all information supplied by me is true to the best of my knowledge, 
information and belief. I understand that the County will rely on the information supplied in this form as additional 
inducement to enter into a contract with the submitting business entity.

CERTIFICATION
A MATERIALLY FALSE STATEMENT WILLFULLY OR FRAUDULENTLY MADE IN CONNECTION WITH THIS 
QUESTIONNAIRE MAY RESULT IN RENDERING THE SUBMITTING BUSINESS ENTITY NOT RESPONSIBLE 
WITH RESPECT TO THE PRESENT BID OR FUTURE BIDS, AND, IN ADDITION, MAY SUBJECT THE PERSON 
MAKING THE FALSE STATEMENT TO CRIMINAL CHARGES.

Selex ES Inc
Name of submitting business

Electronically signed and certified at the date and time indicated by:
Jason Laquatra [JASON.LAQUATRA@LEONARDOCOMPANY-US.COM]

General Manager
Title

02/17/2022 12:13:47 PM
Date
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PRINCIPAL QUESTIONNAIRE FORM

All questions on these questionnaires must be answered by all officers and any individuals who hold a ten percent 
(10%) or greater ownership interest in the proposer. Answers typewritten or printed in ink. If you need more space to 
answer any question, make as many photocopies of the appropriate page(s) as necessary and attach them to the 
questionnaire.

COMPLETE THIS QUESTIONNAIRE CAREFULLY AND COMPLETELY. FAILURE TO SUBMIT A COMPLETE 
QUESTIONNAIRE MAY MEAN THAT YOUR BID OR PROPOSAL WILL BE REJECTED AS NON-RESPONSIVE 
AND IT WILL NOT BE CONSIDERED FOR AWARD

1. Principal Name: Barry Dilks
Date of birth:
Home address:
City: State/Province/Territory: Zip/Postal Code:
Country: US

Business Address: 4221 Tudor Lane
City: Greensboro State/Province/Territory: NC Zip/Postal Code: 27410
Country US
Telephone: 336-379-7135

Other present address(es):
City: State/Province/Territory: Zip/Postal Code:
Country:
Telephone: 

List of other addresses and telephone numbers attached

2. Positions held in submitting business and starting date of each (check all applicable)

President Treasurer
Chairman of Board Shareholder
Chief Exec. Officer Secretary
Chief Financial Officer Partner
Vice President 02/01/2014
(Other)

3. Do you have an equity interest in the business submitting the questionnaire?
YES NO X If Yes, provide details.

4. Are there any outstanding loans, guarantees or any other form of security or lease or any other type of 
contribution made in whole or in part between you and the business submitting the questionnaire?
YES NO X If Yes, provide details.

5. Within the past 3 years, have you been a principal owner or officer of any business or notfor-profit organization 
other than the one submitting the questionnaire?
YES NO X If Yes, provide details.
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6. Has any governmental entity awarded any contracts to a business or organization listed in Section 5 in the past
3 years while you were a principal owner or officer?
YES NO X If Yes, provide details.

NOTE: An affirmative answer is required below whether the sanction arose automatically, by operation of law, or as a 
result of any action taken by a government agency. Provide a detailed response to all questions checked "YES". If you
need more space, photocopy the appropriate page and attach it to the questionnaire.

7. In the past (5) years, have you and/or any affiliated businesses or not-for-profit organizations listed in Section 5
in which you have been a principal owner or officer:
a. Been debarred by any government agency from entering into contracts with that agency?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Been declared in default and/or terminated for cause on any contract, and/or had any contracts 
cancelled for cause?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Been denied the award of a contract and/or the opportunity to bid on a contract, including, but not 
limited to, failure to meet pre-qualification standards?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. Been suspended by any government agency from entering into any contract with it; and/or is any action
pending that could formally debar or otherwise affect such business's ability to bid or propose on 
contract?
YES NO X If yes, provide an explanation of the circumstances and corrective action 
taken.

8. Have any of the businesses or organizations listed in response to Question 5 filed a bankruptcy petition and/or 
been the subject of involuntary bankruptcy proceedings during the past 7 years, and/or for any portion of the 
last 7 year period, been in a state of bankruptcy as a result of bankruptcy proceedings initiated more than 7 
years ago and/or is any such business now the subject of any pending bankruptcy proceedings, whenever 
initiated?
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YES NO X If 'Yes', provide details for each such instance. (Provide a detailed response to 
all questions check "Yes". If you need more space, photocopy the appropriate page and attached it to the 
questionnaire.)

9.
a. Is there any felony charge pending against you?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Is there any misdemeanor charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Is there any administrative charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. In the past 10 years, have you been convicted, after trial or by plea, of any felony, or of any other crime,
an element of which relates to truthfulness or the underlying facts of which related to the conduct of 
business? Y
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

e. In the past 5 years, have you been convicted, after trial or by plea, of a misdemeanor?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

f. In the past 5 years, have you been found in violation of any administrative or statutory charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

10. In addition to the information provided in response to the previous questions, in the past 5 years, have you 
been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or local 
prosecuting or investigative agency and/or the subject of an investigation where such investigation was related 
to activities performed at, for, or on behalf of the submitting business entity and/or an affiliated business listed 
in response to Question 5?
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YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

11. In addition to the information provided, in the past 5 years has any business or organization listed in response 
to Question 5, been the subject of a criminal investigation and/or a civil anti-trust investigation and/or any other 
type of investigation by any government agency, including but not limited to federal, state, and local regulatory 
agencies while you were a principal owner or officer?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

12. In the past 5 years, have you or this business, or any other affiliated business listed in response to Question 5 
had any sanction imposed as a result of judicial or administrative proceedings with respect to any professional 
license held?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

13. For the past 5 tax years, have you failed to file any required tax returns or failed to pay any applicable federal, 
state or local taxes or other assessed charges, including but not limited to water and sewer charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.
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I, Barry Dilks , hereby acknowledge that a materially false statement 
willfully or fraudulently made in connection with this form may result in rendering the submitting business entity and/or 
any affiliated entities non-responsible, and, in addition, may subject me to criminal charges.

I, Barry Dilks , hereby certify that I have read and understand all the 
items contained in this form; that I supplied full and complete answers to each item therein to the best of my 
knowledge, information and belief; that I will notify the County in writing of any change in circumstances occurring 
after the submission of this form; and that all information supplied by me is true to the best of my knowledge, 
information and belief. I understand that the County will rely on the information supplied in this form as additional 
inducement to enter into a contract with the submitting business entity.

CERTIFICATION
A MATERIALLY FALSE STATEMENT WILLFULLY OR FRAUDULENTLY MADE IN CONNECTION WITH THIS 
QUESTIONNAIRE MAY RESULT IN RENDERING THE SUBMITTING BUSINESS ENTITY NOT RESPONSIBLE 
WITH RESPECT TO THE PRESENT BID OR FUTURE BIDS, AND, IN ADDITION, MAY SUBJECT THE PERSON 
MAKING THE FALSE STATEMENT TO CRIMINAL CHARGES.

SELEX ES Inc.
Name of submitting business

Electronically signed and certified at the date and time indicated by:
Barry Dilks [BARRY.DILKS@LEONARDOCOMPANY-US.COM]

VP Finance
Title

02/16/2022 01:43:31 PM
Date
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COUNTY OF NASSAU

CONSULTANT'S, CONTRACTOR'S AND VENDOR'S DISCLOSURE FORM

1. Name of the Entity: Selex ES Inc.

Address: 4221 Tudor Lane

City: Greensboro State/Province/Territory: NC Zip/Postal Code: 27410

Country: US

2. Entity's Vendor Identification Number:

3. Type of Business: Closely Held Corp (specify)

4. List names and addresses of all principals; that is, all individuals serving on the Board of Directors or comparable 
body, all partners and limited partners, all corporate officers, all parties of Joint Ventures, and all members and 
officers of limited liability companies (attach additional sheets if necessary):

1 File(s) uploaded Selex ES Inc. _Officers And Board Members.docx 

 No principals have been attached to this form.  

5. List names and addresses of all shareholders, members, or partners of the firm. If the shareholder is not an 
individual, list the individual shareholders/partners/members. If a Publicly held Corporation, include a copy of the 
10K in lieu of completing this section.
If none, explain.
Selex ES Inc. is wholly owned by Leonardo International SpA. 

 No shareholders, members, or partners have been attached to this form.

6. List all affiliated and related companies and their relationship to the firm entered on line 1. above (if none, enter 
"None"). Attach a separate disclosure form for each affiliated or subsidiary company that may take part in the 
performance of this contract. Such disclosure shall be updated to include affiliated or subsidiary companies not 
previously disclosed that participate in the performance of the contract.

Selex ES Inc. is a subsidiary of Leonardo SpA based in Rome, Italy.  Selex operates as a separate line of business and 
entity, and Leonardo will not take part in the performance of this contract. 

7. List all lobbyists whose services were utilized at any stage in this matter (i.e., pre-bid, bid, post-bid, etc.). If none, enter
"None." The term "lobbyist" means any and every person or organization retained, employed or designated by any client 
to influence - or promote a matter before - Nassau County, its agencies, boards, commissions, department heads, 
legislators or committees, including but not limited to the Open Space and Parks Advisory Committee and Planning 
Commission. Such matters include, but are not limited to, requests for proposals, development or improvement of real 
property subject to County regulation, procurements. The term "lobbyist" does not include any officer, director, trustee, 
employee, counsel or agent of the County of Nassau, or State of New York, when discharging his or her official duties.

Are there lobbyists involved in this matter?
YES NO X

(a) Name, title, business address and telephone number of lobbyist(s):
N/A

(b) Describe lobbying activity of each lobbyist. See below for a complete description of lobbying activities.
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N/A

(c) List whether and where the person/organization is registered as a lobbyist (e.g., Nassau County, New 
York State):
N/A

8. VERIFICATION: This section must be signed by a principal of the consultant, contractor or Vendor authorized as a 
signatory of the firm for the purpose of executing Contracts.

The undersigned affirms and so swears that he/she has read and understood the foregoing statements and they are, to 
his/her knowledge, true and accurate.

Electronically signed and certified at the date and time indicated by: 
Tracy Brown [TRACY.BROWN@LEONARDOCOMPANY-US.COM]

Dated: 02/16/2022 01:01:36 PM

Title: Warranty Operations Manager
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The term lobbying shall mean any attempt to influence: any determination made by the Nassau County 
Legislature, or any member thereof, with respect to the introduction, passage, defeat, or substance of any local 
legislation or resolution; any determination by the County Executive to support, oppose, approve or disapprove any 
local legislation or resolution, whether or not such legislation has been introduced in the County Legislature; any 
determination by an elected County official or an officer or employee of the County with respect to the procurement of 
goods, services or construction, including the preparation of contract specifications, including by not limited to the 
preparation of requests for proposals, or solicitation, award or administration of a contract or with respect to the 
solicitation, award or administration of a grant, loan, or agreement involving the disbursement of public monies; any 
determination made by the County Executive, County Legislature, or by the County of Nassau, its agencies, boards, 
commissions, department heads or committees, including but not limited to the Open Space and Parks Advisory 
Committee, the Planning Commission, with respect to the zoning, use, development or improvement of real property 
subject to County regulation, or any agencies, boards, commissions, department heads or committees with respect to 
requests for proposals, bidding, procurement or contracting for services for the County; any determination made by an
elected county official or an officer or employee of the county with respect to the terms of the acquisition or disposition 
by the county of any interest in real property, with respect to a license or permit for the use of real property of or by the
county, or with respect to a franchise, concession or revocable consent; the proposal, adoption, amendment or 
rejection by an agency of any rule having the force and effect of law; the decision to hold, timing or outcome of any 
rate making proceeding before an agency; the agenda or any determination of a board or commission; any 
determination regarding the calendaring or scope of any legislature oversight hearing; the issuance, repeal, 
modification or substance of a County Executive Order; or any determination made by an elected county official or an 
officer or employee of the county to support or oppose any state or federal legislation, rule or regulation, including any 
determination made to support or oppose that is contingent on any amendment of such legislation, rule or regulation, 
whether or not such legislation has been formally introduced and whether or not such rule or regulation has been 
formally proposed.



Willem Nieuwkerk, CEO 

 

 

 

Jason Laquatra, President and General Manager 

 

 

 

Barry Dilks, Vice President of Finance 

 

 

 

Gary Stevens, CFO 

 

 
 

 
  
iii) Name, address and position of all officers and directors of the company 
  
If none, explain. 

Willem Nieuwkerk, Gary Stevens, Francesco Noranto (Board of Directors) 

 

Francesco Norante is located at: 

 

Leonardo SpA 
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CERTIFICATE OF LIABILITY INSURANCE
 DATE(MM/DD/YYYY)        

 02/23/2022

IMPORTANT: If the certificate holder is an ADDITIONAL INSURED, the policy(ies) must have ADDITIONAL INSURED provisions or be endorsed. If 

SUBROGATION IS WAIVED, subject to   the terms and conditions of the policy, certain policies may require an endorsement. A statement on this 

certificate does not confer rights to the certificate holder in lieu of such endorsement(s)

THIS CERTIFICATE IS ISSUED AS A MATTER OF INFORMATION ONLY AND CONFERS NO RIGHTS UPON THE CERTIFICATE HOLDER. THIS 

CERTIFICATE DOES NOT AFFIRMATIVELY OR NEGATIVELY AMEND, EXTEND OR ALTER THE COVERAGE AFFORDED BY THE POLICIES BELOW. 

THIS CERTIFICATE OF INSURANCE DOES NOT CONSTITUTE A CONTRACT BETWEEN THE ISSUING INSURER(S), AUTHORIZED 

REPRESENTATIVE OR PRODUCER, AND THE CERTIFICATE HOLDER.

PRODUCER

Aon Risk Services, Inc. of Washington, D.C.
2001 K Street NW
Suite 625 N
Washington DC 20006 USA 

PHONE
(A/C. No. Ext):

E-MAIL
ADDRESS:

INSURER(S) AFFORDING COVERAGE NAIC #

(866) 283-7122

INSURED 36940Indian Harbor Insurance CompanyINSURER A:

INSURER B:

INSURER C:

INSURER D:

INSURER E:

INSURER F:

FAX
(A/C. No.):

(800) 363-0105

CONTACT
NAME:

Selex ES, Inc
4221 Tudor Lane
Greensboro NC 27410 USA 

COVERAGES CERTIFICATE NUMBER: 570091705601 REVISION NUMBER:

THIS IS TO CERTIFY THAT THE POLICIES OF INSURANCE LISTED BELOW HAVE BEEN ISSUED TO THE INSURED NAMED ABOVE FOR THE POLICY PERIOD 
INDICATED. NOTWITHSTAND NG ANY REQUIREMENT, TERM OR CONDITION OF ANY CONTRACT OR OTHER DOCUMENT WITH RESPECT TO WHICH THIS 
CERTIFICATE MAY BE ISSUED OR MAY PERTA N, THE NSURANCE AFFORDED BY THE POLICIES DESCRIBED HERE N IS SUBJECT TO ALL THE TERMS, 
EXCLUSIONS AND CONDITIONS OF SUCH POLICIES. LIMITS SHOWN MAY HAVE BEEN REDUCED BY PA D CLA MS. Limits shown are as requested

POLICY EXP 
(MM/DD/YYYY)

POLICY EFF 
(MM/DD/YYYY)

SUBR
WVD

INSR 
LTR

ADDL 
INSD POLICY NUMBER  TYPE OF INSURANCE LIMITS

COMMERCIAL GENERAL LIABILITY

CLAIMS-MADE OCCUR

POLICY LOC

EACH OCCURRENCE

DAMAGE TO RENTED 

PREMISES (Ea occurrence)

MED EXP Any one person)

PERSONAL & ADV INJURY

GENERAL AGGREGATE

PRODUCTS - COMP/OP AGG

X

X

X

GEN'L AGGREGATE LIMIT APPLIES PER: 

$5,000,000

$100,000

$5,000

$1,000,000

$5,000,000

$5,000,000

IncludedHired & Non-Owned Auto

A 07/01/2021 07/01/2022US00012087LI21A

PRO-

JECT

OTHER:

AUTOMOBILE LIABILITY

ANY AUTO

OWNED 

AUTOS ONLY

SCHEDULED

 AUTOS

HIRED AUTOS 

ONLY

NON-OWNED 

AUTOS ONLY

BODILY INJURY ( Per person)

PROPERTY DAMAGE

(Per accident)

BODILY INJURY (Per accident)

COMBINED SINGLE LIMIT

(Ea accident)

EXCESS LIAB

OCCUR 

CLAIMS-MADE AGGREGATE

EACH OCCURRENCE

DED 

UMBRELLA LIAB

RETENTION

E.L. DISEASE-EA EMPLOYEE

E.L. DISEASE-POLICY LIMIT

E.L. EACH ACCIDENT

OTH
-

PER STATUTE

Y / N

(Mandatory in NH)

ANY PROPRIETOR  PARTNER  EXECUTIVE 

OFFICER MEMBER EXCLUDED? N / A

WORKERS COMPENSATION AND 

EMPLOYERS' LIABILITY

If yes, describe under 
DESCRIPTION OF OPERATIONS below

DESCRIPTION OF OPERATIONS / LOCATIONS / VEHICLES (ACORD 101, Additional Remarks Schedule, may be attached if more space is required)

County of Nassau is included as Additional Insured in accordance with the policy provisions of the General Liability policy.

CANCELLATIONCERTIFICATE HOLDER

AUTHORIZED REPRESENTATIVECounty of Nassau
1 West Street
Mineola NY 11501 USA 

ACORD 25 (2016/03)

©1988-2015 ACORD CORPORATION. All rights reserved.

The ACORD name and logo are registered marks of ACORD

SHOULD ANY OF THE ABOVE DESCRIBED POLICIES BE CANCELLED BEFORE THE 

EXPIRATION DATE THEREOF, NOTICE WILL BE DELIVERED IN ACCORDANCE WITH THE 

POLICY PROVISIONS.



COUNTY OF NASSAU 
INTER-DEPARTMENTAL MEMO 

 

DATE: April 21, 2022 
 

TO: Robert Cleary, Chief Procurement & Compliance 
Officer 

FROM: Police Department 
 

SUBJECT: COUNTY AMENDMENT NUMBER CLPD22000004 
SELEX ES INC. – DELAY MEMO 

 

This item is an amendment to a contract for services related to the Police Department’s 
license plate reader system.  The purpose of the amendment is to extend the original term of the 
contract for one (1) additional year and increase the maximum amount by $145,484.75, to pay for 
extended warranty coverage. 

The contract amendment was delayed in order to utilize funding from the County’s 2022 
budget, which was not available for encumbrance until after the extended term start date.  Once the 
2022 funding was made available, there was an additional short delay while the contractor updated 
their vendor disclosure forms (which had expired) and provided current certificates of insurance. 

 

Prepared by: 

 
DCA Jaclyn Delle 
Attorney – Legal Bureau 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

DOCUMENT: \\pdcn.nas\pdcn_root\HQ_Profiles\jdelle\My Documents\Change Healthcare\Delay memo (CLPD19000010).docx 















































































































Certified: --

E-69-22

NIFS ID: CQAT22000008 Department: County Attorney
Capital: Service: special counsel (Ramsaroop)

Contract ID #: CQAT22000008 Term: March 25, 2022 to completion of services
NIFS Entry Date: 05/17/2022 Contract Delayed: X

Slip Type: New

CRP: 

Blanket Resolution: 

Revenue: Federal Aid: State Aid: 

Vendor Submitted an Unsolicited Solicitation: 

1) Mandated Program: No

2) Comptroller Approval Form Attached: Yes

3) CSEA Agmt. & 32 Compliance Attached: No

4) Significant Adverse Information
Identified? (if yes, attach memo): No

5) Insurance Required: Yes

Vendor/Municipality Info: 

Name: Law Office of Vincent D. 
McNamara

ID#:113412357

Main Address: 1045 Oyster Bay Road
East Norwich, NY 11732

Main Contact: Vincent McNamara

Main Phone: (516) 922-9100

Department:

Contact Name: Mary Nori

Address: 1 West Street
Mineola, New York 11501

Phone: (516) 571-6083

Email: mnori@nassaucountyny.gov

Contract Summary

Purpose: This is a new contract with special counsel firm Law Office of Vincent McNamara ("Counsel") to represent the County in

the case known as Ramsaroop v.  County of Nassau, et al., Index No. 604994/2020, a complex medical malpractice case involving 

allegations that Nassau County Police Medics failed to provide proper emergency care to plaintiff’s principal (the “Services”).

Method of Procurement: A Request for Qualifications (“RFQ”) was issued and a panel of firms qualified to provide legal services

for the County has been established. The firm Law Office of Vincent D. McNamara has submitted a proposal in response to the 

RFQ and has been added to this panel. After a review of the panel, based on the firm’s experience, expertise in the subject matters, 

and availability, the firm has been determined to be qualified by the Department in the areas of law listed in the attached routing 

sheet and assigned the case provided in the attached routing sheet.

Procurement History: New Contract. Please see method of procurement above.

Description of General Provisions: As described above.

Impact on Funding / Price Analysis: The maximum amount of this contract is $132,500.00, with an initial encumbrance of 

Filed with the Clerk of the Nassau County 
Legislature on June 6, 2022 4:05pm



 

$75,000.00.

Change in Contract from Prior Procurement: N/A - this is a new contract.

Recommendation: Approve as Submitted



 

Advisement Information

Fund Control Resp. Center Object Index Code Sub Object Budget Code Line Amount
GEN 10 1100 DE ATGEN1100 DE502 ATGEN1100 DE502 01 $75,000.00

TOTAL $75,000.00

Additional Info
Blanket Encumbrance
Transaction

Renewal
% Increase
% Decrease

Funding Source Amount
Revenue Contract:
County $75,000.00
Federal $0.00
State $0.00
Capital $0.00
Other $0.00

Total $75,000.00

Routing Slip

Department

NIFS Entry Mary Nori 05/18/2022 05:21PM Approved
NIFS Final Approval Daniel Gregware 05/18/2022 05:34PM Approved
Final Approval Daniel Gregware 05/18/2022 05:34PM Approved

County Attorney

Approval as to Form Daniel Gregware 05/20/2022 04:19PM Approved
RE & Insurance Verification Nick Sarandis 05/19/2022 10:59AM Approved
NIFS Approval Daniel Gregware 05/20/2022 04:26PM Approved
Final Approval Daniel Gregware 05/20/2022 04:26PM Approved

OMB

NIFS Approval Jeff Nogid 05/20/2022 04:01PM Approved
NIFA Approval Irfan Qureshi 05/25/2022 09:35AM Approved
Final Approval Irfan Qureshi 05/25/2022 09:35AM Approved

Compliance & Vertical DCE

Procurement Compliance 
Approval

Robert Cleary 05/31/2022 05:13PM Approved

DCE Compliance Approval Robert Cleary 05/31/2022 05:14PM Approved
Vertical DCE Approval Arthur Walsh 06/01/2022 11:35AM Approved
Final Approval Arthur Walsh 06/01/2022 11:35AM Approved

Legislative Affairs Review

Final Approval Christopher Leimone 06/10/2022 03:42PM Approved

Legislature

Final Approval In Progress

Comptroller

Claims Approval Pending
Legal Approval Pending



 

Accounting / NIFS Approval Pending
Deputy Approval Pending
Final Approval Pending

NIFA

NIFA Approval Pending



                                                                                                                                              

   RULES RESOLUTION NO.            – 2022 

 

 

 

 A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE TO 

EXECUTE A PERSONAL SERVICES AGREEMENT BETWEEN THE 

COUNTY OF NASSAU, ACTING ON BEHALF OF THE OFFICE OF THE 

NASSAU COUNTY ATTORNEY, AND THE LAW OFFICE OF VINCENT 

D. MCNAMARA 

 

 

 

 

 

WHEREAS, the County has negotiated a personal services agreement 

with the Law Office of Vincent D. McNamara to provide legal services, a 

copy of which is on file with the Clerk of the Legislature; now, therefore, be 

it 

  

 RESOLVED, that the Rules Committee of the Nassau County 

Legislature authorizes the County Executive to execute the said agreement 

with the Law Office of Vincent D. McNamara. 





















Thomas A. Adams



















      NIFA Nassau County Interim Finance Authority

Contract Approval Request Form (As of January 1, 2015)

1. Vendor: Law Office of Vincent D. McNamara

2. Amount requiring NIFA approval: $132,500.00

Amount to be encumbered: $75,000.00

Slip Type: New

If new contract - $ amount should be full amount of contract
If advisement - NIFA only needs to review if it is increasing funds above the amount previously approved by NIFA 
If amendment - $ amount should be full amount of amendment only

3. Contract Term:  to March 25, 2022 to completion of services
    Has work or services on this contract commenced? Yes

    If yes, please explain: ongoing litigation

4. Funding Source:
General Fund (GEN) X Grant Fund (GRT)
Capital Improvement Fund 
(CAP)

Other

Federal %  0
State % 0
County %   100

Is the cash available for the full amount of the contract?   Yes

If not, will it require a future borrowing? No

Has the County Legislature approved the borrowing? N/A

Has NIFA approved the borrowing for this contract? N/A

5. Provide a brief description (4 to 5 sentences) of the item for which this approval is requested:

This is a new contract with special counsel firm Law Office of Vincent McNamara ("Counsel") to represent the County in the case known as Ramsaroop v.  County of 

Nassau, et al., Index No. 604994/2020, a complex medical malpractice case involving allegations that Nassau County Police Medics failed to provide proper 

emergency care to plaintiff’s principal (the “Services”).

6. Has the item requested herein followed all proper procedures and thereby approved by the:

Nassau County Attorney as to form Yes

Nassau County Committee and/or Legislature

Date of approval(s) and citation to the resolution where approval for this item was provided:

  

7. Identify all contracts (with dollar amounts) with this or an affiliated party within the prior 12 months:

Contract ID Posting Date Amount Added in Prior 12 Months



AUTHORIZATION

To the best of my knowledge, I hereby certify that the information contained in this 
Contract Approval Request Form and any additional information submitted in 
connection with this request is true and accurate and that all expenditures that will be 
made in reliance on this authorization are in conformance with the Nassau County 
Approved Budget and not in conflict with the Nassau County Multi-Year Financial Plan. 
I understand that NIFA will rely upon this information in its official deliberations.

   IQURESHI   05/25/2022

Authenticated User D  a  te  

COMPTROLLER’S OFFICE

To the best of my knowledge, I hereby certify that the information listed is true and 
accurate and is in conformance with the Nassau County Approved Budget and not in 
conflict with the Nassau County Multi-Year Financial Plan.

Regarding funding, please check the correct response:

I certify that the funds are available to be encumbered pending NIFA approval of this contract. 

If this is a capital project:
I certify that the bonding for this contract has been approved by NIFA. 

Budget is available and funds have been encumbered but the project requires NIFA bonding authorization. 

    

Authenticated User D  a  te  

NIFA

Amount being approved by NIFA: 

Payment is not guaranteed for any work commenced prior to this approval.

    

Authenticated User D  a  te  

NOTE: All contract submissions MUST include the County’s own routing slip, current
NIFS printouts for all relevant accounts and relevant Nassau County Legislature
communication documents and relevant supplemental information pertaining to the item
requested herein.

NIFA Contract Approval Request Form MUST be filled out in its entirety before being 
submitted to NIFA for review.

NIFA reserves the right to request additional information as needed.
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COUNTY OF NASSAU

POLITICAL CAMPAIGN CONTRIBUTION DISCLOSURE FORM

1. Has the vendor or any corporate officers of the vendor provided campaign contributions pursuant to the New York 
State Election Law in (a) the period beginning April 1, 2016 and ending on the date of this disclosure, or (b), beginning 
April 1, 2018, the period beginning two years prior to the date of this disclosure and ending on the date of this 
disclosure, to the campaign committees of any of the following Nassau County elected officials or to the campaign 
committees of any candidates for any of the following Nassau County elected offices: the County Executive, the County
Clerk, the Comptroller, the District Attorney, or any County Legislator? 

YES X NO If yes, to what campaign committee?  
Friends of Ed Mangano
Martins for Nassau

1 File(s) uploaded: POLITICAL CONTRIBUTIONS - County Executive.pdf 

2. VERIFICATION: This section must be signed by a principal of the consultant, contractor or Vendor authorized as a 
signatory of the firm for the purpose of executing Contracts. 

The undersigned affirms and so swears that he/she has read and understood the foregoing statements and they are, to 
his/her knowledge, true and accurate. 

The undersigned further certifies and affirms that the contribution(s) to the campaign committees identified above were 
made freely and without duress, threat or any promise of a governmental benefit or in exchange for any benefit or 
remuneration. 

Electronically signed and certified at the date and time indicated by:
Vincent D. McNamara [INFO@VDM-LAW.COM]

Dated: 06/03/2022 05:49:38 PM Vendor: Law Office of Vincent D. McNamara

Title: Principal
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PRINCIPAL QUESTIONNAIRE FORM

All questions on these questionnaires must be answered by all officers and any individuals who hold a ten percent 
(10%) or greater ownership interest in the proposer. Answers typewritten or printed in ink. If you need more space to 
answer any question, make as many photocopies of the appropriate page(s) as necessary and attach them to the 
questionnaire.

COMPLETE THIS QUESTIONNAIRE CAREFULLY AND COMPLETELY. FAILURE TO SUBMIT A COMPLETE 
QUESTIONNAIRE MAY MEAN THAT YOUR BID OR PROPOSAL WILL BE REJECTED AS NON-RESPONSIVE 
AND IT WILL NOT BE CONSIDERED FOR AWARD

1. Principal Name: Vincent D. McNamara
Date of birth:

Country: US

Business Address: 1045 Oyster Bay Road
City: East Norwich State/Province/Territory: NY Zip/Postal Code: 11732
Country US
Telephone: (516) 922-9100

Other present address(es):
City: State/Province/Territory: Zip/Postal Code:
Country:
Telephone: 

List of other addresses and telephone numbers attached

2. Positions held in submitting business and starting date of each (check all applicable)

President Treasurer
Chairman of Board Shareholder
Chief Exec. Officer Secretary
Chief Financial Officer Partner 12/01/1997
Vice President
(Other)

3. Do you have an equity interest in the business submitting the questionnaire?
YES X NO If Yes, provide details.
I am the Principal/Owner of the business.

4. Are there any outstanding loans, guarantees or any other form of security or lease or any other type of 
contribution made in whole or in part between you and the business submitting the questionnaire?
YES NO X If Yes, provide details.

5. Within the past 3 years, have you been a principal owner or officer of any business or notfor-profit organization 
other than the one submitting the questionnaire?
YES NO X If Yes, provide details.
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6. Has any governmental entity awarded any contracts to a business or organization listed in Section 5 in the past
3 years while you were a principal owner or officer?
YES NO X If Yes, provide details.

NOTE: An affirmative answer is required below whether the sanction arose automatically, by operation of law, or as a 
result of any action taken by a government agency. Provide a detailed response to all questions checked "YES". If you
need more space, photocopy the appropriate page and attach it to the questionnaire.

7. In the past (5) years, have you and/or any affiliated businesses or not-for-profit organizations listed in Section 5
in which you have been a principal owner or officer:
a. Been debarred by any government agency from entering into contracts with that agency?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Been declared in default and/or terminated for cause on any contract, and/or had any contracts 
cancelled for cause?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Been denied the award of a contract and/or the opportunity to bid on a contract, including, but not 
limited to, failure to meet pre-qualification standards?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. Been suspended by any government agency from entering into any contract with it; and/or is any action
pending that could formally debar or otherwise affect such business's ability to bid or propose on 
contract?
YES NO X If yes, provide an explanation of the circumstances and corrective action 
taken.

8. Have any of the businesses or organizations listed in response to Question 5 filed a bankruptcy petition and/or 
been the subject of involuntary bankruptcy proceedings during the past 7 years, and/or for any portion of the 
last 7 year period, been in a state of bankruptcy as a result of bankruptcy proceedings initiated more than 7 
years ago and/or is any such business now the subject of any pending bankruptcy proceedings, whenever 
initiated?
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YES NO X If 'Yes', provide details for each such instance. (Provide a detailed response to 
all questions check "Yes". If you need more space, photocopy the appropriate page and attached it to the 
questionnaire.)

9.
a. Is there any felony charge pending against you?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Is there any misdemeanor charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Is there any administrative charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. In the past 10 years, have you been convicted, after trial or by plea, of any felony, or of any other crime,
an element of which relates to truthfulness or the underlying facts of which related to the conduct of 
business? Y
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

e. In the past 5 years, have you been convicted, after trial or by plea, of a misdemeanor?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

f. In the past 5 years, have you been found in violation of any administrative or statutory charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

10. In addition to the information provided in response to the previous questions, in the past 5 years, have you 
been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or local 
prosecuting or investigative agency and/or the subject of an investigation where such investigation was related 
to activities performed at, for, or on behalf of the submitting business entity and/or an affiliated business listed 
in response to Question 5?
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YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

11. In addition to the information provided, in the past 5 years has any business or organization listed in response 
to Question 5, been the subject of a criminal investigation and/or a civil anti-trust investigation and/or any other 
type of investigation by any government agency, including but not limited to federal, state, and local regulatory 
agencies while you were a principal owner or officer?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

12. In the past 5 years, have you or this business, or any other affiliated business listed in response to Question 5 
had any sanction imposed as a result of judicial or administrative proceedings with respect to any professional 
license held?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

13. For the past 5 tax years, have you failed to file any required tax returns or failed to pay any applicable federal, 
state or local taxes or other assessed charges, including but not limited to water and sewer charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.
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I, Vincent D. McNamara , hereby acknowledge that a materially false statement 
willfully or fraudulently made in connection with this form may result in rendering the submitting business entity and/or 
any affiliated entities non-responsible, and, in addition, may subject me to criminal charges.

I, Vincent D. McNamara , hereby certify that I have read and understand all the 
items contained in this form; that I supplied full and complete answers to each item therein to the best of my 
knowledge, information and belief; that I will notify the County in writing of any change in circumstances occurring 
after the submission of this form; and that all information supplied by me is true to the best of my knowledge, 
information and belief. I understand that the County will rely on the information supplied in this form as additional 
inducement to enter into a contract with the submitting business entity.

CERTIFICATION
A MATERIALLY FALSE STATEMENT WILLFULLY OR FRAUDULENTLY MADE IN CONNECTION WITH THIS 
QUESTIONNAIRE MAY RESULT IN RENDERING THE SUBMITTING BUSINESS ENTITY NOT RESPONSIBLE 
WITH RESPECT TO THE PRESENT BID OR FUTURE BIDS, AND, IN ADDITION, MAY SUBJECT THE PERSON 
MAKING THE FALSE STATEMENT TO CRIMINAL CHARGES.

Law Office of Vincent D. McNamara
Name of submitting business

Electronically signed and certified at the date and time indicated by:
Vincent D. McNamara [INFO@VDM-LAW.COM]

Principal
Title

01/26/2022 05:01:10 PM
Date
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Business History Form

The contract shall be awarded to the responsible proposer who, at the discretion of the County, taking into 
consideration the reliability of the proposer and the capacity of the proposer to perform the services required by the 
County, offers the best value to the County and who will best promote the public interest.

In addition to the submission of proposals, each proposer shall complete and submit this questionnaire. The 
questionnaire shall be filled out by the owner of a sole proprietorship or by an authorized representative of the firm, 
corporation or partnership submitting the Proposal.

NOTE: All questions require a response, even if response is "none" or "not-applicable." No blanks.

(USE ADDITIONAL SHEETS IF NECESSARY TO FULLY ANSWER THE FOLLOWING QUESTIONS).

Date: 01/22/2021

1) Proposer's Legal Name: Law Office of Vincent D. McNamara

2) Address of Place of Business: 1045 Oyster Bay Road, Suite 1

   City: East Norwich State/Province/Territory: NY Zip/Postal Code: 11732

Country: US

3) Mailing Address (if different): Not applicable.

   City: State/Province/Territory: Zip/Postal Code:

Country:

  Phone: (516) 922-9100

  Does the business own or rent its facilities? Rent If other, please provide details:

4) Dun and Bradstreet number: None.

5) Federal I.D. Number:

6) The proposer is a: Sole Proprietorship  (Describe)

7) Does this business share office space, staff, or equipment expenses with any other business?

    YES NO X If yes, please provide details:
    

8) Does this business control one or more other businesses?
YES NO X If yes, please provide details:

9) Does this business have one or more affiliates, and/or is it a subsidiary of, or controlled by, any other business?
YES NO X If yes, please provide details:
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10) Has the proposer ever had a bond or surety cancelled or forfeited, or a contract with Nassau County or any 
other government entity terminated?
YES NO X If yes, state the name of bonding agency, (if a bond), date, amount of bond 
and reason for such cancellation or forfeiture: or details regarding the termination (if a contract).

11) Has the proposer, during the past seven years, been declared bankrupt?
YES NO X If yes, state date, court jurisdiction, amount of liabilities and amount of assets

12) In the past five years, has this business and/or any of its owners and/or officers and/or any affiliated business, 
been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or local 
prosecuting or investigative agency? And/or, in the past 5 years, have any owner and/or officer of any affiliated 
business been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or
local prosecuting or investigative agency, where such investigation was related to activities performed at, for, or
on behalf of an affiliated business.
YES NO X If yes, provide details for each such investigation, an explanation of the 
circumstances and corrective action taken.

13) In the past 5 years, has this business and/or any of its owners and/or officers and/or any affiliated business 
been the subject of an investigation by any government agency, including but not limited to federal, state and 
local regulatory agencies? And/or, in the past 5 years, has any owner and/or officer of an affiliated business 
been the subject of an investigation by any government agency, including but not limited to federal, state and 
local regulatory agencies, for matters pertaining to that individual's position at or relationship to an affiliated 
business.
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

14) Has any current or former director, owner or officer or managerial employee of this business had, either before 
or during such person's employment, or since such employment if the charges pertained to events that 
allegedly occurred during the time of employment by the submitting business, and allegedly related to the 
conduct of that business:
a) Any felony charge pending?
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

b) Any misdemeanor charge pending?
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

c) In the past 10 years, you been convicted, after trial or by plea, of any felony and/or any other crime, an 
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element of which relates to truthfulness or the underlying facts of which related to the conduct of business?
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

d) In the past 5 years, been convicted, after trial or by plea, of a misdemeanor?
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

e) In the past 5 years, been found in violation of any administrative, statutory, or regulatory provisions?
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

15) In the past (5) years, has this business or any of its owners or officers, or any other affiliated business had any 
sanction imposed as a result of judicial or administrative proceedings with respect to any professional license 
held?
YES NO X If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

16) For the past (5) tax years, has this business failed to file any required tax returns or failed to pay any applicable 
federal, state or local taxes or other assessed charges, including but not limited to water and sewer charges?
YES NO X If yes, provide details for each such year. Provide a detailed response to all 
questions checked 'YES'. If you need more space, photocopy the appropriate page and attach it to the 
questionnaire.

17 Conflict of Interest:
a) Please disclose any conflicts of interest as outlined below. NOTE: If no conflicts exist, please expressly 

state "No conflict exists."
(i) Any material financial relationships that your firm or any firm employee has that may create a conflict 
of interest or the appearance of a conflict of interest in acting on behalf of Nassau County.
No conflict exists.

(ii) Any family relationship that any employee of your firm has with any County public servant that may 
create a conflict of interest or the appearance of a conflict of interest in acting on behalf of Nassau 
County.
No conflict exists.

(iii) Any other matter that your firm believes may create a conflict of interest or the appearance of a 
conflict of interest in acting on behalf of Nassau County.
No conflict exists.
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b) Please describe any procedures your firm has, or would adopt, to assure the County that a conflict of 
interest would not exist for your firm in the future.
This office conducts a computer search of all of our files to determine if any conflict exists.  We also 
conduct a conflict check with our employees with regard to the caption of the new matter.

A. Include a resume or detailed description of the Proposer's professional qualifications, demonstrating extensive 
experience in your profession. Any prior similar experiences, and the results of these experiences, must be 
identified. 

 1 File(s) Uploaded: Resume - Vincent D. McNamara.pdf 

Have you previously uploaded the below information under in the Document Vault?
YES X NO

Is the proposer an individual?
YES X NO Should the proposer be other than an individual, the Proposal MUST include:

i) Date of formation;

ii) Name, addresses, and position of all persons having a financial interest in the company, including 
shareholders, members, general or limited partner.  If none, explain.
Vincent D. McNamara

No individuals with a financial interest in the company have been attached..

iii) Name, address and position of all officers and directors of the company. If none, explain.
We have no Board Officers.

No officers and directors from this company have been attached. 

iv) State of incorporation (if applicable);

v) The number of employees in the firm;

vi) Annual revenue of firm;

vii) Summary of relevant accomplishments

viii) Copies of all state and local licenses and permits.

B. Indicate number of years in business.
24

C. Provide any other information which would be appropriate and helpful in determining the Proposer's capacity 
and reliability to perform these services.
We have provided legal services to Nassau County since 2002 but on a more regular basis since 2015.  This 
office is well-known at the Courthouse, and we have tried almost every type of case, including but not limited to 
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professional, legal and medical liability as well as general liability matters of myriad nature.  We believe the 
County Attorney's Office has been pleased with the results we have achieved on some rather high exposure 
cases, including Ramirez (verdict with Block & O'Toole), DiMaria (false arrest and settled for under $100K) and 
most recently Yun (December, 2021), wherein we achieved a defendant's verdict on a police chase matter 
which resulted in the death of the 58 year old high wage earner Ming Deng.

 2 File(s) Uploaded: FIRM RESUME.pdf, Yun - Ltr to L. Kretzing - Case Disposition - Defense Verdict.pdf 

D. Provide names and addresses for no fewer than three references for whom the Proposer has provided similar 
services or who are qualified to evaluate the Proposer's capability to perform this work.

Company COUNTY OF SUFFOLK
Contact Person Lynne A. Bizzarro
Address 100 Veterans Memorial Highway
City Hauppauge State/Province/Territory NY
Country US
Telephone (631) 853-4065
Fax # (631) 853-5169
E-Mail Address Lynne.Bizzarro@suffolkcountyny.gov

Company F and L Claims Service, Inc.
Contact Person Stephen Lobaccaro
Address 560 Broadhollow Road, Suite 202
City Melville State/Province/Territory NY
Country US 
Telephone (631) 393-6210
Fax # (631) 393-6211
E-Mail Address slobaccaro@fandlclaims.com

Company COMMUNITY ASSOCIATION UNDERWRITERS
Contact Person Lori A. Long
Address 2 Caufield Place
City Newtown State/Province/Territory PA
Country US
Telephone (267) 757-7125
Fax # (267) 757-0319
E-Mail Address llong@cau.com
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I, Vincent D. McNamara , hereby acknowledge that a materially false statement
willfully or fraudulently made in connection with this form may result in rendering the submitting business entity and/or 
any affiliated entities non-responsible, and, in addition, may subject me to criminal charges.

I, Vincent D. McNamara , hereby certify that I have read and understand all the
items contained in this form; that I supplied full and complete answers to each item therein to the best of my 
knowledge, information and belief; that I will notify the County in writing of any change in circumstances occurring after
the submission of this form; and that all information supplied by me is true to the best of my knowledge, information 
and belief. I understand that the County will rely on the information supplied in this form as additional inducement to 
enter into a contract with the submitting business entity.

CERTIFICATION

A MATERIALLY FALSE STATEMENT WILLFULLY OR FRAUDULENTLY MADE IN CONNECTION WITH THIS 
QUESTIONNAIRE MAY RESULT IN RENDERING THE SUBMITTING BUSINESS ENTITY NOT RESPONSIBLE 
WITH RESPECT TO THE PRESENT BID OR FUTURE BIDS, AND, IN ADDITION, MAY SUBJECT THE PERSON 
MAKING THE FALSE STATEMENT TO CRIMINAL CHARGES.

Name of submitting business: Law Office of Vincent D. McNamara

Electronically signed and certified at the date and time indicated by:
Vincent D. McNamara [INFO@VDM-LAW.COM]

Principal
Title

01/26/2022 02:09:53 PM
Date
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COUNTY OF NASSAU

CONSULTANT'S, CONTRACTOR'S AND VENDOR'S DISCLOSURE FORM

1. Name of the Entity: Law Office of Vincent D. McNamara

Address: 1045 Oyster Bay Road

City: East Norwich State/Province/Territory: NY Zip/Postal Code: 11732

Country: US

2. Entity's Vendor Identification Number:

3. Type of Business: Other (specify) Sole Proprietorship.

4. List names and addresses of all principals; that is, all individuals serving on the Board of Directors or comparable 
body, all partners and limited partners, all corporate officers, all parties of Joint Ventures, and all members and 
officers of limited liability companies (attach additional sheets if necessary):

 No principals have been attached to this form.  

5. List names and addresses of all shareholders, members, or partners of the firm. If the shareholder is not an 
individual, list the individual shareholders/partners/members. If a Publicly held Corporation, include a copy of the 
10K in lieu of completing this section.
If none, explain.
None.  Vincent D. McNamara is the sole Member/Partner and Owner of Business. 

 1 File(s) uploaded BUSINESS CERTIFICATE.pdf 

 No shareholders, members, or partners have been attached to this form.

6. List all affiliated and related companies and their relationship to the firm entered on line 1. above (if none, enter 
"None"). Attach a separate disclosure form for each affiliated or subsidiary company that may take part in the 
performance of this contract. Such disclosure shall be updated to include affiliated or subsidiary companies not 
previously disclosed that participate in the performance of the contract.

None. 

7. List all lobbyists whose services were utilized at any stage in this matter (i.e., pre-bid, bid, post-bid, etc.). If none, enter
"None." The term "lobbyist" means any and every person or organization retained, employed or designated by any client 
to influence - or promote a matter before - Nassau County, its agencies, boards, commissions, department heads, 
legislators or committees, including but not limited to the Open Space and Parks Advisory Committee and Planning 
Commission. Such matters include, but are not limited to, requests for proposals, development or improvement of real 
property subject to County regulation, procurements. The term "lobbyist" does not include any officer, director, trustee, 
employee, counsel or agent of the County of Nassau, or State of New York, when discharging his or her official duties.

Are there lobbyists involved in this matter?
YES NO X

(a) Name, title, business address and telephone number of lobbyist(s):

(b) Describe lobbying activity of each lobbyist. See below for a complete description of lobbying activities.
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(c) List whether and where the person/organization is registered as a lobbyist (e.g., Nassau County, New 
York State):

8. VERIFICATION: This section must be signed by a principal of the consultant, contractor or Vendor authorized as a 
signatory of the firm for the purpose of executing Contracts.

The undersigned affirms and so swears that he/she has read and understood the foregoing statements and they are, to 
his/her knowledge, true and accurate.

Electronically signed and certified at the date and time indicated by: 
Vincent D. McNamara [INFO@VDM-LAW.COM]

Dated: 01/26/2022 05:04:25 PM

Title: Principal



Page 3 of 3

The term lobbying shall mean any attempt to influence: any determination made by the Nassau County 
Legislature, or any member thereof, with respect to the introduction, passage, defeat, or substance of any local 
legislation or resolution; any determination by the County Executive to support, oppose, approve or disapprove any 
local legislation or resolution, whether or not such legislation has been introduced in the County Legislature; any 
determination by an elected County official or an officer or employee of the County with respect to the procurement of 
goods, services or construction, including the preparation of contract specifications, including by not limited to the 
preparation of requests for proposals, or solicitation, award or administration of a contract or with respect to the 
solicitation, award or administration of a grant, loan, or agreement involving the disbursement of public monies; any 
determination made by the County Executive, County Legislature, or by the County of Nassau, its agencies, boards, 
commissions, department heads or committees, including but not limited to the Open Space and Parks Advisory 
Committee, the Planning Commission, with respect to the zoning, use, development or improvement of real property 
subject to County regulation, or any agencies, boards, commissions, department heads or committees with respect to 
requests for proposals, bidding, procurement or contracting for services for the County; any determination made by an
elected county official or an officer or employee of the county with respect to the terms of the acquisition or disposition 
by the county of any interest in real property, with respect to a license or permit for the use of real property of or by the
county, or with respect to a franchise, concession or revocable consent; the proposal, adoption, amendment or 
rejection by an agency of any rule having the force and effect of law; the decision to hold, timing or outcome of any 
rate making proceeding before an agency; the agenda or any determination of a board or commission; any 
determination regarding the calendaring or scope of any legislature oversight hearing; the issuance, repeal, 
modification or substance of a County Executive Order; or any determination made by an elected county official or an 
officer or employee of the county to support or oppose any state or federal legislation, rule or regulation, including any 
determination made to support or oppose that is contingent on any amendment of such legislation, rule or regulation, 
whether or not such legislation has been formally introduced and whether or not such rule or regulation has been 
formally proposed.





















BRUCE A. BLAKEMAN                           THOMAS A. ADAMS           
      County Executive                                                                                    County Attorney                      
                                                                                          
                                                                                
                                      

 
COUNTY OF NASSAU 

OFFICE OF THE COUNTY ATTORNEY 
 

ONE WEST STREET – MINEOLA, NEW YORK 11501-4820 
516-571-3056, FAX 516-571-6684, 6604 

 

         
         
TO:  Robert Cleary  

Director of Procurement Compliance 
 
FROM: Daniel Gregware  

Deputy County Attorney  
 
DATE: May 18, 2022  
 
SUBJECT: Delay Memo – Law Office of Vincent D. McNamara 
 
 
The purpose of this memo is to explain the delay with processing a new contract between the 
County and Law Office of Vincent D. McNamara (“Counsel”), the special counsel firm 
selected to represent the County in Ramsaroop v.  County of Nassau, et al., Index No. 
604994/2020, a complex medical malpractice case involving allegations that Nassau County 
Police Medics failed to provide proper emergency care to plaintiff’s principal.   
 
The contract services commenced on March 25, 2022. The delay, albeit slight, was in getting 
disclosures and certificates of insurance updated onto the vendor portal.  Upon word that all 
was complete, my office began packaging and uploading the contract package for the 
requisite County approvals. 

 
I trust this memorandum satisfies your inquiry, however, please do not hesitate to contact this 
office should you have any additional questions. 

 
 

     
      ____________________________________________ 

      DANIEL GREGWARE  
Deputy County Attorney 

      
 



Certified: --

E-70-22

NIFS ID: CQTV22000003 Department: Traffic & Parking Violations
Capital: Service: Judicial Hearing Officer

Contract ID #: CQTV22000003 Term: This Agreement shall commence upon the Effective Date
and terminate three (3) years thereafter with two (2) additional 
one (1) year terms, for a total term of five (5) years.

NIFS Entry Date: 05/12/2022 Contract Delayed: 

Slip Type: New

CRP: 

Blanket Resolution: 

Revenue: Federal Aid: State Aid: 

Vendor Submitted an Unsolicited Solicitation: 

1) Mandated Program: Yes

2) Comptroller Approval Form Attached: Yes

3) CSEA Agmt. & 32 Compliance Attached: Yes

4) Significant Adverse Information
Identified? (if yes, attach memo): No

5) Insurance Required: No

Vendor/Municipality Info: 

Name: Howard S. Krebs, Esq.
DBA: Howard S. Krebs, Esq.

ID#:120447683

Main Address: 25 Seaview LanePort Washington, NY 
11050

Main Contact: Howard Krebs

Main Phone: (516) 901-5170

Department:

Contact Name: David Rich

Address: NCTPVA
801 Axinn Avenue
Garden City, NY  11530

Phone: (516) 572-7154

Email: drich@nassaucountyny.gov

Contract Summary

Purpose: Mandate Judicial Hearing Officer

Method of Procurement: As mandated by Chapter 496 of the law of 1990 requires a JHO for TPVA. Pursuant to NYS VTL 1690, 

TPVA submitted to the Nassau County Administrative Judge, for approval to serve as Judicial Hearing Officer. The Administrative 

Judge has granted the Administrative Order effective April 21, 2022.

Procurement History: The JHO has met the requirement as a retired judge with a minimum of two years of parking and traffic 

experience or a sitting Village Court Justice.

Description of General Provisions: The Contractor shall serve as a JHO as more fully described above.

Impact on Funding / Price Analysis: $30,000.00 being encumbered at this time.  Maximum amount is $150,000.

Change in Contract from Prior Procurement: New Contract

Recommendation: Approve as Submitted

Filed with the Clerk of the Nassau County 
Legislature on June 16, 2022 12:43 pm 



 

Advisement Information

Fund Control Resp. Center Object Index Code Sub Object Budget Code Line Amount
GEN 10 1000 DE TVGEN1000 DE500 TVGEN1000 DE500 01 $30,000.00

TOTAL $30,000.00

Additional Info
Blanket Encumbrance
Transaction

Renewal
% Increase
% Decrease

Funding Source Amount
Revenue Contract:
County $30,000.00
Federal $0.00
State $0.00
Capital $0.00
Other $0.00

Total $30,000.00

Routing Slip

Department

NIFS Entry David Rich 05/19/2022 11:29AM Approved
NIFS Final Approval David Rich 05/19/2022 11:29AM Approved
Final Approval David Rich 05/19/2022 11:29AM Approved

County Attorney

Approval as to Form Nick Sarandis 05/20/2022 04:28PM Approved
RE & Insurance Verification Andrew Amato 05/20/2022 08:24AM Approved
NIFS Approval Daniel Gregware 05/27/2022 12:30PM Approved
Final Approval Daniel Gregware 05/27/2022 12:30PM Approved

OMB

NIFS Approval Sanju Jacob 05/27/2022 12:21PM Approved
NIFA Approval Irfan Qureshi 05/31/2022 03:52PM Approved
Final Approval Irfan Qureshi 05/31/2022 03:52PM Approved

Compliance & Vertical DCE

Procurement Compliance 
Approval

Robert Cleary 05/31/2022 05:37PM Approved

DCE Compliance Approval Robert Cleary 05/31/2022 05:37PM Approved
Vertical DCE Approval Arthur Walsh 06/15/2022 10:00AM Approved
Final Approval Arthur Walsh 06/15/2022 10:00AM Approved

Legislative Affairs Review

Final Approval Christopher Leimone 06/16/2022 12:21PM Approved

Legislature

Final Approval In Progress

Comptroller

Claims Approval Pending
Legal Approval Pending



 

Accounting / NIFS Approval Pending
Deputy Approval Pending
Final Approval Pending

NIFA

NIFA Approval Pending



   RULES RESOLUTION NO.    – 2022 

 

 

 

 A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE 

TO EXECUTE A PERSONAL SERVICES AGREEMENT BETWEEN 

THE COUNTY OF NASSAU ACTING ON BEHALF OF THE TRAFFIC 

AND PARKING VIOLATIONS AGENCY AND HOWARD S. KREBS 

 

 

 

WHEREAS, the County has negotiated a personal services agreement 

with Howard S. Krebs for services as a judicial hearing officer to the Traffic 

and Parking Violations Agency, a copy of which is on file with the Clerk of 

the Legislature; now, therefore, be it 

  

 RESOLVED, that the Rules Committee of the Nassau County 

Legislature authorizes the County Executive to execute the said agreement 

with Howard S. Krebs  

 

 

 

 

 

 

 





































      NIFA Nassau County Interim Finance Authority

Contract Approval Request Form (As of January 1, 2015)

1. Vendor: Howard S. Krebs, Esq.

2. Amount requiring NIFA approval: $150,000.00

Amount to be encumbered: $30,000.00

Slip Type: New

If new contract - $ amount should be full amount of contract
If advisement - NIFA only needs to review if it is increasing funds above the amount previously approved by NIFA 
If amendment - $ amount should be full amount of amendment only

3. Contract Term:  to This Agreement shall commence upon the Effective Date and terminate three (3) years 
thereafter with two (2) additional one (1) year terms, for a total term of five (5) years.

    Has work or services on this contract commenced? No

    If yes, please explain: 

4. Funding Source:
General Fund (GEN) X Grant Fund (GRT)
Capital Improvement Fund 
(CAP)

Other

Federal %  0
State % 0
County %   100

Is the cash available for the full amount of the contract?   Yes

If not, will it require a future borrowing? No

Has the County Legislature approved the borrowing? N/A

Has NIFA approved the borrowing for this contract? N/A

5. Provide a brief description (4 to 5 sentences) of the item for which this approval is requested:

The Nassau County Traffic and Parking Violations Agency (TPVA) adjudicates traffic and parking violations as well as photo enforcement Notices of Liability (NOL's) 

for the County.  The County is authorized to hire Judicial Hearing Officers ("JHO") who meet the qualifications of New York State Vehicle and Traffic Law ("VTL") 

section 1690 to preside over those hearings as well as perform additional adjudicatory functions.

6. Has the item requested herein followed all proper procedures and thereby approved by the:

Nassau County Attorney as to form Yes

Nassau County Committee and/or Legislature

Date of approval(s) and citation to the resolution where approval for this item was provided:

  

7. Identify all contracts (with dollar amounts) with this or an affiliated party within the prior 12 months:

Contract ID Posting Date Amount Added in Prior 12 Months



AUTHORIZATION

To the best of my knowledge, I hereby certify that the information contained in this 
Contract Approval Request Form and any additional information submitted in 
connection with this request is true and accurate and that all expenditures that will be 
made in reliance on this authorization are in conformance with the Nassau County 
Approved Budget and not in conflict with the Nassau County Multi-Year Financial Plan. 
I understand that NIFA will rely upon this information in its official deliberations.

   IQURESHI   05/31/2022

Authenticated User D  a  te  

COMPTROLLER’S OFFICE

To the best of my knowledge, I hereby certify that the information listed is true and 
accurate and is in conformance with the Nassau County Approved Budget and not in 
conflict with the Nassau County Multi-Year Financial Plan.

Regarding funding, please check the correct response:

I certify that the funds are available to be encumbered pending NIFA approval of this contract. 

If this is a capital project:
I certify that the bonding for this contract has been approved by NIFA. 

Budget is available and funds have been encumbered but the project requires NIFA bonding authorization. 

    

Authenticated User D  a  te  

NIFA

Amount being approved by NIFA: 

Payment is not guaranteed for any work commenced prior to this approval.

    

Authenticated User D  a  te  

NOTE: All contract submissions MUST include the County’s own routing slip, current
NIFS printouts for all relevant accounts and relevant Nassau County Legislature
communication documents and relevant supplemental information pertaining to the item
requested herein.

NIFA Contract Approval Request Form MUST be filled out in its entirety before being 
submitted to NIFA for review.

NIFA reserves the right to request additional information as needed.













































































Certified: --

E-71-22

NIFS ID: CLIT22000001 Department: Information Technology
Capital: Service: ERP PeopleSoft Software Maintenance

Contract ID #: CFIT09000001 Term: from 05/29/2009 to 05/31/2024 

NIFS Entry Date: 02/09/2022 Contract Delayed: X

Slip Type: Amendment

CRP: 

Time Extension: 

Addl. Funds: X

Blanket Resolution: 

Revenue: Federal Aid: State Aid: 

Vendor Submitted an Unsolicited Solicitation: 

1) Mandated Program: No

2) Comptroller Approval Form Attached: Yes

3) CSEA Agmt. & 32 Compliance Attached: No

4) Significant Adverse Information
Identified? (if yes, attach memo):

No

5) Insurance Required: Yes

Vendor/Municipality Info: 

Name: Oracle America, Inc. ID#:942805249

Main Address: 500 Oracle ParkwayRedwood Shores, CA 
94065
Contract Specific Address: PO BOX 203448
DALLAS, TX 75320-3448

Main Contact: Clayton Hatcher

Main Phone: (540) 305-3487

Department:

Contact Name: Nancy Stanton *** Final Complete 
Contract To Michael Kessler ***
Address: 240 Old Country Road
Mineola, NY 11501

Phone: (516) 571-4311

Email: mkessler@nassaucountyny.gov

Contract Summary

Purpose: IT uses Oracle Licenses and software for the implementation of the Enterprise Resource Planning Solutions(Peoplesoft), 

which replaced NUHRS in September 2020.  This amendment is to secure funds for an increased user license count and its support 

through 5/31/24.  The contract ceiling is increasing by $557,781.05 to support this through 5/31/24.

Method of Procurement: RFP

Procurement History: The contract was originally executed by Nassau County on May 29, 2009. This is an amendment pursuant 

to the contract. The original contract was entered into after a written request for proposals was issued on March 3, 2008. Potential 

proposers were made aware of the availability of the RFP by newspaper advertisement, posting on website, mailing, etc. Twenty 

Six potential proposers requested copies of the RFP. Proposals were due on April 2, 2008. Three proposals were received and 

Filed with the Clerk of the Nassau County 
Legislature on June 16, 2022 1:11pm 



evaluated. The evaluation committee consisted of J. Siegel, A. Sousa, M. Doxey, J. Hennel, R. Mintz, G. Schiller, D. Swirnoff, T. 

Killeen, G. Yansick, K. Munson, T. Gutman, C. Russo, J. Bejarano, C. Khoury, R. Ghisone, B. Paul, Cl Lott, F. Ryan, P. Reinharz 

and M. Wong. The proposals were scored and ranked. As a Result of the scoring and ranking, the highest-ranking proposer was 

selected.

Description of General Provisions: This contract is to License the selected Oracle/PeopleSoft system.

Impact on Funding / Price Analysis: Maximum additional encumbrances of $557,781.05 for remainder of Oracle/PeopleSoft 

Maintenance and Support contract to support this license count increase.  Encumbering $145,000 at this time.

Change in Contract from Prior Procurement: N/A

Recommendation: Approve as Submitted



Advisement Information

Fund Control Resp. Center Object Index Code Sub Object Budget Code Line Amount
GEN 10 1420 DE ITGEN1420 DE5A5 ITGEN1420 DE5A5 15 $145,000.00

TOTAL $145,000.00

Additional Info
Blanket Encumbrance
Transaction

Renewal
% Increase
% Decrease

Funding Source Amount
Revenue Contract:
County $145,000.00
Federal $0.00
State $0.00
Capital $0.00
Other $0.00

Total $145,000.00

Routing Slip

Department

NIFS Entry Michael Kessler 03/17/2022 12:34PM Approved

NIFS Final Approval Nancy Stanton 03/17/2022 02:04PM Approved

Final Approval Nancy Stanton 03/17/2022 02:04PM Approved

County Attorney

Approval as to Form Daniel Gregware 03/17/2022 04:36PM Approved

RE & Insurance Verification Dan Grippo 03/21/2022 11:36AM Approved

NIFS Approval Daniel Gregware 03/21/2022 11:43AM Approved

Final Approval Daniel Gregware 03/21/2022 11:43AM Approved

OMB

NIFS Approval Nadiya Gumieniak 03/17/2022 02:07PM Approved

NIFA Approval Irfan Qureshi 03/17/2022 02:22PM Approved

Final Approval Irfan Qureshi 03/17/2022 02:22PM Approved

Compliance & Vertical DCE

Procurement Compliance 
Approval

Ari Schulman 05/02/2022 11:37AM Approved

DCE Compliance Approval Robert Cleary 05/23/2022 04:53PM Approved

Vertical DCE Approval Arthur Walsh 05/26/2022 10:12AM Approved

Final Approval Arthur Walsh 05/26/2022 10:12AM Approved

Legislative Affairs Review

Final Approval Christopher Leimone 06/16/2022 12:55PM Approved

Legislature

Final Approval In Progress

Comptroller

Claims Approval Pending

Legal Approval Pending



Accounting / NIFS Approval Pending

Deputy Approval Pending

Final Approval Pending

NIFA

NIFA Approval Pending



RULES RESOLUTION NO.    – 2022 

A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE 

TO EXECUTE AN AMENDMENT TO A PERSONAL SERVICES 

AGREEMENT BETWEEN THE COUNTY OF NASSAU, ACTING ON 

BEHALF OF THE COUNTY DEPARTMENT OF INFORMATION 

TECHNOLOGY, AND ORACLE AMERICA, INC. (“ORACLE”)  

WHEREAS, the County has negotiated an amendment to a personal 

services agreement with Oracle for technical support and maintenance 

services related to the County’s Enterprise Resource Planning software, a 

copy of which is on file with the Clerk of the Legislature; now, therefore, be 

it 

RESOLVED, that the Rules Committee of the Nassau County 

Legislature authorizes the County Executive to execute the said amendment 

to an agreement with Oracle. 



Amendment #3 

THIS AMENDMENT dated as of the date of execution by the County (together with the 
schedules, appendices, attachments and exhibits, if any, this "Amendment"), is entered into by 
and between (i) Nassau County, a municipal corporation having its principal office at 1550 
Franklin Avenue, Mineola, New York 1150 I (the "County"), acting on behalf of the County 
Department of Information Technology, having offices located at 240 Old Country Road, 
Mineola, New York 1150 I (the "Depattment"), and (ii) Oracle America, lnc.(as successor in 
interest to Oracle USA, Inc.), a Delaware corporation, having its principal office at 500 Oracle 
Parkway, Redwood Shores, California 94065 (the "Contractor"). 

WITNESSETH: 

WHEREAS, pursuant to County contract number CFIT09000001 between the 
County and the Contractor, executed on behalf of the County on May 29, 2009, and 
amended thereafter on February 10, 2015 and July 16, 2019, (the "Original Agreement"), 
the Contractor performs maintenance and suppo1t services for the County in connection 
with the County's Enterprise Resource Planning ("ERP") software, which services are 
more fully described in the Original Agreement (the "Services" or "Technical Suppo11 
Services"); and 

WHEREAS, the term of the Original Agreement, for the purpose of annual renewal of 
Technical Support and Maintenance for ERP software purchased under the Original 
Agreement as amended, is until May 31, 2024, (the "Term"); and 

WHEREAS, the Maximum Amount, as defined in the Agreement, that the County 
agreed to pay the Contractor for Services is Three Million, Seven Hundred and Forty-Two 
Thousand, Two Hundred and Eighteen Dollars and Ninety- Five Cents ($3,742,218.95); and 

WHEREAS, County and the Contractor desire to amend the Original Agreement to 
increase the Maximum Amount to provide funding for additional licenses and technical 
support services as provided in the Original Agreement. 

WHEREAS, the services contemplated by this Amendment are personal services within 
the context and purview of Section 2206 of the County Government Law of Nassau County. 

NOW, THEREFORE, in consideration of the promises and mutual covenants contained 
in this Amendment, the parties agree as follows: 

I. Licenses. County shall purchase additional software licenses as needed by the
County users as outlined in Contractor's Ordering Document attached hereto as
Attachment A-1. County may purchase additional I icenses based on the County's
needs pursuant to an agreed-upon ordering document.

2. Maximum Amount. The Maximum Amount shall be increased by Five Hundred
and Fifty-Seven Thousand, Seven Hundred and Eighty-One Dollars and Five Cents













 

 

A. Agreement and Modifications to the Agreement 

1. Agreement 

a. This order incorporates by reference the terms of the Software License and Services Agreement US-SLSA-42814-30-MAY-2009 and all 

amendmentsand addenda thereto (the "Master Agreement"). The following defined and capitalized terms in the Master Agreement shall have the same 

meaning as the stated terms in this order: "Agreement" and "Master Agreement"; "Customer"/"Client" and "You"/"Your"; "Documentation" and "Program 

Documentation"; "Ordering Document"/"Order Form" and "order"; "Services" and "Program-related Service Offerings"; "Technical Support" and 

"technical support". 

2. Master Agreement Modifications- for this order only 

a. Technical Support Services 

The following shall be added as new paragraphs at the end of Section 3.1 (Technical Support Services) of the Agreement: 

"Technical support consists of Oracle's annual technical support services You may have ordered from Oracle or an authorized reseller for the Programs. 

If ordered, annual technical support (including first year and all subsequent years) is provided under Oracle's technical support policies in effect at the 

time the technical support services are provided. You agree to cooperate with Oracle and provide the access, resources, materials, personnel, 

information and consents that Oracle may require in order to perform the technical support services. The technical support policies are incorporated in 

this order and are subject to change at Oracle's discretion; however, Oracle policy changes will not result in a material reduction in the level of technical 

support services provided for supported Programs during the period for which fees for technical support have been paid. You should review the policies 

prior to entering into the order for the applicable technical support services. You may access the current version of the technical support policies at http:// 

oracle.com/contracts. 

If You decide to purchase technical support for any Program license within a license set, You are required to purchase technical support at the same 

level for all licenses within that license set. You may desupport a subset of licenses in a license set only if You agree to terminate that subset of 

licenses.The technical support fees for the remaining licenses will be priced in accordance with the technical support policies in effect at the time of 

termination.Oracle's license set definition is available in the current technical support policies. If You decide not to purchase technical support, You may 

not update any unsupported Program licenses with new versions of the Program." 

B. General Terms 

1. Summary of Fees 

a. Listed above is a summary of net fees due under this order. All fees on this order are in US Dollars. 

b. You have ordered Hardware and/or Programs and 365 days of technical support services. 

2. Technical Support 

a. Software Update License & Support (or any successor technical support offering to Software Update License & Support, "SULS") acquired on this 
order may be renewed annually and, if You renew SULS for the same number of licenses for the same Programs, for the first and second renewal years 
the fee for SULS will not increase by more than 4% over the prior year's fees. 

3. Commencement Date  

a. The "Commencement Date" refers to the date of shipment of tang ble media or the effective date of this order if shipment of tangible media is not 
required. 

4. Territory 

a. The Program licenses included on this order are for use in the United States. 

5. Delivery and Installation 

a. You are responsible for installation of the Programs unless the Programs have been pre-installed by Oracle on the Hardware You are purchasing 
under the order or unless You purchase installation services from Oracle for those Programs. 

b. Notwithstanding anything to the contrary in the Master Agreement, Oracle has no delivery obligation under this order. You acknowledge that Oracle 
has delivered to Your location, 1 copy of the software media and 1 set of Program Documentation (in the form generally available) for each Program 
listed in the Program and Program-Related Service Offerings section above. 

c. Oracle has made available to You for electronic download at the electronic delivery web site located at the following Internet URL: 
http://edelivery.oracle.com the Programs listed in the Programs and Program Support Service Offerings section of the applicable order. Through the 
Internet URL, You can access and electronically download to Your location the latest production release as of the effective date of the applicable order 
of the software and related Program Documentation for each Program listed. Provided that You have continuously maintained technical support for the 
listed Programs, You may continue to download the Programs and related Program Documentation. Please be advised that not all Programs are 
available on all hardware/operating system combinations. For the most recent Program availability please check the electronic delivery web site 

CPQ-2034442 - 1
 

Issued by Oracle America, Inc.
 

16-MAR-2022
 

 

Page
 

4
 

of
 

8
 



 

 

specified above. You acknowledge that Oracle is under no further delivery obligation with respect to Programs under the applicable order, electronic 
download or otherwise. 

Provided that you have continuously maintained technical support for the programs for the licensed quantities listed above, Oracle will make available to 
you for electronic download the updates provided under technical support to the programs listed above. 

Should you require a replacement copy of the software or program documentation, such replacement copy shall also be delivered electronically. You 
shall not be entitled to any replacement copy in the form of tangible media for the software or the program documentation. 

You acknowledge and agree that (a) as of the effective date of this order, you have not received any tangible media for the programs listed above, (b) 
any rights to receive tangible media granted under the agreement shall not be applicable to or provided for the programs listed above or for any updates 
to these programs, (c) you have requested to receive via electronic delivery all updates for the programs listed above that are provided by Oracle under 
Oracle's technical support services, and (d) you are solely responsible for ensuring that you do not order tangible media from Oracle for the programs 
which you receive via electronic delivery or for any updates to these programs. 

In the event that you order updates for delivery via tangible media shipment (e.g., shipment of CD Pack(s)), sales taxes and interest may be due, and 
you agree to reimburse Oracle for any applicable sales taxes and interest (the interest rate used will be the applicable state's rate on sales tax 
underpayments) related to acquisition of such updates (as specified in the agreement). 

6. Effective Date 

a. If accepting this order electronically, the effective date of this order is the date You click to accept the order. If accepting this order via E -sign, the 
effective date of this order is the date You adopt and sign. If accepting this order via Download and Sign, the effective date is the date you return the 
document to Oracle. Otherwise, the effective date is stated below. 

 

7. Pricing Invoicing and Payment Obligation 

a. In entering into payment obligations under this order, You agree and acknowledge that You have not relied on the future availability of any Program or 
updates. However, (a) if You order technical support, the preceding sentence does not relieve Oracle of its obligation to provide such technical support 
under the Master Agreement, if and when available, in accordance with Oracle's then current technical support policies, and (b) the preceding sentence 
does not change the rights granted to You under this order and the Master Agreement. 

b. You understand that You may receive multiple invoices for the products and/or Service Offerings You ordered. Invoices will be submitted to You 
pursuant to Oracle's Invoicing Standards Policy, which may be accessed at http://oracle.com/contracts. 

c. Program fees are invoiced as of the Commencement Date for the Programs. 

d. Program -related Service Offering fees are invoiced in arrears of the Program -related Service Offering performance; specifically, technical support 
fees are invoiced quarterly in arrears The period of performance for all Program-related Service Offerings is effective upon the Commencement Date. 

8. Fees 

a. Once placed, Your order shall be non-cancelable and the sums paid nonrefundable, except as provided in the Master Agreement. 

9. Order of Precedence 

a. In the event of inconsistencies between the terms contained in this order and the Master Agreement, this order shall take precedence. This order will 
control over the terms contained in any purchase order. 

10. Offer Validity 

a. This order is valid through 20-May-2022, and shall become binding upon execution by You and acceptance by Oracle. 

 

11. Segmentation 

The purchase of any products (i.e., hardware (including integrated software and operating system) and programs) and related Service Offerings or other 
Service Offerings are all separate offers and separate from any other order for any products and related Service Offerings or other Service Offerings You 
may receive or have received from Oracle. You understand that You may purchase any products and related Service Offerings or other Service 
Offerings independently of any other products or Service Offerings. Your obligation to pay for (a) any products and related Service Offerings is not 
contingent on performance of any other Service Offerings or delivery of any other products or (b) other Service Offerings is not contingent on delivery of 
any products or performance of any additional/other Service Offerings. You acknowledge that You have entered into the purchase without reliance on 
any financing or leasing arrangement with Oracle or its affiliate. 

 

12. Trial Programs 

You may order trial Programs, or Oracle may include additional Programs with Your order which You may use for trial, non -production purposes only. 
You may not use the trial Programs to provide or attend third party training on the content and/or functionality of the Programs. You have 30 days from 
the Commencement Date to evaluate these Programs. To use any of these Programs after the 30 day trial period, You must obtain a license for such 
Programs from Oracle or an authorized reseller. If You decide not to obtain a license for any Program after the 30 day trial period, You will cease using 
and promptly delete any such Programs from Your computer systems. Programs licensed for trial purposes are provided "as is" and Oracle does not 
provide technical support or offer any warranties for these Programs. 
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13. Source Code 

Oracle may deliver source code as part of its standard delivery for particular Programs, Operating System or Integrated Software; all source code 
delivered by Oracle is subject to the terms of the Agreement, the applicable order and the applicable Program Documentation. 

C. Other 

1. Order Placed Pursuant to Expansion (ILF) 

The Program licenses listed in the Program and Program-Related Service Offerings section with the license types Enterprise Employee Perpetual are 
ordered and subject to the applicable fees and terms of the order between You and Oracle dated 29-May-2009 As of the effective date of this order, 
Your actual Enterprise Employee Perpetual is greater than or equal to 12,610. The Summary Exhibit lists the Program licenses acquired prior to the 
effective date, the Program licenses acquired under this order and the total number of Program licenses acquired to date. 

Summary Exhibit 
 

Program Description License Type Number of Program Licenses 
Acquired Prior to Effective 
Date 

Number of Program Licenses 
Acquired under the Programs and 
Program-Related Service Offerings 
section 

Total Number of Program 
Licenses Acquired as of the 
Effective Date (Under This 
Ordering Document) 

PeopleSoft Enterprise Human 
Resources 
 
PeopleSoft Enterprise Payroll 
 
PeopleSoft Enterprise Absence 
Management 
 
PeopleSoft Enterprise Time and 
Labor 
 
PeopleSoft Enterprise 
Recruiting Solutions 
 
PeopleSoft Enterprise 
ePerformance 
 
PeopleSoft Enterprise Benefits 
Administration 
 
PeopleSoft Enterprise 
eCompensation 
PeopleSoft Enterprise 
Enterprise Learning 
Management 
 
PeopleSoft Enterprise 
Workforce Rewards 
 
PeopleSoft Enterprise 
Workforce Scorecard 
 
PeopleSoft Enterprise HCM 
Portal Pack 

Enterprise 
Employee 
Perpetual 

12,610 970 13,580 

  
 

 

2. Order Placed Pursuant to Expansion (ILF) 

The Program licenses listed in the Program and Program-Related Service Offerings section with the license types Enterprise $M in Operating Budget 
Perpetual are ordered and subject to the applicable fees and terms of the order between You and Oracle dated 29-May-2009 As of the effective date of 
this order, Your actual Enterprise $M in Operating Budget Perpetual is greater than or equal to 3,200. The Summary Exhibit lists the Program licenses 
acquired prior to the effective date, the Program licenses acquired under this order and the total number of Program licenses acquired to date. 

Summary Exhibit 
 

Program Description License Type Number of Program Licenses 
Acquired Prior to Effective 
Date 

Number of Program Licenses 
Acquired under the Programs and 
Program-Related Service Offerings 
section 

Total Number of Program 
Licenses Acquired as of the 
Effective Date (Under This 
Ordering Document) 

PeopleSoft Enterprise 
Financials  
 
PeopleSoft Enterprise Treasury 
 

Enterprise $M 
in Operating 
Budget 
Perpetual 

3,200 320 3,520 
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PeopleSoft Enterprise 
Financials Portal Pack 
 
PeopleSoft Enterprise 
Purchasing 
 
PeopleSoft Enterprise Inventory 
 
PeopleSoft Enterprise eSupplier 
Connection 
 
PeopleSoft Enterprise 
eProcurement 
 
PeopleSoft Enterprise Strategic 
Sourcing 
 
PeopleSoft Enterprise Supplier 
Contract Management 
 
PeopleSoft Enterprise Asset 
Management 
 
PeopleSoft Enterprise Project 
Costing 
 
PeopleSoft Enterprise Contracts 
 
PeopleSoft Enterprise Grants 
 
PeopleSoft Enterprise Expenses 
 
PeopleSoft Enterprise Program 
Management 
 
PeopleSoft Enterprise EPM 
Portal Pack 
 
PeopleSoft Enterprise 
Scorecard 
 
PeopleSoft Enterprise Planning 
and Budgeting 
 
PeopleSoft Enterprise 
Performance Management 
Warehouse 
 
PeopleSoft Enterprise 
Interaction Hub 
 
Oracle Hyperion Capital Asset 
Planning 
 
Oracle Hyperion Workforce 
Planning 
 
Oracle Hyperion Planning - 
System 9 
 
Hyperion Performance 
Scorecard Plus 
 
PeopleSoft Enterprise Supplier 
Rating System 
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Nassau County, New York
 

   

 

Oracle America, Inc.
 

 

 

Signature
 

  

Signature
 

  

 

Name
 

  

Name
 

  

 

Title
 

  

Title
 

  

 

Signature Date
 

  

Signature Date
 

  

       

BILL TO / SHIP TO INFORMATION

 

Bill To
 

 

Ship To
 

 

Customer Name
 

Nassau County, New York
 

 

Customer Name
 

Nassau County, New York
 

Customer Address
 

240 Old County Road
Mineola  NY
11501
 

 

Customer Address
 

240 Old County Road
Mineola  NY
11501
 

 

  

 

 

Contact Name
 

Kathleen Dolan
 

 

Contact Name
 

Kathleen Dolan
 

Contact Phone
 

1-516-5714265
 

 

Contact Phone
 

1-516-5714265
 

Contact Email
 

kdolan@nassaucountyny.gov
 

 

Contact Email
 

kdolan@nassaucountyny.gov
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      NIFA Nassau County Interim Finance Authority

Contract Approval Request Form (As of January 1, 2015)

1. Vendor: Oracle America, Inc.

2. Amount requiring NIFA approval: $557,781.05

Amount to be encumbered: $145,000.00

Slip Type: Amendment

If new contract - $ amount should be full amount of contract
If advisement - NIFA only needs to review if it is increasing funds above the amount previously approved by NIFA 
If amendment - $ amount should be full amount of amendment only

3. Contract Term: 05/29/2009 to 05/31/2024
    Has work or services on this contract commenced? Yes

    If yes, please explain: This is a required user license count increase having been experienced during the use of the product.

4. Funding Source:
General Fund (GEN) X Grant Fund (GRT)
Capital Improvement Fund 
(CAP)

Other

Federal %  0
State % 0
County %   100

Is the cash available for the full amount of the contract?   Yes

If not, will it require a future borrowing? No

Has the County Legislature approved the borrowing? N/A

Has NIFA approved the borrowing for this contract? N/A

5. Provide a brief description (4 to 5 sentences) of the item for which this approval is requested:

IT uses Oracle Licenses and software for the implementation of the Enterprise Resource Planning Solutions(Peoplesoft), which replaced NUHRS in September 2020. 

This amendment is to secure funds for an increased user license count and its support through 5/31/24.  The contract ceiling is increasing by $557,781.05 to support 

this through 5/31/24.

6. Has the item requested herein followed all proper procedures and thereby approved by the:

Nassau County Attorney as to form Yes

Nassau County Committee and/or Legislature

Date of approval(s) and citation to the resolution where approval for this item was provided:

  

7. Identify all contracts (with dollar amounts) with this or an affiliated party within the prior 12 months:

Contract ID Posting Date Amount Added in Prior 12 Months



AUTHORIZATION

To the best of my knowledge, I hereby certify that the information contained in this 
Contract Approval Request Form and any additional information submitted in 
connection with this request is true and accurate and that all expenditures that will be 
made in reliance on this authorization are in conformance with the Nassau County 
Approved Budget and not in conflict with the Nassau County Multi-Year Financial Plan. 
I understand that NIFA will rely upon this information in its official deliberations.

   IQURESHI   03/17/2022

Authenticated User D  a  te  

COMPTROLLER’S OFFICE

To the best of my knowledge, I hereby certify that the information listed is true and 
accurate and is in conformance with the Nassau County Approved Budget and not in 
conflict with the Nassau County Multi-Year Financial Plan.

Regarding funding, please check the correct response:

I certify that the funds are available to be encumbered pending NIFA approval of this contract. 

If this is a capital project:
I certify that the bonding for this contract has been approved by NIFA. 

Budget is available and funds have been encumbered but the project requires NIFA bonding authorization. 

    

Authenticated User D  a  te  

NIFA

Amount being approved by NIFA: 

Payment is not guaranteed for any work commenced prior to this approval.

    

Authenticated User D  a  te  

NOTE: All contract submissions MUST include the County’s own routing slip, current
NIFS printouts for all relevant accounts and relevant Nassau County Legislature
communication documents and relevant supplemental information pertaining to the item
requested herein.

NIFA Contract Approval Request Form MUST be filled out in its entirety before being 
submitted to NIFA for review.

NIFA reserves the right to request additional information as needed.
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COUNTY OF NASSAU

LOBBYIST REGISTRATION AND DISCLOSURE FORM

1.  Name, address and telephone number of lobbyist(s)/lobbying organization. The term "lobbyist" means any and every
person or organization retained, employed or designated by any client to influence - or promote a matter before - 
Nassau County, its agencies, boards, commissions, department heads, legislators or committees, including but not 
limited to the Open Space and Parks Advisory Committee and Planning Commission. Such matters include, but are not 
limited to, requests for proposals, development or improvement of real property subject to County regulation, 
procurements. The term "lobbyist" does not include any officer, director, trustee, employee, counsel or agent of the 
County of Nassau, or State of New York, when discharging his or her official duties.

2.  List whether and where the person/organization is registered as a lobbyist (e.g., Nassau County, New York State):

3.  Name, address and telephone number of client(s) by whom, or on whose behalf, the lobbyist is retained, employed 
or designated:

4.  Describe lobbying activity conducted, or to be conducted, in Nassau County, and identify client(s) for each activity 
listed. See the last page for a complete description of lobbying activities.

5.  The name of persons, organizations or governmental entities before whom the lobbyist expects to lobby:

6.  If such lobbyist is retained or employed pursuant to a written agreement of retainer or employment, you must attach 
a copy of such document; and if agreement of retainer or employment is oral, attach a written statement of the 
substance thereof. If the written agreement of retainer or employment does not contain a signed authorization from the 
client by whom you have been authorized to lobby. separately attach such a written authorization from the client.

NONE

Oracle does not have a registered lobbyist in Nassau County 

NONE

NONE

NONE
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7.  Has the lobbyist/lobbying organization or any of its corporate officers provided campaign contributions pursuant to 
the New York State Election Law in (a) the period beginning April 1, 2016 and ending on the date of this disclosure, or 
(b), beginning April 1, 2018, the period beginning two years prior to the date of this disclosure and ending on the date of
this disclosure, to the campaign committees of any of the following Nassau County elected officials or to the campaign 
committees of any candidates for any of the following Nassau County elected offices: the County Executive, the County
Clerk, the Comptroller, the District Attorney, or any County Legislator?

YES NO If yes, to what campaign committee?  If none, you must so state:

I understand that copies of this form will be sent to the Nassau County Department of Information Technology ("IT") to 
be posted on the County's website.

I also understand that upon termination of retainer, employment or designation I must give written notice to the County 
Attorney within thirty (30) days of termination.

VERIFICATION: The undersigned affirms and so swears that he/she has read and understood the foregoing 
statements and they are, to his/her knowledge, true and accurate.

The undersigned further certifies and affirms that the contribution(s) to the campaign committees listed above were 
made freely and without duress. threat or any promise of a governmental benefit or in exchange for any benefit or 
remuneration.

Electronically signed and certified at the date and time indicated by:
 

Dated: Vendor:

Title:

The above signatory is an authorized representative of Oracle America, Inc. and is signing this form on behalf of 
Oracle America, Inc. and not in his or her individual capacity.

Oracle America, Inc.25-Oct-2021 | 2:39 PM PDT

Group Vice President
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The term lobbying shall mean any attempt to influence: any determination made by the Nassau County Legislature,
or any member thereof, with respect to the introduction, passage, defeat, or substance of any local legislation or 
resolution; any determination by the County Executive to support, oppose, approve or disapprove any local legislation 
or resolution, whether or not such legislation has been introduced in the County Legislature; any determination by an 
elected County official or an officer or employee of the County with respect to the procurement of goods, services or 
construction, including the preparation of contract specifications, including by not limited to the preparation of requests 
for proposals, or solicitation, award or administration of a contract or with respect to the solicitation, award or 
administration of a grant, loan, or agreement involving the disbursement of public monies; any determination made by 
the County Executive, County Legislature, or by the County of Nassau, its agencies, boards, commissions department 
heads or committees, including but not limited to the Open Space and Parks Advisory Committee, the Planning 
Commission with respect to the zoning, use, development or improvement of real property subject to County regulation,
or any agencies, boards, commissions, department heads or committees with respect to requests for proposals, 
bidding, procurement or contracting for services for the County; any determination made by an elected county official or
an officer or employee of the county with respect to the terms of the acquisition or disposition by the county of any 
interest in real property, with respect to a license or permit for the use of real property of or by the county, or with 
respect to a franchise, concession or revocable consent; the proposal, adoption, amendment or rejection by an agency 
of any rule having the force and effect of law; the decision to hold, timing or outcome of any rate making proceeding 
before an agency; the agenda or any determination of a board or commission; any determination regarding the 
calendaring or scope of any legislature oversight hearing; the issuance, repeal, modification or substance of a County 
Executive Order; or any determination made by an elected county official or an officer or employee of the county to 
support or oppose any state or federal legislation, rule or regulation, including any determination made to support or 
oppose that is contingent on any amendment of such legislation, rule or regulation, whether or not such legislation has 
been formally introduced and whether or not such rule or regulation has been formally proposed.

The term "lobbying" or "lobbying activities" does not include: Persons engaged in drafting legislation, rules, 
regulations or rates; persons advising clients and rendering opinions on proposed legislation, rules, regulations or rates,
where such professional services are not otherwise connected with legislative or executive action on such legislation or 
administrative action on such rules, regulations or rates; newspapers and other periodicals and radio and television 
stations and owners and employees thereof, provided that their activities in connection with proposed legislation, rules, 
regulations or rates are limited to the publication or broadcast of news items, editorials or other comment, or paid 
advertisements; persons who participate as witnesses. attorneys or other representatives in public rule-making or rate-
making proceedings of a County agency, with respect to all participation by such persons which is part of the public 
record thereof and all preparation by such persons for such participation; persons who attempt to influence a County 
agency in an adjudicatory proceeding, as defined by § 102 of the New York State Administrative Procedure Act.
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PRINCIPAL QUESTIONNAIRE FORM

All questions on these questionnaires must be answered by all officers and any individuals who hold a ten percent 
(10%) or greater ownership interest in the proposer. Answers typewritten or printed in ink. If you need more space to 
answer any question, make as many photocopies of the appropriate page(s) as necessary and attach them to the 
questionnaire.

COMPLETE THIS QUESTIONNAIRE CAREFULLY AND COMPLETELY. FAILURE TO SUBMIT A COMPLETE 
QUESTIONNAIRE MAY MEAN THAT YOUR BID OR PROPOSAL WILL BE REJECTED AS NON-RESPONSIVE 
AND IT WILL NOT BE CONSIDERED FOR AWARD

1. Principal Name:
Date of birth:
Home address:
City: State/Province/Territory: Zip/Postal Code:
Country:

Business Address:
City: State/Province/Territory: Zip/Postal Code:
Country
Telephone:

Other present address(es):
City: State/Province/Territory: Zip/Postal Code:
Country:
Telephone: 

List of other addresses and telephone numbers attached

2. Positions held in submitting business and starting date of each (check all applicable)

President Treasurer
Chairman of Board Shareholder
Chief Exec. Officer Secretary
Chief Financial Officer Partner
Vice President
(Other)

3. Do you have an equity interest in the business submitting the questionnaire?
YES NO If Yes, provide details.

4. Are there any outstanding loans, guarantees or any other form of security or lease or any other type of 
contribution made in whole or in part between you and the business submitting the questionnaire?
YES NO If Yes, provide details.

5. Within the past 3 years, have you been a principal owner or officer of any business or notfor-profit organization 
other than the one submitting the questionnaire?
YES NO If Yes, provide details.

*Because this is being submitted on behalf of Oracle America, Inc. and not for the signatory in his individual capacity, 
individual declines to provide personal information requested in this section

Kurt Solsky

1900 Oracle Way
Reston VA
United States

20190

703-478-9000

United States

GVP, Oracle Digital Applications - Licensed Business

X

X

X
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6. Has any governmental entity awarded any contracts to a business or organization listed in Section 5 in the past
3 years while you were a principal owner or officer?
YES NO If Yes, provide details.

NOTE: An affirmative answer is required below whether the sanction arose automatically, by operation of law, or as a 
result of any action taken by a government agency. Provide a detailed response to all questions checked "YES". If you
need more space, photocopy the appropriate page and attach it to the questionnaire.

7. In the past (5) years, have you and/or any affiliated businesses or not-for-profit organizations listed in Section 5
in which you have been a principal owner or officer:
a. Been debarred by any government agency from entering into contracts with that agency?

YES NO If yes, provide an explanation of the circumstances and corrective action
taken.

b. Been declared in default and/or terminated for cause on any contract, and/or had any contracts 
cancelled for cause?
YES NO If yes, provide an explanation of the circumstances and corrective action
taken.

c. Been denied the award of a contract and/or the opportunity to bid on a contract, including, but not 
limited to, failure to meet pre-qualification standards?
YES NO If yes, provide an explanation of the circumstances and corrective action
taken.

d. Been suspended by any government agency from entering into any contract with it; and/or is any action
pending that could formally debar or otherwise affect such business's ability to bid or propose on 
contract?
YES NO If yes, provide an explanation of the circumstances and corrective action 
taken.

8. Have any of the businesses or organizations listed in response to Question 5 filed a bankruptcy petition and/or 
been the subject of involuntary bankruptcy proceedings during the past 7 years, and/or for any portion of the 
last 7 year period, been in a state of bankruptcy as a result of bankruptcy proceedings initiated more than 7 
years ago and/or is any such business now the subject of any pending bankruptcy proceedings, whenever 
initiated?

X

X

X

X

*Please see the below statement for questions 7-13.

*Please see the below statement for questions 7-13.

*Please see the below statement for questions 7-13.

*Please see the below statement for questions 7-13.

X
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YES NO If 'Yes', provide details for each such instance. (Provide a detailed response to 
all questions check "Yes". If you need more space, photocopy the appropriate page and attached it to the 
questionnaire.)

9.
a. Is there any felony charge pending against you?

YES NO If yes, provide an explanation of the circumstances and corrective action
taken.

b. Is there any misdemeanor charge pending against you?
YES NO If yes, provide an explanation of the circumstances and corrective action
taken.

c. Is there any administrative charge pending against you?
YES NO If yes, provide an explanation of the circumstances and corrective action
taken.

d. In the past 10 years, have you been convicted, after trial or by plea, of any felony, or of any other crime,
an element of which relates to truthfulness or the underlying facts of which related to the conduct of 
business? Y
YES NO If yes, provide an explanation of the circumstances and corrective action
taken.

e. In the past 5 years, have you been convicted, after trial or by plea, of a misdemeanor?
YES NO If yes, provide an explanation of the circumstances and corrective action
taken.

f. In the past 5 years, have you been found in violation of any administrative or statutory charges?
YES NO If yes, provide an explanation of the circumstances and corrective action
taken.

10. In addition to the information provided in response to the previous questions, in the past 5 years, have you 
been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or local 
prosecuting or investigative agency and/or the subject of an investigation where such investigation was related 
to activities performed at, for, or on behalf of the submitting business entity and/or an affiliated business listed 
in response to Question 5?
YES NO If yes, provide an explanation of the circumstances and corrective action taken.

X

X

X

X

X

X

X

X

*Please see the below statement for questions 7-13.

*Please see the below statement for questions 7-13.

*Please see the below statement for questions 7-13.

*Please see the below statement for questions 7-13.

*Please see the below statement for questions 7-13.

*Please see the below statement for questions 7-13.

*Please see the below statement for questions 7-13.
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11. In addition to the information provided, in the past 5 years has any business or organization listed in response 
to Question 5, been the subject of a criminal investigation and/or a civil anti-trust investigation and/or any other 
type of investigation by any government agency, including but not limited to federal, state, and local regulatory 
agencies while you were a principal owner or officer?
YES NO If yes, provide an explanation of the circumstances and corrective action taken.

12. In the past 5 years, have you or this business, or any other affiliated business listed in response to Question 5 
had any sanction imposed as a result of judicial or administrative proceedings with respect to any professional 
license held?
YES NO If yes, provide an explanation of the circumstances and corrective action taken.

13. For the past 5 tax years, have you failed to file any required tax returns or failed to pay any applicable federal, 
state or local taxes or other assessed charges, including but not limited to water and sewer charges?
YES NO If yes, provide an explanation of the circumstances and corrective action taken.

X

X

X

*Please see the below statement for questions 7-13.

*Please see the below statement for questions 7-13.

*Please see the below statement for questions 7-13.

*Please see the below statement for questions 7-13.

Statement for Questions 7-13: 
Questions 7-13 appear to correspond to other businesses identified in the response to Question 5 and Respondent's 
history as a principal in such other businesses or non-profit organizations. Accordingly, Respondent answered "no" to 
Question 5, indicating that he has not in the past three years been a principal owner or officer of a business or non-
profit other than Oracle. Accordingly, Respondent has answered "no" to Questions 7-13. Respondent and Oracle do 
not interpret Questions 7-13 as seeking any information about Respondent personally or Respondent's involvement in 
any business or nonprofit organization outside of those identified in response to Section 5, of which there are none, 
and no such information is provided or represented in Respondent's answers to Questions 7-13.





Page 1 of 6 Rev. 3-2016

Business History Form

The contract shall be awarded to the responsible proposer who, at the discretion of the County, taking into 
consideration the reliability of the proposer and the capacity of the proposer to perform the services required by the 
County, offers the best value to the County and who will best promote the public interest.

In addition to the submission of proposals, each proposer shall complete and submit this questionnaire. The 
questionnaire shall be filled out by the owner of a sole proprietorship or by an authorized representative of the firm, 
corporation or partnership submitting the Proposal.

NOTE: All questions require a response, even if response is "none" or "not-applicable." No blanks.

(USE ADDITIONAL SHEETS IF NECESSARY TO FULLY ANSWER THE FOLLOWING QUESTIONS).

Date: 

1) Proposer's Legal Name:

2) Address of Place of Business:

   City: State/Province/Territory: Zip/Postal Code:

Country:

3) Mailing Address (if different):

   City: State/Province/Territory: Zip/Postal Code:

Country:

  Phone:

  Does the business own or rent its facilities? If other, please provide details:

4) Dun and Bradstreet number:

5) Federal I.D. Number:

6) The proposer is a: Corporation (Describe)

7) Does this business share office space, staff, or equipment expenses with any other business?

    YES NO If yes, please provide details:
    

8) Does this business control one or more other businesses?
YES NO If yes, please provide details:

9) Does this business have one or more affiliates, and/or is it a subsidiary of, or controlled by, any other business?
YES NO If yes, please provide details:

Oracle America, Inc.

1900 Oracle Way  

Reston                                                                                     VA                                                            20190-4733

  United States

It is not different

Our properties consist of owned and leased office facilities for sales, support, research and development, services, 
manufacturing, cloud operations and administrative and other functions.

 620827688 

94-2805249

X

Oracle America, Inc. has subsidiaries
X

Oracle has numerous offices around the world and occasionally may share buildings with other companies

X
Oracle America, Inc. has shareholders

18-Nov-2021 | 3:27 PM PST
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10) Has the proposer ever had a bond or surety cancelled or forfeited, or a contract with Nassau County or any 
other government entity terminated?
YES NO If yes, state the name of bonding agency, (if a bond), date, amount of bond 
and reason for such cancellation or forfeiture: or details regarding the termination (if a contract).

11) Has the proposer, during the past seven years, been declared bankrupt?
YES NO If yes, state date, court jurisdiction, amount of liabilities and amount of assets

12) In the past five years, has this business and/or any of its owners and/or officers and/or any affiliated business, 
been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or local 
prosecuting or investigative agency? And/or, in the past 5 years, have any owner and/or officer of any affiliated 
business been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or
local prosecuting or investigative agency, where such investigation was related to activities performed at, for, or
on behalf of an affiliated business.
YES NO If yes, provide details for each such investigation, an explanation of the 
circumstances and corrective action taken.

13) In the past 5 years, has this business and/or any of its owners and/or officers and/or any affiliated business 
been the subject of an investigation by any government agency, including but not limited to federal, state and 
local regulatory agencies? And/or, in the past 5 years, has any owner and/or officer of an affiliated business 
been the subject of an investigation by any government agency, including but not limited to federal, state and 
local regulatory agencies, for matters pertaining to that individual's position at or relationship to an affiliated 
business.
YES NO If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

14) Has any current or former director, owner or officer or managerial employee of this business had, either before 
or during such person's employment, or since such employment if the charges pertained to events that 
allegedly occurred during the time of employment by the submitting business, and allegedly related to the 
conduct of that business:
a) Any felony charge pending?
YES NO If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

b) Any misdemeanor charge pending?
YES NO If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

c) In the past 10 years, you been convicted, after trial or by plea, of any felony and/or any other crime, an 

X

X

*Please see Addendum #1

*Please see Addendum #1

*Please see Addendum #1

*Please see Addendum #1

*Please see Addendum #1

X

X

X

X
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element of which relates to truthfulness or the underlying facts of which related to the conduct of business?
YES NO If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

d) In the past 5 years, been convicted, after trial or by plea, of a misdemeanor?
YES NO If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

e) In the past 5 years, been found in violation of any administrative, statutory, or regulatory provisions?
YES NO If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

15) In the past (5) years, has this business or any of its owners or officers, or any other affiliated business had any 
sanction imposed as a result of judicial or administrative proceedings with respect to any professional license 
held?
YES NO If yes, provide details for each such investigation, an explanation of the
circumstances and corrective action taken.

16) For the past (5) tax years, has this business failed to file any required tax returns or failed to pay any applicable 
federal, state or local taxes or other assessed charges, including but not limited to water and sewer charges?
YES NO If yes, provide details for each such year. Provide a detailed response to all 

17 Conflict of Interest:
a) Please disclose any conflicts of interest as outlined below. NOTE: If no conflicts exist, please expressly 

state "No conflict exists."
(i) Any material financial relationships that your firm or any firm employee has that may create a conflict 
of interest or the appearance of a conflict of interest in acting on behalf of Nassau County.

(ii) Any family relationship that any employee of your firm has with any County public servant that may 
create a conflict of interest or the appearance of a conflict of interest in acting on behalf of Nassau 
County.

(iii) Any other matter that your firm believes may create a conflict of interest or the appearance of a 
conflict of interest in acting on behalf of Nassau County.

X

*Please see Addendum #1

*Please see Addendum #1

*Please see Addendum #1

*Please see Addendum #1

Oracle operates numerous facilities in multiple jurisdictions which may levy water and sewer charges. A 
comprehensive review of all such charges was not performed for the purposes of this form.

Vendor is not clear how County defines “material financial relationships”; however Vendor is not currently aware of 
any material financial relationships of Vendor or its officers and Directors that would constitute a conflict as it 
pertains to Oracle’s provisions of products/services under the relevant contract.

Vendor is not clear how County defines “family relationship”.  Vendor does not require candidates to disclose family 
relationships upon hire.  Vendor is not currently aware of any family relationships that would constitute conflict as it 
pertains to Oracle’s provision of products/services under the relevant contract.

To the best of Vendor’s knowledge at this time, no such conflict exists as it pertains to Vendor’s provision of 
products/services under the relevant contract.

X

X

X

X
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b) Please describe any procedures your firm has, or would adopt, to assure the County that a conflict of 
interest would not exist for your firm in the future.

A. Include a resume or detailed description of the Proposer's professional qualifications, demonstrating extensive 
experience in your profession. Any prior similar experiences, and the results of these experiences, must be 
identified. 

Have you previously uploaded the below information under in the Document Vault?
YES NO

Is the proposer an individual?
YES NO Should the proposer be other than an individual, the Proposal MUST include:

i) Date of formation;

ii) Name, addresses, and position of all persons having a financial interest in the company, including 
shareholders, members, general or limited partner.  If none, explain.

No individuals with a financial interest in the company have been attached..

iii) Name, address and position of all officers and directors of the company. If none, explain.

No officers and directors from this company have been attached. 

iv) State of incorporation (if applicable);

v) The number of employees in the firm;

vi) Annual revenue of firm;

vii) Summary of relevant accomplishments

viii) Copies of all state and local licenses and permits.

B. Indicate number of years in business.

C. Provide any other information which would be appropriate and helpful in determining the Proposer's capacity 
and reliability to perform these services.

D. Provide names and addresses for no fewer than three references for whom the Proposer has provided similar 
services or who are qualified to evaluate the Proposer's capability to perform this work.

Vendor has internal policies and processes designed to identify and prevent conflicts of interest with customers.

X

September 17, 1986

Indirectly wholly owned by Oracle Corporation

Please see Addendum #2

Delaware
As of May 31, 2021, we employed approximately 132,000 full-time employees, of 
which approximately 45,000 were employed in the U.S. and approximately 87,000 
were employed internationally.

Please refer to Oracle's Form 10-K, can be found at the following site: http://investor.oracle.com/
financial-reporting/sec-filings/default.aspx

Oracle provides products and services that address all aspects of corporate information technology (IT) environments.

Oracle America, Inc. does not hold a business license with the state or any local jurisdictions in New York.

Oracle America, Inc. is a wholly owned subsidiary of Oracle Corporation (Oracle). Founded June 1977

None



Page 5 of 6 Rev. 3-2016

Company
Contact Person
Address
City State/Province/Territory
Country
Telephone
Fax #
E-Mail Address

Company
Contact Person
Address
City State/Province/Territory
Country  
Telephone
Fax #
E-Mail Address

Company
Contact Person
Address
City State/Province/Territory
Country
Telephone
Fax #
E-Mail Address

Oracle is very sensitive to the time and effort our existing and prospective customers expend in handling 
reference calls  Further, Oracle maintains contractual confidentiality and/or “no publicity” standards with 
all of our customers that may prohibit our disclosing customer information. Accordingly, Oracle is 
submitting this Business History Form without customer references. 
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I, , hereby acknowledge that a materially false statement
willfully or fraudulently made in connection with this form may result in rendering the submitting business entity and/or 
any affiliated entities non-responsible, and, in addition, may subject me to criminal charges.

I, , hereby certify that I have read and understand all the
items contained in this form; that I supplied full and complete answers to each item therein to the best of my 
knowledge, information and belief; that I will notify the County in writing of any change in circumstances occurring after
the submission of this form; and that all information supplied by me is true to the best of my knowledge, information 
and belief. I understand that the County will rely on the information supplied in this form as additional inducement to 
enter into a contract with the submitting business entity.

CERTIFICATION

A MATERIALLY FALSE STATEMENT WILLFULLY OR FRAUDULENTLY MADE IN CONNECTION WITH THIS 
QUESTIONNAIRE MAY RESULT IN RENDERING THE SUBMITTING BUSINESS ENTITY NOT RESPONSIBLE 
WITH RESPECT TO THE PRESENT BID OR FUTURE BIDS, AND, IN ADDITION, MAY SUBJECT THE PERSON 
MAKING THE FALSE STATEMENT TO CRIMINAL CHARGES.

Name of submitting business: 

Electronically signed and certified at the date and time indicated by:
 

Title

Date

Oracle America, Inc.

The above signatory is an authorized representative of Oracle America, Inc. and is signing this form on behalf of 
Oracle America, Inc. and not in his or her individual capacity.

Kurt Solsky

Kurt Solsky

18-Nov-2021 | 3:27 PM PST

Group Vice President



From: Kessler, Michael
To: Schulman, Ari
Cc: Cleary, Robert
Subject: FW: Oracle Corp Reference - MBTA
Date: Monday, May 2, 2022 10:37:23 AM
Attachments: Nassau Oracle Reference.pdf
Importance: High

Hi Ari,
 
I’m including you on this, as I had forgotten to, last week (apologies for that).  Could you [or Robert]
provide an ETA for its Procurements approval(s)?  As Robert knows, this Oracle amendment has
been a long process and we are trying to get this before the Leg, this month.  This is an important
amendment/contract.
 
Thanks,
Michael
 
Michael Kessler
IT Project Manager
Nassau County Department of Information Technology
240 Old Country Road, Suite 608
Mineola, NY 11501
(516) 571-0158
 

From: Kessler, Michael 
Sent: Thursday, April 28, 2022 10:28 AM
To: Cleary, Robert <RCleary@nassaucountyny.gov>
Cc: Stanton, Nancy <nstanton@nassaucountyny.gov>; Alpoge, Simay
<salpoge@nassaucountyny.gov>; Torla, Rosemarie <RTorla@nassaucountyny.gov>
Subject: RE: Oracle Corp Reference - MBTA
Importance: High
 
Hi Robert,
 
Yesterday afternoon, I had a conversation with Ms Stephanie Shaughnessy, Director of Enterprise
Applications, Financial Systems for MBTA - Information Technology Dept, regarding Oracle Corp, as
they, too, are utilizing the PeopleSoft suite of applications.  Currently, they are using the
Procurements, inventory, And Financials modules/components.  They’ve been using these products
since 2004.  They are currently in discussions with their sales/contact management team regarding
further increasing their PeopleSoft product set profile.  They have had no issues in their dealings or
support needs with Oracle and/or the products, have found them to be responsive to their needs
and would recommend them/product suite.  If needed, I can provide her contact information.
 
I believe that this, the one below, and the reference previously sent (attached, again, hereon) should
suffice the vendor integrity requirements.  Please approve the [new] ECRS Amendment entry
(Contract CFIT09000001, NIFS Id: CLIT22000001), ASAP, as we are trying to get this before the Leg.



 
Thanks,
Michael
 
 
Michael Kessler
IT Project Manager
Nassau County Department of Information Technology
240 Old Country Road, Suite 608
Mineola, NY 11501
(516) 571-0158
 

From: Kessler, Michael 
Sent: Thursday, April 21, 2022 11:34 AM
To: Cleary, Robert <RCleary@nassaucountyny.gov>
Cc: Stanton, Nancy <nstanton@nassaucountyny.gov>; Alpoge, Simay
<salpoge@nassaucountyny.gov>; Torla, Rosemarie <RTorla@nassaucountyny.gov>
Subject: Oracle Corp Reference
 
Hi Robert,
 
I just spoke with Ms. Jayasree Chavali, Acting Director of the PeopleSoft Center of Excellence for
New York State (NYS) regarding her experience with Oracle Corporation and their support of the
PeopleSoft product line.  NYS is currently utilizing multiple Oracle PeopleSoft products, including
Enterprise Learning System, Benefits, ATM apps, and HRMS among them.  She stated that she has
found Oracle to be very responsive to her needs.  They were very helpful in their efforts to combine
3 legacy PeopleSoft apps into the current HRMS system.  As well, she found working with them and
their salesperson/contract manager, Clayton Hatcher, pleasurable.
 
Summarizing the conversation, she found Oracle Corporation to be reputable, responsive and
responsible, and would recommend them as a vendor.
 
Jayasree’s contact information is: 518-225-3636; jaya.chavali@its.ny.gov , if needed.
 
Regards,
Michael
 
Michael Kessler
IT Project Manager
Nassau County Department of Information Technology
240 Old Country Road, Suite 608
Mineola, NY 11501
(516) 571-0158
 



COUNTY OF SUFFOLK 

 

STEVEN BELLONE 
SUFFOLK COUNTY EXECUTIVE 

 

DEPARTMENT OF INFORMATION TECHNOLOGY 
 

        ARI MCKENZIE SCOTT MASTELLON            LARRY KRIEB 
DEPUTY COMMISSIONER COMMISSIONER   DEPUTY COMMISSIONER 
 

OFFICE OF THE COMMISSIONER 
WILLIAM J. LINDSAY COUNTY COMPLEX, BLDG.50, 725 VETERANS MEMORIAL HWY 

HAUPPAUGE, NY 11788 
P: (631) 853-6409 | F: (631)853-4979 

 

 
Nancy Stanton, Commissioner 
Nassau County Department of Information Technology 
240 Old Country Rd 
Mineola, NY 11501 
 
March 23, 2022 
 
Ms. Stanton,  
 
 As you know, I am the Commissioner of the Department of Information Technology in Suffolk 
County and have held this position for close to six (6) years. We have been using Oracle for our database 
management system since I have been in this position and it has been in use within the County for many 
years prior to my tenure. In my opinion, Oracle is one of the top performing vendors in meeting our 
technical needs and one that I would recommend for other government agencies. Their products and 
overall support have proven to be a tremendous asset to our government.  

If you should have any questions or require any additional information on our use of Oracle 
products, the value their products provide to Suffolk County and/or their support services, please do not 
hesitate to contact me.  

Sincerely,  
 

 
 
Scott Mastellon 
Commissioner, Department of Information Technology 
 
  
Cc: Al Perez, Deputy Commissioner, Nassau County Department of Information Technology 



Addendum #1 to Business History Form 

Generally, unless otherwise stated by the respondent, all responses to this questionnaire are limited to the best 

of the respondent's knowledge and to Oracle America, Inc. ("Oracle"), and the acts or omissions of any acquired 

companies only after the date of the acquisition. 

Question 10 – Oracle’s response is provided by and limited to Oracle America, Inc. on behalf of itself and its 
acquired companies after the date of acquisition by Oracle America, Inc., and is provided to the best of Oracle 
America, Inc.’s knowledge as of the date of submission.  Oracle has not had a bond or surety cancelled or 
forfeited.  Oracle has had contracts with government entities terminate in the normal course of business; no 
court has ordered a contract with a governmental entity terminated for breach or failure to perform. 

Questions 12 and 13 – Oracle’s response is provided by and limited to Oracle America, Inc. on behalf of itself, 
its acquired companies after the date of acquisition by Oracle America, Inc., and the Section 16 Officers and 
Directors of Oracle Corporation during their time of employment by Oracle and as it relates to the conduct of 
Oracle’s business, and is provided to the best of Oracle America, Inc.’s knowledge as of the date of submission. 
Oracle is subject to various legal proceedings and claims, either asserted or unasserted, which arise in the 
ordinary course of business and which may include regulatory matters and investigations by government 
agencies.  Oracle is a public company and, as such, reports all litigation and/or legal claims that may have a 
material, adverse effect on the operation of its business in its Form 10-K filings and any subsequent updates 
with the Securities and Exchange Commission. Oracle’s Form 10-K can be found at the following site: 
http://investor.oracle.com/financial-reporting/sec-filings/default.aspx.  Oracle’s response generally excludes any 
confidential investigations that may exist at the time.  With respect to Oracle’s Section 16 officers, to the best of 
its knowledge, Oracle is not aware of any such investigation or proceeding. 

Question 14  – Oracle’s response is limited to the Section 16 Officers and Directors of Oracle Corporation during 
their time of employment with Oracle and as it relates to the conduct of Oracle’s business, and is provided to the 
best of Oracle America Inc.’s knowledge at the time of submission.  Oracle objects to clauses related to 
misdemeanors, which could include routine traffic tickets; Oracle would have no knowledge of these infractions. 

Question 15 – Oracle’s response is provided by and limited to Oracle America, Inc. on behalf of itself, its 
acquired companies after the date of acquisition by Oracle America, Inc., and the Section 16 Officers and 
Directors of Oracle Corporation during their time of employment by Oracle and as it relates to the conduct of 
Oracle’s business, and is provided to the best of Oracle America, Inc.’s knowledge as of the date of submission.   

 
 

 



Addendum #2 

Oracle America, Inc. 

Directors and Officers: 

Name Position(s) 

Safra Catz Director / Chief Executive Officer 

Dorian Daley  Director / Executive Vice President / General Counsel  

Lawrence J. Ellison Chief Technology Officer 

Douglas Kehring Executive Vice President 

William Corey West Executive Vice President / Chief Accounting Officer 

Gregory Hilbrich Executive Vice President / Treasurer 

Brian S. Higgins Vice President / Secretary 

Sangita Mata Assistant Treasurer 

Lisa Hickman-Lott Vice President, Tax 

Clayton Reeves Vice President, Tax 

Jacklyn Park Assistant Secretary 

Kimberly Woolley Assistant Secretary 

Edward Screven Chief Corporate Architect 

 

 

The Address of all above officers and directors is the following: 

 

500 Oracle Parkway, Redwood City, CA 94065 
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Cautionary Note on Forward-Looking Statements

For purposes of this Annual report, the terms “Oracle,” “we,” “us” and “our” refer to Oracle Corporation and its consolidated subsidiaries. This Annual report on
Form 10-K contains statements that are not historical in nature, are predictive in nature, or that depend upon or refer to future events or conditions or otherwise
contain forward-looking statements within the meaning of Section 21 of the Securities Exchange Act of 1934, as amended (the Exchange Act),  and the Private
Securities Litigation reform Act of 1995. These include, among other things, statements regarding:

  • our expectations regarding the impacts on our business as a result of the global COVID-19 pandemic;

  • our  expectation  that  we  may  acquire  companies,  products,  services  and  technologies  to  further  our  corporate  strategy  as  compelling
opportunities become available;

  • our  belief  that  our  acquisitions  enhance  the  products  and  services  that  we  can  offer  to  customers,  expand  our  customer  base,  provide
greater scale to accelerate innovation, grow our revenues and earnings, and increase stockholder value;

  • our expectation that, on a constant currency basis, our total cloud and license revenues generally will continue to increase due to expected
growth  in  our  cloud  services  and  our  license  support  offerings,  and  continued  demand  for  our  cloud  license  and  on-premise  license
offerings;

  • our belief that our Oracle Cloud Software-as-a-Service and Infrastructure-as-a-Service (SaaS and IaaS, respectively, and collectively, Oracle
Cloud Services) offerings are opportunities for us to expand our cloud and license business, and that we are in the early stages of what we
expect  will  be  a  material  migration  of  our  existing  Oracle  customer  base  from  on-premise  applications  and  infrastructure  products  and
services to the Oracle Cloud;

  • our  belief  that  we  can  market  our  SaaS  and  IaaS  services  to  a  broader  ecosystem  of  small  and  medium-sized  businesses,  non-IT  lines  of
business  purchasers,  developers  and  partners  due  to  the  highly  available,  intuitive  design,  low  touch  and  low  cost  characteristics  of  the
Oracle Cloud;

  • our expectation that substantially all of our customers will renew their license support contracts annually;

  • our belief that Oracle Fusion Cloud ErP is a strategic suite of applications that is foundational to facilitate and extract more business value
out of the adoption of other Oracle SaaS offerings as customers realize the value of a common data model that spans across core business
applications;

  • our belief that our SaaS offerings remove business boundaries between front- and back-office activities;

  • our expectations regarding the Oracle Autonomous Database to deliver rapid insights and innovation to our customers while also reducing
customer downtime and cost;

  • our expectation that current  and expected customer demand will  require  us to accelerate cloud services  and license support  expenses in
order to expand the Oracle Cloud by increasing existing data center capacity and adding additional data centers in new geographic locations,
which may result in lower total operating margins in future periods;

  • our  expectation  that  our  hardware  business  will  have  lower  operating  margins  as  a  percentage  of  revenues  than  our  cloud  and  license
business;

  • our  expectation  that  we  will  continue  to  make  significant  investments  in  research  and  development,  and  our  belief  that  research  and
development efforts are essential to maintaining our competitive position;

  • our expectation that our international operations will continue to provide a significant portion of our total revenues and expenses;

  • our expectation that variable expenditures that were curtailed primarily in response to COVID-19 may normalize in future periods provided
global economic conditions improve;
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  • our expectation that the proportion of our cloud services and license support revenues relative to our cloud license and on-premise license

revenues, hardware revenues and services revenues will continue to increase;

  • the  sufficiency  of  our  sources  of  funding  for  working  capital,  capital  expenditures,  contractual  obligations,  acquisitions,  dividends,  stock
repurchases, debt repayments and other matters;

  • our belief that we have adequately provided under U.S. generally accepted accounting principles for outcomes related to our tax audits and
that the final outcome of our tax-related examinations, agreements or judicial proceedings will not have a material effect on our results of
operations, and our belief that our net deferred tax assets will likely be realized in the foreseeable future;

  • our belief that the outcome of certain legal proceedings and claims to which we are a party will not, individually or in the aggregate, result in
losses that are materially in excess of amounts already recognized, if any;

  • the possibility that certain legal proceedings to which we are a party could have a material impact on our financial position, future cash flows
and results of operations;

  • the possibility that we may incur additional restructuring expenses in future periods due to the initiation of new restructuring plans;

  • declarations of future cash dividend payments and the timing and amount of future stock repurchases, including our expectation that the
levels  of  our  future  stock  repurchase  activity  may  be  modified  in  comparison  to  past  periods  in  order  to  use  available  cash  for  other
purposes;

  • our expectations regarding the impact of recent accounting pronouncements on our consolidated financial statements;

  • our  expectation  that,  to  the  extent  customers  renew  support  contracts  or  cloud  SaaS  and  IaaS  contracts  from  companies  that  we  have
acquired, we will recognize revenues for the full contracts’ values over the respective renewal periods;

  • our ability to predict revenues, particularly certain cloud license and on-premise license revenues and hardware revenues;

  • the percentage of remaining performance obligations that we expect to recognize as revenues over the next twelve months;

as  well  as  other  statements  regarding  our  future  operations,  financial  condition  and  prospects,  and  business  strategies.  Forward-looking  statements  may  be
preceded  by,  followed  by  or  include  the  words  “expects,”  “anticipates,”  “intends,”  “plans,”  “believes,”  “seeks,”  “strives,”  “endeavors,”  “estimates,”  “will,”
“should,” “is designed to” and similar expressions. We claim the protection of the safe harbor for forward-looking statements contained in the Private Securities
Litigation reform Act of 1995 for all forward-looking statements. We have based these forward-looking statements on our current expectations and projections
about future events. These forward-looking statements are subject to risks, uncertainties and assumptions about our business that could affect our future results
and could cause those results or other outcomes to differ materially from those expressed or implied in the forward-looking statements. Factors that might cause
or  contribute  to  such  differences  include,  but  are  not  limited  to,  those  discussed  in  “risk  Factors”  included  elsewhere  in  this  Annual  report  and  as  may  be
updated in filings we make from time to time with the U.S. Securities and Exchange Commission (the SEC), including our Quarterly reports on Form 10-Q to be
filed by us in our fiscal year 2022, which runs from June 1, 2021 to May 31, 2022.

We have no obligation to publicly update or revise any forward-looking statements, whether as a result of new information, future events or risks, except to the
extent  required  by  applicable  securities  laws.  If  we  do  update  one  or  more  forward-looking  statements,  no  inference  should  be  drawn  that  we  will  make
additional updates with respect to those or other forward-looking statements. New information, future events or risks could cause the forward-looking events
we discuss in this Annual report not to occur. You should not place undue reliance on these forward-looking statements, which reflect our expectations only as
of the date of this Annual report.
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PART I

Item 1.Business

Oracle  provides  products  and  services  that  address  enterprise  information  technology  (IT)  environments.  Our  products  and  services  include  applications  and
infrastructure offerings that are delivered worldwide through a variety of  flexible and interoperable IT deployment models.  These models include on-premise
deployments, cloud-based deployments, and hybrid deployments (an approach that combines both on-premise and cloud-based deployment) such as our Oracle
Cloud@Customer  offering  (an  instance  of  Oracle  Cloud  in  a  customer’s  own  data  center).  Accordingly,  we  offer  choice  and  flexibility  to  our  customers  and
facilitate the product, service and deployment combinations that best suit our customers’ needs. Our customers include businesses of many sizes, government
agencies, educational institutions and resellers that we market and sell to directly through our worldwide sales force and indirectly through the Oracle Partner
Network.  Using  Oracle  technologies,  our  customers  build,  deploy,  run,  manage  and  support  their  internal  and  external  products,  services  and  business
operations  including,  for  example,  a  global  cloud application  supplier  that  utilizes  Oracle  Cloud Infrastructure-as-a-Service  (IaaS)  to  provide  its  Software-as-a-
Service  (SaaS)  offerings;  a  multi-national  financial  institution  that  runs  its  banking  applications  using  the  Oracle  Exadata  Database  Machine;  and  a  global
consumer products company that leverages Oracle Fusion Cloud Enterprise resource Planning for its accounting processes, consolidation and financial planning
functions.

Oracle  Cloud  Services  offerings,  which  include  Oracle  SaaS  and  Oracle  IaaS  offerings,  provide  a  comprehensive  and  integrated  stack  of  applications  and
infrastructure  services  delivered  via  cloud-based  deployment  models.  Oracle  Cloud  Services  integrate  the  software,  hardware  and  services  on  a  customer’s
behalf in a cloud-based IT environment that Oracle deploys, upgrades, supports and manages for the customer.

Oracle Cloud Services are designed to be rapidly deployable to enable customers shorter time to innovation; intuitive for casual and experienced users; easily
maintainable to reduce upgrade, integration and testing work; connectable among differing deployment models to enable interchangeability and extendibility
between IT environments; compatible to easily move workloads between the Oracle Cloud and other IT environments; cost-effective by requiring lower upfront
customer investment; and secure, standards-based and reliable.

Oracle  cloud  license  and  on-premise  license  deployment  offerings  include  Oracle  Applications,  Oracle  Database  and  Oracle  Middleware  software  offerings,
among others, which customers deploy using IT infrastructure from the Oracle Cloud or their own cloud-based or on-premise IT environments. Substantially all
customers, at their option, purchase license support contracts when they purchase an Oracle license.

Oracle  hardware  products  include  Oracle  Engineered  Systems,  servers,  storage  and  industry-specific  products,  among  others.  Customers  generally  opt  to
purchase hardware support contracts when they purchase Oracle hardware products.

Oracle also offers services to assist our customers and partners to maximize the performance of their Oracle purchases.

Providing choice and flexibility to Oracle customers as to when and how they deploy Oracle applications and infrastructure technologies is an important element
of our corporate strategy. We believe that offering customers broad, comprehensive, flexible and interoperable deployment models for Oracle applications and
infrastructure technologies is important to our growth strategy and better addresses customer needs relative to our competitors, many of whom provide fewer
offerings, more restrictive deployment models and less flexibility for a customer’s transition to cloud-based IT environments.

Our investments in, and innovation with respect to, Oracle products and services that we offer through our three businesses (cloud and license, hardware and
services businesses, described further below) are another important element of our corporate strategy. In fiscal 2021, 2020 and 2019, we invested $6.5 billion,
$6.1  billion  and  $6.0  billion,  respectively,  in  research  and  development  to  enhance  our  existing  portfolio  of  offerings  and  products  and  to  develop  new
technologies and services.  We have a deep understanding as to how applications and infrastructure technologies interact and function with one another.  We
focus our development efforts on improving the performance, security, operation, integration and cost-effectiveness of our offerings relative to our competitors;
facilitating the ease with which organizations are able to deploy, use, manage and maintain our offerings; and incorporating emerging technologies within our
offerings to enable leaner business processes,
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automation and innovation. For example, the Oracle Autonomous Database is designed to deliver transformational infrastructure through an Oracle Cloud IaaS
offering that utilizes Oracle’s Next-Generation Cloud Infrastructure’s machine learning capabilities. After an initial purchase of Oracle products and services, our
customers can continue to benefit from our offerings, research and development efforts and deep IT expertise by electing to purchase and renew Oracle support
offerings for their license and hardware deployments, which may include product enhancements that we periodically deliver to our products, and by renewing
their Oracle Cloud Services contracts with us.

Our selective and active acquisition program is another important element of our corporate strategy. We believe that our acquisitions enhance the products and
services that we can offer to customers, expand our customer base, provide greater scale to accelerate innovation, grow our revenues and earnings, and increase
stockholder  value.  We  have  invested  billions  of  dollars  over  time  to  acquire  a  number  of  companies,  products,  services  and  technologies  that  add  to,  are
complementary  to,  or  have  otherwise  enhanced  our  existing  offerings.  We  expect  to  continue  to  acquire  companies,  products,  services  and  technologies  to
further our corporate strategy.

We have three businesses, each of which is comprised of a single operating segment. Item 7 Management’s Discussion and Analysis of Financial Condition and
results of Operations and Note 15 of Notes to Consolidated Financial Statements, both included elsewhere in this Annual report, provide additional information
related to our businesses and operating segments.

Oracle Corporation was incorporated in 2005 as a Delaware corporation and is the successor to operations originally begun in June 1977.

Impacts of the COVID-19 Pandemic on Oracle’s Business

Oracle  is  committed  to  the  health,  safety  and  welfare  of  our  employees,  customers,  suppliers,  communities,  stockholders  and  other  stakeholders.  While  the
world continues to navigate the risks and uncertainties associated with the COVID-19 pandemic, we are committed to providing critical technologies, programs
and support  to individuals  and organizations to navigate,  adjust  and advance their  operations in light  of the unique demands and constraints  imposed by the
pandemic.  Many  enterprises,  governments  and  educational  institutions  have  faced  unprecedented  disruption  due  to  the  COVID-19  pandemic  and  their
customers  expect  to  deal  with  organizations  in  digital  ways  more  than  ever  before.  Organizations  have  been  required  to  adjust  their  operations  and  IT
infrastructures to operate safely while agilely responding to evolving purchaser needs and business requirements. Organizations have turned to the Oracle Cloud
to accelerate their digital transformations using applications and infrastructure technologies that are designed to be complete, current, and robust in order to
safely and securely operate, safeguard and advance their business initiatives. regardless of IT deployment model, Oracle has developed, delivered and supported
products  and  services  for  decades  that  enable  telecommunication  companies  to  keep  people  connected;  retailers  to  provide  food  and  other  necessities;
researchers to identify solutions; hospitals to provide care; airlines to ensure travel; banks to help people access funds; insurers to provide benefits; governments
to keep people safe and informed; utilities to supply power and water; and many other critical functions.

We  have  proactively  sought,  supported,  donated  to,  partnered  and  engaged  with  organizations  globally  that  provide  critical  medicines,  research,  goods  and
services to combat the COVID-19 pandemic, including:

  • medical research organizations, which power COVID-19 simulation and modeling projects using Oracle Cloud IaaS;  

  • the U.S. federal government, which received Oracle’s National Electronic Health records Cloud and Oracle’s Public Health Management Applications
Suite to help public health agencies collect and analyze information related to COVID-19 and track any adverse effects related to COVID-19 vaccines;

  • national governments of several African countries, which are receiving systems and services to manage public health vaccination programs, through
our work with the Tony Blair Institute;

  • hospitals,  which  have  utilized  Oracle  infrastructure  technologies  to  rapidly  develop  and  deploy  applications  that  collect,  analyze  and  manage
characteristics of COVID-19 patients;
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  • enterprises, which, at the onset of the COVID-19 pandemic, Oracle permitted at no additional charge to access Oracle Fusion Cloud Human Capital
Management (HCM) options for employee health and safety programs in order to proactively manage and respond to COVID-19 implications on their
workforces;

  • state and local government agencies, which have utilized Oracle Cloud SaaS solutions to develop and target constituent outreach related to COVID-
19, and to assess, research and respond to COVID-19 incident management on a unified platform; and

  • pharmaceutical companies, which power their research and clinical trials using Oracle Health Sciences solutions;

among dozens of other specific use cases, programs and partnerships that Oracle has donated to, partnered with, developed and supported in response to the
COVID-19 pandemic.

Oracle applications and infrastructure technologies are critical to the business operations of our customers, which number in the hundreds of thousands across a
broad geographic and industry base. We are profitable and generate a large amount of positive cash flow from our operations and we do not believe the COVID-
19 pandemic will jeopardize either of these characteristics of our business. Other impacts due to COVID-19 on our business are currently unknown.

For additional discussion regarding the impacts and risks to our business from the COVID-19 pandemic, refer to Item 1A risk Factors and Item 7 Management’s
Discussion and Analysis of Financial Condition and results of Operations included elsewhere in this Annual report on Form 10-K.

Oracle Applications and Infrastructure Technologies

Oracle’s  comprehensive  portfolio  of  applications  and  infrastructure  technologies  is  designed  to  address  an  organization’s  IT  environment  needs  including
business  process,  infrastructure  and  applications  development  requirements,  among  others.  Oracle  technologies  are  based  upon  industry  standards  and  are
designed to be enterprise-grade, reliable, scalable and secure. Oracle applications and infrastructure technologies including database and middleware software
as well  as enterprise applications,  virtualization, clustering,  large-scale systems management and related infrastructure products  and services are the building
blocks  of  Oracle  Cloud  Services,  our  partners’  cloud  services,  and  our  customers’  cloud  IT  environments.  Oracle  applications  and  infrastructure  offerings  are
marketed  and  sold  through  our  cloud  and  license,  hardware,  and  services  businesses  and  are  delivered  through  the  Oracle  Cloud,  or  through  other  IT
deployment models  including cloud-based,  hybrid and on-premise deployments.  We believe Oracle applications and infrastructure offerings enable flexibility,
interoperability and choice to best meet customer IT needs.

We believe that our Oracle Cloud Services offerings are opportunities for us to expand our cloud and license business. We believe that our customers increasingly
recognize the value of access to the latest versions of Oracle cloud-based applications and infrastructure capabilities via a lower cost, rapidly deployable, flexible
and interoperable services model that Oracle provisions, manages, upgrades and maintains on the customer’s behalf. We believe that we can market and sell our
Oracle SaaS and IaaS offerings together to help new and existing customers migrate their extensive installed base of on-premise applications and infrastructure
technologies to the Oracle Cloud and we believe we are in the early stages of what we expect will be a material migration of our existing Oracle customer base
from on-premise applications and infrastructure products and services to the Oracle Cloud. In addition, we also believe we can market our SaaS and IaaS services
to a broader ecosystem of small and medium-sized businesses, non-IT lines of business purchasers, developers and partners due to the highly available, intuitive
design, low touch and low cost characteristics of the Oracle Cloud.

In recent periods, customer demand for our applications and infrastructure technologies delivered through our Oracle Cloud Services deployment models has
increased.  To  address  customer  demand  and  enable  customer  choice,  we  have  introduced  certain  programs  for  customers  to  pivot  their  applications  and
infrastructure  licenses  and license support  contracts  to  the Oracle  Cloud for  new deployments  and to  migrate  to  and expand with the  Oracle  Cloud for  their
existing workloads. The proportion of our cloud services and license support revenues relative to our cloud license and on-premise license revenues, hardware
revenues and services revenues has increased and represented 71%, 70% and 68% of  our total  revenues during fiscal  2021,  2020 and 2019,  respectively.  We
expect these trends to continue.
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Oracle Applications Technologies

Oracle applications technologies are marketed, sold, delivered and supported through our cloud and license business. Our applications cloud services and license
support revenues represented 41% of our total cloud services and license support revenues in fiscal 2021 and 40% of our total cloud services and license support
revenues  in  each  of  fiscal  2020  and  2019.  Oracle  applications  technologies  include  our  Oracle  Cloud  SaaS  offerings,  which  are  available  for  customers  as  a
subscription, and Oracle Applications license offerings, which are available for customers to purchase for use within the Oracle Cloud, and other cloud-based and
on-premise  IT  environments,  and  include  the  option  to  purchase  related  license  support.  regardless  of  the  deployment  model  selected,  our  applications
technologies  are  designed  to  reduce  the  risk,  cost  and  complexity  of  our  customers’  IT  infrastructures,  while  supporting  customer  choice  with  flexible
deployment models that readily enable performance, agility, compatibility and extendibility. Our applications technologies are generally designed using industry
standard architectures to manage and automate core business functions across the enterprise, as well as to help customers differentiate and innovate in those
processes  unique  to  their  industries  or  organizations.  We  offer  applications  that  are  deployable  to  meet  several  business  automation  requirements  across  a
broad range of industries. We also offer industry-specific applications, which provide solutions to customers in the automotive, communications, construction
and  engineering,  consumer  goods,  education  and  research,  financial  services,  food  and  beverage,  healthcare,  high  technology,  hospitality,  industrial
manufacturing, life sciences, media and entertainment, public sector, retail and utilities industries, among others.

Oracle Cloud Software as a Service (SaaS)

Oracle’s broad spectrum of Oracle Cloud SaaS offerings provides customers a choice of software applications that are delivered via a cloud-based IT environment
that  we host,  manage,  upgrade and support,  and that  customers  purchase by entering  into a  subscription agreement  with us  for  a  stated period.  Customers
access Oracle Cloud SaaS offerings utilizing common web browsers via a broad spectrum of devices. Our SaaS offerings are built upon open industry standards
such  as  SQL,  Java  and  HTML5  for  easier  application  accessibility,  integration  and  development.  Our  SaaS  offerings  represent  an  industry  leading  business
innovation platform, leveraging Oracle’s Next-Generation Cloud Infrastructure, and include a broad suite of modular, next generation cloud software applications
spanning all core business functions including, among others:

  • Oracle Fusion Cloud Enterprise resource Planning (ErP), which is designed to be a complete, global and integrated ErP solution to help organizations
improve  decision  making  and  workforce  productivity,  and  to  optimize  back-office  operations  by  utilizing  a  single  data  and  security  model  with  a
common user interface;

  • Oracle  Fusion  Cloud  Enterprise  Performance  Management  (EPM),  which  is  designed  to  analyze  financial  performance,  drive  accurate  and  agile
financial  plans,  optimize  the  financial  close  and  consolidation  process,  streamline  account  reconciliation  and  satisfy  an  organization’s  reporting
requirements;

  • Oracle Fusion Cloud Supply Chain and Manufacturing Management (SCM), which is designed to help organizations create, optimize and digitize their
supply chains and innovate products quickly;

  • Oracle  Fusion  Cloud  HCM,  which  is  designed  to  help  organizations  find,  develop  and  retain  their  talent,  enable  collaboration,  provide  complete
workforce insights, improve business process efficiency, and enable users to connect to an integrated suite of HCM applications from any device;

  • Oracle Fusion Cloud Advertising and Customer Experience including Sales, Service, Marketing and Advertising, which is designed to be a complete
and integrated solution to help organizations deliver consistent and personalized customer experiences across their customer channels, touch points
and  interactions.  It  also  enables  organizations  to  leverage  their  own  data  and  consumer  data  to  inform  and  measure  marketing  strategies  and
programs; and

  • NetSuite  Applications  Suite,  which  is  designed  to  be  a  unified,  cloud-based  applications  suite  to  run  a  company’s  entire  business  and  includes
financials  and  ErP,  customer  relationship  management,  human  resources,  professional  services  and  commerce,  among  others.  It  is  generally
marketed to small to medium-sized organizations.
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In addition, we offer several cloud-based industry solutions to address specific customer needs within certain industries including construction and engineering,
retail, and utilities, among others.

Customers, partners and other interested parties may elect to subscribe to Oracle applications and infrastructure training and certification programs through a
variety of online, cloud-based learning subscriptions offered by Oracle University. Learners generally have unlimited access to course content delivered during
the subscription period.

We believe that the comprehensiveness and breadth of our SaaS offerings as a business innovation platform differentiate us from many of our competitors that
offer  more limited or  specialized applications.  Our SaaS offerings are designed to support  connected business  processes  in  the cloud and are centered on an
intuitive and conversational user experience, a responsive, open and flexible business core, and a common data model. We believe Oracle Fusion Cloud ErP is a
strategic suite of applications that is foundational to facilitate and extract more business value out of the adoption of other Oracle SaaS offerings, such as Oracle
Fusion  Cloud  HCM  and  Oracle  Fusion  Cloud  EPM,  as  customers  realize  the  value  of  a  common  data  model  that  spans  across  core  business  applications.  We
believe  our  SaaS  offerings  remove  business  boundaries  between  front-  and  back-office  activities.  Our  SaaS  offerings  are  designed  to  deliver  a  secure  data
isolation architecture  and flexible  upgrades;  self-service  access  controls  for  users;  a  Service-Oriented Architecture;  built-in  social,  mobile  and  business  insight
capabilities  (analytics);  and  a  high  performance,  high  availability  infrastructure  based  on  our  infrastructure  technologies,  including  Oracle’s  Next-Generation
Cloud  Infrastructure.  These  SaaS  capabilities  are  designed  to  simplify  IT  environments,  reduce  time  to  implementation  and  risk,  provide  an  intuitive  user
experience for casual and experienced users, and enable customers to focus resources on business growth opportunities. Our SaaS offerings are also designed to
natively incorporate advanced technologies such as Internet-of-Things (IoT), artificial intelligence, machine learning, blockchain, digital assistants and advances in
the  “human  interface”  and  how  users  interact  with  Oracle  Cloud  SaaS  offerings  within  a  business  context  or  to  augment  human  capabilities  to  enhance
productivity.

Oracle Applications Licenses

Customers have the ability to license Oracle Applications for use within the Oracle Cloud or within their own cloud-based or on-premise IT environments. Oracle
Applications  are designed to manage and automate core business  functions  across  the enterprise,  including HCM, ErP,  EPM, SCM, Advertising  and Customer
Experience, and industry-specific applications as described above, among others.

We provide customers the option to purchase license support contracts in connection with the purchase of Oracle Applications licenses.

Oracle License Support

Oracle license support  offerings  are marketed and sold as  a part  of  our cloud and license business.  Substantially  all  of  our customers  opt to purchase license
support  contracts  when they purchase Oracle applications and infrastructure licenses to  run within the Oracle Cloud or  other  cloud-based and on-premise IT
environments. We believe our license support offerings protect and enhance our customers’ investments in Oracle applications and infrastructure technologies
because they provide proactive and personalized support services including Oracle Lifetime Support and unspecified license enhancements and upgrades during
the term of the support period. Substantially all license support customers renew their support contracts with us upon expiration in order to continue to benefit
from technical  support services and the periodic issuance of unspecified updates and enhancements,  which current license support customers are entitled to
receive. Our license support contracts are generally priced as a percentage of the net fees paid by the customer to purchase the license and are typically one year
in duration.
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Oracle Infrastructure Technologies

Oracle  infrastructure  technologies  are  marketed,  sold  and  delivered  through  our  cloud  and  license  business  and  through  our  hardware  business.  Our
infrastructure  technologies  are  designed  to  be  flexible,  cost-effective,  standards-based,  secure  and  high-performance  in  order  to  facilitate  the  development,
running, integration, management and extension across an organization’s cloud-based, on-premise and hybrid IT environments.

Our cloud and license business’ infrastructure technologies include the Oracle Database, which is the world’s most popular enterprise database; Java, which is
the computer industry’s most widely-used software development language; and middleware including development tools, among others. These technologies are
available through a subscription to our Oracle Cloud IaaS offerings or through the purchase of a license and related license support, at the customer’s option, to
run  within  the  Oracle  Cloud,  as  a  part  of  a  customer’s  on-premise  cloud  services,  and  in  other  customer  IT  environments.  Our  cloud  and  license  business’
infrastructure technologies also include cloud-based compute, storage and networking capabilities, among others, through our Oracle Cloud IaaS offerings that
are  further  described  below.  Our  infrastructure  offerings  also  include  new  and  innovative  services  such  as  Oracle  Autonomous  Database  (described  further
below) and emerging technologies such as IoT, digital assistant, and blockchain.

Our  hardware  business’  infrastructure  technologies  consist  of  hardware  products  and  certain  unique  hardware-related  software  offerings  including  Oracle
Engineered  Systems,  enterprise  servers,  storage  solutions,  industry-specific  hardware,  virtualization  software,  operating  systems,  management  software,  and
related hardware services, including hardware support at the customer’s option. Our customers utilize Oracle hardware products and related offerings in their
cloud-based, on-premise or hybrid environments to run their internal business operations and to deliver products and services to their customers.

We  design  our  infrastructure  technologies  to  work  in  our  customers’  on-premise  IT  environments  that  may  include  other  Oracle  or  non-Oracle  hardware  or
software components. Our flexible and open approach also provides Oracle customers with a choice as to how they can utilize and deploy Oracle infrastructure
technologies: through the use of Oracle Cloud offerings; on-premise in our customers’ data centers; or a hybrid combination of these two deployment models,
such  as  in  the  Oracle  Cloud@Customer  deployment  model  (described  further  below).  We  focus  on  the  operation  and  integration  of  Oracle  infrastructure
technologies to make them easier to deploy, extend, interconnect, manage and maintain for our customers and to improve computing performance relative to
our competitors’ offerings. For example, the Oracle Exadata Database Machine integrates multiple Oracle technology components to work together to deliver
improved performance, availability, scalability, security and operational efficiency of Oracle Database workloads relative to our competitors’ products.

Oracle Infrastructure Technologies – Cloud and License Business Offerings

Oracle infrastructure technologies are marketed, sold and delivered through our cloud and license business. Our infrastructure cloud services and license support
revenues represented 59% of our total cloud services and license support revenues during fiscal 2021 and 60% in each of fiscal 2020 and 2019.

Oracle Cloud Infrastructure as a Service (IaaS)

Oracle  Cloud  IaaS  is  based  upon  Oracle’s  Next-Generation  Cloud  Infrastructure  and  is  designed  to  deliver  IaaS  services  including  compute,  storage  and
networking services, among others, as well as Oracle Autonomous Database that Oracle runs, manages, upgrades and supports on behalf of the customer for a
fee for a stated time period, or for certain of our IaaS services, on a “pay-as-you-go” basis at a specified rate for services consumed. By utilizing Oracle Cloud IaaS,
customers  can  leverage  the  Oracle  Cloud  for  enterprise-grade,  high  performance,  scalable,  cost-effective  and  secure  infrastructure  technologies  that  are
designed to be rapidly deployable and provide real-time elasticity while reducing the amount of time and resources normally consumed by IT processes within
on-premise environments. Oracle’s Next-Generation Cloud Infrastructure technology is designed to be differentiated from other cloud vendors to provide better
security by separating cloud control code computers from customer data compute nodes. Customers use Oracle Cloud IaaS offerings to build and operate new
cloud-native applications, to run new workloads and to move their existing Oracle or non-Oracle workloads to the Oracle
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Cloud from their on-premise data centers or from other cloud-based IT environments, among other uses. We continue to invest in Oracle Cloud IaaS to improve
features  and  performance;  to  expand  the  catalog  of  cloud-based  infrastructure  tools  and  services  that  we  provide;  to  increase  the  capacity  and  geographic
footprint  to  deliver  these  services;  to  simplify  the  processes  for  migrating  workloads  to  the  Oracle  Cloud;  and  to  provide  customers  with  the  ability  to  run
workloads across different IT environments, the Oracle Cloud as well as other third-party clouds in a hybrid deployment model.

Oracle customers and partners utilize Oracle’s open, standards-based IaaS offerings for platform-related services that are based upon the Oracle Database, Java
and  Oracle  Middleware,  including  open  source  and  other  tools  for  a  variety  of  use  cases  across  data  management  (including  the  use  of  Oracle  Autonomous
Database), applications development, integration, content management, analytics, IT management and governance, security, and rapidly emerging technologies
such as machine learning. Oracle Cloud IaaS machine learning features are designed to be embedded into customer applications for a variety of predictive use
cases including, among others, the servicing of machine parts that are at risk of failing, the stocking of retailer store shelves, and the financial modeling to stay
within a business’ forecasts.

Oracle  customers  and  partners  also  utilize  Oracle  Cloud  IaaS  for  highly-scalable,  available,  and  secure  compute,  storage  and  networking  services.  Our  Oracle
Cloud IaaS offerings’ cloud-based compute services range from virtual machines to graphics processing unit-based offerings to bare metal servers and include
options  for  dense  I/O  workloads  and  high  performance  computing.  Oracle  Cloud  IaaS  also  includes  a  range  of  cloud-based  storage  offerings  including  block,
object and archive storage services. In addition, Oracle Cloud IaaS offers networking, connectivity, and edge services that help connect customer data centers
and third-party clouds, such as Microsoft Azure, with our Oracle Cloud IaaS offerings.

Oracle Cloud@Customer offerings are a direct response to restrictions imposed upon cloud-based IT environment adoption by businesses that operate within
certain  regulated  industries,  entities  or  jurisdictions  and  enable  customer  choice  in  deployment  models.  Oracle  Cloud@Customer  enables  customers  to  run
Oracle  Autonomous  Database  or  Oracle  Database  in  their  own  data  centers  behind  their  firewalls  while  having  the  services  managed  by  Oracle.  Oracle
Cloud@Customer offerings enable customers to take advantage of the agility, innovation and subscription-based pricing of Oracle Cloud Services while meeting
data sovereignty, data residency, data protection and regulatory business policy requirements. Oracle Dedicated region Cloud@Customer is designed to enable
customers to bring a self-contained Oracle Cloud instance into their data centers while accessing a substantial portfolio of Oracle Cloud IaaS and SaaS offerings.
Oracle roving Edge Infrastructure offerings are designed to enable customers to access cloud computing and storage services at the edge of networks and in
generally disconnected locations in order to accelerate deployment of cloud workloads outside of the data center.

Oracle Database Licenses

Oracle Database is the world’s most popular enterprise database and is designed to enable reliable and secure storage, retrieval and manipulation of all forms of
data. Oracle Database is licensed throughout the world by businesses and organizations of all sizes for a multitude of purposes, including, among others: for use
within the Oracle Cloud to deliver our Oracle Cloud SaaS and IaaS offerings; for use as a cloud license by a number of cloud-based vendors within their respective
cloud services offerings; for packaged and custom applications for transaction processing; and for data warehousing and business intelligence. Oracle Database
may  be  deployed  in  various  IT  environments  including  Oracle  Cloud,  Oracle  Cloud@Customer  and  Dedicated  region  Cloud@Customer  environments,  other
cloud-based  IT  environments,  and  on-premise  data  centers,  among  others.  As  described  above,  customers  may  elect  to  purchase  license  support  for  Oracle
Database licenses. We also offer Oracle Database cloud services, such as Oracle Exadata Cloud Service and Oracle Database Service, as a part of our Oracle Cloud
IaaS offerings.

Oracle Database Enterprise Edition is available with a number of optional add-on products to address specific customer requirements. In addition to the Oracle
Database, we offer a portfolio of specialized database products to address specific customer requirements.
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Oracle Autonomous Database

Oracle Autonomous Database offerings are designed to deliver performance and scale with automated database operations and policy-driven optimization by
combining certain Oracle infrastructure technologies including the Oracle Database, Oracle’s Next-Generation Cloud Infrastructure, Oracle Exadata, and native
machine learning capabilities, among others. Oracle Autonomous Database offerings are designed to be self-driving, lower labor costs and reduce human error
for  routine  database  administration  tasks  including  maintenance,  tuning,  patching,  security  and  backup.  Oracle  Autonomous  Database  offerings  use  machine
learning-driven diagnostics for fault prediction and error handling. We believe the Oracle Autonomous Database offerings deliver rapid insights and innovation
by  enabling  organizations  to  quickly  provision  a  data  warehouse  that  automatically  and  elastically  scales  to  handle  very  large  data  warehouses  and  support
millions of transactions per second while enabling a flexible payment model for only the resources used. The integration of Oracle Autonomous Database with
other Oracle Cloud Services, such as Java Cloud and Oracle APEX low-code service, and the open interfaces and integrations, provide developers with a modern,
open platform to develop new and innovative applications.

Oracle Autonomous Database offerings include:

  • Oracle  Autonomous  Data  Warehouse  (ADW),  which  is  designed  to  provide  customers  with  easy-to-use  analytics  tools  in  a  fully  managed,  high-
performance and elastic  service  optimized for  data  warehouse workloads.  We believe  that  most  businesses  view data  as  a  potentially  high-value
source  that  can  be  used  to  gain  new  insights  into  their  customers’  behaviors,  to  anticipate  future  demand  more  accurately,  to  align  workforce
deployment  with  business  activity  forecasts  and  to  accelerate  the  pace  of  operations,  among other  benefits.  ADW’s  self-patching  and self-tuning
capabilities are designed to enable upgrades while the database is running, thereby eliminating human error. Oracle ADW automates manual IT tasks
such  as  deployment,  storing,  securing,  scaling  and  backing-up  data.  In  addition,  the  machine  learning–based  technology  of  ADW  is  designed  to
enable  customers  to  deploy  new,  or  move  existing  data  marts  and  data  warehouses  to  the  cloud  and  includes  a  drag  and  drop  interface  that  is
designed to be highly intuitive; and

  • Oracle  Autonomous  Transaction  Processing  (ATP),  which  is  designed  to  enable  organizations  to  safely  run  a  complex  mix  of  high-performance
transactions, reporting and batch processing using instant, elastic compute and storage through an Oracle Database running on an Oracle Exadata
cloud-based instance.  Oracle ATP is  designed to enable organizations to conduct  real-time transactional  data analysis  for  faster  results  and lower
administration  costs,  and  to  eliminate  cyber-attacks  on  unpatched  or  unencrypted  databases.  Oracle  ATP  is  designed  to  be  simple  and  agile  to
develop and deploy new applications because complex management and tuning is not required.

Oracle ADW and Oracle ATP offer the following options, among others:

  • Shared Exadata Infrastructure, which is designed to be a simple and elastic deployment choice in which Oracle autonomously operates all aspects of
the database lifecycle, including database placement, backup and software updates; and

  • Dedicated  Exadata  Infrastructure,  which  is  designed  to  provide  the  characteristics  of  a  private  cloud  in  a  public  cloud  deployment,  including
dedicated compute, storage, network and database resources for a single tenant. Dedicated Exadata Infrastructure deployment is also designed to
provide high levels of security isolation and governance with customizable operational policies for autonomous operations for workload placement,
workload optimization, schedule updating, availability, over-provisioning and peak usage.

Oracle Middleware Licenses

We  license  our  Oracle  Middleware,  which  is  a  broad  family  of  integrated  application  infrastructure  software,  for  use  in  the  Oracle  Cloud,  other  cloud-based
environments,  on-premise data centers  and related IT  environments.  Oracle Middleware is  designed to enable customers  to  design and integrate Oracle  and
non-Oracle business applications, automate business processes, scale applications to meet customer demand, simplify security and
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compliance, manage lifecycles of documents and get actionable, targeted business intelligence. Built with Oracle’s Java technology platform, Oracle Middleware
products  are  designed  to  be  flexible  across  different  deployment  environments—cloud,  on-premise  or  hybrid—as  a  foundation  for  custom,  packaged  and
composite  applications,  thereby simplifying and reducing  time to deployment.  Oracle  Middleware is  designed to protect  customers’  IT  investments  and work
with  both  Oracle  and  non-Oracle  database,  middleware  and  applications  software  through  an  open  architecture  and  adherence  to  industry  standards.  In
addition,  Oracle  Middleware  supports  multiple  development  languages  and  tools,  which  enables  developers  to  flexibly  build  once  and  deploy  applications
globally across websites, portals and cloud-based applications utilizing a variety of IT environments.

Among our other middleware license offerings, we license a wide range of development tools, such as Oracle WebLogic Server for Java application development
and  Oracle  Mobile  Application  Framework,  which  is  designed  to  address  the  needs  of  businesses  that  are  increasingly  focused  on  delivering  mobile  device
applications to their customers. Organizations may elect to purchase license support, as described above, for Oracle Middleware licenses at their option. We also
offer certain of our middleware capabilities as a part of Oracle Cloud IaaS.

Java Licenses

Java is the world’s most popular programming language that is used to deliver cloud development and deployment services, microservices, big data analytics,
data  management,  social  services,  mobile  services,  chatbots,  and  continuous  integration  tools  for  numerous  platforms  and  technologies  including  websites,
enterprise and consumer applications, embedded devices and gaming. Java is designed to enable developers to write software on a single platform and run it on
many other  different  platforms,  independent  of  operating  system and hardware architecture.  Java  has  been adopted by  both  independent  software vendors
(ISVs) that have built their products using Java and by enterprise organizations building custom applications or consuming Java-based ISV products. Oracle is the
steward  of  the  Java  platform  and  ecosystem.  Customers  generally  purchase  Java  offerings  through  subscriptions  that  include  license  and  support  services.
Oracle’s  Java  offerings  are  used  by  customers  to  support  their  Java  deployments  and  to  stay  current  with  the  latest  security  updates  and  other  technology
innovations.

Oracle Infrastructure Technologies – Hardware Business Offerings

Oracle infrastructure technologies are also marketed, sold and delivered through our hardware business, including a broad selection of hardware products and
related hardware support services for cloud-based IT environments, data centers and related IT environments.

Oracle Engineered Systems

Oracle  Engineered  Systems  are  core  to  our  cloud-based  and  on-premise  data  center  infrastructure  offerings.  Oracle  Engineered  Systems  are  pre-integrated
products,  combining  multiple  unique  Oracle  technology  components,  including  database,  storage,  operating  system,  and  management  software  with  server,
storage, networking hardware and other technologies. Oracle Engineered Systems are designed to work together to deliver improved performance, scalability,
availability, security and operational efficiency relative to our competitors’ products; to be upgraded effectively and efficiently in a non-disruptive manner; and to
simplify  maintenance  cycles  and  improve  security  by  providing  a  single  solution  for  patching.  For  example,  Oracle  Exadata  Database  Machine  is  a  computing
platform that is optimized for running Oracle Database, achieving higher performance, scalability and availability at a lower cost by combining Oracle Database,
storage and operating system software with Oracle server, storage and networking hardware. We offer certain of our Oracle Engineered Systems, including the
Oracle  Exadata  Database  Machine,  among  others,  through  flexible  deployment  options,  including  on-premise,  Oracle  Cloud  IaaS,  and  as  an  Oracle
Cloud@Customer offering.

Oracle Servers

We  offer  a  wide  range  of  Oracle  server  products  that  are  designed  for  mission-critical  enterprise  environments  and  that  are  key  components  of  our  Oracle
Engineered Systems and Oracle Cloud offerings. We have two families of server products: those based on the Oracle SPArC microprocessor, which are designed
to be differentiated by their reliability, security and scalability specifically for UNIX environments; and those using x86 microprocessors. By offering a range of
server sizes and microprocessors, customers are offered the flexibility to choose the types of
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servers that they believe will be most appropriate and valuable for their particular IT environments. We believe the combination of Oracle server systems with
Oracle software enhances our customers’ ability to shift data and workloads between data center and cloud deployments based on an organization’s business
requirements.

Oracle Storage

Oracle  storage  products  are  engineered  for  the  cloud  and  designed  to  securely  store,  manage,  protect  and  archive  customers’  mission-critical  data  assets
generated  by  any  database  or  application.  Oracle  storage  products  combine  flash,  disk,  tape  and  server  technologies  with  optimized  software  and  unique
integrations with the Oracle Database offering greater performance and efficiency and lower total cost relative to our competitors’ storage products. Certain of
our storage products provide integration with Oracle Cloud Services for backup and archiving.

Oracle Industry-Specific Hardware Offerings

We offer hardware products and services designed for certain specific industries including, among others, our point-of-sale terminals and related hardware that
are  designed  for  managing  businesses  within  the  food  and  beverage,  hotel  and  retail  industries;  and  hardware  products  and  services  for  communications
networks including network signaling, policy control and subscriber data management solutions, and session border control technology.

Oracle Operating Systems, Virtualization, Management and Other Hardware-Related Software

We  offer  a  portfolio  of  operating  systems,  including  Oracle  Linux  and  Oracle  Solaris,  virtualization  software  including  Oracle  Virtual  Machine,  and  other
hardware-related  software.  We  also  offer  a  range  of  management  technologies  and  products,  including  Oracle  Enterprise  Manager  and  the  Oracle  Cloud
Observability  and  Management  Platform,  designed  to  help  customers  efficiently  operate  complex  IT  environments,  including  both  end  users’  and  service
providers’ cloud environments.

Oracle Hardware Support

Oracle hardware support offerings provide customers with unspecified software updates for software components that are essential to the functionality of our
hardware  products  such  as  for  Oracle  operating  systems and  firmware.  These  offerings  can  also  include  product  repairs,  maintenance  services  and  technical
support  services.  We  continue  to  evolve  hardware  support  processes  that  are  intended  to  proactively  identify  and  solve  quality  issues  and  to  increase  the
amount of new and renewed hardware support contracts sold in connection with the sales of our hardware products. Hardware support contracts are generally
priced as a percentage of the net hardware products fees.

Oracle Services

We offer  services  to  help  customers  and partners  maximize the  performance of  their  investments  in  Oracle  applications  and infrastructure  technologies.  We
believe that  our  services  are differentiated based on our  focus on Oracle technologies,  extensive experience and broad sets  of  intellectual  property and best
practices. Our services offerings substantially include, among others:

  • consulting  services,  which  are  designed  to  help  our  customers  and  global  system  integrator  partners  more  successfully  architect  and  deploy  our
cloud  and  license  offerings,  including  IT  strategy  alignment,  enterprise  architecture  planning  and  design,  implementation,  integration,  application
development,  security  assessments  and  ongoing  software  enhancements  and  upgrades.  We  utilize  a  global,  blended  delivery  model  to  optimize
value for our customers and partners, consisting of consultants from local geographies, industry specialists and consultants from our global delivery
and solution centers; and

  • advanced customer services, which are support services provided by Oracle to a customer on-site or remote to enable increased performance and
higher availability of a customer’s Oracle products and services.
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Oracle Cloud Operations

Oracle  Cloud  Operations  deliver  our  Oracle  Cloud  Services  to  customers  through  a  secure,  reliable,  scalable,  enterprise  grade  cloud  infrastructure  platform
managed by Oracle employees  within a global  network of  data centers,  which we refer  to as the Oracle Cloud.  The Oracle Cloud enables  secure and isolated
cloud-based instances for each of our customers to access the functionality of Oracle Cloud Services via a broad spectrum of devices. Oracle Cloud Operations
leverage  automated  software  tools  to  enable  the  rapid  delivery  of  the  latest  cloud  technology  capabilities  to  the  Oracle  Cloud  as  they  become  available,
providing  Oracle  customers  access  to  the  latest  Oracle  releases  generally  on  a  quarterly  cadence.  We have  invested  in  the  expansion  of  the  Oracle  Cloud  by
increasing existing data center capacity and adding additional data centers in new geographic locations to meet current and expected customer demand. We
expect this trend will continue.

Manufacturing

We rely on third-party manufacturing partners to produce the substantial majority of our hardware products that we market and sell to customers and utilize
internally  to deliver  Oracle Cloud Services,  and we distribute most of  our hardware products  from these partners’  facilities.  Our manufacturing processes are
substantially based on standardization of components across product types and centralization of assembly and distribution centers. Production of our hardware
products  requires  that  we  purchase  materials,  supplies,  product  subassemblies  and  full  assemblies  from  a  number  of  suppliers.  For  most  of  our  hardware
products,  we  have  existing  alternative  sources  of  supply  or  such  sources  are  readily  available.  However,  we  do  rely  on  sole  sources  for  certain  hardware
components.  We monitor  and  evaluate  potential  risks  of  disruption  within  our  supply  chain  operations.  refer  to  risk  Factors  included  in  Item 1A  within  this
Annual report for additional discussion of the challenges we encounter with respect to the sources and availability of supplies for our hardware products and the
related risks to our business.

Sales and Marketing

We directly market and sell our cloud, license, hardware, support and services offerings to businesses of many sizes and in many industries, government agencies
and educational institutions. We also market and sell our offerings through indirect channels.

In the United States (U.S.),  our sales and services employees are based in our headquarters and in field offices throughout the country.  Outside the U.S.,  our
international subsidiaries sell, support and service our offerings in their local countries as well as within other foreign countries where we do not operate through
a  direct  sales  subsidiary.  Our  geographic  coverage  allows  us  to  draw  on  business  and  technical  expertise  from  a  global  workforce,  provides  stability  to  our
operations and revenue streams to offset geography specific economic trends, and offers us an opportunity to take advantage of new markets for our offerings.
Our international operations subject us to certain risks, which are more fully described in risk Factors included in Item 1A of this Annual report. A summary of
our domestic and international revenues and long-lived assets is set forth in Note 15 of Notes to Consolidated Financial Statements included elsewhere in this
Annual report.

We also  market  our  product  offerings  worldwide  through  indirect  channels.  The  companies  that  comprise  our  indirect  channel  network  are  members  of  the
Oracle  Partner  Network.  The  Oracle  Partner  Network  is  a  global  program  that  manages  our  business  relationships  with  a  large,  broad-based  network  of
companies,  including cloud and license,  hardware and services suppliers,  system integrators and resellers that deliver innovative solutions and services based
upon  and  in  conjunction  with  our  product  offerings.  By  offering  our  partners  access  to  our  product  offerings,  educational  information,  technical  services,
marketing  and  sales  support,  the  Oracle  Partner  Network  program  extends  our  market  reach  by  providing  our  partners  with  the  resources  they  need  to  be
successful in delivering solutions to customers globally.

Research and Development

We develop the substantial majority of our products and services offerings internally utilizing the skills and diversity of a global workforce. In addition, we have
extended  our  products  and  services  offerings  and  intellectual  property  through  acquisitions  of  businesses  and  technologies.  We  also  purchase  or  license
intellectual property rights in certain circumstances. Internal development allows us to maintain technical control over the design and
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development  of  our  products.  We  have  a  number  of  U.S.  and  foreign  patents  and  pending  applications  that  relate  to  various  aspects  of  our  products  and
technology. While we believe that our patents have value, no single patent is essential to us or to any of our principal businesses. rapid technological advances in
cloud, software and hardware development,  evolving standards in computer hardware and software technology,  changing customer needs and frequent new
product  introductions,  offerings  and  enhancements  characterize  the  markets  in  which  we compete.  We plan  to  continue  to  dedicate  a  significant  amount  of
resources to research and development efforts to maintain and improve our current products and services offerings.

Human Capital Resources

At  Oracle,  our  success  is  driven  by  the  quality  of  our  people,  who  we  believe  are  among  the  best  and  brightest  in  the  industry.  We  strive  to  create  an
environment that supports employee success and a culture where everyone has a voice in driving innovation.

Workforce

As of  May 31,  2021,  we employed approximately 132,000 full-time employees,  of  which approximately 45,000 were employed in  the U.S.  and approximately
87,000 were employed internationally. Our employee counts by lines of business are:

  35,000  Sales and marketing   23,000  Services
 19,000  Cloud services and license support operations   40,000  research and development
 3,000  Hardware   12,000  General and administrative

None of our employees in the U.S. is represented by a labor union; however, in certain foreign subsidiaries, labor unions or workers’ councils represent some of
our employees.

Diversity and Inclusion

We believe that innovation starts with inclusion. We endeavor to hire employees from a broad pool of talent with diverse backgrounds, perspectives and abilities
and we believe Oracle’s diverse leaders serve as role models for our inclusive workforce. We seek to continuously build on our inclusive hiring strategies, tracking
our progress and holding ourselves accountable for greater diversity at Oracle. Our programs are supported by Oracle leaders across the company with strategic
sponsorship  from  Oracle’s  Executive  Diversity  Council,  which  is  led  by  Safra  Catz,  our  Chief  Executive  Officer,  and  extend  through  the  actions  we  are  taking
globally on Oracle’s five Diversity and Inclusion (D&I) Imperatives:

  • driving insight and accountability with data;

  • recruiting with an intention on diversity;

  • embedding inclusion into talent development;

  • inspiring an inclusive culture through community; and

  • investing in the future diversity of our industry.

In addition to global, regional and local programs, Oracle Human resources partners with business leaders to create and implement D&I plans to embed targeted
strategies into organizations across Oracle. Employee satisfaction on the importance of D&I at Oracle and their manager’s encouragement of diverse ideas and
perspectives ranks high in our employee engagement surveys.

Leaders Who Listen

We believe that an important aspect of creating a culture and environment that supports employee and business success is listening to employee feedback. We
share  the  results  of  our  annual  employee  engagement  survey  with  leaders  who  receive  direct  observations  from  employees  about  areas  critical  to  Oracle’s
strategic priorities, including the employee and customer experience. Nearly 80% of our employees participate in the annual survey.
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Leaders listen to employees, evaluate feedback and prioritize actions to enhance employee, business and customer success.

Flexible Work Options

The  COVID-19  pandemic  changed  the  way  both  leaders  and  employees  think  about  where  and  how  they  work.  For  the  vast  majority  of  Oracle’s  employees,
productivity is no longer tied to being in an office and collaboration can happen between people anywhere. In fiscal 2021 we announced a modern approach to
work that gives our employees more flexibility to choose where and how to work. Depending on their role, this means that when our offices reopen after the
pandemic, many employees can choose their office location, as well as continue to work from home some or all the time. We expect this modern approach to
work will help us engage with a wider pool of talent and retain employees who want or need more flexibility.

Tenure

We monitor employee turnover rates as our success depends upon retaining top talent. During the COVID-19 pandemic, we observed decreased turnover in the
short term and we believe that in the long term, we have an opportunity to continue to reduce undesirable turnover by offering competitive rewards, flexible
work options, career growth and development opportunities. The average tenure of our employees is approximately eight years and 29% of our employees have
been employed with Oracle for ten or more years.

Opportunities to Learn and Grow

We  believe  that  a  primary  reason  candidates  join  Oracle  is  for  career  development  opportunities.  We  have  programs  and  resources  to  help  our  employees
explore,  build  and  achieve  their  career  goals.  We  also  promote  regular  career  conversations  between  leaders  and  employees.  These  are  separate  from
performance feedback conversations and are focused on helping employees identify and take steps to grow their  careers.  Our Talent review process,  run on
Oracle Fusion Cloud HCM, provides the mechanism for leaders to review and discuss opportunities and action plans to develop employees. 31% of our open non-
entry level positions were filled internally in fiscal 2021, providing growth opportunities and retaining critical knowledge and talent.

Helping our employees learn and apply new skills is key to retaining them and critical to our ability to innovate and rapidly evolve. We support employees with
anytime, everywhere learning resources to help build skills for today and the future. Oracle employees received four million hours of training in fiscal 2021 and
accessed online learning content at an average rate of more than two million views per month. When the COVID-19 pandemic hit, we implemented a global work
from home program and immediately pivoted to enable employees to continue learning from home. We moved in-person learning and development to online
and  our  employees  took  advantage  of  the  rich  content  available  to  help  them  enhance  their  skills.  In  addition  to  online  classes  and  learning  resources  on
business and technical skills, we also added more webinars and learning opportunities to support employee and family well-being.

Making a Difference

Many of our employees participate in Oracle’s corporate citizenship initiatives focused on education, the environment and community. Each year, through our
volunteering and giving programs, employees donate tens of thousands of volunteer hours and millions of dollars (matched by Oracle) to causes ranging from
equality and racial justice, to cleaning up oceans and mentoring students, to sharing their time and resources with people in need.

Seasonality and Cyclicality

Our quarterly revenues have historically been affected by a variety of seasonal factors, including the structure of our sales force incentive compensation plans,
which are common in the IT industry. In each fiscal year, our total revenues and operating margins are typically highest in our fourth fiscal quarter and lowest in
our first fiscal quarter. The operating margins of our businesses (in particular, our cloud and license business and hardware business) are generally affected by
seasonal factors in a similar manner as our revenues because certain expenses within our cost structure are relatively fixed in the short term. See “Cloud and
License Business” in Item 7 of this
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Annual report for more information regarding the seasonality and cyclicality of our revenues, expenses and margins.

Competition

We face intense  competition  in  all  aspects  of  our  business.  The nature  of  the IT  industry  creates  a  competitive  landscape that  is  constantly  evolving  as  firms
emerge, expand or are acquired, as technology evolves and as customer demands and competitive pressures otherwise change.

Our  customers  are  demanding  less  complexity  and  lower  total  cost  in  the  implementation,  sourcing,  integration  and  ongoing  maintenance  of  their  IT
environments.  Our  enterprise  cloud,  license  and  hardware  offerings  compete  directly  with  certain  offerings  from  some  of  the  largest  and  most  competitive
companies  in  the  world,  including  Amazon.com,  Inc.,  Microsoft  Corporation,  International  Business  Machines  Corporation  (IBM),  Intel  Corporation,  Cisco
Systems,  Inc.,  Adobe  Systems  Incorporated,  Alphabet  Inc.  and  SAP  SE,  as  well  as  other  companies  like  Hewlett-Packard  Enterprise,  salesforce.com,  inc.  and
Workday,  Inc.  In  addition,  due to  the  low barriers  to  entry  in  many of  our  market  segments,  new technologies  and new and growing competitors  frequently
emerge to challenge our offerings. Our competitors range from companies offering broad IT solutions across many of our lines of business to vendors providing
point solutions, or offerings focused on a specific functionality, product area or industry. In addition, as we expand into new market segments, we face increased
competition as we compete with existing competitors, as well as firms that may be partners in other areas of our business and other firms with whom we have
not  previously  competed.  Moreover,  we  or  our  competitors  may  take  certain  strategic  actions—including  acquisitions,  partnerships  and  joint  ventures,  or
repositioning of product lines—which invite even greater competition in one or more product offering categories.

Key competitive factors in each of the segments in which we currently compete and may compete in the future include: total cost of ownership, performance,
scalability, reliability, security, functionality, efficiency, ease of use, speed to production and quality of technical support. Our products and services sales and the
relative strength of our products and services versus those of our competitors are also directly and indirectly affected by the following, among other factors:

  • market adoption of cloud-based IT offerings including SaaS and IaaS offerings;

  • the ease of deployment, use, transacting for and maintenance of our products and services offerings;

  • compatibility between Oracle products and services deployed within local IT environments and public cloud IT environments, including our Oracle
Cloud environments;

  • the adoption of commodity servers and microprocessors;

  • the broader “platform” competition between our industry standard Java technology platform and the .NET programming environment of Microsoft;

  • operating system competition among our Oracle Solaris and Linux operating systems, with alternatives including Microsoft’s Windows Server, and
other UNIX and Linux operating systems;

  • the adoption of open source alternatives to commercial software by enterprise software customers;

  • products, features and functionality developed internally by customers and their IT staff;

  • products, features and functionality customized and implemented for customers by consultants, systems integrators or other third parties; and

  • the attractiveness of offerings from business processing outsourcers.

For more information about the competitive risks we face, refer to Item 1A risk Factors included elsewhere in this Annual report.

Governmental Regulation

We operate globally and are subject to numerous U.S. federal, state, and foreign laws and regulations covering a wide variety of subject matters. For information
about  governmental  regulations  applicable  to  our  business,  refer  to  Item  1A  risk  Factors  and  Note  17  of  Notes  to  Consolidated  Financial  Statements,  both
included elsewhere in this Annual report.
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Available Information

Our Annual report on Form 10-K, Quarterly reports on Form 10-Q, Current reports on Form 8-K and amendments to those reports filed pursuant to Sections
13(a)  and  15(d)  of  the  Exchange  Act  are  available,  free  of  charge,  on  the  SEC  website  at  www.sec.gov  and  our  Investor  relations  website  at
www.oracle.com/investor as  soon as  reasonably practicable after  we electronically  file  such materials  with,  or  furnish them to,  the SEC.  We use our  Investor
relations website as a means of disclosing material non-public information. Accordingly, investors should monitor our Investor relations website, in addition to
following  our  press  releases,  SEC  filings  and  public  conference  calls  and  webcasts.  In  addition,  information  regarding  our  environmental  policy  and  global
sustainability  initiatives  and  solutions  are  also  available  on  our  website  at  www.oracle.com/corporate/citizenship.  The  information  posted  on  or  accessible
through our website is not incorporated into this Annual report. The references to our websites are intended to be inactive textual references only.

Information About Our Executive Officers

Our executive officers are listed below.
 
Name  Office(s)

Lawrence J. Ellison   Chairman of the Board of Directors and Chief Technology Officer
Safra A. Catz   Chief Executive Officer and Director
Jeffrey O. Henley   Vice Chairman of the Board of Directors
Edward Screven   Executive Vice President, Chief Corporate Architect
Dorian E. Daley   Executive Vice President and General Counsel
William Corey West   Executive Vice President, Chief Accounting Officer

Mr.  Ellison,  76,  has  been our  Chairman of  the Board and Chief  Technology  Officer  since September  2014.  He served as  our  Chief  Executive  Officer  from June
1977, when he founded Oracle, until September 2014. He has served as a Director since June 1977. He previously served as our Chairman of the Board from May
1995 to January 2004. He currently serves as a director of Tesla, Inc.

Ms. Catz, 59, has been our Chief Executive Officer since September 2014. She served as our President from January 2004 to September 2014, our Chief Financial
Officer most recently from April 2011 until  September 2014 and a Director since October 2001. She was previously our Chief Financial Officer from November
2005 until September 2008 and our Interim Chief Financial Officer from April 2005 until July 2005. Prior to being named our President, she held various other
positions  with  us  since  joining  Oracle  in  1999.  She  currently  serves  as  a  director  of  The  Walt  Disney  Company.  She  also  serves  on  the  U.S.  National  Security
Commission on Artificial Intelligence.

Mr. Henley, 76, has served as our Vice Chairman of the Board since September 2014. He previously served as our Chairman of the Board from January 2004 to
September 2014 and has served as a Director since June 1995. He served as our Executive Vice President and Chief Financial  Officer from March 1991 to July
2004.

Mr. Screven, 56, has been Executive Vice President, Chief Corporate Architect since May 2015. He served as our Senior Vice President, Chief Corporate Architect
from November 2006 to April 2015 and as Vice President, Chief Corporate Architect from January 2003 to November 2006. He held various other positions with
us since joining Oracle in 1986.

Ms. Daley, 62, has been our Executive Vice President and General Counsel since April 2015. She served as our Secretary from October 2007 until October 2017
and she was our Senior Vice President, General Counsel from October 2007 to April 2015. She served as our Vice President, Legal, Associate General Counsel and
Assistant  Secretary from June 2004 to October 2007,  as Associate General  Counsel  and Assistant  Secretary from October 2001 to June 2004 and as Associate
General Counsel from February 2001 to October 2001. She held various other positions with us since joining Oracle’s Legal Department in 1992.

Mr. West, 59, has been our Executive Vice President, Chief Accounting Officer since April 2015. He served as our Senior Vice President, Corporate Controller and
Chief Accounting Officer from February 2008 to April 2015 and served as our Vice President, Corporate Controller and Chief Accounting Officer from April 2007 to
February 2008. His previous experience includes 14 years with Arthur Andersen LLP, most recently as a partner.
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Item 1A.Risk Factors

We operate  in  rapidly  changing  economic  and  technological  environments  that  present  numerous  risks,  many  of  which  are  driven  by  factors  that  we cannot
control or predict. The following discussion, as well as our “Critical Accounting Policies and Estimates” discussion in Item 7 Management’s Discussion and Analysis
of Financial Condition and results of Operations, highlights some of these risks. The risks described below are not exhaustive and you should carefully consider
these risks and uncertainties before investing in our securities.

Business and Operational Risks

The  COVID-19  pandemic  has  affected  how  we  and  our  customers  are  operating  our  respective  businesses,  and  the  duration  and  extent  to  which  this  will
impact  our  future results  of  operations  remains  uncertain.   The COVID-19  pandemic  and  efforts  to  control  its  spread  have  materially  affected  how we,  our
customers,  partners  and  suppliers  are  operating  our  businesses.  Our  operations  have  been  negatively  affected  by  a  range  of  external  factors  related  to  the
COVID-19 pandemic that are not within our control. For example, the COVID-19 pandemic has led governments to implement preventative measures to contain
or control further spread of the virus, such as travel restrictions, prohibitions of non-essential activities  quarantines, work-from-home directives and shelter-in-
place orders. These preventative measures led to sharp reductions in demand in certain industries in which our customers operate. It is not clear what long-term
effects the COVID-19 pandemic will have on our business, including the effects on our customers and prospects. If we are not able to respond to and manage the
impact of the COVID-19 pandemic effectively, our business will be harmed.

During  fiscal  2021,  we  cancelled  some  customer  events  and  transformed  others,  including  Oracle  OpenWorld,  to  virtual  events.  Our  shift  to  creating  virtual
customer events  may not  be successful  and we may not  be able to showcase our products  as  well  as  we have historically done through in-person events,  or
generate the same customer interest, opportunities and leads through these virtual events. If we attempt to reintroduce large in-person events, we may not be
able to do so successfully and our customers may not be able or willing to attend them.

The  conditions  caused  by  the  COVID-19  pandemic  initially  adversely  affected  our  customers’  willingness  to  purchase  our  products,  delayed  prospective
customers’ purchasing decisions and in certain cases, resulted in delayed payments by existing customers. There have also been, and likely will continue to be,
delays  in  our  supply  chain.  The  negative  impacts  of  the  global  COVID-19  pandemic  on  the  broader  global  economy  and  related  impacts  on  our  customers’
business operations and their demand for our products may continue into future fiscal periods. The COVID-19 pandemic may also heighten other risks described
in this risk Factors section.

Our success depends upon our ability to develop new products and services, integrate acquired products and services and enhance our existing products and
services.   rapid  technological  advances,  intense  competition,  changing  delivery  models  and  evolving  standards  in  computer  hardware  and  software
development  and  communications  infrastructure,  changing  and  increasingly  sophisticated  customer  needs  and  frequent  new  product  introductions  and
enhancements characterize the industries in which we compete. If we are unable to develop new or sufficiently differentiated products and services, enhance
and improve our product offerings and support services in a timely manner or position and price our products and services to meet demand, customers may not
purchase or subscribe to our license, hardware or cloud offerings or renew license support, hardware support or cloud subscriptions contracts. renewals of these
contracts  are important to the growth of our business.  In addition,  we cannot provide any assurance that the standards on which we choose to develop new
products will allow us to compete effectively for business opportunities in emerging areas.

We have continued to refresh and release new offerings of our cloud products and services. Machine learning and artificial intelligence are increasingly driving
innovations  in  technology  but  if  they  fail  to  operate  as  anticipated  or  our  other  products  do  not  perform  as  promised,  our  business  and  reputation  may  be
harmed.

In addition, our business may be adversely affected if:

  • we do not continue to develop and release new or enhanced products and services within the anticipated time frames;
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  • infrastructure costs to deliver new or enhanced products and services take longer or result in greater costs than anticipated;

  • we are unable to increase our existing data center capacity or establish data centers in new geographic locations in a timely manner to meet current
or expected customer demand;

  • there is a delay in market acceptance of and difficulty in transitioning new and existing customers to new, enhanced or acquired product lines or
services;

  • there are changes in information technology (IT) trends that we do not adequately anticipate or address with our product development efforts;

  • we do not optimize complementary product lines and services in a timely manner; or

  • we fail to adequately integrate, support or enhance acquired product lines or services.

Our  Oracle  Cloud  strategy,  including  our  Oracle  Cloud  Software-as-a-Service  and  Infrastructure-as-a-Service  (SaaS  and  IaaS,  respectively,  and  collectively,
Oracle Cloud Services) offerings, may adversely affect our revenues and profitability.   We provide our cloud and other offerings to customers worldwide via
deployment models that best suit their needs, including via our cloud-based SaaS and IaaS offerings. As these business models continue to evolve, we may not be
able to compete effectively, generate significant revenues or maintain the profitability of our cloud offerings. Additionally, the increasing prevalence of cloud and
SaaS delivery models offered by us and our competitors may unfavorably impact the pricing of our cloud and license offerings. If we do not successfully execute
our cloud computing strategy or anticipate the cloud computing needs of our customers, our reputation as a cloud services provider could be harmed and our
revenues and profitability could decline.

As customer demand for our cloud offerings increases, we experience volatility in our reported revenues and operating results due to the differences in timing of
revenue  recognition  between  our  cloud  license  and  on-premise  license,  and  hardware  product  arrangements  relative  to  our  cloud  offering  arrangements.
Customers generally purchase our cloud offerings on a subscription basis and revenues from these offerings are generally recognized ratably over the terms of
the subscriptions. Consequently, any deterioration in sales activity associated with our cloud offerings may not be immediately observable in our consolidated
statement of operations. This is in contrast to revenues associated with our license and hardware product arrangements, which are generally recognized in full at
the time of delivery of the related licenses and hardware products. In addition, we may not be able to accurately anticipate customer transition from or be able
to sufficiently backfill reduced customer demand for our license, hardware and support offerings relative to the expected increase in customer adoption of and
demand for our Oracle Cloud Services, which could adversely affect our revenues and profitability.

We  might  experience  significant  coding,  manufacturing  or  configuration  errors  in  our  cloud,  license  and  hardware  offerings.   Despite  testing  prior  to  the
release and throughout the lifecycle of a product or service, our cloud, license and hardware offerings sometimes contain coding, manufacturing or configuration
errors  that  can  impact  their  function,  performance  and  security,  and  result  in  other  negative  consequences.  The  detection  and  correction  of  any  errors  in
released cloud, license or hardware offerings can be time consuming and costly.  Errors in our cloud, license or hardware offerings could affect their ability to
properly  function,  integrate  or  operate  with  other  cloud,  license  or  hardware  offerings,  could  result  in  service  interruptions,  delays  or  outages  of  our  cloud
offerings, could create security vulnerabilities in our products or services, could delay the development or release of new products or services or new versions of
products  or  services,  and  could  adversely  affect  market  acceptance  of  our  products  or  services.  This  includes  third-party  software  products  or  services
incorporated into our own. If we experience any of these errors, or if there are delays in releasing our cloud, license or hardware offerings or new versions of
these offerings, our sales could be affected and revenues could decline. In addition, we run Oracle’s business operations as well as cloud and other services that
we offer to our customers on our products and networks. Therefore, any flaws could affect our and our customers’ abilities to conduct business operations and
to ensure accuracy  in  financial  processes  and reporting,  and may result  in  unanticipated costs.  Enterprise  customers  rely  on our  cloud,  license and hardware
offerings and related services to run their businesses and errors in our cloud, license and hardware offerings and related services could expose us to product
liability, performance and warranty claims as well as significant harm to our brand and reputation, which could impact our future sales.
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If we are unable to compete effectively, the results of operations and prospects for our business could be harmed.   We face intense competition in all aspects
of our business. The nature of the IT industry creates a competitive landscape that is constantly evolving as firms emerge, expand or are acquired, as technology
evolves and as delivery models change. Many vendors spend amounts in excess of what Oracle spends to develop and market applications and infrastructure
technologies including databases, middleware products, application development tools, business applications, collaboration products and business intelligence,
compute,  storage  and  networking  products,  among  others,  which  compete  with  Oracle  applications  and  infrastructure  offerings.  Use  of  our  competitors’
technologies  influences  a  customer’s  purchasing  decision  or  creates  an  environment  that  makes  it  less  efficient  to  utilize  or  migrate  to  Oracle  products  and
services. Our competitors may also adopt business practices that provide customers access to competing products and services at a risk profile that we may not
generally find acceptable, which may convince customers to purchase competitor products and services. We could lose customers if our competitors introduce
new competitive products, add new functionality, acquire competitive products, reduce prices, better execute on their sales and marketing strategies, offer more
flexible business practices or form strategic alliances with other companies. Mergers, consolidations or alliances among our competitors, or acquisitions of our
competitors by large companies, may result in increased competition. We may also face increasing competition from open source software initiatives in which
competitors may provide software and intellectual property for free. Existing or new competitors could gain sales opportunities or customers at our expense.

We may need to change our pricing models to compete successfully.   The intense competition we face in the sales of our products and services and general
economic  and  business  conditions  could  put  pressure  on  us  to  change  our  prices.  If  our  competitors  offer  deep  discounts  on  certain  products  or  services  or
develop products that the marketplace considers more valuable, we may need to lower prices, introduce pricing models and offerings that are less favorable to
us, or offer other favorable terms in order to compete successfully. Any such changes may reduce revenues and margins and could adversely affect operating
results. Additionally, the increasing prevalence of cloud delivery models offered by us and our competitors may unfavorably impact the pricing of our other cloud
and  license,  hardware  and  services  offerings,  and  we  may  also  incur  increased  cloud  delivery  expenses  as  we  expand  our  cloud  operations  and  update  our
infrastructure,  all  of  which  could  reduce  our  revenues  and/or  profitability.  Our  license  support  fees  and  hardware  support  fees  are  generally  priced  as  a
percentage of our net license fees and net new hardware products fees, respectively. Our competitors may offer lower pricing on their support offerings, which
could put pressure on us to further discount our offerings.

Changes to our prices and pricing policies could cause our revenues to decline or be delayed as our sales force implements and our customers adjust to the new
pricing  policies.  Some  of  our  competitors  may  bundle  products  for  promotional  purposes  or  as  a  long-term  pricing  strategy,  commit  to  large  customer
deployments  at  prices  that  are  unprofitable,  or  provide  guarantees  of  prices  and  product  implementations.  These  practices  could,  over  time,  significantly
constrain the prices that we can charge for certain of our products. If we do not adapt our pricing models to reflect changes in customer use of our products or
changes in customer demand, our revenues could decrease. The increase in open source software distribution may also cause us to change our pricing models.

Any failure to offer high-quality technical support services may adversely affect our relationships with our customers and our financial results.   Our customers
depend on our support organization to resolve technical issues relating to our applications and infrastructure offerings. We may be unable to respond quickly
enough  to  accommodate  short-term  increases  in  customer  demand  for  support  services  or  may  be  inefficient  in  our  resolution  of  customer  support  issues.
Increased customer demand for these services, without corresponding revenues, could increase costs and adversely affect our operating results. Any failure to
maintain high-quality technical support, or a market perception that we do not maintain high-quality technical support, could adversely affect our reputation,
our ability to sell and renew our applications and infrastructure offerings to existing and prospective customers, and our business, operating results, and financial
position.

Our cloud offerings and hardware offerings are complex, and if we cannot successfully manage this complexity, the results of these businesses will suffer. We
depend  on  suppliers  to  develop,  manufacture  and  deliver  on  a  timely  basis  the  necessary  technologies  and  components  for  our  hardware  products  that  we
market  and  sell  to  our  customers  and  that  we  use  as  a  part  of  our  cloud  infrastructure  to  deliver  our  cloud  offerings,  and  there  are  some  technologies  and
components that can only be purchased from a single vendor due to price, quality, technology,
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availability  or  other  business  constraints.  As  a  result,  our  supply  chain  operations  could  be  disrupted  or  negatively  impacted  by  industry  consolidation  and
component  constraints  or  shortages,  natural  disasters,  political  unrest,  public  health  crises  such  as  the  COVID-19  pandemic,  changes  to  trade  policies,  port
stoppages or other transportation disruptions or slowdowns, or other factors affecting the countries or regions where these single source component vendors
are located or where the products are being shipped. We may be unable to purchase these items from the respective single vendors on acceptable terms or may
experience significant shortages, delays or quality issues in the delivery of necessary technologies, parts or components from a particular vendor. If one or more
of  the  risks  described  above  occurs,  our  cloud  and  license  business  and  hardware  business  and  related  operating  results  could  be  materially  and  adversely
affected.

We  are  susceptible  to  third-party  manufacturing  and  logistics  delays,  which  could  result  in  the  loss  of  sales  and  customers.   We  outsource  a  significant
majority of our manufacturing, assembly, delivery and technology of, and certain component designs for, our hardware products to a variety of companies, many
of which are located outside the U.S. From time to time, these partners experience production problems or delays or cannot meet our demand for products. To
reduce  this  risk,  we  continue  to  explore  additional  third-party  manufacturing  partners  to  drive  supply  chain  continuity,  but  finding  additional  manufacturing
sources in a timely and cost-effective manner is difficult. Third-party manufacturing and logistics delays attributable to the effects of COVID-19 caused a loss of
sales during our fiscal 2021. Ongoing or future delays in manufacturing could cause the loss of additional sales, delayed revenue recognition or an increase in our
hardware products expenses, all of which could adversely affect the margins of our cloud and license business and hardware business. These challenges could
arise if we alter our manufacturing strategies, suppliers, or locations.

Our hardware revenues and profitability  have declined and could continue to decline.   Our hardware business  may adversely  affect  our total  revenues and
overall  profitability  and  related  growth  rates.  We may not  achieve  our  estimated revenue,  profit  or  other  financial  projections  with  respect  to  our  hardware
business in a timely manner or at all due to a number of factors, including:

  • changes in our hardware offerings, technologies and strategies, including shifting factory locations, which could adversely affect supply and demand
for our hardware products;

  • our hardware business has higher expenses as a percentage of revenues, and thus has been less profitable, than our cloud and license business;

  • our  focus  on  certain  of  our  more  profitable  Oracle  Engineered  Systems  and  certain  other  hardware  products  we  consider  strategic  and  the  de-
emphasis of certain of our lower profit margin commodity hardware products, which could adversely affect our hardware revenues;

  • changes in strategies and frequency for the development and introduction of new versions or next generations of our hardware products that could
adversely affect our hardware revenues;

  • general supply chain material shortages worldwide, which were further exacerbated globally as a result of the COVID-19 pandemic;

  • a  greater  risk  of  material  charges  that  could  adversely  affect  our  operating  results,  such  as  potential  write-downs  and  impairments  of  our
inventories;  higher warranty expenses than what we experience in our cloud and license and services businesses;  and amortization and potential
impairment of intangible assets associated with our hardware business; and

  • decreased customer demand for related hardware support as hardware products approach the end of their useful lives, which could adversely affect
our hardware revenues.

Our  periodic  workforce  restructurings  and  reorganizations  can  be  disruptive.   We  are  currently  restructuring  our  workforce  and  in  the  past  we  have
restructured  or  made  other  adjustments  to  our  workforce  in  response  to  management  changes,  product  changes,  performance  issues,  change  in  strategies,
acquisitions and other internal and external considerations. These types of restructurings have resulted in increased restructuring costs and temporary reduced
productivity  while  the  employees  adjusted  to  their  new roles  and  responsibilities.  In  addition,  we may not  achieve  or  sustain  the  expected  growth,  resource
redeployment or cost savings benefits of these
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restructurings, or may not do so within the expected timeframe. These effects could recur in connection with future acquisitions and other restructurings and
our revenues and other results of operations could be negatively affected.

We may lose key employees or may be unable to hire enough qualified employees.   We rely on hiring qualified employees and the continued service of our
senior management, including our Chairman of the Board of Directors, Chief Technology Officer and founder; our Chief Executive Officer; other members of our
executive  team;  and  other  key  employees.  In  the  technology  industry,  there  is  substantial  and  continuous  competition  for  highly  skilled  business,  product
development, technical and other personnel. In response to the COVID-19 pandemic and to ensure the safety of our employees, we have temporarily closed the
majority of our offices. In fiscal 2021, we moved our headquarters to Austin, Texas and announced a modern approach to work that may provide our employees
more  flexibility  to  choose  where  and  how  to  work.  Depending  on  their  role,  this  means  that,  when  our  offices  reopen  after  the  COVID-19  pandemic,  many
employees can choose their office location, as well as continue to work from home some or all the time. While we believe this may help us engage with a wider
pool of talent and may help to retain employees who want or need more flexibility, it could negatively impact employee productivity and it may present risks for
our real  estate portfolio and strategy.  We intend to reopen our offices when it  is  safe to do so and local  requirements  allow, but  our  employees who opt  to
return to the office may nevertheless be exposed to health risks, which may expose us to potential liability.

We may also experience increased compensation costs that are not offset by either improved productivity or higher sales. We may not be successful in recruiting
new personnel and in retaining and motivating existing personnel. With rare exceptions, we do not have long-term employment or non-competition agreements
with our employees. Members of our senior management team have left Oracle over the years for a variety of reasons, and we cannot guarantee that there will
not be additional departures, which may be disruptive to our operations.

We continually focus on improving our cost structure by hiring personnel in countries where advanced technical expertise and other expertise are available at
lower  costs.  When  we  make  adjustments  to  our  workforce,  we  may  incur  expenses  associated  with  workforce  reductions  that  delay  the  benefit  of  a  more
efficient  workforce  structure.  We  may  also  experience  increased  competition  for  employees  in  these  countries  as  the  trend  toward  globalization  continues,
which may affect our employee retention efforts and increase our expenses in an effort to offer a competitive compensation program. In addition, changes to
immigration and labor law policies may adversely impact our access to technical and professional talent.

Our  general  compensation  program  includes  restricted  stock  units  and  performance-based  equity,  which  are  important  tools  in  attracting  and  retaining
employees  in  our  industry.  If  our  stock  price  performs  poorly,  it  may  adversely  affect  our  ability  to  retain  or  attract  employees.  We continually  evaluate  our
compensation practices and consider changes from time to time,  such as reducing the number of  employees granted equity awards or the number of  equity
awards granted per employee and granting alternative forms of stock-based compensation, which may have an impact on our ability to retain employees and the
amount of stock-based compensation expense that we record. Any changes in our compensation practices or those of our competitors could affect our ability to
retain and motivate existing personnel and recruit new personnel.

Our cloud and license, and hardware indirect sales channels could affect our future operating results.   Our cloud and license, and hardware indirect channel
network is comprised primarily of resellers, system integrators/implementers, consultants, education providers, internet service providers, network integrators
and independent software vendors. Our relationships with these channel participants are important elements of our cloud, software and hardware marketing
and sales efforts. Our financial results could be adversely affected if our contracts with channel participants were terminated, if our relationships with channel
participants  were  to  deteriorate,  if  any  of  our  competitors  enter  into  strategic  relationships  with  or  acquire  a  significant  channel  participant,  if  the  financial
condition  or  operations  of  our  channel  participants  were  to  weaken  or  if  the  level  of  demand  for  our  channel  participants’  products  and  services  were  to
decrease. There can be no assurance that we will be successful in maintaining, expanding or developing our relationships with channel participants. If we are not
successful, we may lose sales opportunities, customers and revenues.
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Acquisitions present many risks and we may not achieve the financial and strategic goals that were contemplated at the time of a transaction.   We continue
to  review and  consider  strategic  acquisitions  of  companies,  products,  services  and  technologies.  We have  a  selective  and  active  acquisition  program and  we
expect to continue to make acquisitions in the future because acquisitions have been an important element of our overall corporate strategy. risks we may face
in connection with our acquisition program include:

  • our ongoing business may be disrupted and our management’s attention may be diverted by acquisition, transition or integration activities;

  • we may have  difficulties  (1)  managing  an  acquired  company’s  technologies  or  lines  of  business;  (2)  entering  new markets  where  we have  no,  or
limited,  direct  prior  experience  or  where  competitors  may  have  stronger  market  positions;  or  (3)  retaining  key  personnel  from  the  acquired
companies;

  • an acquisition may not further our business strategy as we expected, we may not integrate an acquired company or technology as successfully as we
expected, we may impose our business practices or alter go-to-market strategies that adversely impact the acquired business or we may overpay
for, or otherwise not realize the expected return on our investments, each or all of which could adversely affect our business or operating results
and potentially cause impairment to assets that we recorded as a part of an acquisition including intangible assets and goodwill;

  • our  operating  results  or  financial  condition  may  be  adversely  impacted  by  (1)  claims  or  liabilities  that  we  assume  from  an  acquired  company  or
technology or that are otherwise related to an acquisition; (2) pre-existing contractual relationships that we assume from an acquired company, the
termination  or  modification  of  which  may  be  costly  or  disruptive  to  our  business;  and  (3)  unfavorable  revenue  recognition  or  other  accounting
treatment as a result of an acquired company’s business practices;

  • we  may  fail  to  identify  or  assess  the  magnitude  of  certain  liabilities,  shortcomings  or  other  circumstances  prior  to  acquiring  a  company  or
technology;

  • we may not  realize any anticipated increase in  our  revenues from an acquisition for  a  number of  reasons,  including (1)  if  a  larger  than predicted
number  of  customers  decline  to  renew  their  contracts  with  the  acquired  company;  (2)  if  we  are  unable  to  sell  the  acquired  products  or  service
offerings  to  our  customer  base;  (3)  if  acquired  customers  do  not  elect  to  purchase  our  technologies  due  to  differing  business  practices;  or  (4)  if
contract models utilized by an acquired company do not allow us to recognize revenues in a manner that is consistent with our current accounting
practices;

  • we  may  have  difficulty  integrating  acquired  technologies,  products,  services  and  their  related  supply  chain  operations  with  our  existing  lines  of
business and related infrastructures;

  • we may have multiple product lines or services offerings as a result of our acquisitions that are offered, priced, delivered and supported differently,
which could cause customer confusion and delays;

  • we  may  incur  higher  than  anticipated  costs  (1)  to  support,  develop  and  deliver  acquired  products  or  services;  (2)  for  general  and  administrative
functions that support new business models; or (3) to comply with regulations applicable to an acquired business that are more complicated than we
had anticipated;

  • we may be unable to obtain timely approvals from, or may otherwise have certain limitations, restrictions, penalties or other sanctions imposed on
us by worker councils or similar bodies under applicable employment laws as a result of an acquisition;

  • we may be unable to obtain required approvals from governmental authorities under competition and antitrust laws on a timely basis, if at all;

  • our use of cash to pay for acquisitions may limit other potential uses of our cash;

  • we may significantly increase our interest expense, leverage and debt service requirements if we incur additional debt to pay for an acquisition and
we may have to delay or not proceed with a substantial
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  acquisition if we cannot obtain the necessary funding to complete the acquisition in a timely manner or on favorable terms; and

  • we may experience additional or unexpected changes in how we are required to account for our acquisitions pursuant to U.S. generally accepted
accounting principles, including arrangements that we may assume in an acquisition.

The occurrence of any of these risks could have a material adverse effect on our business, results of operations, financial condition or cash flows, particularly in
the case of a larger acquisition or several concurrent acquisitions.

Data Privacy, Security and Intellectual Property Risks

If  our  security  measures  for  our  products  and  services  are  compromised  and  as  a  result,  our  data,  our  customers’  data  or  our  IT  systems  are  accessed
improperly,  made  unavailable,  or  improperly  modified,  our  products  and  services  may  be  perceived  as  vulnerable,  our  brand  and  reputation  could  be
damaged, the IT services we provide to our customers could be disrupted, and customers may stop using our products and services, any of which could reduce
our revenue and earnings,  increase our expenses  and expose us  to  legal  claims and regulatory  actions.   Our products  and services,  including Oracle Cloud
Services, store, retrieve, manipulate and manage third-party data, such as our customers’ information and data, as well as our own data. We have a reputation
for secure and reliable product offerings and related services, and we have invested a great deal of time and resources in protecting the integrity and security of
our products, services and the internal and external data that we manage. Nonetheless, we believe that Oracle in particular is an attractive target for computer
hackers and other bad actors because Oracle stores and processes large amounts of data, including in customer sectors involving particularly sensitive data such
as health sciences, financial services, retail, hospitality and the government.  We and our third-party vendors are regularly subject to attempts by third parties
(which  may  include  individuals  or  groups  of  hackers  and  sophisticated  organizations,  such  as  state-sponsored  organizations,  nation  states  and  individuals
sponsored by them) to identify and exploit product and service vulnerabilities, penetrate or bypass our security measures, and gain unauthorized access to our or
our customers’, partners’ and suppliers’ software, hardware and cloud offerings, networks and systems. Successful attempts by one of these malicious actors can
lead to the compromise of personal information or the confidential information or data of Oracle or our customers. Attempts of this nature typically involve IT-
related viruses, worms, and other malicious software programs that attack networks, systems, products and services, exploit potential security vulnerabilities of
networks, systems, products and services, create system disruptions and cause shutdowns or denials of service. Third parties may attempt to fraudulently induce
customers, partners, employees or suppliers into disclosing sensitive information such as user names, passwords or other information in order to gain access to
our data, our customers’, suppliers’ or partners’ data or the IT systems of Oracle, our customers, suppliers or partners.  Our products and services, including our
Oracle Cloud Services, may also be accessed or modified improperly as a result of customer, partner, employee, contractor or supplier error or malfeasance.

If a cyber-attack or other security incident results in unauthorized access to or modification of our customers’ or suppliers’ data, other external data, our own
data or our IT systems, or if the services we provide to our customers are disrupted, or if our products or services are reported to have or are perceived as having
security vulnerabilities, we could incur significant expenses and suffer significant damage to our brand and reputation. If our customers lose confidence in the
security and reliability of our products and services, including our cloud offerings, and perceive them to not be secure, they may decide to reduce or terminate
their spend with us. In addition, cyber-attacks and other security incidents could lead to significant investigation and remediation costs,  loss or destruction of
information,  interruption of  our operations,  inappropriate use of proprietary and sensitive data,  lawsuits,  indemnity obligations,  regulatory investigations and
financial penalties, and claims and increased legal liability, including in some cases contractual costs related to customer notification and fraud monitoring. Our
remediation efforts may not be successful. Because the techniques used to obtain unauthorized access to, or sabotage IT systems, change frequently, grow more
complex over time, and often are not recognized until launched against a target, we may be unable to anticipate or implement adequate measures to prevent
such techniques. Our internal IT systems continue to evolve and we are often early adopters of new technologies. However, our business policies and internal
security controls may not keep pace with these changes as new threats
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emerge. In addition, we often experience increased activity of this nature during times of instability, including during the current COVID-19 pandemic when most
of our employees are working from home, and our operations may be more susceptible to malfeasance due to operational changes instituted to comply with
safety, health and regulatory requirements, among others. We may not discover any security breach and loss of information for a significant period of time after
the security breach.

Our  products  operate  in  conjunction  with  and  are  dependent  on  a  wide  variety  of  third-party  products,  components  and  services.  If  there  is  a  security
vulnerability in one of these components, and if there is a security exploit targeting it,  we could face increased costs, liability claims, customer dissatisfaction,
reduced revenue,  or  harm to our reputation or competitive position.  We also have an active acquisition program and have acquired a number of  companies,
products, services and technologies over the years. While we make significant efforts to address any IT security issues with respect to our acquired companies,
we may still inherit such risks when we integrate these companies within Oracle.

Our business practices with respect to data could give rise to operational interruption, liabilities or reputational harm as a result of governmental regulation,
legal requirements or industry standards relating to privacy and data protection.   As regulatory focus on privacy issues continues to increase and worldwide
laws and regulations concerning the handling of personal information expand and become more complex, potential risks related to data collection and use within
our  business  will  intensify.  In  addition,  U.S.  and  foreign  governments  have  enacted  or  are  considering  enacting  legislation  or  regulations,  or  may  in  the  near
future interpret existing legislation or regulations, in a manner that could significantly impact our ability, as well as the ability of our customers, partners and data
providers, to collect, augment, analyze, use, transfer and share personal and other information that is integral to certain services we provide.

In the wake of the European Union (EU) General Data Protection regulation (GDPr), the rate of global consideration and adoption of privacy laws has increased,
giving rise to more global jurisdictions in which regulatory inquiries and audits may be requested of Oracle, and if we are not deemed to be in compliance, could
result in enforcement actions and/or fines. This is true in the U.S. where, for example, the California Consumer Privacy Act (CCPA) became effective in January
2020, the U.S. Congress is considering several privacy bills at the federal level, and other state legislatures are considering privacy laws. regulators globally are
also imposing greater monetary fines for privacy violations. The GDPr, which became effective in May 2018, provides for monetary penalties of up to 4% of an
organization’s worldwide revenue. These penalties can be significant.  For example, one European data protection regulator has fined a major U.S.  technology
company €50 million for its data handling practices. The U.S. Federal Trade Commission continues to fine companies on a regular basis for unfair and deceptive
data protection practices, and these fines may increase in size. The CCPA provides for statutory damages or fines on a per violation basis that could be very large
in  the  event  of  a  significant  data  security  breach  or  other  CCPA  violation.  Taken  together,  the  changes  in  laws  or  regulations  associated  with  the  enhanced
protection of personal and other types of data could greatly increase the size of potential fines related to data protection, and our cost of providing our products
and services could result in changes to our business practices or even prevent us from offering certain services in jurisdictions in which we operate. Although we
have implemented contracts, diligence programs, policies and procedures designed to ensure compliance with applicable laws and regulations, there can be no
assurance that our employees, contractors, partners, suppliers, data providers or agents will not violate such laws and regulations or our contracts, policies and
procedures. Additionally, public perception and standards related to the privacy of personal information can shift rapidly, in ways that may affect our reputation
or influence regulators to enact regulations and laws that may limit our ability to provide certain products and services.

We  make  statements  about  our  use  and  disclosure  of  personal  information  through  our  privacy  policy,  information  provided  on  our  website  and  press
statements. Any failure, or perceived failure, by us to comply with these public statements or with U.S. federal, state, or foreign laws and regulations, including
laws and regulations regulating privacy,  data security,  or consumer protection,  public  perception,  standards,  self-regulatory requirements or legal  obligations,
could result in lost or restricted business, proceedings, actions or fines brought against us or levied by governmental entities or others, or could adversely affect
our business and harm our reputation.
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Third parties have claimed, and in the future may claim, infringement or misuse of intellectual property rights and/or breach of license agreement provisions.
  We periodically  receive  notices  from,  or  have  lawsuits  filed  against  us  by,  others  claiming  infringement  or  other  misuse  of  their  intellectual  property  rights
and/or  breach  of  our  agreements  with  them.  These  third  parties  include  entities  that  do  not  design,  manufacture,  or  distribute  products  or  services  or  that
acquire intellectual property for the sole purpose of monetization through infringement assertions. We expect to continue to receive such claims as:

  • we continue to expand into new businesses and acquire companies;

  • the number of products and competitors in our industry segments grows;

  • the use and support of third-party code (including open source code) becomes more prevalent in the industry;

  • the volume of issued patents continues to increase; and

  • non-practicing entities continue to assert intellectual property infringement in our industry segments.

responding to any such claim, regardless of its validity, could:

  • be time consuming, costly and result in litigation;

  • divert management’s time and attention from developing our business;

  • require us to pay monetary damages or enter into royalty and licensing agreements that we would not normally find acceptable;

  • require us to stop selling or to redesign certain of our products;

  • require us to release source code to third parties, possibly under open source license terms;

  • require us to satisfy indemnification obligations to our customers; or

  • otherwise adversely affect our business, results of operations, financial condition or cash flows.

We may not be able to protect  our intellectual  property rights.   We rely on copyright,  trademark,  patent and trade secret  laws,  confidentiality procedures,
controls and contractual commitments to protect our intellectual property. Despite our efforts, these protections may be limited. Unauthorized third parties may
try to copy or reverse engineer our products or otherwise use our intellectual property. Our patents may be invalidated or circumvented. Any of our pending or
future patent applications may not be issued with the claim scope we seek,  if  at  all.  In addition,  the laws of some countries  do not provide the same level  of
intellectual  property  protection  as  U.S.  laws  and  courts.  If  we  cannot  protect  our  intellectual  property  against  unauthorized  copying  or  use,  or  other
misappropriation, we may not remain competitive.

We  may  not  receive  significant  revenues  from  our  current  research  and  development  efforts  for  several  years,  if  at  all.   Developing  our  various  product
offerings is expensive and the investment in the development of these offerings often involves a long return on investment cycle. An important element of our
corporate strategy is to continue to dedicate a significant amount of resources to research and development and related product and service opportunities both
through  internal  investments  and  the  acquisition  of  intellectual  property  from  acquired  companies.  Accelerated  product  and  service  introductions  and  short
lifecycles require high levels of expenditures for research and development that could adversely affect our operating results if not offset by revenue increases.
We believe that we must continue to dedicate a significant amount of resources to our research and development efforts to maintain our competitive position.
However, we do not expect to receive significant revenues from these investments for several years, if at all.

Legal and Regulatory Risks

Adverse  litigation  results  could  affect  our  business.   We are subject  to  various legal  proceedings.  Litigation can be lengthy,  expensive  and disruptive  to  our
operations,  and  can  divert  our  management’s  attention  away  from  running  our  core  business.  The  results  of  our  litigation  also  cannot  be  predicted  with
certainty. An adverse decision
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could result  in monetary damages or injunctive relief  that  could affect  our business,  operating results  or financial  condition.  Additional  information regarding
certain of the lawsuits we are involved in is discussed under Note 17 of Notes to Consolidated Financial Statements included elsewhere in this Annual report.

We may be subjected to increased taxes due to changes in U.S. or international tax laws or from adverse resolutions of tax audits and controversies.   As a
multinational corporation, we incur income taxes as well as non-income based taxes (such as payroll, sales, use, property and value-added taxes) in both the U.S.
and various foreign jurisdictions. Significant uncertainties exist with respect to the application of the various taxes to the businesses in which we engage, often
requiring that we make judgments in determining our tax liabilities and worldwide provision for income taxes. We are regularly under audit by tax authorities in
the U.S.  and internationally,  which can lead to disagreements  such as  regarding our intercompany transfer  prices  and calculations and on the applicability  of
withholding taxes to our cross-border transactions. Any unfavorable resolution of these tax audits and controversies could cause our tax liabilities to increase and
may have a significant adverse impact on our provision for income taxes and tax rate. Although we believe that our income and non-income based tax estimates
are reasonable, there is no assurance that the final determination of tax audits or disputes will not be different from what is reflected in our historical income tax
provisions and tax accruals.

Increasingly,  countries  around  the  world  are  actively  considering  or  have  enacted  changes  in  relevant  tax,  accounting  and  other  laws,  regulations  and
interpretations.  In  the U.S.,  various proposals,  if  enacted,  would dramatically raise the U.S.  corporate tax rate and increase the tax on non-U.S.  income. Such
unfavorable tax legislation resulting from the shifting U.S. political landscape and economic environment create the potential for added volatility in our quarterly
provision for income taxes and could have a significant adverse impact on our future income tax provision and tax rate.

Other  countries  also  continue  to  consider  changes  to  their  tax  laws that  could  negatively  affect  us  by  increasing  taxes  imposed  on our  international  revenue
streams,  operations and cross-border transactions,  including the imposition of  taxes targeted at  digital  technology businesses and changes in withholding tax
regimes.  More  fundamentally,  longstanding  international  tax  principles  that  determine  each  country’s  right  to  tax  cross-border  transactions  are  being
reconsidered, creating significant uncertainty as to the future level of corporate income tax on our international operations. This re-examination of the global tax
system is driven by a perceived need to provide greater taxing rights to market jurisdictions where customers or users are located. Various measures are being
discussed,  including  adjustments  to  the  manner  in  which  taxable  profits  are  allocated  among  jurisdictions,  as  well  as  the  limitation  of  deductions  for,  or  the
imposition of additional withholding taxes on, intercompany payments.

The foregoing proposals to raise U.S. corporate income taxes in combination with the uncertain international tax environment have upended the predictability
and reliability of the global tax system. Our future income tax provision and tax rate could significantly increase if such tax law changes are enacted in the U.S. or
in countries in which we do business. Our provision for income taxes also could be adversely affected by shifts of earnings from jurisdictions that have relatively
lower  statutory  tax  rates  to  those  in  which  the  rates  are  relatively  higher.  In  addition,  changes  in  the  valuation  of  our  deferred  tax  assets  or  liabilities  could
negatively impact our income tax provision.

Our international sales and operations subject us to additional risks that can adversely affect our operating results.   We derive a substantial portion of our
revenues from, and have significant operations, outside of the U.S. Compliance with international and U.S. laws and regulations that apply to our international
operations increases our cost of doing business in foreign jurisdictions. These laws and regulations include data privacy requirements, labor relations laws, tax
laws, foreign currency-related regulations, competition regulations, anti-bribery laws and other laws prohibiting payments to governmental officials such as the
U.S.  Foreign  Corrupt  Practices  Act  (FCPA),  market  access  regulations,  tariffs,  and  import,  export  and  general  trade  regulations,  including  but  not  limited  to
economic sanctions and embargos. Violations of these laws and regulations could result in fines and penalties, criminal sanctions against us, our officers or our
employees, and prohibitions on the conduct of our business, including the loss of trade privileges. Any such violations could result in prohibitions on our ability to
offer our products and services in one or more countries, could delay or prevent potential acquisitions and could also
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materially damage our reputation,  our brand,  our international  expansion efforts,  our ability to attract and retain employees,  our business and our operating
results. These laws can require suspension or termination of business, including financial transactions, in certain countries, territories or with certain customers
and any such action in the future could adversely affect our business, financial condition and results of operations. Compliance with these laws also requires a
significant amount of management attention and effort, which may divert management’s attention from running our business operations and could harm our
ability to grow our business, or may increase our expenses as we engage specialized or other additional resources to assist us with our compliance efforts.

Our  success  depends,  in  part,  on our  ability  to  anticipate these risks  and manage these difficulties.  We monitor  our  operations and investigate allegations of
improprieties relating to transactions and the way in which such transactions are recorded. Where circumstances warrant, we provide information and report
our  findings  to  government  authorities,  and  in  some  circumstances  such  authorities  conduct  their  own  investigations  and  we  respond  to  their  requests  or
demands for information. No assurance can be given that action will not be taken by such authorities or that our compliance program will prove effective.

We are also subject to a variety of other risks and challenges in managing an organization operating globally, including those related to:

  • general economic conditions in each country or region;

  • public health risks, social risks and supporting infrastructure stability risks, particularly in areas in which we have significant operations;

  • fluctuations in currency exchange rates and related impacts on customer demand and our operating results;

  • difficulties in transferring funds from or converting currencies in certain countries that could lead to a devaluation of our net assets, in particular our
cash assets, in that country’s currency;

  • regulatory changes, including government austerity measures in certain countries that we may not be able to sufficiently plan for or avoid that may
unexpectedly impair bank deposits or other cash assets that we hold in these countries or that impose additional taxes that we may be required to
pay in these countries;

  • political unrest, terrorism and the potential for other hostilities;

  • common local business behaviors that are in direct conflict with our business ethics, practices and conduct policies;

  • natural disasters;

  • the effects of climate change (such as sea level rise, drought, flooding, wildfires and increased storm sensitivity);

  • longer payment cycles and difficulties in collecting accounts receivable;

  • overlapping tax regimes; and

  • reduced protection for intellectual property rights in some countries.

The  variety  of  risks  and  challenges  listed  above  could  also  disrupt  or  otherwise  negatively  impact  our  supply  chain  operations  and  sales  of  our  products  and
services in affected countries or regions.

As the majority shareholder of Oracle Financial Services Software Limited, a publicly traded company in India, and Oracle Corporation Japan, a publicly traded
company in Japan, we are faced with several additional risks, including being subject to local securities regulations and being unable to exert full control that we
would otherwise have if these entities were wholly-owned subsidiaries.

Our  sales  to  government  clients  expose  us  to  business  volatility  and  risks,  including  government  budgeting  cycles  and  appropriations,  procurement
regulations, governmental policy shifts, early termination of contracts, audits,

28



Table of Contents

Index to Financial Statements

 

investigations, sanctions and penalties.   We derive revenues from contracts with the U.S. government, state and local governments, and foreign governments
and are subject to procurement laws relating to the award, administration and performance of those contracts.

Governmental  entities  are  variously  pursuing  policies  that  affect  our  ability  to  sell  our  products  and  services.  Changes  in  government  procurement  policy,
priorities,  regulations,  technology initiatives and/or requirements may negatively impact our potential  for growth in the government sector.  For example,  the
U.S.  government  imposes  evolving  cybersecurity  requirements,  including,  for  example,  the  FedrAMP  authorization  process  and  the  Department  of  Defense
(DoD)  Cybersecurity  Maturity  Model  Certification  (CMMC).   These  requirements  may  impact  our  lines  of  business  in  the  U.S.  federal  government  market.
Compliance with these cybersecurity requirements is complex and costly, and failure to meet, or delays in meeting, the required security controls could limit our
ability  to  sell  products  and  services,  directly  or  indirectly,  to  the  DoD  and  other  federal  and  state  government  entities  that  implement  similar  cybersecurity
requirements.

We are also subject  to  early  termination of  our  contracts.  Many governmental  entities  have the  right  to  terminate  contracts  at  any time,  without  cause.  For
example,  the  U.S.  federal  government  may  terminate  any  of  our  government  contracts  and  subcontracts  at  its  convenience,  or  for  default  based  on  our
performance.

U.S. federal, state and local government and foreign government contracts are generally subject to government funding authorizations/appropriations. Contracts
may be terminated based upon a lack of government funds.

There  is  increased  pressure  on  governments  and  their  agencies,  both  domestically  and  internationally,  to  reduce  spending  as  governments  continue  to  face
significant deficit reduction pressures. This may adversely impact spending on government programs.

Government contracts laws and regulations impose certain risks, and contracts are generally subject to audits and investigations. If violations of law are found,
they could result in civil and criminal penalties and administrative sanctions, including termination of contracts, refund of a portion of fees received, forfeiture of
profits, suspension of payments, fines and suspensions or debarment from future government business.

Environmental and other related laws and regulations subject us to a number of risks and could result in significant liabilities and costs.   Some of our cloud
and hardware operations are subject to state, federal and international laws governing protection of the environment, proper handling and disposal of materials
used for these products, human health and safety, the use of certain chemical substances and the labor practices of suppliers, as well as local testing and labeling
requirements.  Compliance  with  these  ever-changing  environmental  and  other  laws  in  a  timely  manner  could  increase  our  product  design,  development,
procurement,  manufacturing,  delivery,  cloud  operations  and  administration  costs,  limit  our  ability  to  manage  excess  and  obsolete  non-compliant  inventory,
change  our  sales  activities,  or  otherwise  impact  future  financial  results  of  our  cloud  and  hardware  businesses.  Any  violation  of  these  laws  can  subject  us  to
significant liability, including fines, penalties and possible prohibition of sales of our products and services into one or more states or countries and result in a
material adverse effect on the financial condition or results of operations of our cloud and hardware businesses. regulatory, market, and competitive pressures
regarding the greenhouse gas emissions and energy mix for our data center operations may also grow.

A significant portion of our hardware revenues come from international  sales.  Environmental  legislation,  such as the EU Directive on restriction of Hazardous
Substances (roHS), the EU Waste Electrical and Electronic Equipment Directive (WEEE Directive) and China’s regulation on Management Methods for Controlling
Pollution Caused by Electronic Information Products, among others, may increase our cost of doing business internationally and impact our hardware revenues
from  the  EU,  China  and  other  countries  with  similar  environmental  legislation  as  we  endeavor  to  comply  with  and  implement  these  requirements.  The  UK
Government has announced a procurement policy that includes environmental, social and economic sustainability measures.  

The  SEC  requires  public  disclosure  for  registrants  that  use  certain  “conflict  minerals”  in  their  products.  Our  supply  chain  is  multi-tiered,  global  and  highly
complex. As a provider of hardware end-products, we are several steps removed from the mining and smelting or refining of any conflict minerals in our supply
chain. Accordingly, our ability to determine with certainty the origin and chain of custody of conflict minerals is limited.
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We  have  an  Environmental  Steering  Committee  (ESC)  comprised  of  senior  individuals  from  a  wide  range  of  Oracle  business  units,  including  our  Chief
Sustainability Officer who reports to our Chief Executive Officer and oversees our overall sustainability strategy, including climate related risk mitigation. The ESC
evaluates if climate or environmental risks have the potential for significant chronic or acute impact on our core and/or strategic business functions, including
service  delivery  and  support,  product  development  and  deployment,  supply  chain  management,  facility  operations,  employee  recruitment  and  retention,  or
brand reputation. A failure by the ESC to identify and assess these risks could adversely affect our reputation, business, financial performance and growth.

We  publish  an  annual  Corporate  Citizenship  report,  which  includes  disclosure  of  our  Environmental,  Social  and  Governance  (ESG)  matters  and  goals.  Our
disclosures  on  these  matters,  and  standards  we  set  for  ourselves  or  a  failure  to  meet  these  standards,  may  potentially  harm  our  reputation  and  brand.  By
electing to set and share publicly these corporate ESG standards, our business may also face increased scrutiny related to ESG activities.

Financial Risks

Our quarterly results of operations may fluctuate significantly based on a number of factors that make our results of operations difficult for us to predict.   Our
revenues, particularly certain of our cloud license and on-premise license revenues and hardware revenues, can be difficult to forecast. A substantial portion of
our cloud license, on-premise license and hardware contracts is completed in the latter part of a quarter, and a significant percentage of these is comprised of
larger  value  orders.  Because  a  significant  portion  of  our  cost  structure  is  largely  fixed  in  the  short  term,  sales  and  revenue  shortfalls  tend  to  have  a
disproportionately  negative  impact  on  our  profitability.  The  number  of  large  license  transactions  and,  to  a  lesser  extent,  hardware  products  transactions
increases the risk of fluctuations in our quarterly results because a delay in even a small number of these transactions could cause our quarterly sales, revenues
and  profitability  to  fall  significantly  short  of  our  predictions.  In  addition,  sudden  shifts  in  regional  or  global  economic  activity,  such  as  what  we  experienced
initially at the outset of the COVID-19 pandemic, may cause our sales forecasts to be inaccurate.

We  may  experience  foreign  currency  gains  and  losses.  Changes  in  currency  exchange  rates  can  adversely  affect  customer  demand  and  our  revenue  and
profitability.   We conduct a significant number of transactions and hold cash in currencies other than the U.S. Dollar. Changes in the values of major foreign
currencies, particularly the Euro, Japanese Yen and British Pound, relative to the U.S. Dollar can significantly affect our total assets, revenues, operating results
and cash flows, which are reported in U.S. Dollars. Fluctuations in foreign currency rates, including the strengthening of the U.S. Dollar against the Euro and most
other major international currencies, adversely affects our revenue growth in terms of the amounts that we report in U.S. Dollars after converting our foreign
currency results into U.S. Dollars and in terms of actual demand for our products and services as certain of these products may become relatively more expensive
for foreign currency-based enterprises to purchase. In addition, currency variations can adversely affect margins on sales of our products in countries outside of
the U.S. Generally, our reported revenues and operating results are adversely affected when the dollar strengthens relative to other currencies and are positively
affected when the dollar weakens. In addition, our reported assets generally are adversely affected when the dollar strengthens relative to other currencies as a
portion of our consolidated cash and bank deposits, among other assets, are held in foreign currencies and reported in U.S. Dollars.

In addition, we incur foreign currency transaction gains and losses, primarily related to sublicense fees and other intercompany agreements among us and our
subsidiaries that we expect to cash settle in the near term, which are charged to earnings in the period incurred.  We have a program which primarily utilizes
foreign currency forward contracts designed to offset the risks associated with certain foreign currency exposures. We may suspend the program from time to
time. As part of this  program, we enter into foreign currency forward contracts so that increases or decreases in our foreign currency exposures are offset at
least  in  part  by  gains  or  losses  on the  foreign  currency  forward contracts  in  an effort  to  mitigate  the  risks  and volatility  associated  with  our  foreign  currency
transaction gains or losses. A large portion of our consolidated operations are international, and we expect that we will continue to realize gains or losses with
respect to our foreign currency exposures, net of gains or losses from our foreign currency forward contracts. For example, we will experience foreign currency
gains and losses in certain instances if it is not possible or cost-effective to hedge our foreign currency exposures, if our hedging efforts are ineffective, or should
we suspend our foreign currency forward contract program. Our ultimate realized
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loss  or  gain  with  respect  to  currency  fluctuations  will  generally  depend  on  the  size  and  type  of  cross-currency  exposures  that  we  enter  into,  the  currency
exchange rates associated with these exposures and changes in those rates, whether we have entered into foreign currency forward contracts to offset these
exposures and any related fees paid to purchase such contracts, and other factors. All of these factors could materially impact our results of operations, financial
position and cash flows.

We have incurred foreign currency losses associated with the devaluation of currencies in certain highly inflationary economies relative to the U.S. Dollar. We
could incur future losses in emerging market countries where we do business should their currencies become designated as highly inflationary.

There  are  risks  associated  with  our  outstanding  and  future  indebtedness.   As  of  May  31,  2021,  we  had  an  aggregate  of  $84.2  billion  of  outstanding
indebtedness that will mature between calendar year 2021 and calendar year 2061, and we may incur additional indebtedness in the future. Our ability to pay
interest and repay the principal for our indebtedness is dependent upon our ability to manage our business operations, generate sufficient cash flows to service
such debt and the other factors discussed in this section. There can be no assurance that we will be able to manage any of these risks successfully.

We may also need to refinance a portion of our outstanding debt as it matures. There is a risk that we may not be able to refinance existing debt or that the
terms  of  any  refinancing  may  not  be  as  favorable  as  the  terms  of  our  existing  debt.  Furthermore,  if  prevailing  interest  rates  or  other  factors  at  the  time  of
refinancing result in higher interest rates upon refinancing, then the interest expense relating to that refinanced indebtedness would increase.

Should we incur future increases in interest expense, our ability to utilize certain of our foreign tax credits to reduce our U.S. federal income tax could be limited,
which could unfavorably affect our provision for income taxes and effective tax rate. In addition,  changes by any rating agency to our outlook or credit  rating
could negatively affect the value of both our debt and equity securities and increase the interest amounts we pay on certain outstanding or future debt. These
risks could adversely affect our financial condition and results of operations.

Risks Related to Our Common Stock

Our stock price could become more volatile and your investment could lose value.   All of the factors discussed within this risk Factors section could affect our
stock  price.  The  timing  of  announcements  in  the  public  market  by  us  or  by  our  competitors  regarding  new cloud  services,  products,  product  enhancements,
technological  advances,  acquisitions  or  major  transactions  could  also  affect  our  stock  price.  Changes  in  the  amounts  and  frequency  of  share  repurchases  or
dividends  could  affect  our  stock  price.  Our  stock  price  could  also  be  affected  by  factors,  some  of  which  are  beyond  our  control,  including,  among  others:
speculation in the press, social media and the analyst community, changes in recommendations or earnings related estimates by financial analysts, changes in
investors’ or analysts’ valuation measures for our stock, negative analyst surveys or channel check surveys, earnings announcements where our financial results
differ from our guidance or investors’  expectations,  our credit  ratings and market trends unrelated to our performance. The stock market in general,  and the
market for technology companies in particular, has experienced extreme price and volume fluctuations that have often been unrelated or disproportionate to
the operating performance of those companies.  A significant drop in our stock price could also expose us to the risk of  securities class action lawsuits,  which
could result in substantial costs and divert management’s attention and resources, which could adversely affect our business.

We cannot guarantee that our stock repurchase program will be fully implemented or that it will  enhance long-term stockholder value.   In fiscal 2021, our
Board of Directors approved expansions of our stock repurchase program totaling $20.0 billion. The repurchase program does not have an expiration date and
we are not obligated to repurchase a specified number or dollar value of shares. Our repurchase program may be suspended or terminated at any time and, even
if fully implemented, may not enhance long-term stockholder value.
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General Risks

Economic, political and market conditions can adversely affect our business, results of operations and financial condition, including our revenue growth and
profitability, which in turn could adversely affect our stock price.   Our business is influenced by a range of factors that are beyond our control and that we have
no comparative advantage in forecasting. These include:

  • general economic and business conditions;

  • overall demand for enterprise cloud, license and hardware products and services;

  • governmental budgetary constraints or shifts in government spending priorities; and

  • general legal, regulatory and political developments.

Macroeconomic developments such as the global economic effects resulting from the COVID-19 pandemic, the United Kingdom leaving the EU (Brexit), evolving
trade policies between the U.S. and international trade partners, or the occurrence of similar events in other countries that lead to uncertainty or instability in
economic, political or market conditions could negatively affect our business, operating results, financial condition and outlook, which, in turn, could adversely
affect  our  stock  price.  Any  general  weakening  of,  and  related  declining  corporate  confidence  in,  the  global  economy  or  the  curtailment  of  government  or
corporate spending  could  cause current  or  potential  customers  to  reduce or  eliminate their  IT  budgets  and spending,  which could  cause  customers  to  delay,
decrease or cancel purchases of our products and services or cause customers not to pay us or to delay paying us for previously purchased products and services.

In addition, international, regional or domestic political unrest and the related potential impact on global stability, terrorist attacks and the potential for other
hostilities  in  various  parts  of  the  world,  public  health  crises  such  as  the  COVID-19  pandemic,  and  natural  disasters  continue  to  contribute  to  a  climate  of
economic and political uncertainty that could adversely affect our results of operations and financial condition, including our revenue growth and profitability.
These factors generally have the strongest effect on our sales of cloud license and on-premise license, hardware and related services and, to a lesser extent, also
may affect our renewal rates for license support and our subscription-based cloud offerings.

Business disruptions could adversely affect our operating results.   A significant portion of our critical business operations are concentrated in a few geographic
areas, some of which include emerging market international locations that may be less stable relative to running such business operations solely within the U.S.
We are a highly automated business and a disruption or failure of our systems, supply chains and processes could cause delays in completing sales,  providing
services, including some of our cloud offerings, and enabling a seamless customer experience with respect to our customer facing back office processes. A major
earthquake or fire, political, social or other disruption to infrastructure that supports our operations or other catastrophic event or the effects of climate change
(such as increased storm severity, drought and pandemics) that results in the destruction or disruption of any of our critical business, supply chains or IT systems
could severely affect our ability to conduct normal business operations and, as a result, our future operating results could be materially and adversely affected.

Item 1B.Unresolved Staff Comments

None.

Item 2.Properties

Our  properties  consist  of  owned  and  leased  office  facilities  for  sales,  support,  research  and  development,  services,  manufacturing,  cloud  operations  and
administrative and other functions. Our headquarters facility consists of approximately 0.9 million square feet in Austin, Texas, substantially all of which we own.
We  also  own  or  lease  other  facilities  for  current  use  consisting  of  approximately  24.1  million  square  feet  in  various  other  locations  in  the  U.S.  and  abroad.
Approximately 3.9 million square feet, or 16%, of our total owned and leased space is sublet or is being actively marketed for sublease or disposition. We lease
our principal internal manufacturing facility for our
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hardware products in Hillsboro, Oregon. Our cloud operations deliver our Oracle Cloud Services through the use of global data centers, substantially all of which
were leased through colocation suppliers. We believe that our facilities are in good condition and suitable for the conduct of our business.

Item 3.Legal Proceedings

The  material  set  forth  in  Note  14  (pertaining  to  information  regarding  contingencies  related  to  our  income  taxes)  and  Note  17  (pertaining  to  information
regarding legal contingencies) of Notes to Consolidated Financial Statements in Item 15 of this Annual report on Form 10-K is incorporated herein by reference.

Item 4.Mine Safety Disclosures

Not applicable.
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PART II

Item 5.Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities

Our  common  stock  is  traded  on  the  New  York  Stock  Exchange  under  the  symbol  “OrCL.”  According  to  the  records  of  our  transfer  agent,  we  had  8,100
stockholders of record as of May 31, 2021.

For equity compensation plan information, please refer to Item 12 in Part III of this Annual report.

Stock Repurchase Program

Our Board of Directors has approved a program for us to repurchase shares of our common stock. On March 10, 2021, we announced that our Board of Directors
approved an expansion of our stock repurchase program by an additional $20.0 billion. As of May 31, 2021, approximately $15.6 billion remained available for
stock repurchases pursuant to our stock repurchase program.

Our stock repurchase authorization does not have an expiration date and the pace of our repurchase activity will depend on factors such as our working capital
needs, our cash requirements for acquisitions and dividend payments, our debt repayment obligations or repurchases of our debt, our stock price, and economic
and market conditions. Our stock repurchases may be effected from time to time through open market purchases or pursuant to a rule 10b5-1 plan. Our stock
repurchase program may be accelerated, suspended, delayed or discontinued at any time.

The following table summarizes the stock repurchase activity for the three months ended May 31, 2021 and the approximate dollar value of shares that may yet
be purchased pursuant to our stock repurchase program:
 

(in millions, except per share amounts)  

Total Number of
Shares

Purchased   

Average Price
Paid per

Share   

Total Number of
Shares Purchased as

Part of Publicly
Announced

Program   

Approximate Dollar
Value of Shares that

May Yet Be
Purchased

Under the Program  

March 1, 2021—March 31, 2021   29.0  $ 68.95   29.0  $ 21,648.4 
April 1, 2021—April 30, 2021   52.6  $ 76.00   52.6  $ 17,648.4 
May 1, 2021—May 31, 2021   25.4  $ 78.92   25.4  $ 15,648.4 

Total   107.0  $ 74.79   107.0    
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Stock Performance Graph and Cumulative Total Return

The graph below compares the cumulative total stockholder return on our common stock with the cumulative total return of the S&P 500 Index and the S&P
Information Technology Index for each of the last five fiscal years ended May 31, 2021, assuming an investment of $100 at the beginning of such period and the
reinvestment of any dividends. The comparisons in the graphs below are based upon historical data and are not indicative of, nor intended to forecast, future
performance of our common stock.

*$100 INVESTED ON MAY 31, 2016 IN STOCK Or
INDEX-INCLUDING rEINVESTMENT OF DIVIDENDS

 

   5/16   5/17   5/18   5/19   5/20   5/21  

Oracle Corporation   100.0   114.7   119.9   132.0   142.8   212.5 
S&P 500 Index   100.0   117.5   134.4   139.5   157.4   220.8 
S&P Information Technology Index   100.0   133.8   171.6   179.1   247.9   353.6

 

 

Item 6.Selected Financial Data

Omitted at registrant’s option.
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Item 7.Management’s Discussion and Analysis of Financial Condition and Results of Operations

We begin Management’s Discussion and Analysis of Financial Condition and results of Operations with an overview of our businesses and significant trends. This
overview  is  followed  by  a  summary  of  our  critical  accounting  policies  and  estimates  that  we  believe  are  important  to  understanding  the  assumptions  and
judgments incorporated in our reported financial results. We then provide a more detailed analysis of our results of operations and financial condition for fiscal
2021 compared to fiscal 2020. A discussion regarding our financial condition and results of operations for fiscal 2020 compared to fiscal 2019 can be found in
Management’s Discussion and Analysis of Financial Condition and results of Operations in Part II, Item 7 of our Annual report on Form 10-K for the fiscal year
ended May 31, 2020, as filed with the SEC on June 22, 2020, which is available free of charge on the SEC’s website at www.sec.gov and on our Investor relations
website at www.oracle.com/investor.

Business Overview

Oracle  provides  products  and  services  that  address  enterprise  information  technology  (IT)  environments.  Our  products  and  services  include  enterprise
applications  and  infrastructure  offerings  that  are  delivered  worldwide  through  a  variety  of  flexible  and  interoperable  IT  deployment  models.  These  models
include  on-premise  deployments,  cloud‑based  deployments,  and  hybrid  deployments  (an  approach  that  combines  both  on-premise  and  cloud‑based
deployment)  such  as  our  Oracle  Cloud@Customer  offering  (an  instance  of  Oracle  Cloud  in  a  customer’s  own  data  center).  Accordingly,  we  offer  choice  and
flexibility to our customers and facilitate the product, service and deployment combinations that best suit our customers’ needs. Through our worldwide sales
force and Oracle Partner Network, we sell to customers all over the world including businesses of many sizes, government agencies, educational institutions and
resellers.

We have three businesses: cloud and license; hardware; and services; each of which comprises a single operating segment. The descriptions set forth below as a
part of this Item 7 and the information contained within Item 1 Business and Note 15 of Notes to Consolidated Financial Statements included elsewhere in this
Annual report provide additional information related to our businesses and operating segments and align to how our chief operating decision makers (CODMs),
which include our Chief Executive Officer and Chief Technology Officer, view our operating results and allocate resources.

Impacts of the COVID-19 Pandemic on Oracle’s Business

For a discussion of the impacts on and risks to our business from COVID-19, please refer to “Impacts of the COVID-19 Pandemic on Oracle’s Business” included in
Item  1  Business  in  this  Annual  report,  the  risks  included  in  Item  1A  risk  Factors  in  this  Annual  report  and  the  information  presented  below  in  “results  of
Operations” in this Item 7.

Cloud and License Business

Our cloud and license business, which represented 84% and 83% of our total revenues in fiscal 2021 and 2020, respectively, markets, sells and delivers a broad
spectrum of enterprise applications and infrastructure technologies through our cloud and license offerings. revenue streams included in our cloud and license
business are:

  • Cloud services and license support revenues, which include:

  o license support revenues, which are earned by providing Oracle license support services to customers that have elected to purchase support
services in connection with the purchase of Oracle applications and infrastructure software licenses for use in cloud, on-premise and other IT
environments.  Substantially  all  license  support  customers  renew  their  support  contracts  with  us  upon  expiration  in  order  to  continue  to
benefit  from technical  support  services  and the periodic  issuance of  unspecified updates and enhancements,  which current  license support
customers  are  entitled  to  receive.  License  support  contracts  are  generally  priced  as  a  percentage  of  the  net  fees  paid  by  the  customer  to
purchase  a  cloud  license  and/or  on-premise  license;  are  generally  billed  in  advance  of  the  support  services  being  performed;  are  generally
renewed at the customer’s option; and are generally
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  recognized as revenues ratably over the contractual period that the support services are provided, which is generally one year; and

  o cloud  services  revenues,  which  provide  customers  access  to  Oracle  Cloud  applications  and  infrastructure  technologies  via  cloud-based
deployment models that Oracle develops, provides unspecified updates and enhancements for, deploys, hosts, manages and supports and that
customers  access  by  entering  into  a  subscription  agreement  with  us  for  a  stated  period.  Oracle  Cloud  Services  arrangements  are  generally
billed  in  advance  of  the  cloud  services  being  performed;  generally  have  durations  of  one  to  three  years;  are  generally  renewed  at  the
customer’s option; and are generally recognized as revenues ratably over the contractual period of the cloud contract or, in the case of usage
model contracts, as the cloud services are consumed over time.

  • Cloud license and on-premise license revenues, which include revenues from the licensing of our software products including Oracle Applications,
Oracle  Database,  Oracle  Middleware  and  Java,  among  others,  which  our  customers  deploy  within  cloud-based,  on-premise  and  other  IT
environments. Our cloud license and on-premise license transactions are generally perpetual in nature and are generally recognized as revenues up
front  at  the  point  in  time  when  the  software  is  made  available  to  the  customer  to  download  and  use.  revenues  from  usage-based  royalty
arrangements for distinct cloud licenses and on-premise licenses are recognized at the point in time when the software end user usage occurs. The
timing  of  a  few  large  license  transactions  can  substantially  affect  our  quarterly  license  revenues  due  to  the  point-in-time  nature  of  revenue
recognition  for  license  transactions,  which  is  different  than  the  typical  revenue  recognition  pattern  for  our  cloud  services  and  license  support
revenues in which revenues are generally recognized ratably over the contractual terms. Cloud license and on-premise license customers have the
option to purchase and renew license support contracts, as further described above.

Providing choice and flexibility to our customers as to when and how they deploy Oracle applications and infrastructure technologies are important elements of
our corporate strategy. In recent periods, customer demand for our applications and infrastructure technologies delivered through our Oracle Cloud Services has
increased.  To  address  customer  demand  and  enable  customer  choice,  we  have  introduced  certain  programs  for  customers  to  pivot  their  applications  and
infrastructure licenses and the related license support to the Oracle Cloud for new deployments and to migrate to and expand with the Oracle Cloud for their
existing workloads. The proportion of our cloud services and license support revenues relative to our cloud license and on-premise license revenues, hardware
revenues and services revenues has increased and we expect this trend to continue. Cloud services and license support revenues represented 71%, 70% and 68%
of our total revenues during fiscal 2021, 2020 and 2019, respectively.

Our cloud and license business’ revenue growth is affected by many factors, including the strength of general economic and business conditions; governmental
budgetary  constraints;  the  strategy  for  and  competitive  position  of  our  offerings;  the  continued  renewal  of  our  cloud  services  and  license  support  customer
contracts by the customer contract base; substantially all customers continuing to purchase license support contracts in connection with their license purchases;
the pricing of license support contracts sold in connection with the sales of licenses; the pricing, amounts and volumes of licenses and cloud services sold; our
ability to manage Oracle Cloud capacity requirements to meet existing and prospective customer demand; and foreign currency rate fluctuations.

On a constant currency basis, we expect that our total cloud and license revenues generally will continue to increase due to:

  • expected growth in our cloud services and license support offerings; and

  • continued demand for our cloud license and on-premise license offerings.

We  believe  these  factors  should  contribute  to  future  growth  in  our  cloud  and  license  business’  total  revenues,  which  should  enable  us  to  continue  to  make
investments in research and development and our cloud operations to develop, improve, increase the capacity of and expand the geographic footprint of our
cloud and license products and services.
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Our cloud and license business’ margin has historically trended upward over the course of the four quarters within a particular fiscal year due to the historical
upward trend of our cloud and license business’ revenues over those quarterly periods and because the majority of our costs for this business are generally fixed
in the short term. The historical upward trend of our cloud and license business’ revenues over the course of the four quarters within a particular fiscal year is
primarily due to the addition of new cloud services and license support contracts to the customer contract base that we generally recognize as revenues ratably
or based upon customer usage over the respective contractual terms; the renewal of existing customers’ cloud services and license support contracts over the
course of each fiscal year that we generally recognize as revenues ratably; and the historical upward trend of our cloud license and on-premise license revenues,
which we generally recognize at a point in time upon delivery; in each case over those four quarterly periods.

Hardware Business

Our  hardware  business,  which  represented  8%  and  9%  of  our  total  revenues  in  fiscal  2021  and  2020,  respectively,  provides  a  broad  selection  of  enterprise
hardware  products  and  hardware-related  software  products  including  Oracle  Engineered  Systems,  servers,  storage,  industry-specific  hardware  offerings,
operating  systems,  virtualization,  management  and  other  hardware-related  software,  and  related  hardware  support.  Each  hardware  product  and  its  related
software, such as an operating system or firmware, are highly interdependent and interrelated and are accounted for as a combined performance obligation. The
revenues  for  this  combined  performance  obligation  are  generally  recognized  at  the  point  in  time  that  the  hardware  product  and  its  related  software  are
delivered  to  the  customer  and  ownership  is  transferred  to  the  customer.  We  expect  to  make  investments  in  research  and  development  to  improve  existing
hardware products and services and to develop new hardware products and services. The majority of our hardware products are sold through indirect channels,
including independent distributors and value-added resellers. Our hardware support offerings provide customers with unspecified software updates for software
components  that  are  essential  to  the  functionality  of  our  hardware products  and associated software products  such  as  Oracle  Solaris.  Our  hardware support
offerings can also include product repairs, maintenance services and technical support services. Hardware support contracts are entered into and renewed at the
option of the customer, are generally priced as a percentage of the net hardware products fees and are generally recognized as revenues ratably as the hardware
support services are delivered over the contractual terms.

We  generally  expect  our  hardware  business  to  have  lower  operating  margins  as  a  percentage  of  revenues  than  our  cloud  and  license  business  due  to  the
incremental costs we incur to produce and distribute these products and to provide support services, including direct materials and labor costs.

Our quarterly hardware revenues are difficult to predict. Our hardware revenues, cost of hardware and hardware operating margins that we report are affected
by many factors,  including our  manufacturing partners’  abilities  to timely manufacture or  deliver  a  few large hardware transactions;  our  strategy for  and the
position  of  our  hardware  products  relative  to  competitor  offerings;  customer  demand  for  competing  offerings,  including  cloud  infrastructure  offerings;  the
strength of general economic and business conditions; governmental budgetary constraints; whether customers decide to purchase hardware support contracts
at or in close proximity to the time of hardware product sale; the percentage of our hardware support contract customer base that renews its support contracts
and the close association between hardware products, which have a finite life, and customer demand for related hardware support as hardware products age;
customer decisions to either maintain or upgrade their existing hardware infrastructure to newly developed technologies that are available; and foreign currency
rate fluctuations.

Services Business

Our services business, which represented 8% of our total revenues in each of fiscal 2021 and 2020, helps customers and partners maximize the performance of
their  investments  in  Oracle  applications  and  infrastructure  technologies.  We  believe  that  our  services  are  differentiated  based  on  our  focus  on  Oracle
technologies,  extensive  experience,  broad  sets  of  intellectual  property  and  best  practices.  Our  services  offerings  include  consulting  services  and  advanced
customer services. Our services business has lower margins than our cloud and license and hardware businesses. Our services revenues are affected by many
factors including our strategy for, and the
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competitive position of, our services; customer demand for our cloud and license and hardware offerings and the associated services for these offerings; general
economic conditions; governmental budgetary constraints; personnel reductions in our customers’ IT departments; tighter controls over customer discretionary
spending; and foreign currency rate fluctuations.

Acquisitions

Our selective and active acquisition program is another important element of our corporate strategy. Historically, we have invested billions of dollars to acquire a
number  of  complementary  companies,  products,  services  and  technologies.  The  pace  of  our  acquisitions  has  slowed  in  recent  years,  but  as  compelling
opportunities become available, we may acquire companies,  products,  services and technologies in furtherance of our corporate strategy.  Note 2 of Notes to
Consolidated Financial Statements included elsewhere in this Annual report provides additional information related to our recent acquisitions.

We  believe  that  we  can  fund  our  future  acquisitions  with  our  internally  available  cash,  cash  equivalents  and  marketable  securities,  cash  generated  from
operations,  additional  borrowings  or  from  the  issuance  of  additional  securities.  We  estimate  the  financial  impact  of  any  potential  acquisition  with  regard  to
earnings, operating margin, cash flows and return on invested capital targets before deciding to move forward with an acquisition.

Critical Accounting Policies and Estimates

Our  consolidated  financial  statements  are  prepared  in  accordance  with  U.S.  generally  accepted  accounting  principles  (GAAP)  as  set  forth  in  the  Financial
Accounting  Standards  Board’s  Accounting  Standards  Codification  (ASC),  and  we consider  the  various  staff  accounting  bulletins  and  other  applicable  guidance
issued  by  the  SEC.  GAAP,  as  set  forth  within  the  ASC,  requires  us  to  make  certain  estimates,  judgments  and  assumptions.  We  believe  that  the  estimates,
judgments  and  assumptions  upon  which  we  rely  are  reasonable  based  upon  information  available  to  us  at  the  time  that  these  estimates,  judgments  and
assumptions  are  made.  These  estimates,  judgments  and  assumptions  can  affect  the  reported  amounts  of  assets  and  liabilities  as  of  the  date  of  the  financial
statements as well  as the reported amounts of revenues and expenses during the periods presented.  To the extent that there are differences between these
estimates,  judgments  or  assumptions  and  actual  results,  our  financial  statements  will  be  affected.  The  accounting  policies  that  reflect  our  more  significant
estimates,  judgments  and  assumptions  and  which  we  believe  are  the  most  critical  to  aid  in  fully  understanding  and  evaluating  our  reported  financial  results
include:

  • revenue recognition;

  • Business Combinations;

  • Goodwill and Intangible Assets—Impairment Assessments;

  • Accounting for Income Taxes; and

  • Legal and Other Contingencies.

Our senior management has reviewed our critical accounting policies and related disclosures with the Finance and Audit Committee of the Board of Directors.
Note  1  of  Notes  to  Consolidated  Financial  Statements  included  elsewhere  in  this  Annual  report  includes  additional  information  about  our  critical  and  other
accounting policies.

Revenue Recognition

The most critical judgments required in applying ASC 606, Revenue Recognition from Customers, and our revenue recognition policy relate to the determination
of distinct performance obligations and the evaluation of the standalone selling price (SSP) for each performance obligation.

Many of our customer contracts include multiple performance obligations. Judgment is required in determining whether each performance obligation within a
customer contract is distinct. Oracle products and services generally do not require a significant amount of integration or interdependency. Therefore, multiple
products and services
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contained  within  a  customer  contract  are  generally  considered  to  be  distinct  and  are  not  combined  for  revenue  recognition  purposes.  We  allocate  the
transaction price for each customer contract to each performance obligation based on the relative SSP (the determination of SSP is discussed below) for each
performance obligation within each contract. We recognize the amount of transaction price allocated to each performance obligation within a customer contract
as revenue as each performance obligation is delivered.

We use historical sales transaction data and judgment, among other factors, in determining the SSP for products and services. For substantially all performance
obligations except cloud licenses and on-premise licenses, we are able to establish the SSP based on the observable prices of products or services sold separately
in comparable circumstances to similar customers. We typically establish an SSP range for our products and services, which is reassessed on a periodic basis or
when facts  and circumstances  change.  SSP for  our  products  and services  can evolve over  time due to changes  in  our  pricing  practices  that  are influenced by
intense competition, changes in demand for our products and services, and economic factors, among others. Our cloud licenses and on-premise licenses have
not  historically  been  sold  on  a  standalone  basis,  as  substantially  all  customers  elect  to  purchase  license  support  contracts  at  the  time  of  a  license  purchase.
License support contracts are generally priced as a percentage of the net fees paid by the customer to purchase the license. We are unable to establish the SSP
for our cloud licenses and on-premise licenses based on observable prices given the same products are sold for a broad range of amounts (that is,  the selling
price is highly variable) and a representative SSP is not discernible from past transactions or other observable evidence. As a result, the SSP for a cloud license
and an on-premise  license  included in  a  contract  with  multiple  performance obligations  is  generally  determined by  applying  a  residual  approach whereby  all
other performance obligations within a contract are first allocated a portion of the transaction price based upon their respective SSPs, with any residual amount
of transaction price allocated to cloud license and on-premise license revenues.

Business Combinations

We  apply  the  provisions  of  ASC  805, Business  Combinations (ASC  805),  in  accounting  for  our  acquisitions.  ASC  805  requires  that  we  evaluate  whether  a
transaction pertains to an acquisition of assets, or to an acquisition of a business. A business is defined as an integrated set of assets and activities that is capable
of being conducted and managed for the purpose of providing a return to investors. Asset acquisitions are accounted for by allocating the cost of the acquisition
to  the  individual  assets  and  liabilities  assumed  on  a  relative  fair  value  basis;  whereas  the  acquisition  of  a  business  requires  us  to  recognize  separately  from
goodwill  the  assets  acquired  and  the  liabilities  assumed  at  the  acquisition  date  fair  values.  Goodwill  as  of  the  acquisition  date  is  measured  as  the  excess  of
consideration transferred over the net of the acquisition date fair values of the assets acquired and the liabilities assumed. While we use our best estimates and
assumptions to accurately value assets acquired and liabilities assumed at the acquisition date as well  as any contingent consideration, where applicable,  our
estimates  are  inherently  uncertain  and  subject  to  refinement.  As  a  result,  during  the  measurement  period,  which  may  be  up  to  one  year  from  the  business
acquisition  date,  we  record  adjustments  to  the  assets  acquired  and  liabilities  assumed  with  the  corresponding  offset  to  goodwill.  Upon  the  conclusion  of  a
business acquisition’s measurement period or final determination of the values of assets acquired or liabilities assumed, whichever comes first, any subsequent
adjustments are recorded to our consolidated statements of operations.

Accounting for business combinations requires our management to make significant estimates and assumptions, especially at the acquisition date, including our
estimates for intangible assets, contractual obligations assumed, pre-acquisition contingencies and any contingent consideration, where applicable. Although we
believe that the assumptions and estimates we have made in the past have been reasonable and appropriate, they are based in part on historical experience and
information obtained from the management of the acquired companies and are inherently uncertain. Unanticipated events and circumstances may occur that
may affect the accuracy or validity of such assumptions, estimates or actual results.

For a given business acquisition, we may identify certain pre-acquisition contingencies as of the acquisition date and may extend our review and evaluation of
these  pre-acquisition  contingencies  throughout  the  measurement  period  in  order  to  obtain  sufficient  information  to  assess  whether  we  include  these
contingencies as a part of the fair value estimates of assets acquired and liabilities assumed and, if so, to determine their estimated amounts.
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If  we  cannot  reasonably  determine  the  fair  value  of  a  non-income  tax  related  pre-acquisition  contingency  by  the  end  of  the  measurement  period,  which  is
generally the case given the nature of such matters, we will recognize an asset or a liability for such pre-acquisition contingency if: (1) it is probable that an asset
existed  or  a  liability  had  been  incurred  at  the  acquisition  date  and  (2)  the  amount  of  the  asset  or  liability  can  be  reasonably  estimated.  Subsequent  to  the
measurement  period  or  final  determination  of  the  net  asset  values  for  the  business  combination,  whichever  comes  first,  changes  in  our  estimates  of  such
contingencies will affect earnings and could have a material effect on our results of operations and financial position.

In addition, uncertain tax positions and tax related valuation allowances assumed in a business combination are initially estimated as of the acquisition date. We
reevaluate these items quarterly based upon facts and circumstances that existed as of the acquisition date with any adjustments to our preliminary estimates
being  recorded  to  goodwill  if  identified  within  the  measurement  period.  Subsequent  to  the  measurement  period  or  our  final  determination  of  the  tax
allowance’s or contingency’s estimated value, whichever comes first, changes to these uncertain tax positions and tax related valuation allowances will affect our
provision for income taxes in our consolidated statement of operations and could have a material impact on our results of operations and financial position.

Goodwill and Intangible Assets—Impairment Assessments

We review goodwill  for  impairment annually  and whenever  events  or  changes  in  circumstances  indicate its  carrying value may not  be recoverable.  We make
certain judgments and assumptions to determine our reporting units and in allocating shared assets and liabilities to determine the carrying values for each of
our reporting units.

Judgment in the assessment of qualitative factors of impairment include cost factors; financial performance; legal, regulatory, contractual, political, business, and
other  factors;  entity  specific  factors;  industry  and  market  considerations,  macroeconomic  conditions,  and  other  relevant  events  and  factors  affecting  the
reporting unit. To the extent we determine that it is more likely than not that the fair value of the reporting unit is less than its carrying value, a quantitative test
is then performed.

Performing  a  quantitative  goodwill  impairment  test  includes  the  determination  of  the  fair  value  of  a  reporting  unit  and  involves  significant  estimates  and
assumptions.  These  estimates  and  assumptions  include,  among  others,  revenue  growth  rates  and  operating  margins  used  to  calculate  projected  future  cash
flows, risk-adjusted discount rates, future economic and market conditions, and the determination of appropriate market comparables.

We make judgments about the recoverability of purchased finite lived intangible assets whenever events or changes in circumstances indicate that impairment
may  exist.  In  such  situations,  we  are  required  to  evaluate  whether  the  net  book  values  of  our  finite  lived  intangible  assets  are  recoverable.  We  determine
whether  finite  lived  intangible  assets  are  recoverable  based  upon  the  forecasted  future  cash  flows  that  are  expected  to  be  generated  by  the  lowest  level
associated asset grouping. Assumptions and estimates about future values and remaining useful lives of our intangible assets are complex and subjective and
include, among others, forecasted undiscounted cash flows to be generated by certain asset groupings. These assumptions and estimates can be affected by a
variety of factors, including external factors such as industry and economic trends and internal factors such as changes in our business strategy and our internal
forecasts.

Accounting for Income Taxes

Judgment  is  required  in  determining  our  worldwide  income  tax  provision.  In  the  ordinary  course  of  a  global  business,  there  are  many  transactions  and
calculations  where  the  ultimate  tax  outcome  is  uncertain.  Some  of  these  uncertainties  arise  as  a  consequence  of  revenue  sharing  and  cost  reimbursement
arrangements among related entities, the process of identifying items of revenues and expenses that qualify for preferential tax treatment, and the segregation
of foreign and domestic earnings and expenses to avoid double taxation. Although we believe that our estimates are reasonable, the final tax outcome of these
matters could be different from that which is reflected in our historical income tax provisions and accruals. Such differences could have a material effect on our
income tax provision and net income in the period in which such determination is made.
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We record  a  valuation  allowance  to  reduce  our  deferred  tax  assets  to  the  amount  that  is  more  likely  than  not  to  be  realized.  In  order  for  us  to  realize  our
deferred tax assets, we must be able to generate sufficient taxable income in those jurisdictions where the deferred tax assets are located. We consider future
growth,  forecasted  earnings, future  taxable  income,  the  mix  of  earnings  in  the  jurisdictions  in  which  we  operate,  historical  earnings,  taxable  income in  prior
years, if carryback is permitted under the law, and prudent and feasible tax planning strategies in determining the need for a valuation allowance. In the event
we were to determine that  we would not  be able to realize all  or  part  of  our  net  deferred tax assets  in  the future,  an adjustment  to the deferred tax assets
valuation  allowance  would  be  charged  to  earnings  in  the  period  in  which  we  make  such  a  determination,  or  goodwill  would  be  adjusted  at  our  final
determination of the valuation allowance related to an acquisition within the measurement period. If we later determine that it is more likely than not that the
net  deferred  tax  assets  would  be  realized,  we  would  reverse  the  applicable  portion  of  the  previously  provided  valuation  allowance  as  an  adjustment  to  our
provision for income taxes at such time.

We calculate our current and deferred tax provision based on estimates and assumptions that could differ from the actual results reflected in income tax returns
filed  during  the  subsequent  year.  Adjustments  based  on  filed  returns  are  generally  recorded  in  the  period  when  the  tax  returns  are  filed  and  the  global  tax
implications are known, which can materially impact our effective tax rate.

The amount of  income tax we pay is  subject  to ongoing audits  by federal,  state and foreign tax authorities,  which often result  in  proposed assessments.  Our
estimate of the potential outcome for any uncertain tax issue may require certain judgments. A description of our accounting policies associated with tax related
contingencies assumed as a part of a business combination is provided under “Business Combinations” above.

For those tax related contingencies that are not a part of a business combination, we account for these uncertain tax issues pursuant to ASC 740, Income Taxes,
which  contains  a  two-step  approach  to  recognizing  and  measuring  uncertain  tax  positions  taken  or  expected  to  be  taken  in  a  tax  return.  The  first  step  is  to
determine if the weight of available evidence indicates that it is more likely than not that the tax position will be sustained in an audit, including resolution of any
related appeals  or  litigation processes.  The second step is  to measure the tax benefit  as  the largest  amount that  is  more than 50% likely  to be realized upon
ultimate settlement. Although we believe that we have adequately reserved for our uncertain tax positions, no assurance can be given with respect to the final
outcome of these matters. We adjust reserves for our uncertain tax positions due to changing facts and circumstances, such as the closing of a tax audit, judicial
rulings, and refinement of estimates or realization of earnings or deductions that differ from our estimates. To the extent that the final outcome of these matters
is  different  than  the  amounts  recorded,  such  differences  generally  will  impact  our  provision  for  income taxes  in  the  period  in  which  such  a  determination  is
made. Our provisions for income taxes include the impact of reserve provisions and changes to reserves that are considered appropriate and also include the
related interest and penalties.

Legal and Other Contingencies

We are currently involved in various claims and legal proceedings. Quarterly, we review the status of each significant matter and assess our potential financial
exposure.  A  description  of  our  accounting  policies  associated  with  contingencies  assumed  as  a  part  of  a  business  combination  is  provided  under  “Business
Combinations” above. For legal and other contingencies that are not a part of a business combination, we accrue a liability for an estimated loss if the potential
loss  from  any  claim  or  legal  proceeding  is  considered  probable,  and  the  amount  can  be  reasonably  estimated.  Significant  judgment  is  required  in  both  the
determination of probability and the determination as to whether the amount of an exposure is reasonably estimable. Because of uncertainties related to these
matters, accruals are based only on the best information available at the time the accruals are made. As additional information becomes available, we reassess
the potential liability related to our pending claims and litigation and may revise our estimates. Such revisions in the estimates of the potential liabilities could
have a material impact on our results of operations and financial position.
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Results of Operations

Presentation of Operating Segment Results and Other Financial Information

In our fiscal 2021 compared to fiscal 2020 results of operations discussion below, we provide an overview of our total consolidated revenues, total consolidated
operating expenses and total consolidated operating margin, all of which are presented on a GAAP basis. We also present a GAAP-based discussion below for
substantially all of the other expense items as presented in our consolidated statements of operations that are not directly attributable to our three businesses.

In addition, we discuss below the fiscal 2021 compared to fiscal 2020 results of each of our three businesses—cloud and license, hardware and services—which
are  our  operating  segments  as  defined  pursuant  to  ASC  280, Segment Reporting.  The  financial  reporting  for  our  three  businesses  that  is  presented  below is
presented in a manner that is consistent with that used by our CODMs. Our operating segment presentation below reflects revenues, direct costs and sales and
marketing  expenses  that  correspond  to  and  are  directly  attributable  to  each  of  our  three  businesses.  We also  utilize  these  inputs  to  calculate  and  present  a
segment margin for each of our three businesses in the discussion below.

Consistent with our internal management reporting processes, the below operating segment presentation is noted to include any revenues adjustments related
to  cloud  services  and  license  support  contracts  that  would  have  otherwise  been  recorded  by  the  acquired  businesses  as  independent  entities  but  were  not
recognized  in  our  consolidated  statements  of  operations  for  the  periods  presented  due  to  business  combination  accounting  requirements.  refer  to
“Supplemental Disclosure related to Certain Charges” below for additional discussion of these items and Note 15 of Notes to Consolidated Financial Statements
included elsewhere in this Annual report for a reconciliation of the summations of our total operating segment revenues as presented in the discussion below to
total revenues as presented per our consolidated statements of operations for all periods presented.

In addition, research and development expenses, general and administrative expenses, stock-based compensation expenses, amortization of intangible assets,
certain other expense allocations, acquisition related and other expenses, restructuring expenses, interest expense, non-operating expenses or income, net and
provision for income taxes are not attributed to our three operating segments because our management does not view the performance of our three businesses
including such items and/or it is impractical to do so. refer to “Supplemental Disclosure related to Certain Charges” below for additional discussion of certain of
these items and Note 15 of Notes to Consolidated Financial Statements included elsewhere in this Annual report for a reconciliation of the summations of total
segment  margin  as  presented  in  the  discussion  below  to  total  income  before  provision  for  income  taxes  as  presented  per  our  consolidated  statements  of
operations for all periods presented.

We experienced COVID-19 related impacts to our business during fiscal 2021 and 2020. Certain of these historical impacts on our operating results are further
discussed below. Any future impacts are currently unknown.

Separately,  as  described  further  below  and  in  Notes  1  and  14  of  Notes  to  Consolidated  Financial  Statements  included  elsewhere  in  this  Annual  report,  we
recorded a $2.3 billion non-recurring net deferred tax benefit during fiscal 2021 that related to a partial realignment of our legal entity structure that resulted in
the intra-group transfer of certain intellectual property rights.

Constant Currency Presentation

Our international operations have provided and are expected to continue to provide a significant portion of each of our businesses’ revenues and expenses. As a
result,  each of our businesses’  revenues and expenses and our total revenues and expenses will  continue to be affected by changes in the U.S. Dollar against
major international currencies. In order to provide a framework for assessing how our underlying businesses performed, excluding the effects of foreign currency
rate fluctuations, we compare the percent change in the results from one period to another period in this Annual report using constant currency disclosure. To
present this information, current and comparative prior period results for entities reporting in currencies other than U.S. Dollars are converted into U.S. Dollars
at constant exchange rates (i.e., the rates in effect on May 31, 2020, which was the last day of our prior fiscal year) rather than the actual exchange rates in effect
during the respective periods. For example, if an entity
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reporting in Euros had revenues of 1.0 million Euros from products sold on May 31, 2021 and 2020, our financial statements would reflect reported revenues of
$1.19 million in fiscal 2021 (using 1.19 as the month-end average exchange rate for the period) and $1.10 million in fiscal 2020 (using 1.10 as the month-end
average exchange rate for the period). The constant currency presentation, however, would translate the fiscal 2021 results using the fiscal 2020 exchange rate
and indicate, in this example, no change in revenues during the period. In each of the tables below, we present the percent change based on actual, unrounded
results in reported currency and in constant currency.

Total Re enues and Operating Expenses
 

   Year Ended May 31,  
      Percent Change     

(Dollars in millions)  2021   Actual  Constant  2020  

Total Revenues by Geography:             
Americas  $ 21,828  1% 2% $ 21,563 
EMEA(1)   11,894  8% 2%  11,035 
Asia Pacific   6,757  4% 1%  6,470 

Total revenues   40,479  4% 2%  39,068 
Total Operating Expenses   25,266  0% -1%  25,172 
Total Operating Margin  $ 15,213  9% 6% $ 13,896 
Total Operating Margin %  38%      36% 
% Revenues by Geography:             
Americas  54%      55% 
EMEA  29%      28% 
Asia Pacific  17%      17% 
Total Revenues by Business:             
Cloud and license  $ 34,099  5% 3% $ 32,519 
Hardware   3,359  -2% -4%  3,443 
Services   3,021  -3% -5%  3,106 

Total revenues  $ 40,479  4% 2% $ 39,068 
% Revenues by Business:             
Cloud and license  84%      83% 
Hardware  8%      9% 
Services  8%      8%

 

 

(1) Comprised of Europe, the Middle East and Africa

Excluding the effects of foreign currency rate fluctuations, our total revenues increased in fiscal 2021. The constant currency increase in our cloud and license
business’  revenues  during  fiscal  2021  was  offset  by  decreases  in  our  hardware  business’  revenues  and  services  business’  revenues.  The  constant  currency
increase in our cloud and license business’ revenues during fiscal 2021 relative to fiscal 2020 was attributable to growth in our cloud services and license support
revenues and growth in our cloud license and on-premise license revenues as customers purchased our applications and infrastructure technologies via cloud
and license deployment models and renewed their related cloud contracts and license support contracts to continue to gain access to the latest versions of our
technologies and to receive support services. The constant currency decrease in our hardware business’ revenues during fiscal 2021 relative to fiscal 2020 was
due  to  the  emphasis  we  placed  on  the  marketing  and  sale  of  our  growing  c oud-based  infrastructure  technologies  and  the  de-emphasis  of  our  sales  and
marketing  efforts  for  certain  of  our   non-strategic  hardware  products  and  related  support  services.  The  constant  currency  decrease  in  our  services  business’
revenues during fiscal 2021 relative to fiscal 2020 was primarily attributable to a decline in our consulting revenues. All three of our businesses’ revenues were
adversely impacted during fiscal 2021 and 2020 due to the effects of the COVID-19 pandemic and some of these effects may continue into f scal 2022. While we
expect  these  effects  to  be  temporary,  the  impacts  of  COVID-19  for  future  periods  are  unknown.  In  constant  currency,  the  Americas,  EMEA  and  Asia  Pacific
regions contributed 54%, 39% and 7%, respectively, to the growth in our total revenues during fiscal 2021.
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Excluding the effects of foreign currency rate fluctuations, our total operating expenses decreased during fiscal 2021 relative to fiscal 2020 primarily due to lower
sales  and  marketing  expenses,  lower  hardware  expenses  and lower  services  expenses,  all  of  which  were  primarily  attributable  to  lower  headcount  and  a
reduction in certain variable expenditures as further described below. In addition, we also incurred lower amortization of intangible assets during fiscal 2021.
These  constant  currency  expense  decreases  were  partially  offset  by  certain  constant  currency  expense  increases  during  fiscal  2021,  primarily:  higher  cloud
services and license support expenses, which increased primarily due to higher infrastructure investments that were made to support the increase in our cloud
and license  business’  revenues;  higher  research  and  development  and  general  and  administrative  expenses,  each  of  which  increased  primarily  due  to  higher
employee related expenses;  higher  acquisition  related  and other  expenses,  which  increased  primarily  due to certain  right-of-use  assets  and other  assets  that
were abandoned in connection with plans to improve our cost structure and operations; and higher restructuring expenses, which increased due to actions taken
during fiscal 2021 pursuant to the Fiscal 2019 Oracle restructuring Plan (2019 restructuring Plan). During fiscal 2021 and 2020, we curtailed a number of variable
expenditures across all of our lines of businesses and functions including employee travel expenses and marketing expenses, among others, primarily in response
to COVID-19. We expect certain of these expenses may normalize in future periods provided global economic and health conditions improve.

In  constant  currency,  our  total  operating  margin  and  total  operating  margin  as  a  percentage  of  total  revenues  increased  in  fiscal  2021  due  to  higher  total
revenues and lower total operating expenses. In fiscal 2022, we expect to accelerate our investments primarily in our cloud and license business. We expect fiscal
2022 total  expenses  growth to exceed total  revenues  growth and,  as  a  result,  our  fiscal  2022 total  operating margin  as  a  percentage of  total  revenues  to  be
modestly lower relative to fiscal 2021.

Supplemental Disclosure Related to Certain Charges

To  supplement  our  consolidated  financial  information,  we  believe  that  the  following  information  is  helpful  to  an  overall  understanding  of  our  past  financial
performance and prospects for the future.

Our operating results reported pursuant to GAAP included the following business combination accounting adjustments and expenses related to acquisitions and
certain other expense and income items that affected our GAAP net income:
 

   Year Ended May 31,  
(in millions)  2021   2020  

Cloud services and license support deferred revenues(1)  $ 2  $ 4 
Amortization of intangible assets(2)   1,379   1,586 
Acquisition related and other(3)   138   56 
restructuring(4)   431   250 
Stock-based compensation, operating segments(5)   513   436 
Stock-based compensation, r&D and G&A(5)   1,324   1,154 
Income tax effects(6)   (3,408)   (939)
  $ 379  $ 2,547
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(1) In connection with our acquisitions, we have estimated the fair values of the cloud services and license support contracts assumed. Due to our application of business combination accounting rules, we
did not recognize the cloud services and license support revenue amounts as presented in the above table that would have otherwise been recorded by the acquired businesses as independent entities
upon  delivery  of  the  contractual  obligations.  To  the  extent  customers  for  which  these  contractual  obligations  pertain  renew  these  contracts  with  us,  we  expect  to  recognize  revenues  for  the  full
contracts’ values over the respective contracts’ renewal periods.

(2) represents the amortization of intangible assets, substantially all of which were acquired in connection with our acquisitions. As of May 31, 2021, estimated future amortization related to intangible
assets was as follows (in millions):

 

  Fiscal 2022  $ 1,122 
 Fiscal 2023   698 
 Fiscal 2024   453 
 Fiscal 2025   123 
 Fiscal 2026   24 
 Thereafter   10 
 Total intangible assets, net  $ 2,430

 

(3) Acquisition related and other expenses primarily consist of personnel related costs for transitional and certain other employees, integration related professional services, certain business combination
adjustments including certain adjustments after the measurement period has ended and certain other operating items, net.

(4) restructuring expenses during fiscal 2021 and 2020 primarily related to employee severance in connection with our 2019 restructuring Plan. Additional information regarding certain of our restructuring
plans is provided in management’s discussion below under “restructuring Expenses” and in Note 8 of Notes to Consolidated Financial Statements included elsewhere in this Annual report.

(5) Stock-based compensation was included in the following operating expense line items of our consolidated statements of operations (in millions):
 

    Year Ended May 31,  
   2021   2020  

 Cloud services and license support  $ 134  $ 110 
 Hardware   11   11 
 Services   55   54 
 Sales and marketing   313   261 
 Stock-based compensation, operating segments   513   436 
 research and development   1,188   1,035 
 General and administrative   136   119 
 Total stock-based compensation  $ 1,837  $ 1,590

 

(6) For fiscal  2021,  the applicable jurisdictional  tax rates applied to our income before provision for  income taxes after  excluding the tax effects of  items within the table above such as for  stock-based
compensation, amortization of intangible assets, restructuring, and certain other acquisition related items, and after excluding a $2.3 billion tax benefit arising from the increase of a deferred tax asset
associated with  a  partial  realignment  of  our  legal  entity  structure  and any related deferred  tax  expense (refer  to  Notes  1  and 14 in  our  consolidated  financial  statements  included elsewhere  in  this
Annual report for additional information), resulted in an effective tax rate of 15.9%, instead of (5.7%), which represented our effective tax rate as derived per our consolidated statement of operations.
For fiscal  2020,  the applicable jurisdictional tax rates applied to our income before provision for  income taxes after adjusting for  the effects of  items within the table above,  such as for  stock-based
compensation, amortization of intangible assets, restructuring, and certain other acquisition related items, resulted in an effective tax rate of 18.4%, instead of 16.0%, which represented our effective
tax rate as derived per our consolidated statement of operations.

Cloud and License Business

Our  cloud  and  license  business  engages  in  the  sale  and  marketing  of  our  applications  and  infrastructure  technologies  that  are  delivered  through  various
deployment  models  and  include:  Oracle  license  support  offerings;  Oracle  cloud  services  offerings;  and  Oracle  cloud  license  and  on-premise  license  offerings.
License support revenues are typically generated through the sale of license support contracts related to cloud licenses and on-premise licenses; are purchased
by our customers at their  option; and are generally  recognized as revenues ratably over the contractual  term, which is  generally one year.  Our cloud services
deliver applications and infrastructure technologies on a subscription basis via cloud-based deployment models that we develop, provide unspecified updates
and enhancements for, deploy, host, manage and support. revenues for our cloud services are generally recognized over the contractual term, which is generally
one to three years, or in the case of usage model contracts, as the cloud services are consumed. Cloud license and on-premise license revenues represent fees
earned from granting  customers  licenses,  generally  on a  perpetual  basis,  to  use  our  database  and middleware  and our  applications  software products  within
cloud  and  on-premise  IT  environments  and  are  generally  recognized  up  front  at  the  point  in  time  when  the  software  is  made  available  to  the  customer  to
download and use. We continue
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to  place  significant  emphasis,  both  domestically  and  internationally,  on  direct  sales  through  our  own  sales  force.  We  also  continue  to  market  certain  of  our
offerings through indirect channels. Costs associated with our cloud and license business are included in cloud services and license support expenses, and sales
and  marketing  expenses.  These  costs  are  largely  personnel  and  infrastructure  related  including  the  cost  of  providing  our  cloud  services  and  license  support
offerings, salaries and commissions earned by our sales force for the sale of our cloud and license offerings, and marketing program costs.
 
   Year Ended May 31,  
      Percent Change     

(Dollars in millions)  2021   Actual  Constant  2020  

Cloud and License Revenues:             
Americas(1)  $ 18,783  3% 3% $ 18,314 
EMEA   9,928  10% 4%  9,058 
Asia Pacific   5,390  5% 1%  5,151 

Total revenues(1)   34,101  5% 3%  32,523 
Expenses:             
Cloud services and license support(2)   4,133  9% 7%  3,803 
Sales and marketing(2)   6,799  -5% -6%  7,159 

Total expenses(2)   10,932  0% -2%  10,962 
Total Margin  $ 23,169  7% 5% $ 21,561 
Total Margin %  68%      66% 
% Revenues by Geography:             
Americas  55%      56% 
EMEA  29%      28% 
Asia Pacific  16%      16% 
Revenues by Offerings:             
Cloud services and license support(1)  $ 28,702  5% 3% $ 27,396 
Cloud license and on-premise license   5,399  5%  2%  5,127 

Total revenues(1)  $ 34,101  5%  3% $ 32,523 
Cloud Services and License Support Revenues by Ecosystem:             
Applications cloud services and license support(1)  $ 11,713  6% 5% $ 11,019 
Infrastructure cloud services and license support(1)   16,989  4%  2%  16,377 

Total cloud services and license support revenues(1)  $ 28,702  5%  3% $ 27,396
 

(1) Includes cloud services and license support revenue adjustments related to certain cloud services and license support contracts that would have otherwise been recorded as revenues by the acquired
businesses as independent entities but were not recognized in our GAAP-based consolidated statements of operations for the periods presented due to business combination accounting requirements.
Such revenue adjustments were included in our operating segment results for purposes of reporting to and review by our CODMs. See “Presentation of Operating Segment results and Other Financial
Information” above for additional information.

(2) Excludes stock-based compensation and certain expense allocations. Also excludes amortization of intangible assets and certain other GAAP-based expenses, which were not allocated to our operating
segment results for purposes of reporting to and review by our CODMs, as further described under “Presentation of Operating Segment results and Other Financial Information” above.

Excluding the effects of foreign currency rate fluctuations, our cloud and license business’ total revenues increased in fiscal 2021 relative to fiscal 2020 due to
growth  in  our  cloud  services  and  license  support  revenues  and  cloud  license  and  on-premise  license  revenues  as  customers  purchased  our  applications  and
infrastructure technologies via cloud and license deployment models and renewed their related cloud contracts and license support contracts to continue to gain
access to the latest versions of our technologies and to receive support for which we delivered such cloud and support services during fiscal 2021. The growth in
our cloud and license business’ revenues were adversely impacted during fiscal 2021 and 2020 due to the COVID-19 pandemic, and the impacts of COVID-19 for
future  periods  are  unknown.  In  constant  currency,  the  Americas,  EMEA  and  Asia  Pacific  regions  contributed  57%,  38%  and  5%,  respectively,  of  the  constant
currency revenue growth for this business in fiscal 2021.

In constant currency, our total cloud and license business’ expenses decreased in fiscal 2021 compared to fiscal 2020 due to lower sales and marketing expenses,
which decreased primarily due to lower employee related expenses and our curtailment of variable expenditures, including lower employee travel expenses and
lower

47



Table of Contents

Index to Financial Statements

 

marketing expenses,  primarily  in response to COVID-19.  These constant  currency expense decreases  were partially  offset  by higher cloud services  and license
support  expenses during fiscal  2021,  which were primarily attributable to higher technology infrastructure expenses to support  the increase in our cloud and
license business’ revenues. Our cloud services and license support expenses have grown in recent periods and, in fiscal 2022, we expect this growth to accelerate
as we increase our existing data center capacity and establish data centers in new geographic locations in order to meet current and expected customer demand.

Excluding the effects of foreign currency rate fluctuations, our cloud and license business’ total margin and total margin as a percentage of revenues increased in
fiscal 2021 compared to fiscal 2020 due to the fiscal 2021 increases in total revenues and the decreases in total expenses for this business.

Hardware Business

Our hardware business’ revenues are generated from the sales of our Oracle Engineered Systems, server, storage, and industry-specific hardware offerings. The
hardware  product  and  related  software,  such  as  an  operating  system  or  firmware,  are  highly  interdependent  and  interrelated  and  are  accounted  for  as  a
combined  performance  obligation.  The  revenues  for  this  combined  performance  obligation  are  generally  recognized  at  the  point  in  time  that  the  hardware
product  is  delivered  to  the  customer  and  ownership  is  transferred  to  the  customer.  Our  hardware  business  also  earns  revenues  from  the  sale  of  hardware
support  contracts  purchased  by  our  customers  at  their  option  and  that  are  generally  recogn zed  as  revenues  ratably  as  the  hardware  support  services  are
delivered over the contractual term, which is generally one year. The majority of our hardware products are sold through indirect channels such as independent
distributors and value-added resellers and we also market and sell our hardware products through our direct sales force. Operating expenses associated with our
hardware business include the cost of hardware products,  which consists of expenses for materials and labor used to produce these products by our internal
manufacturing operations or by third-party manufacturers, warranty expenses and the impact of periodic changes in inventory valuation, including the impact of
inventory determined to be excess and obsolete; the cost of materials used to repair customer products; the cost of labor and infrastructure to provide support
services; and sales and marketing expenses, which are largely personnel related and include variable compensation earned by our sales force for the sales of our
hardware offerings. 
   Year Ended May 31,  
      Percent Change     

(Dollars in millions)  2021   Actual  Constant  2020  

Hardware Revenues:             
Americas  $ 1,650  -6% -6% $ 1,758 
EMEA   989  -1% -4%  998 
Asia Pacific   720  5% 1%  687 

Total revenues   3,359  -2% -4%  3,443 
Expenses:             
Hardware products and support(1)   945  -13% -14%  1,084 
Sales and marketing(1)   388  -15% -16%  456 

Total expenses(1)   1,333  -13% -14%  1,540 
Total Margin  $ 2,026  6% 5% $ 1,903 
Total Margin %  60%      55% 
% Revenues by Geography:             
Americas  49%      51% 
EMEA  30%      29% 
Asia Pacific  21%      20%

 

(1) Excludes stock-based compensation and certain expense allocations. Also excludes amortization of intangible assets and certain other GAAP-based expenses, which were not allocated to our operating
segment results for purposes of reporting to and review by our CODMs, as further described under “Presentation of Operating Segments and Other Financial Information” above.

Our constant currency hardware revenues declined in fiscal 2021 relative to fiscal 2020 primarily due to our continued emphasis on the marketing and sale of our
growing cloud-based infrastructure technologies and the de-
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emphasis of our sales and marketing efforts for certain of our non-strategic hardware products and related support services, the net impact of which resulted in
reduced  sales  volumes  of  certain  of  our  hardware  product  lines  and  also  impacted  the  volume  of  hardware  support  contracts  sold  in  recent  periods.  Our
hardware  business’  revenues  were  also  adversely  impacted  during fiscal  2021  and  2020 by  the  unfavorable  economic  effects  caused  by  COVID-19.
Geographically, we experienced constant currency revenue declines in all regions during fiscal 2021, other than Asia Pacific.

Excluding the effects of currency rate fluctuations, total hardware expenses decreased in fiscal 2021 compared to fiscal 2020 primarily due to lower hardware
product expenses, lower hardware support costs and lower sales and marketing costs, all of which aligned to lower hardware revenues.

In constant currency, our hardware business’ total margin and total margin as a percentage of revenues increased in fiscal 2021 compared to fiscal 2020 primarily
due to lower total expenses for this business.

Services Business

We  offer  services  to  customers  and  partners  to  help  maximize  the  performance  of  their  investments  in  Oracle  applications  and  infrastructure  technologies.
Services revenues are generally  recognized over time as the services are performed.  The cost of providing our services consists  primarily  of personnel  related
expenses, technology infrastructure expenditures, facilities expenses and external contractor expenses. 

   Year Ended May 31,  
      Percent Change     

(Dollars in millions)  2021   Actual  Constant  2020  

Services Revenues:             
Americas  $ 1,397  -7%  -6% $ 1,496 
EMEA   977  0%  -5%  979 
Asia Pacific   647  2%  -1%  631 

Total revenues   3,021  -3%  -5%  3,106 
Total Expenses(1)   2,393  -10%  -12%  2,656 
Total Margin  $ 628  39%  37% $ 450 
Total Margin %  21%      14% 
% Revenues by Geography:             
Americas  46%      48% 
EMEA  32%      32% 
Asia Pacific  22%      20%

 

 

(1) Excludes stock-based compensation and certain allocations. Also excludes certain other GAAP-based expenses, which were not allocated to our operating segment results for purposes of reporting to
and review by our CODMs, as further described under “Presentation of Operating Segments and Other Financial Information” above.

Excluding the effects of currency rate fluctuations, our total services revenues decreased in fiscal 2021 relative to fiscal 2020 primarily due to a decline in our
consulting revenues. Our services business revenues were also adversely impacted during fiscal 2021 and 2020 by the impacts of COVID-19, including the impacts
of consulting project delays due to customer resource constraints and in-person meeting restrictions imposed by certain jurisdictions. In addition, we incurred
lower  billable  travel  expenses  and  lower  billable  sub-contractor  expenses  for  which  we  would  have  been  reimbursed  by  our  customers,  which  reduced  the
amount of revenues and expenses we reported for our services business during fiscal 2021 and 2020. Geographically, we experienced constant currency revenue
declines in all regions during fiscal 2021.

In constant currency, total services expenses decreased in fiscal 2021 compared to fiscal 2020 primarily due to lower employee related costs caused by lower
headcount in addition to lower travel and sub-contractor expenses as described above. 

In constant currency, total margin and total margin as a percentage of total services revenues increased during fiscal 2021 relative to fiscal 2020 due to lower
total expenses for this business.
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Research  and Development  Expenses:   research  and  development  expenses  consist  primarily  of  personnel  related  expenditures.  We  intend  to  continue  to
invest significantly in our research and development efforts because, in our judgment, they are essential to maintaining our competitive position.
 
   Year Ended May 31,  
      Percent Change     

(Dollars in millions)  2021   Actual  Constant  2020  

research and development(1)  $ 5,339  6%  6% $ 5,032 
Stock-based compensation   1,188  15%  15%  1,035 

Total expenses  $ 6,527  8%  7% $ 6,067 
% of Total Revenues  16%      15%

 

 

(1) Excluding stock-based compensation

On  a  constant  currency  basis,  total  research  and  development  expenses  increased  in  fiscal  2021  compared  to  fiscal  2020  primarily  due  to  higher  fiscal  2021
employee  related  expenses  including  higher  salary  expenses  due  to  increased  headcount,  higher  variable  compensation  expenses  and  higher  stock-based
compensation expenses. These constant currency expense increases were partially offset by lower travel expenses during fiscal 2021 primarily due to the impacts
of COVID-19.

General and Administrative Expenses:   General and administrative expenses primarily consist of personnel related expenditures for IT, finance, legal and human
resources support functions.
 
   Year Ended May 31,  
      Percent Change     

(Dollars in millions)  2021   Actual  Constant  2020  

General and administrative(1)  $ 1,118  5%  5% $ 1,062 
Stock-based compensation   136  15%  15%  119 

Total expenses  $ 1,254  6%  6% $ 1,181 
% of Total Revenues  3%      3%

 

 

(1) Excluding stock-based compensation

Excluding the effects of foreign currency rate fluctuations, total general and administrative expenses increased in fiscal 2021 compared to fiscal 2020 primarily
due  to  certain  higher  employee  related  expenses  including  higher  variable  compensation  expenses  and  higher  stock-based  compensation  expenses.  These
increases were partially offset by lower salary expenses due to lower headcount, and by lower travel expenses and certain other variable expense curtailments
that  we  implemented  during  fiscal  2021  primarily  due  to  the  impacts  of  COVID-19.  In  addition,  general  and  administrative  expenses  during  fiscal  2021  were
unfavorably affected in comparison to the prior year due to a $29 million litigation related benefit that reduced our expenses during fiscal 2020.

Amortization  of  Intangible  Assets:   Substantially  all  of  our  intangible  assets  were  acquired  through  our  business  combinations.  We  amortize  our  intangible
assets  over,  and  monitor  the  appropriateness  of,  the  estimated  useful  lives  of  these  assets.  We  also  periodically  review these  intangible  assets  for  potential
impairment based upon relevant facts and circumstances. Note 6 of Notes to Consolidated Financial Statements included elsewhere in this Annual report has
additional information regarding our intangible assets and related amortization.
 

   Year Ended May 31,  
      Percent Change     
(Dollars in millions)  2021   Actual  Constant  2020  
Developed technology  $ 621  -21%  -22%  $ 789 
Cloud services and license support agreements and related relationships   669  -1%  -2%   676 
Other   89  -27%  -27%   121 

Total amortization of intangible assets  $ 1,379  -13%  -14%  $ 1,586
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Amortization  of  intangible  assets decreased  in  fiscal  2021  due  to  a  reduction  in  expenses  associated  with  certain  of  our  intangible  assets  that  became  fully
amortized, partially offset by a smaller amount of additional amortization from intangible assets that we acquired in connection with our recent acquisitions.

Acquisition Related and Other Expenses:   Acquisition related and other expenses primarily consist of personnel related costs for transitional and certain other
emp oyees, certain business combination adjustments, including adjustments after the measurement period has ended, and certain other operating items, net.
 
   Year Ended May 31,  
      Percent Change     

(Dollars in millions)  2021   Actual  Constant  2020  

Transitional and other employee related costs  $ 5  -58% -59% $ 12 
Business combination adjustments, net   4  * *  (7)
Other, net   129  153% 152%  51 

Total acquisition related and other expenses  $ 138  147% 145% $ 56
 

 

* Not meaningful
 

On a constant currency basis, acquisition related and other expenses increased during fiscal 2021 due to higher other expenses, net which primarily related to
certain facilities-related right-of-use assets and certain other assets that were abandoned in connection with plans to improve our cost structure and operations
during fiscal 2021.

Restructuring Expenses: restructuring  expenses  resulted  from the  execution  of  management  approved  restructuring  plans  that  were  generally  developed  to
improve our  cost  structure  and/or  operations,  often in  conjunction  with  our  acquisition integration strategies  and/or  other  strategic  initiatives.  restructuring
expenses  consist  of  employee  severance  costs  and  other  contract  termination  costs  to  improve  our  cost  structure  prospectively.  For  additional  information
regarding our restructuring plans, see Note 8 of Notes to Consolidated Financial Statements included elsewhere in this Annual report.
 

   Year Ended May 31,  
      Percent Change     
(Dollars in millions)  2021   Actual  Constant  2020  

restructuring expenses  $ 431  73% 66% $ 250
 

restructuring expenses in fiscal  2021 and 2020 primarily related to our 2019 restructuring Plan,  which is  substantially complete. Our management approved,
committed  to  and  initiated  the  2019  restructuring  Plan  in  order  to  restructure  and  further  improve  efficiencies  in  our  operations.  We  may  incur  additional
restructuring expenses in future periods due to the initiation of new restructuring plans or from changes in estimated costs associated with existing restructuring
plans.

The majority  of  the  initiatives  undertaken by  our  2019 restructuring  Plan were effected to implement  our  continued emphasis  in  developing,  marketing  and
selling our cloud-based offerings. These initiatives impacted certain of our sales and marketing and research and development operations. Certain of the cost
savings  realized  pursuant  to  our  2019  restructuring  Plan  initiatives  were  offset  by  investments  in  resources  and  geographies  that  better  address  the

development, marketing, sale and delivery of our cloud‑based offerings including investments in our second‑generation cloud infrastructure.

Interest Expense:
 

   Year Ended May 31,  
      Percent Change     

(Dollars in millions)  2021   Actual  Constant  2020  

Interest expense  $ 2,496  25% 25% $ 1,995
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Interest expense increased in fiscal 2021 compared to fiscal 2020 substantially due to higher average borrowings resulting from our issuance of $15.0 billion of
senior notes in March 2021 and $20.0 billion of senior notes in March 2020.

Non-Operating Income, net: Non-operating income, net consists primarily of interest income, net foreign currency exchange losses, the noncontrolling interests
in the net profits of our majority-owned subsidiaries (primarily Oracle Financial Services Software Limited and Oracle Corporation Japan) and net other income
and  expenses,  including  net  realized  gains  and  losses  related  to  all  of  our  investments,  net  unrealized  gains  and  losses  related  to  the  small  portion  of  our
investment portfolio related to our deferred compensation plan, net unrealized gains and losses related to equity securities and non-service net periodic pension
income and losses.
 
   Year Ended May 31,  
      Percent Change     

(Dollars in millions)  2021   Actual  Constant  2020  

Interest income  $ 101  -81% -81% $ 527 
Foreign currency losses, net   (112)  -40% -45%  (185)
Noncontrolling interests in income   (180)  10% 10%  (164)
Other, net   473  * *  (16)

Total non-operating income, net  $ 282  74% 95% $ 162
 

 

* Not meaningful
 

Our non-operating income, net increased in fiscal 2021 compared to fiscal 2020 primarily due to higher other income, net that primarily resulted from a $299
million  unrealized  investment  gain  for  certain  non-marketable  securities  due  to  an  observable  price  change  and  a  $193  million  unrealized  investment  gain
associated  with  certain  marketable  equity  securities  that  we  held  for  certain  employee  benefit  plans  and  classified  as  trading,  and  for  which  an  equal  and
offsetting amount was recorded to our operating expenses during the same period. These increases in non-operating income, net were partially offset by lower
interest  income  that  we  recognized  in  fiscal  2021,  which  was  caused  by  lower  average  interest  rates  that  were  applicable  to  our  cash,  cash  equivalent  and
marketable securities balances.

Benefit  from (Provision for)  Income Taxes: Our effective income tax rates for  each of  the periods presented were the result  of  the mix of  income earned in
various tax jurisdictions that apply a broad range of income tax rates. refer to Note 14 of Notes to Consolidated Financial Statements included elsewhere in this
Annual  report  for  a  discussion  regarding  the  differences  between  the  effective  income  tax  rates  as  presented  for  the  periods  below  and  the  U.S.  federal
statutory income tax rates that  were in effect  during these periods.  Future effective tax rates could be adversely  affected by an unfavorable shift  of  earnings
weighted to jurisdictions with higher tax rates, by unfavorable changes in tax laws and regulations, by adverse rulings in tax related litigation, or by shortfalls in
stock-based compensation realized by employees relative to stock-based compensation that was recorded for book purposes, among others.

   Year Ended May 31,  
      Percent Change     
(Dollars in millions)  2021   Actual  Constant  2020  

Benefit from (provision for) income taxes  $ 747  * * $ (1,928)
Effective tax (benefit) expense rate  (5.7%)      16.0%

 

 

* Not meaningful
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We recognized a benefit  from income taxes in fiscal  2021 in comparison to income tax expense in fiscal  2020 primarily  due to the favorable impact of a $2.3
billion net tax benefit arising from an increase in a net deferred tax asset associated with a partial realignment of our legal entity structure that resulted in the
intra-group transfer of certain intellectual property rights in fiscal 2021 and, to a lesser extent, a net change in unrecognized tax benefits due to settlements with
tax  authorities  and  an  increase  in  excess  tax  benefits  related  to  stock-based  compensation  expense,  partially  offset  by  an  unfavorable  jurisdictional  mix  of
earnings and higher pre-tax income in fiscal 2021.

Liquidity and Capital Resources
 

   As of May 31,  
(Dollars in millions)  2021   Change  2020  

Working capital  $ 31,403  -10%  $ 34,940 
Cash, cash equivalents and marketable securities  $ 46,554  8%  $ 43,057

 

Working capital: The  decrease  in  working  capital  as  of  May 31,  2021  in  comparison to  May 31,  2020  was  primarily  due  to  cash  used for  repurchases  of  our
common stock, the reclassification of $8.3 billion of long-term senior notes as current liabilities, cash used to pay dividends to our stockholders and cash used for
capital expenditures during fiscal 2021. These unfavorable impacts were partially offset by our issuance of $15.0 billion of long-term senior notes in March 2021
(refer to recent Financing Activities below for additional information), the favorable impacts to our net current assets resulting from our net income during fiscal
2021 and cash proceeds from stock option exercises. Our working capital may be impacted by some or all of the aforementioned factors in future periods, the
amounts and timing of which are variable.

Cash,  cash  equivalents  and  marketable  securities: Cash  and  cash  equivalents  primarily  consist  of  deposits  held  at  major  banks,  money  market  funds,  Tier-1
commercial  paper and other securities  with original  maturities  of 90 days or less.  Marketable securities  consist  of corporate debt securities  and certain other
securities. The increase in cash, cash equivalents and marketable securities at May 31, 2021 in comparison to May 31, 2020 was primarily due to cash inflows
generated by our issuance of $15.0 billion of long-term senior notes in March 2021, cash inflows generated by our operations and cash inflows from stock option
exercises during fiscal 2021. These cash inflows during fiscal 2021 were partially offset by certain cash outflows, primarily $20.9 billion for settled repurchases of
our  common  stock,  payments  of  cash  dividends  to  our  stockholders,  the  repayment  of  $2.6  billion  related  to  our  borrowings,  and  cash  used  for  capital
expenditures.

The  amount  of  cash,  cash  equivalents  and  marketable  securities  that  we  report  in  U.S.  Dollars  for  a  significant  portion  of  the  cash,  cash  equivalents  and
marketable securities balances held by our foreign subsidiaries is subject to translation adjustments caused by changes in foreign currency exchange rates as of
the end of each respective reporting period (the offset to which is substantially recorded to accumulated other comprehensive loss (AOCL) in our consolidated
balance sheets and is also presented as a line item in our consolidated statements of comprehensive income included elsewhere in this Annual report). As the
U.S. Dollar generally weakened against certain major international currencies during fiscal 2021, the amount of cash, cash equivalents and marketable securities
that  we  reported  in  U.S.  Dollars  for  these  subsidiaries  increased  on  a  net  basis  as  of  May  31,  2021  relative  to  what  we  would  have  reported  using  constant
currency rates from the May 31, 2020 balance sheet date.

   Year Ended May 31,  
(Dollars in millions)  2021   Change  2020  

Net cash provided by operating activities  $ 15,887  21% $ 13,139 
Net cash (used for) provided by investing activities  $ (13,098)  * $ 9,843 
Net cash used for financing activities  $ (10,378)  69% $ (6,132)
 

* Not meaningful

Cash flows from operating activities:   Our largest source of operating cash flows is cash collections from our customers following the purchase and renewal of
their license support agreements. Payments from customers for these license support agreements are generally received near the beginning of the contracts’
terms, which are generally one year in length. Over the course of a fiscal year, we also have historically generated cash from the
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sales  of  new  licenses,  cloud  services,  hardware  offerings  and  other  services.  Our  primary  uses  of  cash  from operating  activities  are  for  employee  related
expenditures, material and manufacturing costs related to the production of our hardware products, taxes, interest payments and leased facilities.

Net cash provided by operating activities increased during fiscal 2021 compared to fiscal 2020 primarily due to higher net income, higher cash collections from
customers, a portion of which were previously delayed due to the global economic effects that resulted from COVID-19, and certain other cash favorable working
capital changes, in each case in fiscal 2021 relative to fiscal 2020.

Cash flows from investing activities: The changes in cash flows from investing activities primarily relate to the timing of our purchases, maturities and sales of
our investments in marketable securities, and investments in capital and other assets, including certain intangible assets, to support our growth.

Net cash used for investing activities was $13.1 billion during fiscal 2021 in comparison to net cash provided by investing activities of $9.8 billion during fiscal
2020.  Net cash used for investing activities during fiscal  2021 primarily resulted from an increase in cash used for the purchases of marketable securities and
other investments and an increase in capital expenditures, partially offset by an increase in cash proceeds from sales and maturities of marketable securities and
other investments, in each case during fiscal 2021 relative to fiscal 2020. In fiscal 2022, we expect our capital expenditures could nearly double relative to fiscal
2021, primarily to increase data center capacities and geographic locations to meet current and expected customer demand for our cloud services.

Cash  flows  from  financing  activities: The  changes  in  cash  flows  from  financing  activities  primarily  relate  to  borrowings  and  repayments  related  to  our  debt
instruments, stock repurchases, dividend payments and net proceeds related to employee stock programs.

Net cash used for financing activities during fiscal 2021 increased compared to fiscal 2020 primarily due to lower proceeds from the issuance of senior notes and
higher  stock  repurchases,  partially  offset  by  lower  debt  repayments  and higher  cash  proceeds  from stock  option exercises,  in  each case  during  fiscal  2021 in
comparison to fiscal 2020.

Free cash flow:   To supplement our statements of cash flows presented on a GAAP basis, we use non-GAAP measures of cash flows on a trailing 4-quarter basis
to analyze cash flows generated from our operations. We believe that free cash flow is also useful as one of the bases for comparing our performance with our
competitors. The presentation of non-GAAP free cash flow is not meant to be considered in isolation or as an alternative to net income as an indicator of our
performance, or as an alternative to cash flows from operating activities as a measure of liquidity. We calculate free cash flow as follows:
 
   Year Ended May 31,  
(Dollars in millions)  2021   Change  2020  

Net cash provided by operating activities  $ 15,887  21% $ 13,139 
Capital expenditures   (2,135)  37%  (1,564)
Free cash flow  $ 13,752  19% $ 11,575 
Net income  $ 13,746    $ 10,135 
Free cash flow as percent of net income  100%    114%

 

Long-Term Customer Financing: We offer certain of our customers the option to acquire licenses, cloud services, hardware and other services offerings through
separate  long-term  payment  contracts.  We  generally  sell  these  contracts  that  we  have  financed  for  our  customers  on  a  non-recourse  basis  to  financial
institutions within 90 days of  the contracts’  dates of  execution.  We generally record the transfers  of  amounts due from customers to financial  institutions as
sales of financing receivables because we are considered to have surrendered control of these financing receivables. We financed $941 million in fiscal 2021 and
$1.0 billion in each of fiscal 2020 and 2019 of our cloud license and on-premise license revenues.
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Recent Financing Activities:

Cash Dividends:   In fiscal 2021, we declared and paid cash dividends of $1.04 per share that totaled $3.1 billion. In June 2021, our Board of Directors declared a
quarterly cash dividend of $0.32 per share of our outstanding common stock payable on July 29, 2021 to stockholders of record as of the close of business on July
15,  2021.  Future  declarations  of  dividends  and the  establishment  of  future  record  and payment  dates  are  subject  to  the  final  determination of  our  Board of
Directors.

Senior Notes: In March 2021, we issued $15.0 billion of senior notes comprised of the following:

  • $2.75 billion of 1.65% senior notes due March 2026;

  • $2.00 billion of 2.30% senior notes due March 2028;

  • $3.25 billion of 2.875% senior notes due March 2031;

  • $2.25 billion of 3.65% senior notes due March 2041;

  • $3.25 billion of 3.95% senior notes due March 2051; and

  • $1.50 billion of 4.10% senior notes due March 2061.

We issued the senior notes for general corporate purposes, which may include stock repurchases, payment of cash dividends on our common stock, repayment
of indebtedness and future acquisitions. Additionally, in fiscal 2021, we repaid $1.0 billion and €1.25 billion of senior notes pursuant to their terms. Additional
details regarding our senior notes are included in Note 7 of Notes to Consolidated Financial Statements included elsewhere in this Annual report.

Common Stock Repurchase Program:   Our Board of Directors has approved a program for us to repurchase shares of our common stock. On March 10, 2021, we
announced that our Board of Directors approved an expansion of our stock repurchase program by an additional $20.0 billion. As of May 31, 2021, approximately
$15.6 billion remained available for stock repurchases pursuant to our stock repurchase program. We repurchased 329.2 million shares for $21.0 billion, 361.0
million shares for $19.2 billion, and 733.8 million shares for $36.0 billion in fiscal 2021, 2020 and 2019, respectively. Our stock repurchase authorization does not
have an expiration date and the pace of our repurchase activity will depend on factors such as our working capital needs, our cash requirements for acquisitions
and dividend payments, our debt repayment obligations or repurchases of our debt, our stock price, and economic and market conditions. Our stock repurchases
may be effected from time to  time through open market  purchases  and pursuant  to  a  rule  10b5-1  plan.  Our  stock repurchase  program may be accelerated,
suspended, delayed or discontinued at any time.  

Contractual Obligations:   Our largest contractual obligations as of May 31, 2021 consisted of:

  • principal  payments related to our senior notes and other borrowings that are included in our consolidated balance sheet and the related periodic
interest payments;

  • routine tax payments including those that are payable pursuant to the transition tax under the U.S. Tax Cuts and Jobs Act of 2017 that are included in
our consolidated balance sheet;

  • operating lease liabilities that are included in our consolidated balance sheet; and

  • other contractual commitments associated with agreements that are enforceable and legally binding.

In  addition,  as  of  May  31,  2021,  we  had  $8.5  billion  of  gross  unrecognized  income  tax  benefits,  including  related  interest  and  penalties,  recorded  on  our
consolidated balance sheet,  the nature of which is  uncertain  with respect  to settlement or release with the relevant tax authorities,  although we believe it  is
reasonably possible that certain of these liabilities could be settled or released during fiscal 2022. We are involved in claims and legal proceedings,  which are
inherently uncertain with respect to outcomes, estimates and assumptions that we make as of each reporting period, are inherently unpredictable, and many
aspects are out of our control. Notes 7, 11, 14 and 17 of
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Notes to Consolidated Financial  Statements included elsewhere in this Annual report include additional information regarding our contractual  obligations and
contingencies.

We believe that our current cash, cash equivalents and marketable securities and cash generated from operations will be sufficient to meet our working capital,
capital  expenditures  and  contractual  obligation  requirements.  In  addition,  we  believe  that  we  could  fund  our  future  acquisitions,  dividend  payments  and
repurchases of common stock or debt with our internally available cash, cash equivalents and marketable securities, cash generated from operations, additional
borrowings or from the issuance of additional securities.

Restricted Stock-Based Awards and Stock Options

Our stock-based compensation program is a key component of the compensation package we provide to attract and retain certain of our talented employees
and align their interests with the interests of existing stockholders.

We recognize that restricted stock-based awards and stock options dilute existing stockholders and have sought to control the number of stock-based awards
granted while providing competitive compensation packages. Consistent with these dual goals, our cumulative potential dilution since June 1, 2018 has been a
weighted-average annualized rate of 1.0% per year. The potential dilution percentage is calculated as the average annualized new restricted stock-based awards
and stock  options  granted and assumed,  net  of  restricted  stock-based awards  and stock  options  forfeited  by employees  leaving  the company,  divided by the
weighted-average outstanding shares during the calculation period. This maximum potential dilution will only result if all restricted stock-based awards vest and
stock options are exercised. Of the outstanding stock options at May 31, 2021, which generally have a ten-year exercise period, all have exercise prices lower
than the market price of our common stock on such date. In recent years, our stock repurchase program has more than offset the dilutive effect of our stock-
based  compensation  program.  However,  we  may  modify  the  levels  of  our  stock  repurchases  in  the  future  depending  on  a  number  of  factors,  including  the
amount  of  cash  we  have  available  for  acquisitions,  to  pay  dividends,  to  repay  or  repurchase  indebtedness  or  for  other  purposes.  As  of  May  31,  2021,  the
maximum potential  dilution  from all  outstanding  restricted  stock-based  awards  and  unexercised  stock  options,  regardless  of  when granted  and  regardless  of
whether vested or unvested, was 7.7%.

During fiscal 2021,  the Compensation Committee of the Board of Directors reviewed and approved the annual organization-wide stock-based award grants to
selected employees; all  stock-based award grants to senior officers;  and any individual grant of restricted stock units of 62,500 or greater.  Each member of a
separate executive officer committee, referred to as the Plan Committee, was allocated a fiscal 2021 equity budget that could be used throughout the fiscal year
to grant equity within his or her organization, subject to certain limitations established by the Compensation Committee.
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restricted stock-based award and stock option activity from June 1, 2018 through May 31, 2021 is summarized as follows (shares in millions):
 

restricted stock-based awards and stock options outstanding at May 31, 2018   393 
restricted stock-based awards and stock options granted   164 
restricted stock-based awards vested and issued and stock options exercised   (267)
Forfeitures, cancellations and other, net   (73)

restricted stock-based awards and stock options outstanding at May 31, 2021   217 
Weighted-average annualized restricted stock-based awards and stock options granted and assumed, net of forfeitures and cancellations   31 
Weighted-average annualized stock repurchases   (475)
Shares outstanding at May 31, 2021   2,814 
Basic weighted-average shares outstanding from June 1, 2018 through May 31, 2021   3,263 
restricted stock-based awards and stock options outstanding as a percent of shares outstanding at May 31, 2021  7.7% 
Total restricted stock-based awards and in the money stock options outstanding (based on the closing price of our common stock on the last trading day of

fiscal 2021) as a percent of shares outstanding at May 31, 2021  7.7% 
Weighted-average annualized restricted stock-based awards and stock options granted and assumed, net of forfeitures and cancellations and before stock

repurchases, as a percent of weighted-average shares outstanding from June 1, 2018 through May 31, 2021  1.0% 
Weighted-average annualized restricted stock-based awards and stock options granted and assumed, net of forfeitures and cancellations and after stock

repurchases, as a percent of weighted-average shares outstanding from June 1, 2018 through May 31, 2021  -13.6%
 

 

Recent Accounting Pronouncements

For information with respect to recent accounting pronouncements, if any, and the impact of these pronouncements on our consolidated financial statements, if
any, see Note 1 of Notes to Consolidated Financial Statements included elsewhere in this Annual report.

Item 7A.Quantitative and Qualitative Disclosures About Market Risk

Interest Rate Risk

Cash, Cash Equivalents and Marketable Securities

Cash, cash equivalents and marketable securities were $46.6 billion and $43.1 billion as of May 31, 2021 and 2020, respectively. Our bank deposits are generally
held  with large,  diverse  financial  institutions  worldwide with high  investment-grade credit  ratings  or  financial  institutions  that  meet  investment-grade ratings
criteria,  which we believe mitigates credit  risk and certain other risks.  In addition,  as of May 31, 2021, substantially  all  of our marketable securities were high
quality, fixed-rate debt securities and had maturity dates within one year (a description of the types of marketable securities held as of May 31, 2021 and 2020 is
included in Notes 3 and 4 of Notes to Consolidated Financial Statements included elsewhere in this Annual report and “Liquidity and Capital resources” above).
The market values of our fixed-rate marketable securities investments are adversely impacted as interest rates increase. Due in part to these factors, we may
realize losses if we sell securities prior to their scheduled maturities that declined in market value due to changes in interest rates. However, because we classify
substantially all of our investments in debt securities as available-for-sale and record changes in their fair values to AOCL on our consolidated balance sheets, no
gains or losses are recognized in our earnings due to market changes in interest rates unless such securities are sold prior to their scheduled maturities or the
declines in fair values are due to expected credit loss. We generally do not use our marketable debt securities investments for trading purposes.

Borrowings and Related Fair Value Hedges

Our total borrowings were $84.2 billion as of May 31, 2021, consisting of $84.1 billion of fixed-rate borrowings and $113 million of other borrowings, compared
to $71.6 billion as of May 31, 2020, consisting of $71.5 billion of fixed-rate borrowings and $113 million of other borrowings. With the exception of those senior
notes for which we have
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corresponding fair value hedges that are recorded at their fair values as of each reporting period and discussed further below, we record all  of our fixed-rate
borrowings at amortized cost and therefore,  any changes in interest rates do not impact the values that we report for these senior notes or our consolidated
financial statements.

As of May 31, 2021, we held certain interest rate and cross-currency interest rate swap agreements that have the economic effect of modifying the fixed-interest
rate obligations associated with certain of our senior notes to variable interest rate obligations based on LIBOr that we have designated as fair value hedges,
among certain other effects. Consequently, these swap agreements are recorded at their fair values at each reporting period and incur gains and losses due to
changes in market interest rates but are substantially offset by the corresponding losses and gains on the related senior notes for which the swap agreements
pertained. By entering into these swap arrangements, we have assumed risks associated with variable interest rates based upon LIBOr. Changes in interest rates
affected the interest expense that we recognized in our consolidated statements of operations and the values that we report for these instruments as of each
reporting  date.  Additional  details  regarding  our senior  notes  and related swap agreements  are included in Notes  7 and 10 of  Notes  to Consolidated Financial
Statements included elsewhere in this Annual report. We do not use these swap arrangements for trading purposes.

Currency Risk

Foreign Currency Translation Risk

As described under “Constant Currency Presentation” above, our international operations have provided and are expected to continue to provide a significant
portion  of  our  consolidated  revenues  and expenses  that  we report  in  U.S.  Dollars.  As  a  result,  our  consolidated  revenues  and expenses  are  affected  and will
continue  to  be  affected  by  changes  in  the  U.S.  Dollar  against  major  foreign  currencies.  Fluctuations  in  foreign  currencies  impact  the  amount  of  total  assets,
liabilities, earnings and cash flows that we report for our foreign subsidiaries upon the translation of these amounts into U.S. Dollars for, and as of the end of,
each  reporting  period.  In  particular,  the  strengthening  of  the  U.S.  Dollar  generally  will  reduce  the  reported  amount  of  our  foreign-denominated  cash,  cash
equivalents, marketable securities, total revenues and total expense that we translate into U.S. Dollars and report in our consolidated financial statements for,
and as of the end of, each reporting period.

Foreign Currency Transaction Risk

We  transact  business  in  various  foreign  currencies.  Our  principal  currency  exposures  include  the  Euro,  Japanese  Yen,  Saudi  Arabian  riyal,  Indian  rupee  and
British  Pound.  Our  foreign  currency  exposures  primarily  arise  from various  intercompany  transactions.  We have  established  a  program that  primarily  utilizes
foreign currency forward contracts to offset the risks that arise from the aforementioned transactions. Under this program, our strategy is to enter into foreign
currency forward contracts for major currencies in which we have an exposure so that increases or decreases in our foreign currency exposures are offset by
gains  or  losses  on  the  foreign  currency  forward  contracts  which  mitigate  the  risks  and  volatility  associated  with  our  foreign  currency  transactions.  We  may
suspend  this  program  from  time  to  time.  Our  foreign  currency  forward  contracts  are  generally  short-term  in  duration  and  we  do  not  use  them  for  trading
purposes.

We realize gains or losses with respect to our foreign currency exposures, net of gains or losses from our foreign currency forward contracts, and we also incur
costs to enter into these foreign currency forward contracts, substantially all  of which are included in non-operating income, net in our consolidated financial
statements.  Our  ultimate  realized  gain  or  loss  with  respect  to  foreign  currency  exposures  will  generally  depend  on  the  size  and  type  of  cross-currency
transactions that we enter into,  the currency exchange rates associated with these exposures and changes in those rates,  the net realized gain or loss on our
foreign  currency  forward  contracts  and  other  factors.  Furthermore,  as  a  large  portion  of  our  consolidated  operations  are  international,  we  could  experience
additional foreign currency volatility in the future, in which the amounts and timing are unknown. refer to Notes 1 and 10 of Notes to Consolidated Financial
Statements included elsewhere in this Annual report for additional details about our foreign currency forward contracts.

58



Table of Contents

Index to Financial Statements

 

Sensitivity Analysis

The  following  table  sets  forth  the  hypothetical  potential  losses  that  we  consider  to  be  the  most  material  to  the  fair  values  of  our  interest  rate  and  currency
influenced holdings, including associated derivatives, or future earnings resulting from hypothetical changes in relevant market rates as of or for the reporting
periods below:
       Year Ended May 31,  

(in millions)  Hypothetical Change  Impact  2021   2020  

Interest rate risk:             
Marketable securities  50 basis points increase in interest rates  Fair values  $ (23)  $ (15)

Interest rate swap and cross-currency interest rate swap agreements  100 basis points increase in interest rates  Fair values  $ (37)  $ (63)

Interest rate swap and cross-currency interest rate swap agreements  100 basis points increase in interest rates  Earnings  $ (24)  $ (24)

Foreign currency risk:             
Total revenues  10% decrease in foreign exchange rates  Earnings  $ (2,061)  $ (1,942)

Cash, cash equivalents and marketable securities  10% decrease in foreign exchange rates  Fair values  $ (650)  $ (491)

 

Item 8.Financial Statements and Supplementary Data

The response to this item is submitted as a separate section of this Annual report. See Part IV, Item 15.

Item 9.Changes In and Disagreements with Accountants on Accounting and Financial Disclosure

None.

Item 9A.Controls and Procedures

Evaluation of Disclosure Controls and Procedures

As of the end of the period covered by this Annual report on Form 10-K, we carried out an evaluation under the supervision and with the part cipation of our
Disclosure  Committee  and  our  management,  including  our  Principal  Executive  and  Financial  Officer,  of  the  effectiveness  of  the  design  and  operation  of  our
disclosure controls and procedures pursuant to Exchange Act rules 13a-15(e) and 15d-15(e).

Based on our management’s evaluation (with the participation of our Principal Executive and Financial Officer), as of the end of the period covered by this report,
our Principal Executive and Financial Officer has concluded that our disclosure controls and procedures were effective as of May 31, 2021 to provide reasonable
assurance that information required to be disclosed by us in reports that we file or submit under the Exchange Act is (i) recorded, processed, summarized and
reported  within  the  time  periods  specified  in  the  SEC  rules  and  forms  and  (ii)  accumulated  and  communicated  to  our  management,  including  our  Principal
Executive and Financial Officer as appropriate to allow timely decisions regarding required disclosure.

Management’s Report on Internal Control over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over financial reporting, as such term is defined in Exchange Act rules
13a-15(f)  and  15d-15(f).  Under  the  supervision  and  with  the  participation  of  our  management,  including  our  Principal  Executive  and  Financial  Officer,  we
conducted an evaluation of the effectiveness of our internal control over financial reporting as of May 31, 2021 based on the guidelines established in Internal
Control—Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission’s 2013 framework. Our internal control over
financial  reporting  includes  policies  and  procedures  that  provide  reasonable  assurance  regarding  the  reliability  of  financial  reporting  and  the  preparation  of
financial statements for external reporting purposes in accordance with U.S. GAAP.

Based  on  the  results  of  our  evaluation,  our  management  concluded  that  our  internal  control  over  financial  reporting  was  effective  as  of  May  31,  2021.  We
reviewed the results of management’s assessment with our Finance and Audit Committee.
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The effectiveness of our internal control over financial reporting as of May 31, 2021 has been audited by Ernst & Young LLP, an independent registered public
accounting firm, as stated in their report which is included in Part IV, Item 15 of this Annual report.

Changes in Internal Control over Financial Reporting

There were no changes in our internal control over financial reporting identified in connection with the evaluation required by paragraph (d) of Exchange Act
rules 13a-15 or 15d-15 that occurred during our last fiscal quarter that have materially affected, or are reasonably likely to materially affect, our internal control
over financial reporting.

Inherent Limitations on Effectiveness of Controls

Our management, including our Principal Executive and Financial Officer, believes that our disclosure controls and procedures and internal control over financial
reporting  are  designed  to  provide  reasonable  assurance  of  achieving  their  objectives  and  are  effective  at  the  reasonable  assurance  level.  However,  our
management does not expect that our disclosure controls and procedures or our internal control over financial reporting will prevent all errors and all fraud. A
control system, no matter how well conceived and operated, can provide only reasonable, not absolute, assurance that the objectives of the control system are
met. Further, the design of a control system must reflect the fact that there are resource constraints and the benefits of controls must be considered relative to
their  costs.  Because  of  the  inherent  limitations  in  all  control  systems,  no  evaluation  of  controls  can  provide  absolute  assurance  that  all  control  issues  and
instances  of  fraud,  if  any,  have  been  detected.  These  inherent  limitations  include  the  realities  that  judgments  in  decision-making  can  be  faulty  and  that
breakdowns can occur because of a simple error or mistake. Additionally, controls can be circumvented by the individual acts of some persons, by collusion of
two or more people or by management override of the controls. The design of any system of controls also is based in part upon certain assumptions about the
likelihood of future events and there can be no assurance that any design will  succeed in achieving its stated goals under all  potential  future conditions;  over
time, controls may become inadequate because of changes in conditions, or the degree of compliance with policies or procedures may deteriorate. Because of
the inherent limitations in a cost-effective control system, misstatements due to error or fraud may occur and not be detected.

Item 9B.Other Information

None.
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PART III

Item 10.Directors, Executive Officers and Corporate Governance

Pursuant  to  General  Instruction  G(3)  of  Form  10-K,  the  information  required  by  this  item  relating  to  our  executive  officers  is  included  under  the  caption
“Executive Officers of the registrant” in Part I of this Annual report.

The other information required by this Item 10 is incorporated herein by reference from the information contained in our Proxy Statement to be filed with the
U.S.  Securities  and Exchange Commission in  connection  with the  solicitation of  proxies  for  our  2021 Annual  Meeting  of  Stockholders  (2021 Proxy Statement)
under the sections entitled “Board of Directors—Nominees for Directors,” “Board of Directors—Committees, Membership and Meetings,” “Board of Directors—
Committees, Membership and Meetings—The Finance and Audit Committee,” “Corporate Governance—Employee Matters—Code of Conduct,” and “Delinquent
Section 16(a) reports.”

Item 11.Executive Compensation

The  information  required  by  this  Item  11  is  incorporated  herein  by  reference  from  the  information  to  be  contained  in  our  2021  Proxy  Statement  under  the
sections entitled “Board of Directors—Director Compensation,” and “Executive Compensation.”

Item 12.Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters

The  information  required  by  this  Item  12  is  incorporated  herein  by  reference  from  the  information  to  be  contained  in  our  2021  Proxy  Statement  under  the
sections entitled “Security Ownership of Certain Beneficial Owners and Management” and “Executive Compensation—Equity Compensation Plan Information.”

Item 13.Certain Relationships and Related Transactions, and Director Independence

The  information  required  by  this  Item  13  is  incorporated  herein  by  reference  from  the  information  to  be  contained  in  our  2021  Proxy  Statement  under  the
sections entitled “Corporate Governance—Board of Directors and Director Independence” and “Transactions with related Persons.”

Item 14.Principal Accountant Fees and Services

The  information  required  by  this  Item  14  is  incorporated  herein  by  reference  from  the  information  to  be  contained  in  our  2021  Proxy  Statement  under  the
section entitled “ratification of Selection of Independent registered Public Accounting Firm.”
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PART IV

Item 15.Exhibits and Financial Statement Schedules

(a) 1. Financial Statements

The following financial statements are filed as a part of this report:
 
  Page
   

reports of Independent registered Public Accounting Firm   63
Consolidated Financial Statements:    

Balance Sheets as of May 31, 2021 and 2020   66
Statements of Operations for the years ended May 31, 2021, 2020 and 2019   67
Statements of Comprehensive Income for the years ended May 31, 2021, 2020 and 2019   68
Statements of Equity for the years ended May 31, 2021, 2020 and 2019   69
Statements of Cash Flows for the years ended May 31, 2021, 2020 and 2019   70
Notes to Consolidated Financial Statements   71

 
2. Financial Statement Schedules

The following financial statement schedule is filed as a part of this report:
 
  Page
   

Schedule II. Valuation and Qualifying Accounts   111
 

All other schedules are omitted because they are not required or the required information is shown in the financial statements or notes thereto.

(b) Exhibits

The information required by this Item is set forth in the Index of Exhibits that is after Item 16 of this Annual report.
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Report of Independent Registered Public Accounting Firm

To the Stockholders and the Board of Directors of Oracle Corporation

Opinion on the Financial Statements

We have audited the accompanying consolidated balance sheets of Oracle Corporation (the Company) as of May 31, 2021 and 2020, the related consolidated
statements of operations, comprehensive income, equity, and cash flows for each of the three years in the period ended May 31, 2021, the related notes and the
financial statement schedule listed in the Index at Item 15(a) 2 (collectively referred to as the “financial statements”). In our opinion, the financial statements
present fairly, in all material respects, the financial position of the Company at May 31, 2021 and 2020, and the results of its operations and its cash flows for
each of the three years in the period ended May 31, 2021, in conformity with U.S. generally accepted accounting principles.

We also have audited,  in  accordance with the standards of  the Public  Company Accounting Oversight Board (United States)  (PCAOB),  the Company's  internal
control  over  financial  reporting  as  of  May  31,  2021,  based  on  criteria  established  in  Internal  Control-Integrated  Framework  issued  by  the  Committee  of
Sponsoring Organizations of the Treadway Commission (2013 framework) and our report dated June 21, 2021 expressed an unqualified opinion thereon.

Basis for Opinion

These  financial  statements  are  the  responsibility  of  the  Company's  management.  Our  responsibility  is  to  express  an  opinion  on  the  Company’s  financial
statements based on our audits. We are a public accounting firm registered with the PCAOB and are required to be independent with respect to the Company in
accordance with the U.S. federal securities laws and the applicable rules and regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our  audits  in  accordance with the standards  of  the PCAOB.  Those standards  require  that  we plan and perform the audit  to  obtain reasonable
assurance about whether the financial statements are free of material misstatement, whether due to error or fraud. Our audits included performing procedures
to assess the risks of material misstatement of the financial statements, whether due to error or fraud, and performing procedures that respond to those risks.
Such  procedures  included  examining,  on  a  test  basis,  evidence  regarding  the  amounts  and  disclosures  in  the  financial  statements.  Our  audits  also  included
evaluating  the  accounting  principles  used  and  significant  estimates  made  by  management,  as  well  as  evaluating  the  overall  presentation  of  the  financial
statements. We believe that our audits provide a reasonable basis for our opinion.

Critical Audit Matter

The  critical  audit  matters  communicated  below  are  matters  arising  from  the  current  period  audit  of  the  financial  statements  that  were  communicated  or
required to be communicated to the audit committee and that: (1) relate to accounts or disclosures that are material to the financial statements and (2) involved
our especially challenging, subjective, or complex judgments. The communication of critical audit matters does not alter in any way our opinion on the financial
statements, taken as a whole, and we are not, by communicating the critical audit matters below, providing separate opinions on the critical audit matters or on
the accounts or disclosures to which they relate.
 
   Legal Contingencies

Description of the
matter

  As discussed in  Note 17 of  the financial  statements,  the Company is  involved in  various claims and legal  proceedings.  The Company
accrues a liability for an estimated loss if the potential loss from any claim or legal proceeding is considered probable, and the amount
can  be  reasonably  estimated.  For  purposes  of  disclosure,  the  Company  also  performs  an  assessment  of  the  materiality  of  legal
contingencies  where  a  loss  is  either  reasonably  possible  or  it  is  reasonably  possible  that  an  exposure  to  loss  exists  in  excess  of  the
amount accrued.

The  audit  of  the  Company’s  accounting  for  and  disclosure  of  legal  contingencies  was  highly  subjective  and  required  significant
judgment  in  assessing  the  Company’s  evaluation  of  the  probability  of  a  loss,  and  the  estimated  amount  or  range  of  loss.   These
judgments were impacted by uncertainties related to the ultimate outcome of the legal contingencies, the status of the litigation or the
appeals processes, and the status of any settlement discussions associated with the legal contingencies.
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How we addressed
the matter in our
audit

  We obtained an understanding, evaluated the design, and tested the operating effectiveness of the controls over the identification and
evaluation of these matters, including controls over management’s assessment of the probability of incurrence of a loss and whether
the loss or range of loss was reasonably estimable.

Our substantive audit procedures, among others, included gaining an understanding of the status of ongoing lawsuits, reviewing letters
addressing  the matters  from internal  and external  legal  counsel,  meetings  with internal  legal  counsel  to  discuss  the allegations,  and
obtaining  a  representation  letter  from  management  on  these  matters.  We  also  evaluated  the  Company’s  disclosures  in  relation  to
these matters.

    Income Tax – Uncertain tax positions

Description of the
matter

  As discussed in Note 14 of the financial statements, the Company recognizes uncertain tax positions and measures unrecognized tax
benefits related to various domestic and foreign matters. As of May 31, 2021, the total amount of unrecognized tax benefits was $6.9
billion, of which $4.4 billion, if  recognized would impact the Company’s effective tax rate. The Company uses significant judgment in
the  accounting  for  uncertain  tax  positions  including  the  interpretation  and  application  of  tax  laws  and  legal  rulings  in  various
jurisdictions.

Auditing management’s evaluation of whether an uncertain tax position is more likely than not to be sustained and the measurement
of the benefit of various tax positions was complex, involved significant judgment, and was based on interpretations of tax laws and
legal rulings.

How we addressed
the matter in our
audit

  We  obtained  an  understanding,  evaluated  the  design,  and  tested  the  operating  effectiveness  of  the  controls  over  management’s
process  for  interpretation  of  tax  laws  and  legal  rulings,  as  well  as  development  of  the  assumptions  and  estimates  used  in  the
measurement of uncertain tax positions.

To  test  management’s  assessment  of  which  uncertain  tax  positions  are  more  likely  than  not  to  be  sustained,  we  performed  audit
procedures  that  included,  among  others  reading  and  evaluating  management’s  assumptions  and  analysis,  including  any
communications with taxing authorities that detailed the basis and technical merits of the uncertain tax positions. We involved our tax
subject matter professionals in assessing the technical merits of certain tax positions based on our knowledge of relevant tax laws and
experience with related taxing authorities.

In addition, we also evaluated the Company’s disclosures in relation to these matters included in Note 14 of the financial statements.

 
 
/s/ Ernst & Young LLP

We have served as the Company’s auditor since 2002.

San Jose, California

June 21, 2021
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Report of Independent Registered Public Accounting Firm

To the Stockholders and the Board of Directors of Oracle Corporation

Opinion on Internal Control Over Financial Reporting

We have audited Oracle Corporation’s internal control over financial reporting as of May 31, 2021, based on criteria established in Internal Control— Integrated
Framework  issued  by  the  Committee  of  Sponsoring  Organizations  of  the  Treadway  Commission  (2013  framework)  (the  COSO criteria).  In  our  opinion,  Oracle
Corporation (the Company) maintained, in all material respects, effective internal control over financial reporting as of May 31, 2021, based on the COSO criteria.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States) (PCAOB), the consolidated balance
sheets of Oracle Corporation as of May 31, 2021 and 2020, the related consolidated statements of operations, comprehensive income, equity, and cash flows for
each of the three years in the period ended May 31, 2021, the related notes, and the financial statement schedule listed in the Index at Item 15(a) 2 and our
report dated June 21, 2021 expressed an unqualified opinion thereon.

Basis for Opinion

The  Company’s  management  is  responsible  for  maintaining  effective  internal  control  over  financial  reporting  and  for  its  assessment  of  the  effectiveness  of
internal control over financial reporting included in the accompanying Management’s report on Internal Control Over Financial reporting. Our responsibility is to
express an opinion on the Company’s internal control over financial reporting based on our audit. We are a public accounting firm registered with the PCAOB and
are required to be independent with respect to the Company in accordance with the U.S. federal securities laws and the applicable rules and regulations of the
Securities and Exchange Commission and the PCAOB.

We  conducted  our  audit  in  accordance  with  the  standards  of  the  PCAOB.  Those  standards  require  that  we  plan  and  perform  the  audit  to  obtain  reasonable
assurance about whether effective internal control over financial reporting was maintained in all material respects.

Our  audit  included  obtaining  an  understanding  of  internal  control  over  financial  reporting,  assessing  the  risk  that  a  material  weakness  exists,  testing  and
evaluating  the  design  and  operating  effectiveness  of  internal  control  based  on  the  assessed  risk,  and  performing  such  other  procedures  as  we  considered
necessary in the circumstances. We believe that our audit provides a reasonable basis for our opinion.

Definition and Limitations of Internal Control Over Financial Reporting

A company’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the reliability of financial reporting and the
preparation  of  financial  statements  for  external  purposes  in  accordance  with  generally  accepted  accounting  principles.  A  company’s  internal  control  over
financial reporting includes those policies and procedures that (1) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect
the  transactions  and  dispositions  of  the  assets  of  the  company;  (2)  provide  reasonable  assurance  that  transactions  are  recorded  as  necessary  to  permit
preparation of financial statements in accordance with generally accepted accounting principles, and that receipts and expenditures of the company are being
made only in accordance with authorizations of management and directors of the company; and (3) provide reasonable assurance regarding prevention or timely
detection of unauthorized acquisition, use, or disposition of the company’s assets that could have a material effect on the financial statements.

Because  of  its  inherent  limitations,  internal  control  over  financial  reporting  may  not  prevent  or  detect  misstatements.  Also,  projections  of  any  evaluation  of
effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in conditions, or that the degree of compliance
with the policies or procedures may deteriorate.

/s/ Ernst & Young LLP

San Jose, California

June 21, 2021
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ORACLE CORPORATION

CONSOLIDATED BALANCE SHEETS
As of May 31, 2021 and 2020

 
   May 31,  
(in millions, except per share data)  2021   2020  

ASSETS         
Current assets:         

Cash and cash equivalents  $ 30,098  $ 37,239 
Marketable securities   16,456   5,818 
Trade receivables, net of allowances for doubtful accounts of $373 and $409 as of May 31, 2021 and May 31, 2020,

respectively   5,409   5,551 
Prepaid expenses and other current assets   3,604   3,532 

Total current assets   55,567   52,140 
Non-current assets:         

Property, plant and equipment, net   7,049   6,244 
Intangible assets, net   2,430   3,738 
Goodwill, net   43,935   43,769 
Deferred tax assets   13,636   3,252 
Other non-current assets   8,490   6,295 

Total non-current assets   75,540   63,298 
Total assets  $ 131,107  $ 115,438 

LIABILITIES AND EQUITY         
Current liabilities:         

Notes payable, current  $ 8,250  $ 2,371 
Accounts payable   745   637 
Accrued compensation and related benefits   2,017   1,453 
Deferred revenues   8,775   8,002 
Other current liabilities   4,377   4,737 

Total current liabilities   24,164   17,200 
Non-current liabilities:         

Notes payable and other borrowings, non-current   75,995   69,226 
Income taxes payable   12,345   12,463 
Deferred tax liabilities   7,864   41 
Other non-current liabilities   4,787   3,791 

Total non-current liabilities   100,991   85,521 
Commitments and contingencies         
Oracle Corporation stockholders' equity:         

Preferred stock, $0.01 par value—authorized: 1.0 shares; outstanding: none   —   — 
Common stock, $0.01 par value and additional paid in capital—authorized: 11,000 shares; outstanding: 2,814 shares

and 3,067 shares as of May 31, 2021 and 2020, respectively   26,533   26,486 
Accumulated deficit   (20,120)   (12,696)
Accumulated other comprehensive loss   (1,175)   (1,716)

Total Oracle Corporation stockholders' equity   5,238   12,074 
Noncontrolling interests   714   643 

Total equity   5,952   12,717 
Total liabilities and equity  $ 131,107  $ 115,438

 

 

See notes to consolidated financial statements.
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ORACLE CORPORATION

CONSOLIDATED STATEMENTS OF OPERATIONS
For the Years Ended May 31, 2021, 2020 and 2019

 
  Year Ended May 31,  

(in millions, except per share data)  2021   2020   2019  

revenues:             
Cloud services and license support  $ 28,700  $ 27,392  $ 26,707 
Cloud license and on-premise license   5,399   5,127   5,855 
Hardware   3,359   3,443   3,704 
Services   3,021   3,106   3,240 

Total revenues   40,479   39,068   39,506 
Operating expenses:             

Cloud services and license support(1)   4,353   4,006   3,782 
Hardware(1)   972   1,116   1,360 
Services   2,530   2,816   2,853 
Sales and marketing(1)   7,682   8,094   8,509 
research and development   6,527   6,067   6,026 
General and administrative   1,254   1,181   1,265 
Amortization of intangible assets   1,379   1,586   1,689 
Acquisition related and other   138   56   44 
restructuring   431   250   443 

Total operating expenses   25,266   25,172   25,971 
Operating income   15,213   13,896   13,535 
Interest expense   (2,496)   (1,995)   (2,082)
Non-operating income, net   282   162   815 
Income before benefit from (provision for) income taxes   12,999   12,063   12,268 
Benefit from (provision for) income taxes   747   (1,928)   (1,185)
Net income  $ 13,746  $ 10,135  $ 11,083 
Earnings per share:             

Basic  $ 4.67  $ 3.16  $ 3.05 
Diluted  $ 4.55  $ 3.08  $ 2.97 

Weighted average common shares outstanding:             
Basic   2,945   3,211   3,634 
Diluted   3,022   3,294   3,732

 

 

(1) Exclusive of amortization of intangible assets, which is shown separately.
 
 
See notes to consolidated financial statements.
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ORACLE CORPORATION

CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME
For the Years Ended May 31, 2021, 2020 and 2019

 
   Year Ended May 31,  

(in millions)  2021   2020   2019  

Net income  $ 13,746  $ 10,135  $ 11,083 
Other comprehensive income (loss), net of tax:             

Net foreign currency translation gains (losses)   479   (78)   (149)
Net unrealized gains (losses) on defined benefit plans   71   (79)   (70)
Net unrealized (losses) gains on marketable securities   (1)   91   332 
Net unrealized losses on cash flow hedges   (8)   (22)   (52)

Total other comprehensive income (loss), net   541   (88)   61 
Comprehensive income  $ 14,287  $ 10,047  $ 11,144

 

 
 
 
See notes to consolidated financial statements.
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ORACLE CORPORATION
CONSOLIDATED STATEMENTS OF EQUITY

For the Years Ended May 31, 2021, 2020 and 2019
 

   

Common Stock and
Additional Paid in

Capital   Retained Earnings
(Accumulated

Deficit)

  
Accumulated Other
Comprehensive Loss

  

Total
Oracle

Corporation
Stockholders'

Equity

         

(in millions, except per share data)  
Number of

Shares   Amount         
Noncontrolling

Interests   
Total

Equity  
Balances as of May 31, 2018   3,997  $ 28,950  $ 19,111  $ (1,689)  $ 46,372  $ 501  $ 46,873 
Cumulative-effect of accounting change   —   —   (110)   —   (110)   —   (110)
Common stock issued under stock-based compensation plans   103   2,033   —   —   2,033   —   2,033 
Common stock issued under stock purchase plans   2   122   —   —   122   —   122 
Assumption of stock-based compensation plan awards in

connection with acquisitions   —   8    —   —   8    —   8  
Stock-based compensation   —   1,653   —   —   1,653   —   1,653 
repurchases of common stock   (734)   (5,354)   (30,646)   —   (36,000)   —   (36,000)
Shares repurchased for tax withholdings upon vesting of restricted

stock-based awards   (9)   (503)   —   —   (503)   —   (503)
Cash dividends declared ($0.81 per share)   —   —   (2,932)   —   (2,932)   —   (2,932)
Other, net   —   —   (2)   —   (2)   (69)   (71)
Other comprehensive income (loss), net   —   —   —   61   61   (6)   55 
Net income   —   —   11,083   —   11,083   152   11,235 
Balances as of May 31, 2019   3,359   26,909   (3,496)   (1,628)   21,785   578   22,363 
Common stock issued under stock-based compensation plans   78   1,470   —   —   1,470   —   1,470 
Common stock issued under stock purchase plans   2   118   —   —   118   —   118 
Stock-based compensation   —   1,590   —   —   1,590   —   1,590 
repurchases of common stock   (361)   (2,932)   (16,268)   —   (19,200)   —   (19,200)
Shares repurchased for tax withholdings upon vesting of restricted

stock-based awards   (11)   (665)   —   —   (665)   —   (665)
Cash dividends declared ($0.96 per share)   —   —   (3,070)   —   (3,070)   —   (3,070)
Other, net   —   (4)   3    —   (1)   (94)   (95)
Other comprehensive loss, net   —   —   —   (88)   (88)   (5)   (93)
Net income   —   —   10,135   —   10,135   164   10,299 
Balances as of May 31, 2020   3,067   26,486   (12,696)   (1,716)   12,074   643   12,717 
Common stock issued under stock-based compensation plans   86   1,658   —   —   1,658   —   1,658 
Common stock issued under stock purchase plans   2   128   —   —   128   —   128 
Stock-based compensation   —   1,837   —   —   1,837   —   1,837 
repurchases of common stock   (329)   (2,893)   (18,107)   —   (21,000)   —   (21,000)
Shares repurchased for tax withholdings upon vesting of restricted

stock-based awards   (12)   (666)   —   —   (666)   —   (666)
Cash dividends declared ($1.04 per share)   —   —   (3,063)   —   (3,063)   —   (3,063)
Other, net   —   (17)   —   —   (17)   (111)   (128)
Other comprehensive income, net   —   —   —   541   541   2    543 
Net income   —   —   13,746   —   13,746   180   13,926 
Balances as of May 31, 2021   2,814  $ 26,533  $ (20,120)  $ (1,175)  $ 5,238  $ 714  $ 5,952 

 
 
See notes to consolidated financial statements.
 

69



Table of Contents

Index to Financial Statements

 
 

ORACLE CORPORATION
CONSOLIDATED STATEMENTS OF CASH FLOWS

For the Years Ended May 31, 2021, 2020 and 2019
 

   Year Ended May 31,  
(in millions)  2021   2020   2019  
Cash flows from operating activities:             

Net income  $ 13,746  $ 10,135  $ 11,083 
Adjustments to reconcile net income to net cash provided by operating activities:             

Depreciation   1,537   1,382   1,230 
Amortization of intangible assets   1,379   1,586   1,689 
Allowances for doubtful accounts receivable   192   245   190 
Deferred income taxes   (2,425)   (851)   (1,191)
Stock-based compensation   1,837   1,590   1,653 
Other, net   (39)   239   157 
Changes in operating assets and liabilities, net of effects from acquisitions:             

Decrease (increase) in trade receivables, net   141   (690)   (272)
Decrease in prepaid expenses and other assets   622   665   261 
Decrease in accounts payable and other liabilities   (23)   (496)   (102)
Decrease in income taxes payable   (1,485)   (444)   (453)
Increase (decrease) in deferred revenues   405   (222)   306 

Net cash provided by operating activities   15,887   13,139   14,551 
Cash flows from investing activities:             

Purchases of marketable securities and other investments   (37,982)   (5,731)   (1,400)
Proceeds from maturities of marketable securities   26,024   4,687   12,681 
Proceeds from sales of marketable securities and other investments   1,036   12,575   17,299 
Acquisitions, net of cash acquired   (41)   (124)   (363)
Capital expenditures   (2,135)   (1,564)   (1,660)

Net cash (used for) provided by investing activities   (13,098)   9,843   26,557 
Cash flows from financing activities:             

Payments for repurchases of common stock   (20,934)   (19,240)   (36,140)
Proceeds from issuances of common stock   1,786   1,588   2,155 
Shares repurchased for tax withholdings upon vesting of restricted stock-based awards   (666)   (665)   (503)
Payments of dividends to stockholders   (3,063)   (3,070)   (2,932)
Proceeds from borrowings, net of issuance costs   14,934   19,888   — 
repayments of borrowings   (2,631)   (4,500)   (4,500)
Other, net   196   (133)   (136)

Net cash used for financing activities   (10,378)   (6,132)   (42,056)
Effect of exchange rate changes on cash and cash equivalents   448   (125)   (158)
Net (decrease) increase in cash and cash equivalents   (7,141)   16,725   (1,106)
Cash and cash equivalents at beginning of period   37,239   20,514   21,620 
Cash and cash equivalents at end of period  $ 30,098  $ 37,239  $ 20,514 
Non-cash investing and financing activities:             

Fair values of stock awards assumed in connection with acquisitions  $ —  $ —  $ 8 
Change in unsettled repurchases of common stock  $ 66  $ (40)  $ (140)

Supplemental schedule of cash flow data:             
Cash paid for income taxes  $ 3,189  $ 3,218  $ 2,901 
Cash paid for interest  $ 2,408  $ 1,972  $ 2,059

 

 
 
See notes to consolidated financial statements.
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ORACLE CORPORATION
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

May 31, 2021
 

1. ORGANIZATION AND SIGNIFICANT ACCOUNTING POLICIES

Oracle  Corporation  provides  products  and  services  that  substantially  address  all  aspects  of  enterprise  information  technology  (IT)  environments,  including
applications  and infrastructure  technologies.  We deliver  our  products  and services  to  customers  worldwide through a  variety  of  flexible  and interoperable  IT
deployment models, including cloud-based, Cloud@Customer (an instance of Oracle Cloud in the customer’s own data center), on premise and hybrid models.
Oracle  Cloud  Software-as-a-Service  and  Infrastructure-as-a-Service  (SaaS  and  IaaS,  respectively,  and  collectively,  Oracle  Cloud  Services)  offerings  provide  a
comprehensive  and  integrated  stack  of  applications  and  infrastructure  services  delivered  via  cloud-based  deployment  models  that  Oracle  develops,  deploys,
hosts,  upgrades,  supports and manages for the customer.  Customers may also elect to purchase Oracle software licenses and hardware products and related
services to manage their own cloud-based or on-premise IT environments. Customers that purchase our software licenses may elect to purchase license support
contracts,  which  provide  our  customers  with  rights  to  unspecified  license  upgrades  and  maintenance  releases  issued  during  the  support  period  as  well  as
technical support assistance. Customers that purchase our hardware products may elect to purchase hardware support contracts, which provide customers with
software  updates  and  can  include  product  repairs,  maintenance  services,  and  technical  support  services.  We  also  offer  customers  a  broad  set  of  services
offerings that are designed to improve customer utilization of their investments in Oracle applications and infrastructure technologies.

Oracle Corporation conducts business globally and was incorporated in 2005 as a Delaware corporation and is the successor to operations originally begun in
June 1977.

Basis of Financial Statements

The consolidated financial statements included our accounts and the accounts of our wholly- and majority-owned subsidiaries. Noncontrolling interest positions
of certain of our consolidated entities are reported as a separate component of consolidated equity from the equity attributable to Oracle’s stockholders for all
periods presented. The noncontrolling interests in our net income were not significant to our consolidated results for the periods presented and therefore have
not  been  presented  separately  and  instead  are  included  as  a  component  of  non-operating  income,  net  in  our  consolidated  statements  of  operations.
Intercompany transactions and balances have been eliminated. Certain prior year balances have been reclassified to conform to the current year presentation.
Such reclassifications did not affect total revenues, operating income or net income.

The comparability of our operating results during fiscal 2021 compared to the corresponding prior year periods, and of our consolidated balance sheets as of
May 31,  2021 and 2020,  was impacted by the income tax related effects of a partial  realignment of our legal entity structure that resulted in the intra-group
transfer of certain intellectual property rights. During fiscal 2021, we recognized a benefit from income taxes primarily due to the result of a total net tax benefit
of  $2.3  billion  that  was  recorded  as  a  deferred  tax  asset  of  $11.3  billion  and  a  non-current  deferred  tax  liability  of  $9.1  billion.  The  deferred  tax  asset  was
recognized  as  a  result  of  the  book  and  tax  basis  difference  on  the  intra-group  transfer  of  certain  intellectual  property  and  the  realignment  of  certain  legal
entities,  partially  offset  by  a  Global  Intangible  Low-Taxed  Income  (GILTI)  non-current  deferred  tax  liability.  The  tax  amortization  related  to  the  intellectual
property deferred tax asset will be recognized in future periods and any unused amortization in a particular year will carry forward indefinitely. The $11.3 billion
deferred tax asset was measured based on the tax rate at which it is expected to reverse in the future. We expect to realize the net deferred tax asset recorded
as a result  of  the intangible  property transfer  and will  periodically  assess the realizability  of  the net deferred tax asset.  refer  to Note 14 below for additional
information regarding our income taxes.

In fiscal  2021,  we  adopted  Accounting  Standards  Update  (ASU)  2016-13, Financial  Instruments—Credit  Losses  (Topic  326):  Measurement  of  Credit  Losses  on
Financial Instruments and subsequent amendments to the initial  guidance; and ASU 2020-01, Investments—Equity  Securities  (Topic  321),  Investments—Equity
Method and Joint
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Ventures  (Topic  323),  and  Derivatives  and  Hedging  (Topic  815); neither  of  which  had  a  material  impact  to  our  consolidated  financial  statements  for  the  year
ended May 31, 2021.

Use of Estimates

Our  consolidated  financial  statements  are  prepared  in  accordance  with  U.S.  generally  accepted  accounting  principles  (GAAP)  as  set  forth  in  the  Financial
Accounting  Standards  Board’s  (FASB)  Accounting  Standards  Codification  (ASC),  and  we  consider  the  various  staff  accounting  bulletins  and  other  applicable
guidance  issued  by  the  SEC.  These  accounting  principles  require  us  to  make  certain  estimates,  judgments  and  assumptions.  We  believe  that  the  estimates,
judgments  and  assumptions  upon  which  we  rely  are  reasonable  based  upon  information  available  to  us  at  the  time  that  these  estimates,  judgments  and
assumptions  are  made.  These  estimates,  judgments  and  assumptions  can  affect  the  reported  amounts  of  assets  and  liabilities  as  of  the  date  of  the  financial
statements as well  as the reported amounts of revenues and expenses during the periods presented.  To the extent that there are differences between these
estimates,  judgments or assumptions and actual  results,  our consolidated financial  statements will  be affected.  In many cases,  the accounting treatment of  a
particular  transaction  is  specifically  dictated  by  GAAP  and  does  not  require  management’s  judgment  in  its  application.  There  are  also  areas  in  which
management’s judgment in selecting among available alternatives would not produce a materially different result.

Revenue Recognition

Our sources of revenues include:

  • cloud and license revenues, which include the sale of: cloud services and license support; and cloud licenses and on-premise licenses, which typically
represent perpetual software licenses purchased by customers for use in both cloud and on-premise IT environments;

  • hardware revenues, which include the sale of hardware products, including Oracle Engineered Systems, servers, and storage products, and industry-
specific hardware; and hardware support revenues; and

  • services  revenues,  which  are  earned  from  providing  cloud-,  license-  and  hardware-related  services  including  consulting  and  advanced  customer
services.

License support revenues are typically generated through the sale of license support contracts related to cloud license and on-premise licenses purchased by our
customers at their option. License support contracts provide customers with rights to unspecified software product upgrades, maintenance releases and patches
released during the term of the support period and include internet access to technical content, as well as internet and telephone access to technical support
personnel. License support contracts are generally priced as a percentage of the net cloud license and on-premise license fees. Substantially all of our customers
elect to purchase and renew their license support contracts annually.

Cloud  services  revenues  include  revenues  from  Oracle  Cloud  Services  offerings,  which  deliver  applications  and  infrastructure  technologies  via  cloud-based
deployment models that we develop functionality for, provide unspecified updates and enhancements for, deploy, host, manage, upgrade and support and that
customers access by entering into a subscription agreement with us for a stated period.

Cloud  license  and  on-premise  license  revenues  primarily  represent  amounts  earned  from  granting  customers  perpetual  licenses  to  use  our  database,
middleware,  application  and  industry-specific  software  products,  which  our  customers  use  for  cloud-based,  on-premise  and  other  IT  environments.  The  vast
majority of our cloud license and on-premise license arrangements include license support contracts, which are entered into at the customer’s option.

revenues from the sale of hardware products represent amounts earned primarily from the sale of our Oracle Engineered Systems, computer servers, storage,
and industry-specific hardware. Our hardware support offerings
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generally provide customers with software updates for the software components that are essential to the functionality of the hardware products purchased and
can also include product repairs, maintenance services and technical support services. Hardware support contracts are generally priced as a percentage of the
net hardware products fees.

Our services are offered to customers as standalone arrangements or as a part of arrangements to customers buying other products and services. Our consulting
services  are  designed  to  help  our  customers  to,  among  others,  deploy,  architect,  integrate,  upgrade  and  secure  their  investments  in  Oracle  applications  and
infrastructure  technologies.  Our  advanced  customer  services  are  designed  to  provide  supplemental  support  services,  performance  and  higher  availability  for
Oracle products and services.

We apply the provisions of ASC 606, Revenue From Contracts with Customers (ASC 606) as a single standard for revenue recognition that applies to all  of our
cloud, license, hardware and services arrangements and generally require revenues to be recognized upon the transfer of control of promised goods or services
provided  to  our  customers,  reflecting  the  amount  of  consideration  we  expect  to  receive  for  those  goods  or  services.  Pursuant  to  ASC  606,  revenues  are
recognized upon the application of the following steps:

  • identification of the contract, or contracts, with a customer;

  • identification of the performance obligations in the contract;

  • determination of the transaction price;

  • allocation of the transaction price to the performance obligations in the contract; and

  • recognition of revenues when, or as, the contractual performance obligations are satisfied.

Our  customers  that  contract  with  us  for  the  provision  of  cloud  services,  software,  hardware  or  other  services  include  businesses  of  many  sizes,  government
agencies, educational institutions and our channel partners, which include resellers and system integrators.

The timing of revenue recognition may differ from the timing of invoicing to our customers. We record an unbilled receivable, which is included within accounts
receivable on our consolidated balance sheets, when revenue is recognized prior to invoicing. We record deferred revenues on our consolidated balance sheets
when revenues are to be recognized subsequent to cash collection for an invoice. Our standard payment terms are generally net 30 days but may vary. Invoices
for cloud license and on-premise licenses and hardware products are generally issued when the license is made available for customer use or upon delivery to
the customer of the hardware product. Invoices for license support and hardware support contracts are generally invoiced annually in advance. Cloud SaaS and
IaaS contracts are generally invoiced annually, quarterly or monthly in advance. Services are generally invoiced in advance or as the services are performed. Most
contracts that contain a financing component are contracts financed through our Oracle financing division. The transaction price for a contract that is financed
through our Oracle financing division is adjusted to reflect the time value of money and interest revenue is recorded as a component of non-operating income,
net within our consolidated statements of operations based on market rates in the country in which the transaction is being financed.  

Our  revenue  arrangements  generally  include  standard  warranty  or  service  level  provisions  that  our  arrangements  will  perform  and  operate  in  all  material
respects  as  defined in  the  respective  agreements,  the  financial  impacts  of  which  have historically  been and are  expected to  continue  to  be  insignificant.  Our
arrangements generally do not include a general right of return relative to the delivered products or services. We recognize revenues net of any taxes collected
from customers, which are subsequently remitted to governmental authorities.
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Revenue Recognition for Cloud Services

revenues from cloud services provided on a subscription basis are generally recognized ratably over the contractual period that the cloud services are delivered,
beginning on the date our service is made available to a customer. We recognize revenue ratably because the customer receives and consumes the benefits of
the  cloud  services  throughout  the  contract  period.  revenues  from  cloud  services  that  are  provided  on  a  consumption  basis,  such  as  metered  services,  are
generally recognized based on the utilization of the services by the customer.

Revenue Recognition for License Support and Hardware Support

Oracle’s  primary  performance  obligations  with  respect  to  license  support  contracts  and  hardware  support  contracts  are  to  provide  customers  with  technical
support as needed and unspecified software product upgrades, maintenance releases and patches during the term of the support period, if and when they are
available, and hardware product repairs, as applicable. Oracle is obligated to make the license and hardware support services available continuously throughout
the  contract  period.  Therefore,  revenues  for  license  support  contracts  and  hardware  support  contracts  are  generally  recognized  ratably  over  the  contractual
periods that the support services are provided.  

Revenue Recognition for Cloud Licenses and On-Premise Licenses

revenues from distinct cloud license and on-premise license performance obligations are generally recognized upfront at the point in time when the software is
made available to the customer to download and use. revenues from usage-based royalty arrangements for distinct cloud licenses and on-premise licenses are
recognized at the point in time when the software end user usage occurs. For usage-based royalty arrangements with a fixed minimum guarantee amount, the
minimum amount is generally recognized upfront when the software is made available to the royalty customer.

Revenue Recognition for Hardware Products

The hardware product and related software, such as an operating system or firmware, are highly interdependent and interrelated and are accounted for as a
combined  performance  obligation.  The  revenues  for  this  combined  performance  obligation  are  generally  recognized  at  the  point  in  time  that  the  hardware
product is delivered and ownership is transferred to the customer.

Revenue Recognition for Services

Services revenues are generally recognized over time as the services are performed. revenues for fixed price services are generally recognized over time applying
input methods to estimate progress to completion. revenues for consumption-based services are generally recognized as the services are performed.

Allocation of the Transaction Price for Contracts that have Multiple Performance Obligations

Many of our contracts include multiple performance obligations. Judgment is required in determining whether each performance obligation is distinct.  Oracle
products and services generally do not require a significant amount of integration or interdependency; therefore, our products and services are generally not
combined.  We  allocate  the  transaction  price  for  each  contract  to  each  performance  obligation  based  on  the  relative  standalone  selling  price  (SSP)  for  each
performance obligation within each contract.

We use judgment in determining the SSP for products and services. For substantially all performance obligations except cloud licenses and on-premise licenses,
we are able to establish the SSP based on the observable prices of products or services sold separately in comparable circumstances to similar customers. We
typically establish an SSP range for our products and services which is reassessed on a periodic basis or when facts and circumstances change. Our cloud licenses
and on-premise licenses have not historically been sold on a standalone basis, as the
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vast  majority  of  all  customers  elect  to  purchase  license  support  contracts  at  the  time  of  a  cloud  license  and  on-premise  license  purchase.  License  support
contracts  are  generally  priced  as  a  percentage  of  the  net  fees  paid  by  the  customer  to  access  the  license.  We  are  unable  to  establish  the  SSP  for  our  cloud
licenses and on-premise licenses based on observable prices given the same products are sold for a broad range of amounts (that is, the selling price is highly
variable)  and  a  representative  SSP  is  not  discernible  from past  transactions  or  other  observable  evidence.  As  a  result,  the  SSP  for  a  cloud license  and  an  on-
premise  license  included  in  a  contract  with  multiple  performance  obligations  is  generally  determined  by  applying  a  residual  approach  whereby  all  other
performance obligations within a contract are first allocated a portion of the transaction price based upon their respective SSPs,  with any residual amount of
transaction price allocated to cloud license and on-premise license revenues.

Remaining Performance Obligations from Customer Contracts

Trade receivables, net of allowance for doubtful accounts, and deferred revenues are reported net of related uncollected deferred revenues in our consolidated
balance sheets as of May 31, 2021 and 2020. The amount of revenues recognized during the year ended May 31, 2021 and 2020, respectively, that were included
in the opening  deferred revenues  balance as  of  May 31,  2020 and 2019,  respectively,  was approximately  $8.0  billion and $8.4  billion,  respectively.  revenues
recognized from performance obligations satisfied in prior periods and impairment losses recognized on our receivables were immaterial during each year ended
May 31, 2021, 2020 and 2019.  

remaining performance obligations represent contracted revenues that had not yet been recognized, and include deferred revenues; invoices that have been
issued to customers but were uncollected and have not been recognized as revenues; and amounts that will be invoiced and recognized as revenues in future
periods. The volumes and amounts of customer contracts that we book and total revenues that we recognize are impacted by a variety of seasonal factors. In
each fiscal year, the amounts and volumes of contracting activity and our total revenues are typically highest in our fourth fiscal quarter and lowest in our first
fiscal  quarter.  These  seasonal  impacts  influence  how  our  remaining  performance  obligations  change  over  time  and,  combined  with  foreign  exchange  rate
fluctuations and other factors, influence the amount of remaining performance obligations that we report at a point in time. As of May 31, 2021, our remaining
performance  obligations  were  $41.3  billion,  approximately  60%  of  which  we  expect  to  recognize  as  revenues  over  the  next  twelve  months,  29%  over  the
subsequent month 13 to month 36 and the remainder thereafter.

Sales of Financing Receivables

We offer certain of our customers the option to acquire certain of our cloud and license, hardware and services offerings through separate long-term payment
contracts.  We  generally  sell  these  contracts  that  we  have  financed  for  our  customers  on  a  non-recourse  basis  to  financial  institutions  within  90  days  of  the
contracts’ dates of execution. We record the transfers of amounts due from customers to financial institutions as sales of financing receivables because we are
considered to have surrendered control of these financing receivables. During fiscal 2021, 2020 and 2019, $1.7 billion, $1.5 billion and $1.8 billion, respectively,
of our financing receivables were sold to financial institutions.

Business Combinations

We  apply  the  provisions  of  ASC  805, Business  Combinations (ASC  805),  in  accounting  for  our  acquisitions.  ASC  805  requires  that  we  evaluate  whether  a
transaction pertains to an acquisition of assets, or to an acquisition of a business. A business is defined as an integrated set of assets and activities that is capable
of being conducted and managed for the purpose of providing a return to investors. Asset acquisitions are accounted for by allocating the cost of the acquisition
to  the  individual  assets  and  liabilities  assumed  on  a  relative  fair  value  basis;  whereas  the  acquisition  of  a  business  requires  us  to  recognize  separately  from
goodwill the assets acquired and the liabilities
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assumed at the acquisition date fair values. Goodwill as of the business acquisition date is measured as the excess of consideration transferred over the net of
the acquisition date fair values of the assets acquired and the liabilities assumed. While we use our best estimates and assumptions to accurately value assets
acquired  and  liabilities  assumed  at  the  business  acquisition  date  as  well  as  any  contingent  consideration,  where  applicable,  our  estimates  are  inherently
uncertain and subject to refinement. As a result, during the measurement period, which may be up to one year from the business acquisition date, we record
adjustments  to  the  assets  acquired  and  liabilities  assumed  with  the  corresponding  offset  to  goodwill.  Upon  the  conclusion  of  a  business  acquisition’s
measurement  period  or  final  determination  of  the  values  of  assets  acquired  or  liabilities  assumed,  whichever  comes  first,  any  subsequent  adjustments  are
recorded  to  our  consolidated  statements  of  operations. Costs  to  exit  or  restructure  certain  activities  of  an  acquired  company  or  our  internal  operations  are
accounted for as termination and exit costs pursuant to ASC 420, Exit or Disposal Cost Obligations (ASC 420), and are accounted for separately from the business
combination.  A  liability  for  costs  associated  with  an  exit  or  disposal  activity  is  recognized  and  measured  at  its  fair  value  in  our  consolidated  statement  of
operations in the period in which the liability is incurred. Prior to June 1, 2019, we accounted for operating lease abandonment pursuant to the provisions of ASC
420. Effective June 1, 2019, abandoned operating leases related to an acquired company or our internal operations are accounted for as right-of-Use (rOU) asset
impairment  charges  pursuant  to ASC 842, Leases (ASC 842) and are  accounted  for  separately  from the business  combination.  In  all  periods  presented,  when
estimating the asset impairment charges, assumptions were applied regarding estimated sub-lease payments to be received, which can differ from actual results.
This may require us to revise our initial estimates which may affect our results of operations and financial position in the period the revision is made.

For a given business acquisition, we may identify certain pre-acquisition contingencies as of the acquisition date and may extend our review and evaluation of
these  pre-acquisition  contingencies  throughout  the  measurement  period  in  order  to  obtain  sufficient  information  to  assess  whether  we  include  these
contingencies  as  a  part  of  the  fair  value  estimates  of  assets  acquired  and  liabilities  assumed  and,  if  so,  to  determine  their  estimated  amounts.  If  we  cannot
reasonably determine the fair value of a non-income tax related pre-acquisition contingency by the end of the measurement period, which is generally the case
given  the  nature  of  such  matters,  we  will  recognize  an  asset  or  a  liability  for  such  pre-acquisition  contingency  if:  (1)  it  is  probable  that  an  asset  existed  or  a
liability  had  been  incurred  at  the  business  acquisition  date  and  (2)  the  amount  of  the  asset  or  liability  can  be  reasonably  estimated.  Subsequent  to  the
measurement  period  or  final  determination  of  the  net  asset  values  for  the  business  combination,  whichever  comes  first,  changes  in  our  estimates  of  such
contingencies will affect earnings and could have a material effect on our results of operations and financial position.

In addition, uncertain tax positions and tax related valuation allowances assumed in a business combination are initially estimated as of the acquisition date. We
reevaluate these items quarterly based upon facts and circumstances that existed as of the business acquisition date with any adjustments to our preliminary
estimates being recorded to goodwill if identified within the measurement period. Subsequent to the measurement period or our final determination of the tax
allowance’s or contingency’s estimated value, whichever comes first, changes to these uncertain tax positions and tax related valuation allowances will affect our
provision for income taxes in our consolidated statement of operations and could have a material impact on our results of operations and financial position.

Marketable and Non-Marketable Securities

In  accordance  with  ASC  320, Investments—Debt  Securities,  and  based  on  our  intentions  regarding  these  instruments,  we  classify  substantially  all  of  our
marketable debt securities as available-for-sale. We carry these securities at fair value, and report the unrealized gains and losses, net of taxes, as a component
of  stockholders’  equity,  except  for  any unrealized losses  determined to  be  related to  credit  losses,  which  we record within  non-operating  income,  net  in  the
accompanying consolidated statements of operations. We periodically evaluate our investments to determine if impairment charges are required. Substantially
all of our marketable debt securities
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investments are classified as current based on the nature of the investments and their availability for use in current operations.

Investments in equity securities, other than any equity method investments, are generally recorded at their fair values, if the fair values are readily determinable.
Non-marketable equity securities where we do not have control of, nor significant influence in, the investee are recorded at cost, less any impairment, adjusted
for observable price changes from orderly transactions for identical or similar investments of the same issuer with any gains or losses recorded as a component
of  non-operating  income,  net  as  of  and  for  each  reporting  period.  For  investments  through  which  we  have  significant  influence  in,  but  not  control  of,  the
investee, we account for such investments pursuant to the equity method of accounting whereby we record our proportionate share of the investee’s earnings
or losses, amortization of differences between our investment basis and the proportional book equity of the investee, and impairment, if any, as a component of
non-operating income, net for each reporting period. Our non-marketable equity securities and related instruments totaled $971 million and $219 million as of
May 31, 2021 and 2020, respectively, and are included either in other current assets or in other non-current assets in the accompanying consolidated balance
sheets and are subject to periodic impairment reviews and adjustments for observable price changes from orderly transactions. Certain of the non-marketable
equity  securities  held  as  of  May  31,  2021  and  2020  were  with  a  related  party  entity  for  which  we  follow  the  equity  method  of  accounting.  We  are  also  a
counterparty to certain options to acquire additional equity interests in that entity at various times through December 2023 and we could obtain control of that
entity should such options be exercised.

Fair Values of Financial Instruments

We apply the provisions of ASC 820, Fair Value Measurement (ASC 820), to our assets and liabilities that we are required to measure at fair value pursuant to
other accounting standards, including our investments in marketable debt and equity securities and our derivative financial instruments.

The additional disclosures regarding our fair value measurements are included in Note 4.

Allowances for Doubtful Accounts

We record  allowances  for  doubtful  accounts  based upon a  specific  review of  all  significant  outstanding  invoices.  For  those  invoices  not  specifically  reviewed,
provisions are provided at differing rates, based upon the age of the receivable, the collection history associated with the geographic region that the receivable
was recorded in and current  and expected future economic conditions.  We write-off  a receivable and charge it  against  its  recorded allowance when we have
exhausted our collection efforts without success.

Concentrations of Credit Risk

Financial instruments that are potentially subject to concentrations of credit risk consist primarily of cash and cash equivalents, marketable securities, derivatives
and trade receivables. Our cash and cash equivalents are generally held with large, diverse financial institutions worldwide to reduce the amount of exposure to
any single financial  institution.  Investment policies have been implemented that limit  purchases of  marketable debt securities  to investment-grade securities.
Our derivative contracts  are transacted with various financial  institutions with high credit  standings and any exposure to counterparty credit-related losses in
these  contracts  is  largely  mitigated  with  collateral  security  agreements  that  provide  for  collateral  to  be  received  or  posted  when the  net  fair  values  of  these
contracts fluctuate from contractually established thresholds. We generally do not require collateral to secure accounts receivable. The risk with respect to trade
receivables is mitigated by credit evaluations we perform on our customers, the short duration of our payment terms for the significant majority of our customer
contracts and by the diversification of our customer base. No single customer accounted for 10% or more of our total revenues in fiscal 2021, 2020 or 2019.
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We outsource  the  manufacturing,  assembly  and  delivery  of  the  substantial  majority  of  our  hardware  products  to  a  variety  of  companies,  many  of  which  are
located outside the U.S. Further, we have simplified our supply chain processes by reducing the number of third-party manufacturing partners and the number of
locations where these third-party manufacturers build our hardware products. Any inability of these third-party manufacturing partners to deliver the contracted
services for our hardware products could adversely impact future operating results of our cloud and license and hardware businesses.

Inventories

Inventories are stated at the lower of cost or net realizable value. Cost is computed using standard cost, which approximates actual cost, on a first-in, first-out
basis.  We  evaluate  our  ending  inventories  for  estimated  excess  quantities  and  obsolescence.  This  evaluation  includes  analysis  of  sales  levels  by  product  and
projections of future demand within specific time horizons (generally six to nine months). Inventories in excess of future demand are written down and charged
to hardware expenses. In addition, we assess the impact of changing technology to our inventories and we write down inventories that are considered obsolete.
At the point of loss recognition, a new, lower-cost basis for that inventory is established, and subsequent changes in facts and circumstances do not result in the
restoration or increase in that newly established cost basis. Inventories are included in prepaid expenses and other current assets in our consolidated balance
sheets and totaled $142 million and $211 million at May 31, 2021 and 2020, respectively.

Other Receivables

Other receivables represent value-added tax and sales tax receivables associated with the sale of our products and services to third parties. Other receivables are
included in prepaid expenses and other current assets in our consolidated balance sheets and totaled $798 million and $778 million at May 31, 2021 and 2020,
respectively.

Deferred Sales Commissions

We defer sales commissions earned by our sales force that are considered to be incremental  and recoverable costs  of  obtaining a cloud,  license support  and
hardware support contract. Initial sales commissions for the majority of these aforementioned contracts are generally deferred and amortized on a straight-line
basis over a period of benefit  that we estimate to be four years. We determine the period of benefit  by taking into consideration the historical and expected
durations of our customer contracts, the expected useful lives of our technologies, and other factors. Sales commissions for renewal contracts relating to certain
of  our  cloud-based  arrangements  are  generally  deferred  and  then  amortized  on  a  straight-line  basis  over  the  related  contractual  renewal  period,  which  is
generally  one  to  three  years.  Amortization  of  deferred  sales  commissions  is  included  as  a  component  of  sales  and  marketing  expenses  in  our  consolidated
statements  of  operations  and  asset  balances  for  deferred  sales  commissions  are  included  in  other  current  assets  and  other  non-current  assets  in  our
consolidated balance sheets.

Property, Plant and Equipment

Property, plant and equipment are stated at the lower of cost or realizable value, net of accumulated depreciation. Depreciation is computed using the straight-
line  method based on  estimated useful  lives  of  the  assets,  which  range  from one to  40  years.  Leasehold  improvements  are  amortized over  the  lesser  of  the
estimated  useful  lives  of  the  improvements  or  the  lease  terms,  as  appropriate.  Property,  plant  and  equipment  are  periodically  reviewed  for  impairment
whenever  events  or  changes  in  circumstances  indicate  that  the  carrying  amount  of  an  asset  may  not  be  recoverable.  We  did  not  recognize  any  significant
property impairment charges in fiscal 2021, 2020 or 2019.
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Goodwill, Intangible Assets and Impairment Assessments

Goodwill  represents  the  excess  of  the  purchase  price  in  a  business  combination  over  the  fair  value  of  net  tangible  and  intangible  assets  acquired.  Intangible
assets that are not considered to have an indefinite useful life are amortized over their useful lives, which generally range from one to 10 years. Each period we
evaluate the estimated remaining useful lives of purchased intangible assets and whether events or changes in circumstances warrant a revision to the remaining
periods of amortization.

The carrying amounts of our goodwill and intangible assets are periodically reviewed for impairment (at least annually for goodwill and indefinite lived intangible
assets) and whenever events or changes in circumstances indicate that the carrying value of these assets may not be recoverable. When goodwill is assessed for
impairment,  we  have  the  option  to  perform  an  assessment  of  qualitative  factors  of  impairment  (optional  assessment)  prior  to  necessitating  a  quantitative
impairment  test.  Should  the  optional  assessment  be  used  for  any  given  fiscal  year,  qualitative  factors  to  consider  for  a  reporting  unit  include:  cost  factors;
financial  performance;  legal,  regulatory,  contractual,  political,  business,  or  other  factors;  entity  specific  factors;  industry  and  market  considerations;
macroeconomic conditions; and other relevant events and factors affecting the reporting unit. If we determine in the qualitative assessment that it is more likely
than not that the fair value of the reporting unit is less than its carrying value, a quantitative test is then performed. Otherwise, no further testing is required. For
those  reporting  units  tested  using  a  quantitative  approach,  we compare  the  fair  value  of  each  reporting  unit  with  the  carrying  amount  of  the  reporting  unit,
including goodwill. To determine the fair value of each reporting unit we utilize estimates, judgments and assumptions including estimated future cash flows the
reporting unit is expected to generate on a discounted basis; the discount rate used as a part of the discounted cash flow analysis; future economic and market
conditions; and market comparables of peer companies, among others. If, as per the quantitative test, the estimated fair value of the reporting unit is less than
the carrying amount of the reporting unit, impairment is recognized for the difference, limited to the amount of goodwill recognized for the reporting unit. Our
most  recent  goodwill  impairment  analysis  was  performed  on  March  1,  2021  and  did  not  result  in  a  goodwill  impairment  charge.  We  did  not  recognize
impairment charges in fiscal 2020 or 2019.

recoverability of finite lived intangible assets is measured by comparison of the carrying amount of the asset to the future undiscounted cash flows the asset is
expected to generate. recoverability of indefinite lived intangible assets is measured by comparison of the carrying amount of the asset to its fair value. If the
asset is considered to be impaired, the amount of any impairment is measured as the difference between the carrying value and the fair value of the impaired
asset. We did not recognize any intangible asset impairment charges in fiscal 2021, 2020 or 2019. At least annually, we assess the useful lives of our finite lived
intangible  assets  and  may  adjust  the  period  over  which  these  assets  are  amortized  whenever  events  or  changes  in  circumstances  indicate  that  a  shorter
amortization period is more reflective of the period in which these assets contribute to our cash flows.

Derivative Financial Instruments

During fiscal 2021, 2020 and 2019, we used derivative financial instruments to manage foreign currency and interest rate risks (see Note 10 below for additional
information). We do not use derivative financial instruments for trading purposes. We account for these instruments in accordance with ASC 815, Derivatives and
Hedging (ASC 815), which requires that every derivative instrument be recorded on the balance sheet as either an asset or liability measured at its fair value as of
each  reporting  date.  ASC  815  also  requires  that  changes  in  our  derivatives’  fair  values  be  recognized  in  earnings,  unless  specific  hedge  accounting  and
documentation criteria are met (i.e., the instruments are accounted for as hedges).

The  accounting  for  changes  in  the  fair  value  of  a  derivative  depends  on  the  intended  use  of  the  derivative  and  the  resulting  designation.  For  a  derivative
instrument  designated  as  a  fair  value  hedge,  loss  or  gain  attributable  to  the  risk  being  hedged  is  recognized  in  earnings  in  the  period  of  change  with  a
corresponding earnings offset recorded to the item for which the risk is being hedged.
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For  a  derivative  instrument  designated  as  a  cash  flow  hedge,  each  reporting  period  we  record  the  change  in  fair  value  of  the  derivative  to  AOCL  in  our
consolidated balance sheets, and the change is reclassified to earnings in the period the hedged item affects earnings.

Leases

Our accounting policy for leases pursuant to ASC 842, Leases, was prospectively effective for us as of June 1, 2019. We determine if an arrangement is a lease at
its inception. Operating lease liabilities are recognized at the lease commencement date based on the present value of lease payments over the lease term. We
generally use our incremental borrowing rate based on the information available at the lease commencement date in determining the present value of future
payments,  because  the implicit  rate  of  the lease is  generally  not  known.  rOU assets  related to our  operating  lease liabilities  are measured at  lease inception
based  on  the  initial  measurement  of  the  lease  liability,  plus  any  prepaid  lease  payments  and  less  any  lease  incentives.  Our  lease  terms  that  are  used  in
determining our operating lease liabilities at  lease inception may include options to extend or terminate the leases when it  is  reasonably certain that we will
exercise such options. We amortize our rOU assets as operating lease expense generally on a straight-line basis over the lease term and classify both the lease
amortization and imputed interest  as  operating  expenses.  We have lease agreements  with  lease and non-lease components,  and in  such  cases,  we generally
account for the components as a single lease component. We do not recognize lease assets and lease liabilities for any lease with an original lease term of less
than one year.

rOU assets related to our operating leases are included in other non-current assets, short-term operating lease liabilities are included in other current liabilities,
and long-term operating  lease  liabilities  are  included in  other  non-current  liabilities  in  our  consolidated  balance  sheets.  Cash  flow movements  related to  our
lease  activities  are  included  in  prepaid  expenses  and  other  assets  and  accounts  payable  and  other  liabilities  as  presented  in  net  cash  provided  by  operating
activities in our consolidated statements of cash flows for the years ended May 31, 2021 and 2020. Note 11 below provides additional information regarding our
leases.

Legal and Other Contingencies

We are currently involved in various claims and legal proceedings. Quarterly, we review the status of each significant matter and assess our potential financial
exposure.  Descriptions  of  our  accounting  policies  associated  with  contingencies  assumed  as  a  part  of  a  business  combination  are  provided  under  “Business
Combinations” above. For legal  and other contingencies that are not a part of a business combination or related to income taxes,  we accrue a liability for an
estimated loss  if  the  potential  loss  from any  claim or  legal  proceeding  is  considered  probable,  and  the  amount  can  be  reasonably  estimated.  Note  17  below
provides additional information regarding certain of our legal contingencies.

Foreign Currency

We  transact  business  in  various  foreign  currencies.  In  general,  the  functional  currency  of  a  foreign  operation  is  the  local  country’s  currency.  Consequently,
revenues  and  expenses  of  operations  outside  the  U.S.  are  translated  into  U.S.  Dollars  using  weighted-average  exchange  rates  while  assets  and  liabilities  of
operations  outside  the  U.S.  are  translated  into  U.S.  Dollars  using  exchange  rates  at  the  balance  sheet  dates.  The  effects  of  foreign  currency  translation
adjustments  are  substantially  included  in  stockholders’  equity  as  a  component  of  Accumulated  Other  Comprehensive  Loss  (AOCL)  in  the  accompanying
consolidated  balance  sheets  and  related  periodic  movements  are  summarized  as  a  line  item  in  our  consolidated  statements  of  comprehensive  income.  Net
foreign exchange transaction losses included in non-operating income, net in the accompanying consolidated statements of operations were $112 million, $185
million and $111 million in fiscal 2021, 2020 and 2019, respectively.
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Stock-Based Compensation

We  account  for  share-based  payments  to  employees,  including  grants  of  service-based  restricted  stock  unit  awards,  service-based  employee  stock  options,
performance-based stock options (PSOs), and purchases under employee stock purchase plans in accordance with ASC 718, Compensation—Stock Compensation,
which requires that share-based payments (to the extent they are compensatory) be recognized in our consolidated statements of operations based on their fair
values. We account for forfeitures of stock-based awards as they occur.

For  our  service-based  stock  awards,  we  recognize  stock-based  compensation  expense  on  a  straight-line  basis  over  the  service  period  of  the  award,  which  is
generally four years.

For our PSOs, we recognize stock-based compensation expense on a straight-line basis over the longer of the derived, explicit or implicit service period (which is
the period of time expected for the performance condition to be satisfied). During our interim and annual reporting periods, stock-based compensation expense
is recorded based on expected attainment of performance targets. Changes in our estimates of the expected attainment of performance targets that result in a
change  in  the  number  of  shares  that  are  expected  to  vest,  or  changes  in  our  estimates  of  implicit  service  periods,  may  cause  the  amount  of  stock-based
compensation expense that we record for each interim reporting period to vary. Any changes in estimates that impact our expectation of the number of shares
that are expected to vest are reflected in the amount of stock-based compensation expense that we recognize for each PSO tranche on a cumulative catch up
basis during each interim reporting period in which such estimates are altered. Changes in estimates of the implicit service periods are recognized prospectively.

We record  deferred  tax  assets  for  stock-based  compensation  awards  that  result  in  deductions  on  certain  of  our  income tax  returns  based  on  the  amount  of
stock-based compensation recognized in each reporting period and the fair values attributable to the vested portion of stock awards assumed in connection with
a business combination at the statutory tax rates in the jurisdictions that we are able to recognize such tax deductions. The impacts of the actual tax deductions
for  stock-based awards that  are realized in  these jurisdictions  are generally  recognized in  the reporting  period that  a  restricted stock-based award vests  or  a
stock option is exercised with any shortfall/windfall relative to the deferred tax asset established recorded as a discrete detriment/benefit to our provision for
income taxes in such period. Note 13 below provides additional information regarding our stock-based compensation plans.

Advertising

Substantially all advertising costs are expensed as incurred. Advertising expenses, which were included within sales and marketing expenses, were $202 million,
$178 million and $169 million in fiscal 2021, 2020 and 2019, respectively.

Research and Development Costs and Software Development Costs

All research and development costs are expensed as incurred in accordance with ASC 730, Research and Development. Software development costs required to
be  capitalized  under  ASC  985-20, Costs  of  Software  to  be  Sold,  Leased  or  Marketed, and  under  ASC  350-40, Internal-Use  Software, were  not  material  to  our
consolidated financial statements in fiscal 2021, 2020 and 2019.
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Acquisition Related and Other Expenses

Acquisition related and other expenses primarily consist of personnel related costs for transitional and certain other employees, certain business combination
adjustments including adjustments after the measurement period has ended, and certain other operating items, net.
 

   Year Ended May 31,  
(in millions)  2021   2020   2019  

Transitional and other employee related costs  $ 5  $ 12  $ 49 
Business combination adjustments, net   4   (7)   (21)
Other, net   129   51   16 

Total acquisition related and other expenses  $ 138  $ 56  $ 44
 

Non-Operating Income, net

Non-operating  income,  net  consists  primarily  of  interest  income,  net  foreign  currency  exchange  losses,  the  noncontrolling  interests  in  the  net  profits  of  our
majority-owned subsidiaries (primarily Oracle Financial Services Software Limited and Oracle Corporation Japan) and net other income and expenses, including
net realized gains and losses related to all of our investments, net unrealized gains and losses related to the small portion of our investment portfolio related to
our deferred compensation plan, net unrealized gains and losses related to equity securities and non-service net periodic pension income and losses.
 

   Year Ended May 31,  
(in millions)  2021   2020   2019  

Interest income  $ 101  $ 527  $ 1,092 
Foreign currency losses, net   (112)   (185)   (111)
Noncontrolling interests in income   (180)   (164)   (152)
Other, net   473   (16)   (14)

Total non-operating income, net  $ 282  $ 162  $ 815
 

 

Non operating income  net in fiscal 2021 included a $299 million unrealized investment gain for certain non marketable securities due to an observable price
change and a $193 million unrealized investment gain associated with certain marketable equity securities that we held for certain employee benefit plans and
classified as trading, and for which an equal and offsetting amount was recorded to our operating expenses during the same period.

Income Taxes

We account for income taxes in accordance with ASC 740, Income Taxes (ASC 740). Deferred income taxes are recorded for the expected tax consequences of
temporary  differences  between  the  tax  bases  of  assets  and  liabilities  for  financial  reporting  purposes  and  amounts  recognized  for  income  tax  purposes.  We
record a valuation allowance to reduce our deferred tax assets to the amount of future tax benefit that is more likely than not to be realized.

A two-step approach is applied pursuant to ASC 740 in the recognition and measurement of uncertain tax positions taken or expected to be taken in a tax return.
The  first  step  is  to  determine  if  the  weight  of  available  evidence  indicates  that  it  is  more  likely  than  not  that  the  tax  position  will  be  sustained  in  an  audit,
including resolution of any related appeals or litigation processes. The second step is to measure the tax benefit as the largest amount that is more than 50%
likely to be realized upon ultimate settlement. We recognize interest and penalties related to uncertain tax positions in our provision for income taxes line of our
consolidated statements of operations.

A  description  of  our  accounting  policies  associated  with  tax  related  contingencies  and  valuation  allowances  assumed  as  a  part  of  a  business  combination  is
provided under “Business Combinations” above.
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Recent Accounting Pronouncements

Financial Instruments: In March 2020, the FASB issued ASU 2020-04, Reference Rate Reform (Topic 848): Facilitation of the Effects of Reference Rate Reform on
Financial Reporting (ASU 2020-04) and also issued subsequent amendments to the initial guidance (collectively, Topic 848). Topic 848 provides optional guidance
for contract modifications and certain hedging relationships associated with the transition from reference rates that are expected to be discontinued. We will
adopt Topic 848 when our relevant contracts are modified upon transition to alternative reference rates. We do not expect our adoption of Topic 848 will have a
material impact on our consolidated financial statements.

Income Taxes:  In December 2019, the FASB issued ASU 2019-12, Income Taxes (Topic 740): Simplifying the Accounting for Income Taxes (ASU 2019-12), which is
intended to simplify various areas related to the accounting for income taxes and improve consistent application of Topic 740. ASU 2019-12 is effective for us
beginning  in  fiscal  2022,  and  earlier  adoption  is  permitted.  We  do  not  expect  our  adoption  of  ASU  2019-12  will  have  a  material  impact  on  our  consolidated
financial statements.

2. ACQUISITIONS

Fiscal 2021, 2020 and 2019 Acquisitions

During fiscal 2021, 2020 and 2019, we acquired certain companies and purchased certain technology and development assets primarily to expand our products
and services offerings. These acquisitions were not significant individually or in the aggregate to our consolidated financial statements.
 

3. CASH, CASH EQUIVALENTS AND MARKETABLE SECURITIES

Cash and cash equivalents primarily consist of deposits held at major banks, Tier-1 commercial paper debt securities, money market funds and other securities
with original maturities of 90 days or less. Marketable securities consist of Tier-1 commercial paper debt securities, corporate debt securities and certain other
securities.

The amortized principal amounts of our cash, cash equivalents and marketable securities approximated their fair values at May 31, 2021 and 2020. We use the
specific identification method to determine any realized gains or losses from the sale of our marketable securities classified as available-for-sale. Such realized
gains  and  losses  were  insignificant  for  fiscal  2021,  2020  and  2019.  The  following  table  summarizes  the  components  of  our  cash  equivalents  and  marketable
securities held, substantially all of which were classified as available-for-sale:
 

   May 31,  
(in millions)  2021   2020  

Money market funds  $ 12,263  $ 18,587 
Corporate debt securities and other   9,470   6,625 
Commercial paper debt securities   11,712   5,640 

Total investments  $ 33,445  $ 30,852 
Investments classified as cash equivalents  $ 16,989  $ 25,034 
Investments classified as marketable securities  $ 16,456  $ 5,818

 

 

As of May 31, 2021 and 2020, substantially all of our marketable securities investments mature within one year. Our investment portfolio is subject to market
risk due to changes in interest rates. As described above, we limit purchases of marketable debt securities to investment-grade securities, which have high credit
ratings and also limit the amount of credit exposure to any one issuer. As stated in our investment policy, we are averse to principal loss and seek to preserve our
invested funds by limiting default risk and market risk.
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restricted cash that was included within cash and cash equivalents as presented within our consolidated balance sheets as of May 31, 2021 and 2020 and our
consolidated statements of cash flows for the years ended May 31, 2021, 2020 and 2019 was nominal.

4. FAIR VALUE MEASUREMENTS

We perform fair value measurements in accordance with ASC 820. ASC 820 defines fair value as the price that would be received from selling an asset or paid to
transfer a liability in an orderly transaction between market participants at the measurement date. When determining the fair value measurements for assets
and  liabilities  required  to  be  recorded  at  their  fair  values,  we  consider  the  principal  or  most  advantageous  market  in  which  we  would  transact  and  consider
assumptions that market participants would use when pricing the assets or liabilities, such as inherent risk, transfer restrictions and risk of nonperformance.

ASC 820 establishes a fair value hierarchy that requires an entity to maximize the use of observable inputs and minimize the use of unobservable inputs when
measuring fair value. An asset’s or a liability’s categorization within the fair value hierarchy is based upon the lowest level of input that is significant to the fair
value measurement. ASC 820 establishes three levels of inputs that may be used to measure fair value:

  • Level 1: quoted prices in active markets for identical assets or liabilities;

  • Level  2:  inputs  other  than  Level  1  that  are  observable,  either  directly  or  indirectly,  such  as  quoted  prices  in  active  markets  for  similar  assets  or
liabilities,  quoted  prices  for  identical  or  similar  assets  or  liabilities  in  markets  that  are  not  active,  or  other  inputs  that  are  observable  or  can  be
corroborated by observable market data for substantially the full term of the assets or liabilities; or

  • Level 3: unobservable inputs that are supported by little or no market activity and that are significant to the fair values of the assets or liabilities.

Assets and Liabilities Measured at Fair Value on a Recurring Basis

Our assets and liabilities measured at fair value on a recurring basis consisted of the following (Level 1 and Level 2 inputs are defined above):
 

   May 31, 2021   May 31, 2020  

  
Fair Value Measurements

Using Input Types       
Fair Value Measurements

Using Input Types      
(in millions)  Level 1   Level 2   Total   Level 1   Level 2   Total  

Assets:                         
Money market funds  $ 12,263  $ —  $ 12,263  $ 18,587  $ —  $ 18,587 
Corporate debt securities and other   1,250   8,220   9,470   4,036   2,589   6,625 
Commercial paper debt securities   —   11,712   11,712   —   5,640   5,640 
Derivative financial instruments   —   73   73   —   29   29 

Total assets  $ 13,513  $ 20,005  $ 33,518  $ 22,623  $ 8,258  $ 30,881 
Liabilities:                         

Derivative financial instruments  $ —  $ —  $ —  $ —  $ 268  $ 268
 

 

Our  marketable  securities  investments  consist  of  money  market  funds,  Tier  1  commercial  paper  debt  securities,  corporate  debt  securities  and  certain  other
securities.  Marketable securities as presented per our consolidated balance sheets included securities with original maturities at the time of purchase greater
than three months and the remainder of the securities were included in cash and cash equivalents. Our valuation techniques used to measure the fair values of
our instruments that were classified as Level 1 in the table above were derived from quoted market prices and active markets for these instruments that exist.
Our valuation techniques used to measure the fair values of Level 2 instruments listed in the table above were derived from the following: non-
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binding market consensus prices that were corroborated by observable market data,  quoted market prices for similar instruments,  or pricing models,  such as
discounted cash flow techniques, with all significant inputs derived from or corroborated by observable market data including LIBOr-based yield curves, among
others.

Based  on  the  trading  prices  of  the  $84.2  billion  and  $71.6  billion  of  senior  notes  and  the  related  fair  value  hedges  (refer  to  Notes  7  and  10  for  additional
information) that we had outstanding as of May 31, 2021 and 2020, respectively, the estimated fair values of the senior notes and the related fair value hedges
using Level 2 inputs at May 31, 2021 and 2020 were $89.6 billion and $80.9 billion, respectively.

5. PROPERTY, PLANT AND EQUIPMENT

Property, plant and equipment, net consisted of the following:
 

   Estimated  May 31,  
(Dollars in millions)  Useful Life  2021   2020  

Computer, network, machinery and equipment  1-5 years $ 9,508  $ 7,757 
Buildings and improvements  1-40 years  4,734   4,394 
Furniture, fixtures and other  5-15 years  454   509 
Land  —  871   885 
Construction in progress  —  233   280 

Total property, plant and equipment  1-40 years  15,800   13,825 
Accumulated depreciation     (8,751)   (7,581)

Total property, plant and equipment, net    $ 7,049  $ 6,244
 

 

6. INTANGIBLE ASSETS AND GOODWILL

The changes in intangible assets for fiscal 2021 and the net book value of intangible assets as of May 31, 2021 and 2020 were as follows:
 

   Intangible Assets, Gross   Accumulated Amortization   Intangible Assets, Net   Weighted
Average
Useful
Life(2)

 

(Dollars in millions)  
May 31,

2020   

Additions &
Adjustments,

net(1)    Retirements   
May 31,

2021   
May 31,

2020   Expense   Retirements   
May 31,

2021   
May 31,

2020   
May 31,

2021    
Developed technology  $ 4,471   $ 56   $ (290 )  $ 4,237   $ (3,290 )  $ (621 )  $ 290   $ (3,621 )  $ 1,181   $ 616    3  
Cloud services and license support

agreements and related relationships   5,589    14    (106 )   5,497    (3,271 )   (669 )   106    (3,834 )   2,318    1,663   N.A.  
Other   1 341    1    (73)   1 269    (1 102 )   (89)   73    (1 118 )   239    151   N.A.  

Total intangible assets, net  $ 11,401   $ 71   $ (469 )  $ 11,003   $ (7,663 )  $ (1,379 )  $ 469   $ (8,573 )  $ 3,738   $ 2,430     
 

 

(1) Amounts also include any net changes in intangible asset balances for the periods presented that resulted from foreign currency translations.
(2) represents weighted-average useful lives (in years) of intangible assets acquired during fiscal 2021.

As of May 31, 2021, estimated future amortization expenses related to intangible assets were as follows (in millions):
 

Fiscal 2022  $ 1,122 
Fiscal 2023   698 
Fiscal 2024   453 
Fiscal 2025   123 
Fiscal 2026   24 
Thereafter   10 

Total intangible assets, net  $ 2,430
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The changes in the carrying amounts of goodwill, net, which is generally not deductible for tax purposes, for our operating segments for fiscal 2021 and 2020
were as follows:
 
(in millions)  Cloud and License   Hardware   Services   Total Goodwill, net  

Balances as of May 31, 2019  $ 39,633  $ 2,367  $ 1,779  $ 43,779 
Goodwill from acquisitions   74   —   —   74 
Goodwill adjustments, net(1)   (70)   —   (14)   (84)

Balances as of May 31, 2020   39,637   2,367   1,765   43,769 
Goodwill adjustments, net(1)   149   —   17   166 

Balances as of May 31, 2021  $ 39,786  $ 2,367  $ 1,782  $ 43,935
 

 

(1) Pursuant  to  our  business  combinations  accounting  policy,  we  recorded  goodwill  adjustments  for  the  effects  on  goodwill  of  changes  to  net  assets  acquired  during  the  period  that  such  a  change  is
identified, provided that any such change is within the measurement period (up to one year from the date of the acquisition).  Amounts also include any changes in goodwill  balances for the period
presented that resulted from foreign currency translations.
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7. NOTES PAYABLE AND OTHER BORROWINGS

Notes payable and other borrowings consisted of the following:
 

     May 31,
    2021  2020

(Dollars in millions)  
Date of

Issuance  Amount   

Effective
Interest

Rate  Amount   

Effective
Interest

Rate
Fixed-rate senior notes:               

$1,000, 3.875%, due July 2020  July 2010  $ —  N.A.  $ 1,000   3.93%
€1,250, 2.25%, due January 2021(1)(2)  July 2013  $ —  N.A.  $ 1,371   2.33%
$1,500, 2.80%, due July 2021(3)  July 2014  $ 1,500   2.82%  $ 1,500   2.82%
$4,250, 1.90%, due September 2021  July 2016  $ 4,250   1.94%  $ 4,250   1.94%
$2,500, 2.50%, due May 2022  May 2015  $ 2,500   2.56%  $ 2,500   2.56%
$2,500, 2.50%, due October 2022  October 2012  $ 2,500   2.51%  $ 2,500   2.51%
$1,250, 2.625%, due February 2023  November 2017  $ 1,250   2.64%  $ 1,250   2.64%
$1,000, 3.625%, due July 2023  July 2013  $ 1,000   3.73%  $ 1,000   3.73%
$2,500, 2.40%, due September 2023  July 2016  $ 2,500   2.40%  $ 2,500   2.40%
$2,000, 3.40%, due July 2024  July 2014  $ 2,000   3.43%  $ 2,000   3.43%
$2,000, 2.95%, due November 2024  November 2017  $ 2,000   2.98%  $ 2,000   2.98%
$3,500, 2.50%, due April 2025  April 2020  $ 3,500   2.51%  $ 3,500   2.51%
$2,500, 2.95%, due May 2025  May 2015  $ 2,500   3.00%  $ 2,500   3.00%
€750, 3.125%, due July 2025(1)(4)  July 2013  $ 916   3.17%  $ 823   3.17%
$2,750, 1.65%, due March 2026(5)  March 2021  $ 2,750   1.66%  $ —  N.A.
$3,000, 2.65%, due July 2026  July 2016  $ 3,000   2.69% $ 3,000   2.69%
$2,250, 2.80%, due April 2027  April 2020  $ 2,250   2.83% $ 2,250   2.83%
$2,750, 3.25%, due November 2027  November 2017  $ 2,750   3.26% $ 2,750   3.26%
$2,000, 2.30%, due March 2028(5)  March 2021  $ 2,000   2.34% $ —  N.A.
$3,250, 2.95%, due April 2030  April 2020  $ 3,250   2.96% $ 3,250   2.96%
$500, 3.25%, due May 2030  May 2015  $ 500   3.30%  $ 500   3.30%
$3,250, 2.875%, due March 2031(5)  March 2021  $ 3,250   2.89%  $ —  N.A.
$1,750, 4.30%, due July 2034  July 2014  $ 1,750   4.30%  $ 1,750   4.30%
$1,250, 3.90%  due May 2035  May 2015  $ 1,250   3.95%  $ 1,250   3.95%
$1,250, 3.85%  due July 2036  July 2016  $ 1,250   3.85% $ 1,250   3.85%
$1,750, 3.80%  due November 2037  November 2017  $ 1,750   3.83% $ 1,750   3.83%
$1,250, 6.50%  due April 2038  April 2008  $ 1,250   6.52%  $ 1,250   6.52%
$1,250, 6.125%, due July 2039  July 2009  $ 1,250   6.19%  $ 1,250   6.19%
$3,000, 3.60%  due April 2040  April 2020  $ 3,000   3.62%  $ 3,000   3.62%
$2,250, 5.375%, due July 2040  July 2010  $ 2,250   5.45%  $ 2,250   5.45%
$2,250, 3.65%  due March 2041(5)  March 2021  $ 2,250   3.70%  $ —  N.A.
$1,000, 4.50%  due July 2044  July 2014  $ 1,000   4.50%  $ 1,000   4.50%
$2,000, 4.125%, due May 2045  May 2015  $ 2,000   4.15%  $ 2,000   4.15%
$3,000, 4.00%  due July 2046  July 2016  $ 3,000   4.00% $ 3,000   4.00%
$2,250, 4.00%  due November 2047  November 2017  $ 2,250   4.03% $ 2,250   4.03%
$4,500, 3.60%  due April 2050  April 2020  $ 4,500   3.62% $ 4,500   3.62%
$3,250, 3.95%  due March 2051(5)  March 2021  $ 3,250   3.96% $ —  N.A.
$1,250, 4.375%, due May 2055  May 2015  $ 1,250   4.40%  $ 1,250   4.40%
$3,500, 3.85%  due April 2060  April 2020  $ 3,500   3.87%  $ 3,500   3.87%
$1,500, 4.10%  due March 2061(5)  March 2021  $ 1,500   4.11%  $ —  N.A.

Other borrowings:               
Other borrowings due August 2025  November 2016  $ 113   3.53%  $ 113   3.53%

Total senior notes and other borrowings    $ 84,529     $ 71,807    
Unamortized discount/issuance costs    $ (315 )    $ (285 )   
Hedge accounting fair value adjustments(3)(4)    $ 31     $ 75    

Total notes payable and other borrowings    $ 84,245     $ 71,597    

Notes payable, current    $ 8 250     $ 2 371    

Notes payable and other borrowings, non-current    $ 75,995     $ 69,226    
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(1) In July 2013, we issued €2.0 billion of fixed-rate senior notes comprised of €1.25 billion of 2.25% senior notes that were due and were settled in January 2021 (January 2021 Notes) and €750 million of
3.125% senior notes due July 2025 (July 2025 Notes, and together with the January 2021 Notes, the Euro Notes). Principal and unamortized discount/issuance costs for the Euro Notes in the table above
were calculated using foreign currency exchange rates, as applicable, as of May 31, 2021 and May 31, 2020, respectively. The July 2025 Notes are registered and trade on the New York Stock Exchange.

(2) In connection with the issuance of the January 2021 Notes, we entered into certain cross-currency swap agreements, all of which were cash settled upon their maturity during fiscal 2021 (see Note 10
for additional information).

(3) We entered into certain interest rate swap agreements that have the economic effects of modifying the fixed-interest obligations associated with the 2 80% senior notes due July 2021 (July 2021 Notes)
so that the interest payable on these notes effectively became variable based on LIBOr. The effective interest rates after consideration of these fixed to variable interest rate swap agreements were
0.87% and 1.99%, respectively, for the July 2021 Notes as of May 31, 2021 and 2020, respectively. refer to Notes 1 and 10 for a description of our accounting for fair value hedges associated with our
July 2021 Notes.

(4) In  fiscal  2018  we  entered  into  certain  cross-currency  interest  rate  swap  agreements  that  have  the  economic  effect  of  converting  our  fixed-rate,  Euro-denominated  debt,  including  annual  interest
payments and the payment of  principal  at  maturity,  to a variable-rate,  U.S.  Dollar-denominated debt of  $871 million based on LIBOr.  The effective interest rates as of  May 31,  2021 and 2020 after
consideration of the cross-currency interest rate swap agreements were 3.15% and 4.46%, respectively, for the July 2025 Notes. refer to Notes 1 and 10 for a description of our accounting for fair value
hedges.

(5) In  March  2021,  we  issued  $15.0  billion  of  senior  notes  for  general  corporate  purposes,  which  may  include  stock  repurchases,  payment  of  cash  dividends  on  our  common  stock  and  repayment  of
indebtedness and future acquisitions. The interest is payable semi-annually. We may redeem some or all of the senior notes of each series prior to their maturity, subject to certain restrictions, and the
payment of an applicable make-whole premium in certain instances.

Future  principal  payments  (adjusted  for  the  effects  of  the  cross-currency  interest  rate  swap  agreements  associated  with  the  July  2025  Notes)  for  all  of  our
borrowings at May 31, 2021 were as follows (in millions):
 

Fiscal 2022  $ 8,250 
Fiscal 2023   3,750 
Fiscal 2024   3,500 
Fiscal 2025   10,000 
Fiscal 2026   3,734 
Thereafter   55,250 

Total  $ 84,484
 

Senior Notes

Interest is payable semi-annually for the senior notes listed in the above table except for the Euro Notes for which interest is payable annually. We may redeem
some or all of the senior notes of each series prior to their maturity, subject to certain restrictions, and the payment of an applicable make-whole premium in
certain instances.

The senior notes rank pari passu with any other notes we may issue in the future pursuant to our commercial paper program (see additional discussion regarding
our commercial paper program below) and all existing and future unsecured senior indebtedness of Oracle Corporation. All existing and future liabilities of the
subsidiaries  of  Oracle  Corporation  are  or  will  be  effectively  senior  to  the  senior  notes  and  any  future  issuances  of  commercial  paper  notes.  We  were  in
compliance with all debt-related covenants at May 31, 2021.
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Commercial Paper Program and Commercial Paper Notes

Our  existing  $3.0  billion  commercial  paper  program  allows  us  to  issue  and  sell  unsecured  short-term  promissory  notes  pursuant  to  a  private  placement
exemption  from the  registration  requirements  under  federal  and  state  securities  laws  pursuant  to  dealer  agreements  with  various  banks  and  an  Issuing  and
Paying  Agency  Agreement  with  Deutsche  Bank  Trust  Company  Americas.  As  of  May  31,  2021  and  2020,  we  did  not  have  any  outstanding  commercial  paper
notes.

8. RESTRUCTURING ACTIVITIES

Fiscal 2019 Oracle Restructuring Plan

During fiscal  2019,  our management approved,  committed to and initiated plans to restructure and further improve efficiencies  in our operations due to our
acquisitions  and  certain  other  operational  activities  (2019  restructuring  Plan).  In  fiscal  2021,  our  management  supplemented  the  2019  restructuring  Plan  to
reflect additional actions that we expected to take. restructuring costs associated with the 2019 restructuring Plan were recorded to the restructuring expense
line  item  within  our  consolidated  statements  of  operations  as  they  were  incurred. We  recorded  $430  million  and  $261  million  of  restructuring  expenses  in
connection with the 2019 restructuring Plan in fiscal 2021 and 2020, respectively. The total costs recorded to date in our consolidated statements of operations
in connection with the 2019 restructuring Plan were $1.2 billion.  Actions pursuant to the 2019 restructuring Plan were substantially  complete as of  May 31,
2021.

Summary of All Plans

Fiscal 2021 Activity
 

   Accrued
May 31,
2020(2)

  Year Ended May 31, 2021   Accrued
May 31,
2021(2)

 

(in millions)     
Initial

Costs(3)    
Adj. to
Cost(4)    

Cash
Payments   Others(5     

Fiscal 2019 Oracle Restructuring Plan(1)                         
Cloud and license  $ 75  $ 225  $ (22)  $ (171)  $ 12  $ 119 
Hardware   14   39   (2)   (34)   (1)   16 
Services   27   54   (4)   (56)   3   24 
Other(6)   22   137   3   (110)   5   57 

Total Fiscal 2019 Oracle restructuring Plan  $ 138  $ 455  $ (25)  $ (371)  $ 19  $ 216 
Total other restructuring plans(7)  $ 13  $ 2  $ (1)  $ (5)  $ —  $ 9 

Total restructuring plans  $ 151  $ 457  $ (26)  $ (376)  $ 19  $ 225
 

 

Fiscal 2020 Activity
 

   Accrued
May 31,

2019

  Year Ended May 31, 2020   Accrued
May 31,
2020(2)

 

(in millions)    
Initial

Costs(3)    
Adj. to
Cost(4)    

Cash
Payments   Others(5     

Fiscal 2019 Oracle Restructuring Plan(1)                         
Cloud and license  $ 72  $ 140  $ (24)  $ (112)  $ (1)  $ 75 
Hardware   18   28   (1)   (31)   —   14 
Services   15   51   (2)   (37)   —   27 
Other(6)   108   59   10   (111)   (44)   22 

Total Fiscal 2019 Oracle restructuring Plan  $ 213  $ 278  $ (17)  $ (291)  $ (45)  $ 138 
Total other restructuring plans(7)  $ 49  $ —  $ (11)  $ (8)  $ (17)  $ 13 

Total restructuring plans  $ 262  $ 278  $ (28)  $ (299)  $ (62)  $ 151
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Fiscal 2019 Activity
 

   Accrued
May 31,

2018

  Year Ended May 31, 2019   Accrued
May 31,

2019

 

(in millions)    
Initial

Costs(3)    
Adj. to
Cost(4)    

Cash
Payments   Others(5)     

Fiscal 2019 Oracle Restructuring Plan(1)                         
Cloud and license  $ —  $ 191  $ (4)  $ (113)  $ (2)  $ 72 
Hardware   —   53   —   (35)   —   18 
Services   —   41   1   (27)   —   15 
Other(6)   —   190   4   (87)   1   108 

Total Fiscal 2019 Oracle restructuring Plan  $ —  $ 475  $ 1  $ (262)  $ (1)  $ 213 
Total other restructuring plans(7)  $ 282  $ 5  $ (58)  $ (181)  $ 1  $ 49 

Total restructuring plans  $ 282  $ 480  $ (57)  $ (443)  $ —  $ 262
 

 

(1) restructuring costs recorded for individual line items primarily related to employee severance costs.
(2) As of May 31, 2021 and 2020, substantially all restructuring liabilities have been recorded in other current liabilities within our consolidated balance sheets.
(3) Costs recorded for the respective restructuring plans during the current period presented.
(4) All plan adjustments were changes in estimates whereby increases and decreases in costs were generally recorded to operating expenses in the period of adjustments.
(5) represents foreign currency translation and certain other adjustments.
(6) represents employee related severance costs for functions that are not included within our operating segments and certain other restructuring costs.
(7) Other restructuring plans presented in the tables above included condensed information for certain Oracle-based plans and other plans associated with certain of our acquisitions whereby we continued

to make cash outlays to settle obligations under these plans during the periods presented but for which the periodic impact to our condensed consolidated statements of operations was not significant.

9. DEFERRED REVENUES

Deferred revenues consisted of the following:
 

   May 31,  
(in millions)  2021   2020  

Cloud services and license support  $ 7,728  $ 6,996 
Hardware   618   613 
Services   399   365 
Cloud license and on-premise license   30   28 

Deferred revenues, current   8,775   8,002 
Deferred revenues, non-current (in other non-current liabilities)   679   597 

Total deferred revenues  $ 9,454  $ 8,599
 

 

Deferred cloud services and license support revenues and deferred hardware revenues substantially represent customer payments made in advance for cloud or
support  contracts  that  are  typically  billed  in  advance  with  corresponding  revenues  generally  being  recognized  ratably  over  the  contractual  periods.  Deferred
services  revenues  include  prepayments  for  our  services  business  and  revenues  for  these  services  are  generally  recognized  as  the  services  are  performed.
Deferred cloud license and on-premise license revenues typically resulted from customer payments that related to undelivered products and services or specified
enhancements.

10. DERIVATIVE FINANCIAL INSTRUMENTS

Fair Value Hedges—Interest Rate Swap Agreements and Cross-Currency Interest Rate Swap Agreements

In May 2018, we entered into certain cross-currency interest rate swap agreements to manage the foreign currency exchange rate risk associated with our July
2025  Notes  by  effectively  converting  the  fixed-rate,  Euro  denominated  2025  Notes,  including  the  annual  interest  payments  and  the  payment  of  principal  at
maturity, to variable-rate, U.S. Dollar denominated debt based on LIBOr. In July 2014, we entered into certain interest rate
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swap agreements that have the economic effect of modifying the fixed-interest obligations associated with our July 2021 Notes so that the interest payable on
these senior notes effectively became variable based on LIBOr. The critical terms of the swap agreements match the critical terms of the July 2025 Notes and
July 2021 Notes that the swap agreements pertain to, including the notional amounts and maturity dates.

We have designated the aforementioned swap agreements as qualifying hedging instruments and are accounting for them as fair value hedges pursuant to ASC
815. The changes in fair values of the cross-currency interest rate swap agreements associated with our July 2025 Notes are recognized as interest expense and
non-operating income, net in our consolidated statements of operations with the corresponding amounts included in non-current assets or non-current liabilities
in our consolidated balance sheets.

The  changes  in  fair  values  of  our  interest  rate  swap  agreements  associated  with  our  July  2021  Notes  are  recognized  as  interest  expense  in  our  consolidated
statements of operations with the corresponding amounts included in other current assets or other current liabilities in our consolidated balance sheets.  The
amount of net gain (loss) attributable to the interest rate risk being hedged is recognized as interest expense and amount of net gain (loss) attributable to the
foreign  exchange  risk  being  hedged,  as  applicable,  is  recognized  as  non-operating  income,  net  in  our  consolidated  statements  of  operations  with  the
corresponding amount included in notes payable, current or notes payable, non-current. We exclude the portion of the change in fair value of cross-currency
interest rate swap agreements attributable to the related cross-currency basis spread in our assessment of hedge effectiveness. The change in fair value of these
cross-currency interest rate swap agreements attributable to the cross-currency basis spread is included in AOCL. The periodic interest settlements for the swap
agreements for the July 2025 Notes and July 2021 Notes are recorded as interest expense and are included as a part of cash flows from operating activities and
cash flows that pertain to the principal balance are classified as financing activities.

Cash Flow Hedges—Cross-Currency Swap Agreements

In  connection with the issuance of  the January 2021 Notes,  we entered into certain cross-currency swap agreements  to manage the related foreign currency
exchange  risk  by  effectively  converting  the  fixed-rate,  Euro-denominated  January  2021  Notes,  including  the  annual  interest  payments  and  the  payment  of
principal  at  maturity,  to  a  fixed-rate  of  3.53%  and  U.S.  Dollar-denominated  principal  amount  of  $1.6  billion.  We  had  designated  these  cross-currency  swap
agreements  as  qualifying  hedging  instruments  and  accounted  for  these  as  cash  flow  hedges  pursuant  to  ASC  815.  In  fiscal  2021,  the  cross-currency  swap
agreements and the January 2021 Notes matured and were settled in cash. The cash flows related to the cross-currency swap agreements that pertained to the
periodic  interest  settlements  were  classified  as  operating  activities  and  the  cash  flows  that  pertained  to  the  principal  balance  were  classified  as  financing
activities.

Foreign Currency Forward Contracts Not Designated as Hedges

We transact business in various foreign currencies and have established a program that primarily utilizes foreign currency forward contracts to offset the risks
associated with the effects of certain foreign currency exposures.  Under this program, our strategy is to enter into foreign currency forward contracts so that
increases or decreases in our foreign currency exposures are offset by gains or losses on the foreign currency forward contracts in order to mitigate the risks and
volatility associated with our foreign currency transactions. We may suspend this program from time to time. Our foreign currency exposures typically arise from
intercompany sublicense fees,  intercompany loans and other  intercompany transactions that  are generally  expected to be cash settled in  the near  term.  Our
foreign currency forward contracts  are generally  short-term in duration.  Our ultimate realized gain or loss with respect  to currency fluctuations will  generally
depend on the size and type of cross-currency exposures that we enter into, the currency exchange rates associated with these exposures and changes in those
rates, the net realized and unrealized gains or losses on foreign currency forward contracts to offset these exposures and other factors.
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We do not designate these forward contracts as hedging instruments pursuant to ASC 815. Accordingly, we recorded the fair values of these contracts as of the
end of each reporting period to our consolidated balance sheets with changes in fair values recorded to our consolidated statements of operations. The balance
sheet classification for the fair values of these forward contracts is other current assets for forward contracts in an unrealized gain position and other current
liabilities for forward contracts in an unrealized loss position. The statement of operations classification for changes in fair values of these forward contracts is
non-operating income, net for both realized and unrealized gains and losses.

As  of  May  31,  2021  and  2020,  the  notional  amounts  of  the  forward  contracts  we  held  to  purchase  U.S.  Dollars  in  exchange  for  other  major  international
currencies were $4.3 billion and $4.2 billion, respectively, and the notional amounts of forward contracts we held to sell U.S. Dollars in exchange for other major
international currencies were $4.5 billion and $3.9 billion, respectively. The fair values of our outstanding foreign currency forward contracts were nominal at
May 31, 2021 and 2020. The cash flows related to these foreign currency contracts are classified as operating activities.

The effects of derivative instruments designated as hedges on certain of our consolidated financial statements were as follows as of or for each of the respective
periods presented below (amounts presented exclude any income tax effects):

Fair Values of Derivative Instruments Designated as Hedges in Consolidated Balance Sheets
 

     May 31,  
(in millions)  Balance Sheet Location  2021   2020  

Derivative assets:           
Interest rate swap agreements designated as fair value hedges  Other current assets  $ 3  $ — 
Interest rate swap agreements designated as fair value hedges  Other non-current assets   —   29 
Cross-currency interest rate swap agreements designated as fair value hedges  Other non-current assets   70   — 

Total derivative assets    $ 73  $ 29 

Derivative liabilities:           
Cross-currency swap agreements designated as cash flow hedges  Other current liabilities  $ —  $ 251 
Cross-currency interest rate swap agreements designated as fair value hedges  Other non-current liabilities   —   17 

Total derivative liabilities    $ —  $ 268
 

 

Effects of Fair Value Hedging Relationships on Hedged Items in Consolidated Balance Sheets
 

   May 31,  
(in millions)  2021   2020  

Notes payable, current:         
Carrying amount of hedged item  $ 1,503  $ — 
Cumulative hedging adjustment included in the carrying amount  $ 3  $ — 

Notes payable and other borrowings, non-current:         
Carrying amounts of hedged items  $ 2,229  $ 3,680 
Cumulative hedging adjustments included in the carrying amount  $ 118  $ 75
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Effects of Derivative Instruments Designated as Hedges on Income
 
   Year Ended May 31,  
  2021   2020   2019  

(in millions)  
Non-operating

income, net   
Interest
expense   

Non-operating
income, net   

Interest
expense   

Non-operating
income, net   

Interest
expense  

Consolidated statements of operations line amounts in which the
hedge effects were recorded  $ 282  $ (2,496)  $ 162  $ (1,995)  $ 815  $ (2,082)

Gain (loss) on hedges recognized in income:                         
Interest rate swap agreements designated as fair value hedges:                         

Derivative instruments  $ —  $ (26)  $ —  $ 29  $ —  $ 31 
Hedged items   —   26   —   (29)   —   (31)

Cross-currency interest rate swap agreements designated as fair
value hedges:                         
Derivative instruments   101   (6)   (7)   7   (38)   27 
Hedged items   (85)   6   3   (7)   38   (27)

Cross-currency swap agreements designated as cash flow hedges:                         
Amount of gain (loss) reclassified from accumulated OCI or OCL   137   —   (21)   —   (53)   — 

Total gain (loss) on hedges recognized in income  $ 153  $ —  $ (25)  $ —  $ (53)  $ —
 

 
Gain (Loss) on Derivative Instruments Designated as Hedges included in Other Comprehensive Income (OCI) or Loss (OCL)
 

   Year Ended May 31,  
(in millions)  2021   2020   2019  
Cross-currency swap agreements designated as cash flow hedges  $ 129  $ (43)  $ (105)
 

11. LEASES, OTHER COMMITMENTS AND CERTAIN CONTINGENCIES

Leases

We have operating leases that primarily relate to certain of our facilities, data centers and vehicles. As of May 31, 2021, our operating leases substantially have
remaining terms of one year to eleven years, some of which include options to extend and/or terminate the leases.

Operating lease expenses totaled $654 million, net of sublease income of $13 million in fiscal 2021 and $599 million, net of sublease income of $16 million in
fiscal 2020. At May 31, 2021, rOU assets, current lease liabilities and non-current lease liabilities for our operating leases were $2.6 billion, $664 million and $2.1
billion,  respectively.  We  recorded  rOU  assets  of  $1.7  billion  in  exchange  for  operating  lease  obligations  during  the  year  ended  May  31,  2021.  Cash  paid  for
amounts included in the measurement of operating lease liabilities was $696 million for year ended May 31, 2021. As of May 31, 2021, the weighted average
remaining lease term for operating leases was approximately seven years and the weighted average discount rate used for calculating operating lease obligations
was 2.8%. As of May 31, 2021, we have $653 million of additional operating lease commitments,  primarily for data centers,  that commence in fiscal 2022 for
terms of one to eleven years that were not reflected on our consolidated balance sheet as of May 31, 2021 or in the maturities table below.
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Maturities of operating lease liabilities were as follows as of May 31, 2021 (in millions):

 
Fiscal 2022  $ 694 
Fiscal 2023   544 
Fiscal 2024   427 
Fiscal 2025   367 
Fiscal 2026   320 
Thereafter   710 

Total operating lease payments   3,062 
Less: imputed interest   (280)

Total operating lease liability  $ 2,782
 

Unconditional Obligations

In the ordinary course of business, we enter into certain unconditional purchase obligations with our suppliers, which are agreements that are enforceable and
legally  binding  and  specify  terms,  including:  fixed  or  minimum quantities  to  be  purchased;  fixed,  minimum or  variable  price  provisions;  and  the  approximate
timing of the payment. We utilize several external manufacturers to manufacture sub-assemblies, perform final assemblies and perform testing of our hardware
products. We also obtain individual components for our hardware products from a variety of individual suppliers based on projected demand information. Such
purchase commitments are based on our forecasted component and manufacturing requirements and typically provide for fulfillment within agreed upon lead-
times  and/or  commercially  standard  lead-times  for  the  particular  part  or  product  and  have  been  included  in  the  amounts  disclosed  below.  Certain  routine
arrangements  for  other  materials  and  goods  that  are  not  related  to  our  external  manufacturers  and  certain  other  suppliers  and  that  are  entered  into  in  the
ordinary course of business are not included in the amounts below, as they are generally entered into in order to secure pricing or other negotiated terms and
are difficult to quantify in a meaningful way.

As of May 31, 2021, our unconditional purchase and certain other obligations were as follows (in millions):
 

Fiscal 2022  $ 1,484 
Fiscal 2023   143 
Fiscal 2024   89 
Fiscal 2025   61 
Fiscal 2026   28 
Thereafter   212 

Total  $ 2,017
 

 

As described in Notes 7 and 10 above, as of May 31, 2021 we have senior notes and other borrowings that mature at various future dates and derivative financial
instruments outstanding that we leverage to manage certain risks and exposures.

Guarantees

Our cloud,  license and hardware sales agreements  generally  include certain provisions for  indemnifying customers against  liabilities if  our  products  infringe a
third party’s intellectual property rights. To date, we have not incurred any material costs as a result of such indemnifications and have not accrued any material
liabilities related to such obligations in our consolidated financial  statements.  Certain of our sales agreements also include provisions indemnifying customers
against liabilities in the event we breach confidentiality or service level requirements. It is not possible to determine the maximum potential amount under these
indemnification agreements due to our
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limited and infrequent history of prior indemnification claims and the unique facts and circumstances involved in each particular agreement.

Our Oracle Cloud Services agreements generally include a warranty that the cloud services will be performed in all material respects as defined in the agreement
during the service period. Our license and hardware agreements also generally include a warranty that our products will substantially operate as described in the
applicable program documentation for a period of one year after delivery. We also warrant that services we perform will be provided in a manner consistent with
industry standards for a period of 90 days from performance of the services.

We occasionally are required, for various reasons, to enter into financial guarantees with third parties in the ordinary course of our business including, among
others, guarantees related to taxes, import licenses and letters of credit on behalf of parties with whom we conduct business. Such agreements have not had a
material effect on our results of operations, financial position or cash flows.    

In  connection with certain  litigation,  we posted certain  court-mandated surety  bonds  with a  court  and entered into related indemnification agreements  with
each of the surety bond issuing companies. Additional information is provided in Note 17 below.

12. STOCKHOLDERS’ EQUITY

Common Stock Repurchases

Our Board of Directors has approved a program for us to repurchase shares of our common stock. On March 10, 2021, we announced that our Board of Directors
approved an expansion of our stock repurchase program by an additional $20.0 billion. As of May 31, 2021, approximately $15.6 billion remained available for
stock repurchases pursuant to our stock repurchase program. We repurchased 329.2 million shares for $21.0 billion (including 0.8 million shares for $66 million
that  were  repurchased  but  not  settled),  361.0  million  shares  for  $19.2  billion,  and  733.8  million  shares  for  $36.0  billion  in  fiscal  2021,  2020  and  2019,
respectively, under the stock repurchase program.

Our stock repurchase authorization does not have an expiration date and the pace of our repurchase activity will depend on factors such as our working capital
needs, our cash requirements for acquisitions and dividend payments, our debt repayment obligations or repurchases of our debt, our stock price, and economic
and market conditions. Our stock repurchases may be effected from time to time through open market purchases or pursuant to a rule 10b5-1 plan. Our stock
repurchase program may be accelerated, suspended, delayed or discontinued at any time.

Dividends on Common Stock

During  fiscal  2021,  2020  and  2019,  our  Board  of  Directors  declared  cash  dividends  of  $1.04,  $0.96  and  $0.81  per  share  of  our  outstanding  common  stock,
respectively, which we paid during the same period.

In June 2021, our Board of Directors declared a quarterly cash dividend of $0.32 per share of our outstanding common stock. The dividend is payable on July 29,
2021 to stockholders of record as of the close of business on July 15, 2021. Future declarations of dividends and the establishment of future record and payment
dates are subject to the final determination of our Board of Directors.
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Accumulated Other Comprehensive Loss

The following table summarizes, as of each balance sheet date, the components of our AOCL, net of income taxes:
 

  May 31,  
(in millions)  2021   2020  

Foreign currency translation losses  $ (775)  $ (1,254)
Unrealized losses on defined benefit plans, net   (400)   (471)
Unrealized gains on marketable securities, net   —   1 
Unrealized gains on cash flow hedges, net   —   8 

Total accumulated other comprehensive loss  $ (1,175)  $ (1,716)
 

13. EMPLOYEE BENEFIT PLANS

Stock-Based Compensation Plans

Stock Plans

In fiscal 2021, we adopted the 2020 Equity Incentive Plan (the 2020 Plan) to replace the Amended and restated 2000 Long-Term Equity Incentive Plan (the 2000
Plan and, together with the 2020 Plan,  the Plans) which provides for the issuance of long-term performance awards, including restricted stock-based awards,
non-qualified stock options and incentive stock options,  as well  as stock purchase rights and stock appreciation rights,  to our eligible employees,  officers and
directors who are also employees or consultants, independent consultants and advisers.

The total number of shares authorized under the 2020 Plan is (i) 90 million shares, plus (ii) the number of shares that remained unissued and were available for
grant under the 2000 Plan as of the date of adoption of the 2020 Plan, plus (iii) the number of shares granted and outstanding as of the date of adoption of the
2020 Plan which would have been available again for issuance under the terms of the 2000 Plan had the 2020 Plan not been adopted. Under the Plans, for each
share granted as a full value award in the form of a restricted stock unit (rSU) or a performance-based restricted stock award (PSU), an equivalent of 2.5 shares is
deducted from our pool of shares available for grant.

As of May 31, 2021, 107 million unvested restricted stock units (rSUs), 36 million performance-based stock options (PSOs), and service-based stock options (SOs)
to purchase 69 million shares of common stock, of which 66 million shares were vested, were outstanding under the Plans. Approximately 210 million shares of
common stock were available for future awards under the 2020 Plan as of May 31, 2021. To date, we have not issued any stock options under the 2020 Plan or
any stock purchase rights or stock appreciation rights under either of the Plans.

The vesting schedule for all  awards granted under the Plans is  established by the Compensation Committee of the Board of Directors.  rSUs generally  require
service-based vesting of 25% annually over four years. SOs were previously granted under the 2000 Plan at not less than fair market value, become exercisable
generally 25% annually over four years of service, and generally expire 10 years from the date of grant.

PSOs granted under the 2000 Plan to our Chief Executive Officer and Chief Technology Officer in fiscal 2018 consisted of seven numerically equivalent vesting
tranches that potentially may vest. One tranche vests solely on the attainment of a market-based metric. The remaining six tranches require the attainment of
both a performance metric and a market capitalization metric. In each case, the market-based metric, performance metrics and market capitalization metrics for
the  PSOs  may  be  achieved  at  any  time  during  the  required  performance  period,  assuming  continued  employment  and  service  through  the  date  the
Compensation Committee of the Board of Directors certifies that performance has been achieved. The PSOs have contractual lives of eight years in comparison
to  the  typical  ten  year  contractual  lives  for  SOs.  For  the  six  tranches  of  the  PSOs  with  both  performance  and  market  conditions,  stock-based  compensation
expense is to be recognized starting at the time each vesting tranche becomes probable of achievement over the longer of the estimated implicit service period
or derived service period. Stock-based compensation associated with a vesting tranche where vesting is no longer
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determined to be probable is reversed on a cumulative basis and is no longer prospectively recognized in the period when such a determination is made. Stock-
based  compensation  for  the  market-based  tranche  was  recognized  using  the  derived  service  period  for  the  market-based  metric  achievement,  which  we
estimated to be approximately three years.

In connection with certain of our acquisitions, we assumed certain outstanding restricted stock-based awards and stock options under each acquired company’s
respective  stock  plans,  or  we  substituted  substantially  similar  awards  under  the  Plans.  These  restricted  stock-based  awards  and  stock  options  assumed  or
substituted generally retained all of the rights, terms and conditions of the respective plans under which they were originally granted. As of May 31, 2021, stock
options to purchase approximately 1 million shares of common stock were outstanding under acquired company stock plans that Oracle assumed.

In fiscal  1993,  the Board adopted the 1993 Directors’  Stock Plan (the Directors’  Plan),  which provides for the issuance of rSUs and other stock-based awards,
including non-qualified stock options, to non-employee directors. The Directors’ Plan has from time to time been amended and restated. Under the terms of the
Directors’  Plan,  10  million  shares  of  common  stock  are  reserved  for  issuance (including  a  fiscal  2013  amendment  to  increase  the  number  of  shares  of  our
common stock reserved for issuance by 2 million shares). In prior years, we granted stock options at not less than fair market value, that vest over four years, and
expire no more than 10 years from the date of grant. Currently, we only grant rSUs that vest fully on the one-year anniversary of the date of grant. The Directors’
Plan was most recently  amended on April  29,  2016 and permits  the Compensation Committee of the Board to determine the amount and form of automatic
grants of stock awards, if any, to each non-employee director upon first becoming a director and thereafter on an annual basis, as well as automatic grants for
chairing  certain  Board  committees,  subject  to  certain  stockholder  approved  limitations  set  forth  in  the  Directors’  Plan.  In  April  2020,  the  Compensation
Committee reduced the maximum value of the annual automatic rSU grants to each non-employee director from $400,000 to $350,000 and eliminated all equity
grants for chairing board committees. As of May 31, 2021, approximately 49,000 unvested rSUs and stock options to purchase approximately 1 million shares of
common stock (all  of  which were vested)  were outstanding  under  the Directors’  Plan.  As  of  May 31,  2021,  approximately  1  million shares  were available  for
future stock awards under this plan.

The  following  table  summarizes  restricted  stock-based  award  activity  granted  pursuant  to  Oracle-based  stock  plans  and  stock  plans  assumed  from  our
acquisitions for our last three fiscal years ended May 31, 2021:
 

   Restricted Stock-Based Awards Outstanding  

(in millions, except fair value)  
Number of

Shares   
Weighted-Average

Grant Date Fair Value  

Balance, May 31, 2018   89  $ 42.93 
Granted   53  $ 42.47 
Vested and Issued   (31)  $ 41.85 
Canceled   (12)  $ 42.97 

Balance, May 31, 2019   99  $ 43.01 
Granted   50  $ 53.38 
Vested and Issued   (34)  $ 42.67 
Canceled   (14)  $ 46.81 

Balance, May 31, 2020   101  $ 48.36 
Granted   54  $ 54.95 
Vested and Issued   (34)  $ 46.88 
Canceled   (11)  $ 50.40 

Balance, May 31, 2021   110  $ 51.87
 

 

The total grant date fair values of restricted stock-based awards that were vested and issued in fiscal 2021, 2020 and 2019 were $1.6 billion, $1.5 billion and $1.3
billion, respectively. As of May 31, 2021, total unrecognized stock-
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based  compensation  expense  related  to  non-vested  restricted  stock-based  awards  was  $3.7 billion  and  is  expected  to  be  recognized  over  the  remaining
weighted-average vesting period of 2.76 years.

The following table summarizes stock option activity, including SOs and PSOs, and includes awards granted pursuant to the Plans and stock plans assumed from
our acquisitions for our last three fiscal years ended May 31, 2021:
 

   Options Outstanding  

(in millions, except exercise price)  
Shares Under
Stock Option   

Weighted-Average
Exercise Price  

Balance, May 31, 2018   304  $ 36.11 
Granted   7  $ 43.47 
Exercised   (72)  $ 28.32 
Canceled   (17)  $ 49.28 

Balance, May 31, 2019   222  $ 37.78 
Granted   —  $ — 
Exercised   (44)  $ 33.18 
Canceled   (2)  $ 44.76 

Balance, May 31, 2020   176  $ 38.86 
Granted   —  $ — 
Exercised   (52)  $ 32.05 
Canceled   (17)  $ 51.02 

Balance, May 31, 2021   107  $ 40.14
 

 

Stock options outstanding that have vested and that are expected to vest as of May 31, 2021 were as follows:
 

   

Outstanding
Stock Options
(in millions)     

Weighted-Average
Exercise Price     

Weighted-Average
Remaining Contract Term

(in years)     

Aggregate
Intrinsic Value(1)

(in millions)  
Vested   67    $ 34.05     2.54    $ 3,000 
Expected to vest(2)   9    $ 48.70     5.76     266 

Total   76    $ 35.76     2.91    $ 3,266
 

 

(1) The aggregate intrinsic value was calculated based on the gross difference between our closing stock price on the last trading day of fiscal 2021 of $78.74 and the exercise prices for all “in-the-money”
options outstanding, excluding tax effects.

(2) The unrecognized compensation expense calculated under the fair value method for shares expected to vest (unvested shares net of expected forfeitures) as of May 31, 2021 was approximately $17
million and is expected to be recognized over a weighted-average period of 1.44 years. Approximately 31 million shares outstanding as of May 31, 2021 were not expected to vest.

Stock-Based Compensation Expense and Valuations of Stock Awards

We estimated the fair values of our restricted stock-based awards that are solely subject to service-based vesting requirements based upon their market values
as of the grant dates, discounted for the present values of expected dividends.

Stock-based compensation expense was included in the following operating expense line items in our consolidated statements of operations:
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   Year Ended May 31,  
(in millions)  2021   2020   2019  

Cloud services and license support  $ 134  $ 110  $ 99 
Hardware   11   11   10 
Services   55   54   49 
Sales and marketing   313   261   360 
research and development   1,188   1,035   963 
General and administrative   136   119   172 

Total stock-based compensation   1,837   1,590   1,653 
Estimated income tax benefit included in provision for income taxes   (413)   (343)   (358)

Total stock-based compensation, net of estimated income tax benefit  $ 1,424  $ 1,247  $ 1,295
 

 

Tax Benefits from Exercises of Stock Options and Vesting of Restricted Stock-Based Awards

Total cash received as a result of stock option exercises was approximately $1.7 billion, $1.5 billion and $2.0 billion for fiscal 2021, 2020 and 2019, respectively.
The total  aggregate  intrinsic  value of  restricted  stock-based  awards  that  vested and were issued and stock  options  that  were exercised was $3.7  billion,  $2.9
billion  and  $3.1  billion  for  fiscal  2021,  2020  and  2019,  respectively.  In  connection  with  the  vesting  and  issuance  of  restricted  stock-based  awards  and  stock
options that were exercised, the tax benefits realized by us were $842 million, $638 million and $692 million for fiscal 2021, 2020 and 2019, respectively.

Employee Stock Purchase Plan

We have an Employee Stock Purchase Plan (Purchase Plan) that allows employees to purchase shares of common stock at a price per share that is 95% of the fair
market value of Oracle stock as of the end of the semi-annual option period. As of May 31, 2021, 42 million shares were reserved for future issuances under the
Purchase Plan. We issued 2 million shares in each of fiscal 2021, 2020 and 2019, respectively, under the Purchase Plan.

Defined Contribution and Other Postretirement Plans

We offer various defined contribution plans for our U.S. and non-U.S. employees. Total defined contribution plan expense was $380 million, $376 million and
$380 million for fiscal 2021, 2020 and 2019, respectively.

In  the  U.S.,  regular  employees  can  participate  in  the  Oracle  Corporation  401(k)  Savings  and  Investment  Plan  (Oracle  401(k)  Plan).  Participants  can  generally
contribute up to 40% of their eligible compensation on a per-pay-period basis as defined by the Oracle 401(k) Plan document or by the section 402(g) limit as
defined by the U.S. Internal revenue Service (IrS).  We match a portion of employee contributions, currently 50% up to 6% of compensation each pay period,
subject  to  maximum aggregate  matching  amounts.  Our  contributions  to  the  Oracle  401(k)  Plan,  net  of  forfeitures,  were  $150  million,  $152  million  and  $154
million in fiscal 2021, 2020 and 2019, respectively.

We  also  offer  non-qualified  deferred  compensation  plans  to  certain  employees  whereby  they  may  defer  a  portion  of  their  annual  base  and/or  variable
compensation until retirement or a date specified by the employee in accordance with the plans. Deferred compensation plan assets and liabilities were each
approximately $813 million and approximately $636 million as of May 31, 2021 and 2020, respectively, and were presented in other non-current assets and other
non-current liabilities in the accompanying consolidated balance sheets.
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We sponsor certain defined benefit pension plans that are offered primarily by certain of our foreign subsidiaries. Many of these plans were assumed through
our acquisitions or are required by local regulatory requirements. We may deposit funds for these plans with insurance companies, third-party trustees, or into
government-managed accounts consistent with local regulatory requirements, as applicable. Our total defined benefit plan pension expenses were $105 million,
$97 million and $90 million for fiscal 2021, 2020 and 2019, respectively. The aggregate projected benefit obligation and aggregate net liability (funded status) of
our  defined  benefit  plans  as  of  May  31,  2021  were  $1.4  billion  and  $889  million,  respectively,  and  as  of  May  31,  2020  were  $1.3  billion  and  $884  million,
respectively.

14. INCOME TAXES

Our effective tax rates for each of the periods presented are the result of the mix of income earned in various tax jurisdictions that apply a broad range of income
tax  rates  Our  provision  for  income  taxes  for  fiscal  2021  varied  from  the  tax  computed  at  the  U.S.  federal  statutory  income  tax  rate  primarily  due  to  a  net
deferred tax benefit that totaled $2.3 billion that we recognized as a result of a partial realignment of our legal entity structure that resulted in the intra-group
transfer of certain intellectual property (IP) rights, earnings in foreign operations, state taxes, the U.S. research and development tax credit, settlements with tax
authorities, the tax effects of stock-based compensation, the Foreign Derived Intangible Income deduction and the tax effect of GILTI. Our provision for income
taxes for fiscal 2020 varied from the tax computed at the U.S. federal statutory income tax rate primarily due to earnings in foreign operations, state taxes, the
U.S. research and development tax credit, settlements with tax authorities, the tax effects of stock-based compensation, the Foreign Derived Intangible Income
deduction and the tax effect of GILTI. Our provision for income taxes for fiscal 2019 varied from the 21% U.S. statutory rate imposed by the U.S. Tax Cuts and
Jobs Act of 2017 (the Tax Act) primarily due to earnings in foreign operations, state taxes, the U.S. research and development tax credit, settlements with tax
authorities,  the  tax  effects  of  stock-based  compensation,  the  Foreign  Derived  Intangible  Income  deduction,  GILTI,  and  a  $389  million  net  reduction  to  our
transition tax recorded in connection with the Tax Act pursuant to SEC Staff Accounting Bulletin No. 118.

The following is a geographical breakdown of income before benefit from (provision for) income taxes:
 

   Year Ended May 31,  
(in millions)  2021   2020   2019  

Domestic  $ 4,375  $ 3,890  $ 3,774 
Foreign   8,624   8,173   8,494 

Income before benefit from (provision for) income taxes  $ 12,999  $ 12,063  $ 12,268
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The benefit from (provision for) income taxes consisted of the following:
 

   Year Ended May 31,  
(Dollars in millions)  2021   2020   2019  

Current provision:             
Federal  $ (516)  $ (1,616)  $ (979)
State   (233)   (19)   (300)
Foreign   (929)   (1,144)   (1,097)

Total current provision  $ (1,678)  $ (2,779)  $ (2,376)
Deferred benefit:             

Federal  $ (8,631)  $ 983  $ (483)
State   77   (50)   28 
Foreign   10,979   (82)   1,646 

Total deferred benefit  $ 2,425  $ 851  $ 1,191 
Total benefit from (provision for) income taxes  $ 747  $ (1,928)  $ (1,185)
Effective income tax (benefit) expense rate  (5.7%)  16.0%  9.7%

 

 

The  benefit  from (provision  for)  income taxes  differed  from the  amount  computed  by  applying  the  federal  statutory  rate  to  our  income  before  benefit  from
(provision for) income taxes as follows (certain prior year amounts have been reclassified to conform to the current year’s presentation):
 

   Year Ended May 31,  
(Dollars in millions)  2021   2020   2019  

U.S. federal statutory tax rate  21.0%  21.0%  21.0% 
Tax provision at statutory rate  $ (2,730)  $ (2,533)  $ (2,576)
Impact of the Tax Act of 2017:             

One-time transition tax   —   —   529 
Deferred tax effects   —   —   (140)

Foreign earnings at other than United States rates   580   496   1,053 
Net impact of intra-entity IP transfer   2,266   —   — 
State tax expense, net of federal benefit   (206)   (172)   (163)
Settlements and releases from judicial decisions and statute expirations, net   582   137   132 
Tax contingency interest accrual, net   (55)   (163)   (245)
Domestic tax contingency, net   (282)   (58)   (183)
Federal research and development credit   169   151   159 
Stock-based compensation   300   166   201 
Other, net   123   48   48 

Total benefit from (provision for) income taxes  $ 747  $ (1,928)  $ (1,185)
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The components of our deferred tax assets and liabilities were as follows:
 

   May 31,  
(in millions)  2021   2020  

Deferred tax assets:         
Accruals and allowances  $ 452  $ 469 
Employee compensation and benefits   755   638 
Differences in timing of revenue recognition   547   524 
Lease liabilities   524   253 
Basis of property, plant and equipment and intangible assets   12,161   1,115 
Tax credit and net operating loss carryforwards   3,934   3,871 

Total deferred tax assets   18,373   6,870 
Valuation allowance   (1,526)   (1,359)

Total deferred tax assets, net   16,847   5,511 
Deferred tax liabilities:         

Unrealized gain on stock   (78)   (78)
Acquired intangible assets   (266)   (561)
GILTI deferred   (9,883)   (1,108)
rOU assets   (488)   (241)
Withholding taxes on foreign earnings   (195)   (171)
Other   (165)   (141)

Total deferred tax liabilities   (11,075)   (2,300)
Net deferred tax assets  $ 5,772  $ 3,211 

recorded as:         
Non-current deferred tax assets  $ 13,636  $ 3,252 
Non-current deferred tax liabilities   (7,864)   (41)

Net deferred tax assets  $ 5,772  $ 3,211
 

 

We provide for United States income taxes on the undistributed earnings and the other outside basis temporary differences of foreign subsidiaries unless they
are considered indefinitely reinvested outside the United States. At May 31, 2021, the amount of temporary differences related to undistributed earnings and
other outside basis temporary differences of investments in foreign subsidiaries upon which U.S. income taxes have not been provided was approximately $7.9
billion. If the undistributed earnings and other outside basis differences were recognized in a taxable transaction, they would generate foreign tax credits that
would reduce the federal tax liability associated with the foreign dividend or the otherwise taxable transaction. At May 31, 2021, assuming a full utilization of the
foreign tax credits, the potential net deferred tax liability associated with these other outside basis temporary differences would be approximately $1.4 billion.

Our net deferred tax assets were $5.8 billion and $3.2 billion as of May 31, 2021 and 2020, respectively. We believe that it is more likely than not that the net
deferred tax assets will be realized in the foreseeable future. realization of our net deferred tax assets is dependent upon our generation of sufficient taxable
income in future years  in  appropriate tax jurisdictions  to obtain benefit  from the reversal  of  temporary differences,  net  operating loss  carryforwards and tax
credit carryforwards. The amount of net deferred tax assets considered realizable is subject to adjustment in future periods if estimates of future taxable income
change.

The valuation allowance was $1.5 billion and $1.4 billion as of May 31, 2021 and 2020, respectively. A majority of the valuation allowances as of May 31, 2021
and 2020 related to tax assets established in purchase accounting and other tax credits. Any subsequent reduction of that portion of the valuation allowance and
the recognition of the associated tax benefits associated with our acquisitions will be recorded to our provision for income taxes
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subsequent to our final determination of the valuation allowance or the conclusion of the measurement period (as defined above), whichever comes first.

At  May  31,  2021,  we  had  federal  net  operating  loss  carryforwards  of  approximately  $502  million,  which  are  subject  to  limitation  on  their  utilization.
Approximately $447 million of these federal net operating losses expire in various years between fiscal 2022 and fiscal 2038. Approximately $55 million of these
federal net operating losses are not currently subject to expiration dates. We had state net operating loss carryforwards of approximately $2.0 billion at May 31,
2021, which expire between fiscal 2022 and fiscal 2040 and are subject to limitations on their utilization. We had total foreign net operating loss carryforwards of
approximately $1.8 billion at May 31, 2021, which are subject to limitations on their utilization. Approximately $1.7 billion of these foreign net operating losses
are not currently subject to expiration dates. The remainder of the foreign net operating losses, approximately $86 million, expire between fiscal 2022 and fiscal
2041.  At  May  31,  2021,  we  had  federal  capital  loss  carryforwards  of  approximately  $501  million,  which  expire  in  fiscal  2026.  We  had  state  capital  loss
carryforwards of approximately $661 million, which expire between fiscal 2025 and fiscal 2026. We had tax credit carryforwards of approximately $1.1 billion at
May  31,  2021,  which  are  subject  to  limitations  on  their  utilization.  Approximately  $765  million  of  these  tax  credit  carryforwards  are  not  currently  subject  to
expiration dates. The remainder of the tax credit carryforwards, approximately $378 million, expire in various years between fiscal 2022 and fiscal 2041.

We  classify  our  unrecognized  tax  benefits  as  either  current  or  non-current  income  taxes  payable  in  the  accompanying  consolidated  balance  sheets.  The
aggregate changes in the balance of our gross unrecognized tax benefits, including acquisitions, were as follows:
 

   Year Ended May 31,  
(in millions)  2021   2020   2019  

Gross unrecognized tax benefits as of June 1  $ 6,972  $ 6,348  $ 5,592 
Increases related to tax positions from prior fiscal years   225   624   772 
Decreases related to tax positions from prior fiscal years   (836)   (298)   (135)
Increases related to tax positions taken during current fiscal year   531   628   540 
Settlements with tax authorities   (51)   (177)   (153)
Lapses of statutes of limitation   (66)   (116)   (202)
Cumulative translation adjustments and other, net   137   (37)   (66)

Total gross unrecognized tax benefits as of May 31  $ 6,912  $ 6,972  $ 6,348
 

 

As of  May 31,  2021,  2020 and 2019,  $4.4  billion,  $4.3  billion and $4.2  billion,  respectively,  of  unrecognized tax  benefits  would affect  our  effective  tax  rate if
recognized.  We  recognized  interest  and  penalties  related  to  uncertain  tax  positions  in  our  provision  for  income  taxes  line  of  our  consolidated  statements  of
operations of $166 million, $202 million and $312 million during fiscal 2021, 2020 and 2019, respectively. Interest and penalties accrued as of May 31, 2021 and
2020 were $1.6 billion and $1.4 billion, respectively.

Domestically, U.S. federal and state taxing authorities are currently examining income tax returns of Oracle and various acquired entities for years through fiscal
2019.  Many  issues  are  at  an  advanced  stage  in  the  examination  process,  the  most  significant  of  which  include  transfer  pricing,  domestic  production  activity,
foreign tax credits, research and development credits, state economic nexus, and qualification as a state manufacturer. With all of these domestic audit issues
considered in the aggregate,  we believe that it  was reasonably possible that,  as of  May 31,  2021,  the gross unrecognized tax benefits  related to these audits
could decrease (whether by payment, release, or a combination of both) in the next 12 months by as much as $798 million ($671 million net of offsetting tax
benefits). Our U.S. federal income tax returns have been examined for all years prior to fiscal 2010 and, with some exceptions, we are no longer subject to audit
for those periods. Our U.S. state income tax returns, with some exceptions, have been examined for all years prior to fiscal 2007, and we are no longer subject to
audit for those periods.
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Internationally,  tax authorities  for  numerous non-U.S.  jurisdictions are also examining returns  affecting our  unrecognized tax benefits.  We believe that  it  was
reasonably possible that, as of May 31, 2021, the gross unrecognized tax benefits could decrease (whether by payment, release, or a combination of both) by as
much  as  $197  million  ($89  million  net  of  offsetting  tax  benefits)  in  the  next  12  months  related  primarily  to  transfer  pricing.  With  some  exceptions,  we  are
generally no longer subject to tax examinations in non-U.S. jurisdictions for years prior to fiscal 2001.

We are under audit by the IrS and various other domestic and foreign tax authorities with regards to income tax and indirect tax matters and are involved in
various  challenges  and  litigation  in  a  number  of  countries,  including,  in  particular,  Australia,  Brazil,  Canada,  India,  Indonesia,  Israel,  Mexico,  New  zealand,
Pakistan,  Saudi  Arabia,  South  Korea  and  Spain,  where  the  amounts  under  controversy  are  significant.  In  some,  although  not  all,  cases,  we  have  reserved  for
potential adjustments to our provision for income taxes and accrual of indirect taxes that may result from examinations by, or any negotiated agreements with,
these tax authorities or final outcomes in judicial proceedings, and we believe that the final outcome of these examinations, agreements or judicial proceedings
will not have a material effect on our results of operations. If events occur which indicate payment of these amounts is unnecessary, the reversal of the liabilities
would result in the recognition of benefits in the period we determine the liabilities are no longer necessary. If our estimates of the federal, state, and foreign
income tax liabilities and indirect tax liabilities are less than the ultimate assessment, it could result in a further charge to expense.

We  believe  that  we  have  adequately  provided  under  GAAP  for  outcomes  related  to  our  tax  audits.  However,  there  can  be  no  assurances  as  to  the  possible
outcomes or any related financial statement effect thereof.

15. SEGMENT INFORMATION

ASC 280, Segment Reporting, establishes standards for reporting information about operating segments. Operating segments are defined as components of an
enterprise about which separate financial information is available that is evaluated regularly by the chief operating decision maker, or decision-making group, in
deciding  how  to  allocate  resources  and  in  assessing  performance.  Our  chief  operating  decision  makers  (CODMs)  are  our  Chief  Executive  Officer  and  Chief
Technology  Officer.  We  are  organized  by  line  of  business  and  geographically.  While  our  CODMs  evaluate  results  in  a  number  of  different  ways,  the  line  of
business  management  structure  is  the  primary  basis  for  which  the  allocation  of  resources  and  financial  results  are  assessed.  The  tabular  information  below
presents the financial  information provided to our CODMs for their  review and assists our CODMs with evaluating the company’s performance and allocating
company resources.

We have three businesses—cloud and license,  hardware and services—each of  which is  comprised of  a single operating segment.  All  three of our businesses
market  and  sell  our  offerings  globally  to  businesses  of  many  sizes,  government  agencies,  educational  institutions  and  resellers  with  a  worldwide  sales  force
positioned to offer the combinations that best meet customer needs.

Our cloud and license business engages in the sale, marketing and delivery of our enterprise applications and infrastructure technologies through cloud and on-
premise deployment models including our cloud services and license support offerings; and our cloud license and on-premise license offerings. Cloud services
and license support  revenues are generated from offerings that  are typically  contracted with customers directly,  billed to customers in  advance,  delivered to
customers over time with our revenue recognition occurring over the contractual terms, and renewed by customers upon completion of the contractual terms.
Cloud  services  and  license  support  contracts  provide  customers  with  access  to  the  latest  updates  to  the  applications  and  infrastructure  technologies  as  they
become available and for which the customer contracted and also include related technical  support services over the contractual term. Cloud license and on-
premise license revenues represent fees earned from granting customers licenses, generally on a perpetual basis, to use our database and middleware and our
applications  software  products  within  cloud  and  on-premise  IT  environments.  We  generally  recognize  revenues  at  the  point  in  time  the  software  is  made
available to the customer to download and use, which typically is immediate upon signature of the license contract. In each fiscal year, our cloud and license
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business’ contractual activities are typically highest in our fourth fiscal quarter and the related cash flows are typically highest in the following quarter (i.e., in the
first fiscal quarter of the next fiscal year) as we receive payments from these contracts.

Our  hardware  business  provides  Oracle  Engineered  Systems,  servers,  storage,  industry-specific  hardware,  operating  systems,  virtualization,  management  and
other  hardware-related  software  to  support  diverse  IT  environments.  Our  hardware  business  also  offers  hardware  support,  which  provides  customers  with
software  updates  for  the  software  components  that  are  essential  to  the  functionality  of  their  hardware  products,  such  as  Oracle  So aris  and  certain  other
software, and can also include product repairs, maintenance services and technical support services.

Our  services  business  provides  services  to  customers  and  partners  to  help  maximize  the  performance  of  their  investments  in  Oracle  applications  and
infrastructure technologies.

We do not track our assets for each business. Consequently, it is not practical to show assets by operating segment.

The following table presents summary results for each of our three businesses for each of fiscal 2021, 2020 and 2019:
 

   Year Ended May 31,  
(in millions)  2021   2020   2019  

Cloud and license:             
revenues(1)  $ 34,101  $ 32,523  $ 32,582 
Cloud services and license support expenses   4,133   3,803   3,597 
Sales and marketing expenses   6,799   7,159   7,398 
Margin(2)  $ 23,169  $ 21,561  $ 21,587 

Hardware:             
revenues  $ 3,359  $ 3,443  $ 3,704 
Hardware products and support expenses   945   1,084   1,327 
Sales and marketing expenses   388   456   520 
Margin(2)  $ 2,026  $ 1,903  $ 1,857 

Services:             
revenues  $ 3,021  $ 3,106  $ 3,240 
Services expenses   2,393   2,656   2,703 
Margin(2)  $ 628  $ 450  $ 537 

Totals:             
revenues(1)  $ 40,481  $ 39,072  $ 39,526 
Expenses   14,658   15,158   15,545 
Margin(2)  $ 25,823  $ 23,914  $ 23,981

 

 

(1) Cloud and license revenues presented for management reporting included revenues related to cloud and license obligations that would have otherwise been recorded by the acquired businesses as
independent entities but were not recognized in our consolidated statements of operations for the periods presented due to business combination accounting requirements. The table below provides a
reconciliation of our total operating segment revenues to our total consolidated revenues as reported in our consolidated statements of operations.

(2) The margins reported reflect only the direct controllable costs of each line of business and do not include allocations of product development, general and administrative and certain other allocable
expenses,  net.  Additionally,  the  margins  reported  above  do  not  reflect  amortization  of  intangible  assets,  acquisition  related  and  other  expenses,  restructuring  expenses,  stock-based compensation,
interest expense or non-operating income, net. refer to the table below for a reconciliation of our total margin for operating segments to our income before provision for income taxes as reported per
our consolidated statements of operations.
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The  following  table  reconciles  total  operating  segment  revenues  to  total  revenues  as  well  as  total  operating  segment  margin  to  income  before  benefit  from
(provision for) income taxes:
 

   Year Ended May 31,  
(in millions)  2021   2020   2019  

Total revenues for operating segments  $ 40,481  $ 39,072  $ 39,526 
Cloud and license revenues(1)   (2)   (4)   (20)

Total revenues  $ 40,479  $ 39,068  $ 39,506
 

 

Total margin for operating segments  $ 25,823  $ 23,914  $ 23,981 
Cloud and license revenues(1)   (2)   (4)   (20)
research and development   (6,527)   (6,067)   (6,026)
General and administrative   (1,254)   (1,181)   (1,265)
Amortization of intangible assets   (1,379)   (1,586)   (1,689)
Acquisition related and other   (138)   (56)   (44)
restructuring   (431)   (250)   (443)
Stock-based compensation for operating segments   (513)   (436)   (518)
Expense allocations and other, net   (366)   (438)   (441)
Interest expense   (2,496)   (1,995)   (2,082)
Non-operating income, net   282   162   815 

Income before benefit from (provision for) income taxes  $ 12,999  $ 12,063  $ 12,268
 

 

(1) Cloud and license revenues presented for management reporting included revenues related to cloud and license obligations that would have otherwise been recorded by the acquired businesses as
independent  entities  but  were  not  recognized  in  our  consolidated  statements  of  operations  for  the  periods  presented  due  to  business  combination  accounting  requirements.  This  table  provides  a
reconciliation of our total operating segment revenues to our total revenues as reported in our consolidated statements of operations.

Disaggregation of Revenues

We have considered information that is regularly reviewed by our CODMs in evaluating financial performance, and disclosures presented outside of our financial
statements in our earnings releases and used in investor presentations to disaggregate revenues to depict how the nature, amount, timing and uncertainty of
revenues and cash flows are affected by economic factors. The principal category we use to disaggregate revenues is the nature of our products and services as
presented in our consolidated statements of operations, the total of which is reconciled to revenues from our reportable segments as per the preceding tables of
this footnote.

The following table is a summary of our total revenues by geographic region  The relative proportion of our total revenues between each geographic region as
presented in the table below was materially consistent across each of our operating segments’ revenues for each of fiscal 2021  2020 and 2019:

   Year Ended May 31,  
(in millions)  2021   2020   2019  

Americas  $ 21,828  $ 21,563   $ 21,856 
EMEA(1)   11,894   11,035    11,270 
Asia Pacific   6,757   6,470    6,380 

Total revenues  $ 40,479  $ 39,068   $ 39,506
 

 

(1) Comprised of Europe, the Middle East and Africa  
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The following table presents our cloud services and license support revenues by applications and infrastructure ecosystems.
   Year Ended May 31,  
(in millions)  2021   2020   2019  

Applications cloud services and license support  $ 11,712  $ 11,015  $ 10,553 
Infrastructure cloud services and license support   16,988   16,377   16,154 

Total cloud services and license support revenues  $ 28,700  $ 27,392  $ 26,707
 

 
Geographic Information

Disclosed in the table below is geographic information for each country that comprised greater than three percent of our total revenues for any of fiscal 2021,
2020 or 2019.

 

   As of and for the Year Ended May 31,  
  2021   2020   2019  

(in millions)  Revenues   
Long-Lived
Assets(1)    Revenues   

Long-Lived
Assets(1)    Revenues   

Long-Lived
Assets(1)  

United States  $ 18,734  $ 6,826  $ 18,428  $ 6,012  $ 18,596  $ 5,318 
United Kingdom   2,110   685   1,904   472   2,054   423 
Japan   1,988   650   1,977   655   1,848   422 
Germany   1,744   561   1,510   418   1,583   263 
Canada   1,281   199   1,162   169   1,166   87 
Other countries   14,622   2,464   14,087   1,977   14,259   1,356 

Total  $ 40,479  $ 11,385  $ 39,068  $ 9,703  $ 39,506  $ 7,869
 

 

(1) Long l ved assets e clude goodw ll, ntang ble assets  equ ty nvestments and deferred ta es  wh ch are not allocated to spec f c geograph c locat ons as t s mpract cable to do so

16. EARNINGS PER SHARE

Basic earnings per share is computed by dividing net income for the period by the weighted-average number of common shares outstanding during the period.
Diluted earnings per share is computed by dividing net income for the period by the weighted‑average number of common shares outstanding during the period,
plus the dilutive effect of outstanding restricted stock-based awards, stock options, and shares issuable under the employee stock purchase plan as applicable
pursuant to the treasury stock method. The following table sets forth the computation of basic and diluted earnings per share:
 

  Year Ended May 31,  
(in millions, except per share data)  2021   2020   2019  

Net income  $ 13,746  $ 10,135  $ 11,083 
Weighted average common shares outstanding   2,945   3,211   3,634 
Dilutive effect of employee stock plans   77   83   98 
Dilutive weighted average common shares outstanding   3,022   3,294   3,732 
Basic earnings per share  $ 4.67  $ 3.16  $ 3.05 
Diluted earnings per share  $ 4.55  $ 3.08  $ 2.97 
Shares subject to anti-dilutive restricted stock-based awards and stock options excluded from calculation(1)   36   56   71

 

 

(1) These weighted shares relate to anti-dilutive restricted stock-based awards and stock options, both of which were service-based, as calculated using the treasury stock method and contingently issuable
shares, substantially all of which were related to PSO agreements. Such shares could be dilutive in the future. See Note 13 for information regarding the exercise prices of our outstanding, unexercised
stock options.
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17. LEGAL PROCEEDINGS

Hewlett-Packard Company Litigation

On June 15, 2011, Hewlett-Packard Company, now Hewlett Packard Enterprise Company (HP), filed a complaint in the California Superior Court, County of Santa
Clara  against  Oracle  Corporation  alleging  numerous  causes  of  action  including  breach  of  contract,  breach  of  the  covenant  of  good  faith  and  fair  dealing,
defamation, intentional interference with prospective economic advantage, and violation of the California Unfair Business Practices Act. The complaint alleged
that when Oracle announced on March 22 and 23, 2011 that it would no longer develop future versions of its software to run on HP’s Itanium-based servers, it
breached a settlement agreement signed on September 20, 2010 (the HP Settlement Agreement),  resolving litigation between HP and one of Oracle’s former
CEOs who had previously acted as HP’s chief executive officer and chairman of HP’s board of directors. HP sought a judicial declaration of the parties’ rights and
obligations under the HP Settlement Agreement and other equitable and monetary relief. Oracle answered the complaint and filed cross-claims.

After a bench trial on the meaning of the HP Settlement Agreement, the court found that the HP Settlement Agreement required Oracle to continue to develop
certain of its software products for use on HP’s Itanium-based servers at no cost to HP. The case proceeded to a jury trial in May 2016. On June 30, 2016, the jury
returned a verdict in favor of HP on its claims for breach of contract and breach of the implied covenant of good faith and fair dealing and against Oracle on its
cross-claims. The jury awarded HP $3.0 billion in damages. Under the court’s rulings, HP is entitled to post-judgment interest, but not pre-judgment interest, on
this award.

After the trial court denied Oracle’s motion for a new trial, Oracle filed a notice of appeal on January 17, 2017. On February 2, 2017, HP filed a notice of appeal of
the trial court’s denial of pre-judgment interest. Oral argument was held on May 27, 2021. On June 14, 2021, the Court of Appeal affirmed both the judgment
against Oracle noted above, and the denial of pre-judgment interest. Oracle has posted a mandated surety bond with the trial court for the amounts owing. No
amounts have been paid or recorded to our results of operations. If the Court of Appeal’s judgment is ultimately affirmed, we would be liable for the amount of
the jury award that is described above plus post-judgment interest.

We continue to believe that we have meritorious defenses against HP’s claims and intend to vigorously defend against them including our intention to petition
for review by the California Supreme Court.

We cannot currently estimate a reasonably possible range of loss for this action due to the complexities and uncertainty surrounding this process and the nature
of the claims. Litigation is inherently unpredictable, and the outcome of the process related to this action is uncertain. It is possible that the resolution of this
action could have a material impact on our future cash flows and results of operations.

Derivative Litigation Concerning Oracle’s NetSuite Acquisition

On  May  3  and  July  18,  2017,  two  alleged  stockholders  filed  separate  derivative  lawsuits  in  the  Court  of  Chancery  of  the  State  of  Delaware,  purportedly  on
Oracle’s  behalf.  Thereafter,  the  court  consolidated  the  two  derivative  cases  and  designated  the  July  18,  2017  complaint  as  the  operative  complaint.  The
consolidated lawsuit was brought against all the then-current members and one former member of our Board of Directors, and Oracle as a nominal defendant.
Plaintiff  alleged that the defendants breached their fiduciary duties by causing Oracle to agree to purchase NetSuite Inc.  (NetSuite) at an excessive price. The
complaint sought (and the operative complaint continues to seek) declaratory relief, unspecified monetary damages (including interest), and attorneys’ fees and
costs. The defendants filed a motion to dismiss, which the court denied on March 19, 2018.

On May 4, 2018, our Board of Directors established a Special Litigation Committee (the SLC) to investigate the allegations in this derivative action. Three non-
employee directors served on the SLC. On August 15, 2019, the SLC filed a letter with the court, stating that the SLC believed that plaintiff should be allowed to
proceed with the derivative litigation on behalf of Oracle. After the SLC advised the Board that it had fulfilled its duties and
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obligations, the Board withdrew the SLC’s authority, except that the SLC maintained certain authority to respond to discovery requests in the litigation.

After plaintiff  filed the July 18,  2017 complaint,  an additional  plaintiff  joined the case.  Plaintiffs  filed several  amended complaints,  and filed their  most recent
amended complaint  on December  11,  2020.  The operative  complaint  asserts  claims for  breach of  fiduciary  duty against  our  Chief  Executive  Officer,  our  Chief
Technology Officer, the estate of Mark Hurd (our former Chief Executive Officer who passed away on October 18, 2019), and two other members of our Board of
Directors.  Oracle  is  named as  a  nominal  defendant.  On  December  11,  2020,  the  estate  of  Mark  Hurd  and  the  two other  members  of  our  Board  of  Directors
moved to dismiss  this  complaint,  and a hearing on this  motion was held on February 16,  2021.  The court  has not yet ruled on this  motion.  On December 28,
2020, our Chief Executive Officer, our Chief Technology Officer, and Oracle as a nominal defendant filed answers to the operative complaint.

The parties are conducting discovery. Trial is scheduled to commence on July 18, 2022.

While Oracle continues to evaluate these claims, we do not believe this litigation will have a material impact on our financial position or results of operations.

Securities Class Action and Derivative Litigation Concerning Oracle’s Cloud Business

On August 10, 2018, a putative class action, brought by an alleged stockholder of Oracle, was filed in the U.S. District Court for the Northern District of California
against us, our Chief Technology Officer, our then-two Chief Executive Officers, two other Oracle executives, and one former Oracle executive. As noted above,
Mr.  Hurd,  one  of  our  then-two Chief  Executive  Officers,  passed  away on  October  18,  2019.  On March  8,  2019,  plaintiff  filed  an  amended  complaint.  Plaintiff
alleges  that  the  defendants  made  or  are  responsible  for  false  and  misleading  statements  regarding  Oracle’s  cloud  business.  Plaintiff  further  alleges  that  the
former Oracle executive engaged in insider trading. Plaintiff seeks a ruling that this case may proceed as a class action, and seeks damages, attorneys’ fees and
costs, and unspecified declaratory/injunctive relief. On April 19, 2019, defendants moved to dismiss plaintiff’s amended complaint. On December 17, 2019, the
court granted this motion, giving plaintiffs an opportunity to file an amended complaint, which plaintiff filed on February 17, 2020. On April 23, 2020, defendants
filed a motion to dismiss, and the court held a hearing on this motion on September 24, 2020. On March 22, 2021, the court granted in part and denied in part
this  motion.  The court  dismissed the action as to one Oracle executive  and the former Oracle executive.  The court  permitted plaintiff  to proceed with only a
narrow omissions theory against the remaining defendants. On April 21, 2021, defendants filed an answer to the complaint. Trial is scheduled to commence on
November 6, 2023.  We believe that we have meritorious defenses against this action, and we will continue to vigorously defend it.

On February 12 and May 8, 2019, two stockholder derivative lawsuits were filed in the United States District  Court for the Northern District  of California.  The
cases were consolidated, and on July 8, 2019, a single plaintiff filed a consolidated complaint. The consolidated complaint brought various claims relating to the
10b-5 class action described immediately above. The parties agreed to stay the derivative case pending resolution of defendants’ motion to dismiss the securities
case, which the court granted in part and denied in part on March 22, 2021.

Plaintiff filed an amended complaint on June 4, 2021. The derivative suit is brought by an alleged stockholder of Oracle, purportedly on Oracle’s behalf, against
our  Chief  Technology  Officer,  our  Chief  Executive  Officer,  and  the  estate  of  Mark  Hurd.  Plaintiff  claims  that  the  alleged  actions  described  in  the  class  action
discussed above caused harm to Oracle, and that defendants violated their fiduciary duties of candor, good faith, loyalty, and due care by failing to prevent this
alleged harm.  Plaintiff  also brings  derivative  claims for  violations  of  federal  securities  laws.   Plaintiffs  seek a  ruling  that  this  case may proceed as a  derivative
action, a finding that defendants are liable for breaching their fiduciary duties, damages, an order directing defendants to enact corporate reforms, attorneys’
fees and costs, and unspecified relief. On June 14, 2021, the court “so ordered” a stipulation from the parties, staying this case pending resolution of the 10b-5
action.
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While Oracle continues to evaluate these claims, we do not believe this litigation will have a material impact on our financial position or results of operations.

Derivative Litigation Concerning Oracle’s Board Composition and Hiring Practices

On July 2 and 10, 2020, two alleged stockholders filed derivative lawsuits in the U.S. District Court for the Northern District of California, purportedly on Oracle’s
behalf,  and thereafter,  filed a consolidated complaint  on August  21,  2020.  On July 30,  2020,  a third alleged stockholder filed a derivative lawsuit  in  the same
court. On October 16, 2020, defendants moved to consolidate all these actions, and the court granted this motion on November 30, 2020.

On December  7,  2020,  plaintiffs  filed  a  consolidated derivative  complaint  against  all  members  of  our  Board of  Directors,  and Oracle  as  a  nominal  defendant,
seeking  declaratory  and  injunctive  relief,  monetary  damages,  interest,  corporate  governance  changes,  disgorgement,  restitution,  punitive  damages,  and  an
award  of  attorneys’  fees,  expert  fees,  and  costs.  Plaintiffs  allege  that:  (a)  defendants  breached  their  fiduciary  duties  by  permitting  Oracle  to  violate  anti-
discrimination laws and Oracle’s own policies, failing to ensure sufficient diversity on the board, failing to ensure an independent board chairman, rehiring Ernst
& Young LLP as Oracle’s auditors, and by breaching the HP Settlement Agreement (discussed above); (b)  defendants made false and misleading statements in
Oracle’s proxy statements; (c) defendants received unjust compensation and were unjustly enriched; (d) defendants aided and abetted this conduct; and (e) our
Chief Technology Officer and our Chief Executive Officer are liable for abuse of control. On January 6, 2021, defendants moved to dismiss the complaint. On May
24, 2021, the court granted defendants’ motion. regarding the claims concerning Oracle’s proxy statements, the court granted plaintiffs leave to file an amended
complaint within 30 days. regarding the remaining claims, the court granted plaintiffs leave to re-file those claims in Delaware Chancery Court.

While Oracle continues to evaluate these claims, we do not believe this litigation will have a material impact on our financial position or results of operations.

Other Litigation

We are party to various other legal proceedings and claims, either asserted or unasserted, which arise in the ordinary course of business, including proceedings
and claims that relate to acquisitions we have completed or to companies we have acquired or are attempting to acquire. While the outcome of these matters
cannot be predicted with certainty, we do not believe that the outcome of any of these matters, individually or in the aggregate, will  result in losses that are
materially in excess of amounts already recognized, if any.
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SCHEDULE II

ORACLE CORPORATION
VALUATION AND QUALIFYING ACCOUNTS

 

(in millions)  
Beginning
Balance   

Additions
Charged to

Operations or
Other Accounts   Write-offs   

Translation
Adjustments

and Other   
Ending
Balance  

Allowances for Doubtful Trade receivables                     
Year Ended:                     

May 31, 2019  $ 370  $ 190  $ (188)  $ (1)  $ 371 

May 31, 2020  $ 371  $ 245  $ (195)  $ (12)  $ 409 

May 31, 2021  $ 409  $ 192  $ (243)  $ 15  $ 373
 

 
 

Item 16.Form 10-K Summary
 
None. 
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ORACLE CORPORATION
INDEX OF EXHIBITS

The  following  exhibits  are  filed  or  furnished  herewith  or  are  incorporated  by  reference  to  exhibits  previously  filed  with  the  U.S.  Securities  and  Exchange
Commission.
 

    Incorporated by Reference
Exhibit No.  Exhibit Description  Form  File No.  Exhibit  Filing Date  Filed By
                         

3.01

 

Amended  and  restated  Certificate  of  Incorporation  of
Oracle  Corporation  and  Certificate  of  Amendment  of
Amended  and  restated  Certificate  of  Incorporation  of
Oracle Corporation  

8-K 12G3

 

000-51788   3.01   2/6/06   Oracle Corporation

                         
3.02  Amended and restated Bylaws of Oracle Corporation  8-K  001-35992   3.02   6/16/16   Oracle Corporation

                         
4.01

 
Specimen  Certificate  of  Oracle  Corporation’s  Common
Stock  

S-3 ASr
 

333-166643   4.04   5/7/10   Oracle Corporation

                         
4.02

 
Indenture dated January 13, 2006, among Ozark Holding
Inc., Oracle Corporation and Citibank, N.A.  

8-K
 

000-14376   10.34   1/20/06   Oracle Systems
Corporation

                         
4.03

 

First Supplemental Indenture dated May 9, 2007 among
Oracle Corporation, Citibank, N.A. and The Bank of New
York Trust Company, N.A.  

S-3 ASr

 

333-142796   4.3   5/10/07   Oracle Corporation

                         
4.04

 

Form  of  6.50%  Note  due  2038,  together  with  Officers’
Certificate issued April 9, 2008 setting forth the terms of
the Note  

8-K

 

000-51788   4.09   4/8/08   Oracle Corporation

                         
4.05

 

Form of 6.125% Note due 2039,  together with Officers’
Certificate issued July 8,  2009 setting forth the terms of
the Note  

8-K

 

000-51788   4.08   7/8/09   Oracle Corporation

                         
4.06

 
Form  of  2040  Note,  together  with  Officers’  Certificate
issued July 19, 2010 setting forth the terms of the Note  

10-Q
 

000-51788   4.08   9/20/10   Oracle Corporation

                         
4.07  Form of New 2040 Note  S-4  333-176405   4.5   8/19/11   Oracle Corporation

                         
4.08

 

Form  of  2.50%  Note  due  2022,  together  with  Officers’
Certificate  issued  October  25,  2012  setting  forth  the
terms of the Note  

8-K

 

000-51788   4.10   10/25/12   Oracle Corporation
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    Incorporated by Reference
Exhibit No.  Exhibit Description  Form  File No.  Exhibit  Filing Date  Filed By

                         
4.09

 

Form  of  3.125%  Note  due  2025,  together  with  Officers’
Certificate issued July 10, 2013 setting forth the terms of
the Note  

8-K

 

001-35992   4.11   7/10/13   Oracle Corporation

                         
4.10

 

Form  of  3.625%  Note  due  2023,  together  with  Officers’
Certificate issued July 16, 2013 setting forth the terms of
the Note  

8-K

 

001-35992   4.12   7/16/13   Oracle Corporation

                         
4.11

 

Forms  of  2.80%  Note  due  2021,  3.40%  Note  due  2024,
4.30%  Note  due  2034  and  4.50%  Note  due  2044,
together  with  Officers’  Certificate  issued  July  8,  2014
setting forth the terms of the Notes  

8-K

 

001-35992   4.13   7/8/14   Oracle Corporation

                         
4.12

 

Forms of 2.50% Notes due 2022, 2.95% Notes due 2025,
3.25%  Notes  due  2030,  3.90%  Notes  due  2035,  4.125%
Notes  due  2045  and  4.375%  Notes  due  2055,  together
with Officers’ Certificate issued May 5, 2015 setting forth
the terms of the Notes  

8-K

 

001-35992   4.13   5/5/15   Oracle Corporation

                         
4.13

 

Forms of 1.90% Notes due 2021, 2.40% Notes due 2023,
2.65% Notes due 2026, 3.85% Notes due 2036 and 4.00%
Notes  due  2046,  together  with  Officers’  Certificate
issued July 7, 2016 setting forth the terms of the Notes  

8-K

 

001-35992   4.1   7/7/16   Oracle Corporation

                         
4.14

 

Forms  of  2.625%  Notes  due  2023,  2.950%  Notes  due
2024,  3.250%  Notes  due  2027,  3.800%  Notes  due  2037
and  4.000%  Notes  due  2047,  together  with  Officers’
Certificate  issued  November  9,  2017  setting  forth  the
terms of the Notes  

8-K

 

001-35992   4.1   11/9/17   Oracle Corporation

                         
4.15

 

Forms  of  2.500%  Notes  due  2025,  2.800%  Notes  due
2027,  2.950% Notes  due 2030,  3.600% Notes  due 2040,
3.600%  Notes  due  2050  and  3.850%  Notes  due  2060,
together  with  Officers’  Certificate  issued  April  1,  2020
setting forth the terms of the Notes  

8-K

 

001-35992   4.1   4/1/20   Oracle Corporation
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    Incorporated by Reference
Exhibit No.  Exhibit Description  Form  File No.  Exhibit  Filing Date  Filed By

                         
4.16

 

Forms  of  1.650%  Notes  due  2026,  2.300%  Notes  due
2028,  2.875% Notes  due 2031,  3.650% Notes  due 2041,
3.950%  Notes  due  2051  and  4.100%  Notes  due  2061,
together with Officers’ Certificate issued March 24, 2021
setting forth the terms of the Notes  

8-K

 

001-35992   4.1   3/24/21   Oracle Corporation

                         
4.17

 
Description of Oracle Corporation’s Securities registered
Under Section 12 of the Exchange Act  

10-K
 

001-35992   4.15   6/21/19   Oracle Corporation

                         
10.01*

 
Oracle  Corporation  Deferred  Compensation  Plan,  as
amended and restated as of July 1, 2015  

10-Q
 

001-35992   10.01   9/18/15   Oracle Corporation

                         
10.02*

 
Oracle  Corporation  Employee  Stock  Purchase  Plan
(1992), as amended and restated as of October 1, 2009  

10-K
 

000-51788   10.02   7/1/10   Oracle Corporation

                         
10.03*

 

Oracle  Corporation  Amended  and  restated  1993
Directors’  Stock Plan,  as amended and restated on April
29, 2016  

10-K

 

001-35992   10.03   6/22/16   Oracle Corporation

                         
10.04*

 
Amended and restated 2000 Long-Term Equity Incentive
Plan, as approved on November 15, 2017  

8-K
 

001-35992   10.04   11/17/17   Oracle Corporation

                         
10.05*

 

Form  of  Stock  Option  Agreement  under  the  Amended
and  restated  2000  Long-Term  Equity  Incentive  Plan  for
U.S. Executive Vice Presidents and Section 16 Officers  

10-Q

 

001-35992   10.05   9/18/17   Oracle Corporation

                         
10.06*

 

Form  of  Stock  Option  Agreement  under  the  Oracle
Corporation  Amended  and  restated  1993  Directors’
Stock Plan  

10-K

 

001-35992   10.06   6/25/15   Oracle Corporation

                         
10.07*

 
Form  of  Indemnity  Agreement  for  Directors  and
Executive Officers  

10-Q
 

000-51788   10.07   12/23/11   Oracle Corporation

                         
10.08*

 

Oracle  Corporation  Amended  and  restated  Executive
Bonus Plan, as amended and restated as of February 12,
2019  

10-Q

 

001-35992   10.09   3/18/19   Oracle Corporation
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    Incorporated by Reference
Exhibit No.  Exhibit Description  Form  File No.  Exhibit  Filing Date  Filed By

                         
10.09*

 

Oracle  Corporation  Stock  Unit  Award  Deferred
Compensation Plan,  as amended and restated as of July
1, 2015  

10-Q

 

001-35992   10.15   9/18/15   Oracle Corporation

                         
10.10*

 

Form  of  restricted  Stock  Unit  Award  Agreement  under
the  Oracle  Corporation  Amended  and  restated  1993
Directors’ Stock Plan  

10-K

 

001-35992   10.17   6/25/15   Oracle Corporation

                         
10.11*

 

Form  of  Performance-Based  Stock  Option  Agreement
under  the  Amended  and  restated  2000  Long-Term
Equity Incentive Plan for Named Executive Officers  

10-Q

 

001-35992   10.16   9/18/17   Oracle Corporation

                         
10.12*

 

Form  of  Stock  Unit  Award  Agreement  under  the
Amended and restated 2000 Long-Term Equity Incentive
Plan for U.S. Employees (Including Section 16 Officers)  

10-Q

 

001-35992   10.17   9/18/17   Oracle Corporation

                         
10.13*  Oracle Corporation 2020 Equity Incentive Plan   S-8   333-249880   99.1   11/5/20   Oracle Corporation

                         
10.14*

 
Form of restricted Stock Unit Agreement under the 2020
Equity Incentive Plan for U.S. Employees  

10-Q
 

001-35992   10.16   12/11/20   Oracle Corporation

                         
21.01‡  Subsidiaries of the registrant                  
                         

23.01‡
 

Consent  of  Independent  registered  Public  Accounting
Firm  

 
 

             

                         
31.01‡

 
rule  13a-14(a)/15d-14(a)  Certification  of  Principal
Executive and Financial Officer  

 
 

             

                         
32.01†

 
Section 1350 Certification of Principal Executive Financial
Officer  
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    Incorporated by Reference
Exhibit No.  Exhibit Description  Form  File No.  Exhibit  Filing Date  Filed By
                         

101‡

 

Interactive Data Files Pursuant to rule 405 of regulation
S-T,  formatted  in  Inline  XBrL:  (1)  Consolidated  Balance
Sheets  as  of  May  31,  2021  and  2020,  (2)  Consolidated
Statements  of  Operations  for  the  years  ended  May  31,
2021,  2020  and  2019,  (3)  Consolidated  Statements  of
Comprehensive  Income  for  the  years  ended  May  31,
2021,  2020  and  2019,  (4)  Consolidated  Statements  of
Equity for the years ended May 31, 2021, 2020 and 2019,
(5) Consolidated Statements of Cash Flows for the years
ended  May  31,  2021,  2020  and  2019,  (6)  Notes  to
Consolidated  Financial  Statements  and  (7)  Financial
Statement Schedule II  

 

 

             

                         
104‡

 

The  cover  page  from  the  Company’s  Annual  report  on
Form 10-K  for  the  year  ended  May 31,  2021,  formatted
in Inline XBrL and contained in Exhibit 101  

 

 

             

 

* Indicates management contract or compensatory plan or arrangement.

‡ Filed herewith.

† Furnished herewith.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf
by the undersigned, thereunto duly authorized.
 

    ORACLE CORPORATION
         

Date: June 21, 2021   By:   /s/  SAFrA A. CATz

        Safra A. Catz
        Chief Executive Officer and Director
        (Principal Executive and Financial Officer)
 

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed by the following persons on behalf of the registrant and in the
capacities and on the date indicated.
 

Name  Title  Date
         

/s/  SAFrA A. CATz   Chief Executive Officer and Director 
(Principal Executive and Financial Officer)

  June 21, 2021
Safra A. Catz      
         

/s/  WILLIAM COrEY WEST   Executive Vice President, Chief Accounting Officer 
(Principal Accounting Officer)

  June 21, 2021
William Corey West      
         

/s/  LAWrENCE J. ELLISON   Chairman of the Board of Directors and Chief Technology Officer   June 21, 2021
Lawrence J. Ellison      
         

/s/  JEFFrEY O. HENLEY   Vice Chairman of the Board of Directors   June 21, 2021
Jeffrey O. Henley        
         

/s/  JEFFrEY S. BErG   Director   June 21, 2021
Jeffrey S. Berg        
         

/s/  MICHAEL J. BOSKIN   Director   June 21, 2021
Michael J. Boskin        
         

/s/  BrUCE r. CHIzEN   Director   June 21, 2021
Bruce r. Chizen        
         

/s/  GEOrGE H. CONrADES   Director   June 21, 2021
George H. Conrades        
         

/s/  rONA A. FAIrHEAD   Director   June 21, 2021
rona A. Fairhead        
         

/s/  rENéE J. JAMES   Director   June 21, 2021
renée J. James        
         

/s/  CHArLES W. MOOrMAN IV   Director   June 21, 2021
Charles W. Moorman IV        
         

/s/  LEON E. PANETTA   Director   June 21, 2021
Leon E. Panetta
 

       
/s/  WILLIAM G. PArrETT   Director   June 21, 2021
William G. Parrett        
         

/s/  NAOMI O. SELIGMAN   Director   June 21, 2021
Naomi O. Seligman        
         

/s/   VISHAL SIKKA   Director   June 21, 2021
Vishal Sikka        
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Exhibit 21.01

ORACLE CORPORATION
Subsidiaries of the Registrant

 
 Name of Subsidiary   Place of Incorporation  
    
 Oracle International Corporation California
    
 Oracle America, Inc.  Delaware
    
 Oracle Global Holdings, Inc. Delaware
    
 Oracle Systems Corporation Delaware
    
 Oracle EMEA & CAPAC Holdings Limited Bermuda
    
 Oracle International Holdings Limited Bermuda
    
 OCAPAC Holding Company UC Ireland
    
 OCAPAC research Partner UC Ireland
    
 Oracle EMEA Holdings Limited Ireland
    
 Oracle Global Partners Ireland
    
 Oracle International Group Limited Isle of Man
    
 Delphi Asset Management Corporation Nevada
    
 Oracle Software Technology GmbH Switzerland

 

 



 
Exhibit 23.01

Consent of Independent Registered Public Accounting Firm

We consent to the incorporation by reference in the following registration Statements:
 
 (1) registration Statement (Form S-3 No. 333-254166) of Oracle Corporation, and
 

 

(2) registration Statement (Form S-8 Nos. 333-251303, 333-249880, 333-235503, 333-228899, 333-225829, 333-222139, 333-218996, 333-216796,
333-215835, 333-215171, 333-214106, 333-212182, 333-210287, 333-208632, 333-207038, 333-202870, 333-199617, 333-195502, 333-194705,
333-193006, 333-187924, 333-186971, 333-184062, 333-181023, 333-179586, 333-179132, 333-176986, 333-171939, 333-169089, 333-164734,
333-163147, 333-157758, 333-153660, 333-151045, 333-147400, 333-145162, 333-142776, 333-142225, 333-139901, 333-139875, 333-138694,
333-136275, 333-131988, 333-131427) pertaining to the equity incentive plans of Oracle Corporation;

of our reports dated June 21, 2021, with respect to the consolidated financial statements and schedule of Oracle Corporation and the effectiveness of internal
control over financial reporting of Oracle Corporation included in this Annual report (Form 10-K) of Oracle Corporation for the year ended May 31, 2021.

/s/ Ernst & Young LLP

San Jose, California
June 21, 2021

 

 



 
Exhibit 31.01

CERTIFICATION OF PRINCIPAL EXECUTIVE AND FINANCIAL OFFICER PURSUANT TO
EXCHANGE ACT RULE 13a-14(a)/15d-14(a)

AS ADOPTED PURSUANT TO SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, Safra A. Catz, certify that:

1. I have reviewed this annual report on Form 10-K of Oracle Corporation;

2. Based on my knowledge,  this  report  does not contain any untrue statement  of  a material  fact  or  omit  to state a material  fact  necessary  to make the
statements  made,  in  light  of  the  circumstances  under  which  such  statements  were  made,  not  misleading  with  respect  to  the  period  covered  by  this
report;

3. Based  on  my  knowledge,  the  financial  statements,  and  other  financial  information  included  in  this  report,  fairly  present  in  all  material  respects  the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. I  am responsible  for  establishing and maintaining disclosure controls  and procedures  (as  defined in  Exchange Act  rules  13a-15(e)  and 15d-15(e))  and
internal control over financial reporting (as defined in Exchange Act rules 13a-15(f) and 15d-15(f)) for the registrant and have:

  a) designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to
ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared;

  b) designed  such  internal  control  over  financial  reporting,  or  caused  such  internal  control  over  financial  reporting  to  be  designed  under  our
supervision,  to  provide  reasonable  assurance  regarding  the  reliability  of  financial  reporting  and  the  preparation  of  financial  statements  for
external purposes in accordance with generally accepted accounting principles;

  c) evaluated  the  effectiveness  of  the  registrant’s  disclosure  controls  and  procedures  and  presented  in  this  report  our  conclusions  about  the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

  d) disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent
fiscal  quarter  (the  registrant’s  fourth  fiscal  quarter  in  the  case  of  an  annual  report)  that  has  materially  affected,  or  is  reasonably  likely  to
materially affect, the registrant’s internal control over financial reporting; and

5. I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the registrant’s auditors and the Finance and Audit
Committee of the registrant’s board of directors (or persons performing the equivalent functions):

  a) all significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably
likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

  b) any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control
over financial reporting.    

 
Date: June 21, 2021   By: /s/  SAFrA A. CATz

     Safra A. Catz
Chief Executive Officer and Director 
(Principal Executive and Financial Officer)

 

 



 
Exhibit 32.01

CERTIFICATION OF PRINCIPAL EXECUTIVE AND FINANCIAL OFFICER
PURSUANT TO 18 U.S.C. SECTION 1350 AS ADOPTED PURSUANT TO

SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

The certification set forth below is being submitted in connection with the report on Form 10-K of Oracle Corporation for the purpose of complying with rule
13a-14(b) or rule 15d-14(b) of the Securities Exchange Act of 1934 and Section 1350 of Chapter 63 of Title 18 of the United States Code.

Safra A. Catz, the Chief Executive Officer (Principal Executive and Financial Officer) of Oracle Corporation, certifies that, to the best of her knowledge:

1. the report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934; and

2. the information contained in the report fairly presents, in all material respects, the financial condition and results of operations of Oracle Corporation.
 
Date: June 21, 2021   By: /s/  SAFrA A. CATz

      Safra A. Catz
Chief Executive Officer and Director
(Principal Executive and Financial Officer)

 
The foregoing certification is being furnished pursuant to 18 U.S.C. Section 1350. It is not being filed for purposes of Section 18 of the Securities Exchange Act of
1934, as amended, and it is not to be incorporated by reference into any filing of Oracle Corporation, regardless of any general incorporation language in such
filing.
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COUNTY OF NASSAU

CONSULTANT'S, CONTRACTOR'S AND VENDOR'S DISCLOSURE FORM

1. Name of the Entity:

Address:

City: State/Province/Territory: Zip/Postal Code:

Country: 

2. Entity's Vendor Identification Number:

3. Type of Business: (specify)

4. List names and addresses of all principals; that is, all individuals serving on the Board of Directors or comparable 
body, all partners and limited partners, all corporate officers, all parties of Joint Ventures, and all members and 
officers of limited liability companies (attach additional sheets if necessary):

 No principals have been attached to this form.  

5. List names and addresses of all shareholders, members, or partners of the firm. If the shareholder is not an 
individual, list the individual shareholders/partners/members. If a Publicly held Corporation, include a copy of the 
10K in lieu of completing this section.
If none, explain.
 

 No shareholders, members, or partners have been attached to this form.

6. List all affiliated and related companies and their relationship to the firm entered on line 1. above (if none, enter 
"None"). Attach a separate disclosure form for each affiliated or subsidiary company that may take part in the 
performance of this contract. Such disclosure shall be updated to include affiliated or subsidiary companies not 
previously disclosed that participate in the performance of the contract.

 

7. List all lobbyists whose services were utilized at any stage in this matter (i.e., pre-bid, bid, post-bid, etc.). If none, enter
"None." The term "lobbyist" means any and every person or organization retained, employed or designated by any client 
to influence - or promote a matter before - Nassau County, its agencies, boards, commissions, department heads, 
legislators or committees, including but not limited to the Open Space and Parks Advisory Committee and Planning 
Commission. Such matters include, but are not limited to, requests for proposals, development or improvement of real 
property subject to County regulation, procurements. The term "lobbyist" does not include any officer, director, trustee, 
employee, counsel or agent of the County of Nassau, or State of New York, when discharging his or her official duties.

Are there lobbyists involved in this matter?
YES NO

(a) Name, title, business address and telephone number of lobbyist(s):

(b) Describe lobbying activity of each lobbyist. See below for a complete description of lobbying activities.

Oracle America, Inc.

1900 Oracle Way 

Reston                                                                                                               Virginia

United States

20190-4733

94-2805249

Public Corporation

Oracle America, Inc. is an indirectly, whollyowned subsidiary of Oracle Corporation, a public company.  Oracle Corporation’s material subsidiaries are listed in Exhibit 21.01 of its Annual Report on Form 10K filed with the U.S. Securities 
and Exchange Commission (https://www.sec.gov/ix?doc=/Archives/edgar/data/0001341439/000156459021033616/orcl10k_20210531.htm). Oracle Corporation’s directors and the Security Ownership of Certain Beneficial Owners and 
Management are listed in its Proxy Statement filed with the U.S. Securities and Exchange Commission (https://s23.q4cdn.com/440135859/files/doc_downloads/proxyvotingmaterial/BookmarkedPDFProxyStatement.pdf)

Oracle America, Inc. is an indirectly, whollyowned subsidiary of Oracle Corporation, a public company with many shareholders.  Please refer to Form 10K filed with the U.S. 
Securities and Exchange Commission (https //www.sec.gov/ix?doc=/Archives/edgar/data/0001341439/000156459021033616/orcl10k_20210531.htm)

Oracle America, Inc. is an indirectly, wholly‐owned subsidiary of Oracle Corporation, a public company, with many affiliates and subsidiaries.  Oracle 
Corporation’s material subsidiaries are listed in Exhibit 21.01 of its Annual Report on Form 10‐K filed with the U.S. Securities and Exchange Commission
(https://www.sec.gov/ix?doc=/Archives/edgar/data/0001341439/000156459021033616/orcl‐10k_20210531.htm).

X
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The term lobbying shall mean any attempt to influence: any determination made by the Nassau County 
Legislature, or any member thereof, with respect to the introduction, passage, defeat, or substance of any local 
legislation or resolution; any determination by the County Executive to support, oppose, approve or disapprove any 
local legislation or resolution, whether or not such legislation has been introduced in the County Legislature; any 
determination by an elected County official or an officer or employee of the County with respect to the procurement of 
goods, services or construction, including the preparation of contract specifications, including by not limited to the 
preparation of requests for proposals, or solicitation, award or administration of a contract or with respect to the 
solicitation, award or administration of a grant, loan, or agreement involving the disbursement of public monies; any 
determination made by the County Executive, County Legislature, or by the County of Nassau, its agencies, boards, 
commissions, department heads or committees, including but not limited to the Open Space and Parks Advisory 
Committee, the Planning Commission, with respect to the zoning, use, development or improvement of real property 
subject to County regulation, or any agencies, boards, commissions, department heads or committees with respect to 
requests for proposals, bidding, procurement or contracting for services for the County; any determination made by an
elected county official or an officer or employee of the county with respect to the terms of the acquisition or disposition 
by the county of any interest in real property, with respect to a license or permit for the use of real property of or by the
county, or with respect to a franchise, concession or revocable consent; the proposal, adoption, amendment or 
rejection by an agency of any rule having the force and effect of law; the decision to hold, timing or outcome of any 
rate making proceeding before an agency; the agenda or any determination of a board or commission; any 
determination regarding the calendaring or scope of any legislature oversight hearing; the issuance, repeal, 
modification or substance of a County Executive Order; or any determination made by an elected county official or an 
officer or employee of the county to support or oppose any state or federal legislation, rule or regulation, including any 
determination made to support or oppose that is contingent on any amendment of such legislation, rule or regulation, 
whether or not such legislation has been formally introduced and whether or not such rule or regulation has been 
formally proposed.



SHOULD ANY OF THE ABOVE DESCRIBED POLICIES BE CANCELLED BEFORE
THE EXPIRATION DATE THEREOF, NOTICE WILL BE DELIVERED IN
ACCORDANCE WITH THE POLICY PROVISIONS.

INSURER(S) AFFORDING COVERAGE

INSURER F :

INSURER E :

INSURER D :

INSURER C :

INSURER B :

INSURER A :

NAIC #

NAME:
CONTACT

(A/C, No):
FAX

E-MAIL
ADDRESS:

PRODUCER

(A/C, No, Ext):
PHONE

INSURED

REVISION NUMBER:CERTIFICATE NUMBER:COVERAGES

IMPORTANT:  If the certificate holder is an ADDITIONAL INSURED, the policy(ies) must have ADDITIONAL INSURED provisions or be endorsed.
If SUBROGATION IS WAIVED, subject to the terms and conditions of the policy, certain policies may require an endorsement.  A statement on
this certificate does not confer rights to the certificate holder in lieu of such endorsement(s).

THIS CERTIFICATE IS ISSUED AS A MATTER OF INFORMATION ONLY AND CONFERS NO RIGHTS UPON THE CERTIFICATE HOLDER. THIS
CERTIFICATE DOES NOT AFFIRMATIVELY OR NEGATIVELY AMEND, EXTEND OR ALTER THE COVERAGE AFFORDED BY THE POLICIES
BELOW.  THIS CERTIFICATE OF INSURANCE DOES NOT CONSTITUTE A CONTRACT BETWEEN THE ISSUING INSURER(S), AUTHORIZED
REPRESENTATIVE OR PRODUCER, AND THE CERTIFICATE HOLDER.

OTHER:

(Per accident)

(Ea accident)

$

$

N / A

SUBR
WVD

ADDL
INSD

THIS IS TO CERTIFY THAT THE POLICIES OF INSURANCE LISTED BELOW HAVE BEEN ISSUED TO THE INSURED NAMED ABOVE FOR THE POLICY PERIOD
INDICATED.  NOTWITHSTANDING ANY REQUIREMENT, TERM OR CONDITION OF ANY CONTRACT OR OTHER DOCUMENT WITH RESPECT TO WHICH THIS
CERTIFICATE MAY BE ISSUED OR MAY PERTAIN, THE INSURANCE AFFORDED BY THE POLICIES DESCRIBED HEREIN IS SUBJECT TO ALL THE TERMS,
EXCLUSIONS AND CONDITIONS OF SUCH POLICIES. LIMITS SHOWN MAY HAVE BEEN REDUCED BY PAID CLAIMS.

$

$

$

$PROPERTY DAMAGE

BODILY INJURY (Per accident)

BODILY INJURY (Per person)

COMBINED SINGLE LIMIT

AUTOS ONLY

AUTOSAUTOS ONLY
NON-OWNED

SCHEDULEDOWNED

ANY AUTO

AUTOMOBILE LIABILITY

Y / N

WORKERS COMPENSATION
AND EMPLOYERS' LIABILITY

OFFICER/MEMBER EXCLUDED?
(Mandatory in NH)

DESCRIPTION OF OPERATIONS below
If yes, describe under

ANY PROPRIETOR/PARTNER/EXECUTIVE

$

$

$

E.L. DISEASE - POLICY LIMIT

E.L. DISEASE - EA EMPLOYEE

E.L. EACH ACCIDENT

ER
OTH-

STATUTE
PER

LIMITS(MM/DD/YYYY)
POLICY EXP

(MM/DD/YYYY)
POLICY EFF

POLICY NUMBERTYPE OF INSURANCELTR
INSR

DESCRIPTION OF OPERATIONS / LOCATIONS / VEHICLES  (ACORD 101, Additional Remarks Schedule, may be attached if more space is required)

EXCESS LIAB

UMBRELLA LIAB $EACH OCCURRENCE

$AGGREGATE

$

OCCUR

CLAIMS-MADE

DED RETENTION $

$PRODUCTS - COMP/OP AGG

$GENERAL AGGREGATE

$PERSONAL & ADV INJURY

$MED EXP (Any one person)

$EACH OCCURRENCE
DAMAGE TO RENTED

$PREMISES (Ea occurrence)

COMMERCIAL GENERAL LIABILITY

CLAIMS-MADE OCCUR

GEN'L AGGREGATE LIMIT APPLIES PER:

POLICY
PRO-
JECT LOC

CERTIFICATE OF LIABILITY INSURANCE
DATE (MM/DD/YYYY)

CANCELLATION

AUTHORIZED REPRESENTATIVE

ACORD 25 (2016/03)

© 1988-2016 ACORD CORPORATION.  All rights reserved.

CERTIFICATE HOLDER

The ACORD name and logo are registered marks of ACORD

HIRED
AUTOS ONLY

5,000,000

08/01/2022

GL1728969

SEA-003279911-67

1,000,000

PS4066355 (WI)

X

15105

     SAN FRANCISCO, CA  94111

N

08/01/2021

X04/01/2022

08/01/2022
A

CA4594403 (AOS)

B

10,000,000

5,000,000

Safety National Casualty Corp.

1,000,000

X

X

04/05/2022

08/01/2021

NASSAU COUNTY IS INCLUDED AS ADDITIONAL INSURED AS RESPECTS GENERAL LIABILITY TO THE EXTENT REQUIRED BY WRITTEN CONTRACT.

X

04/01/2022

     MINEOLA, NY  11501

     NASSAU COUNTY


A

CN101765515-MAX-GAWU-21-22

25,000

08/01/2022

5,000,000
08/01/2022

B

CA4594402 (MA)

10,000,000

19445

5,000,000

1382  

1,000,000

LDC4066354 (AOS)

     FOUR EMBARCADERO CENTER, SUITE 1100

     MARSH RISK & INSURANCE SERVICES


     CALIFORNIA LICENSE NO. 0437153


     2300 ORACLE WAY

     ORACLE CORPORATION ORACLE AMERICA, INC


     Austin, TX  78741

08/01/2021

     160 OLD COUNTRY ROAD


X

A

08/01/2022

National Union Fire Ins Co Pittsburgh PA





























































































































































































































































































































































































































































































Certified: --

E-72-22

NIFS ID: CQAT22000006 Department: County Attorney
Capital: Service: special counsel (Felix)

Contract ID #: CQAT22000006 Term: 12/7/2021 to completion of services
NIFS Entry Date: 04/26/2022 Contract Delayed: X

Slip Type: New

CRP: 

Blanket Resolution: 

Revenue: Federal Aid: State Aid: 

Vendor Submitted an Unsolicited Solicitation: 

1) Mandated Program: No

2) Comptroller Approval Form Attached: Yes

3) CSEA Agmt. & 32 Compliance Attached: No

4) Significant Adverse Information
Identified? (if yes, attach memo): No

5) Insurance Required: Yes

Vendor/Municipality Info: 

Name: Sokoloff Stern LLP
DBA: Sokoloff Stern LLP

ID#:263392230

Main Address: 179 Westbury Avenue, Carle Pla
CARLE PLACE, NY 11514

Main Contact: LINDA KNOX

Main Phone: (516) 334-4500

Department:

Contact Name: Mary Nori

Address: 1 West Street
Mineola, New York 11501

Phone: (516) 571-6083

Email: mnori@nassaucountyny.gov

Contract Summary

Purpose: This is a new contract with special counsel Sokoloff Stern LLP ("Counsel") to represent Police Officer Robert Psomas 

and Police Officer John Giovaniello in the case known as Gurlyene Felix, as Administrator for the Estate of Matthew FELIX and 

Gurlyene Felix Individually v. Nassau County, et al., Index No. 12-cv-676.

Method of Procurement: In April 2018, the County Attorney’s Office conducted a formal Request for Qualifications ("RFQ") to 

identify eligible, experienced legal counsel for a broad array of legal areas, and a panel of firms ("Panel") qualified to provide legal 

services for the County has been established. The firm Sokoloff Stern LLP (“Counsel”) has been added to the Panel. In this 

streamlined solicitation, a total of eight candidates qualified in the area of Section 1983 and municipal defense were solicited from 

the RFQ panel.  Of the eight solicited, only one firm responded, Sokoloff Stern LLP.  After reviewing Counsel’s proposal, the 

evaluation committee was satisfied that Counsel possessed extensive experience providing counsel to municipalities, the requisite 

staff to ensure the case would be handled properly, and an overall budget comparable to proposals the County typically receives.

Procurement History: See above.

Filed with the Clerk of the 
Nassau County Legislature
June 17, 2022 12:11PM



 

Description of General Provisions: Counsel shall represent the County and/or such other party the County may be required to 

defend in the case: Gurlyene Felix, as Administrator for the Estate of Matthew Felix and Gurlyene Felix Individually v. Nassau 

County, et al., Index No. 12-cv-676, a Civil Rights Section 1983 case which includes claims of wrongful death.

Impact on Funding / Price Analysis: The Maximum amount allowed on this contract is $167,255.00, with an initial encumbrance 

of $75,000.00

Change in Contract from Prior Procurement: N/A -  this is a new contract.

Recommendation: Approve as Submitted



 

Advisement Information

Fund Control Resp. Center Object Index Code Sub Object Budget Code Line Amount
GEN 10 1100 DE ATGEN1100 DE502 ATGEN1100 DE502 01 $75,000.00

TOTAL $75,000.00

Additional Info
Blanket Encumbrance
Transaction

Renewal
% Increase
% Decrease

Funding Source Amount
Revenue Contract:
County $75,000.00
Federal $0.00
State $0.00
Capital $0.00
Other $0.00

Total $75,000.00

Routing Slip

Department

NIFS Entry Mary Nori 05/12/2022 08:04PM Approved
NIFS Final Approval Daniel Gregware 05/13/2022 02:55PM Approved
Final Approval Daniel Gregware 05/13/2022 02:55PM Approved

County Attorney

Approval as to Form Daniel Gregware 05/16/2022 04:33PM Approved
RE & Insurance Verification Andrew Amato 05/13/2022 03:07PM Approved
NIFS Approval Daniel Gregware 05/20/2022 04:33PM Approved
Final Approval Daniel Gregware 05/20/2022 04:33PM Approved

OMB

NIFS Approval Jeff Nogid 05/20/2022 04:00PM Approved
NIFA Approval Irfan Qureshi 05/23/2022 12:03PM Approved
Final Approval Irfan Qureshi 05/23/2022 12:03PM Approved

Compliance & Vertical DCE

Procurement Compliance 
Approval

Robert Cleary 06/09/2022 05:15PM Approved

DCE Compliance Approval Robert Cleary 06/09/2022 05:15PM Approved
Vertical DCE Approval Arthur Walsh 06/15/2022 10:00AM Approved
Final Approval Arthur Walsh 06/15/2022 10:00AM Approved

Legislative Affairs Review

Final Approval Christopher Leimone 06/16/2022 02:23PM Approved

Legislature

Final Approval In Progress

Comptroller

Claims Approval Pending
Legal Approval Pending



 

Accounting / NIFS Approval Pending
Deputy Approval Pending
Final Approval Pending

NIFA

NIFA Approval Pending



                                                                                                                                              

   RULES RESOLUTION NO.            – 2022 

 

 

 

 A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE TO 

EXECUTE A PERSONAL SERVICES AGREEMENT BETWEEN THE 

COUNTY OF NASSAU, ACTING ON BEHALF OF THE OFFICE OF THE 

NASSAU COUNTY ATTORNEY, AND SOKOLOFF STERN LLP 

 

 

 

 

 

WHEREAS, the County has negotiated a personal services agreement 

with Sokoloff Stern LLP to provide legal services, a copy of which is on file 

with the Clerk of the Legislature; now, therefore, be it 

  

 RESOLVED, that the Rules Committee of the Nassau County 

Legislature authorizes the County Executive to execute the said agreement 

with Sokoloff Stern LLP. 







































      NIFA Nassau County Interim Finance Authority

Contract Approval Request Form (As of January 1, 2015)

1. Vendor: Sokoloff Stern LLP

2. Amount requiring NIFA approval: $167,255.00

Amount to be encumbered: $75,000.00

Slip Type: New

If new contract - $ amount should be full amount of contract
If advisement - NIFA only needs to review if it is increasing funds above the amount previously approved by NIFA 
If amendment - $ amount should be full amount of amendment only

3. Contract Term:  to 12/7/2021 to completion of services
    Has work or services on this contract commenced? Yes

    If yes, please explain: ongoing litigation

4. Funding Source:
General Fund (GEN) X Grant Fund (GRT)
Capital Improvement Fund 
(CAP)

Other

Federal %  0
State % 0
County %   100

Is the cash available for the full amount of the contract?   Yes

If not, will it require a future borrowing? No

Has the County Legislature approved the borrowing? N/A

Has NIFA approved the borrowing for this contract? N/A

5. Provide a brief description (4 to 5 sentences) of the item for which this approval is requested:

This is a new contract with special counsel Sokoloff Stern LLP ("Counsel") to represent Police Officer Robert Psomas and Police Officer John Giovaniello in the case 

known as Gurlyene Felix, as Administrator for the Estate of Matthew FELIX and Gurlyene Felix Individually v. Nassau County, et al., Index No. 12-cv-676.

6. Has the item requested herein followed all proper procedures and thereby approved by the:

Nassau County Attorney as to form Yes

Nassau County Committee and/or Legislature

Date of approval(s) and citation to the resolution where approval for this item was provided:

  

7. Identify all contracts (with dollar amounts) with this or an affiliated party within the prior 12 months:

Contract ID Posting Date Amount Added in Prior 12 Months



AUTHORIZATION

To the best of my knowledge, I hereby certify that the information contained in this 
Contract Approval Request Form and any additional information submitted in 
connection with this request is true and accurate and that all expenditures that will be 
made in reliance on this authorization are in conformance with the Nassau County 
Approved Budget and not in conflict with the Nassau County Multi-Year Financial Plan. 
I understand that NIFA will rely upon this information in its official deliberations.

   IQURESHI   05/23/2022

Authenticated User D  a  te  

COMPTROLLER’S OFFICE

To the best of my knowledge, I hereby certify that the information listed is true and 
accurate and is in conformance with the Nassau County Approved Budget and not in 
conflict with the Nassau County Multi-Year Financial Plan.

Regarding funding, please check the correct response:

I certify that the funds are available to be encumbered pending NIFA approval of this contract. 

If this is a capital project:
I certify that the bonding for this contract has been approved by NIFA. 

Budget is available and funds have been encumbered but the project requires NIFA bonding authorization. 

    

Authenticated User D  a  te  

NIFA

Amount being approved by NIFA: 

Payment is not guaranteed for any work commenced prior to this approval.

    

Authenticated User D  a  te  

NOTE: All contract submissions MUST include the County’s own routing slip, current
NIFS printouts for all relevant accounts and relevant Nassau County Legislature
communication documents and relevant supplemental information pertaining to the item
requested herein.

NIFA Contract Approval Request Form MUST be filled out in its entirety before being 
submitted to NIFA for review.

NIFA reserves the right to request additional information as needed.





















































PART 1. 

DB-120.1 (1 - )  

PART 2. To be completed by the NYS Workers' Compensation Board 
  State of New York 

Workers' Compensation Board 
According to information maintained by the NYS Workers' Compensation Board, the above-named employer has complied 
with the NYS Disability and 

CERTIFICATE OF INSURANCE COVERAGE 
DISABILITY AND PAID FAMILY LEAVE BENEFITS LAW

1a. Legal Name & Address of Insured (use street address only)

Work Location of Insured 

1b. Business Telephone Number of Insured

1c. Federal Employer Identification Number of Insured or  
      Social Security Number

2. Name and Address of Entity Requesting Proof of Coverage
(Entity Being Listed as the Certificate Holder)

3a. Name of Insurance Carrier 

The Standard Life Insurance Company of New York 
333 Westchester Avenue, West Building, Suite 300 
White Plains, New York 10604

3c. Policy effective period

3b. Policy Number of Entity Listed in Box "1a"

  
4. Policy provides the following benefits: 

5. Policy covers:

Under penalty of perjury, I certify that I am an authorized representative or licensed agent of the insurance carrier referenced above and that the 
named insured has  insurance coverage as described above. 

  

  

IMPORTANT:  
Licensed Insurance Agent of that carrier, this certificate is COMPLETE. Mail it directly to the certificate holder. 

If Box 4B, 4C or 5B is checked, this certificate is NOT COMPLETE for purposes of Section 220, Subd. 8 of the NYS 
Disability and Paid Family Leave Benefits Law. 

, Plans Acceptance Unit, PO Box 5200, Binghamton, NY 13902-5200.

to

Both disability and aid amily eave benefits.

Disability benefits only.

Paid amily eave benefits only.

Date Signed

Telephone Number

By
(Signature of insurance carrier's authorized representative or NYS icensed nsurance gent of that insurance carrier)

Name and Title

A. All of the employer's employees eligible under the NYS Disability and Paid Family Leave Benefits Law.

B. Only the following class or classes of employer's employees:

Date Signed

Telephone Number Name and Title

By
(Signature of Authorized NYS Workers' Compensation Board Employee)



Additional Instructions for Form DB-120.1 

By signing this form, the insurance carrier identified in Box 3 on this form is certifying that it is insuring the business 
referenced in ox "1a" for disability and/or aid amily eave benefits under the New York State Disability and Paid 
Family Leave Benefits Law. The nsurance arrier or its licensed agent will send this Certificate of Insurance 

to the entity listed as the certificate holder in Box 2. 

The insurance carrier must notify the above certificate holder and the Workers' Compensation Board within 10 days IF a 
policy is cancelled due to nonpayment of premiums or within 30 days IF there are reasons other than nonpayment of 
premiums that cancel the policy or eliminate the insured from coverage indicated on this Certificate. (These notices my be 
sent by regular mail.) Otherwise, this Certificate is valid for one year after this form is approved by the insurance carrier or 
its licensed agent, or until the policy expiration date listed in Box 3c, whichever is earlier 

This ertificate is issued as a matter of information only and confers no rights upon the certificate holder. This certificate 
does not amend, extend or alter the coverage afforded by the policy listed, nor does it confer any rights or responsibilities 
beyond those contained in the referenced policy. 

This ertificate may be used as evidence of a  of insurance only 
while the underlying policy is in effect. 

Please Note: Upon the cancellation of the disability and/or aid amily eave benefits policy indicated on this 
form, if the business continues to be named on a permit, license or contract issued by a certificate holder, the 
business must provide that certificate holder with 

 proof that the business is complying with the mandatory 
coverage requirements of the  Disability and Paid Family Leave Benefits Law.

DISABILITY AND PAID FAMILY LEAVE BENEFITS LAW 

§220. Subd. 8
(a) The head of a state or municipal department, board, commission or office authorized or required by law to issue any
permit for or in connection with any work involving the employment of employees in employment as defined in this article,
and not withstanding any general or special statute requiring or authorizing the issue of such permits, shall not issue such
permit unless proof duly subscribed by an insurance carrier is produced in a form satisfactory to the chair, that the
payment of disability benefits and after January first, two thousand and twenty-one, the payment of family leave benefits
for all employees has been secured as provided by this article. Nothing herein, however, shall be construed as creating
any liability on the part of such state or municipal department, board, commission or office to pay any disability benefits to
any such employee if so employed.

(b) The head of a state or municipal department, board, commission or office authorized or required by law to enter into
any contract for or in connection with any work involving the employment of employees in employment as defined in this
article and notwithstanding any general or special statute requiring or authorizing any such contract, shall not enter into
any such contract unless proof duly subscribed by an insurance carrier is produced in a form satisfactory to the chair, that
the payment of disability benefits and after January first, two thousand eighteen, the payment of family leave benefits for
all employees has been secured as provided by this article.

DB-120.1 ( - ) Reverse 



ANY PROPRIETOR/PARTNER/EXECUTIVE
OFFICER/MEMBER EXCLUDED?

INSR ADDL SUBR
LTR INSD WVD

PRODUCER CONTACT
NAME:

FAXPHONE
(A/C, No):(A/C, No, Ext):

E-MAIL
ADDRESS:

INSURER A :

INSURED INSURER B :

INSURER C :

INSURER D :

INSURER E :

INSURER F :

POLICY NUMBER POLICY EFF POLICY EXPTYPE OF INSURANCE LIMITS(MM/DD/YYYY) (MM/DD/YYYY)

AUTOMOBILE LIABILITY

UMBRELLA LIAB

EXCESS LIAB

WORKERS COMPENSATION
AND EMPLOYERS' LIABILITY

DESCRIPTION OF OPERATIONS / LOCATIONS / VEHICLES  (ACORD 101, Additional Remarks Schedule, may be attached if more space is required)

AUTHORIZED REPRESENTATIVE

EACH OCCURRENCE $
DAMAGE TO RENTEDCLAIMS-MADE OCCUR $PREMISES (Ea occurrence)

MED EXP (Any one person) $

PERSONAL & ADV INJURY $

GEN'L AGGREGATE LIMIT APPLIES PER: GENERAL AGGREGATE $
PRO-POLICY LOC PRODUCTS - COMP/OP AGGJECT 

OTHER: $
COMBINED SINGLE LIMIT

$(Ea accident)
ANY AUTO BODILY INJURY (Per person) $
OWNED SCHEDULED

BODILY INJURY (Per accident) $AUTOS ONLY AUTOS
HIRED NON-OWNED PROPERTY DAMAGE

$AUTOS ONLY AUTOS ONLY (Per accident)

$

OCCUR EACH OCCURRENCE
CLAIMS-MADE AGGREGATE $

DED RETENTION $
PER OTH-
STATUTE ER

E.L. EACH ACCIDENT

E.L. DISEASE - EA EMPLOYEE $
If yes, describe under

E.L. DISEASE - POLICY LIMITDESCRIPTION OF OPERATIONS below

INSURER(S) AFFORDING COVERAGE NAIC #

COMMERCIAL GENERAL LIABILITY

Y / N
N / A

(Mandatory in NH)

SHOULD ANY OF THE ABOVE DESCRIBED POLICIES BE CANCELLED BEFORE
THE    EXPIRATION    DATE    THEREOF,    NOTICE   WILL   BE   DELIVERED   IN
ACCORDANCE WITH THE POLICY PROVISIONS.

THIS  IS  TO  CERTIFY  THAT  THE  POLICIES  OF  INSURANCE  LISTED  BELOW HAVE BEEN ISSUED TO THE INSURED NAMED ABOVE FOR THE POLICY PERIOD
INDICATED.    NOTWITHSTANDING  ANY  REQUIREMENT,  TERM  OR  CONDITION  OF  ANY  CONTRACT OR OTHER DOCUMENT WITH RESPECT TO WHICH THIS
CERTIFICATE  MAY  BE  ISSUED  OR  MAY  PERTAIN,  THE  INSURANCE  AFFORDED  BY  THE  POLICIES  DESCRIBED  HEREIN IS SUBJECT TO ALL THE TERMS,
EXCLUSIONS AND CONDITIONS OF SUCH POLICIES. LIMITS SHOWN MAY HAVE BEEN REDUCED BY PAID CLAIMS.

THIS  CERTIFICATE  IS  ISSUED  AS  A  MATTER  OF  INFORMATION  ONLY AND CONFERS NO RIGHTS UPON THE CERTIFICATE HOLDER. THIS
CERTIFICATE  DOES  NOT  AFFIRMATIVELY  OR  NEGATIVELY  AMEND,  EXTEND  OR  ALTER  THE  COVERAGE  AFFORDED  BY THE POLICIES
BELOW.    THIS  CERTIFICATE  OF  INSURANCE  DOES  NOT  CONSTITUTE  A  CONTRACT  BETWEEN  THE ISSUING INSURER(S), AUTHORIZED
REPRESENTATIVE OR PRODUCER, AND THE CERTIFICATE HOLDER.

IMPORTANT:    If  the  certificate holder is an ADDITIONAL INSURED, the policy(ies) must have ADDITIONAL INSURED provisions or be endorsed.
If  SUBROGATION  IS  WAIVED,  subject  to  the  terms and conditions of the policy, certain policies may require an endorsement.  A statement on
this certificate does not confer rights to the certificate holder in lieu of such endorsement(s).

COVERAGES CERTIFICATE NUMBER: REVISION NUMBER:

CERTIFICATE HOLDER CANCELLATION

© 1988-2015 ACORD CORPORATION.  All rights reserved.ACORD 25 (2016/03)

CERTIFICATE OF LIABILITY INSURANCE DATE (MM/DD/YYYY)

$

$

$

$

$

The ACORD name and logo are registered marks of ACORD

10/25/2021

(516) 294-1072 (516) 294-1764

23329

SOKOLOFF , STERN LLP.
179 WESTBURY AVENUE
CARLE PLACE, NY 11514

1

A 2,000,000

X BOPI039414 10/31/2021 10/31/2022 500,000
15,000

Included
4,000,000
4,000,000

1,000,000A
BOPI039414 10/31/2021 10/31/2022

NASSAU COUNTY ATTORNEY'S OFFICE INCLUDED AS ADDITIONAL INSURED

NASSAU COUNTY ATTORNEY'S OFFICE
ONE WEST ST
Mineola, NY 11501

SOKOLLP-01 DTRINCERI

The Robert C. Mangi Agency Inc.
950 Franklin Ave. STE 100
Garden City, NY 11530 service@contractorsinsurance.org

MERCHANTS MUTUAL INSURANCE

X
X

X

X X



Carle Place NY 11514

Office of the Nassau County Attorney

Municipal Transactions Bureau

One West Street

Mineola NY 11501

A Lawyers Professional Liability 11/10/2021 11/10/2022 Each Claim

Aggregate

Deductible

CNA INSURANCE COMPANIES

5,000,000$

5,000$

5,000,000$

179 Westbury Avenue

425223686

Sokoloff Stern, LLP

11/12/2021

USI Affinity

14 Cliffwood Ave , Suite 310 

Matawan, NJ 07747

ANY PROPRIETOR/PARTNER/EXECUTIVE
OFFICER/MEMBER EXCLUDED?

INSR ADDL SUBR
LTR INSR WVD

DATE (MM/DD/YYYY)

PRODUCER CONTACT
NAME:

FAXPHONE
(A/C, No):(A/C, No, Ext):

E-MAIL
ADDRESS:

INSURER A :

INSURED INSURER B :

INSURER C :

INSURER D :

INSURER E :

INSURER F :

POLICY NUMBER
POLICY EFF POLICY EXP

TYPE OF INSURANCE LIMITS(MM/DD/YYYY) (MM/DD/YYYY)

GENERAL LIABILITY

AUTOMOBILE LIABILITY

UMBRELLA LIAB

EXCESS LIAB

WORKERS COMPENSATION
AND EMPLOYERS' LIABILITY

DESCRIPTION OF OPERATIONS / LOCATIONS / VEHICLES  (Attach ACORD 101, Additional Remarks Schedule, if more space is required)

AUTHORIZED REPRESENTATIVE

EACH OCCURRENCE $
DAMAGE TO RENTED

COMMERCIAL GENERAL LIABILITY $PREMISES (Ea occurrence)

CLAIMS-MADE OCCUR MED EXP (Any one person) $

PERSONAL & ADV INJURY $

GENERAL AGGREGATE $

GEN'L AGGREGATE LIMIT APPLIES PER: PRODUCTS - COMP/OP AGG $

$PRO-
POLICY LOCJECT

COMBINED SINGLE LIMIT
$(Ea accident)

BODILY INJURY (Per person) $ANY AUTO

ALL OWNED SCHEDULED BODILY INJURY (Per accident) $
AUTOS AUTOS

HIRED AUTOS
NON-OWNED PROPERTY DAMAGE $
AUTOS (Per accident)

$

OCCUR EACH OCCURRENCE $

CLAIMS-MADE AGGREGATE $

DED RETENTION $ $

WC STATU- OTH-
TORY LIMITS ER

E.L. EACH ACCIDENT $

E.L. DISEASE - EA EMPLOYEE $
If yes, describe under

E.L. DISEASE - POLICY LIMIT $DESCRIPTION OF OPERATIONS below

INSURER(S) AFFORDING COVERAGE NAIC #

Y / N

N / A

(Mandatory in NH)

SHOULD ANY OF THE ABOVE DESCRIBED POLICIES BE CANCELLED BEFORE
THE EXPIRATION DATE THEREOF, NOTICE WILL BE DELIVERED IN
ACCORDANCE WITH THE POLICY PROVISIONS.

THIS IS TO CERTIFY THAT THE POLICIES OF INSURANCE LISTED BELOW HAVE BEEN ISSUED TO THE INSURED NAMED ABOVE FOR THE POLICY PERIOD
INDICATED.  NOTWITHSTANDING ANY REQUIREMENT, TERM OR CONDITION OF ANY CONTRACT OR OTHER DOCUMENT WITH RESPECT TO WHICH THIS
CERTIFICATE MAY BE ISSUED OR MAY PERTAIN, THE INSURANCE AFFORDED BY THE POLICIES DESCRIBED HEREIN IS SUBJECT TO ALL THE TERMS,
EXCLUSIONS AND CONDITIONS OF SUCH POLICIES. LIMITS SHOWN MAY HAVE BEEN REDUCED BY PAID CLAIMS.

THIS CERTIFICATE IS ISSUED AS A MATTER OF INFORMATION ONLY AND CONFERS NO RIGHTS UPON THE CERTIFICATE HOLDER. THIS
CERTIFICATE DOES NOT AFFIRMATIVELY OR NEGATIVELY AMEND, EXTEND OR ALTER THE COVERAGE AFFORDED BY THE POLICIES
BELOW.  THIS CERTIFICATE OF INSURANCE DOES NOT CONSTITUTE A CONTRACT BETWEEN THE ISSUING INSURER(S), AUTHORIZED
REPRESENTATIVE OR PRODUCER, AND THE CERTIFICATE HOLDER.

IMPORTANT:  If the certificate holder is an ADDITIONAL INSURED, the policy(ies) must be endorsed.  If SUBROGATION IS WAIVED, subject to
the terms and conditions of the policy, certain policies may require an endorsement.  A statement on this certificate does not confer rights to the
certificate holder in lieu of such endorsement(s).

COVERAGES CERTIFICATE NUMBER: REVISION NUMBER:

CERTIFICATE HOLDER CANCELLATION

© 1988-2010 ACORD CORPORATION.  All rights reserved.

The ACORD name and logo are registered marks of ACORDACORD 25 (2010/05)

CERTIFICATE OF LIABILITY INSURANCE

20443

COL LPL for Holder - Office of the Nassau County Attorney



26247

X

X

X

Indemnity Insurance Company of North
America - CHUBB INSURER A:

                        CERTIFICATE OF LIABILITY INSURANCE

1,000,000.00

1,000,000.00

 AGGREGATE

IMPORTANT: If the certificate holder is an ADDITIONAL INSURED, the policy(ies) must be endorsed. If SUBROGATION IS WAIVED, subject to the 
terms and conditions of the policy, certain policies may require an endorsement. A statement on this certificate does not confer rights to the 
certificate holder in lieu of such endorsements(s).

THIS CERTIFICATE IS ISSUED AS A MATTER OF INFORMATION ONLY AND CONFERS NO RIGHTS UPON THE CERTIFICATE HOLDER. THIS 
CERTIFICATE DOES NOT AFFIRMATIVELY OR NEGATIVELY AMEND, EXTEND OR ALTER THE COVERAGE AFFORDED BY THE POLICIES BELOW. 
THIS CERTIFICATE OF INSURANCE DOES NOT CONSTITUTE A CONTRACT BETWEEN THE ISSUING INSURER(S), AUTHORIZED 
REPRESENTATIVE OR PRODUCER, AND THE CERTIFICATE HOLDER.

THIS IS TO CERTIFY THAT THE POLICIES OF INSURANCE LISTED BELOW HAVE BEEN ISSUED TO THE INSURED NAME ABOVE FOR THE POLICY PERIOD 
INDICATED. NOTWITHSTANDING ANY REQUIREMENT, TERM OR CONDITION OF ANY CONTRACT OR OTHER DOCUMENT WITH RESPECT TO WHICH THIS 
CERTIFICATE MAY BE ISSUED OR MAY PERTAIN. THE INSURANCE AFFORDED BY THE POLICIES DESCRIBED HEREIN IS SUBJECT TO ALL THE TERMS, 
EXCLUSIONS AND CONDITIONS OF SUCH POLICIES. LIMITS SHOWN MAY HAVE BEEN REDUCED BY PAID CLAIMS.

REVISION NUMBER:

09/28/2021

 INSURER B:

 INSURERS AFFORDING COVERAGE

COVERAGES

EACH OCCURRENCE
DAMAGE TO RENTED 

MED EXP (Any one person)

PERSONAL & ADV INJURY

GENERAL AGGREGATE

PRODUCTS-COMP/OP AGG

 COMBINED SINGLE LIMIT 
(Ea accident)
 BODILY INJURY  (Per person)

 BODILY INJURY  (Per accident)
 PROPERTY DAMAGE 
(Per accident)
 EACH OCCURRENCE

 E.L. EACH ACCIDENT

 E.L. DISEASE-EA EMPLOYEE

 E.L. DISEASE-POLICY LIMIT

CERTIFICATE HOLDER CANCELLATION

ACORD 25 (2010/05)
© 1988-2010 ACORD CORPORATION. All rights reserved.

PREMISES (Ea occurrence)

ADD'L
INSRD POLICY NUMBER

POLICY EFF
(MM/DD/YYYY)

WC STATU-
TORY LIMITS

OTH-
ER

GEN'L AGGREGATE LIMIT APPLIES PER:

 AUTOMOBILE LIABILITY

ANY AUTO
ALL OWNED
AUTOS

SCHEDULED
AUTOS

HIRED AUTOS NON-OWNED
AUTOS

 UMBRELLA LIAB

 EXCESS LIAB

DED

CLAIMS MADE

RETENTION $
WORKERS COMPENSATION
AND EMPLOYERS' LIABILITY
ANY PROPRIETOR/PARTNER/EXECUTIVE

If yes, describe under

OFFICER/MEMBER EXCLUDED?

DESCRIPTION OF OPERATIONS below

$

$

$

$

$

$

$

$

$

$

$

POLICY EXP
(MM/DD/YYYY) LIMITS

$

$

$

 GENERAL LIABILITY

COMMERCIAL GENERAL LIABILITY

CLAIMS MADE OCCUR

POLICY  PRO-
JECT LOC

 INSURER C:

 INSURER D:

 INSURER E:

 NAIC#

PRODUCER

INSURED

Nassau County Attorney's Office

One West Street
Mineola NY, 11501

C70032661 09/30/2021 09/30/2022

1,000,000.00

INSR
LTR TYPE OF INSURANCE

DESCRIPTION OF OPERATIONS / LOCATIONS / VEHICLES (Attach ACORD 101, Additional Remarks, Schedule, if more space is required)

43575

SHOULD ANY OF THE ABOVE DESCRIBED POLICIES BE CANCELLED BEFORE 
THE EXPIRATION DATE THEREOF, NOTICE WILL BE DELIVERED IN 
ACCORDANCE WITH THE POLICY PROVISIONS.

E-MAIL ADDRESS: Risk@ExtensisGroup.com

PHONE (A/C, No, Ext): 888-473-6398

CONTACT NAME:

 INSURER F:
CERTIFICATE NUMBER:

DATE (MM/DD/YYYY)

SUBR
WVD

$

Y/N N/A

The ACORD name and logo are registered marks of ACORD

X

FAX (A/C, No):

Not Applicable

Not Applicable

OCCUR

(Mandatory in NH)

206386

 AUTHORIZED REPRESENTATIVE

A

Jay Peichel

Keystone Risk Partners LLC
604 East Baltimore Pike  
Media PA, 19063

Extensis IV, Inc. L/C/F
Sokoloff Stern, LLP (Sokoloff Stern, LLP)
900 US HWY 9 North, 3rd Floor
Woodbridge, NJ 07095

B
10,000

//  Re: Legal Representation 

X UMB 5499247-08 09/30/2021 09/30/2022 $

$

0.00

10,000,000.00

American Guarantee & Liability - Zurich



BRUCE A. BLAKEMAN                           THOMAS A. ADAMS           
      County Executive                                                                                    County Attorney                      
                                                                                          
                                                                                
                                      

 
COUNTY OF NASSAU 

OFFICE OF THE COUNTY ATTORNEY 
 

ONE WEST STREET – MINEOLA, NEW YORK 11501-4820 
516-571-3056, FAX 516-571-6684, 6604 

 

         
         
TO:  Robert Cleary  

Director of Procurement Compliance 
 
FROM: Daniel Gregware  

Deputy County Attorney  
 
DATE: April 25, 2022  
 
SUBJECT: Delay Memo – Sokoloff Stern LLP   
 
 
The purpose of this memo is to explain the delay with processing a new contract between the 
County and Sokoloff Stern LLP (“Counsel”), the special counsel firm selected to represent 
Police Officer Robert Psomas and Police Officer John Giovaniello in the case known as 
Gurlyene Felix, as Administrator for the Estate of Matthew Felix and Gurlyene Felix 
Individually v. County of Nassau, et al., Index No. 12-cv-676, a Civil Rights Section 1983 
case, which includes claims of wrongful death (the “Services”). 
 
The contract services commenced on December 7, 2021.  The drafting of this contract was 
assigned on January 18, 2022, and the contract was sent to Counsel on January 19, 2022.  The 
disclosure forms were completed and insurance certificates were uploaded by Counsel on 
April 5, 2022.  My office then began packaging and uploading the contract package for the 
requisite County approvals. 

 
I trust this memorandum satisfies your inquiry, however, please do not hesitate to contact this 
office should you have any additional questions. 

 
 

     
      ____________________________________________ 

      DANIEL GREGWARE  
Deputy County Attorney 

      
 



Certified: --

E-73-22

NIFS ID: CLPK22000006 Department: Parks
Capital: Service: Advertising

Contract ID #: CQPK19000023-05 Term: from 03/01/2020 to 02/28/2025 

NIFS Entry Date: 06/17/2022 Contract Delayed: X

Slip Type: Amendment

CRP: 

Time Extension: 

Addl. Funds: 

Blanket Resolution: 

Revenue: Federal Aid: State Aid: 

Vendor Submitted an Unsolicited Solicitation: 

1) Mandated Program: No

2) Comptroller Approval Form Attached: Yes

3) CSEA Agmt. & 32 Compliance Attached: No

4) Significant Adverse Information
Identified? (if yes, attach memo):

No

5) Insurance Required: Yes

Vendor/Municipality Info: 

Name: Ed Moore Advertising ID#:112396029

Main Address: 10 Village drive westdix hills, NY 11746

Main Contact: Joseph kenny

Main Phone: (631) 667-5525

Department:

Contact Name: Linda Barker

Address: Administration Bldg.
Eisenhower Park
East Meadow, NY  11554

Phone: (516) 572-0238

Email: ContractRoutingParks@nassaucountyny.gov

Contract Summary

Purpose: Amended Term and Amended Payment: Amendment 1 extends the term until February 28, 2025 and the maximum 

amount in the Original agreement (attached CQPK19000023) shall be increased from $450,000 by $1,800,000 to $2,250,000.

Method of Procurement: Contract (copy attached) CQPK19000023 already in place since 3/1/20

Procurement History: Contract (copy attached) CQPK19000023 already in place since 3/1/20

Description of General Provisions: Providing advertising, including, but not limited to print, radio, tv, and internet advertising in 

order to aid the tourism, travel and hospitality industries in Nassau County (i.e. parks, beaches, museums, entertainment venues) 

that were negatively impacted by the COVID-19 pandemic.

Impact on Funding / Price Analysis: ESARP3104 DE500 $600,000.   Maximum amount being increased by $1,800,000.  New 

Filed with the Clerk of the Nassau County 
Legislature on June 20, 2022 1:04pn



total maximum amount of $2,250,000.   Encumbering $600,000 at this time.

Change in Contract from Prior Procurement: n/a

Recommendation: Approve as Submitted



Advisement Information

Fund Control Resp. Center Object Index Code Sub Object Budget Code Line Amount
ARP 30 3104 DE ESARP3104 DE500 ESARP3104 DE500 05 $600,000.00

TOTAL $600,000.00

Additional Info
Blanket Encumbrance
Transaction

Renewal
% Increase
% Decrease

Funding Source Amount
Revenue Contract:
County $0.00
Federal $600,000.00
State $0.00
Capital $0.00
Other $0.00

Total $600,000.00

Routing Slip

Department

NIFS Entry Linda Barker 06/17/2022 06:06PM Approved

NIFS Final Approval Linda Barker 06/17/2022 06:11PM Approved

Final Approval Linda Barker 06/17/2022 06:11PM Approved

County Attorney

Approval as to Form Daniel Gregware 06/20/2022 09:49AM Approved

RE & Insurance Verification Andrew Amato 06/20/2022 09:49AM Approved

NIFS Approval Daniel Gregware 06/20/2022 09:54AM Approved

Final Approval Daniel Gregware 06/20/2022 09:54AM Approved

OMB

NIFS Approval Sanju Jacob 06/20/2022 08:08AM Approved

NIFA Approval Irfan Qureshi 06/20/2022 09:37AM Approved

Final Approval Irfan Qureshi 06/20/2022 09:37AM Approved

Compliance & Vertical DCE

Procurement Compliance 
Approval

Robert Cleary 06/20/2022 10:46AM Approved

DCE Compliance Approval Robert Cleary 06/20/2022 10:46AM Approved

Vertical DCE Approval Edward Powers 06/20/2022 11:08AM Approved

Final Approval Edward Powers 06/20/2022 11:08AM Approved

Legislative Affairs Review

Final Approval Christopher Leimone 06/20/2022 12:43PM Approved

Legislature

Final Approval In Progress

Comptroller

Claims Approval Pending

Legal Approval Pending



Accounting / NIFS Approval Pending

Deputy Approval Pending

Final Approval Pending

NIFA

NIFA Approval Pending



RULES RESOLUTION NO. – 2022

A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE 

TO EXECUTE AN AMENDMENT TO A PERSONAL SERVICES 

AGREEMENT BETWEEN THE COUNTY OF NASSAU, ACTING ON 

BEHALF OF THE COUNTY DEPARTMENT OF PARKS, RECREATION 

& MUSEUMS, AND ED MOORE ADVERTISING AGENCY, INC. 

WHEREAS, the County has negotiated an amendment to a personal 

services agreement with Ed Moore Advertising Agency, Inc. to provide 

advertising and assist in the development and implementation of a 

promotional and event marketing plan for the Department of Parks, 

Recreation & Museums, a copy of which is on file with the Clerk of the 

Legislature; now, therefore, be it 

RESOLVED, that the Rules Committee of the Nassau County 

Legislature authorizes the County Executive to execute the said amendment 

to an agreement with Ed Moore Advertising Agency, Inc. 













































































































      NIFA Nassau County Interim Finance Authority

Contract Approval Request Form (As of January 1, 2015)

1. Vendor: Ed Moore Advertising

2. Amount requiring NIFA approval: $1,800,000.00

Amount to be encumbered: $600,000.00

Slip Type: Amendment

If new contract - $ amount should be full amount of contract
If advisement - NIFA only needs to review if it is increasing funds above the amount previously approved by NIFA 
If amendment - $ amount should be full amount of amendment only

3. Contract Term: 03/01/2020 to 02/28/2025
    Has work or services on this contract commenced? Yes

    If yes, please explain: Contract already in place since 3/1/20

4. Funding Source:
General Fund (GEN) Grant Fund (GRT)
Capital Improvement Fund 
(CAP)

Other X

ARP boost NC tourism program
Federal %  0
State % 0
County %   0
Other % 100

Is the cash available for the full amount of the contract?   Yes

If not, will it require a future borrowing? No

Has the County Legislature approved the borrowing? N/A

Has NIFA approved the borrowing for this contract? N/A

5. Provide a brief description (4 to 5 sentences) of the item for which this approval is requested:

Amended Term and Amended Payment: Amendment 1 extends the term until February 28, 2025 and the maximum amount in the Original agreement (attached 

CQPK19000023) shall be increased from $450,000 by $1,800,000 to $2,250,000.

6. Has the item requested herein followed all proper procedures and thereby approved by the:

Nassau County Attorney as to form Yes

Nassau County Committee and/or Legislature

Date of approval(s) and citation to the resolution where approval for this item was provided:

  

7. Identify all contracts (with dollar amounts) with this or an affiliated party within the prior 12 months:

Contract ID Posting Date Amount Added in Prior 12 Months
CQPK19000023-04 04/01/2022 $150,000.00



AUTHORIZATION

To the best of my knowledge, I hereby certify that the information contained in this 
Contract Approval Request Form and any additional information submitted in 
connection with this request is true and accurate and that all expenditures that will be 
made in reliance on this authorization are in conformance with the Nassau County 
Approved Budget and not in conflict with the Nassau County Multi-Year Financial Plan. 
I understand that NIFA will rely upon this information in its official deliberations.

   IQURESHI   06/20/2022

Authenticated User D  a  te  

COMPTROLLER’S OFFICE

To the best of my knowledge, I hereby certify that the information listed is true and 
accurate and is in conformance with the Nassau County Approved Budget and not in 
conflict with the Nassau County Multi-Year Financial Plan.

Regarding funding, please check the correct response:

I certify that the funds are available to be encumbered pending NIFA approval of this contract. 

If this is a capital project:
I certify that the bonding for this contract has been approved by NIFA. 

Budget is available and funds have been encumbered but the project requires NIFA bonding authorization. 

    

Authenticated User D  a  te  

NIFA

Amount being approved by NIFA: 

Payment is not guaranteed for any work commenced prior to this approval.

    

Authenticated User D  a  te  

NOTE: All contract submissions MUST include the County’s own routing slip, current
NIFS printouts for all relevant accounts and relevant Nassau County Legislature
communication documents and relevant supplemental information pertaining to the item
requested herein.

NIFA Contract Approval Request Form MUST be filled out in its entirety before being 
submitted to NIFA for review.

NIFA reserves the right to request additional information as needed.
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PRINCIPAL QUESTIONNAIRE FORM

All questions on these questionnaires must be answered by all officers and any individuals who hold a ten percent 
(10%) or greater ownership interest in the proposer. Answers typewritten or printed in ink. If you need more space to 
answer any question, make as many photocopies of the appropriate page(s) as necessary and attach them to the 
questionnaire.

COMPLETE THIS QUESTIONNAIRE CAREFULLY AND COMPLETELY. FAILURE TO SUBMIT A COMPLETE 
QUESTIONNAIRE MAY MEAN THAT YOUR BID OR PROPOSAL WILL BE REJECTED AS NON-RESPONSIVE 
AND IT WILL NOT BE CONSIDERED FOR AWARD

1. Principal Name: Joseph Kenny
Date of birth: 02/16/1964
Home address: 10 Village Drive West
City: Dix Hills State/Province/Territory: NY Zip/Postal Code: 11746
Country: US

Business Address: 10 Vilage Drive West
City: Dix Hills State/Province/Territory: NY Zip/Postal Code: 11746
Country US
Telephone: (631) 667-5525

Other present address(es): none
City: State/Province/Territory: Zip/Postal Code:
Country:
Telephone: 

List of other addresses and telephone numbers attached

2. Positions held in submitting business and starting date of each (check all applicable)

President Treasurer
Chairman of Board Shareholder
Chief Exec. Officer Secretary
Chief Financial Officer Partner
Vice President 08/01/1996
(Other)

3. Do you have an equity interest in the business submitting the questionnaire?
YES X NO If Yes, provide details.
49% ownership

4. Are there any outstanding loans, guarantees or any other form of security or lease or any other type of 
contribution made in whole or in part between you and the business submitting the questionnaire?
YES NO X If Yes, provide details.

5. Within the past 3 years, have you been a principal owner or officer of any business or notfor-profit organization 
other than the one submitting the questionnaire?
YES NO X If Yes, provide details.
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6. Has any governmental entity awarded any contracts to a business or organization listed in Section 5 in the past
3 years while you were a principal owner or officer?
YES NO X If Yes, provide details.

NOTE: An affirmative answer is required below whether the sanction arose automatically, by operation of law, or as a 
result of any action taken by a government agency. Provide a detailed response to all questions checked "YES". If you
need more space, photocopy the appropriate page and attach it to the questionnaire.

7. In the past (5) years, have you and/or any affiliated businesses or not-for-profit organizations listed in Section 5
in which you have been a principal owner or officer:
a. Been debarred by any government agency from entering into contracts with that agency?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Been declared in default and/or terminated for cause on any contract, and/or had any contracts 
cancelled for cause?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Been denied the award of a contract and/or the opportunity to bid on a contract, including, but not 
limited to, failure to meet pre-qualification standards?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. Been suspended by any government agency from entering into any contract with it; and/or is any action
pending that could formally debar or otherwise affect such business's ability to bid or propose on 
contract?
YES NO X If yes, provide an explanation of the circumstances and corrective action 
taken.

8. Have any of the businesses or organizations listed in response to Question 5 filed a bankruptcy petition and/or 
been the subject of involuntary bankruptcy proceedings during the past 7 years, and/or for any portion of the 
last 7 year period, been in a state of bankruptcy as a result of bankruptcy proceedings initiated more than 7 
years ago and/or is any such business now the subject of any pending bankruptcy proceedings, whenever 
initiated?
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YES NO X If 'Yes', provide details for each such instance. (Provide a detailed response to 
all questions check "Yes". If you need more space, photocopy the appropriate page and attached it to the 
questionnaire.)

9.
a. Is there any felony charge pending against you?

YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

b. Is there any misdemeanor charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

c. Is there any administrative charge pending against you?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

d. In the past 10 years, have you been convicted, after trial or by plea, of any felony, or of any other crime,
an element of which relates to truthfulness or the underlying facts of which related to the conduct of 
business? Y
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

e. In the past 5 years, have you been convicted, after trial or by plea, of a misdemeanor?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

f. In the past 5 years, have you been found in violation of any administrative or statutory charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action
taken.

10. In addition to the information provided in response to the previous questions, in the past 5 years, have you 
been the subject of a criminal investigation and/or a civil anti-trust investigation by any federal, state or local 
prosecuting or investigative agency and/or the subject of an investigation where such investigation was related 
to activities performed at, for, or on behalf of the submitting business entity and/or an affiliated business listed 
in response to Question 5?
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YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

11. In addition to the information provided, in the past 5 years has any business or organization listed in response 
to Question 5, been the subject of a criminal investigation and/or a civil anti-trust investigation and/or any other 
type of investigation by any government agency, including but not limited to federal, state, and local regulatory 
agencies while you were a principal owner or officer?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

12. In the past 5 years, have you or this business, or any other affiliated business listed in response to Question 5 
had any sanction imposed as a result of judicial or administrative proceedings with respect to any professional 
license held?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.

13. For the past 5 tax years, have you failed to file any required tax returns or failed to pay any applicable federal, 
state or local taxes or other assessed charges, including but not limited to water and sewer charges?
YES NO X If yes, provide an explanation of the circumstances and corrective action taken.
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I, Joseph Kenny , hereby acknowledge that a materially false statement 
willfully or fraudulently made in connection with this form may result in rendering the submitting business entity and/or 
any affiliated entities non-responsible, and, in addition, may subject me to criminal charges.

I, Joseph Kenny , hereby certify that I have read and understand all the 
items contained in this form; that I supplied full and complete answers to each item therein to the best of my 
knowledge, information and belief; that I will notify the County in writing of any change in circumstances occurring 
after the submission of this form; and that all information supplied by me is true to the best of my knowledge, 
information and belief. I understand that the County will rely on the information supplied in this form as additional 
inducement to enter into a contract with the submitting business entity.

CERTIFICATION
A MATERIALLY FALSE STATEMENT WILLFULLY OR FRAUDULENTLY MADE IN CONNECTION WITH THIS 
QUESTIONNAIRE MAY RESULT IN RENDERING THE SUBMITTING BUSINESS ENTITY NOT RESPONSIBLE 
WITH RESPECT TO THE PRESENT BID OR FUTURE BIDS, AND, IN ADDITION, MAY SUBJECT THE PERSON 
MAKING THE FALSE STATEMENT TO CRIMINAL CHARGES.

Ed Moore Advertising Agency Inc.
Name of submitting business

Electronically signed and certified at the date and time indicated by:
Joseph Kenny [EDMOOREADV1@AOL.COM]

VP
Title

06/17/2022 05:34:16 PM
Date

























Resume for Ed Moore Advertising Agency 

 

 

Edward V Moore 

President 

DOB: 5-10-34 

1701 Greenway 

Woodbury, NY 11797 

516-496-7356 

44 Years Experience in Advertising on LI 

 

 

Joseph R Kenny 

Vice President 

DOB: 2-16-64 

10 Village Drive West  

Dix Hills, NY 11746 

631-553-8053 

23 Years Experience in Advertising on LI 

 

 

Christine A. Kenny 

Vice President 

DOB: 11-26-64 

10 Village Drive West  

Dix Hills, NY 11746 

631-487-7297  

33 Years Experience in Advertising on LI 
  

 
 

 

 

 

 

 

 

 

 

 

 

 

 

 



Background of Ed Moore Advertising 
 

 

 

1. Local Advertising Agency established in 1974 

 

2. 3 Full Time Employees 

 

3. Have Graphic Artist, Radio Production People, & TV Production  

 

4. Specialize in Entertainment Industry 

 

5. Restaurants (Prime, Tellers, Harbor Crab, H20, K Pacho, Four, J&R 

Steak House, Mio Posto, Danfords, Black Forest, Hudsons on Mile) 

 

6. Bars/Clubs (Dublin Deck, Lily Flanagans, Nutty Irishman, Nappertandys, 

Pops, Bellport CC, Chateau Le Mar, Emporium, Maliblue) 

 

7. Retail (Miller Beer, San Giuseppe Wines, Suburban Exterminators, 

Cactus Salons, Sam Ash, Adventureland, NYCB Theater, Dover 

Caterers) 

 

8. Events (Great South Bay Boat Race, Montauk Art Show, Concerts, 

Nassau County Craft Shows, Port Jefferson Bid, Brookhaven 

Amphitheater) 

 

9. Buying Service: Purchase media at lowest prices & charge no fees 

 

10.  Place Radio, TV, Print, & Online Advertising 

 

11.  Coordinate all Scripts, Artwork, Schedules, & Billing 

 

12.  Coordinate appearances & Promotions 

 

13. We know what works best 

 

 

 

 

 

 

 



Why Use Ed Moore Advertising? 
 

1. One point of Contact…. I give an un-biased recommendation on      

which media depending on the event, location, and budget… (IE. if       

dealing with a radio station directly they are going to steer you in that 

direction no matter what… I suggest what works based on previous 

experiences.  I make same $ no matter which media you use) 

 

2. I have lowest rates and do not charge any fees…. I have 100s of clients in 

the LI area that promote events similar to yours and I know what the 

lowest cost are.    The stations pay me 15% for doing the work of 

placement, writing the spots and payments  (I am attaching client list) 

 

3. Flexible with billing and conform to what you need, rather than having to 

fill out credit apps and letters of guarentee… I do that… when something 

runs incorrectly, I credit you and get make goods.  I do all the work 

behind the scenes.. 

 

4. I coordiante art delivery, writing of ads, tv production, and ad placement 

for no fee… part of what we do…. 

 

5.  I am always available, nights, weekend, etc….I take the drama out of 

ordering and don’t push you to do un-necessary things..   No B.S. 

 

6. I deal with all the different sales people calling to try and sell you on 

things that you probably don’t need. 

 

7. Located on LI and available to meet in person whenever needed 

 

8. We have been in business on LI since 1974 and have solid relationships 

with Radio, TV, and Print publication.   

 

BOTTOM LINE:  Cost Less, One Person, No Hassle, Always Available, and 

what we do works,  ask anyone of my clients   
 

 

 

 

 

 

 

 



CLIENT LIST 

 

BARS/CLUBS/CATERING  RESTAURANTS 

Winners Circle    Claudios 

Bridgeview Yacht Club   Mio Posto 

Kaseys     Passione 

Carltun on the Park   Mesita 

Paramount    Tellers Chop House 

McFaddens    Irish Coffee Pub 

Revolution    Harbor Crab 

Gossip     J&R Steakhouses 

Suffolk Theatre    Verace 

Schafers     K Pacho 

Mixx     Monsoon 

Refuge     Black Forest Brew Haus 

Lilly Flanagans    Palmers 

Dublin Deck    Prime Steak House 

Emporium    Harbor Club 

Napper Tandys    H-2-O 

Milleridge Inn 

Chelsea Mansion     BUSINESSES    

Nutty Irishman    Cactus Salons 

Peters Clam Bar    Nassau County Parks 

Parlay Gastro    Clare Rose Beer Distributor 

Wahlburgers     Tax Time Resolutions 

Harbor Club    Live Nation 

Brookhaven Amphitheatre   Suburban Exterminators   

Flanagans     Adventureland 

Patchogue Theatre   Country Farms / Polo in Park 

Smoke Shack BBQ   San Giuseppe Wines 

Beach Bar    Boening Bros Beer Distributor 

Dover Caterers    Gold Coast Bank 

Schafers     Patchogue C of C 

Sands of Lido    Napoli Marble 

Danfords / Wave    Allstar Bartending 

NY Burger    Property Tax Reduction  

Coral House    Port Jefferson B.I.D.  

Brian Rosenberg NY   Fine Lawyers 

Hudson & McCoy   Sam Ash Music Stores 

Tommys Place    Nassau County Craft Shows 

Tap Room    C&B Archery 

Flynns     LI Plastic Surgical Group 

NYCB Westbury Theater   Ski Plattekill  



Ed Moore Advertising 
10 Village Drive West  

Dix Hills, New York  11746 

ph.631 667-5525 fax 631 667-0402  
 

 

 

Date:  2/25/2019 

 

Corporate Officers Below: 

 

Edward V Moore 

President 

DOB: 5-10-34 

SS#: 064-26-1718 

1701 Greenway 

Woodbury, NY 11797 

516-496-7356 

50% share 

 

Joseph R Kenny 

Vice President 

DOB: 2-16-64 

SS# 085-54-2151 

10 Village Drive West  

Dix Hills, NY 11746 

631-553-8053 

25% share 

 

Christine A. Kenny 

Vice President 

DOB: 11-26-64 

SS# 127-62-8831 

10 Village Drive West  

Dix Hills, NY 11746 

631-487-7297  

25% Share 



   
 

 

Why Use Ed Moore Advertising? 
 

1. One point of Contact…. I give an un-biased recommendation on      

which media depending on the event, location, and budget… (IE. if       

dealing with a radio station directly they are going to steer you in that 

direction no matter what… I suggest what works based on previous 

experiences.  I make same $ no matter which media you use) 

 

2. I have lowest rates and do not charge any fees…. I have 100s of clients in 

the LI area that promote events similar to yours and I know what the 

lowest cost are.    The stations pay me 15% for doing the work of 

placement, writing the spots and payments  (I am attaching client list) 

 

3. Flexible with billing and conform to what you need, rather than having to 

fill out credit apps and letters of guarentee… I do that… when something 

runs incorrectly, I credit you and get make goods.  I do all the work 

behind the scenes.. 

 

4. I coordiante art delivery, writing of ads, tv production, and ad placement 

for no fee… part of what we do…. 

 

5.  I am always available, nights, weekend, etc….I take the drama out of 

ordering and don’t push you to do un-necessary things..   No B.S. 

 

6. I deal with all the different sales people calling to try and sell you on 

things that you probably don’t need. 

 

7. Located on LI and available to meet in person whenever needed 

 

8. We have been in business on LI since 1974 and have solid relationships 

with Radio, TV, and Print publication.   

 

BOTTOM LINE:  Cost Less, One Person, No Hassle, Always Available, and 

what we do works,  ask anyone of my clients   









Ed Moore Advertising 
10 Village Drive West  

Dix Hills, New York  11746 

ph.631 667-5525 fax 631 667-0402  
 

 

 

Date:  2/14/2019 

 

Re: Disclosure Statement 

 

Corporate Officers Below: 

 

Edward V Moore 

President 

DOB: 5-10-34 

SS#: 064-26-1718 

1701 Greenway 

Woodbury, NY 11797 

516-496-7356 

 

Joseph R Kenny 

Vice President 

DOB: 2-16-64 

SS# 085-54-2151 

10 Village Drive West  

Dix Hills, NY 11746 

631-553-8053 

 

Christine A. Kenny 

Vice President 

DOB: 11-26-64 

SS# 127-62-8831 

10 Village Drive West  

Dix Hills, NY 11746 

631-487-7297  













Certified: --

U-3-22

NIFS ID: CQPK22000010 Department: Parks
Capital: Service: Musical performance

Contract ID #: CQPK22000010 Term: from 06/08/2022 to 12/31/2024 

NIFS Entry Date: 06/01/2022 Contract Delayed: X

Slip Type: New

CRP: 

Blanket Resolution: 

Revenue: Federal Aid: State Aid: 

Vendor Submitted an Unsolicited Solicitation: 

1) Mandated Program: No

2) Comptroller Approval Form Attached: Yes

3) CSEA Agmt. & 32 Compliance Attached: No

4) Significant Adverse Information
Identified? (if yes, attach memo):

Yes

5) Insurance Required: Yes

Vendor/Municipality Info: 

Name: BACK STAGE PASS MEDIA
PRODUCTIONS, INC.

ID#:263538746

Main Address: 190 Asharoken Ave.Northport, NY 11768

Main Contact: Peter Mazzeo

Main Phone: (516) 652-2835

Department:

Contact Name: Darcy Belyea

Address: Administration Bldg.
Eisenhower Park
E. Meadow, NY  11554

Phone: (516) 572-0272

Email: ContractRoutingParks@nassaucountyny.gov

Contract Summary

Purpose: The performer is hereby retained to perform one (1) live musical performance by the New York Bee Gees on Saturday, 

June 11, 2022 from 8:00pm to 10:00pm at the Lakeside Theatre, Eisenhower Park.

Method of Procurement: RFQ# PK0408-2213-1605 issued April 8, 2022 Artists and Musical Group Performances at Lakeside 

Theatre at Eisenhower Park RFQ 2022 on April 8, 2022.

Procurement History: RFQ# PK0408-2213-1605 issued April 8, 2022 Artists and Musical Group Performances at Lakeside 

Theatre at Eisenhower Park RFQ 2022 on April 8, 2022.

Description of General Provisions: The performer is hereby retained to perform one (1) live musical performance by the New 

York Bee Gees on Saturday, June 11, 2022 from 8:00pm to 10:00pm at the Lakeside Theatre, Eisenhower Park.  The maximum 

amount to be paid to the performer as consideration for the services under the Agreement is $7,500.00.  In subsequent years the cap 

of increase is not to exceed a maximum of 10% per year with the approval of the Parks Commissioner.

Impact on Funding / Price Analysis: None - Hotel/Motel Tax Grant Program

Filed with the
Clerk of the Nassau County Legislature 
June 20, 2022 3:05PM



 

Total amount for 3 years is $24,825.  Encumbering $7,500 at this time.

Change in Contract from Prior Procurement: N/A

Recommendation: Approve as Submitted



 

Advisement Information

Fund Control Resp. Center Object Index Code Sub Object Budget Code Line Amount
GRT 97 9700 DE PKGRT9700OTH DE500 PKGRT9700OTH DE500 01 $7,500.00
Grant Number   pk97
Grant Detail   x9

TOTAL $7,500.00

Additional Info
Blanket Encumbrance
Transaction

Renewal
% Increase
% Decrease

Funding Source Amount
Revenue Contract:
County $0.00
Federal $0.00
State $0.00
Capital $0.00
Other $7,500.00

Total $7,500.00

Routing Slip

Department

NIFS Entry Linda Barker 06/01/2022 05:55PM Approved

NIFS Final Approval Linda Barker 06/01/2022 05:57PM Approved

Final Approval Linda Barker 06/01/2022 05:57PM Approved

County Attorney

Approval as to Form Nick Sarandis 06/02/2022 11:40AM Approved

RE & Insurance Verification Andrew Amato 06/02/2022 09:17AM Approved

NIFS Approval Daniel Gregware 06/02/2022 11:58AM Approved

Final Approval Daniel Gregware 06/02/2022 11:58AM Approved

OMB

NIFS Approval Sanju Jacob 06/02/2022 08:32AM Approved

NIFA Approval Christopher Nolan 06/02/2022 06:41PM Approved

Final Approval Christopher Nolan 06/02/2022 06:41PM Approved

Compliance & Vertical DCE

Procurement Compliance 
Approval

Robert Cleary 06/20/2022 02:18PM Approved

DCE Compliance Approval Robert Cleary 06/20/2022 02:18PM Approved

Vertical DCE Approval Edward Powers 06/20/2022 02:41PM Approved

Final Approval Edward Powers 06/20/2022 02:41PM Approved

Legislative Affairs Review

Final Approval Christopher Leimone 06/20/2022 02:55PM Approved

Legislature

Final Approval In Progress

Comptroller

Claims Approval Pending



 

Legal Approval Pending

Accounting / NIFS Approval Pending

Deputy Approval Pending

Final Approval Pending

NIFA

NIFA Approval Pending



RULES RESOLUTION NO.      – 2022 

 

 

 

 

 

 

            A RESOLUTION AUTHORIZING THE COUNTY EXECUTIVE TO 

EXECUTE A PERSONAL SERVICES AGREEMENT BETWEEN THE 

COUNTY OF NASSAU, ACTING ON BEHALF OF THE NASSAU COUNTY 

DEPARTMENT OF PARKS, RECREATION & MUSEUMS AND BACK 

STAGE PASS MEDIA PRODUCTIONS, INC.  

 

 

 

WHEREAS, the County has negotiated a personal services agreement with 

Back Stage Pass Media Productions, Inc. to arrange for live musical performance on 

June 11, 2022 and other musical performance in subsequent years at the Lakeside 

Theatre, Eisenhower Park, East Meadow, NY, a copy of which is on file with the 

Clerk of the Legislature; now, therefore, be it 

  

 RESOLVED, that the Rules Committee of the Nassau County Legislature 

authorizes the County Executive to execute the said agreement with Back Stage 

Pass Media Productions, Inc. 

































      NIFA Nassau County Interim Finance Authority

Contract Approval Request Form (As of January 1, 2015)

1. Vendor: BACK STAGE PASS MEDIA PRODUCTIONS, INC.

2. Amount requiring NIFA approval: $24,825.00

Amount to be encumbered: $7,500.00

Slip Type: New

If new contract - $ amount should be full amount of contract
If advisement - NIFA only needs to review if it is increasing funds above the amount previously approved by NIFA 
If amendment - $ amount should be full amount of amendment only

3. Contract Term: 06/08/2022 to 12/31/2024
    Has work or services on this contract commenced? Yes

    If yes, please explain: The concert took place before contract was fully processed.

4. Funding Source:
General Fund (GEN) Grant Fund (GRT)
Capital Improvement Fund 
(CAP)

Other X

Hotel Motel Tax Grant Fund
Federal %  0
State % 0
County %   0
Other % 100

Is the cash available for the full amount of the contract?   Yes

If not, will it require a future borrowing? No

Has the County Legislature approved the borrowing? N/A

Has NIFA approved the borrowing for this contract? N/A

5. Provide a brief description (4 to 5 sentences) of the item for which this approval is requested:

The performer is hereby retained to perform one (1) live musical performance by the New York Bee Gees on Saturday, June 11, 2022 from 8:00pm to 10:00pm at the 

Lakeside Theatre, Eisenhower Park.

6. Has the item requested herein followed all proper procedures and thereby approved by the:

Nassau County Attorney as to form Yes

Nassau County Committee and/or Legislature

Date of approval(s) and citation to the resolution where approval for this item was provided:

  

7. Identify all contracts (with dollar amounts) with this or an affiliated party within the prior 12 months:

Contract ID Posting Date Amount Added in Prior 12 Months



AUTHORIZATION

To the best of my knowledge, I hereby certify that the information contained in this 
Contract Approval Request Form and any additional information submitted in 
connection with this request is true and accurate and that all expenditures that will be 
made in reliance on this authorization are in conformance with the Nassau County 
Approved Budget and not in conflict with the Nassau County Multi-Year Financial Plan. 
I understand that NIFA will rely upon this information in its official deliberations.

   CNOLAN   06/02/2022

Authenticated User D  a  te  

COMPTROLLER’S OFFICE

To the best of my knowledge, I hereby certify that the information listed is true and 
accurate and is in conformance with the Nassau County Approved Budget and not in 
conflict with the Nassau County Multi-Year Financial Plan.

Regarding funding, please check the correct response:

I certify that the funds are available to be encumbered pending NIFA approval of this contract. 

If this is a capital project:
I certify that the bonding for this contract has been approved by NIFA. 

Budget is available and funds have been encumbered but the project requires NIFA bonding authorization. 

    

Authenticated User D  a  te  

NIFA

Amount being approved by NIFA: 

Payment is not guaranteed for any work commenced prior to this approval.

    

Authenticated User D  a  te  

NOTE: All contract submissions MUST include the County’s own routing slip, current
NIFS printouts for all relevant accounts and relevant Nassau County Legislature
communication documents and relevant supplemental information pertaining to the item
requested herein.

NIFA Contract Approval Request Form MUST be filled out in its entirety before being 
submitted to NIFA for review.

NIFA reserves the right to request additional information as needed.
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5            Chair
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18
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21
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1           Rules - 6-27-22

2            LEGISLATOR NICOLELLO:    Call the

3 Rules Committee to order.  Mike could you call

4 the roll?

5            MR. PULITZER:    Thank you

6 Presiding Officer.  Rules Committee roll

7 call.

8            MR. PULITZER:    Legislator Siela

9 Bynoe.

10            LEGISLATOR BYNOE:    Here.

11            MR. PULITZER:    Legislator Delia

12 DeRiggi-Whitton.

13            LEGISLATOR DERIGGI-WHITTON:

14 Here.

15            MR. PULITZER:    Ranking member

16 Kevan Abrahams.

17            LEGISLATOR ABRAHAMS:    Here.

18            MR. PULITZER:    Legislator Laura

19 Schaefer.

20            LEGISLATOR SCHAEFER:    Here.

21            MR. PULITZER:    Legislator Steven

22 Rhoads.

23            LEGISLATOR RHOADS:    Present.

24            MR. PULITZER:    Vice Chairman

25 Howard Kopel.
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1           Rules - 6-27-22

2            LEGISLATOR KOPEL:    Here.

3            MR. PULITZER:    Chairman Richard

4 Nicolello.

5            LEGISLATOR NICOLELLO:    Here.

6            MR. PULITZER:    We have a quorum

7 sir.

8            LEGISLATOR NICOLELLO:    Thank

9 you.  We have a number of contracts to

10 consider this afternoon, and I'll call them

11 all at once so they're before us for

12 consideration.

13            A-18, A-21 of 2022.  Are

14 resolutions authorizing the commissioner of

15 shared services to execute or approve

16 additional funding for blanket purchase orders

17 between the county and Eagle Control Corp. and

18 Patifico Corporation.

19            B-3, 2022 is a resolution

20 authorizing the county executive to execute a

21 contract amendment between the county and

22 Welsbach Electric Corp.

23            E-68, E-69, E-70, E-72, E-73, U-3

24 of 2022 are resolutions authorizing the county

25 executive to execute personal services
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1           Rules - 6-27-22

2 agreements or amendments to personal services

3 agreements between the county and the Selex

4 EX, the Law Office of Vincent D. McNamara,

5 Howard S. Krebs, Sokoloff Stern, Ed Moore

6 Advertising Agency, Inc., Backstage Pass Media

7 Production.

8            We need a motion by Deputy

9 Presiding Officer Kopel.  Seconded by Minority

10 Leader Abrahams to put those contracts before

11 us.  Also we need to untable two contracts.

12 B-1 of 2022 is a resolution authorizing the

13 county executive to award and execute a

14 contract between the county and EA

15 Restoration.

16            E-54, a resolution authorizing the

17 county executive to execute an amendment to a

18 personal services agreement between the county

19 and Kaufman Dolowich and Voluck.

20            Motion by Minority Leader

21 Abrahams.  Seconded by Deputy Presiding

22 Officer Kopel to untable.  All in favor of

23 untabling signify by saying aye.  Those

24 opposed?  They carry unanimously.

25            First order of business before we
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2 start considering contracts, we need a motion

3 to table A-18 and B-3 of 2022.

4            Note for the record that Minority

5 Leader Abrahams will not be participating or

6 voting or discussing the tabling of contracts

7 A-18 and B-3.  We'll consider them

8 separately.  A motion to table A-18?  Moved by

9 Legislator Rhoads.  Seconded by Legislator

10 DeRiggi-Whitton.  All in favor of tabling that

11 contract signify by saying aye.

12            B-3.  A motion by Legislator

13 Rhoads.  Seconded by Legislator Schaefer.  All

14 in favor of tabling that item signify by

15 saying aye.  That motion succeeds by a vote of

16 six to nothing with Minority Leader Abrahams

17 not voting.  As convoluted as that might be.

18            The first contract to be considered

19 is with the police department.  E-68 with

20 Selex.

21            MR. FIELD:    Good afternoon.

22 William Field, inspector with the police

23 department.

24            Item E-68-22 this is an amendment

25 to extend the contract for services related to
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2 the department's license plate readers.  This

3 amendment is with Selex who does business as

4 LSAG.  The purpose is to extend the term of

5 the contract for one additional year.  They

6 were selected as a sole source provider and

7 their system is a proprietary system of

8 hardware and software.

9            LEGISLATOR NICOLELLO:    The

10 contract, though, with the extension expires

11 on July 31 of 2022.  Is there something in the

12 works for another contract for them or is this

13 going to be it?

14            MR. FIELD:    Yes, sir.  We're

15 currently trying to figure out the best way to

16 proceed.  We have a couple of options we're

17 weighing and we're working with the county

18 attorney because we don't have a lot of time.

19            LEGISLATOR NICOLELLO:    Those

20 options include another extension for Selex?

21            MR. FIELD:    Possibly.

22            LEGISLATOR NICOLELLO:    But you

23 haven't made a determination yet.

24            Legislator DeRiggi-Whitton.

25            LEGISLATOR DERIGGI-WHITTON:    Do
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2 you know if this is a considered a sole

3 source?

4            MR. FIELD:    Yes.  This was

5 originally, back in 2016, determined as a sole

6 source.  It's their hardware, their software

7 system that they maintain for us.

8            LEGISLATOR DERIGGI-WHITTON:    I

9 guess we can probably get an extension a

10 little bit easier if that's the case.

11            LEGISLATOR NICOLELLO:    Any other

12 debate or discussion?  Thank you inspector.

13            E-70 of 2022.  This is with TPVA

14 and Howard Krebs.

15            MR. MULLIN:    Mark Mullin, general

16 counsel to TPVA.  As many of you are aware,

17 TPVA is in need of judicial hearing officers.

18 The Honorable Judge Howard Krebs has applied.

19 He's qualified under the statute and has been

20 approved by the administrative judge.

21            LEGISLATOR NICOLELLO:    Any

22 discussion or debate?  Thank you.

23            Next item is with the parks

24 department and it's E-73 of 2022.

25            MS. BELYEA:    Good afternoon
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2 Presiding Officer.  Darcy Belyea.  I'm joining

3 you remotely today.

4            We are looking to amend a personal

5 services agreement of a contract in place

6 since March 1, 2020 as a result of an RFP.  We

7 are seeking to extend the term for two years.

8 It would now expire on February 28, 2025.  For

9 purposes of additional funding, which I will

10 explain momentarily, will be to develop a new

11 broad-based marketing plan for Nassau County

12 that would promote tourism to the county from

13 the tri-state area as well as from our own

14 residents here in the county as you work to

15 recover from the COVID-19 pandemic.

16            The goal is to have people from

17 within Nassau County and the tri-state come to

18 Nassau, spend money in our stores and

19 restaurants, stay in our hotels and also visit

20 our county parks, beaches, museums and

21 preserves which have all seen a dramatic drop

22 in visitation and revenue numbers due to the

23 pandemic.

24            And the funding that we would like

25 to add was budgeted for by the prior
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2 administration.  The additional funds to

3 initially be added are $600,000 from ARPA

4 funding.  The maximum amount of the contract

5 shall be increased from $450,000 by an

6 additional $1.8 million over the term to a

7 total of $2.25 million.  Funding sources will

8 be $150,000 per year as it currently is from

9 hotel-motel funds and the balance from ARPA

10 funds as I previously mentioned as allocated

11 by the previous administration.

12            And I am excited about continuing

13 to work with the Ed Moore Agency who's done

14 nice work with the county in recent years and

15 also our county team to bring people to

16 Nassau, encourage our own residents to visit

17 facilities and attend events as we continue to

18 be open in Nassau County.

19            LEGISLATOR NICOLELLO:    I have

20 some questions.  Is this taking the place of

21 the contract with Discover Long Island or

22 supplemental?

23            MS. BELYEA:    No.  This will

24 supplement, work in concert.  Again, a more

25 broad-based marketing plan specific for
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2 Nassau.  The Discover Long Island contract

3 currently has expired and we're in the process

4 of reissuing an RFP.  The prior administration

5 had reissued an RFP and we weren't comfortable

6 moving forward with their selection.  So we

7 are in the process of reissuing that.  But

8 this is separate and apart from that.

9            LEGISLATOR NICOLELLO:    In terms

10 of the ARPA funds will they be used, in

11 addition to this year, will they be used in

12 the next two years as well?  Do you anticipate

13 those funds being available?  Do you

14 anticipate those funds still being available

15 in the next two years?

16            MS. BELYEA:    I would think so.

17 With additionally hopefully added.

18            LEGISLATOR NICOLELLO:    Anyone

19 else have questions?  Yes.

20            LEGISLATOR DERIGGI-WHITTON:    Hi

21 commissioner.  This is Legislator Whitton.  I

22 understand that they're going to increase

23 everything and I think that's great to help

24 but it's only going to be for the Nassau

25 County events or --?
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2            MS. BELYEA:    No.  Our goal is to

3 get people to shop in our stores, eat in our

4 restaurants, stay in our hotels and also come

5 to Nassau County.  And while you're here

6 hopefully enjoy an event or two and visit one

7 of our amazing parks or preserves.

8            LEGISLATOR DERIGGI-WHITTON:    How

9 are you going to decide what hotels to promote

10 or what restaurants?

11            MS. BELYEA:    We aren't going to

12 specifically support or promote individual

13 businesses.  But the end goal is to have a

14 broad-based marketing plan that gets bodies

15 here in Nassau County staying, eating,

16 shopping and doing.

17            LEGISLATOR DERIGGI-WHITTON:    It

18 is a big increase because it used to be 150

19 per year and now we're going up to about 750 a

20 year.  Do you have like feel secure with the

21 plan that you've seen?  There's a pretty good

22 outline of the efforts they're going to be

23 making?

24            MS. BELYEA:    I worked with Ed

25 Moore since I came on in January and his work



516-747-7353
Regal Reporting Service

13

1           Rules - 6-27-22

2 has been great.  We're going to work with him

3 and the consultant, Adora, actually help to

4 oversee as well to make sure that we are

5 following suit with how the funds can be

6 used.  But I hope to model a plan in line with

7 what other municipalities are currently using

8 their ARPA funds for.  A close example to us

9 would be Gloucester County, New Jersey,

10 Boston, Washington D.C.

11            LEGISLATOR DERIGGI-WHITTON:    As

12 far as the ARPA funding you've had that looked

13 into, correct?  Because I know there was a

14 question that like I don't know if you can

15 hire personnel with that funding.

16            MS. BELYEA:    No.  I have full

17 confidence in our team from OMB and county

18 attorney's office and we've both been working

19 together as a team along with county

20 communications with the consultant Adora and

21 they've been advising us on how we can use

22 these funds.  They'll guide us as needed as we

23 go along.

24            LEGISLATOR DERIGGI-WHITTON:

25 Thank you.
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2            LEGISLATOR NICOLELLO:    Another

3 question.  Does Ed Moore Agency have

4 experience in broad-based marketing?

5 Obviously he's been in a more narrow function

6 with the county for years in terms of

7 promoting our concerts and actually probably

8 booking concerts.  Does he have experience?

9            MS. BELYEA:    Yes, sir.  We have

10 the luxury of having him subcontract out to

11 production houses and other consultants as

12 well.  So if there is a time when he needs

13 assistance we can call on them.

14            LEGISLATOR NICOLELLO:    What would

15 differentiate what he's going to be doing as

16 opposed to what the vendor will be doing that

17 responds to the RFP?  What's different about

18 his role?  Is it the same?

19            MS. BELYEA:    Truthfully, no.  His

20 role is different because we want to bring

21 people here to the county and immediately

22 increase our revenue and visitors to our own

23 facilities as well as private businesses as I

24 mentioned.  What I have seen from what I have

25 reviewed and met with who was awarded the RFP
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2 last year and also meeting with Discover a

3 couple of times they are very regionally

4 based, not Nassau County specific.  So we're

5 looking to put more of a focus here on our

6 county.

7            LEGISLATOR NICOLELLO:    Any other

8 questions?  All right.  Thank you Darcy.

9            MS. BELYEA:    Thank you.

10            LEGISLATOR NICOLELLO:    Next parks

11 item is a contract U-3 with Backstage Pass

12 Media.

13            MR. MESSNER:    Tim Messner, deputy

14 commissioner with the parks department.

15            The contract you have before you is

16 an award to Backstage Pass Media who is a

17 performer that was awarded a contract based on

18 a RFQ process.  This is retroactive.

19 Unfortunately we did not get this to you in

20 time for the first concert series that we had

21 dated June 11th.

22            LEGISLATOR NICOLELLO:    Any

23 questions to Tim?  No?  Thank you.

24            Next contracts are with the county

25 attorney's office, E-54.
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2            MR. LIBERT:    Brian Libert from

3 the county attorney's office.  This is a

4 contract with Kaufman Dolowich Vulock for the

5 case known as Volpe.  The case actually has

6 now been transferred.  This is actually a

7 closeout contract.  It is a labor and

8 employment matter.  Of course I'm happy to

9 answer any questions.

10            LEGISLATOR NICOLELLO:    I don't

11 know if you can answer, do you know why it was

12 transferred to a new counsel?  I don't know if

13 you can answer it anyway.

14            MR. LIBERT:    I would just say for

15 strategy reasons for the purposes of this

16 record.

17            LEGISLATOR NICOLELLO:    Any other

18 questions on this contract?

19            Move to the second one which would

20 be E-69, Law Office of Vincent McNamara.

21            MR. LIBERT:    This is a new

22 contract with the Law Office of Vincent

23 McNamara for a contract a case called Bram

24 Surup against Nassau County.  This is a very

25 serious personal injury case and the county's
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2 involvement stems mostly from the transport of

3 the patient.  And again, it's very serious and

4 that's why we need counsel.

5            LEGISLATOR NICOLELLO:    Any

6 questions on this contract?  Nope.

7            E-72 Sokoloff Stern.

8            MR. LIBERT:    This is contract

9 with Sokoloff Stern for the case of Gurleen

10 Felix and the Estate of Matthew Felix.  Last

11 month I was here I believe with two contracts

12 for the same case.  There is a conflict in the

13 case and this is the third counsel that is

14 required due to that legal conflict.

15            LEGISLATOR NICOLELLO:    Any

16 questions on this one?  Thank you Brian.

17            MR. LIBERT:    Have a great day.

18            LEGISLATOR NICOLELLO:    We have

19 two contracts with public works.  A-21.

20            MR. ARNOLD:    A-21 is a purchase

21 order for Howell bathroom tissue and

22 dispensers.  There were three vendors that

23 solicited on the bid and the bidder that we're

24 choosing is a small business minority and runs

25 his own business.
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2            LEGISLATOR NICOLELLO:    Any

3 questions on this one?

4            Next one is B-1.  Next and last

5 one.

6            MR. ARNOLD:    B-1 is our general

7 construction requirements contract.  This

8 contract we use for emergencies and for timely

9 projects that need to get done.  We had two

10 bids received and E and A was the lowest

11 responsible bidder.  There were some questions

12 from the IG that were satisfied.

13            LEGISLATOR NICOLELLO:    Any

14 questions for this item?  Legislator

15 DeRiggi-Whitton.

16            LEGISLATOR DERIGGI-WHITTON:    I

17 understand the inspector general is on the

18 meeting.  Jodi, are you there?

19            MS. FRANZESE:    Good afternoon.

20 Jodi Franzese from the Office of the Inspector

21 General.

22            LEGISLATOR DERIGGI-WHITTON:    If

23 you wouldn't mind just giving us a brief

24 update as to your findings.

25            MS. FRANZESE:    So, our office was



516-747-7353
Regal Reporting Service

19

1           Rules - 6-27-22

2 unable to find any evidence in the record that

3 DPW conducted a capacity assessment as part of

4 its vendor responsibility review.  Since the

5 vendor was currently working on two of

6 Nassau's largest projects, we inquired of the

7 department as to whether or not they planned

8 to do or had done such an assessment.  So DPW

9 gave us a detailed response that seems to be

10 the results of very careful consideration and

11 their response allayed our concerns.

12            LEGISLATOR DERIGGI-WHITTON:    It

13 would be helpful if -- when did you receive

14 that response?

15            MS. FRANZESE:    Actually, I

16 received it and I sent it to the members, the

17 people who are in my email send list.

18 Minority counsel, majority counsel, the

19 administration.  I sent their response out I

20 think a week or so ago.  But I can confirm the

21 date for you but that's -- and just to be

22 clear, if I could help with this.  It was

23 never our intention to prevent this particular

24 award.  We just wanted to make sure that the

25 vendor didn't have too much on their plate so
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2 that they could complete both the police

3 academy and the family court and then also

4 take on a requirements contract.

5            LEGISLATOR DERIGGI-WHITTON:

6 Thank you for putting everything on the

7 record.  I appreciate it.

8            MS. FRANZESE:    My pleasure.

9            LEGISLATOR NICOLELLO:    Any other

10 questions?  No?  Now we are going to --

11 actually before we go to a vote we need to ask

12 if there's any public comment?  Hearing none,

13 we're going to go for a vote on all those

14 contracts including E-68, E-70, E-73, U-3,

15 E-54, E-69, E-72, A-21 and B-1.  All in favor

16 signify by saying aye.  Those opposed? Carries

17 unanimously.

18            Motion to adjourn by Legislator

19 Rhoads.  Seconded by Legislator Schaefer.  All

20 in favor of adjourning signify by saying aye.

21 Those opposed?  That carries unanimously.

22 We're adjourned.

23            (Meeting recessed at 3:41 p.m.)

24

25
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4            I, FRANK GRAY, a Notary

5      Public in and for the State of New

6      York, do hereby certify:

7            THAT the foregoing is a true and

8      accurate transcript of my stenographic

9      notes.

10            IN WITNESS WHEREOF, I have

11      hereunto set my hand this sixth day of

12      July 2022.

13

14

15              ---------------------------------

16                        FRANK GRAY
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